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HROUGH the courtesy of the Liberty National 

Bank of New York, we are reproducing on the 
reverse side the familiar group that has occupied a 
prominent place in their banking quarters—the group 
of flags representing the nations that have made com- 
mon cause against Teutonic aggression. There are 
twenty-three of them, and to complete the record we 
append the diagram of identification below. 


1—United States 


France— 2 \ @ f 3—Great Britain 
Italy— 4 | NI) \AI /, | 5—Relgium 
Japan— 6 | 7 7—Montenegro 
Brazil— 8 9— Portugal 
Cuba—10 i \: “WS ; | 11—Panama 
China—12 | ® Ae C 13—Greece 
Serbia—14 Wy \ Ly, 7 | 15—San Marino 
Liberia—16 | ® 2871) ic | 17—Siam 
Hayti—18 | @ KO 7 Xs) | 19—Guatemala 


Costa Rica—20 | 21—Peru 


Nicaragua—22 2) . > f= 23 ~Honduras 











(See reverse side) 
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The Peace Terms for Germany 


HE peace terms presented to Germany on May 7—the anni- 
versary of the sinking of the “Lusitania”—mean in substance 
the stripping of that once proud empire of its political and 

military power. Germany thus becomes in the future substantially 
a vassal state. Having refused to observe the obligations of civilized 
nations it has forfeited its place among such nations. Whether the 
lost position can ever be regained or not will depend upon the 
German people themselves. They can not regain it without a com- 
plete recognition of the lesson which their terrible defeat involved, 
and a resolution to rebuild their country upon foundations of 
righteousness. 

No terms which the Allies could have imposed would have 
matched the enormity of Germany’s offenses against mankind. Not 
only did the militarism of that country destroy millions of lives 
and waste billions of treasure, but it almost bankrupted the world 
and came near to destroying civilization itself, What penalty could 
afford adequate reparation for such an offense? It is idle to say 
that Germany has got her just deserts. She has not got them and 
will not get them. Being the aggressor, Germany should have 
been made to suffer through the devastation of her soil far more 
than France, Belgium and Serbia, but actually escaped practically 
unscathed in this respect. Germany’s punishment may therefore 
be regarded as exceptionally light, far milder than the circumstances 
justified. 

It was the clear duty of the Allies to deprive Germany of mili- 
tary and naval power, and this they have done. The world has 
suffered too much to run the risk of being twice stung by the same 
serpent. 

If there yet remain other nations with rising military ambitions, 
they may learn something from Germany’s downfall. History’s 
lessons are impressive, though they are not always heeded. 

Although the treaty comes to the United States Senate with 
the objectionable League of Nations scheme as an integral part 
of it, the duty of the Senate will be to cut out this part of the docu- 
ment and to ratify the main provisions of the treaty. 
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The Present Fate of China and the Possi- 
ble Future Fate of the United States 


T was specifically pointed out in the previous issue of this 
MaGaZInE that one of the earliest if not the original interna- 
nationalist was the distinguished Chinese sage Confucius, and 

that President Wilson in his zealous championship of the League 
of Nations was but freshening up the ideas presented by Confucius 
over two thousand years ago. Neither the antiquity of these ideas 
nor the fact that they did not originate in the fertile mind of Mr. 
Wilson invalidates them in the least, and it is not for the purpose 
of calling attention to this feature of the most recent proposal 
for internationalism that a comparison is instituted between the 
actual condition of China to-day and the possible future position of 
the United States. A brief quotation from the protest of the 
Chinese delegates to the Paris Peace Conference against the award 
of Shantung to Japan will better disclose the real object of such 
comparison. ‘These delegates said: 

“It appears clear then that the council has been bestowing on 
Japan the rights, not of Germany, but of China; not of an enemy, 
but of an ally. The more powerful ally has reaped a benefit at the 
expense, not of the common enemy, but of the weaker ally. 

“Besides Shantung is China’s holy land, packed with memories 
of Confucias and Mencius, and hallowed as the cradle of her 
civilization.” 

Shall some future representatives of the United States, per- 
mitted to enter the outer courts as humble suppliants at an interna- 
tional conference, weakly and vainly protest against the domina- 
tion of Virginia by a foreign power, on the ground that it was 
the “Mother of Presidents,” and that it was the birthplace of a 
most eminent President and internationalist who flourished in the 
twentieth century ? 

& 


The New Arrangement for Financing 


China 


ERHAPS there has never been a more striking illustration of 
the danger inherent in attempting to apply idealistic principles 
to a practical situation than is afforded by the working out 

of Mr. Wilson’s theories in regard to making loans to China. It 
will be recalled that during the Taft Administration Secretary 
Knox arranged for the participation of American bankers in what 
was styled the “six power group” for advancing loans to China. 
‘This policy was promptly repudiated by Mr. Wilson, the pretext 
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for his action being that the American banks participating were 
too few in number and that the plan savored too much of the finan- 
cial exploitation of China. This altruistic attitude was probably 
not reached by the President without the sage counsel of the then 
Secretary of State, for there is perceptible in the transaction not 
the fine Italian hand but the clumsy Nebraska fist of William J. 
Bryan—the same Bryan who deserted his post of Secretary of State 
rather than stand up for the honor of his country. 

At any rate, on the high and holy ground taken by the Presi- 
dent, the United States withdrew from participation in the Chinese 
loans. The war coming on the year following this action, there was 
only one other borrowing source open—Japan. A great deal of 
money was obtained from this source, and Japan very properly _ 
took adequate security. In fact, China has mortgaged some of 
her most valuable industrial and railway rights to Japan for these 
loans. Japan did not follow Mr. Wilson’s idealism in this matter, 
but acted on business principles strictly. 

By getting out of helping China financially the United States 
not only lost a supreme opportunity of benefiting China, but actually 
threw that great country into the waiting lap of Japan. Chinese 
chaos, industrial and financial, followed our withdrawal, and the 
country has since been torn by civil dissensions, 

Now, after five or six years of hesitation, with the results just 
seen, President Wilson not only agrees that American banks may 
participate in Chinese loans and on terms that are little if any better 
than those which Secretary Knox had arranged, but consents to 
handing over “temporarily” to Japan a large slice of Chinese 
territory. 

It is gratifying, however, even at this late day to learn that a 
large group of American banks are to take part in making loans 
to China, acting with the banks of France, Great Britain and Japan. 
This may help in bringing order out of the chaotic condition that 
has long prevailed in China. 

In its practical workings President Wilson’s policy with regard 
to American financial aid to China has been the source of incalculable 
harm to the latter country. It will be fortunate if it has not also 
given rise to a situation which one day may involve the world in 
another great war. ° 


The New League of Nations Covenant 


UX DER the fire of criticism directed against the first draft of 
the constitution of the proposed League of Nations, that 

document was considerably revised before its adoption by the 
Paris Peace Conference. Of course, the covenant does not become 
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binding upon the United States until ratified by the Senate. 
Whether or not the alterations go far enough to satisfy the objec- 
tions which a number of Senators have urged, we shall soon learn 
from the course the objectors take when the document comes before 
the Senate for consideration. The changes made seem to relate 
chiefly to matters of detail, leaving untouched the central fact that 
the League will commit the United States to a participation in the 
settlement of European disputes which do not really affect our 
interests. It is open to question whether such a policy would not 
weaken our influence when it would be required with reference to 
matters vital to our interests and perhaps to our safety. 

Even without any League of Nations, the United States will 
always act in self-defence, and surely we ought not to be asked to 
sacrifice this right, for it lies at the very foundation of our national 
existence. Nor should we be asked to enter into any combinations 
or agreements with other nations to act as their defenders to an 
extent which might impair our ability to defend ourselves. And we 
have got to defend ourselves. We cannot rely upon other nations 
to defend us. Is it right that they should expect us to defend them 
unless such action is a necessary means of self-protection / 

A tendency exists to put great faith in mere machinery and to be 
lulled into false security by the luminous expression of high ideals. 
However perfect a mechanism may be devised for the League of 
Nations, how will that affect the tendency of nations invariably to 
act in accordance with what they believe to be for their own interests / 
Nor however much we may be thrilled by eloquent periods descrip- 
tive of the new world which we are told has been reborn out of the 
war, we cannot forget how recently the world has acted very much 
as it has been doing for a thousand years or longer. 

The bringing together of numerous and diverse interests into a 
single organization may tend toward discord rather than harmony. 
Here were nations just linked with one another in a struggle against 
a common foe—Great Britain, France, Italy and the United States 
fighting Germany. We have seen how difficult has been the task 
of keeping these nations together in the Peace Conference, and 
at the time this is written Italy appears to have withdrawn. Would 
the difficulties not be immeasurably increased by bringing together 
a number of nations whose interests were diverse and whose inter- 
national viewpoints were different? 

The real question at issue in the League of Nations is whether 
such a combination makes for international peace or discord, and so 
far as relates to the United States we are soberly to consider whether 
by joining in this compact we are to increase or to diminish our power 
of self-preservation. On the European battlefield we have just 
been privileged to help in writing some brilliant chapters of history, 
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though we were not a member of any League of Nations. Our 
strength is such that no nation in the world would think of attacking 
us, and the disposition we have shown toward other nations in their 
hour of trial warrants the belief that international combinations 
against the United States will be very difficult to make. 


The First Duty of Congress 


N an address delivered at Pittsburgh on April 26, Senator Sher- 

man of Illinois said: 

“The first duty of the Sixty-sixth Congress is to reduce 
expenditures to the lowest sum consistent with the national require- 
ments.” 

That a number of the appropriation bills were not rushed through 
in the closing hours of the last Congress was due to the course taken 
by Senator Sherman and some of his colleagues, who by holding the 
floor kept the bills from coming to a vote. The Illinois Senator 
justified his action on the ground that the time allowed was wholly 
insufficient for the proper consideration of the bills, which carried 
large amounts, and that if the Government was put to any incon- 
venience on account of the failure of the appropriation measures to 
pass, the remedy lay within the hands of the President, who could 
summon a special session of Congress. 

Doubtless the fact that these bills did not pass at the last session 
will cause them to be ‘very carefully scrutinized when they are 
revived in the Sixty-sixth Congress. The White House and Capitol 
Hill are not in political accord, and there will be more of a tendency 
than heretofore to examine the items in appropriation bills. Nor 
does there exist the same urgency for hurrying through measures 
providing for huge outlays of money as during the time the country 
was at war: Our preparation for war went forward at a remark- 
able rate of speed, and the cost was increased beyond what it would 
have been by the fact that we had to get ready in a hurry. Whether 
this cost was greater than it should have been may become a subject 
of later investigation. In a comparatively short time the United 
States made a notable record in assembling, training, equipping 
and transporting troops, and considering the services our forces were 
able to render at a critical moment, it must be conceded that the 
money necessary to carry on these vast military operations was well 
expended. 

Now that the war is ended, its aftermath of debt and of inesca- 
pable expenditure remains. It will be a long time, if ever, before 
we reach the level of public debt and annual outlay that prevailed 
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before the war. The fact that our expenditures must of necessity 
be large makes it all the more obligatory for Congress to lop off 
everything that can be spared without injury, One obvious way tc 
save money is for the Government to relinquish many of its recent 
spheres of activity. A great deal is being done that could be dis- 
pensed with altogether, the public being none the poorer, while 
other activities might be much curtailed. At just what points this 
reduction should be made and how far it ought to go are matters 
properly within the scope of inquiry by Congress. 

Senator Sherman has performed a useful public service in direct- 
ing attention to the need of a reduction of public expenditure. We 
are piling up debt too rapidly, and the total already reached is 
not to be viewed with complacency. It must be remembered that a 
large part of the money annually appropriated by Congress rep- 
resents a response to public clamor for Government aid in promoting 
this or that project. Unless interested groups moderate their de- 
mands, it will be exceedingly difficult for Congress to keep the 
appropriations within those safe limits which prudence calls for 
under present conditions. 


& 


Foreign Trade and Foreign Investing 


HE significant changes which have taken place in the foreign 
trade of the United States appear in the following statement 
of total exports of merchandise and the excess of exports 

over imports for the twelve months ending with March in the years 
named: 
Years. Exports. Excess of Exports. 
ee $2, 441,047,691 $631,531,062 
2,412,435,102 703,248,380 
3,832,936,231 1,867,717,416 
bles wacdoacs 5,975,037 ,370 3,463,747, 462 
6,037 ,613,424 3,112,856,248 
6,525,728,054 3,462,587,875 


According to the customary way of looking at foreign trade 
returns, this huge total of excess of exports over imports, aggregat- 
ing in the years named $13,241,686,443, would be regarded as an 
unalloyed blessing to the people of the United States. But the fact 
that this huge trade balance was piled up largely as the result of 
a great war involving an almost incalculable loss of life and prop- 
erty deprives the figures of the satisfaction they might otherwise 
afford. That the United States has gained anything like the sum 
indicated is an absurd supposition. We could not possibly gain 
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anything from the grave injuries which have been inflicted upon 
the nations of Europe, to say nothing of our own loss of life and 
the huge debt we have incurred on account of the war. 

To meet this large balance due the United States on international 
trading account the nations of the world have not sent us their specie, 
the net importations of gold and silver into the United States for 
the period under review having been only $443,959,791, leaving 
$12,797,726,652 to be settled in some other way. We have lent to 
the Allies alone $9,233,438,766 (April 25, 1919) and have taken 
back securities of our own held abroad to an amount which would 
about absorb the remainder of the sum mentioned, 

Viewing the “favorable” trade balance purely from the stand- 
point of national self-interest, it contains deceptive elements. Its 
apparent benefits are largely fictitious. In exporting our products 
so extensively we have caused in some lines of production a scarcity 
which is reflected in the high prices now ruling. Of these dairy 
products and pork products constitute the most striking examples. 
The ban on imports has had a similar effect in raising prices, as 
the buyers of automobile tires can testify with respect to restrictions 
on the importation of rubber and the buyers of shoes with respect to 
restrictions on the importation of hides. Even the $9,000,000,000 
in foreign investments may prove less an unmixed source of satis- 
faction than many suppose. This sum may be said to represent a 
claim on the borrowing nations for so much in money or goods. 
The money we do not specially need, for our present gold supply is 
ample, and some think it excessive; but, in any event, we cannot 
expect to get this huge principal back in gold nor even the interest 
on it, We shall have to take goods or the foreign securities which 
some of our debtor nations may still have, or the obligations of the 
nations owing us. For a long time, under present conditions, all 
the foreign goods we require can be secured by an exchange of our 
own surplus production. As Europe recovers from the effects of 
the war, the international trade situation so far as it concerns the 
United States will gradually change, our balance of exports tending 
to grow less. Then a considerable amount of foreign securities 
may be desirable. 

Nations like Holland, Belgium, France and Great Britain, as 
they were before the war, had reasons for making foreign invest- 
ments which the United States does not have. The countries 
named had developed their own resources to an extent which no 
longer offered the same opportunities for profit as were to be found 
in newer lands. They had an unusual increment of savings for 
which a profitable outlet must be found either in the shape of for- 
eign investments or in developing their own colonies. They were, 
moreover, under the necessity of procuring from abroad raw ma- 
terials for their manufacturing establishments and also had to import 
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large quantities of food. Conditions in the United States are differ- 
ent. Here the opportunities for the profitable investment of capital 
are numerous and many latent enterprises are yet to be developed. 
We have no large surplus savings above the capital needed for home 
enterprise, Our requirements for food are largely supplied by the 
production of our own farms. American factories have close at 
hand coal, iron, cotton and many other raw materials, though our 
importations of such materials are increasing. 

From the standpoint of pure gain there exists no great incentive 
to put American capital into foreign undertakings, for the reason 
that the opportunities for profit at home are still so great. But 
with stable conditions, China and South America might present 
more inviting fields than the countries of Europe. 

And yet we shall have to make large investments in Europe, 
because in order to live and to restore the waste caused by the war, 
Europe must import vast amounts of food, raw materials and ma- 
chinery, paying for these imports to a considerable extent out of 
loans secured here. 

The idea that the United States would receive any benefit what- 
ever from the permanent impoverishment of Europe is wholly un- 
tenable. European nations have been the best customers for Amer- 
ican goods, and we have gained also immeasurably from the goods 
sent us from that quarter of the world. Those nations have dissem- 
inated their beneficent influences over the globe, and we have re- 
ceived our full share of them. 

Foreign trade and foreign investing have frequently proved 
the most fruitful sources of international friction, and to-day they 
may be regarded as the chief provocatives of war. If these opera- 
tions could be carried on without discrimination a long step would 
be taken in the direction of international peace. It may be safely 
assumed that despite all the risks incidental to the conduct of foreign 
trade and the investing of capital in foreign enterprise, the world 
is destined to see no diminution in either of these activities. 


& 


Railway Legislation 


ONGRESS must face the railway situation without delay. 
What that situation is appears in an article by Frank H. 
“ayant, published by the “Unpopular Review,” entitled “The 
Government and the Railroads.” He says: 
“The Government has on its hands 260,000 miles of railroads, 
receiving from the public more than five billion dollars a year, pay- 
ing two and three-quarters billions in wages to two million workers, 
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buying more than one and a half billions’ worth of steel products, 
coal and other supplies, and obliged to find more than five hundred 
millions of new capital each year for the necessary expansion of 
facilities. During the few months that the Government has directed 
railroad operation it has increased the cost to the public of freight 
and passenger transport more than a billion dollars a year: the 
service that was done for four billions now cost more than five. It 
has raised the payroll by nine hundred million dollars. It so mis- 
calculated its probable income and outgo that instead of making 
an expected surplus above the rental to be paid the owners, it was 
obliged at the end of the first year of Government operation to go 
to the Treasury for two hundred millions to make up a deficit; and 
it is now losing close to a million a day.” 


Mr. Fayant points out that in one year of Government opera- 
tion the actual increase in cost of operation, as compared with the 
last year of private operation was $1,150,000,000, of which $525,- 
000,000 was for coal and materials, and $625,000,000 for labor. 
Later additions to the payroll, he states, bring this item up to 
$900,000,000 a year, or fifty per cent. higher than in the last year 
of private operation. 

After reviewing the various proposals for dealing with the rail- 
way problem, Mr. Fayant says: 


“If we are to retain the advantages of private initiative, and 
save our transportation system and all our machinery of production 
from the deadening blight of political meddling, we ought to con- 
sider well the dangers involved in any proposal for a financial part- 
nership between the railroads and the Government. While before 
the war our system of public control had its obvious faults, under it 
was developed the most perfect transportation machine in the world. 
The best railroads of Europe are many years behind ours in engineer- 
ing development and operating efficiency. With this achievement 
before us, should we not attempt to correct the recognized faults 
in our system of regulation, and build on the sure foundation of the 
past, rather than enter on an era of political experimenting with 
new and untried policies? If we are to have a more definite guar- 
antee that capital and brains devoted to the production of transport 
shall be fairly rewarded, let us find a formula that will not admit of 
too easy translation into Government ownership.” 


It is true that under the system of control existing before the 
war “was developed the most perfect transportation machine in the 
world,” but it is also true that the very perfection of the country’s 
railway machinery incited that political hostility which led to so 
much regulation by state and Federal authority that railway devel- 
opment was practically brought to a standstill. The details of any 
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legislative plan which Congress may adopt are of less importance 
than the spirit which animates the new legislation. Unless the 
people of the United States come to realize that the railways are 
great public enterprises, to be fairly dealt with, any scheme of regu- 
lation of them will in the end prove unsatisfactory and disastrous. 
In the past legislation for controlling the railways seems to have 
been based upon the theory that they were owned by a few big capi- 
talists who were, if not public enemies, at least open to suspicion, 
and that it was necessary to curb them within narrow limits and to 
punish them for showing any particular degree of enterprise or for 
reaching a high standard of public service. If this statement should 
seem extravagant, it may be tested by recurring to the situation of 
the roads a few years ago and comparing it with what it was when 
the Government took them over. They had then been brought 
almost to the verge of bankruptcy through over-regulation which 
was more or less punitive in character. 

As a matter of fact the ownership of railway bonds and shares is 
widely distributed, and many millions of people who do not own any 
railway securities outright are nevertheless indirectly interested in 
them from the fact that such securities are largely held by banks in 
which the people are depositors and by life insurance companies 
where the people are interested as policyholders. If we consider the 
railways in their public relations, practically everybody has a direct 
concern in their prosperity and efficiency. It is not the purpose 
here to advocate any particular plan or policy to be adopted in deal- 
ing with the railways, but it is hoped that Congress in legislating 
on this important matter will have the support of an enlightened 
public opinion which will make it possible to legislate intelligently. 
We need to pursue a new policy toward the railways, one which will 
amply protect the rights of the people while at the same time fully 
recognizing the inestimable services the railways are capable of ren- 
dering to the people. 

7 


A Canadian View of the Federal Reserve 
Act 


N a recent number of the “Journal of the Canadian Bankers 
Association” appears an article on “The United States Federal 
Reserve Act and the Canadian Banking System, with some Con- 

trasts.” The author, Z. A. Lash, K. C., LL. D., is not a banker, 
but a lawyer, and he presents a clear analysis of the principles 
underlying the Federal Reserve Act. His contrasts of the two 
systems are also accurate as a rule, although many bankers in this 
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country would not agree with some of his conclusions. Mr. Lash 
thus defines the essentials of a banking system: 


“Speaking broadly, the essentials of a banking system ‘are the 
collection of the savings or surplus moneys of the people, and the 
distribution of these moneys for the purposes of commerce. The 
collection is made in the form of deposits and the distribution in the 
form of loans. To accomplish these objects Canada developed the 
system of few banks with many branches. The U. S. A. ultimately 
developed that of many banks with no branches. The difference in 
principle between these two systems is fundamental—it was this 
difference which made necessary the Federal Reserve Act, and it 
was this difference which has made unnecessary any essential 
changes in the Canadian system and which has enabled the Canadian 
banks to withstand, in the past, the test of commercial depression 
and commercial expansion, and to withstand, during the period of 
the war, the greatest test which any banking system has ever experi- 
enced, 

“The two main reasons,” Mr. Lash says, “why nineteen Cana- 
dian banks have been able to open and maintain 3,545 branches, 
many of which have not been self-sustaining for considerable periods 
after being opened, are: 1st, Each branch has behind it the strength 
and resources of the parent bank and does not need to keep on hand 
gold or legal tender money or liquid resources in excess of the 
amounts required in normal times for the convenience of its local 
customers; and, 2nd, Because each branch can be supplied with 
resources in the form of the parent bank’s notes sufficient to answer 
the requirements of the branch. These notes cost only the expense 
of their preparation, yet when paid out they are money currency. 
If, instead of such notes, the branch had to keep on hand gold or 
legal tender money, there would be tied up in the branches in the 
aggregate an immense sum forming part of the parent bank’s cash 
resources.” 


This MaGazrnE has long advocated the adoption by the 
United States of the Canadian bank-note principle, and therefore 
cordially approves what Mr. Lash says respecting the utility of 
these notes. 

Here is the contrast which Mr. Lash draws between the two 
systems: 


“The branch system works in this way—in one locality where 
there are few, if any, factories or active businesses, and where the 
people are prosperous, their savings exceed their demands for 
money, and the deposits in the banks exceed the loans; in another 
locality where business is brisk and money is in demand, deposits do 
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not equal the loans; but, as the branches are treated in the aggre- 
gate, the parent bank is enabled to serve the requirements of any 
branch out of the aggregate deposits of all the branches. In addi- 
tion to serving the public in this way, the result is to keep down the 
rate of interest charged by banks in all parts of Canada to much 
the same level, any variation being largely due to the difference in 
cost of banking in different localities and to express and other 
charges in sending money from one place to another, and to loss 
of interest during transit. 

“By the system of individual local banks the excess of the peo- 
ple’s savings in one community, over the financial requirements of 
that community, did not readily find its way to the places where 
deficiencies existed. Banks in the East, as a rule, had immense 
deposits, and were able to assist banks in the South and West, or 
their customers, by loans or otherwise. This, of course, is very dif- 
ferent from what might have been done had banks, say in New York 
or Boston, had branches in the South or West, and had they sent 
to those branches moneys to be loaned direct to their customers. 
The capital and resources of most of the banks doing business in 
the many towns and small cities of the United States were too small, 
individually, to supply the wants of the active businesses in their 
communities, and the amounts which the banks could legally lend 
to one customer were limited. One of three things therefore hap- 
pened, and frequently all three happened, namely, the local bank 
had to rediscount or pledge the customer’s notes with another bank 
at a distance, or the customer himself had to go to another bank 
for some of his wants, or the borrower had to sell his paper, through 
a note broker, to such banks or others as would buy it. The result 
was that a business requiring large advances, but unable to obtain 
what it needed from one large and strong bank, became indebted 
to several banks or lenders, either because its notes had been redis- 
counted or pledged by its own bank, or loans made direct by other 
banks, or because the borrower’s notes had been sold by note brokers. 

“Contrast this with the branch system where every branch, no 
matter how small the place, has behind it the resources of the parent 
bank, and where the parent bank has a special interest in the cus- 
tomer and a stake in the community where the customer’s business 
is, and then consider the different results in times of stress and dis- 
trust. Five years ago in the U. S. A. the chances were that in 
thousands of cases, in times of stress, the borrower had no bank suf- 
ficiently interested in him, or sufficiently strong, if interested, to 
give further assistance. Each bank was too apt to look out for 
itself. The notes matured, the banks holding them had no special 
interest in the maker or in his community, distrust prevailed, pay- 
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ment of the notes was demanded and further advances or redis- 
counts were declined. The lenders, for their own protection, called 
on the borrower to pay. This happened with all his loans. He 
might have had ample means to pay in full if helped over the period 
of stress, but he could not get help, and through no fault of his, and 
through no fault of his bankers, but simply because of the banking 
system, he had to fail. In Canada the conditions were and are 
different, for here it is the exception when a borrowing active busi- 
ness keeps more than one bank account. Our banks will not, as a 
rule, lend to a customer who borrows from another bank. ‘The 
result is that in this country the borrower finds himself indebted to 
one bank only. He consults his branch bank; head office is com- 
municated with, and the case is considered on its merits by those 
who, in the first place, are able to help,.if help be decided upon; who, 
in the second place, can, as a rule, act independently of other banks 
or creditors; and who, in the third place, have a very special interest 
in the borrower and in the community where his business is being 
carried on. If the case deserves help, help is given, and the bor- 
rower, not because his case is more worthy of help than that of his 
brother of five years ago across the line, but because the banking 
system is different, is saved from ruin. That this is not a fanciful 
picture is shown by what has more than once happened in times of 
stress and distrust, both in Canada and the U.S. A. In 1898 six 
hundred banks suspended payment in the United States, mainly 
through failures of their debtors, and only two hundred and two of 
these resumed business, whereas in Canada there was but one sus- 
pension, and that of a small bank which had not been long in 
business.” 


Mr, Lash seems, in some parts of the foregoing statement, to 
drop the character of a disinterested searcher for truth to assume 
the role of special pleader for the branch bank system, which has 
obvious merits enough to warrant his praise without resort to such 
a doubtful expedient. 

The number of borrowers from American banks who do not find 
the banks interested in them is too small for a foundation upon 
which to base an indictment against our banking system like that 
which Mr. Lash has drawn. Firms selling their paper to numbers 
of banks constitute a very small percentage of the total borrowers, 
and the individuals using several banks were not numerous enough 
to exercise much influence upon the general banking situsticn. 

Mr. Lash seems to have put the cart before the horse by laying 
emphasis on the difficulty of procuring loans. The real difficulty 
was that depositors feared they could not get their deposits—a fear 
well grounded in too many cases. But in the early autumn of 1914, 
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when for the first time the banks had the means of converting their 
good assets into circulating notes—the other provisions of the Fed- 
eral Reserve Act not yet having become effective—the banks of 
the United States passed through the greatest crisis in their history 
without a single failure—simply because they had at hand prac- 
tically unlimited means for paying off their deposits. 

There is no banking system in the world where the banks are 
so intensely interested in their dealers as are the banks of the 
United States. This arises from the fact that the stockholders, 
officers, directors, and depositors practically all reside and have their 
Lusiness interests where the banks are located. In this respect, if 
ir. no other, the banks of the United States will not suffer by com- 
parison with those of Canada or any other country. 

Mr, Lash reviews carefully in detail the provisions of the Fed- 
eral Reserve Act, and reaches this conclusion: 

“It will be seen that the present banking system of the U. S. A. 
is highly artificial, and, in the commercial life of a nation, the four 
or five years which have elapsed since the organization of the Federal 
Reserve banks is not a long enough testto try the essential merits 
or demerits of the system, especially as during that time a great 
world war was being waged, and during one-half of it the United 
States was an active party in the conflict. |The expansion of busi- 
ness and the calls for money and credits during the last four years 
have been unprecedented. A thorough test of a banking system 
requires not only a period of expansion, when the problems arising 
are more easily solved, but also a period of contraction when the 
problems arising are more difficult of solution.” 

Obviously, the aim of the Federal Reserve Act was to remedy 
some of the weaknesses inseparable from a system of numerous 
independent scattered banks. This country is jealous of its inde- 
pendent banking system and will never surrender it until its defects 
have been proven incurable. At the same time all unvrejudiced 
observers admit the many admirable features of the Canadian bank- 
ing system, which serves our neighbor so efficiently. _It is interest- 
ing and profitable to have the two banking systems contrasted so 
ably as has been done in Mr. Lash’s paper. 


& 
Babsonian Babble 


MONG the professors, economists, doctors, and experts whom 
the Government keeps in its employ to give kindly advice 
on how to make cottage cheese and to dissuade hens from 

trying to hatch chicks from china door-knobs, appears the name of 
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Roger W. Babson, who signs himself as Director General, Infor- 
mation and Education Service. This gentleman writes a letter to 
editors containing this sage counsel: 

“Action does away with stagnation. 

“For the past six months we have been passing through a period 
of business uncertainty. To-day our country needs action—action 
based on general confidence. Business should be resumed imme- 
diately on a peace basis. 

“How can this be done? 

“Let the American people know that they can create business 
activity on a large scale if they ‘Buy Now—Build Now—Repair 
Now—Renew Now—Do Something Now,’ but do it. 

“Therefore the Department of Labor urges you to boost a ‘Buy 
Now’ campaign. It urges you and the readers of your publica- 
tion to tell the buying public that now is the time to buy—Buy Now 
But Buy Wisely. It would like to see merchants, contractors, 
manufacturers—everybody who advertises—tie up their copy to 
these ads by starting their advertisements with the caption, ‘Buy 
Now But Buy Wisely,’ says the U. S. Department of Labor.” 

Accompanying this fervent appeal to “do something now” is a 
broadside sheet containing a number of sample advertisements of 
the same general tenor as the letter, and also some reading matter 
of the same sort which Mr. Babson styles “editorials.””’ He suggests 
that these advertisements and editorials be published, as space per- 
mits, over the signature of Secretary Wilson of the Department of 
Labor. Obviously only an excessive degree of modesty precludes 
Mr. Babson from claiming the authorship of this fine series of 
informative advertisements and “editorials.” 

The “broadside” above referred to bears in big type the inspira- 
tional title “Buy Now!” The advertisements bear such fetching 
‘aptions as these: “You and the Whole World,” “Buy Wisely, but 
Buy Now,” “Now Is the Time, Let’s Go!” “All Ye Mourners, 
Cheer Up!” He would be a close-fisted miser indeed who could 
rerain obdurate in the face of such purse-splitting official appeals 
as these. 

From the “editorials” a single quotation will perhaps be enough 
to show their general tone: 

“*Are you a Jeremiah? queried someone in the U. S. Depart- 
ment of Labor. Then he continued: 

“ “Tf so, come out of it. Get back that confidence, that enthusi- 
usm. Get the true American spirit. 

“What if prices are higher? Forget the past. Build for to- 
morrow—buy now. Get business going as it was before we entered 
the war. Get it going and keep it going, 
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“You, the public, control the situation. If you, the people, 
buy, you, the people, will keep the wheels of industry turning, with 
a job for every man. 

““Cheer up! Gotoit. Buy what you want; buy wisely, but 
buy now. Cheer up and buy now.’ ” 


Propaganda of this kind is of the same order as the National 
Prosperity Movement started after one of our financial panics some 
years ago. These exhortations rest upon the assumption that there 
is nothing wrong except as people think. It is all purely a mental 
matter. 

But it is believed that a practical reason exists why people hold 
off in regard to buying. They find prices so high that what is 
left of their incomes after paying taxes, buying Liberty Bonds, and 
contributing to the various “drives” buys but very little of many 
articles which people would like to have and which they actually 
need. One reason why the buying movement halts is because of 
the extravagance of the Government, the political influences which 
advance wages without respect to efficiency, thus making costs 
greater, and the prodigality of the Government in ladling money out 
of the Treasury to carry on propaganda like that sent out by Mr. 
Babson and Secretary Wilson. If this extravagant policy were 
reversed, and the Government would release its strangle-hold of 
business, it might not be necessary to beg people to buy now. The 
greatest incentive to buying is right prices; and, if prices were right 
now, you would not have to urge people to buy the things they 
need. But prices are not right, and while they remain as high as 
they now are it is ruinous waste to urge people to buy in order to 
create prosperity. It is foolish to think that people buy goods in 
order to start factories, to keep labor employed, or to create pros- 
perity. Although buying may do all these things, no sensible per- 
son buys with these objects in view. He buys the things he wants 
or needs when prices are attractive. This being so, he can not 
wisely buy much now except the bare necessities. 

One of the sample advertisements signed by Mr. Babson and 
Secretary Wilson bears this heading: “We're Off Again.” You 
are, sure enough, and ’way off, too. 


be 





Prices, Yesterday, To-day and 
To-morrow 





(Address delivered by O. P. AUSTIN, Statistician of the National 
City Bank of New York, before the Editorial Conference of the 
New York Business Publishers Association, April 11th) 





HE purpose of this address, as 
implied by its title, “Prices Yes- 
terday, Today and Tomorrow,” 

is ap attempt to look into the future 
and determine if possible the probabil- 
ity as to the course of prices. That 
there have been great and continuous 
advances during the war period we are 
painfully conscious, and in the five 
months since the cessation of hostilities 
we have failed to experience the reduc- 
tion which some had fondly hoped would 
come with the close of the war. In a 
few instances there have been slight 
reductions but in others there are still 
advances, and the index figures on food- 
stuffs in New York to-day are actually 
higher than those on November 5, when 
the whole world so joyously welcomed 
the apparent termination of the great 
conflict which had raged for fifty-one 
months. 


PRINCIPAL CAUSES OF THE ADVANCE IN 
PRICES 


To attempt to determine what is like- 
ly to happen in the future we must try 
to find the cause of the things which 
have happened in the past, and also to 
see whether this cause is or is not likely 
to continue in the near future. When 
prices began to advance in the opening 
of the war, we could readily see that 
the upward movement was due to the 
urgent demand for the food and raw 
material required by the enormous 
armies which had been put into the 
field, and this cause has been desig- 
nated the “Scarcity Demand,” but when 
we found the advance extending to many 


articles in which there was no scarcity 
and which were not used by the armies 
or utilized in the manufacture of their 
requirements, we began to realize that 
a part of the advance must be due to 
some cause other than mere war or 
scarcity demands. 


PRICE ADVANCES WERE WORLD-WIDE 


Raw silk, for example, for which the 
war made no special demand and which 
was produced on the side of the globe 
opposite that in which the hostilities 
were occurring, advanced from $3 per 
pound in the country of production in 
1913 to $4.50 per pound in 1917, and 
over $6 per pound in the closing months 
of the war. Manila hemp, also pro- 
duced on the opposite side of the globe, 
and not a war requirement, advanced in 
the country of production from $180 per 
ton in 1915 to $437 per ton in 1918. 
Mechanically ground wood pulp, not a 
war requirement, advanced, as our pub- 
lishers are aware, from $14 per ton in 
the opening months of the war, to $35 
per ton in the opening months of 1916, 
and the grade known as “chemical 
bleached” advanced from $50 per ton 
at the beginning of the war to $160 per 
ton in January, 1919. Goat-skins, from 
China, India, Mexico and South Amer- 
ica, advanced from 25 cents per pound 
in 1914 to over 50 cents per pound in 
1918, and yet goat-skins were in no 
sense a special requirement of the war. 
Pig tin, produced by Chinese labor in 
the Malayan Peninsula and the Dutch 
East Indies and not to a very great 
extent a war requirement, sold in the 
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country of production in 1914 at 30 
cents per pound and in the same mar- 
kets 75 cents per pound in the closing 
weeks of the war. Sisal grass, pro- 
duced in Yucatan, advanced from $100 
per ton in 1914 at the place of produc- 
tion to nearly $400 per ton in 1918, and 
Egyptian cotton a high-priced prod- 
uct and thus not used for war purposes 
jumped from 14 cents per pound in 
Egypt in 1914 to 35 cents per pound 
in 1918. Even the product of the dia- 
mond mines of South Africa advanced 
from 60 to 100 per cent in price per 
karat when compared with prices exist- 
ing in the opening months of the war. 
PLACES 


PRICES WERE ADVANCED AT THE 


OF PRODUCTION 


The prices which I have quoted to 
vou are in all cases those in the mar- 
kets of the country in which the articles 
were produced and in most cases at 
points on the globe far distant from that 
in which the war was being waged. They 
are the product of countries having a 


plentiful supply of cheap labor and 
upon which there has been no demand 


for men for service in the war. The 
advance in the prices quoted is in no 
sense due to the high cost of ocean 
transportation since they are those de- 
manded and obtained in the markets of 
the country of production. 
PRODUCERS AFFECTED 


ALL CLASSES OF 


Why is it that the product of the 
labor of women and children who care 
for silk worms in China and Japan, of 
the Philippino laborer who produces 
the Manila hemp, the Egyptian fellah 
who grows the high grade cotton, the 
native workman in the diamond mines 
in South Africa, the Mexican peon in 
the sisal field of Yucatan, the Chinese 
coolie in the tin mines of Malaya, or 
the goat-herd on the plains of China, 
India, Mexico or South America has 
doubled in price during the war period? 
The articles enumerated were in no case 
for use in the war and the prices are 
those in the country of production and 
thus not due to the increase in ocean 
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freights or dangers of over-sea trans- 
portation. The advance has been gen- 
eral, world-wide. In a few articles in 
which an over production was occurring 
in which the demand fell below normal 
the advance was not so strongly marked, 
but there is scarcely an article in the 
long list of those entering world mar- 
kets in which there has not been an ad- 
vance, no matter how distant its place 
of production from that in which the 
war was occurring or how little the 
war's demands for it or for the labor by 
which it was produced. 

WORLD 


GREAT UNDERLYING 


ADVANCES 


CAUSES OF 


Surely there must have been some 
general underlying causes for this world 
advance, this simultaneous demand by 
people of all classes and in all parts of 
the globe for higher prices for their 
products irrespective of their relation to 
war requirements. While we may be 
willing to accept the immediate demands 
of the war as a partial explanation of 
the advance in the prices of foodstuffs 
and certain manufacturing material and 
manufactures we must look farther for 
the cause of the similar advance in 
articles upon which the demands of the 
war could have had no direct bearing. 
It is true that a marked advance in the 
price of one important class of products 
does cause an advance in the prices de- 
manded for other articles which must 
be exchanged for those in which the 
advance has already occurred, but it 
does not seem probable that the ad- 
vance due to scarcity of a comparatively 
few of the world products required for 
war could have been the chief cause of 
the doubling of prices in practically 
every article produced in every part of 
the world, many of which had not the 
most remote relation to war require- 
ments. 

PRINCIPAL CAUSES OF ADVANCE IN PRICES 

Apparently the principal causes of 
the advance in prices during the war 
were, stated in their chronological order, 
first, “scarcity demand ;” second, the ad- 
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vance in wages presumably due to in- 
creased cost of living and demand for 
labor, and, third, the large increase in 
world circulating media, or to put it in 
a single word “inflation.” Professor A. 
C. Miller, member of the Federal Re- 
serve Board, an authority whose views 
are entitled to high consideration, in a 
recent address before the American 
Academy of Political and Social Science 
named as the two chief causes of the 
advance in prices, “scarcity demand” 
and “inflation,” adding that “there is so 
much evidence of an artificial abundance 
of money in comparison with the things 
that are purchasable by it that the 
abundance of money must be credited 
with at least an equal influence in ex- 
plaining the high prices which have pre- 
vailed.”’ 


THE “SCARCITY DEMAND” 


What were the articles for which the 
war created a scarcity demand? Food, 
clothing, transportation facilities, and 
material for the battlefield. How much 
did it add to the world’s demand for 
these articles? Of course, the percent- 
age of increase in demand for strictly 
war materials was very large, but was 
there really as great an increase in de- 
mand for other materials, food, cloth- 
ing and transportation facilities, as we 
are accustomed to imagine? Let us as- 
sume that the number of people partici- 
pating in the war was forty million, 
which is probably more than those in 
the field at any one time. Do we realize 
how small a share those forty million 
were of the world’s consuming popula- 
tion? Less than two and a half per 
cent. We think of forty millions as a 
large number of people to feed, and so 
it is, but it must be remembered that the 
number of people in the world who 
must be fed and clothed and supplied 
with transportation facilities every day 
of the year is 1,800 million, or forty-five 
times as many as the highest number in 
the military service at any time during 
the war. Of course the soldiers were 
better fed than are many of the people 
in certain sections of the world, but 
even if their per capita consumption 
was four times as much as the average 


it would still represent but a small per- 
centage of the world’s daily food con- 
sumption. And it must be further re- 
membered that all these forty million 
people in the armies had been consum- 
ers of food before the beginning of the 
war, not to quite as great an extent 
perhaps as after entering the activities 
of the military service, but it cannot be 
assumed that the war added forty mil- 
lions to the world’s consumers of food 
and clothing. Nor can it be properly 
assumed that the withdrawal of these 
millions from the industries actually re- 
duced to that extent the world’s produc- 
ing power, for four millions of these 
were already in the military service and 
the places of the other fifty-six million 
were to a considerable degree filled by 
others who had not been up to that time 
actively engaged as producers. 

Much of the material used in pre- 
paring the supplies for the battlefield 
was “switched” from the usual lines of 
industry, for there was an immediate 
cessation of railway construction, build- 
ing operation, and a thousand industries 
which formerly required manufacturing 
material and as a result of this cessation 
of activities the material formerly used 
by them became available for war pur- 
poses. 

It thus appears on close analysis that 
the “scarcity demand” created by the 
war was not as great in food, clothing, 
or manufacturing materials as has been 
pictured, while the fact that fifteen mil- 
lions are still under arms minimizes the 
reduction in military demands which 
has been expected. 


HIGH COST OF LABOR 


One factor often mentioned in the at- 
tempt to determine the causes of high 
prices is the advance in wages of labor, 
but the fact that the increase in com- 
pensation of labor was in most cases 
given because of the fact that the cost 
of living had already advanced at least 
somewhat minimizes the relative impor- 
tance of this factor in attempting to 
discover the real causes of the general 
world-wide advance in prices. And it 
must also be remembered that several 
million persons who had not been en- 
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gaged in the industrial and business 
world came to the assistance of those 
engaged in these duties during the war. 


INCREASE IN WORLD CURRENCY—‘‘IN- 
FLATION” 


Where then shall we turn in the 
search for the principal cause of the 
general advance in prices of articles 
produced the world over and their re- 
lation to the demands of the war? What 
other cause can we find after giving due 
consideration to the scarcity demand, 
the destruction by war and the increased 
cost of labor? The most prominent 
among the possible or probable causes 
is the theory advanced or accepted by 
the historians, economists, statisticians 
and financiers of the world that inflation 
in currency is usually accompanied or 
closely followed by an advance in prices, 
and, as already indicated, so high an 
authority as a member of the present 
Federal Reserve Board, Professor A. C. 
Miller, has recently declared that ‘‘the 
abundance of money must be credited 
with at least an equal influence in ex- 
plaining the high prices which have pre- 
vailed.”’ 

I wonder if we do fully realize the 
quantity of paper money which the re- 
sponsible governments of the world 
have put afloat since the beginning of 
the war. Thirty-six billion dollars. The 
paper money in existence in the fifteen 
principal countries of the world at the 
beginning of the war was less than 
eight billion dollars and at the end of 
the war was over forty-four billions, an 
increase of thirty-six billions in fifty- 
one months, and this does not include 
any of the eighty billion dollars’ worth 
of paper currency issued by the Bol- 
sheviki in the eighteen months of their 
control in Russia. Thirty-six billion 
dollars of new paper money added to 
the circulation of the world by fifteen 
responsible governments in a little over 
four years of time. 

We had been inclined to charge up 
the advance in prices occurring prior 
to the war to the fact that eight billion 
dollars’ worth of gold was turned out 
by the mines of the world in the twenty 
years following our famous gold and 


silver campaigns of 1896. But here are 
thirty-six billion dollars’ worth of pa- 
per promises to pay turned out as legal 
tender money by fifteen responsible gov- 
ernments in a short four year period. 

Do we realize how vast a sum is this 
thirty-six billion dollars’ worth of pa- 
per currency which has thus been put 
into circulation in such a brief time? 
It is more, in its face value, than all 
the gold and all the silver turned out 
by all the mines of all the world in the 
427 years since the discovery of Amer- 
ica. 

True, much of this paper money is 
now more or less depreciated in its 
value as compared with gold, the world’s 
accepted standard, but the fact that it 
has behind it not only a certain amount 
of the yellow metal, but also the pledge 
of the governments by whose authority 
it was issued, renders it at least an ac- 
cepted medium of exchange in the coun- 
tries of its origin, while the fact that 
nearly every neutral country of the 
world has meantime increased its paper 
currency and national indebtedness, per- 
mitting its gold to pass from circulation 
into the vaults of its banks as a security 
for the paper circulation, tends to widen 
the field affected by this inflated cur- 
rency. 


INCREASE IN OTHER GOVERNMENTAL 
OBLIGATIONS 


In addition to these vast sums of 
legal tender currency turned out by 
fifteen responsible governments of the 
world, these same governments have at 
the same time made an even more spec- 
tacular advance in their issue of another 
series of promises to pay, which, while 
not legal tender in the ordinary sense 
of the term, do form a more slowly 
moving mass of currency. By this I 
mean the 180 billion dollars’ worth 
of bonds or other forms of national ob- 
ligations issued by the governments of 
the world in the past four years, for 
national debts of the world have ad- 
vanced from forty billion dollars at the 
beginning of the war to 220 billions at 
its close. And while these bonds or 
other government promises to pay 
money at some future date are not legal 
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tender currency in the ordinary sense 
of the term they do pass current in the 
financial world and prove a basis upon 
which money may be readily obtained 
by their holders, and to this extent are 
an addition to the world’s circulating 
medium. 


BANK DEPOSITS GREATLY INCREASED 


Still another increase in circulating 
media is found in the enormous growth 
in bank deposits, which of itself in- 
creases circulation through the increased 
use of checks, especially in countries 
such as the United States where the 
check forms so large a share of the 
daily business transactions of the coun- 
try. Bank deposits in fifteen principal 
countries of the world have grown from 
twenty-seven billion dollars in 1913 to 
approximately seventy-five billions at 
the present time, the ratio of increase 
being about the same as that cf cur- 
rency. 

These increases, in circulation, indebt- 
ness, and bank deposits, while occurring 
chiefly in the countries participating in 
the war, have also extended to many 
other countries, especially in Europe, 
where the six principal neutrals have 
during the war period increased their 
national debts one billion dollars, their 
note circulation over a billion dollars 
and their bank deposits by about one 
billion. 

Thus in a short four and one-half 
year period world paper money has in- 
creased thirty-six billion dollars, world 
evidences of national indebtedness 180 
billion dollars and world bank deposits 
nearly fifty billion dollars. Most of 
this enormous increase has occurred in 
“uncovered” paper. The gold mines of 
the world have turned out less than two 
billion dollars’ worth of the precious 
metal during the war period and most of 
the world’s gold, which formed fifty- 
five per cent. of world circulation at the 
beginning of the war, has passed into 
the vaults of the governments of their 
gieat banks as a basis for their paper 
currency, and now bears a relation of 
but about twenty per cent. to the flood 
of paper money in circulation, and this 
proportion of gold to paper varies wide- 


ly when the respective countries are 
compared. 


INFLATION AND HIGH PRICES 


If the world’s historians and finan- 
ciers and economists and statisticians 
are right in their general belief that an 
advance in prices usually accompanies 
or closely follows inflation in currency, 
and especially in paper currency, can 
we be surprised at the world-wide ad- 
vance in prices which we have wit- 
nessed during the past four years in 
which world currency and bank deposits 
trebled and national debts quintupled? 


PRICES OF TOMORROW 


We come now to the third and final 
question, that of prices of tomorrow. 
May we expect a material reduction in 
general prices in the near future? And 
in trying to determine this we must 
see whether the causes which brought 
about the advance during the war period 
are likely to be removed. 

The chief causes of the advance seem 
to have been the “scarcity demand,” the 
higher cost of labor, and the increase in 
circulating media. 


WILL THE “SCARCITY DEMAND” TERMI- 
NATE? 


The “scarcity demand” came on the 
very first day of the war, for most of 
the countries entering that struggle 
found that the demand upon them would 
be far in excess of their supplies either 
of foodstuffs or military requirements 
and as the weeks and months and years 
progressed this fact was more strongly 
impressed upon them. 

During the closing year of the wai 
the ammunition factories of the various 
participating countries were able to 
meet to a great extent the requirements 
of their own armies, but in the matter 
of foodstuffs the “scarcity demand” still 
continues with little prospect of abate- 
ment at least in the near future. The 
number of mouths to feed in Europe has 
not decreased and that continent, which 
has not for many years been able to 
produce its own requirements of food- 
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stuffs, now finds itself with neglected 
soils, a disordered population and un- 
able to return to normal production in 
the immediate future. In manufactur- 
ing materials, for which Europe has also 
been dependent upon other parts of the 
world, she will require abnormally large 
quantities at least in proportion to hex 
attempts to manufacture, for her stocks 
of this class of merchandise are abso- 
lutely exhausted. In all parts of the 
world which have relied upon Europe 
and the United States for manufactures 
the shelves are empty and must be filled 
and most of the manufacturing sections 
of Europe will evidently be slow in re- 
suming the production of manufactures 
for exportation, and will have limited 
facilities for transportating or market- 
ing them even if produced. So it seems 
that, although the demand for war ma- 
terial has terminated, the other fea- 
tures of the “scarcity demand” will con- 
tinue at least in a somewhat modified 
form in the immediate future, especial- 
ly as relates to world requirements of 
food, manufacturing material and man- 
ufactures, while developments thus far 
do not point to an early reduction in 
labor costs. 


WILL THE OVER SUPPLY OF CURRENCY BE 
REDUCED? 


If we are right in assuming that a 
considerable proportion of the world 
advance in prices is due to the enormous 
increase in world currency can we ex- 
pect a marked reduction in prices until 
the cause, “inflation,” is removed? Or, 
to put it in another form, that part of 
the advance caused by inflation can only 
be cured by deflation, by a reduction 
in the enormous stocks of currency 
which, as I have shown you, has trebled 
during the war, while that other form 
of slowly moving currency, govern- 
mental obligations, has quintupled. 

Is it probable that these two forms 
of currency can be or at least will be 
reduced in the near future? The gov- 
ernments of the world, which were pay- 


ing less than two billion dollars a year 
of interest on national debts at the be- 
ginning of the war, are now paying and 
must continue to pay a total of over ten 
billion dollars a year in interest, and 
at the same time all other expenses of 
governments have advanced. Official 
estimates of the “budgets” or expense 
accounts of several of the principal 
countries for the coming fiscal year have 
already been announced and _ indicate 
that their necessary expenses in the first 
full year of after-war peace will be 
about four times as great as in the year 
preceding the war. The British budget 
for next fiscal year is estimated at about 
six times as much as in 1913 and those 
of France, United States and Canada 
about four times as much as before the 
war. Present indications are that the 
governments of the world will be com- 
pelled to collect in taxes from their peo- 
ple about fifty billion dollars a year 
as against about twelve and a half bil- 
lions in 1913, or say a billion dollars a 
week as against a billion dollars a month 
before the war, and this does not in- 
clude anything for “sinking fund” or 
other provision for reduction of out- 
standing debts. If this be true, is it 
probable that the governments in those 
countries which have greatly increased 
their circulation and must now demand 
such enormous increases in annual pay- 
ment of taxes will find it advisable or 
possible to materially reduce the 
amounts of currency available for such 
payments ? 

If the governments which have been 
the chief participants in the world in- 
crease of currency should fail to ma- 
terially reduce that excessive supply, 
and if the world’s demand for food, 
manufacturing material and manufac- 
tures is to continue at the present rate, 
are we justified in expecting a general 
reduction in prices in the near future? 
The question I think answers itself. 
There will of course be instances in 
which there will be material reductions, 
but in general terms the outlook for 
marked or rapid decline, at least in the 
near future, does not seem encouraging. 
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Foreign Exchange and the League of 
Nations 





By ALFRED O. CORBIN,. Manager Foreign Department, 
A. B. Leach & Co., Inc., New York 





OREIGN exchange is a science, 
F fascinating to the extreme to him 
upon whom the Creator has be- 
stowed the genius of understanding, but 
inexplicable to him who is just lacking 
“that something.” And most of us do 
lack “that something,” that brilliancy 
of mind and imagination to make an 
art out of the handling of a mathe- 
matical orgy of mysterious calculations. 
The understanding of foreign ex- 
change is a gift; it is one of those 
things which we either grasp or we 
do not. Amateuring at it, is like amateur- 
ing at playing the violin; we may play 
well, we may know all about the intri- 
eacies of the technique and production 
of tone, and yet the road to great suc- 
cess is barred; “‘that something” is lack- 
ing. There always remains the differ- 
ence between executive ability acquired 
through hard work and through natural 
gift. The difference between the rare 
thoroughbred and the well trained horse. 
And I can so well understand the 
great fascination foreign exchange must 
have for him who can conduct this game 
with a master hand, and can juggle 
with the most complicated combinations 
of which the ordinary mind will never 
dream. 

Foreign exchange experts are rare, 
especially in the U. S. A. Many of our 
banks have never as yet had a real for- 
eign exchange department. 

This special line of business before 
the war was only in its infancy in this 
country. We were not international 
traders and had no international invest- 
ments like Europe. 

And as was usually the case in all 
highly specialized business, the Ger- 


mans were the leaders in this field—a 
condition which to-day has become in- 
tolerable—and the foreign exchange po- 
sitions usually were in the hands of 
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German experts. And now that the war 
is over, and since we have begun to de- 
velop foreign trade and are facing a 
period of unheard-of foreign trade and 
foreign investment expansion, we re- 
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quire foreign exchange experts and we 
have to make them ourselves, because 
our American institutions will certainly 
not open their doors for the German 
element. 


IS FOREIGN EXCHANGE A NECESSITY ? 


But within the intimacy of the four 
walls of my little den at home, I have 
often been philosophising about all this 
mysterious pool of wisdom, wondering 
whether foreign exchange as such has 
really a right of existence; and whether 
as a matter of fact we are not daily wast- 
ing a tremendous amount of energy, 
goodwill and money, over a complicated 
state of affairs which in reality in the 
evolution of world events should long 
ago have become the easiest and simplest 
thing imaginable. 

In our own great American Union of 
States we have adopted the one kind of 
money; a transfer of money from one 
place to another three thousand miles 
away can be made by a simple telegram 
and the only cost attached to this is a 
few days’ loss of interest, because the 
bank which makes the transfer will 
debit the transferor, value the day upon 
which the instructions are given, where- 
as the transferee will give credit value 
the day after which the transfer has 
been made. But there is no difference 
in the value of the dollar in New York 
and in San Francisco; it matters not 
whether the trade balance between New 
York State and California is in favor of 
the one or the other. 

Yet we discriminate between the 
American dollar and the Canadian dol- 
lar because they belong to a different 
currency system, and as a rule the Ca- 
nadian dollar though intrinsically just 
as sound as our own is selling here at 
a discount slight as this may normally 
be. 

And when we take the world as such, 
we see a different kind of money in 
every country, a different standard of 
value between all those currencies, and 
we see the prices of such moneys go 
up and down in accordance with the bal- 
ance of trade between these various 
countries. 


Yet money is used everywhere for the 
same purpose, and the thing which is 
always puzzling me in my solitary re- 
flections is: ‘Where money is the same 
in effect, why should it not be the same 
in fact?” 

I know very well that the rate of 
exchange between two countries is pri- 
marily regulated by the old economic 
law of demand and supply, and sec- 
ondarily by what is called the gold 
points—the price at which it becomes 
advantageous to export or import gold— 
but I do not believe that this is a cor- 
rect state of affairs, because, however 
right it may be from a point of view of 
political economy, I firmly believe that 
this system is highly antiquated and en- 
tirely out of date. 

Supposing we had different kinds of 
money in every state of our Union, the 
rates of which were regulated by im- 
ports and exports from one state into 
another, could that last? 

Of course, in the beginning when 
something had to be found in order to 
facilitate barter; when there were no 
proper means of communication between 
distant countries; when telephones and 
cables did not exist, nothing was more 
essential than that there should have 
been a different kind of money in each 
different country. 

When the world grew older and wiser, 
ways and means were sought and found 
in order to convert one currency into 
another by more or less complicated 
ways, and to-day all moneys of the 
civilized world can be converted into 
one another; but money as such has al- 
ways remained the same thing, and the 
object accomplished with it is the same 
here as elsewhere. 

Consequently, where the conversion 
of one currency into another is a costly 
operation, and where imports and ex- 
ports should only have an effect upon 
the rate of interest obtainable on money 
but not its intrinsic value, is it not high 
time for us to consider a complete revo- 
lution in matters financial, by creating 
one kind of money for the entire civ- 
ilized world? 
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ADVANTAGES OF A WORLD MONEY 


The advantages of such an economic 
reorganization would be enormous. 

Among others such vast tolls on com- 
merce as now are represented by ar- 
bitrage and other speculation in money 
could be avoided; counterfeiting could 
be more thoroughly guarded against; 
minting expenses could be reduced; 
shipment of gold could be avoided in- 
asmuch as there could be international 
gold deposits either in one part of the 
world or in various countries; travelling 
would be easier and cheaper; business 
would be increased; weights and meas- 
ures would become uniform, and, gen- 
erally speaking, business would increase 
because it could be conducted upon the 
cheapest and cleanest economic basis. 
And apart from that, money rates all 
over the world would become more 
stable, because of the fact that as soon 
as money would earn more in England 
than elsewhere the rest of the world 
would immediately make transfers to 
England and retransfer it again a week 
later to France, if rates obtainable there 
should be more favorable, a thing which 
up till now always brings with itself 
the risk of the exchange rate. 
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And last but not least in the final 
analysis of things, the world as such 
would be a large step nearer to a 
Brotherhood of Nations. 

Surely, I know that there are all 
sorts of difficulties in the way; that 
many may laugh at my fantastic ideas; 
I hear already many say that it is im- 
possible; but I feel that I am right, if 
not in detail, then in the general con- 
ception of the plan. 

It should be practicable and it is 
logical, and whilst I do not wish to make 
as yet a definite recommendation for 
the realization of my ideas, I think that 
it is time that an international commit- 
tee of practical business men be ap- 
pointed to operate on the old invalid 
and to find the means for putting into 
effect what hitherto has not been at- 
tempted. 

And is this not exactly one of the 
things which the League of Nations 
should try and accomplish, now that it 
is face to face with the most perplexing 
state of foreign exchange chaos which 
is necessitating all sorts of embargoes, 
bans and prohibition of what should be 
perfectly legal business? 


We 


Convention of American Bankers Association 


HE American Bankers Association, 

through General Secretary Fred E. 
Farnsworth, announces that the invita- 
tion of the Clearing-House of St. Louis 
to hold the forty-fifth annual convention 
of the association in that city has been 
accepted, and that the week of Septem- 
ber 29, 1919, has been selected as the 
time of meeting. The invitation was ac- 
cepted by the administrative committee 
of the association after careful consider- 
ation of the hotel facilities offered, and 
the committee is satisfied that ample ac- 


commodation can be provided for the 
large delegation which it is reasonable to 
expect because of the central location of 
the convention city. The St. Louis 
Clearing-Heuse will at once name a local 
hotel committee to handle all reserva- 
tions. The advisability of designating 
three of the leading hotels of St. Louis 
for registration purposes is being con- 
sidered by the administrative committee. 

St. Louis has been twice the scene of 
an A. B. A. convention—in 1896 and in 
1906. 

















Americanization of Our Alien 
Population 





By T. FRED ASPDEN, Vice-President Park-Union Foreign Banking 
Corporation 





occasioned recently by the ap- 

pearance in the daily newspapers 
of articles directing attention to the un- 
precedented exodus of foreign-born 
aliens from the United States to the 
lands of their nativity. The alarm has 
not been aroused so much by the exodus 
of the foreigners as by the quotation of 
startling facts and figures which if true 
merit the careful consideration of all 
good Americans and should cause grave 
perturbation for the condition of the 
American monetary system. 

The statements made in these articles 
are given weight by their quotation 
from a periodical published in the inter- 
ests of American bankers. The facts 
quoted are to the effect that not less 
than 1,300,000 foreign-born aliens who 
have been residents of the United States 
are preparing to return abroad and will 
take with them approximately $4,000,- 
000,000 of American credit, equal to 
four-fifths of all the money in circula- 
tion in the United States. 

If these figures are true they are 
indeed startling and should arouse the 
active consideration of all who are in- 
terested in the economic welfare of the 
nation. It would seem on the surface, 
however, that they are founded only on 
supposition and attract attention only to 
a condition that might be brought about 
by uncontrolled emigration of foreign- 
ers who have come here to earn their 
livelihood. 

They are, in fact, a clarion call to ac- 
tion. If they prove nothing else they 
prove that America does not completely 
serve as a “melting pot.” It would 
seem that America fails to “melt” all 
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the varying races who come here, but 
helps to fatten the pocketbooks of many 
foreigners who come to the United 
States to stay but a few years, in which 
time they hope to earn enough money 
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to return to their native lands and live 
in comfort, according to their peasant 
standards. It proves further that the 
United States must take some concerted 
action toward the Americanization of 
its immigrants with a view that they 
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may ultimately be absorbed into the na- 
tional, political and economic structure 
of the Nation with the least friction and 
the least delay possible. Probably this 
can be best accomplished by bettering 
living and working conditions and im- 
proving the surroundings of our foreign- 
born population. 

According to present estimates there 
are in the United States approximately 
14,000,000 foreign-born aliens. These 
figures are based on statistics compiled 
prior to the war. Restrictions on im- 
migration made necessary by the war 
make it distinctly unlikely that the num- 
ber has been materially augmented of 
recent years. The contrary is far more 
probable. With the exception of a few 
of the neutral nations, particularly 
Spain, the South American republics 
and Scandinavia, the governments of the 
European nations have themselves pro- 
hibited emigration of their peoples. 

By far the greater percentage of for- 
eigners who are at present in the United 
States have been here for some years. 
As the tendency of the foreign-born 
element among our laboring classes to 
return to their home lands after gain- 
ing a competency has long been under- 
stood and recognized, it is not surpris- 
ing that at this time, following four 
vears of war during which period they 
have been practically isolated from their 
kin, they would wish to return home. 

In pre-war times the normal exodus 
of foreign-born aliens approximated 
100,000 annually and with them went 
$400,000,000 mostly in savings and 
hoarded money. The outflow was grad- 
ual, slow and steady and as a conse- 
quence caused no disturbance either in 
the labor market or to the monetary 
system. 


DISPOSITION OF FOREIGNERS TO HOARD 
MONEY 


In this regard another premise must 
be considered. The inclination of for- 
eigners to hoard their savings without 
recurring to the use of savings banks is 
proverbial. As a result, much of their 
wealth, if it can be termed such, has 
been retired from circulation months, 


and even years, before they finally de- 
cided to return abroad. This retirement 
has presumably been so gradual that it 
never was considered important in re- 
lation to the general circulatory sys- 
tem. The outward rush at this time, 
however, is termed dangerous if not ab- 
solutely threatening to the future 
strength of our economic safety, despite 
the fact that the money they will take 
with them will be actually hoardings 
covering a period of many years. Three 
years ago it was estimated that 1,300,- 
000 foreign-born aliens had purchased 
tickets on various steamship lines with 
the purpose of returning to their home 
lands. These are evidently the 1,300,- 
000 aliens to which the warning articles 
refer. At that time the unprecedented 
rush to return abroad was undoubtedly 
prompted by the war and a perfectly 
natural anxiety on the part of foreigners 
to leave the United States while it was 
yet possible to do so. At that time 
no one could say how long the war 
would last and the situation was. such 
as to prompt many who probably would 
not have returned for several years to 
come to pack up their belongings and 
leave at once. They were prevented 
from carrying out their intentions, how- 
ever, by Government authorities who 
met them at the ports of embarkation 
and turned them back. 

Since that time these aliens have 
lived for three years as an integral part 
of the national economy under con#i- 
tions unprecedented in the historv of 
America. As the result of national and 
international necessities due to the en- 
trv of the United States into the war 
labor has been especially favored—and 
most of the foreign-born element in the 
United States, especially of that class 
which returns abroad, are laborers— 
and have been earning wages aprox- 
imately 100 to 200 per cent. higher than 
ever before. As a result their hoardings 
have been piling up. 

With the letting down of the bars of 
emigration it is not unlikely that those 
who wished to leave the United States 
at the outbreak of the war will take 
advantage of the earliest opportunities 
of carrying out their desire now, but 
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for entirely different reasons. Indeed, 
this tendency is already in evidence. 

With the signing of the armistice the 
hegira began. Since the first of Novem- 
ber of the present year 76,221 passports 
have been vised at the custom house in 
New York alone, and of these 68,000 
belonged to aliens who flocked to this 
country to avoid army service when 
their native lands plunged into war. 
Since December 1, no fewer than 33,000 
aliens have sailed from the port of New 
York. Emigration from the United 
States is now estimated to have attained 
a rate averaging not less than 1,000 
daily. 

In this regard the question arises as 
to whether this outflow does not react 
in its larger aspect to the greater bene- 
fit of the country. A large percentage 
of the aliens who are leaving at this 
time are undesirables and are better out 
of the country than in it and could in 
no case have had a permanent place of 
value in the national, political and eco- 
nomic structures of the nation. That 
they will carry with them a large 
amount of money goes without saying. 
What relation it will bear to the total 
circulation of money in the United 
States can only be supposed. That it 
will reach anything near the sum of 
$4,000,000,000 seems to be an exag- 
geration of the actual figures. There is 
no likelihood that four-fifths of the 
total amount of cash and currency in 
the United States would be in the hands 
of 14,000,000 foreigners and only 
$1,000,000,000 held by native-born 
Americans numbering over 90,000,000. 


HOW MONEY GOES ABROAD 


In considering the transport of money 
abroad it must be understood that a 
very small fraction of the total is in 
cash or currency. By far the greater 
portion of money transfers abroad is 
accomplished through the medium of 
foreign exchange. The true barometer 
of money shipments abroad can, there- 
fore, only be found in the foreign ex- 
change departments of the banks of the 
country, more particularly, however, in 
banks specializing in foreign business. 


PROPAGATION OF UN-AMERICAN 
DOCTRINES 


There is one peril, however, and a 
very grave one at this time and one 
which the Government will soon be 
forced to step in and control as a meas- 
ure of self-preservation. The foreign 
language newspapers, especially those 
published in Slavic, Russian, German 
and other languages of nations now 
under Bolshevik control, are proving of 
gravest concern to right thinking peo- 
ple of every nationality in America. It 
is a menace which if not speedily sup- 
pressed will find its effect in the con- 
stant spread of the disease of Bolshe- 
vism which sooner or later will endanger 
all rational, peaceful and decently or- 
ganized Government. 

Under various guises of creed and 
cult the monster of Bolshevism is rear- 
ing its head on every hand. There is 
no gainsaying the fact that a well-or- 
ganized propaganda in behalf of 
anarchy and Bolshevism is being car- 
ried on in the United States under the 
very noses of the constituted authori- 
ties, and its effect is being felt every 
day in labor and social unrest. It is 
even stated that much of the propa- 
ganda for Europe is prepared and has 
its origin in moral support and money 
on this side of the Atlantic. 

Here, then, may be found the answer 
to the rush of foreign-born aliens to re- 
turn to their home lands. Uneducated, 
illiterate, ignorant in the greater ma- 
jority of instances, and unable to read 
aught but their own language when they 
can read at all, they are being exploited 
by the leaders of that cult of Bolshe- 
vists who would fatten on the spoils. 
Unable to read the truth in the English 
printed press they are beguiled, fright- 
ened, intimidated and coerced into 
panic by vicious propaganda designed to 
undermine their confidence in America 
and her institutions or are allured by 
attractive pictures of conditions in their 
native lands into leaving the United 
States. In any event the object is to 
draw them into the maelstrom of 
anarchy and _ blood-madness under 





—Pee ~~ Ke Fe haw OO 


~~ « SS 1 ee 











which, in most cases, their own coun- 
tries are foundering. 


AMERICANIZATION THE REMEDY 


There is but one antidote to such 
propaganda—Americanization. By pre- 
cept and promise and by practical ap- 
plication of educational principles, for- 
eigners coming to our shores should be 
tutored in the language and the customs 
of the country. They should be taught 
to look upon the United States not as a 
place in which to get rich quick, but a 
place to be proud of; not a temporary 
home, but a land of equal opportunities 
for all. Draw them away from the nar- 
row communities of their own country- 
men where English is never heard, 
where the customs of the home land are 
preserved in toto. Show them how to 
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live, bigger, broader and better lives 
away from the squalor, poverty and 
filth to which they are accustomed in 
the native lands and came here to es- 
cape. Gain their confidence, show in- 
terest in their welfare, and many of the 
problems which America is called upon 
to face with her foreign-born element 
will solve themselves. 

In the meantime no effort should be 
spared by American citizens and others 
who are interested in America’s wel- 
fare to make up any deficit which may 
result to our monetary system through 
withdrawals by foreigners returning 
abroad, by increasing deposits in the 
banks. On the other hand, an effort 
should be made to dissuade anyone you 
know from leaving the country at this 
time when the Nation is on the verge 
of the greatest epoch of prosperity in 
history. 


Developing Acceptance Markets Through Savings Banks 


N the April, 1919, issue of Tue 
Bankers MaGazine, in an article by 
Samuel H. Beach entitled, “Developing 
an Acceptance Market Through the 
Savings Banks, there occurred on page 
471 the following statement: 
Iowa and Minnesota both emended their 
laws to permit investment of acceptances 
designating no limit. 


According to advices received from 
Thomas F. Wallace, treasurer of the 
Farmers and Mechanics Savings Bank 
of Minneapolis, this is entirely errone- 
ous insofar as Minnesota is concerned, 
as the legislation passed by the Minne- 
sota Legislature is embodied in House 
File No. 526, the pertinent portion of 
which reads as follows: 


10. In Bankers’ Acceptances of the kind 
and character following: 


a. Bankers’ Acceptances of the kind and 
maturities made eligible by law for redis- 
count with or purchase by Federal Reserve 
Banks, providing the same are accepted or 
endorsed by a bank, or a trust company in- 
corporated under the laws of this state; or 
by any bank or trust company in the United 
States which is a member of the Federal 
Reserve System. 

b. Not more than twenty per cent. of the 
assets of any savings bank shall be invested 
in such acceptances. The aggregate amount 
f the liability of any trust and banking 
company or of any national bank to any sav- 
ings bank, whether as principal or endorser, 
for acceptances held by such savings bank 
and deposits made with it shall not exceed 
twenty-five per cent. of the paid up capital 
and surplus of such trust and banking com- 
pany or national bank, and not more than 
seven per cent. of the aggregate amount 
credited to the depositors of any savings 
bank shall be invested in the acceptances of 
or deposited with a trust and banking com- 
pany or with a national bank of which a 
trustee of such savings bank is a director. 








Deposit of Liberty Bonds with Savings 
Banks 





By JAMES M. WILCOX, Vice-President of the Philadelphia Saving 
Fund Society, Philadelphia, Pa. 





CCOUNTS already published by 
savings banks of their experi- 
ences in taking Liberty Bonds on 

deposit have been interesting and in- 
structive. The results accomplished on a 
larger scale than any yet recounted may 
prove not to be an unwelcome contri- 
bution to the subject. The subject is 
an important one and will continue to 
be so long after the necessity for fur- 


Acct. No. 


At the time this society decided to 
inaugurate this innovation in its busi- 
ness, March, 1918, it had 288,125 open 
cash accounts. By large posters on the 
outside and inside of its banking-house 
depositors have been freely invited and 
encouraged to invest in United States 
bonds. To what extent withdrawals 
would be made was entirely problemati- 
cal; the past experience of the society 
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receiveo From The Philadelphia Saving Fund Society 


S$ 100. oF THE 10/25 YEAR 4% SECOND LIBERTY LOAN OF THE UNITED 


STATES COUPON BOND NO. ..00.cccces 


cong AND IN SETTLEMENT THEREOF 


, WHICH INCLUDES ACCRUED 





CHARGE MY ACCOUNT WITH $ 


INTEREST ON SAID BOND FROM [RQQRCKERMUMIT TOs eteeeeeeseentnnnnnnnnennnnnnennnnnnn 


Depositor’s Receipt and Order 


ther issues of Government loans has 
ceased. This is largely due to spread 
of the knowledge of the possibility and 
results of depositing bonds. At the 
present time the Philadelphia Saving 
Fund Society is daily taking on deposit 
Liberty Bonds, many of them being 
Third four and a quarters which have 
been outstanding since April, 1918, the 
net result for the two recent months 
being a gain of $760,000 in bonds on 
deposit. 


furnishing no precedents, but it was 
clear that the large mass of its de- 
positors consisting of working people 
and people of small means, many of 
whom were foreigners, knew nothing of 
the nature of bonds or what to do with 
them when purchased. Simply as a 
patriotic duty therefore the society un- 
dertook to take them on deposit. Credit 
for the basic idea of treating such de- 
posits exactly in the same way as de- 
posits of cash is due to an article by 
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| HEREBY DIRECT THE PHILADELPHIA SAVING FUND SOCIETY To HAVE REGISTERED 


IN MY NAME...... ssesiininaisvieisieionianininagtatutbnbininipeibea ‘ 
THE NAME OF 


. $ OF THE 15-20 YEAR 


4% % FOURTH LIBERTY LOAN OFTHE UNITED STATES, AND IN SETTLEMENT 


THEREOF TO CHARGE MY ACCOUNT WITH G.............. sonptnnesneanatnioiennt WHICH INCLUDES 


ACCRUED INTEREST ON SAID BOND FROM XXXOBBEXAAXRDS TO... 


Depositor’s Order to Register and Charge Account 


Maurice Leon, which appeared in the 
January, 1918, number of the “Journal 
of the American Bankers Association.” 
The forms and methods adopted were 
worked out by the force. The object 
was to encourage the purchase of bonds 
and to protect depositors from loss by 
providing a convenient and acceptable 
method of safe-keeping. 


ESSENTIAL FEATURES OF THE PROBLEM 


The features of the problem that had 
to be solved were the establishment of 
a department for taking subscriptions 
to bonds, for their sale and delivery and 
for the acceptance of payment either 
in cash or by drafts on the depositor’s 
account. Partial payment subscriptions 
were disposed of by directing the sub- 
scribers to make deposits in their ac- 
counts until sufficient had been accumu- 
lated to pay for their bonds; or, if the 
applicant had not an account, by advis- 
ing him to open one and then to pro- 
ceed as just described. 

An essential part of the plan was that 
the society should subscribe for all the 
bonds it could conveniently take and 
so be prepared to meet its depositors’ 
requirements and to retain all the de- 
positors did not require. An indication 
of the denominations needed was ob- 
tained from the subscriptions. How 
this worked out will be stated later on 
in this article. 


Other features of the plan were the 
adoption of a simple, brief form ex- 
pressing the terms and conditions of 
the deposit contract; the insertion of 
that in some easily applied way in the 
pass-book; the avoidance of the neces- 
sity of having the depositor sign any 
further agreement than that expressed 
in the original opening of the cash ac- 
count; the right not to return the par- 
ticular bond deposited and to convert it 
into subsequent issues at the discretion 
of the society; and, finally, the ready 
disposal of the new business without in- 
terference with the prompt discharge of 
the large number of ordinary daily cash 
transactions which at the time of which 
[ am writing had been largely aug- 
mented by extraordinary withdrawals 
incident to the entry of this country 
into the war. These transactions were 
averaging about 1,700 daily and have 
reached a maximum of 5,923 on one day. 
It was imperative that congestion from 
crowds should be avoided. In fact, the 
feasibility of any successful method ne- 
cessitated a minimum of effort on the 
part of the depositor, as little writing 
and as few visits to the office as possible 
in the preliminary or _ subscription 
stages and subsequently at the time of 
the delivery and deposit. At this last 
stage the work has had to be accom- 
plished with an expedition approximat- 
ing cash deposits which are often com- 
mingled, money and bonds being re- 
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THE PHILADELPHIA SAVING FUND SOCIETY 5,C 
700 WALNUT STREET of 
an 
No... 209 Philadelphia, , 1918 ne 
a/c tin 
bor 
Received from ccna of 
Name Address ter 
dif 
$ = in settlement for $ : par value of me 
UNITED STATES 414% 15-20 year FOURTH LIBERTY LOAN Gold Bonds, _ 
0' 
hay 
to be registered in — = no! 
aaa I ac a 
1a) 
as directed in your order of this date. ler 
You will be duly notified when the Bonds are ready for delivery. the 
ury 
This receipt iis NOT TRANSFERABLE and must be surrendered upon delivery of Bonds. anc 
wo 
The Philadelphia Saving Fund Society. ed, 
Principal _ eRe no 
der 
Interest Se es en as for Treasurer. tha 
Interim Receipt for Cash to Purchase Registered Bond int 
(A Duplicate of this is used as Receipt for Society’s Files) tio 
on 
ceived together and necessitating quick GROWTH OF THE TRANSACTIONS ol 
entries in pass-book and cash-book with he : 7 
P P : : , In addition to the cash transactions due 
the view of getting the depositor waited , ; ms the 
. : bond deposits have run as high as 579, 
on and out of the line with the least ; a des 
aie ioe of $72,450 par value, in a day. This 
sie y does not mean 579 bonds but transac- ter 
tions; each deposit, often consisting of der 
ACCOUNTS U. S. COUPONS? U. S. COUPONS several bonds, constitutes one transac- sam 
O O O O tion. The bond withdrawals have not to | 
exceeded ninety in a day, amounting to 
$11,600. There have been opened in all 
a little less than 41,000 bond accounts, 
of which at this writing there remain in ; 1 
round figures 37,000, aggregating, also tice 
in round figures, $6,050,000, an average te 
of $164 to each account.* _ 
The practice of directing intending for 
subscribers on the partial payment basis sro 
to open accounts has resulted in about tior 
spa 
a nun 
* At this date (May 19, 1919) bond deposits firs’ 
amount to $6,632,400 in 39,526 accounts. Sub- . 
scriptions through the Society for the Fifth Vic- itor 
tory Liberty Loan number 17,388 for $3,021,450. | 
On the delivery of these bonds the bond deposit of 
account will be largely increased. The Society 
subscribed $10,000,000 to the Fifth Loan, which nun 
includes the amount above stated subscribed for enti 
by depositors. At the final accounting the 
Society will owr in round figures $25,000,000 of coh 
all loans and, it seems safe to say, will probably e 
Posting and Verification Slip have on deposit $10,000,000 of depositors’ bonds. I 
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5,000 new accounts. All of the accounts 
of the society are kept on card ledgers 
and a separate card ledger has been es- 
tablished for deposited bonds. One dis- 
tinctive color has been adopted for all 
bond forms on file. The vast number 
of bookkeeping entries incident to in- 
terest credits twice a year presented a 
dificult problem which was solved by a 
method which, in so far as the writer 
knows, is original with and confined 
to this institution. The bonds deposited 
have been largely in $100 and $50 de- 
nominations and while many of these 
have been exchanged for bonds of much 
larger denomination, the uncertainty of 
the continuing permission by the Treas- 
ury Department to effect such exchanges 
and the consequent embarrassment that 
would ensue if they could not be effect- 
ed, has induced us to keep on hand a 
no inconsiderable amount of the original 
denominations. It will be remembered 
that there is a slight difference in the 
interest on bonds of small denomina- 
tions taken separately and the interest 
on a multiple of such bonds in one larger 
denomination. In order to simplify the 
calculation of the amount of interest 
due on the account we assume that all 
the bonds deposited are in the largest 
denomination possible, and we allow in- 
terest accordingly. In other words, a 
deposit of ten $50 bonds receives the 
same interest as a $500 bond. The loss 
to the society, if any, is trivial. 


CREDITING OF COUPON INTEREST 


The distinctive feature of our prac- 
tice just referred to relates to the cred- 
iting of coupon interest to the accounts. 
Instead of making out a separate slip 
for each account at each interest period, 
as is the usual method in other institu- 
tions, we use sheets each containing 
spaces for twenty-five accounts, the 
number of the account appearing in the 
first column, the initials of the depos- 
itor’s name in the second and the amount 
of interest in the fourth column. The 
number of the ledger and the date of 
entry are also inserted at the top of 
columns three and four. 

Twenty-five spaces were adopted for 
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THE PHILADELPHIA SAVING FUND SOCIETY 
U. S. BONDS 


Received 








TOTAL OF BONDS 





Nos LOAN 
1—3¥% 


1—4 
CONV. 








1—44% 
CONV, 





2—4 





2—4% 
CONV 




















Acct. No. 








Folio 





Deposit Slip 


convenience of size and also of tabula- 
tion, as 100 is a multiple of that num- 
ber. These sheets are made up about 
two weeks in advance of the interest 
period on typewriters and are carefully 
verified, the clerk having before him 
the ledger cards and a small interest 
table for every $50 up to $1,000. Sub- 
sequent deposits are added to the sheets 
and withdrawals ruled out. A few days 
before the interest is due the entries on 
these sheets are added on machines and 
a total obtained for each ledger as well 
as a grand total. On interest days they 
are given to the bookkeepers who post 
therefrom, after which the fourth col- 
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UNITED STATES BONDS 








AccT. No._Same as cash account number 








In account with THE PHILADELPHIA SAVING FUND SOCIETY 


BOND NUMBER || WITHORAWALS 


DEPOSITS ISSUE 





Ledger Card 


umns are torn off at perforations and 
given to the head bookkeeper and the 
remaining portion of the sheets given to 
the verifiers who place in the third col- 
umn the actual amount of interest found 
posted to each account. Column three 
is then also added and totaled on a ma- 
chine and compared with the results of 
column four. If they correspond we 
assume that the postings are correct, but 
if there is a difference the mere bring- 
ing together of the two columns read- 
ily discloses the error. All postings of 
this interest are stamped on the ledger 


“U. S. coupons” and a similar entry is 
made in the pass-book when presented. 
At the time bonds are deposited a B 
is stamped on the outside of cover and 
also on the title page of the pass-book 
and is likewise stamped on the cash 
ledger card, the purpose being to put 
every one on notice that the account 
contains a deposit of bonds. Should 
bond accounts become more stable these 
sheets can be enlarged to take care of 
two interest periods with one listing of 
numbers and names by the addition of 
two columns to the left. This, however, 





Cu No. 


Rereined, Phila., 





19_ from The Philadelghia Saving Fund Society, 


THE FOLLOWING DESCRIBED UNITED STATES LIBERTY LOAN BONDS DEPOSITED IN THE ABOVE ACCOUNT: 


WITHDRAWAL RECEIPT 








Withdrawal Receipt 
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is not practical now with the daily in- 
crease in bond deposits. 

The advantages of the foregoing 
method were demonstrated at the last 
interest period, March 15th, when up- 
wards of 24,000 items were posted and 
verified in one evening. 

Such a saving of time and labor has 
been of vast benefit at a time when the 
growth of business has been taxing al- 
most to the limit the capacity of the 
force. On November 11, the day of 
the armistice, open accounts numbered 
287,706 and deposit account amounted 
to $135,385,611.08, whereas at this 
writing they are respectively 294,837 
and $152,754,266.33. 


SAMPLES OF PRINCIPAL FORMS USED 


Examples of the principal forms 
adopted for the transaction of the bond 
business are given herewith. For the 
contract with the depositor a rubber 
stamp was discovered which could be 
solidly fixed in place and fitted with an 
indicator to show the depth of the in- 
sertion of the book and which by two 
quick movements of the handle can be 
inked and applied to the pass-book. 

Only coupon bonds are taken on de- 
posit and not exceeding $1,000 for each 
depositor. Orders to procure registered 
bonds, however, are taken for the con- 
venience of depositors desiring them. 

In addition to the subscriptions made 
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through the society many depositors 
withdrew money and purchased their 
bonds through other channels. 


THE RESULTS OBTAINED 


The total results of the society’s 
United States bond business for the four 
loans have been as follows: 

To all four loans it subscribed $31,- 
480,000, of which $24,767,000 were al- 
lotted, and 67,236 subscriptions were 
received from depositors on which 51,- 
428 have received $7,803,000 of bonds. 
It is quite probable that many of the 
remaining subscriptions will not be 
heard from. The society therefore holds 
at this time about $17,000,000 of the 
bonds among its investments. 

Of course, no charge is made by the 
society for any service rendered to its 
depositors. 


UNITED STATES BONDS 


as entered below have been received on the 
same terms as cash except as modified by 
the following conditions: 

Repayable without notice but in United 
States bonds only, either similar or convert- 
ed. Conversion into subsequent issues 
from time to time to be at the discretion of 
The P. S. F. Society. Coupons will be de- 
tached when due and credited to the cash 
in this account. All cash and bonds shall 
constitute one account. A continuing de- 
posit shall be construed as assent to the 
conditions. 


STAMP FOR PASS-BOOK 


UW 


A Financial Delusion 


he vggeontinte boosters of the 
trade acceptance may find food 
for thought in this statement from a re- 
cent number of the London “Econo- 
mist”: 

It is a complete delusion that there is any 
special safety about a note issued against 


bills of exchange. As Mr. Robert Benson 
pointed out in his speech to the Merchants’ 


Trust shareholders, “there is one form of 
inflation that is especially dangerous, name- 
ly, when credit is duplicated, or quadrupled, 
or quintupled, against the same commodi- 
ties in the course of distribution. This ac- 
tually occurs if bills are legitimately drawn 
against sales of goods and more bills against 
sub-sales and sub-sub-sales, and so on till 
there may perhaps be £5,000,000 or even 
more bills running against goods whose first 
cost was £1,000,000.” 
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The Power and Responsibility of Our 
Banks 


Can Bring Capital and Labor Together by Educating the 
People and Enlisting Their Co-operation 





By WILLIAM T. MULLALLY 





EVER before in history have the 

N banks of the world wielded 

greater power or faced a bigger 
responsibility than they do to-day. 

In the United States there are about 
30,000 banks, forty-six per cent. of 
which are in towns of 1,000 population 
and less than seventy-six per cent. in 
towns of less than 5,000. 

When we analyze these figures the 
responsibility of banking institutions 
in this country is at once apparent and 
the present time seems unique for a stu- 
pendous educational campaign to teach 
the people the proper functions of a 
bank as applied to their own individual 
requirements. 

Only in this way is it possible to en- 
list the sympathetic codperation which 
is growing more and more necessary ail 
the time. 

From the standpoint of the “man of 


the street” the great service which can 


be rendered by a bank to its customers 
is by no means fully appreciated. 

It is realized, of course, that banks 
are to a certain extent indispensable 
and that the fundamental reason for 
their existence is to facilitate the ex- 
change of goods, to safeguard money 
and valuables and to further the busi- 
ness of the country by serving the big- 
ger people in their financial dealings. 

But there is little general conception 
of the great power which they wield 
and the mighty services which they can 
render. 

A thought which should be kept up- 
permost in mind now is that more peo- 
ple are interested in finance and securi- 
ties than ever before. The floating of 
our great Liberty Loans and the plac- 
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ing of twenty-two billions of dollars’ 
worth of securities in the hands of 30,- 
000,000 people has of necessity thrown 
many, who never had previous dealings 
with banks, into close contact with them. 

Our banks have enjoyed a period of 
unprecedented prosperity as a result of 
the war. This much is known, but the 
exact reasons why and how are more 
or less of a mystery to the average man. 
He is interested, however, and would 
like to be informed. 

Before the war the greater propor- 
tion of the people was more or less in- 
different to banking methods. There 
were only about 350,000 investors at 
that time and the smaller man had lit- 
tle to do with banking institutions. 

One of the chief reasons for this was 
that little inducement was ever held out 
to him to become a depositor. Checking 
accounts were not encouraged unless a 
substantial amount was always kept on 
deposit and the man of moderate means 
saw no particular reason why he should 
keep the bulk of his funds “tied up.” 

Even to-day it is necessary for such 
an individual to save, what appears to 
him, a considerable amount of.money in 
order to actually open an account with 
any bank of recognized standing. 

Small accounts are not solicited by 
the larger institutions and the man with 
moderate means and a limited banking 
knowledge hesitates to entrust his money 
with the smaller concerns. 


BANKING FACILITIES FOR THOSE OF LIM- 
ITED CAPITAL 


In the opinion of the writer one of 
the fundamental necessities of the hour 
is adequate banking facilities for the 
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man with limited capital but steady in- 
come. 

Given encouragement and a start by 
some of the really influential banks, evi- 
dences accumulate to show that by edu- 
cational and constructive service these 
institutions could in time teach such de- 
positors that a bank exists for them and 
can help them in innumerable ways. 

There is every reason to believe that 
the results obtained would show that 
such action was fully justified. 

As matters stand now the man with 
moderate means, while appreciating the 
necessity of banks, believes that they 
are maintained not so much for his bene- 
fit as for the benefit of the wealthier 
element—the man with capital. 

Reconciled more or less to this idea 
in the past he is, however, beginning 
to think more now and wants to know 
why he cannot enjoy the banking facili- 
ties obtained by others. 

He recalls that even his small funds 
were earnestly sought when money was 
needed for Liberty Bonds, and having 
made his contributions he is taking a 
greater interest in financial affairs than 
ever before. 

Our banks must not overlook the fact 
that democracy has won the greatest 
victory in history on the battlefields of 
Europe. Autocracy has received its 
deathblow abroad and the voice of the 
people is growing louder all the time. 

Socialism has received an impetus 
never before thought possible and in 
countries where the heel of oppression 
was for centuries upon the neck of the 
people, the sudden air of freedom has 
intoxicated the working classes and vent 
has been given to every known form of 
excess. 

In many cases the first institutions 
to be pillaged were the banks which 
were known to be the deposit vaults of 
the wealthy. It is probable that atten- 
tion would not have been directed so 
readily to banks if the people had had 
an interest in them. 

In other words, if they had been a 
ready depository for the funds of the 
middle classes and working men as well 
as for the wealthy, efforts would have 
been made to protect rather than plun- 
der them. 





WILLIAM T. MULLALLY 


Twenty years ago W. T. Mullally, presi- 
dent of the Advertising Agency of Maclay 
& Mullally, Inc., N. Y., started as an office 
boy with the Knickerbocker Trust Company, 
New York, while to-day he supervises the 
expenditure of hundreds of thousands of 
dollars every year for some of the largest 
and most powerful financial and commercial 
institutions in the country 

Mr. Mullally occupied the important posi- 
tion of Chief of Copy Division for the Lib- 
erty Loan Committee in New York for two 
successive campaigns and was selected to 
represent this committee at the great Ad- 
vertising Convention at San Francisco last 
year. He was also retained by the War 
Savings Stamp Committee in Washington in 
an advisory capacity on salesmanship. For 
twelve years Mr. Mullally has given in- 
tensive and practical study to merchandising 
problems for some of the most progressive 
business organizations and upon his correct 
solution of many such problems has success 
and future development depended. 


What is true of the revolution-torn 
countries in Europe in this respect has 
a measure of significance here. The 
principle on which our labor unions are 
founded, namely, that the laborer is 
worthy of his hire, is correct. It is 
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only on account of the ignorance of 
their leaders that the unions go far 
afield in endeavoring to obtain their 
rights. 

If capital would properly serve the 
individual laborer through the banks so 
that the money of the laboring man 
would intermingle in the bank with the 
money of the capitalist, a sympathy be- 
tween capital and labor would result 
which would in turn lead to right think- 
ing and proper arbitration instead of 
violence and strikes. 

It is against the new principles of de- 
mocracy that there should be a bank for 
the rich and another bank for the poor. 

The searchlight of publicity must be 
turned on our financial institutions. The 
people must be taught to use our banks 
and in doing so be shown that they are 
serving their own best interests. 

They must seek advice from the banks 


UE) 





THE BANKERS MAGAZINE 


themselves on their financial affairs and 
such advice should be willingly given. 
They must learn more about America’s 
great institutions. 

Their business, starting in a small 
way, must be as eagerly sought as were 
their limited funds in our Liberty and 
Victory Loans. 

The banks themselves face the great 
responsibility of educating the people 
and thereby consolidating their own po- 
sition with the masses. 

Let this be accomplished through the 
advertising columns of our great press. 
Let the banker explain to the people 
in his community in clear terse English 
that although a bank exists, like every 
other institution, to make money, still 
he recognizes the value of human energy 
and is willing to conserve that energy 
to aid each man in preserving his sav- 
ings and increasing his efficiency. 


+ 


National Bank May Include ‘‘Trust Company’”’ as Part 


of its 


NQUIRY was recently addressed to 
the Comptroller of the Currency on 
the point as to whether a national bank 
may use the words “trust company” as 
a part of its title. Below will be found 
the reply: 


TREASURY DEPARTMENT 
Wasuincton, May 16, 1919. 


Sm: The receipt is acknowledged of your 
letter of May 9, and in reply you are advised 
that the only provision in the National Bank 
Act in regard to the title of a national bank 
is that contained in Section 5134, which pro- 
vides that the name assumed by an associa- 
tion shall be subject to the approval of the 
Comptroller of the Currency. In view of 
the provisions of the Federal Reserve Act, 
as amended, national banks are now per- 
mitted, when authorized by the Federal Re- 
serve Board, to exercise trust powers and to 
conduct trust departments, and this office 


Title 


does not object to the inclusion of the words 
“trust” or “trust company” in the title of a 
national bank which is authorized by the 
Federal Reserve Board to exercise such 
powers. 

The title to be assumed by a national bank 
is in no wise dependent upon the law of the 
state wherein the bank may be organized, 
and the Supreme Court of the United States 
in First National Bank of Bay City v. Fel- 
lows, 244 U. S. 416, having sustained the law 
which authorizes national banks to exercise 
trust powers, this office assumes that such 
banks have the right to use the words “trust 
company” as a part of their corporate title 
if so desired, and when formally approved 
by the Comptroller of the Currency. 

Respectfully, 
T. P. Kane, 
Deputy Comptroller. 


Mr. Elmer H. Youngman, 
Editor, The Bankers Magazine, 
253 Broadway, 
New York, N. Y. 
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Statistical Cost Analysis in a Bank 





By CHARLES C. GROVE, PH.D. 





Continued from the April Number 


ESUMING the description of 
R Form V,* we add, that the sum 
of the first four columns, filled in 
as directed, is subtracted from the 
amount of the Grand Total Expenses 
for the Month, and the difference is in- 
serted after the words “amounting to.” 
Something further must be said as to 
the Grand Total Expense, because it 
involves the distinction between expen- 
ditures and expenses to which we re- 
ferred in the previous article. There 
may be certain expenditures to-day 
which are to be spread over many 
months as expenses of those several 
months. In cases where the budget 
system has been adopted, does the 
budget refer to expenditures or to ex- 
penses to be expected? Some banks 
make daily distribution of “expenses” 
and “come out very close at the end of 
the year.” But, “close” on what? Is 
it not that they have predetermined lim- 
its for their expenditures and have lived 
up to their expectations? But when 
COSTS is the subject under considera- 
tion expenses and not expenditures are 
to be determined. 

In this distinction, the difference be- 
tween the accounting and the statistical 
point of view becomes noticeable. The 
immediate cause of an expenditure at a 
certain time may not be at all a real 
cause of the expense—and it is a study 
of these real causes that is valuable as 
indicative of the state and possibilities 
of the business. It is worth while 
studying the fluctuations in the expense 


“By a freak of the engraver’s art, the 
unit and cents rulings for the five columns 
of Form V. were washed out. Those col- 
umns are naturally to contain dollars and 
cents. 


actually allocable to each month in turn, 
and trying to determine the mutual re- 
lationship or correlation existing be- 
tween it and the several factors of the 
process of production, whether the 
product be credit as in a bank or mer- 
chandise as in a factory. Provision 
must be made for determining and re- 
cording the expenses allocable to each 
month in the most concise, expeditious 
way. The plan for doing this which is 
at present in the mind of the writer may 
be that most simple, efficient way, but it 
will be temporarily withheld until ex- 
perience can prove it such. It should 
be no more difficult thar the daily ac- 
crual of interest and discount. 

Some of that difference entered after 
the words “‘amounting to” may really be 
direct expense also, but not readily sep- 
arable as such, just as it happens in 
many kinds of manufacturing business. 
Such amounts are let go in with the 
OVERHEAD for distribution without 
serious or even noticeable effect. The ex- 
pense of the Signature Department in a 
bank, for example, may be handled thus, 
just as that for thread in the manufac- 
ture of hats and clothing. That de- 
partment at the same time and to the 
same extent serves the bank and the 
depositor. The service is mutual. The 
matter of the president’s salary has 
been brought to the writer’s attention, 
on which point his thoughts are these: 

The wisdom of the president is shown 
in the rate of income that is secured in 
the process of manufacturing credit. 
His disappointments and misjudge- 
ments affect the same rate in the oppo- 
site way. In the analysis, the account 
of the individual depositor is credited 
with having provided a certain amount 
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of the loanable funds that have yielded 
that rate of income, and is charged in 
the overhead for the value of the presi- 
dent to him and to the bank in propor- 
tion to the loanable funds provided re- 
spectively toward realizing that rate of 
profits. This seems just. Further, the 
attempt to apportion the salary of the 
president on the basis of time, hours 
and minutes, devoted to this or that de- 
partment, is puerile, overlooking the 





Foreign, Stockholders, and Domestic 
accounts on the basis of the loanable 
funds each furnishes for the month, be- 
cause the Investment of Funds is the 
chief work of the bank outside of the 
direct Activity and Service already pro- 
vided for. And so the Overhead may 
be divided in proportion to the amount 
of work which occasioned it. 

To illustrate such distribution, say 
the various figures are these: 





EE. icsnrdcleteeune cad $53,000 

SEE siiseescs shat ease 37,000 

Undivided Profits......... 16,000 

Stockholders ............. $106,000 

Foreign Deposits.......... $30,000 less 20% Reserve = $24,000 

Te ee OE atte --- 106,000 

Domestic Deposits........$425,000 less 20% Reserve = 340,000 
$470,000 


Overhead to be distributed...... 


fact that what the president is as much 
as what he does is an inestimable asset 
that is felt indirectly as well as directly 
throughout the bank, even in the depart- 
ments that are never honored by his 
presence. And his value is felt by both 
stockholders and depositors in propor- 
tion to their respective financial interest 
in the bank. 

We must come to appreciate that 
service is more than minutes of time and 
ergs of muscular energy. Also, every 
minute of any man’s day is not filled up 
with the same value of service. <A cer- 
tain experience to-day may enable inval- 
unable instantaneous decisions through 
succeeding days of his life. In fact, 
the value of services is often commen- 
surate with the lack of stress and strain 
in the doing. What in quality and 
quantity a man has made habitual meas- 
ures his efficiency and worth. But you 
cannot measure a man’s worth by fig- 
ures on a dial of any sort, because pri- 
marily it is not a function of time, vol- 
ume or place. ‘This all has been said in 
defence of the first apportionment of 
the overhead, the difference “amounting 
to,” now to be considered. 

As stated on Form V., that difference 
in amount is distributed amongst the 


eT ee Oe eS eee ee $150.40 


Then the respective amounts are: 





24. 

ee of $150.40 = $7.68 
470 
106 

Stockholders ..... —of 15040 = $33.92 
470 
340 

Domestic ........ of 150.40 — 108.80 
470 


$150.40 


These amounts are entered upon the 
Form in their respective columns vn the 
line just above Totals. The Domestic 
Overhead must, however, be further dis- 
tributed equitably between the Activ- 
ity and the Service departments. When 
sufficient data is acquired, this may be 
done after the manner of distributing 
the overhead to the depositors’ accounts, 
which will be shown later. Until com- 
parative statistical data can be accumu- 
lated on these two classes of depart- 
ments, the division may be made by a 
compound proportion somewhat as is 
shown in the following, in which chance 
numbers are inserted that may be differ- 
ent from actual experience in any bank: 
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{ 19 : 8 on basis of Salaries and other Direct Expenses. 
Activity : Service = { 4 : 3 on basis of Room Required—Light, Heat, Ete. 
| 5 :8 on basis of Aggregate Activity Number. 
Whence, 4 : S — 380 : 192 (19<45=380 and 8x38—192) or nearly 4 : S = 2:1. 
Then, by composition, the last proportion becomes 4 + 8S :S =3: 1. 
But A + S is the total Domestic Overhead. So S equals one-third of the Domestic 
Overhead, and therefore A equals two-thirds of it. 


These amounts are entered in the 
proper columns, and then the Totals of 
all columns are taken and entered. The 
totals taken before were conveniently 
entered in pencil in the first four col- 
umns. 

The portion going to the Service De- 
partments is figured into the costs of 
services rendered, and is paid by or 
charged to those who receive the serv- 
ices. 

The next item on Form V. relates to 
activity. It might better be “Total 
Activity Number for the Month,” be- 
cause the labor and cost of handling 
items of different classes is so clearly 
and considerably different that it is 
manifestly not equitable ‘to consider 
them all the same. A multiple or 
“weight” is therefore determined for 
each several class of items, and the 
number of items of the class is then 
multiplied by the multiple for that class. 
The sum of all these products is the 
Activity Number for the account in 
question, and their aggregate is the 
“Total Activity Number for the 
Month.” These multiples must be 
hypothetical at first, and later, in the 
light of data for several months, the 
right and proper multiples can be em- 
pirically determined, through what may 
be termed a Standard Unit Operation 
for each department, which should bear 
a known relationship to the units of 
other departments. In other language, 
this means that an item of a certain 
class has to go through so many opera- 
tions or processes, the cost of which is 
in a certain ratio to the cost of the 
operations required by an item of an- 
other class in its handling. In deter- 
mining such units, attention should be 
given to the fact that some operations 
are performed by low-priced help and 
others by high-priced help. Time and 
supervision required may make the for- 





mer more expensive than the latter. 
And it is a distinctily statistical problem 
to determine limits when this happens; 
that is, the point of “diminishing re- 
turns.” 

The number of accounts opened and 
closed from day to day is likely to vary 
so regularly that the average or mean 
between the number at the close of the 
previous month and that on the last day 
of the present month may well be taken 
as the Number of Accounts carried 
through the month, as is indicated on 
the Form V. 

The Average Direct Cost per Item or 
Item Unit is obtained by dividing the 
first or lead pencil total of the Activity 
column by the Total Number of Activi- 
ties or the Total Activity Number, both 
of which numbers appear above on the 
form. 

The Special Direct Costs can easily 
be segregated and recorded by the Ac- 
counting Department and checked by 
the Auditors. These costs are for such 
things as special check books, plates for 
unusual forms made especially for a 
customer, etc., made at his request. 

This completes the description of 
Form V, which may conveniently be 
made up in the style of a Boston ledger, 
with the descriptive column in the mid- 
dle and three monthly tabulations on 
each side. 


DISTRIBUTION OF DOMESTIC OVERHEAD ‘TO 
DEPOSITORS ACCOUNTS. 


The portion of the Overhead going to 
the departments concerned with the ac- 
tivities of the domestic depositors must 
be paid directly, or chiefly indirectly, by 
those depositors. The question of the 
equitable distribution of this expense 
to the individual depositors has been the 
“bone of contention” of the whole sub- 
ject. When President James C, Can- 





THE BANKERS MAGAZINE 


non said* there could be no demonstra- 
bly correct distribution, he had in mind 
a single basis for that distribution. In 
the Circular issued by the Federal Re- 
serve Bank of New York, in July, 1916, 
on a Short Method of Analysis of De- 
positors’ Accounts, Mr. J. D. Higgins 
suggested three bases; viz., Activity, 
Size, Number. Others, before and 
since, have usually adopted one or an- 
other of these bases. The present 
writer must confess that for some time 
he, too, unfortunately, kept thinking of 
these as distinct bases. They are cog- 
nate, and to be applied simultaneously. 
Until this idea, which is clearly enough 
presented in the Circular, got through 
the writer’s thick head, he saw that, by 
using any one basis alone, the amount 
of overhead chargeable to an account of 
some particular type became ridiculous 
and impossible. If another single basis 
was used, a different set of accounts was 
as unjustly affected. So the conclusion 
was each time, “This carnot be the cor- 
rect basis.” Thus he was led to the 
idea of cognate bases and to the follow- 
ing Statistical Method of distributing 
the overhead: 

It will doubtless be admitted at once 
that :— 


1. As the activity of accounts in- 
creases considerably, more employees of 
higher class are needed. This increases 
the overhead cost. 

2. When balances become multiples 
of those formerly carried, the officers re- 
quired to administer them command 
higher salaries. 

8. The procuring and carrying of 
more accounts entails an increase of 
overhead expense. 

In other words, it may be said that 
some relationship exists between the 
varying overhead cost and these three 
factors, the changing activity, the grow- 
ing balances, and the increasing number 
of accounts. 

There may be other causes of that 
variation; e. g., there is recognized a 
seasonal variation; the number of ac- 
counts opened during the month might 


*Proceedings of the 20th annual convention 
of the American Bankers’ Association, Balti- 
more, Md., Oct. 10 and 11, 1894, pages 42-46. 


be separated from the number carried, 
etc. But it is highly desirable to keep 
the equation of relationship as simple as 
possible, consistent with a satisfactory 
control of the other causes. 

So we say that the Total Domestic 
Overhead, Z, depends upon (i. e., “‘is a 
function of”) the Total Activity Num- 
ber, X, the Average Available Funds, 
Y, and the average Number of Accounts 
carried, N. And since there is no indi- 
cation that this function is not simple, 
or linear as we say, we express the 
functional relationship by the equa- 
tion— 

AX + BY + kN =Z, 
in which A, B, and k may be called 
rates, per Activity Unit, per thousand 
of Available Funds, and per Account, 
respectively. 

In brief, the method proposed is to 
compute the most probable values of the 
three rates, A, B, and k, in view of the 
values compiled month by month of the 
four variables, X, Y, N, and Z, for at 
least the past six months, including the 
month of analysis as the last. Later 
and regularly, the computation should 
be made on the basis of twelve months 
to take care of the seasonal changes. 
Then these most probable rates, deter- 
mined by the continually varying rela- 
tionships amongst the factors involved, 
when all the work of the bank relative 
to the domestic accounts is considered, 
are taken as the rates to be used in the 
analysis of the individual accounts for 
the month, as being the most equitable 
average rates obtainable. 

That gives a fair, average solution, 
independent of personal judgments as 
to whether 25 per cent. or any other 
percentage of the overhead should be 
distributed on one basis and the remain- 
der on another basis. The rates are 
determined in view of the actual, re- 
corded business of the bank, for the 
three recognized, co-ordinate and mu- 
tually inclusive factors. 


HOW IT IS DONE 


The mechanical part of this is not 
nearly so bad as it may seem to those 
unaccustomed to such calculations. 

A re-cap sheet with fourteen columns 
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MONTH 


x 
ACTIVITY. 


Y 
AVERAGE 
BALANCE. 


N 
'UMBER of 
Accounts, 


OVERHEAD. 


=x? 


zy? 





1918. 
JOLY 


AUGUST 
SEPTEMBER 
OCTOBER 
NOVEMBER 
DECEMBER 
1919. 
JANUARY 
FEBRUARY 


350, 714) 
309,047 
337, 756 
364, 969 
65 


12, 
3,80 


1 
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3, 141 
3,144 
3,150 
3,17] 
3, 190 


3,214 





15, 201 
14, 260 
16, 764 
16,553 
16, 429 
16, 537 





123, 000,309, 796 
218, 510, 358, 005 
332, 589, 473, 541 
465, 791, 844, 502 
563, 546, 244, 151 
662,017, 938, 355 





1,465,817, 796" 
2,861,213, 821M" 
4,362, 621, 32509 
5,881, 983, 766M" 
7,569, 468, 00 7w* 
9,394, 808, 183M" 





sN® 


XY 


=XN 


SYN 


wt 


XZ 


zYZ 


=NZ 





9865881 
19759617 
23673117 
29729258 
49904458 


1942 7,4362044 
24971886889M 
380592563774 
532853830 26M 
65129019031 





69234254 





78535896579™ 


41014593674 
2073226442 
31371673842 
4294484541 
5291869371 
6309419959 


120256226 
237,700,44 6M 
353756646M 
483359055 
6144C 1065M 
754716001 








§33 1203514 
§738213734 
16400355318 
21441687175 
26578329028 
21,767,67 70 2 





561985486M 
4114667786 
1,764239158M 
3409458645m 
3084345536™ 
3790872324 





47746241 
92579781 
145386381 
197875944 
250284454 
303434372 


F.rm VI 


will suffice for as many months as it has 
horizontal rulings or lines. Thus the 
volume of this record will not become a 
burden during the lifetime of any one 
president of the bank. A sample of 
such a sheet, filled in for six months, is 
presented in Form VI. The first col- 
umn gives the years and the months. 
The next four columns give in turn the 
Activity Number, X, the Average Avail- 
able Funds, Y, the Number of Accounts, 
N, and the Overhead, Z, month by 
month in order, one line across the sheet 
for each month. Each of the following 
nine columns contains a sum of the 
products of two numbers each. & is the 
Greek letter Sigma, which is used to 
express, “the sum of” whatever expres- 
sion follows it. Thus =X° means “the 
sum of the X* values’”—read X square, 
meaning the product of X by itself, 
X—for each month down to and includ- 
ing the one on the same line with it. 
Teo illustrate with smaller numbers, say 
the columns were— 


A 


Y 
7 we 
would 

have 
the 
following 


then 


9 
10 


ror ke & 


Te 
ot 


5+6X6=—1 


A 
oo 


It is worthy of such special note that 
we repeat in other words that, at the 
end of each month, it is necessary to 
fill into Form VI. only the four numbers 
from the records of the month, and, on 
a calculating machine, add to the previ- 
ous number in each of the last nine col- 
umns the product of the proper two 
numbers of the four entered for the 
present month of analysis. This is not 
at all difficult, and can be done in a very 
few minutes. After twelve months have 
been filled in, subtract each time the 
number in the same column for the same 
month of the previous year as the month 
that is being filled into the Form. Thus 
the nine sums will always thereafter in- 
clude only the past twelve months’ fig- 
ures. Thus, if filling in January of the 
second year, add the product for that 
month tc the number above, on the line 
of December data, and subtract the 
value for the previous January. All 
else that remains to be done to compute 
the three rates for the month is the solu- 


sy? 

7= 49 
49-- 64=—113 
113+ 81=—194 
194+100=294 
294+100=394 


SXY 
3x 7 
21+4xX 8= 
53+5xX 9= 98 
98+5X10=148 
148+6X10=208 
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tion of three simultaneous linear equa- 
tions, which will now be described. 

It can be shown that all that is neces- 
sary in order to get the Most Probable 
values of the Rates, A, B, k, is to solve 
the following three equations: 


SX°A + 23XYB +3XNk = 3XZ 
SXYA +3Y°B +3YNk =XYZ 
SXNA +3YNB +3N*k =23NZ 


whose coefficients are the nine numbers 
from Form VI. 

Because these coefficients will be large 
numbers, the solution may tax the pa- 
tience of a High School boy although 
the principles and methods involved are 
familiar to him. 


The writer prefers to solve by means of 
determinants, first dividing out of each col- 
umn the corresponding coefficient of the 
equation whose coefficients are least through- 
out. ‘This gives a row of ones in all four 
determinants. By subtracting the elements 
of columns suitably there remains to be eval- 
uated four two-rowed determinants, from 
which the values of A, B, and K are got by 
a single division in each case. There is 
likely to be in every bank, or at least in the 
town, someone to whom this paragraph is 
intelligible and who can show a clerk how 
to do the thing formally on a machine 
adapted to such work. The above method 
of solution is preferred when a proper cal- 
culating machine is available. The scientific 
reader of this paper is asked to remember 
that an absolute minimum of mathematics 
had to be reached, and so there is desirable 
another paper or text that shall show the 
mathematics involved, other tabular forms of 
solution when machines are not available, 
etc. Neither time nor space permits illus- 
tration or elucidation here. 


Since in the analysis of the individual 
account the variables are no longer the 
totals used above, but simply the ac- 
tivity number, the average available 
cash balance and the overhead chargea- 
ble to that account, we write the equa- 
tion for determining the overhead 
chargeable to the account thus— 


Ax + By +k=z, 


in which A, B, and k are the rates de- 
termined on the basis of all the accounts 
as shown above. 

Further, since in the analysis of each 
account the same quantities, x and y, 
are used in computing other items than 
overhead, it is advisable to adjust the 


coefficients A and B so as to include the 
direct activity cost and the several in- 
terest items of the analysis; thus the 
complete analysis, if exchange received 
and paid is included, may be made by 
the solution of a single equation, in the 
case of each account to be analyzed. On 
the proper machine these equations may 
be solved at the rate of 100 to 200 an 
hour. The aggregate of profits and 
losses will furnish a check on the ac- 
curacy of the work and the efficiency 
of the method. Only those accounts 
that need special attention as shown by 
the results would be thrown out for de- 
tailed analysis to be shown to the of- 
ficers, reported upon Form VII. in- 
cluded herein. It will likely be found 
desirable to transfer the chief data of 
Form I. to cards prepared for the pur- 
pose, each containing said data for one 
account for twelve months. On the re- 
verse side there may be comparative 
data for previous years, the names of the 
departments used, of affiliated accounts 
in some detail, and remarks. 

The various Service and Foreign De- 
partments, as also the Activity Depart- 
ments, are to be studied as distinct de- 
partments in order to furnish a check 
on the computations with the figures for 
them taken en bloc. 

Some have said that their aim was to 
determine the “breaking point” of an 
account; that is, what balance must be 
maintained so that the bank shall just 
“break even” in handling the account. 
From what has been said the reader 
will know that such aim is futile. With- 
in a year, it was shown before the New 
York State Bankers’ Association that 
even a million-dollar balance may not 
be profitable. There are three main fac- 
tors, independent of the way the bank 
conducts its business, no one of which 
tells the whole story of an account. 


(1) RELATIONSHIP OF ANALYSIS TO THE 
BROADER STATISTICAL STUDY 


Of the relationship of the Analysis 
of Depositors’ Accounts to the broader 
subject of the Statistical Study of the 
Business of the Bank, the story is the 
old one, that the original purpose of the 
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investigation becomes but a by-product 
of the final development. The bank 
that has possibly the most elaborate sys- 
term of analysis in the country has 
written from its distant home thus,— 

“Our Analysis System has worked 
out to very good results, and we are 
planning to continue it in practically 
its present form; the majority 
of the work, such as counting checks, 
etc., is done by various minor clerks 
in their spare moments, the principal 
work of analysis being handled by one 
man. The count of checks is obtained 
by referring to the daily blotters, and 
therefore does not need to be completed 
before the checks are cleared.” 


QUESTIONS FOR STATISTICAL STUDY 


It was suggested that the costs of 
handling items of different classes are 
clearly and considerably different. But, 
what is the cost of each in this battk? 
Is it the same from month to month? 
If not, why? Is it because of differ- 
ences inside or outside the bank? On 


the whole, is the cost to us of handling 
one account more than that of handling 
another superficially similar account? 
Have we or the customer made what 
differences there may be? 

Are the several costs practically the 


same for us as for other neighbor 
banks? A comparison of data will 
come to be considered mutually helpful. 
Blind competition kills, but friendly, 
open co-operation gives life—to all con- 
cerned and to many others. Inside the 
bank, also, the spirit, the esprit de 
corps, is what counts. 

Some institutions spend unstintingly 
“for the employees,” but does it produce 
co-operation? If the institution does 
not, the employees soon do, appreciate 
with the poet, that “The gift without 
the giver is bare.” Or, is the feeling 
created one which makes all around the 
place intelligently and sincerely inter- 
ested in what is being accomplished? 
If the atmosphere is selfishness, the 
tinsel-like good things provided will 
produce the feeling that might express 
itself in the words, “Here’s a good 


thing; let’s farm it for what it is 
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worth.” And they do. If the atmos- 
phere is one of altruism, of genuine, 
friendly co-operation, less money, if ex- 
pended on real helps to the develop- 
ment of intellect and character, will be 
proudly received and used in the spirit 
in which the opportunities are given, 
with manifest gratitude. The spirit 
found in a few banks has been so demo- 
cratic and of such genuine co-operation 
that it would be a real pleasure to men- 
tion their names were that suitable in 
such an article. Let others join their 
ranks. 

After this little digression, let us con- 
tinue the questions that arise to the 
analyst, to be answered by a statistical 
study of facts. Experience, in the dis- 
tribution of the overhead as described 
above, has suggested that there are 
types of accounts that should be con- 
sidered separately and differently. The 
size of the average balance may not be 
so much the criterion as the perma- 
nency of the available balance. It has 
been suggested that there are also clear 
and considerable differences in the costs 
of the different classes of loans, in the 
costs of the different ways of investing 
the available funds of the bank. 

Recognition of this fact and an analy- 
sis of the departments concerned may 
affect the direct and indirect charges 
due to Administration of Available 
Funds. Those accounts that maintain 
a steady balance may be considered as 
furnishing funds for long term loans. 
Accounts whose balances fluctuate 
greatly may be thought of as providing 
funds for short term and call loans. 
They would both be charged accord- 
ingly in the analysis on the basis of 
funds to be administered. That is, ac- 
counts may be classified as to whether 
their balances may be relied upon for a 
long term investment or only a short 
term investment, and their value esti- 
mated accordingly. 

In large institutions, a mechanical 
tabulating system may be used, and the 
analyst may play a game of solitaire, 
with the cards toward answering such 
questions as stated above. The data can 
be sorted out in any desired way; e. g., 
to enable a comparison of the volume of 
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various sorts of business, by states, by 
cities, by months, by years, ete. This 
will assist in determining probable 
causes of the variations, of counteract- 
ing adverse conditions, foreseeing an 
undesirable evert, and forestalling or 
preparing to meet it. The limits of the 
usefulness cf such work are past know- 
ing beforeha:. ‘ 

A big advantage of mechanical com- 
putation and tabulation is in saving 
mental stress and strain as well as time. 
Yet the mechanicai will become monoto- 
nous, and the analyst should study his 
helpers—especially those computing the 
analyses—to determine the proper effi- 
cient period for each form of machine 
work. Computers can be shifted from 
the computing machine to other work 
regularly and yet keep the machine em- 
ployed in rush periods for nine hours a 
day. Large establishments have found 
such computing, sorting, tabulating ma- 
chines a necessity in finding costs. 


(2) EXPERIENCES OF BANKS WITH 
ANALYSIS. 


Many other questions arise for statis- 
tical consideration and solution, as, for 
example, that of “labor turn-over,” a 
study of which in some institutions 
would more than pay for all that the 
Analysis Department costs, and so 
would secure all the rest of its many 
services free of cost. But the limit of 
space has been almost reached; so much 
so, that the report on experiences must 
be considerably curtailed. If the 
reader remembers that on June 21, 
1918, before the New York State Bank- 
ers’ Association, Mr. Roy H. Griffin, of 
Buffalo, reported that, after questioning 
fifty members of the association, he 
found that less than five of them used 
any definite system for the analysis of 
their accounts, then the reader will not 
expect much of a report on experiences. 
Yet upon the related subject of charg- 
ing for small checking accounts when 
the average balance falls below a cer- 
tain amount, several pages of experi- 
ence could be given. It can all be 
fairly well summed up by saying that a 
tactful banker can almost always get the 
small depositor to see the reasonable- 


ness of not conducting his business free 
of charge; that some will start a sav- 
ings account as better adapted to their 
needs; that less than one-third of the 
accounts may be closed, but that thie 
aggregate deposits of those that remain 
may become two or three times what the 
former aggregate was with the greater 
number of accounts; that a couple of 
thousand dollars may be collected in a 
year in monthly charges of one dollar 
per account. Depending upon the 
bank, this may or may not be rather 
trivial; yet the fact that one knows 
nothing of the big leaks may be no good 
reason for refusing to stop the small 
ones. 

Further, unless more is done than is 
usually done in the way of analysis, the 
banker cannot intelligently say to his 
customer that the account is carried at 
a loss just because the average balance 
has fallen below $100 or $200, $300 or 
$500, as the case may be. That banker 
would have considerable difficulty in 
convincing the shrewd merchant and 
manufacturer that their accounts, with 
ledger balances of $100,000, $500.000 
or a million dollars, are carried at a 
loss, although it may be the fact. 

The comparatively few banks that are 
making a serious effort really to ascer- 
tain costs report satisfaction and a de- 
sire to continue or to expand their pres- 
ent work, as is indicated in the letter 
quoted earlier in this paper. It is 
interesting to note that the banks that 
are doing most careful and extensive 
work in analysis are the most pleased 
with the results. One reports: “The 
expense is inconsiderable as to the 
amount of valuable information fur- 
nished and the saving in weeding out of 
undesirable accounts.” Another reports 
that the department is invaluable as to 
interest and as a check on errors gen- 
erally; that the clerks throughout the 
bank are given a broader view of the 
whole banking business and are stimu- 
lated to more intelligent service by hav- 
ing forced upon their attention the fact 
that there are principles underlying 
every transaction which must be com- 
prehended in order to avoid making mis- 
takes that will be charged against them. 
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To this department is reported any 
unusual amount of work of any sort that 
is done for the customer and any special 
demands that a customer makes. If we 
add to these the broader services of the 
department, which have been indicated 
above and of which the banks will more 
and more avail themselves after trying 
the simple analysis, then we shall come 
to appreciate the possible increasing 
value of a more complete use of busi- 
ness statistics towards cost analysis. 


(3) STATISTICAL COST ANALYSIS AS SCI- 
ENTIFIC COST ACCOUNTING 


Statistical Cost Analysis will be seen 
to be scientific cost accounting when the 
value is appreciated of determining and 
studying the fluctuations in the expense 
allocable to each month in turn, and of 
determining the mutual relationship or 
correlation existing between it and the 
several factors of the process of produc- 
tion, whatever they may be in the par- 
ticular case. It not only determines 
costs, but the causes for their being 
what they are, and provides quantitative 
relationships between the several causes. 
These relationships become barometer 
readings of the state of the business 
now as compared with other years and 
months, of the effects of policies 
adopted, etc., etc. Would it not be at 
least interesting to know whether a re- 
cent increase in wages has had the same 
effect upon the output of the workers as 
increases at other times, and what the 
numerical measures of those effects are? 
Whether excessive “labor turn-over” or 
increased cost of labor or of material, 
or whether all of these together, con- 
tributed to an increased cost of produc- 
tion and the proportion of increase from 
each cause? Would it not pay you to 
know when to pay interest on deposits, 
when to increase the rates that are not 
up to the maximum, when to diminish 
the rates, and what effect these changes 
have on your accounts? Besides being 
of interest and value, much of the statis- 
tical data is becoming necessary on ac- 
count of governmental taxing and regu- 
lation. After a year or two an “experi- 
ence table” may be formed which will 

4 


with increasing assurance enable the 
bank to keep out rather than “to weed 
out’”’ undesirable accounts. This is at 
once a far pleasanter and a more profit- 
able way of dealing with accounts. Thus 
we come back to what we said in the in- 
troduction, that the analyst is becoming 
a recognized necessity in commercial 
houses and will in no distant future be 
likewise needed in banking houses, and 
that he is chiefly useful beyond the dis- 
tribution of certain expenses. 


CONCLUSIONS 


Do not adopt, but adapt, remember- 
ing that the statistical method has to do 
with living, changing facts. What is 
suitable and best in your institution will 
be ascertained after you begin to put 
the facts of your business into statistical 
arrangement. 

This paper will render its fullest 
service by bringing you to realize that 
some sort of intelligent analysis is fast 
becoming imperative in banking, be- 
cause the profits are not nearly so large, 
costs are much higher, economies are 
more necessary, and restrictions—espe- 
cially upon national banks—have con- 
siderably increased. 

Because a new point of view has been 
presented herein and the principles in- 
volved have been expounded, the real 
simplicity of the plan suggested has not 
appeared. To bring that out, the 
reader is asked to turn to Form VII. and 
go over its items carefully in order. 
Then answer the question, “Is there one 
item that I should not and do not wish 
to know?” There is nothing asked for 
but that which any intelligent analysis 
will require. The data can be got by 
clerks in their spare time, can be en- 
tered into Form VI., and even the three 
equations may be solved by anyone 
without revealing anything that it may 
be desirable not to have known. Then 
the president, vice-president or cashier, 
any official designated to study the sub- 
ject thoroughly, may furnish the Most 
Probable Rates derived, to the person 
handling the mechanics of analysis. 
The said official can push forward his 
statistical researches as far as inclina- 
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official must have access to all data 


tion leads and capacity permits. What 
direct. He cannot be served expur- 


is likely to happen is that he will in- 


crease his capacity as the manifest value 
of the work will stimulate his interest. 
In conclusion, it must be said that such 


gated statistics, but must superintend 
the compilation so as to be fully aware 
of just what goes into them. 
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Banking and Commercial Law 





The following decisions are selected from the most important of the current 
decisions, handed down by State and Federal Courts, passing upon questions of the 


law of banking or negotiable instruments. 


The word “opinion,” where used, indi- 


cates that the matter following is the opinion written by the court, in whole or in part. 


Bank not Permitted to Apply 
Proceeds of Draft to Over- 
draft of Drawer’s 
Husband 


Reynolds v. National Bank of Commerce 
of Wichita, Supreme Court of Kansas. 
178 Pac. Rep. 605. 


HIS is one of the cases where 
the drawer of a draft, payable 
to a bank, intrusted it to a third 

party, for delivery to the bank, and 
the bank, at the request of the third 
party, credited the proceeds to the lat- 
ter’s account. The question is whether 
the bank may apply the proceeds of the 
draft to a debt owing to it from such 
third party and retain the proceeds as 
against the drawer of the draft. 

There have been many such cases, 
and the results reached by the different 
courts are conflicting. In some of the 
cases the bank, although named as a 
payee, and therefore one of the original 
parties to the instrument, is held to be 
a holder in due course and entitled to 
apply the proceeds to the satisfaction 
of a debt owing to it by the person from 
whom it received the draft. In other 
cases the contrary result is reached. In 
the present case it was decided that the 
bank was not entitled to retain the pro- 
ceeds as against the drawer of the draft. 
As a general proposition it may be said 
that a bank receiving a draft payable to 
itself from a person not the drawer, be- 
fore accepting the latter’s assertions as 
to his authority to use the draft or its 
proceeds for himself, would do well to 
make investigation. 

In the case under discussion the 
plaintiff, who resided in Wichita, Kan- 


sas, drew a draft on a savings bank in 
New Haven, Connecticut, for the 
amount that “may be due on my deposit 
book.” The draft was payable to the 
defendant bank. The plaintiff gave the 
draft and her pass-book to her husband 
to be delivered to the bank. At this 
time the husband, who was a depositor 
in the defendant bank, was indebted to 
it on an overdraft of his account. He 
told the bank to apply the proceeds of 
the draft to the payment of this obliga- 
tion, and the bank carried out his in- 
structions. A short time thereafter the 
husband died, and the plaintiff then be- 
gan this action. As stated, it was held 
that she was entitled to recover. 

In its opinion the Court made the fol- 
lowing pertinent observation: 

“We do not think that one who is 
intrusted with the delivery to a bank of 
a draft (or other instrument calling for 
the payment of money) payable to it 
has implied authority to receive the pro- 
ceeds or to direct their use for his own 
purposes. The fact that the instru- 
ment is so drawn or indorsed as to make 
it payable specifically to the bank seems 
to indicate affirmatively that the mes- 
senger is not vested with the ownership 
or control of the proceeds.” 


OPINION 


Action by Susan Reynolds against the 
National Bank of Commerce of Wichita. 
Judgment for defendant, and plaintiff 
appeals. Reversed and remanded, with 
directions to render judgment for 
plaintiff. 

MASON, J. Susan Reynolds, the 
widow of John Reynolds, brought an ac- 
tion against the National Bank of Com- 
merce of Wichita for $1,380.61, which 
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she alleged to be due on account of a 
collection made for her. The bank an- 
swered in effect that the plaintiff's hus- 
band had brought to it a passbook of an 
Eastern savings banks showing that sum 
to her credit, with an order for its pay- 
ment to the defendant, signed by the 
plaintiff, and had directed the proceeds 
to be credited to his account; and that 
the money had been collected and cred- 
ited to the plaintiff's husband canceling 
an overdraft, the balance having been 
checked out by himself and his adminis- 
trator. A verdict was returned for the 
defendant, and the plaintiff appeals. 
The burden of proof was held to be 
upon the defendant, in whose behalf 
evidence was produced to this effect: 
Reynolds had carried a checking ac- 
count in the bank for some years. His 
wife had never done any business with 
it. The cashier had known her for 
about a year. The receiving teller did 
not know her, but knew that Reynolds 
had a wife, and that she lived in 
Wichita. About February 12, 1917, 
this teller called Reynolds’ attention to 
an overdraft of $514 and asked to have 
it made good. Reynolds said that he 
would have it fixed up in a few days by 
a transfer of money from the East. 
About February 21 he brought in the 
pass-book referred to, with an order 
signed by his wife reading as follows: 


“Treasurer of the Connecticut Sav- 
ings Bank, New Haven, Conn., pay to 
the Nat'l. Bank of Commerce, Wichita, 
Kansas, what may be due on my deposit 
book No. 67331. 

“Mrs. Susan Reynolds. 

“Witness, John Reynolds.” 


Reynolds at first asked credit for the 
amount shown by the book, but the 
teller explained that as the interest had 
not been computed the bank would take 
it only for collection. He then re- 
quested that after collection the pro- 
ceeds should be credited to his account, 
and this was done, the bank not know- 
ing Mrs. Reynolds claimed to own the 
money. 

The plaintiff testified that she gave 
no one any authority to have the money 


deposited to the credit of her husband; 
that on May 5 (four days after his 
death) she went to the bank and asked 
for it, and was told it had been trans- 
ferred to her husband’s account; that 
she asked how that could be done with- 
out her knowledge, and was told that it 
was customary; that she had not previ- 
ously known of the money having been 
paid. 

The defendant argues that the jury 
found that the plaintiff had authorized 
her husband to have the proceeds of the 
collection placed to his credit; that 
there was both direct and circumstantial 
evidence to support this finding; and 
that therefore this question of fact is 
settled in its favor, thus requiring an 
afirmance of the judgment. While 
such a finding was made, it was qualified 
by the statement that the authority re- 
ferred to was given by the delivery of 
the passbook and order, so that it 
amounted merely to a conclusion of law. 
The general verdict does not imply a 
finding to the effect stated, for the ques- 
tion of the actual authority of the plain- 
tiff’s husband was not submitted to the 
jury as one of the matters upon which 
a verdict against the plaintiff neces- 
sarily depended. An instruction was 
given to the effect that if the plaintiff 
delivered the pass-book and order to her 
husband to be delivered to the bank she 
thereby impliedly constituted him her 
agent not only to make such delivery, 
but to give directions concerning the dis- 
position of the proceeds, and that if he 
directed them to be placed to his credit 
he did so as the implied agent of the 
plaintiff, and the bank was authorized to 
carry out such directions, even although 
the plaintiff did not in fact expressly 
authorize such disposition of the 
money. Substantially the same theory 
was embodied in a further instruction 
stating that the bank had a right to pre- 
sume that the plaintiff's husband in giv- 
ing directions as to the disposition of 
the proceeds was acting within the scope 
of his apparent authority, and if the 
bank without notice to the contrary 
carried out his directions and placed 
the money to his credit it could not be 
held liable for having done so. From 
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this statement it is obvious that a ver- 
dict for the plaintiff was required by 
a favorable answer to the three ques- 
tions: (1) Whether the plaintiff had 
given the pass-book and order to her 
husband for delivery to the bank; (2) 
whether her husband had directed the 
money to be placed to his credit; and 
(3) whether the bank followed his di- 
rections without notice of any lack of 
authority on his part. There was no 
controversy as to the first question, and 
no conflict of evidence on the second or 
third, unless such as might arise from 
conflicting inferences with respect to 
the last matter. These issues were 
largely formal, and if the instructions 
referred to were correct the defeat of 
the plaintiff's claim became practically 
a matter of course. 

That question resolves itself into this: 
Where a person draws upon a debtor, 
the draft being accompanied by the evi- 
dence of the debt and being made pay- 
able to a bank, does the fact that the 
drawer places such instrument in the 
hands of an agent to be delivered to 
the bank protect the bank in using the 
proceeds for the agent’s benefit, accord- 
ing to his direction, notwithstanding he 
had in fact no authority to direct such 
disposition? On this phase of the mat- 
ter we do not regard it as material 
whether the drawer and agent were wife 
and husband. Where there were other 
circumstances from which authority to 
appropriate the proceeds could be in- 
ferred, that relationship might have 
weight in interpreting them, but its ex- 
istence does not create agency nor in 
itself constitute evidence of agency. In 
Moody v. Stubbs, 94 Kan. 250, 146 
Pac. 346, Ann. Cas. 1917C, 362, it was 
held that where a wife executed a deed 
intended as a mortgage to secure a loan 
to be made to the husband by the 
grantee, and intrusted it to the husband 
for delivery, she could not, in an attack 
by her upon the validity of the lien cre- 
ated by the deed, be heard to dispute 
the terms of repayment agreed to be- 
tween her husband and the grantee 
(notwithstanding they differed from 
what she had understood they were to 
be), on the principle that she had vol- 


untarily placed her husband as_ her 
agent in such a situation that the 
grantee was justified in supposing that 
he was authorized to deliver the deed 
upon such terms. We do not regard 
that decision as controlling here, first, 
because there the deed was used for the 
general purpose for which it had been 
intrusted to the agent, the departure 
from instructions being merely with re- 
spect to a matter of detail, while in the 
supposed case the agent diverted the 
property of his principal to his own use; 
and in the second place because the 
placing a deed in the hands of an agent 
for delivery to the grantee is not en- 
tirely analogous, with respect to the 
authority to be implied to giving an 
agent a draft upon a debtor to be deliv- 
ered to the payee for collection. 

We do not think that one who is in- 
trusted with the delivery to a bank of 
a draft (or other instrument calling for 
the payment of money) payable to it 
has implied authority to receive the pro- 
ceeds or to direct their use for his own 
purposes. The fact that the instru- 
ment is so drawn or indorsed as to 
make it payable specifically to the bank 
seems to indicate affirmatively that the 
messenger is not vested with the owner- 
ship or control of the proceeds. It fol- 
lows that the instructions under consid- 
eration require the setting aside of the 
verdict. 

The plaintiff contends further that 
her demurrer to the defendant’s evi- 
dence should have been sustained—that 
the evidence had no tendency to show 
either an actual authority on the part of 
her husband to appropriate the pro- 
ceeds of the draft, or the existence of 
such conditions as to justify the bank 
in acting upon the belief that such 
authority existed. 

Notwithstanding the general rule that 
the declarations of an agent are not 
competent to establish the fact or the 
scope of his agency, it is argued in be- 
half of the defendant that the state- 
ments of Reynolds to the bank were 
admissible to show his authority, on the 
ground that one in possession of prop- 
erty is presumed to be the owner, and 
that his declarations are competent for 
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the purpose of showing his interest or 
claim to it. Reynolds had no posses- 
sion of the money, and had not even an 
apparent right to its possession. His 
possession of the passbook and draft 
gave him no color of right to the pro- 
ceeds. It is true that the mere pos- 
session of even an unindorsed promis- 
sory note payable to a person named is 
some evidence of ownership as against 
the maker (O’Keeffe v. National Bank, 
49 Kan. 347, 30 Pac. 473, 33 Am. St. 
Rep. 370; 3 R. C. L. 981, note 7), who 
of course could have no claim of owner- 
ship himself. But possession of such 
a note is not evidence of ownership 
against the payee (Durein v. Moeser, 
Adm’x, 36 Kan. 441, 13 Pac. 797; note, 
50 L. R. A. (N. S.) 588; 3 R. C. L. 
981, 982, note 10. As against the 
maker it may be presumed that the pos- 
session of the holder is rightful, and 
indicates that the payee has _ trans- 
ferred it to him without indorsement— 
by an oral assignment. But such a 
presumption is not to be indulged as 
against one who on the face of the 
paper appears to be entitled to its pro- 
ceeds. On a question of ownership as 
between different claimants the story 
told by the writing prevails over the 
mere fact of possession. That reason- 
ing applies here. Regarding the draft 
as property in the sense in which a 
promissory note is property, the writ- 
ten evidence established the defendant’s 
legal title to the proceeds, and the ques- 
tion for whom it was to hold them was 
not affected by the hands through which 
the instrument had passed, since the 
writing showed the character of the 
transaction. It disclosed a purpose to 
transfer the funds from the Eastern 
bank to the defendant. The manual 
possession of the order in the process 
of its delivery to the payee named was 
no evidence of a beneficial interest in 
the bearer. Nor do we consider the 
possession of the pass-book and draft 
such a possession of property as to 
make competent the statements of the 
holder regarding the ownership of the 
proceeds. 

It is further contended that Reyn- 
olds’ right to the money collected was 
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inferable from these circumstances: 
The plaintiff had never done business 
with the bank. She knew the money 
which in the savings bank had _ been 
drawing four per cent. interest would 
earn nothing after its transfer to the 
defendant bank. She made no state- 
ment as to why she wanted the transfer 
made, or what instructions she gave her 
husband regarding it. She made no 
inquiry with regard to the collection, 
and asserted no claim to the money, 
until after her husband’s death, some 
seventy days later. So far as concerns 
the plaintiff's omission to testify con- 
cerning her transactions with her hus- 
band, it would seem that she was an in- 
competent witness (Gen. Stat. 1915, § 
7222 [Code Civ. Proc. § 320]), 
although her denial of having authorized 
him to use the proceeds may have 
opened the way for a cross-examination 
on the subject (Plowman v. Nicholson, 
81 Kan. 210, 105 Pac. 692, 106 Pac. 
279). We discover in the matters re- 
ferred to no substantial evidence tha 
the plaintiff actually gave her husband 
authority to use the proceeds of the col- 
lection. 

A final contention is that at all events 
this evidence, coupled with the condi- 
tion of Reynolds’ bank account, the de- 
mand made upon him to make good the 
overdraft, and his promise to do so by 
the transfer of funds from the East, 
warranted a finding that the plaintiff 
had voluntarily created a situation in 
which the bank was naturally and jus- 
tifiably led to believe that her husband 
had authority to use her money to re- 
plenish his bank account. The plain- 
tiff admittedly sent the book and draft 
to the bank by her husband to have the 
amount due her collected. That she 
did more than this is not indicated by 
anything in the evidence aside from the 
statements and conduct of her husband. 
and for these she is not shown to have 
been responsible. The defendant had 
notice by the language of the draft that 
the plaintiff had authorized the bank 
and no one else to demand and receive 
from the savings bank the amount 
shown by the passbook, nothing being 
indicated as to what it was to do with 
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the money beyond holding it subject to 
her order. That it believed the pur- 
pose of having the collection made to 
be to strengthen Reynolds’ credit ap- 
pears to have been due rather to its 
confidence in him than to any act of the 
plaintiff which it knew and relied on. 

The judgment is reversed, and the 
cause remanded, with directions to ren- 
der judgment for the plaintiff. 


& 


Fictitious Reserve for Purpose 
of Deceiving Bank Examiner 


Feliciana Bank & Trust Company v. City 
Bank & Trust Company, Supreme 
Court of Louisiana. 80 
So. Rep. 600. 


When a bank’s reserve becomes de- 
pleted and the bank examiner finds it 
out, the bank is in a position where its 
reserve must be reconstructed with very 
little delay. There are a number of 
decisions which show that, where a bank 
finds it impossible to promptly meet the 
demands of the examiner in this re- 
gard, it is likely to do what it considers 
to be the next best thing, which is to 
create, for the benefit of the examiner, 
the appearance of a sound reserve. 
These decisions show further that per- 
sons, who undertake to lend assistance 
in the staging of a make-believe reserve, 
are liable to discover later that they 
may have to make good in reality. 

A situation of this kind arose in the 
case above entitled. It appeared that 
in April, 1913, the Feliciana bank, 
financially speaking, was in a bad condi- 
tion, and the bank examiner gave in- 
structions that its reserve be immedi- 
ately built up. Without going into the 
details of the transaction, which may 
be read in the opinion following, the re- 
serve was built up with the assistance 
of the defendant bank which credited 
the Feliciana bank on its books with the 
sum of $25,000. At the same time the 
defendant took from the Feliciana bank 
a note which, under its terms, could 
be charged to the latter’s account at 
the option of the payee. 
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The Feliciana bank failed and the 
defendant charged the note off against 
the deposit. Later the liquidator of 
the Feliciana bank brought suit, and it 
was held that he could recover the $25,- 
000 deposit. The Court points out that 
to hold otherwise would mean that the 
Feliciana Bank could authorize the de- 
fendant, as one of the bank’s creditors, 
to pay itself in full out of the bank’s re- 
serve. 

At the trial one interesting item of 
evidence was a letter written by the de- 
fendant’s president to the cashier of the 
Feliciana Bank, in which he stated that 
the proceeds of the note would be 
“technically” subject to check. None of 
the witnesses at the trial seemed to be 
able to explain just what kind of an 
account this would be. The Appellate 
Court, however, interprets the expres- 
sion “technically subject to check” to 
mean that, while the funds are subject 
to check, the check will not be honored. 


OPINION 


Appeal from Twenty-Fourth Judicial 
District Court, Parish of West Felici- 
ana; Charles L. Munson, Judge ad hoc. 

Suit by the State Bank Examiner, as 
liquidator of the Feliciana Bank & 
Trust Company, against the City Bank 
& Trust Company of Mobile, Ala. 
Judgment for plaintiff, and defendant 
apeals. Affirmed. 

S. McC. Lawrason, curator ad hoc, 
of St. Francisville, for appellant. 

T. Jones Cross, of Baton Rouge, for 
appellee. 

O’NEIL, J. This suit was brought 
to recover $25,000 deposited to the 
credit of the plaintiff in the defendant 
bank. The suit was filed by the state 
bank examiner, as_ liquidator; the 
plaintiff having failed after making the 
deposit. 

The defendant, domiciled in Mobile, 
Ala., was brought into court by an at- 
tachment of its property in the parish 
of West Feliciana, and by service of 
citation upon a curator ad hoc. 

The deposit sued for was the pro- 
ceeds of a loan made by the defendant 
to the plaintiff bank, on a promissory 
note signed by the plaintiff, dated the 
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7th of April, 1913, payable to the de- 
fendant, on demand, and indorsed, in- 
dividually, by the president and cashier 
of the plaintiff bank, and by three other 
individuals, who, we presume, were di- 
rectors of the bank or otherwise inter- 
ested in its welfare. The reciprocal 
debts of equal amount, one represented 
by the note payable on demand and the 
other represented by the deposit sub- 
ject to check, were yet in existence 
when the Feliciana Bank failed. On 
the next day the defendant, being in- 
formed of the bank’s failure, applied 
the deposit to the payment of the note. 

The district court was of the opinion 
that the defendant could not legally pay 
or extinguish the debt due to the bank 
in liquidation with a debt due by the in- 
solvent institution. From the judg- 
ment in favor of the plaintiff, the de- 
fendant appeals. 

The loan of $25,000 was made for the 
purpose of making good the impaired 
capital of the Feliciana Bank. The 
bank was then, as the cashier testified, 
“in a desperate condition—had practi- 
cally run out with all the banks it had 
borrowed from—and had exhausted its 
credit.” The bank examiner was in- 
sisting that the bank should immedi- 
ately rehabilitate its reserve. The 
president of the City Bank, with whom 
the cashier of the Feliciana Bank alone 
negotiated for the loan, was aware of 
the financial condition and difficulties of 
the Feliciana Bank when he consented 
to make the loan. He was much con- 
cerned, personally and for his bank, in 
averting a failure of the Feliciana 
Bank. He was one of its organizers, 
owned fifty shares of its stock when he 
made the loan, and his bank was then 
carrying a loan of $10,000 for the Feli- 
ciana Bank. 

When the matter was referred by the 
cashier to the president (who was also 
the attorney) of the Feliciana Bank, he 
insisted that the deposit of the proceeds 
of the loan should be, according to the 
banking laws, subject to check and free 
from restraint of the City Bank. The 
president of the City Bank and the 
cashier of the Feliciana Bank then un- 
dertook to satisfy and quiet the bank 
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examiner, without really putting up any 
money or subjecting any indorser to 
any risk or responsibility whatever, and 
without letting the president of the Feli- 
ciana Bank know the details of the 
transaction. They did not willingly 
admit all that in their testimony, but 
the proof is positive. 

The president of the City Bank, when 
informed by the cashier of the Feliciana 
Bank of the advice given by the presi- 
dent and attorney (Judge Lawrason) of 
the Feliciana Bank, wrote the cashier on 
the 5th of April, 1913, as follows, viz.: 


“TI received your letter and I under- 
stand, of course, what Judge Lawrason 
means about the reserve being under 
your control. We would credit the pro- 
ceeds of this note to your account all 
right and it would be on the books sub- 
ject to your check technically. 

“T enclose herewith a note which I 
want you to use when you make this 
loan, however, and it will not conflict 
with the judge’s ruling in regard to this 
matter and yet meet in every way with 
our agreement and ideas as to the way 
in which this would actually work out. 
If vou have begun getting the signatures 
of the indorsers, begin over again, and 
you can get them up Monday and Tues- 
day and send it to me that night, which 
would comply in every way with the 
conditions demanded by the state bank 
examiner. 

“You will notice that I have made the 
rate six per cent., but I am going to 
credit you with three per cent. on daily 
balances, which will make the rate you 
are paying only three per cent. This 
I think is as liberal as I can be. The 
note itself must show a six per cent. 
rate is the reason I am handling it in 
this way.” 


On cross-examination, the cashier of 
the Feliciana Bank said that he did not 
know what was meant by the statement 
in the letter that the deposit would be 
subject to check “technically.” He 
said that the expression was a mystery 
to him; that his understanding was 
that the loan would be reduced every 
month as much as possible, without let- 
ting the bank’s reserve get out of line; 
and that the deposit of $25,000 in the 
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City Bank was to be kept as a reserve— 
“to be used for that purpose.” Ex- 
plaining why he had not checked 
against the deposit of $25,000 rather 
than let the bank fail ultimately, he 
said: 

“We realized that, unless we could 
raise more money on our paper, it would 
be absolutely ridiculous for us to use up 
this money and then be exactly where 
we were when Mr. Young (the bank ex- 
aminer) wrote us this letter. * * * 
If we had drawn on him (the president 
of the City Bank) for $25,000, he 
would have concluded that the bank was 
in trouble and wired us.” 


The form of note which the president 
of the City Bank furnished and insisted 
upon using, besides having printed in it 
all other stipulations, waivers, and re- 
nunciations that are usually found in 
notes furnished by banks, bore this 
typewritten stipulation, viz.: 

“At the option of the payee this note 
can be charged to our account and any 
balance applied as a payment in whole 
or in part to this note.” 

The president of the City Bank testi- 
fied: 

“The proceeds of the $25,000 note 
were credited to the regular account of 
the Feliciana Bank & Trust Company, 
and was an absolute, unconditional, 
bona fide credit, subject only to the pro- 
visions on the face of the note.” 


Asked whether his bank would have 
honored the Feliciana Bank’s check for 
$25,000 in due course and without 
question, he replied: 


“Not without first communicating 
with the Feliciana Bank & Trust Com- 
pany. Before paying such check we 
would have asked the Feliciana Bank & 
Trust Company for payment of their 
note, under the terms stated in the note, 
and, if not arranged for satisfactorily, 
would have refused payment on the 
check and charged the demand note to 
their account.” 


That explains—if explanation be 
wanting—what the president of the 
City Bank meant by the mysterious 
statement that the deposit of $25,000 
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would be subject to the Feliciana 
Bank’s check “technically;” the fund 
would be subject to check, but the check 
would not be honored. That is simple 
enough. But it is not in accord 
with the provisions of the banking law 
for making good an impaired capital. 
See Act No. 179 of 1902, p. 334; Inter- 
state Trust & Banking Co. v. Irwin, i138 
La. 325, 70 South, 313; Kennedy v. 
Young, State Bank Examiner, 136 La. 
674, 67 South, 547, L. R. A. 1915 D, 
935. 

We assume that the bank examiner 
was not informed that the Feliciana 
Bank had a debit to offset the credit of 
$25.000 in the City Bank; because, 
when the cashier of the Feliciana Bank 
wrote him that the impaired capital of 
the bank was made goed, the examiner 
congratulated the cashier. 

For the purpose of this decision, the 
deposit must be regarded as having been 
what the president of the defendant 
bank pretended it was—‘‘an absolute, 
unconditional, bona fide checking ac- 
count.” He could not contend, success- 
fully or with good grace, that it was 
only a sham, arranged to defeat the 
banking law, deceive the bank exam- 
iner, and impose upon innocent patrons 
of the bank. 

The loan was made on the 7th of 
April, 1913, and no part of the money 
was ever drawn or used by the bor- 
rower. The insolvent bank was closed 
on the 26th of August, that year; the 
state bank examiner was then notified to 
take charge of and liquidate the bank’s 
affairs; and the president of the City 
Bank was also notified of the failure. 
Tt was then too late for the debt due by 
the City Bank to be extinguished bv 
compensation or set-off against the debt 
due by the insolvent institution; it was 
too late for the City Bank to pay or 
compensate itself by retaining an asset 
of the insolvent bank, without the con- 
sent of its other creditors. 

Article 2215 of the Civil Code pro- 
vides that compensation cannot take 
place to the prejudice of a third per- 
son; and, to illustrate, says that a 
debtor who has been proceeded against 
by a third party by garnishment or at- 
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tachment, cannot plead compensation if 
he afterwards becomes a creditor of the 
one to whom he was in debt. 

Applying those provisions of the Civil 
Code, in People’s Bank v. Mississippi & 
Lafourche Drainage District, 141 La. 
1009, 76 South. 179, it was said: 


“There is express law upon the sub- 
ject of the extinguishment of debts by 
compensation, and hence no occasion or 
authority for resorting to equity; but, 
if it were otherwise, there is no princi- 
ple of equity which entitles a person 
who is, at once, a depositor in, and a 
borrower from, a bank, to be made 
whole, in the event of its insolvency, by 
the plea of compensation, when the 
other depositors stand to lose the entire 
amounts deposited by them.” 


In the case cited, extinguishment of 
the two debts by compensation did not 
occur before the bank failed, because 
payment of the debt of the borrower 
and depositor was not then due. In the 
case before us extinguishment of the re- 
ciprocal debts by compensation did not 
occur before the bank failed, because 
there was an agreement between the 
parties that the deposit should remain 
—and it is admitted that it did remain 
—as a reserve fund, subject to check. 
The principle upon which the decision 
in the People’s Bank Case rested is 
therefore equally applicable to this case. 

In Murdock & Williams v. Citizens’ 
Bank, 23 La. Ann. 113, citing several 
decisions, it was said that, in a confi- 
dential contract arising from an irreg- 
ular deposit, compensation could not 
take place, and the depository could not 
apply the fund on deposit to the pay- 
ment of a debt due by the depositor, 
without a special mandate from him or 
a course of dealing that would justify 
such application of the fund. 

The deposit in the case before us was 
an irregular and confidential deposit, 
for a particular purpose. That seems 
to be conceded, because the plea of com- 
pensation is urged only in the alterna- 
tive—in the event that we should hold 
that the defendant had no right to 
charge off the note after the Feliciana 
Bank had failed. Appellant relies pri- 


marily upon the special mandate or 
agreement embodied in the note, author- 
izing the holder to charge it off at any 
time against the reserve fund. The 
question to be decided is, not whether 
the defendant might have exercised 
that right legally while the Feliciana 
Bank was a going concern, but whether 
the officers of the Feliciana Bank could 
legally give authority to one of the 
bank’s creditors to pay himself with the 
bank’s reserve fund, to the prejudice of 
all other creditors, in the event of a 
failure of the bank. Our answer is 
that, to that extent, the mandate or 
agreement was contrary to public policy 
and was void. 

The defendant, in answer to this suit, 
pleaded that the bank examiner was 
estopped by his having retained the 
canceled note which the defendant had 
returned to the Feliciana Bank a few 
days after its failure. When the ex- 
aminer took charge as_ liquidator, he 
made prompt demand on the City Bank 
for pavment of the deposit. The bank 
replied that the fund had been applied 
to the payment of the note and that the 
canceled note had been returned. The 
liquidator took no further action in the 
matter until his attorney advised that 
suit should be brought to recover the 
deposit. The canceled note was then 
annexed to the petition, filed in June, 
1914, and was formally tendered as the 
property of the defendant. The ten- 
der, of course, was declined in the de- 
fendant’s answer. The note was at- 
tached in this suit, as propertv of the 
defendant, together with property ad- 
mitted to belong to the defendant. 

The liquidator’s failure to offer 
promptly to return the canceled note 
cannot be considered a ratification of its 
payment with the bank’s reserve fund. 
He was acting cautiously and on advice 
of counsel. He had no authoritv to 
ratifv—and did not pretend to ratify— 
an illegal extinguishment of a debt due 
to the insolvent bank. His silence in 
the matter did not prejudice the de- 
fendant in any way. There is therefore 
no merit in the plea of estoppel. 

The judgment appealed from is 
affirmed. 
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Bank not Charged by Notice 
to its President of Defense 
of Note 


Farmers Bank of Grandview v. Ozias, Kan- 
sas City Court of Appeals. 200 
S. W. Rep. 580. 


A note was acquired by the president 
of the plaintiff bank while acting in his 
individual capacity and not as repre- 
sentative of the bank. The note was 
subsequently discounted by the bank. 
In an action brought by the bank on 
the note it was held that the bank’s 
right to recover was not affected by the 
fact that at the time of the discount the 
president had knowledge that the con- 
sideration for the note had failed. This 
knowledge, having been gained by the 
president while engaged in an individual 
enterprise, was not binding on the bank, 
and the bank was, therefore, entitled to 
enforce the note. 


OPINION 


Appeal from Circuit Court, Jackson 
County; T. J. Seehorn, Judge. 

“Not to be officially published.” 

Action by the Farmers’ Bank of 
Grandview against Charles O. Ozias 


and another. Judgment for plaintiff, 
and defendants appeal. Judgment af- 
firmed. 


BLAND, J. This is an action on a 
negotiable promissory note made by the 
defendants in favor of one H. E. 
Beardsley for value received. The note 
was for $2,300, and was dated Decem- 
ber 29, 1915. The case was tried by 
the court without the aid of a jury, and, 
judgment having been rendered for 
plaintiff, defendants have appealed. 

Defendants make the point that there 
was no evidence to sustain the finding of 
the court in favor of plaintiff. The 
trial court having found for plaintiff, 
we must take all the evidence in its most 
favorable light to plaintiff. Taking the 
evidence in such a light, it shows that 
on January 3, 1916, defendant Charles 
O. Ozias had recently been the owner 
of hotel property, in Kansas City, Mo., 
which had been foreclosed under a deed 
of trust. The holder of the note se- 


cured by the deed of trust had bought 
in the property, and said defendant, de- 
siring to redeem it, entered into a con- 
tract with Gibbs and Decker on said 
date, wherein it was agreed that the two 
latter, having arranged a_ statutory 
bond to redeem said real estate for said 
defendant, were to be paid by said de- 
fendant $1,400 for their services, to- 
gether with $800, being one year’s in- 
terest on the note secured by the deed 
of trust, and $100 for extras, making a 
total of $2,300. This amount had, on 
December 29, 1915, been paid to Deck- 
er, Gibbs, and J. A. Brightwell by the 
note sued upon, which was given to 
Brightwell and made payable to H. E. 
Beardsley, a niece and employee of 
Brightwell, as a matter of convenience, 
said Beardsley immediately indorsing 
and turning the same over to Brightwell. 
The note was signed by defendants as 
makers, and a deed of trust was given 
by defendants to said H. E. Beardsley, 
which was filed for record on January 
21, 1916. J. A. Brightwell, who was 
president of plaintiff bank during all 
the times herein mentioned, was a part- 
ner with Gibbs and Decker, and this 
fact was known to said defendant. 
Brightwell negotiated the entire trans- 
action, and with Ozias signed a bond to 
redeem, and the same was filed in the 
office of the circuit clerk of Jackson 
County, Mo., on January 21, 1916. 

No money was paid out for or on be- 
half of the defendants by either Decker, 
Gibbs, or Brightwell on account of said 
contract, or the transactions growing 
out of the same, but on February 7, 
1916, defendants conveyed by a quit- 


claim deed the property to Decker, 
who, in turn, conveyed the same to 
Brightwell. Both conveyances were 


made after the bank bought the note. 
Charles O. Ozias knew at the time the 
conveyances were made that the note 
was in the possession of the bank. The 
turning over of the property by de- 
fendants to Decker and from Decker to 
Brightwell was made in consideration, 
as Charles O. Ozias testified, “that I 
was to be relieved of any responsibility 
in the matter.”” However, the note was 
not delivered back to the defendants at 
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any time. Defendant Charles O. 
Ozias claimed that the matter of deliv- 
ering the note to him was put off by 
Brightwell from time to time. Bright- 
well was not a witness. 

It is defendants’ contention that 
Brightwell was acting as the agent of 
plaintiff bank in the transaction hereto- 
fore described, and that any knowledge 
that Brightwell obtained concerning the 
transaction was the knowledge of the 
bank, and defendants claim that, in view 
of the facts already detailed, there was 
a failure of consideration for the note, 
and that the defense of “failure of con- 
sideration” and “settlement”? was open 
to the defendants. 

We think there is evidence in the rec- 
ord, from which the trial court could 
find that Brightwell was not acting as 
the agent of the bank in connection with 
.the transaction, but that the bank pur- 
chased the note at a discount from 
Brightwell. The plaintiff bank was a 
small country bank located at Grand- 
view, a village near Kansas City, Mo. 
It was the custom for Brightwell to 
make loans and discount notes, and aft- 
erwards the board of directors, at a 
regular meeting, would approve his 
action in connection with such matters. 
The note was purchased by the bank on 
February 7, 1916. The next meeting 
of the board of directors was held on 
February 19, 1916. The discount reg- 
ister of the bank shows that the note 
was discounted at the bank February 7, 
1916; that the amount it was dis- 
counted was $800, which would leave 
$1,500 actually expended by the bank 
in the purchase of the note. 

Several of the members of the board 
of directors testified as to what trans- 
pired at their meeting held on February 
19, 1916. Some of them testified that 
Brightwell stated to them at that time 
that he had purchased the note at a dis- 
count of $800, and said that it was a 
good note, and asked the board of di- 
rectors to approve it. Some of the 
directors testified that Brightwell stated 
that he had discounted the note for the 
bank, and others that he had made a 
loan to Ozias on behalf of the bank. 
These witnesses seemed not to have a 


very clear understanding of the matter, 
and each of them would change about 
in his position as to his understanding 
of it, and if we shoukd take their evi- 
dence in its most favorable light to de- 
fendants instead of to plaintiff, we 
could say, perhaps, that they all testi- 
fied at points in their testimony that 
Brightwell in the beginning procured 
the note for the bank. The board of 
directors were men living on farms lo- 
cated near said village, and from the 
evidence we take it that the business of 
the bank was left by the directors 
largely to be conducted by its presi- 
dent, Brightwell. 

It is apparent from the testimony of 
these directors that they were not very 
familiar with the banking business, and 
were in doubt as to whether the bank 
had discounted the note owned by 
Brightwell, or loaned the money to 
Ozias. But should we assume that the 
testimony of the board of directors 
should be construed as testimony that 
Brightwell procured the note in the be- 
ginning for the bank, the court was not 
required to believe such testimony, nor 
the testimony of Ozias to the same ef- 
fect, for there was other evidence of a 
documentary character which tended 
strongly to show that the bank had 
nothing to do with the transaction be- 
tween Ozias, Brightwell, Gibbs, and 
Decker, but that the bank purchased the 
note from its president, Brightwell. 

The board of directors testified that 
they knew nothing about the transaction 
between Ozias, Brightwell, Gibbs, and 
Decker for the redemption of Ozias’ 
real estate, and that they had heard 
nothing about the defense of “failure of 
consideration” and “settlement” until 
Brightwell left the bank, which was in 
February, 1917. 

The records of the bank show that 
Brightwell maintained an account in the 
bank called the Ozias Hotel account. 
The journal of the bank showed that on 
February 7, 1916, $2,300 was paid out 
on the note in suit as follows: $800, 
discount to the bank; $1,300, credited 
on the ledger to the Ozias Hotel ac- 
count. A credit was shown on the 
books to Mrs. Brightwell for $25, and 
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to Val Brightwell, apparently J. A. 
Brightwell’s son, for $100, all as a part 
of the Ozias Hotel account, and $75, an 
item of cash drawn out by Brightwell, 
making a total of $2,300. 

So there was evidence from which the 
court could say that the transaction had 
between Brightwell, Decker, Gibbs, and 
Ozias was had in his (Brightwell’s) in- 
dividual capacity, and not as president 
of the bank. Under such circumstances 
any notice that Brightwell acquired in 
connection with that transaction was not 
notice to the bank, and this even though 
Brightwell knew all of the facts thus 
acquired at the time of the meeting of 
the board of directors and recommended 
to the board the purchase of the note. 
Johnston v. Shortridge, 93 Mo. 227, 6 
S. W. 64; Bank v. Fitze, 76 Mo. App. 
356; Benton v. German Amer. Nat. 
Bank, 122 Mo. 332, 26 S. W. 975; 
Third National Bank v. Tinsley, 11 Mo. 
App. 498. There was evidence that 
Brightwell took the note owned by him, 
and discounted it at the bank, and re- 
ceived the proceeds therefrom. There- 
fore he was not acting for the bank in 
the transactions out of which the note 
grew, nor was he dealing as an unau- 
thorized agent of the bank whose 
actions were subsequently ratified by the 
bank. And, as we have already ruled, 
Brightwell’s knowledge was not the 
bank’s knowledge, therefore the bank 
had no knowledge of the matters out of 
which the defenses to this suit grew at 
the time it purchased the note. 

From what we have said the court did 
not err in refusing defendant’s declara- 
tion of law. There was no error in 
connection with the admission of testi- 
mony. 

The judgment is affirmed. 

All concur. 
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Right of Bank Cashing Check 
to Recover from Indorser 


Wallace v. City National Bank of Decatur, 
Supreme Court of Alabama. 80 So. 
Rep. 405. 


The plaintiff bank cashed for the de- 


fendant two checks on an out-of-town 
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bank payable to bearer. For some rea- 
son, which does not appear, the checks 
were returned unpaid. [ia an action 
brought on the checks by the bank it 
was held that its right to recover was 
not affected by the fact that, before 
taking the checks, it called up the 
drawee bank on the telephone and was 
assured that the checks were good. And 
it was also held that the bank’s right to 
recover was not affected by the fact 
that the defendant did not indorse the 
checks until after the plaintiff bank had 
paid over the money to him. 


OPINION 


Appeal from Circuit Court, Morgan 
County; Robert C. Brickell, Judge. 

Assumpsit by the City National Bank 
of Decatur against B. P. Wallace. 
Judgment for plaintiff, and defendant 
appeals. Transferred from Court of 
Appeals under section 6, Acts 1911, p. 
149. Affirmed. 

The action is on two checks drawn by 
one Camron on a Moulton bank payable 
to bearer and presented by the de- 
fendant as the holder to the plaintiff 
bank in Decatur about 10 o’clock on the 
morning of December 15th. Plaintiff 
paid the checks, which were indorsed by 
the defendant, and forwarded them to 
the drawee bank by the 4 o'clock p. m. 
mail, which reached Moulton between 
4 and 7 o'clock the following afternoon. 
The several special pleas set up the de- 
fenses: (1) That plaintiff bank paid 
the check upon the assurance by phone 
from the payee bank that the checks 
were good and would be paid; (2) that 
plaintiff bank paid said checks without 
defendant’s indorsement thereon; and 
(4) that plaintiff was negligent in not 
getting the checks to the drawee bank 
on the day of their payment when there 
were sufficient funds available for their 
payment. Demurrers were sustained 
to all the pleas except the fourth and 
issue being joined on it and the general 
issue the court sitting without a jury 
rendered a verdict for the plaintiff. 

SOMERVILLE, J. The special 
pleas to which demurrers were sustained 
were manifestly bad. 

Pleas 2 and 4 seek to apply to a for- 
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mal indorsement of commercial paper 
the doctrine of other controlling induce- 
ment, applicable in proper cases in ac- 
tions for deceit. That principle has 
nothing to do with a contract of indorse- 
ment, and cannot qualify or defeat its 
voluntarily assumed obligations, what- 
ever other extraneous assurances may 
have been received or precautions taken 
by the indorsee. 

So the fact that at the moment of 
payment the indorsements had not been 
actually made by defendant cannot 
affect their obligation. It is enough if 
they are made as part of the transac- 
tion, whether contemporaneously, or 
later in accordance with previous un- 
derstanding. 

The duty of diligence in presenting 
the checks to the drawee bank at Moul- 
ton would have been fully discharged by 
forwarding it by the next day’s post. 
Watt v. Gans, 114 Ala. 264, 21 South. 
1011, 62 Am. St. Rep. 99. Here the 
holder bank forwarded it on the same 
day. Not only was it not required to 
catch the first post after 10 o'clock 
a. m., “but the rule of due diligence is 
satisfied if the check is forwarded by 
the last mail of the day after its receipt, 
and is presented at any time before the 
close of business on the day succeeding 
its receipt at the place of business of 
the drawee bank.” 8 Corp. Jur. 543, 
544, 

We think the judgment of the trial 
court was correct, and it will be 
affirmed. 

Affirmed. 





Replies to Law and Banking 
Questions 


Questions in Banking Law—submitted by sub- 
scribers—which may be of sufficient general 
interest to warrant publication will be answered 
in this department. 





Protest of Postdated Check 


Texas, April 9, 1919. 
Editor Bankers Magazine: 
Dear Stmr: We have recently had a con- 
troversy. with a member bank relative to 
protesting a postdated check. 


The check in question was dated April 
Ist, and was sent us for collection by an 
out-of-town bank about March 2Ist. This 
check was presented to drawee bank on 
March 23d, and protested. 

Please quote me decision and advise if 
drawee bank cannot be hed for refund of 
protest fees for protesting this post dated 
check. CasHier. 


Answer.—In our opinion, a drawee 
bank is not responsible for protest fees 
on a postdated check, which is protested 
before its date arrives. This opinion is 
based on the ground that the protest of 
a postdated check before its date arrives 
is not only unnecessary, but is entirely 
meaningless and ineffectual. 

A postdated check is not capable of 
valid presentment, acceptance, or pay- 
ment, prior to the time of its date. If 
it is presented in advance of its date, 
the drawee bank, though it has funds of 
the drawer sufficient therefor, cannot 
pay it or set aside the amount neces- 
sary for that purpose, as against other 
checks made payable and _ presented 
prior to the date of the postdated check. 
Where a drawee bank put aside funds to 
meet a postdated check, which was pre- 
sented prior to its date, and then pro- 
tested subsequent checks of the same 
drawer, which protest would not have 
been necessary except for the setting 
aside of funds against the postdated 
check, it was held that the bank was 
liable’ to the drawer in damages. 
Smith v. Maddox-Rucker Banking Co., 
8 Ga. App. 288, 68 S. E. Rep. 1092. 

While we do not find any decision 
which expressly holds that protest fees 
may not be collected in circumstances 
such as those described in the above in- 
quiry, it has been held that protest fees 
are not collectible where the instrument 
is unnecessarily protested. 

In German National Bank v. Beatrice 
National Bank, 63 Neb. 246, it was held 
that protest fees could not be collected 
upon the protest of a local bank check. 
The reason for this decision was that 
protest is not necessary to charge the 
drawer or indorser of an inland check, 
that is, one which is drawn and payable 
in the same state. The law requires 
formal protest only in case of foreign 

















bills, that is, bills which appear on their 
face to be drawn in one state and pay- 
able in another. 

And in the case of Modern Laundry 
v. Dilly, Ark., 163 S. W. Rep. 1197, on 
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the same reasoning, it was held that 
protest fees cannot be charged against 
the maker of a note which has not 
passed out of the hands of the original 
holder. 
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Important Bank Merger in St. Louis 





Mechanics-American National, St. Louis Union Bank and Third 
National Unite 





fected between the Mechanics- 

American National Bank, St. 
Louis Union Bank and Third National 
Bank under the title of the First Na- 
tional Bank in St. Louis. The lead- 
ing officers will be: President and ex- 
ecutive manager, Frank O. Watts, presi- 
dent Third National Bank; executive 
managers, Walker Hill, president Me- 
chanics-American National Bank, and 
N. A. MeMillan, president St. Louis 
Union Bank. 

The following are the official rosters 
of the three banks who will compose the 
official force of the new bank: 

St. Louis Union Bank—N. A. MeMil- 
lan, president; John F. Shepley, vice- 
president; Robert S. Brookings, vice- 
president; W. T. Ravenscroft, vice- 
president ; C. E. French, vice-president : 
F. V. Dubrouillet, vice-president and 
cashier; Byron W. Moser, vice-presi- 
dent; Herbert M. Morgan, assistant 
vice-president; J. S. Walker, assistant 
cashier; F. L. Denby, assistant cashier ; 
C. B. Schmidt, assistant cashier; A. H. 
L. Kuhn, manager savings department; 
H. R. Crock, auditor. 

Mechanics-American National Bank 
—Walker Hill, president; Frank O. 
Hicks, vice-president ; Jackson Johnson, 
vice-president; Ephron Catlin, vice- 
president; Joseph S. Calfee, cashier: 


CC tected ‘between has been ef- 





F. O. WATTS 


President and Executive Manager First National 
Bank in St. Louis 


Charles L. Allen, assistant cashier; 
James R. Leavell, assistant cashier: G. 
Hobart Chase, assistant cashier; Rich- 
ard L. King. assistant cashier. 
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WALKER HILL 
{Executive Managers First National Bank in St. Louis 


Third National Bank—F. O. Watts, 
president; R. S. Hawes, W. W. Smith, 
F. K. Houston, E. C. Stuart, M. E. 
Holderness, W. F. Gephart, vice-presi- 
dents; J. R. Cooke, cashier; D. A. P. 
Cooke, H. Haill, A. W. Haill, assistant 
cashiers ; William C. Tompkins, auditor. 


MERGER BANK DIRECTORS 


The directorate of the three banks 
which will form the board of directors 
of the First National Bank in St. Louis 
is composed of the following: 

Eugene H. Angert, W. C. Arthurs, 
James F. Ballard, Joseph D. Bascom, 
John L. Beggs, William K. Bixby, Rob- 
ert S. Brookings, George W. Brown, 
August A. Busch, L. Ray Carter, Eph 
ron Catlin, B. B. Culver, W. H. Dan- 
forth, John T. Davis, F. B. Eiseman, 
John D. Filley, S. W. Fordyce, Philip 
B. Fouke, John Fowler, S. H. Fuller- 
ton, Warren Goddard, Benjamin Gratz, 
John L. Green, Norris B. Gregg, E. W. 
Grove, Walker Hill, Jackson Johnson, 


N. A. McMILLAN 


Robert McK. Jones, John B. Kennard, 
A. B. Lambert, W. A. Layman, James 
Y. Lockwood, H. H. Langenberg, E. K. 
Ludington, Edward Mallinckrodt, N. A. 
MeMillan, E. D. Nims, H. L. Parker, 
John F. Shepley, Moses Shoenberg, A. 
J. Siegel, George W. Simmons, Wallace 
D. Simmons, M. E. Singleton, J. E. 
Smith, J. Clark Street, M. B. Wallace, 
¥F. O. Watts, Thomas H. West. 


LOCATION OF THE NEW BANK 


Announcement was made by Mr. 
Watts that the First National Bank 
would occupy the present site at Broad- 
way and Locust in the Mechanics-Amer- 
ican National Bank Building, and adja- 
cent buildings on Broadway, this to be 
a temporary arrangement pending the 
construction of a large and modern 
bank home, the details of which will be 
announced at a later date. 


SIZE OF THE NEW INSTITUTION 


The new bank will begin business 
July 7 with a capital of $15,500,000, 
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deposits about $125,000,000, and re- 
sources over $156,000,000, according 
to the statements of the three banks 
published at the last official call. The 
First National Bank in St. Louis, 
will be by far the largest banking in- 
stitution west of Chicago, and one of 
the largest in the world. By reason of 
its large capital, surplus and total re- 
sources, it will be in a position to ac- 
commodate the largest accounts in the 
United States, as well as being prepared 
to handle extensive foreign banking 
business, according to comprehensive 
plans already made. 

This institution will not only be a 
great commercial bank, handling the ac- 
counts of firms, individuals, corpora- 
tions, banks and bankers, but will also 
have a large savings department, a 
highly specialized bond department, a 
foreign department, and will in this way 
put its services and facilities within the 
reach of all classes. 

The announcement was made that all 
employees of the three institutions 
would be retained and ample room for 
the accommodation of this large work- 
ing force has been made in the Mechan- 
ics-American National Bank Building, 
which the bank will occupy while plans 
for a new structure are being de- 
termined. 


PROMINENCE OF THE PERSONNEL 


This consolidation is of exceptional 
interest to the bankers of the country on 
account of the prominence of some of 
those who will be prominently identified 
with the new institution. Frank O. 
Watts, president and executive man- 
ager, is a former president of the Amer- 
ican Bankers’ Association, as is Walker 
Hill, who will also be an executive man- 
ager. P. S. Hawes. vice-president of 
the Third National Bank, and who will 
occupy a like position in the new insti- 
tution, is a former president of the 
Missouri Bankers’ Association and is 
now vice-president of the American 
Bankers’ Association. 


SKETCH OF THE MERGED BANKS 


Of the three institutions in the merger 
the Third National Bank is the oldest, 


having been chartered as the Southern 
Bank of St. Louis by the General As- 
sembly of Missouri for 1856-1857, with 
a capital of $1,000,000. James S. Wat- 
son, one of the incorporators, was the 
first president. The bank opened for 
business on Pine street, near Main, June 
16, 1857, with $110,600 of paid in stock. 
The Southern Bank having become a 
national bank was reorganized and com- 
menced operations as the Third Na- 
tional Bank of St. Louis January 2, 
1864. Later it was removed from its 
original location to quarters on Pine 
street near Second. It remained there 
until November 25, 1874, when it moved 
into new quarters at 417 Olive street, 
where it remained until the erection of 
the building it has occupied for the past 
eleven years. 

The total resources of the Third Na- 
tional Bank, according to the last state - 
ment, which included the business up to 
March 4, were $61,767,073.54. 

The Mechanics-American National 
Bank is a merger of the Mechanics’ 
Bank, which was chartered the same 
vear as the Third National, and which 
opened for business a few months after, 
the American Bank. The last bank 
statement lists its total resources at 
$49,664,303.41. 

The St. Louis Union Bank, the third 
and youngest of the three banks affected 
by the merger, was organized in 1915, 
with a capital of $5,000,000, to trans- 
act the banking business of the St. Louis 
Union Trust Company. All the direct- 
ors and officers of this institution held 
corresponding titles in the St. Louis 
Union Trust Company, which had a few 
additional officers and directors. All 
the stock was owned by the trust com- 
pany, with the exception of the number 
of shares necessary to qualify the direct- 
ors and officers. The functions of the 
St. Louis Union Bank was to transact 
a general banking business, handling all 
the deposits. In the last bank state- 
ment it was credited with resources to- 
taling $47,317,460.22. Since its estab- 
lishment the St. Louis Union Bank has 
transacted its business in the building at 
Fourth and Locust streets. 











To Facilitate Direct Trade Between the 
U.S. and the Dutch East Indies 





W ITH the object of increasing com- 
mercial and financial relations 
between the Dutch East Indies and the 
United States, K. F. Van den Berg, 
managing director and second deputy 
president of the Java Bank, has been in 
New York for some time. One purpose 
of Mr. Van den Berg’s visit to this coun- 
try is to promote direct trade relations 
between the United States and the 
Dutch East Indies to take the round- 
about method of shipping goods from 
this country to Holland and then trans- 
shipping them to the East. Mr. Van 
den Berg says that American capital is 
needed in his part of the world to aid in 
the development of newly-discovered 
mineral deposits and to aid productive 
enterprise in general. He also says 
that a good market exists there for many 
leading lines of American manufacture, 
and reports that practically every city 
in the Islands is planning extensive 
works, the City of Batavia alone ex- 
pecting to be in the market shortly for 
large quantities of iron and steel tubes. 
As indicating the growing importance 
of the commercial relations between the 
United States and the Dutch East In- 
dies, it may be stated that exports of 
the Dutch East Indies to the United 
States rose from $6,221,000 in 1913 to 
$79,718,000 in 1918, and the imports 
from the United States increased from 
$3,151,000 in 1913 to $19,778,000 in 
1918. Mr. Van den Berg believes that 
both export and import totals can be 
greatly increased. 


SKETCH OF MR. VAN DEN BERG 


Karel Frederick Van den Berg be- 
longs to a family that has been con- 
nected for some generations with the 
Dutch colony in the East Indian archi- 
pelago known as the “Garden of the 
East,” and Mr. Van den Berg, although 
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European to the core, takes pride in 
calling himself “a colonial Hollander.” 
Another feature of his lineage is the 
frequent occurrence of banking careers. 
His father was in the banking business 
when he commenced his colonial career, 
and he finished it as president of the 
Bank of Java. During the time he held 
this office, nearly eighteen years, Mr. 
Van den Berg’s father played a promi- 
nent part in shaping the economic and 
financial policy of the colony. He was 
the staunch champion of the principle, 
at last laid down in the Indian Finance 
Act, that the resources of the colony be- 
long to the colony, and should be em- 
ployed to the benefit of the colony only, 
and it was due to his untiring efforts 
that as early as 1876 the Dutch East 
Indies adopted gold as the basis of its 
currency system. By this far-seeing 
policy the Dutch Colony has _ been 
spared the serious troubles which have 
been experienced by nearly all Asiatic 
countries as a result of the fluctuations 
and the ultimate decline in the price of 
silver. 

The home of Mr. K. F. Van den Berg 
is Batavia, in the Island of Java. He 
was born in that city August 11, 1873, 
and attended the local public schools. 
In 1889, when his father was elected 
president of the Bank of The Nether- 
lands, Mr. Van den Berg went to Hol- 
land, where he attended the Public Com- 
mercial School at Amsterdam. He was 
graduated in 1891, and soon afterward 
entered business. His preliminary 
training included both the banking and 
foreign trade fields, and in this connec- 
tion he spent some years in England and 
France to study the financial and eco- 
nomic conditions of those countries. 
During his subsequent banking career 
Mr. Van den Berg has shown a marked 
predilection for foreign banking. He 
was very much attracted by British 
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banking methods, and spent several 
years in South Africa in the employment 
of a colonial bank there. 

His present position as vice-president 
of the Bank of Java Mr. van den Berg 
obtained in 1912, when Dr. G. Visser- 
ing, the then president of the bank, was 
elected president of the Bank of The 
Netherlands, and was succeeded by the 
senior vice-president, Mr. Zeilinga, thus 
creating a vacancy in the management 
of the Bank of Java, which Mr. Van dew 
Berg was elected to fill. 

The Bank of Java, established in the 
year 1828, and the head office of which 
is located at Batavia, Java, exercises to 
some extent the same functions as the 
Federal Reserve System does in the 
United States. It is the central insti- 
tution, where the reserves of the culony 
in gold and silver are kept, which issues 
the necessary paper currency and which 
plays an important part in the manu- 
facture of credit by its power to reg- 
ulate the supply of funds and to fix the 
standard rates of discount. Being es- 
sentially a private institution, especially 
as to ownership, it is identified with the 
government to an extent that makes it 
a public institution as well. The lead- 
ing officials of the bank are appointed 
by the government, and its affairs are 
subject to government control. In con- 
sideration of the monopoly of the note 
issue granted to the bank by its charter, 
the government is entitled to a part of 
the bank’s profits, and the services of 
the bank are at the government’s dis- 
posal, free of charge, for custody of se- 
curities, keeping of accounts, and treas- 
ury balances, while preferential treat- 
ment is accorded the government in its 
borrowings from the bank. 

Special safeguards are provided by 
its charter to keep its management free 
from influences by political bodies or 
private concerns. The Bank of Java, 
therefore, may be regarded a genuinely 
popular institution, which is conducted 
primarily in the interests of the people 
as a whole, and as such it has aided 
largely in the advancement of the 
island’s prosperity and in the economiz- 
ing of their resources. Its strong gold 
policy has never left any doubt as to the 


gold parity of the island’s currency, 
issued under what is known as the gold 
exchange standard system, being abso- 
Intelv secured. It has also, by its dis- 
count policy, been of great assistance in 
usefully employing the available capital 
in the colony; above all, its great func- 
tion has been to maintain a remarkable 





K. F. VAN DEN BERG 


Managing Director and Second Deputy President of 
the Java Bank, Batavia, Island of Java 


steadiness in both discount and exchange 
rates, a factor of great importance in a 
country like the Dutch East Indies, 
where much of the business depends 
upon advances made months before the 
crop comes in. 

As one of the leaders of this institu- 
tion Mr. Van den Berg assists in direct- 
ing an annual business running into 
large figures. The Bank of Java is re- 
sponsible for a note issue of some $80,- 
000,000, while its deposits amount to 
another $40,000,000. His intimate 
knowledge of foreign trade enables him 
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to take an active part in the direction of 
the Bank of Java’s foreign exchange 
policy. 

Besides having a thorough knowledge 
of business, Mr. Van den Berg also 
seems to be a good diplomat. Since he 
joined the management of the Bank of 
Java he has been entrusted with some 
important missions. Toward the end 
of 1916 he was sent to Holland to 
straighten out some difficulties which 
had arisen between the bank and the 
home government with regard to the in- 
terpretation of some of the provisions 
of the bank’s charter. It was on this 
occasion that Mr. Van den Berg visited 
the United States for the first time. 
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The Mediterranean route having been 
blocked by German submarine warfare 
at that time, Mr. Van den Berg’s home- 
ward journey took him to the United 
States, where he spent some weeks es- 
tablishing connections with American 
banks. 

His present visit to this country as a 
special commissioner of the Netherlands 
Government has a far wider importance. 
Besides acting in an advisory capacity 
pertaining to colonial matters at the 
Netherlands Legation at Washington, 
the object of his mission will be the pro- 
motion of closer commercial relationship 
between the United States and _ the 
Dutch East Indies. 


“Good Will” 





By FRED W. ELLSWORTH, Vice-President Hibernia Bank and 
Trust Company, New Orleans 





O NCE upon a time, not so very long 
ago, there was a bank that had the 
usual barricade of marble counter sur- 
rounding the officers’ desks, with a dinky 
little gate at one end which was kept 
locked with a concealed contrivance 
known only to the initiated. Anyone de- 
siring to enter into the “holy of holies,” 
unless he knew the combination, was 
compelled to wait until some kind soul 
on the inside of the “stockade” took pity 
on him and touched the secret button. 
Now that little inanimate, inoffensive 
gate had no desire to be rude, but by its 
mere presence, aided and abetted by the 
hidden lock, it as much as said to every 
one who came into the institution: 
“Don’t you dare come in here and 
bother us. We are too busy to see 
you.” 
One day a customer who had a big 
balance and lots of courage busted right 


in through the gate, went straight to the 
President and translated the language 
of the gate into plain English. The 
President saw the point at once, called 
in a carpenter, and had the gate re- 
moved. This left a generous, easy ap- 
proach to the officers’ desks, which said 
in unmistakable tones: “Come right in, 
folks, and make yourselves at home.” 

It is rather odd that a little thing like 
a gate can create “ill will,’ and that a 
little event like its removal can create 
“good will,’ but such are the facts, 
nevertheless. 

Let’s stop right here for a moment 
and consider just what “good will” is. 
Our friend, Noah Webster, says that 
“good will” is “the favor or advantage 
in the way of custom which a business 
has acquired beyond the mere value of 
what it sells, whether due to the person- 
ality of those conducting it, the nature 





een 
‘are 
me- 


ted 


can 


Sa 
nds 
ce. 
sity 
the 
on, 


hip 
the 


nt 
is. 
at 
ze 
Ss 
of 


re 














THE BANKERS MAGAZINE 717 


of its location, its reputation for skill, 
promptitude, etc., or any other circum- 
stance incidental to the business and 
tending to make it permanent.” So 
much for Mr. Webster. 

In order to bring this intangible asset 
a little closer to us, I should like to 
paraphrase the dictionary definition 
thus: 


“Good will” is a form of genuine popu- 
larity which can be translated into profits. 

“Good will” is a form of respect or admi- 
ration, or even affection, which keeps old 
customers and attracts new ones. 


During the past four years the sub- 
ject of national good will has received 
a great deal of attention. On August 
1, 1914, that damnable pack of moral 
lepers, known as the Potsdam gang, 
started a war for the vain purpose of 
conquering the world. Thanks to the 
civilized manhood and womanhood of 
the Allied Nations, and thanks to a just 
God of free peoples, the fiendish pur- 
pose of these hell hounds was everlast- 
ingly defeated, and now their hypocrit- 
ical representatives are whining and 
squealing over the terms of peace which 
are not one-tenth as hard nor as cruel 
as they themselves would have inflicted 
had they been victorious. The Allies, 
and particularly our own country, have 
gained the “good will” of the world be- 
cause of a generous attitude, and be- 
cause we conducted a fair fight in an 
honest and square manner. The Huns, 
on the contrary, have lost what little 
good will they possessed, and have 
gained the active ill will of the world 
for the unfair, dishonest, contemptible 
manner in which they waged war. The 
Prussian hyenas are now a despised and 
rejected nation, and it is my hope, as 
it is yours, that not for years and years 
can they expect to enjoy anything but 
the holy hatred which their despicable 
hypocrisy and wanton cruelty and their 
boneheaded arrogance have inspired. 

A nation may live and grow and ex- 
perience a certain degree of prosperity, 
even without the good will of its sister 
nations, but there can be no comparison 
between the nation’s development under 
such conditions and the development 


which would come to it when it has the 
active and voluntary codperation of its 
neighbors. Germany possesses to-day 
the well-earned “‘ill will’? of the whole 





FRED W. ELLSWORTH 


Vice-President Hibernia Bank and Trust Company, 
New Orleans 


world, and her crimes, which are with- 
out parallel in all history, entitle her to 
this “‘ill will” for a long, long time. 


THE COLD STORAGE BANK 


Back in the medieval age of banking 
—and that was not so far back either— 
there were many banks that were cold 
storage plants, and far too many bank- 
ers who assumed the same attitude 
toward customers as does the old-fash- 
ined hotel clerk. Time was, and most 
of us here can recall it, when to enter 
a bank was like letting oneself into a 
cold storage plant, so far as any warm 
cordiality or human geniality was con- 
cerned. Indeed, it is possible even to- 
day to find an occasional bank that is 
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operated on the 1876 plan and is located 
just around the corner from the North 
Pole. 


PERSONALITY 


Every bank possesses a certain per- 
sonality which indelibly characterizes it 
as either an agreeable or disagreeable 
institution. The manner in which cus- 
tomers are received and taken care of, 
as you all well know, enters very largely 
into the success or failure of a bank. 

There are banks—we have all seen 
them——whose officers are as genial and 
as cordial as graven images, and the 
atmosphere of whose offices is as invit- 
ing as that of a well-kept mausoleum. 
I am very glad, however, that such 
banks are not as numerous as they were 
twenty, or fifteen, or even ten years ago. 
That very much maligned individual 
known as “competition” has discovered 
and developed the quality of courtesy, 
so that to-day the grouch and pessimist 
and the human iceberg have no place in 
a modern bank. 

The banker who mixes up cheerful- 
ness with his daily grind will get more 
enjoyment out of his work and more 
dividends on his stock and more names 
on his customers’ ledger than the man 
who meets his customers with a face like 
a pickle. When a banker has decided 
to grant a request, he should do it as 
though it was the one and only thing in 
all the world that he wanted te do just 
at that time. In the language of some- 
body or other, “What is worth doing is 
worth doing cheerfully.” The banker 
who waits on a customer after hours, or 
makes a loan, or cashes a check, and 
does it as though he hated the world and 
all the people in it, will get no credit 
from the customer or anybody else; 
while he who greets the customer with a 
cheerful ‘““How do you do, Mr. Smith? 
Sit right down. I am glad to see you. 
What can I do for you to-day?” and 
then does it as though it was a real 
pleasure will make that customer a 
firm, permanent friend. 


Scandinavian Trade Outlook 


HE splendid new organ of Scandi- 
navian trade, the “Scandinavian 
Trade Outlook,” has come to hand, and 
is worthy of comment. The appearance 
of the magazine is exceptionally strong 
and pleasing. The editor, Julius Mo- 
ritzen, is to be congratulated on the con- 
tents, also, and for the leading article, 
of which he is the author. It is a mas- 
terly summary of the opportunities of- 
fered by Scandinavian countries to 
American manufacturers for doing busi- 
ness in the Baltic region. The number 
contains articles hy Frederic P. Robert. 
manager of the foreign department of 
Ralph L. Fuller & Co., Ine.; Thomas 
Purse, secretary of the Savannah Board 
of Trade; John J. Arnold, vice-presi- 
dent of the First National Bank of Chi- 
cago; Edward Ewing Pratt, vice-presi- 
dent of the Overseas Products Corpora- 
tion, and formerly chief of the Bureau 
of Foreign and Domestic Commerce; 
and Dr. John Franklin Crowell, for- 
merly executive officer of the New 
York Chamber of Commerce. 
The prospects of the “Scandinavian 
Trade Outlook” appear to be entirely 
auspicious. 


Ss 


Liberty Bond Smiles 


L. Edward Jones, assistant manager 
of the savings department in the Conti- 
nental and Commercial National Bank, 
Chicago, has sent in the following speci- 
mens of amusing incidents connected 
with the bank’s care of Liberty Bonds— 
and their owners: 

One good-natured chap asked the as- 
sistant manager (regarding the cou- 
pons), “What the devil will I do with 
these stubs?” Another customer 
brought her bonds to the bank, thinking 
only bank officials have the right to clip 
coupons, while another refused to de- 
tach coupons so that the bond would pay 
compound interest. 
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Strength—Facilities—Service 


In selecting a banking institution these are the important 
factors demanded by the discriminating depositor 


STRENGTH 


The strength of this institution is indicated by its total 
resources which are in excess of $290,000, 


FACILITIES 


The facilities of this institution are of the broadest 
character. Our offices both at 45th St. and Madison Ave. 
and at 37 Wall St., N. Y. comprise modern Trust, Foreign, 
General Banking and Investment Departments, as well 
as the latest type of Safe Deposit Vaults. 


SERVICE 


Banking Department. 
This Department conducts a general banking business 
and offers every facility and convenience of a com- 
mercial bank. 


Trust Department: 
Acts as Executor, Trustee or Guardian. Executes 
trusts of every description. Collects and distributes 
income as agents. Cares for investments in real or 
personal property. Acts as transfer agent and registrar. 
Foreign Department: 
Issues Commercial and Travelers’ Letters of Credit. 
Buys and sells Bills of Exchange. Issues drafts on all 
parts of the world. Makes collections on all points. 
Transfers funds by mail, cable or telegraph. Buys and 
sells foreign money. 


Bond Department: 
Offers a comprehensive service to investors in the 
investigation, purchase and sale of securities. 


E EQUITABLE 


TRUST COMPANY 
OF NEW YORK 


MAIN OFFICE, 37 WALL STREET 


New York Branches: Foreign Branches: 
MADISON AVE. AT 45TH Sr. Lonpon: 3 KING WILLIAM StT., E.C., 4 
222 BROADWAY PaRIs: 23 RUE DE LA PAIx 
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Economic Conditions in France 





THE CREDIT MOBILIER FRANCAIS 


HE new. conditions brought 
I about by the cessation of hos- 
tilities have augmented the ac- 
tivity of the various financial institu- 
tions of France. Thus the Crédit Mo- 
bilier Francais, which has constantly 
given its financial help to the state dur- 
ing the war, has taken an active part in 
the amelioration of the change, in the 
subscription of Bonds of National De- 
fense, and in the placement of munic- 
ipal Bonds of the City of Paris during 
the last few months. Moreover, it has 
helped several small banks as well as 
important industrial and commercial 
houses to widen their field of operation, 
in this way encouraging the financial 
and business enterprises of the country. 
A similar activity is contemplated by 
other large financial institutions in 
order to promote and to redress the 
economic conditions of France. 


AN ESTIMATE OF WAR DAMAGES 


Mr. Louis Dubois has cast up the bal- 
ance of damages caused by the war for 
the commission of budget. The estima- 
tion of damages inflicted to the French 
territory invaded by the enemy reaches 
a total amount of 119 billions 801 mil- 
lions of francs. In this huge amount, 
96,559 millions represent direct dam- 
ages; the rest, that is, 23,242 millions, 
represent indirect damages (loss of in- 
come or of exploitation). 

Here is the detailed estimate of dam- 
ages: Dwellings and public monu- 
ments 34,600 millions, of which 19 bil- 
lions represent damages suffered by 
houses, 10 billions for furniture, mate- 
rial, values, etc., and 5,600 millions for 
the losses of income or exploitation. 
Agriculture, 19,221 millions of dam- 
ages, of which 1,900 million is for the 
buildings of exploitation, 3,234 millions 
for property not vet built, 3,186 mil- 


lions for agricultural material, 2,090 
millions for cattle, 5,839 for supplies, 
1,398 for the rent income, and 1,579 
for the income of exploitation. Mines 
and metallurgic mills, 11,138 millions, 
of which 1,425 is for furniture, 4,833 
for material, 1,836 for victualling, and 
3,044 for loss of income and exploita- 
tion. Mechanic and electric construc- 
tions and electric mills, 4,460 millions; 
chemical products end various industries 
pertaining to the same products, 4,658 
millions; domestic industries, 21,805 
millions; various other industries, 6,121 
millions. Railways of general interest, 
6,266 millions; railways of local inter- 
est and tramways, 852 millions; water- 
ways, 485 millions; ports, 82 millions; 
roads and bridges, 1,218 millions; post, 
telegraph and telephones, 295 millions. 

The report of Mr. Dubois remarks 
that this table does not include the fol- 
lowing damages: (1) The damages suf- 
fered by commerce, by liberal profes- 
sions, by movable values, and by per- 
sons remained in the territory invaded; 
(2) the damages suffered by the persons 
killed, wounded, or by those made wid- 
ows or orphans, as well as the direct 
cost of the war. 


THE FOREIGN TRADE OF FRANCE 


The Customs Administration has pub- 
lished statistics regarding the foreign 
trade of the last two years. The total 
figure of French imports during 1918 
was 19,915 millions, against 27,554 
millions of frances for 1917. The total 
figure of exports in 1918 was 4,143 mil- 
lions, against 6.013 millions for 1917. 
From this it follows that the import 
figure has surpassed the export figure 
during the years named. This state of 
affairs was due to the necessity of im- 
porting food supplies and ammunitions 
as well as various other articles required 
by the war. 

Before the war the deficit of the 
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French foreign trade oscillated between 
1,000 millions and 1,500 millions of 
francs. This deficit was, however, cov- 
ered by inveStments abroad, by the ex- 
penses of foreigners in France, and by 
the savings of French citizens residing 
abroad. 

During the four years of war France 
has paid abroad 55 billions of francs. 
In order to recover this huge amount it 
is necessary that the industries which 
remained idle during the war (forty per 
cent. of the total industries) should be- 
gin work at once. But for this pur- 
pose it will be necessary to import raw 
material, so that the balance of the 
French foreign trade will represent a 
large deficit for some time to come. 


BANQUE FRANCAISE POUR LE COMMERCE 
ET L’ INDUSTRIE 


The Banque Francaise pour le Com- 
merce et l'Industrie has taken a large 
share in the financial transactions dur- 
ing the war as well as in the commercial 
and industrial activities of France since 
the signing of the armistice. The total 
figure of its balance represents 279,- 
665,475 fr. 61 centimes. In spite of 
the unfavorable conditions caused by the 
war, the bank has augmented its re- 
serves to 12,506,668 fr. 02 in 1918, 
against 9,698,753 fr. 79 in 1917. More- 
over, in order to make good the depre- 
ciations and redeeming funds of the pre- 
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vious years of war, the board of direct- 
ors have decided to renounce their right 
to ten per cent. as long as the total of 
the benefits and reserves has _ not 
reached the figure represented in the 
balance of July, 1914. 


FINANCIAL SITUATION OF FRANCE 


Mr. Klotz, the French Minister of 
Finances, has made the following state- 
ments concerning the financial situation 
of France: The public fortune of 
France has not augmented during the 
war. The war expenditures have ex- 
ceeded the amount of 177 billions of 
francs; the actual deficit has reached 
21 billions 761 millions of francs, with- 
out counting the new expenditures in 
view of the national reconstruction. The 
equilibrium of the current budget may 
be found in the existing taxes. The 
total of taxes established during the war 
would represent for a normal year 
about 3,249 millions of frances. The 
budget exceeds in receipts eight and 
one-half billions of francs. 

In order to meet the deficit it will be 
necessary to augment the rate of the 
income tax during the current vear. 
With such an augmentation and with 
the amount reeeived from the liquida- 
tion of war stocks and from the bills 
for the transportation of allied troops. 
as well as with a certain economy in ex- 
penditures, the budget of 1919 will be 
covered in the end. 
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As to the future budgets, it will be 
necessary to make even greater sacri- 
fices, declared Mr. Klotz. In fact, it 
will be necessary to find three or four 
times more money than before the war; 
that is, about twenty billions of francs 
a year. To find this amount of money 
the Government will be compelled to 
decide upon new taxation. A tax on 
capital is contemplated by the adminis- 
tration in the near future. Such a 
measure will, however, not be taken be- 
fore the amount of indemnities will be 
definitely announced. For it is right 
that the enemy pay first and that the 
French taxpayer should not be over- 


taxed. The tax on capital would be 
the last resort of taxation, after all 
other resources have failed to cover the 
expenditures foreseen in the budget. A 
heavy tax on all sorts of war profits will 
also postpone the tax on capital. 

Finally, Mr. Klotz has discussed the 
delicate problem of a financial Society 
of Nations. The financial commission 
of the Peace Conference has accepted 
in principle this kind of coéperation be- 
tween the allied and associated nations. 
For it is natural that the countries that 
have fought together for right and jus- 
tice should continue to work together 
in time of peace. 


Economic Conditions in Italy 


FINANCIAL MEASURES FOR AFTER THE 
WAR 


HE Italian Commission appointed 
for the study of after the war prob- 
lems has reached a conclusion concern- 


ing the financial measures necessary for 
the establishment of normal conditions 
in the business life of the country. The 
state will need about 2 billions 165 mil- 
lions of lire yearly even after having 
raised half a billion on credit. 








A New Foreign 
Banking Service 


He MEET THE NEEDS OF THE RAPIDLY INCREAS- 

ING world commerce, particularly between the countries of 
the far East and the United States, the Park-Union Foreign 
Banking Corporation has been organized under the Federal 
Reserve Act by the National Park Bank and the Union Bank 
of Canada. 








In addition to branch offices in Seattle and San Francisco, this 
institution has established branches in Yokohama, Japan, and 
Shanghai, China, as well as direct connections in the Dutch East 
Indies and correspondents in Latin-America and other important 
trade centers. Every banking facility for the transaction and the 
extension of foreign business throughout the world is thus 
afforded. Shipments financed, acceptances given, letters of credit 
and bills of exchange issued. 
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The Commission proposes that this 
deficit be diminished to the extent of 
150 millions yearly by means of an ex- 
traordinary tax of three billions pay- 
able in five years or more, which tax 
would diminish the perpetual debt. The 
two billions and 45 millions should be 
covered as follows: 150 millions by a 
monopoly for the purchase of coffee 
abroad; one billion 200 millions by the 
establishment of a national organ for 
the fabrication and sale of wine, 150 
millions by a financial operation on pen- 
sions, 50 millions by the liquidation of 
war stocks, and 465 millions by a re- 
form of direct taxes. 


THE WAR EXPENDITURES OF ITALY 


The war expenditures of Italy up to 
October, 1918, have reached the amount 
of 59,073,300,000 lire. This figure is 
inferior to that of other belligerent 
great powers. However, if one com- 
pares the amount of expenditures with 
the private fortune of Italy before the 
war, which was estimated at 80 billions 





of lire, or which has attained now 110 
billions, one may conclude that of all 
the allied great powers Italy has made 
the greatest financial sacrifice. 

The public debt of Italy before the 
war reached the amount of 13,636,000,- 
000 lire. The war debt had reached 
the amount of 49,457,000,000 lire in 
October, 1918. The total public debt 
has thus reached the figure 63,093,- 
000,000 lire. 

The difference between the amount of 
war debt (49,457 millions) and the 
amount of war expenditures (59,973 
millions) is explained by the fact that 
the figure of the debt is the nominal 
amount that the state will pay to its 
creditors. This amount may be supe- 
rior or inferior to the real amount re- 
ceived by the treasury. It is superior 
in the case of national war loans, which, 
being issued at a rate below par, have 
brought to the treasury the amount of 
10,048,500,000 lire, against a nominal 
value of 14,737,000,000. The regis- 
tered amount is inferior to the amount 
received as regards the loans effected 


725 





Mercantile Bank of the 
Americas 


11 bis Boulevard Haussmann 
Paris 


Mercantile Bank of the 
Americas 
Rambla de los Estudios—Canuda 2 
Barcelona 
Banco Mercantil Americano 
de Cuba 


Havana 


Banco Mercantil Americano 
de Colombia 


Bogota, Barranquilla, 
Cartagena, Medellin, Manuzales. 
Girardot, Cali, Honda 
Banco Mercantil Americano 
del Peru 


Lima, Arequipa, Chiclayo, 
allao 
Banco Mercantil Americano 
de Caracas 
Caracas, La Guayra 
American Mercantile Bank 
of Brazil 


Para, Pernambuco 


National Bank of Nicaragua 


Managua, Bluefields, Leon, 
Granada 


Banco Atlantida 
(Honduras) 


La Ceiba, Tegucigalpa, 
San Pedro Sula, Puerto Cortez 


MERCANTILE BANK 


OF THE AMERICAS 


An American Bank for Foreign Trade = 
44 PINE STREET NEW YORK! “=. 


A FOLDER 
describing our facilities will be 
sent upon request 














nk. Radda F 


Me BOA NES AARP Pad 


Sacikaadl 


THE BANKERS MAGAZINE 


abroad, for besides the 13,851,000,000 
lire of nominal debt at the par of the 
exchange of pound, dollar, and franc, 
the Italian Government has received 
only 7,800,000,000 lire, resulting from 
the depreciation of its exchange. 


THE INCOME TAX 


Mr. Meda, the Italian Minister of 
Finances, has presented to the Cham- 
ber of Deputies a project of fiscal re- 
form, which comprises a complementary 
progressive tax and a tax on patrimony. 

The actual direct taxes are founded 
on a single proportioned tax called nor- 
mal income tax, which is divided into 
four categories: 1, on the income of 
capital; 2, on the mixed income (capi- 
tal-work); 3, on the income of work; 
4, on the income of salaries. The rate 
is respectively 18, 15, 12 and 9 per 
cent. Exempted from tax are: The 
mixed and work incomes till 1,200 lire; 
the tax is reduced for the incomes be- 
tween 1,200 and 2,000 lire. The com- 
plementary tax on normal income has a 
progressive rate varying from 1 to 25 
per cent. This tax has a_ personal 
character, because it regards also the 
personal titles of the bearer. In this 
category are exempted the titles of war 
loans, according to the engagements 
taken by the Government. 

The tax on patrimony is established 
as a factor of compensation with a rate 
of 1 per thousand. It regards only the 
patrimonies superior to ten thousand 
lire. 

Moreover, the project foresees a tax 
on unmarried persons and on the men 
exempted from military service. 


ITALIAN EMIGRATION 


A new treaty of emigration will be 
arranged between France and Italy in 
the near future. The Italian Confed- 
eration of Labor has the following 
opinions regarding this question: 

France needs about oné million of 
workers for the reconstruction of her 
crippled industry and agriculture. For 
this purpose France counts upon Italy 
in the first place. On the other hand, 


taly needs a large quantity of phos- 
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phate for her own industries. The 
treaty should assure to Italy the import 
of this raw material. An understand- 
ing should equally be reached regarding 
the treatment of Italian workers. Fur- 
thermore, the customs restrictions that 
France has observed in the past should 
be eliminated. The treaty should be 
based upon the principle of equality. 
The Italian emigrant expects to work 
in France under the same conditions as 
the native workers. 


THE SITUATION OF THE 
TREASURY 


ITALIAN 


From August 1, 1914, till December 
31, 1918, the credits of the Italian 
Treasury have augmented about eight 
and one-half billions and the debt 
almost twenty-two billions of lire. This 
last amount is made up of the following 
figures: Treasury bills, 86 millions in 
1914, 7,392 millions in 1918; that is an 
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augmentation of 7,306 millions of lire. 
Ordinary bonds or for military articles, 
380 millions in 1914, 10,845 millions in 
1918; that is, an augmentation of 10,465 
millions of lire. Money drafts, 64 mil- 
lions in 1914, 1,628 millions in 1918; 
that is, an augmentation of 1,564 mil- 


lions of lire. Various operations, 676 
millions in 1914, 3,145 millions in 1918; 
that is, an augmentation of 2,469 mil- 
lions of lire. The augmentation of the 
Bonds of Treasury is the largest; it 
represents almost fifty per cent. of the 
total amount of augmentation. 


Economic Conditions in Belgium 


THE BELGIAN BANKS DURING THE WAR 


N SPITE of the German occupation 

the private Belgian banks have not 
remained quite inactive during the four 
and one-half years of war. According 
to statistics issued lately, the follow- 
ing figures represent the activity of 
twenty-eight private banks, with a total 
capital of about 500 millions of francs: 
Amortization and reserves, 93,779,380 
frances; dividends distributed, 54,704,- 
324 francs; total benefits, 148,483,704 
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francs. It follows from these figures 
that the benefit of the private banks has 
been an average of seven and four- 
tenths per cent. yearly, of which two 
and seven-tenths per cent. has been dis- 
tributed, and four and _ seven-tenths 
added to amortization and reserves. Of 
course, these results are far from being 
equal to those realized in time of peace. 
They show, however, that the banking 
interests have withstood the vicissitudes 
of the war, and that the financial organ- 
ism of the country has remained intact. 
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Canada a Trade Jewel 


A recent editorial in the N. Y. Sun says: 

In the crown of our foreign trade Canada is the bright 
particular jewel. Not many years will pass before, in our 
firmament of international commerce, Canada will be, among 


all, the shining star. 


With 323 branches throughout the Dominion, the Union 
Bank of Canada, through its New York Agency, offers to 
American business men a banking service which will assist 
them fully to develop opportunities in the Canadian market. 


A copy of our 54th Annual Report with statistics 
as to the progress of Canada sent upon request. 


Union Bank of Canada 





Head Office 
Winnipeg 





W. J. Dawson, F. L. Appleby, W. M. Forrest, 
gents 


New York Agency, 49 Wall St. | Capital & Surplus 
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THE METALLIC STOCK OF THE BANQUE 
NATIONALE 


The metallic stock of the Banque Na- 
tionale, amounting to about one billion 
of frances (gold and silver), has been 
brought back from the vaults of the 
Bank of England, where it had been 
transferred in September, 1914. 

The redemption of the German 
money circulating in Belgium is almost 
finished. About 6,500 millions of marks 
have been taken from circulation. At 
present there are in the vaults of the 
Banque Nationale 7,500 millions of 
marks that Germany has agreed to take 
back at the exchange rate of 1 fr. 25 
centimes per mark. Besides this Ger- 
many owes to various banks in Brus- 
sels one billion of francs that she had 
requisitioned during the war. 


SOCIETE GENERALE DE BELGIQUE 


The Société Générale de Belgique, 
one of the oldest financial institutions of 
Belgium, has just published a report 
concerning its activities during the war. 


o 





At the beginning of hostilities the bank 
took the initiative of constituting a con- 
sortium of the principal banks of Brus- 
sels, with a capital of 100 millions of 
francs, in order to meet the new condi- 
tions. 

During the occupation the bills of the 
National Bank of Belgium having been 
exhausted, and since this institution had 
been transferred to London after the 
fall of Antwerp, the Germans were 
compelled to issue new Belgian notes 
for circulation. For this purpose they 
asked the Société Générale to take the 
place of the Banque Nationale as re- 
gards the issue of notes. 

One of the most complicated prob- 
lems with which the Société Générale 
had to deal was that involved in the 
circulation of the mark, which the Ger- 
mans had imposed at the minimum ex- 
change rate of 1 fr. 21 centimes. The 
marks began to invade the country and 
the bank had to do everything possible 
in order to avoid the danger of an infla- 
tion on the part of the Belgian fiduciary 
circulation. 
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Head Office 


17 York St., Manchester. Eng. 
Liverpool Office 
45 Castle St., Liverpool, Eng. 


and branches covering the whole of the 
district tributary to these two cities, 
and also West YORKSHIRE; including 
LEEDS, SHEFFIELD, BRADFORD, SaL- 
FORD, BIRKENHEAD, OLDHAM, BOLTON, 
Bury, RocHDaLe, STOcKPoRT, Ha.i- 
rax (ENG.), HUDDERSFIELD, etc., etc. 


($5=£) 
$12,500,000 


3,750,000 
3,750,000 


7,500,000 
2,718,350 


- _10,218,350 


Collections promptly 
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Besides its financial operations the 
Société Générale has taken a prominent 
part in the activities of the National 
Committee of Assistance and Alimenta- 
tion founded by the Belgian philanthro- 
pist, Mr. Ernest Solvay. It has thus 
saved thousands of people from starva- 
tion, constantly giving credits to the 
committee. The bank has helped not 
only the Belgian poor, but also the 
French people of Northern France, by 
giving financial assistance to the various 
cities and villages invaded and devas- 
tated by Germans. Its help to the 
French population had reached the fig- 
ure of 101 millions of francs at the 
time of the armistice. Moreover, the 
bank has helped its clients abroad for 
the whole duration of the war by grant- 
ing them credits through neutral banks. 
For such clandestine operations the 
bank has paid to the German authori- 
ties fines amounting to 250,000 marks. 

On December, 1918, the capital of 
the Société Générale amounted to 32,- 
804,232 fr. 80 centimes; the funds of 
reserve to 70,722,137 fr. 88, the values 
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in the coffers to 151,888,988 fr. 84, and 
number of these corporations, which 
the voluntary deposits (titles) to 1,732,- 
790,082 francs. The total of assets 
and liabilities was 3,159,950,197 fr. 05. 


THE FINANCIAL SITUATION OF BELGIUM 


Mr. Delacroix, the Belgian Prime 
Minister, has presented to the Chamber 
of Deputies the general budget of the 
current year, which contains a deficit of 
more than 600 millions of francs. In 
order to cover this deficit a new project 
of taxes will be necessary. The new 
taxes will regard the income, inherit- 
ances, tobacco, and liquor. The budget 
of war liquidation requires ten billions 
of francs. This amount will be found 
in the credits promised by the Allies. 
Belgium needs the help of the Allies for 
the reconstruction of her crippled indus- 
tries. It is known that the Germans 
have not only destroyed the factories, 
but also taken away all machinery. For 
this reason the country will be both 
financially and industrially in a serious 
condition for some time to come. 





London and River Plate Bank, Limited. 


HEAD OFFICE: 7 PRINCES STREET, E.C. 2, LONDON. 


Agency: MANCHESTER, 86 Cross Street 


Paris Branch; 16 Rue Halevy. Antwerp Branch: 22 Place de Meir 


Lisbon Branch: Rua Aurea 
($5 - £1.) 
$20,000,000 
15,000,000 
9,000,000 
10,500,000 


CAPITAL (Authorized) - - 
SUBSCRIBED CAPITAL 
PAID-UP CAPITAL - = 
RESERVE FUND -= = » 


DIRECTORS. 
E. ROSS puree. nm J. W pRaguoss PEASE, Esq. 
RICHARD FOST HERMAN B. SIM, Esq. 

FOLLETT HOLT. Fea, “Mi. Inst. C.E. Sir RICHARD. v. VASSAR. SMITH, Bart. 
KENNETH MATHIESON, Esq. ROBERT A. THURBURN, Esy. 


BANKERS; BANK OF ENGLAND; 
LLOYDS BANK,LTD.: LONDON COUNTY WESTMINSTER AND PARR’S BANK, LTD. 


BRANCHES IN SOUTH AMERICA : 


BRAZIL :—Para, Pernambuco, Riode Janeiro, Santos, Sao Paulo, Bahia, Curityba, Victoria, also an 
agency at Manaos. URUGUAY :—Montevideo, Montevideo Sub- Agency, Paysandu and Salto. 


ARGENTINA :—Buenos Aires, Rosario de Santa Fe, Mendoza, Bahia Blanca, Concordia, Tucuman, 
Cordoba, Parana. Also in Buenos Aires: :—Barracas al Norte, Once, Boca, Calle Santa Fe 2122 and 
Calle B.de Irigoyen 1138. CHILE :—Valparaiso, Santiago. 
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Correspondents in all other places of importance in these South American Countries. 


Documentary Bills Bought, Advanced Upon or Received for Collection. 
Drafts and Cable Transfers Sold on all Branches and Agencies. 


Commercial and Travelers Letters of Credit Issued. 


New York Agency, 51 Wall Street, ww. x. rossrs, Acenr. 














INCREASED CAPITAL FOR BELGIAN BANKS The Banque Nationale has estab- 


Reports to the United States De- 
partment of Commerce state that the 
Bank of Brussels is increasing its cap- 
ital from 51,500,000 frances ($9,939,- 
500) to 103,000,000 franes ($19,879,- 
000) by the issue of 103,000 new shares 
of 500 francs each. Present holders 
will be allowed to subscribe for as many 
shares of the new issue as they now 
hold of the old. The rate will be 520. 
At the time of subscribing 120 francs 
must be paid in; the remainder will be 
called for at a date to be fixed later. 

It is also stated that the Societe Gen- 
erale has increased its capital by the 
issue of 31,000 capital shares and 
31,000 reserve shares, the former of 
which were issued at the rate of 1,050 
franes and the latter at 2,500 francs. 
The number of shares is thus doubled 
and the capital nominally increased by 
about 100,000,000 franes ($19,300,- 
000). If the old shares are calculated 
at the rate of issue of the new, the 
value of the increase is about 218,000,- 
000 francs ($42,074,000). 


lished the National Bank for Industrial 
Credit, with an initial capital of 25,- 
000,000 francs ($4,825,000). 

The Banque de Credit Commercial of 
Antwerp is now proposing to increase 
by 5,000,000 francs ($965,000) its 
present capital of 15,000,000 frances 
($2,895,000). 

It is understood that Lloyds Bank, 
the National Provincial and the Union 
of England Bank are planning to estab- 
lish branches at Antwerp and Brussels. 
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American Banking Service 
in Foreign Trade 


HE statement, recently made, that 

there is no longer any banking 
handicap to the conduct of Amer- 
ican trade operations in any part 
of the world is borne out and elabo- 
rated in detail in “Banking Service for 
Foreign Trade,” the most recent of the 
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The National Bank 


of the 


REPUBLIC 


HICAGQO 


FFERS exceptional service in exceptional times, 
and invites the accounts of responsible people 
requiring Chicago facilities. 


Capital 
OFFICERS 
and John A. Lynch - - . President Wm.B.Lavinia - - Asst. Cashier 
Wm. T. Fenton, Ist Vice-Pres. & Mgr. Thomas D. Allin - Asst. Cashier 
Surplus Robt. M. McKinney - 2nd Vice-Pres. Louis J. Meahl - - Asst. Cashier 
Watkin W. Kneath, - 3rd Vice-Pres. Wm. C. Freeman . Asst. Cashier 
$3 000 000 Oscar H. Swan - . - Cashier Chas. S. Macferran - Asst. Cashier 
’ ? Walter L. Johnson - Asst. Cashier 
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series of publications dealing with ex- 
port trade problems which the Guaranty 
Trust Company of New York is issuing. 

The pamphlet, which is uniform with 
others in the series, describes the extent 
to which American banking connections 
have pushed out ahead of business, until 
now there are few if any trading centers 
worthy of the name in which there is not 
located either an American institution 
or else a direct correspondent of an 
American institution, prepared to care 
for American trade in all its aspects. 
Such correspondents, as the pamphlet 
indicates, are usually the leading bank- 
ing institutions of the regions in which 
they operate. A map, attached to the 
pamphlet, shows in detail the world- 
wide connections of the Guaranty Trust 
Company. 

Another section of the book is devoted 
to a description, in terms readily under- 
stood even by the newcomer in foreign 
trade, of the service which a bank with 
complete foreign connections can offer, 
such as purchasing bills of exchange, in- 
surance against exchange losses, issuing 
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letters of credit and travellers’ checks, 
discounts of commercial paper, accept- 
ing time drafts, making loans on bills of 
lading and warehouse receipts, purchas- 
ing commodities for clients abroad, act- 
ing as collecting and disbursing agent 
for governments and others, dealing in 
foreign securities, giving credit infor- 
mation, and other phases of modern 
banking service. 

A study of the booklet indicates 
that the foreign department of a bank 
operating throughout the world is really 
a complete bank in itself, employing 
many persons—in this instance there 
are more than three hundred clerks in 
the main office alone—and keeping con- 
versant with the financial and trade 
conditions, not of the United States 
alone, but of the world. 

The extent of its direct connections 
abroad has enabled the Guaranty Trust 
Company of New York to build up a 
Foreign Trade Bureau able to give 
credit information on more than 50,000 
foreign firms in all parts of the world, 
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(ESTABLISHED 1851) 
MANILA, P. I. 


Brancues: ILoito AND ZAMBOANGA 


ELISEO SENDRES, President 
RAFAEL MORENO, Secretary 
D. GARCIA, Cashier 
O. M. SHUMAN, Chief Foreign Dept. 


($0.50 = 1 peso) 


Authorized Capital ° ° ° (pesos) 10,000,000.00 
Capital fully paid-up ° ° ° ‘ 4,500,000.00 
Reserve Funds’. é ° . . 2,250,000.00 


Transacts general banking business. Buys and sells exchange on all the 
principal cities of the world. 












AGENTS 


London: Nat’l Bank of Scotland, Ltd. 

Spain: Banco Hispano Americano 

Hongkong: Netherland India Com’! Bank 

San Francisco: Wells Fargo Nevada Nat’! 
Bank 

New York: National City Bank and The 
Guaranty Trust Company 









to keep codified trade information re- 
garding the prospects and conditions of 
American trade in particular countries, 
and able, at the request of manufactur- 


The Bank of Taiwan, Ltd. 
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Paris; Comptoir Nat’l d’Escompte 

Australia: Bank of New South Wales 

Shanghai: Yokohama Specie Bank, Ltd. 

Chicago: Continental & Commercial Nat’! 
Bank 

Japan: Yokohama Specie Bank, Ltd., and 











ers, exporters, and others, to give care- 
ful reports as to the opportunities in 
any region for the sale of American 
products. 


& 


Investment Trusts 


By Leorotp Freperick, 


Director and Treasurer, American Smelting & Refining Co. 





ITH the slowing down of indus- 

trial activity in the United States 
the managers of the plants whose ca- 
pacity had been so enormously enlarged 
during the war are beginning to turn 
to the field of foreign trade in order 
to find an outlet for their products. On 
the other hand, foreign nations, espe- 
cially those that had to bear the brunt 
of the terrible conflict in Europe, are 
looking anxiously to the United States 
for help in their reconstruction prob- 
lems. They need cotton, copper, steel, 


machinery and many other of our prod- 
ucts. They lack, however, the ready 
cash and credit to pay for their pur- 
chases. 

The foreign securities to be sold by 
them to our investors and manufacturers 
will go a long way toward solving the 
problem and this matter has been con- 
stantly before the American public 
since the signing of the armistice. Every- 
body agrees, though, that it will be a 
difficult undertaking to sell foreign se- 
curities to the investor direct. The small 
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NORWEGIAN AMERICAN SECURITIES CORPORATION 


74 Broadway, New York City 


Capital - - 


- $1,000,000.00 


TRYGVE BARTH, President 


LEIF H, STROM, Vice-President 


B. KROEPELIEN, Secretary and Treasurer 


GEORGE REITH, Vice-President 
LE ROY JONES, Assistant Secretary 


DIRECTORS 


T. BARTH, President 

T. LANGLAND THOMPSON, Attorney 

W. K. TRIMANN, Shipowner 

B. KROEPELIEN, Treasurer 

WILHELM ALME, Managing Director 
Bergen Agent A/S 

TH, JULLUM, General Agent 
Marine Insurance Companies 

PrP HARSEM, Merchant 


Norwegian 


L. H. STROM, Vice-President New York 
Oversea Company 

GUNNAR HARTMANN, President Hart 
Trading Company 

GEORGE REITH, Vice-President 

Cc. STEENDAL, President Jefferson Insur- 
ance Company 
M. SCHENE&TROM, President Electric 

of America 


Welding Company 
President 5S. O. 


KARL KROGSTAD, 
Stray & Company 


The Norwegian American Securities Corporation was formed primarily to facilitate 
business transactions between Norway and the United States of America. 

It buys and sells Stocks and Bonds, lends money on shipments of commodities, 
Bills of Lading, etc., provides capital for conservative business enterprises, all with 
the view of and in connection with cementing business relations between the United 


States and Norway. 


It will be pleased to receive commissions for the purchase and sale of Stocks, 
Bonds and other Securities in the United States or any other market, and will be 
glad to represent clients in any other capacity in connection with any other legitimate 


business transactions. 
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wage earner especially has hardly been 
educated through the Liberty Loan 
campaigns to become an investor, and 
it is too much to expect that he will 
immediately take kindly to a security 
which is liable to fluctuate in price vio- 
lently and which may sometimes not pay 
him the interest punctually when due. 

It has been suggested several times 
during the past few months that there 
should be established in the United 
States investment trusts, which institu- 
tions would be great factors in the edu- 
cation of the American investor to the 
value of foreign securities. Mr. Paul 
M. Warburg, in an admirable speech, 
brought up this question at the last 
meeting of the Council on Foreign Rela- 
tions, suggesting, however, that we 
should not go ahead with the establish- 
ment of such an investment trust until 
the Government financing and the rail- 
road securities situation were satisfac- 
torily solved. I believe that the ab- 
sorption of the greater proportion of 
the new Victory Loan will have been 
accomplished by the spring of the com- 
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ing year. The railroad securities, how- 
ever, will require a number of years be- 
fore they are back to their pre-war level. 
This can only be accomplished by ju- 
dicious legislation and lower interest 
rates. 

Europe, Central and South America 
and other countries cannot wait that 
long, and it will be advisable to begin 
the study of the question of investment 
trusts in this country at once. 

The investment trusts under discus- 
sion are nothing else than holding com- 
panies for foreign securities. The 
English, with their great ramifications 
all over the world, formed the first of 
such organizations in the 70’s of the 
last century and a number of them are 
paying large dividends. Belgium, Ger- 
many and Switzerland followed suit 
about twenty years later. The last- 
named country especially, on account of 
its neutral character, is the home of a 
number of these corporations, which 
were established by groups of interna- 
+ional bankers. In France, where pol 
ities and finance have always been close- 
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Increased Facililties 


Through the French American Banking Corpora- 


tion, owned jointly by 


the Comptoir National 


d’Escompte de Paris, the National Bank of Com- 
merce in New York, and ourselves, we have added 
immensely to our banking facilities. 

The services of the Comptoir National d’Escompte 
de Paris and its many branches in France, the 
French colonies, and other countries, are placed at 
our disposal, and enable us to offer still more efficient 


service than in the past. 


THE 


FIRST NATIONAL BANK 


of Boston 
Capital, Surplus and Profits $27,929,000 


Resources - - 


over 225,000,000 


Branch at Buenos Aires, Argentina 


ly interwoven, the investment trust idea 
has not made any marked headway. No 
foreign loan can be floated there with- 
out the sanction of the Government. 
The banks have always preferred to sell 
direct to the big and to the small in- 
vestor. The results were not always 
gratifying, as the unhappy possessors of 
Russian securities, amounting to bil- 
lions of francs, can testify. 

These investment trusts work on the 
insurance company plan, selecting se- 
curities from all parts of the world. 


The Investment Trust Corporation, Ltd., 


of London, for instance, shows in its 
statement for 1917 not less than 315 
kinds of investments, the Second Edin- 
burgh Investment Trust, Ltd., of Edin- 
burgh, Scotland, 238, and the Metro- 
politan Trust Co., Ltd., of London, 220. 
These investments include foreign gov- 
ernment issues, municipal loans, mort- 
gage bonds, preferred and common 
shares in railroads, public utilities, 
banking, commercial and_ industrial 
corporations. 





The Continental investment com- 
panies show a less large variety in the 
class of their investments. They have 
adopted the specialization method, of 
which the Trust for Metal Securities in 
Basle, Switzerland, the Trust for Rub- 
ber Securities in Antwerp, Belgium, and 
the Trust for Electrical Enterprises in 
Berlin, are examples. These had given 
satisfactory results up to 1913, the last 
year for which data are available. 

These investment trusts not only are 
purchasers of securities, but also are 
members of underwriting syndicates, 
which, in many cases, yield handsome 
profits. The great diversification in their 
holdings acts as a strong safeguard. 
Besides, most of these corporations are 
by their by-laws prevented from invest- 
ing more than five per cent. of the com- 
bined share and bond capital in one 
particular kind of security. 

Following is a list of the most suc- 
cessful investment trusts in England, 
Scotland and those on the Continent. 
The average dividends paid on their 
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The Bank of Chosen 


= 
Incorporated by Special Charter of y @t Imperial Japanese Government,1909 
A 


Subscribed Capital . , . Yen 40,000,000 
Paid-Up Capital . ; ‘ Yen 30,000,000 
Total Resources . ‘ ‘ . Yen 300,000,000 
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Head Office, Seoul, Korea 
Principal Branches: 
KorgA: Chemulpo, Pyengyang, Wonsan, Fusan 


MaANCHURIA: Mukden, Dairen, Changchun, Newchang, Harbin, 
Antung 


JAPAN: Tokyo, Osaka, Kobe, Shimonoseki 
Cuina: Shanghai, Tsingtao, Tientsin, Tsinan 
Affiliated Bank—VuapivosToxk: Matsuda Bank 
LONDON BANKERS: Guaranty Trust Company of New York 
London Joint City and Midland Bank, Ltd 
Principal American Correspondents: 
Guaranty Trust Company of New York Wells Fargo- Nevada National Bank, 





F quitable Trust Company of New York San Francisco 

Irving National Bank, New York : 

National City Bank of New York Canadian Bank of Commerce, San Fran- 
National Bank of Commerce in New York cisco, Seattle and Vancouver 


T. Mukai, New York Representative, 120 Broadway 
























































The 


National Shawmut Bank 
of Boston 


Foreign Banking 


\ Capital . . $10,000,000 


4) \ 

SY Surplus . . 10,000,000 
Vj Acceptances 
Complete service to banks throughout the country in all branches of 


Domestic and Foreign business. 
Commercial and Travelers’ Letters of Credit; Collection of Foreign Drafts. 
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CORRESPONDENCE INVITED 























common shares, from 1907 to 1917, 
were all the way from nine to thirteen 
per cent. per annum. As will be seen 
in this compilation, the panic years of 
1907 and 1914 are included: 


British Investment Trust, Ltd. (Edinburgh, 
Scotland) 

Established in 1889. Capital consists of 
$6,000,000 in five per cent. preferred and 
$4,000,000 common stock. Outstanding, $9,- 
300,000 in four per cent. bonds. Average 
dividends paid on common shares, from 1906 
to 1917, about thirteen per cent. per annum. 


Second Edinburgh Investment Trust, Ltd. 
(Edinburgh, Scotland) 
Established in 1902. Capital consists of 
$1,500,000 in four and one-half per cent. pre- 
ferred and $750,000 common stock. Out- 
standing, $1,950,000 in four per cent. bonds. 
Average dividends paid on common shares, 
from 1907 to 1916, in cash and stock, about 
twelve and one-half per cent. per annum. 


Metropolitan Trust Company, Ltd. 
(London, England) 

Established in 1899. Capital consists of 
$2,000,000 in four and one-half per cent. 
preferred and $2,000,000 common stock. 
Outstanding, $4,000,000 in four per cent. 
bonds. Average dividends paid on common 
shares, from 1908 to 1918, about twelve per 
cent per annum. 


Investment Trust Corporation, Ltd. 
(London, England) 

Established in 1888. Capital consists of 
$6,000,000 in four per cent. preferred and 
$4,000,000 common stock. Outstanding, 
$10,000,000 in four per cent. bonds. Aver- 
age dividends paid on common shares, from 
1907 to 1917, about twelve per cent. per 
annum. 


Industrial and General Trust, Ltd. (London, 
England) 

Established in 1889. Capital consists of 

$4,500,000 in four and one-half per cent. 


preferred and $4,500,000 common stock. 
Outstanding, $5,000,000 in three and one-half 
per cent. and $3,500,000 in four per cent. 
bonds. Average dividends paid on common 
shares, from 1907 to 1917, about nine per 
cent. per annum. 


Trust Company for Transportation and In- 
dustrial Enterprises (Société Financitre 
des Transports et d’Entreprises Indus- 
trielles) (Brussels, Belgium) 

Established in 1898 by an international 
syndicate of bankers. Is interested in se- 
curities of public utilities in the Argentine, 
Spain, Hungary, Italy, Roumania, Denmark, 
Belgium, Russia and South America. Has 
paid average dividends, from 1904 to 1911, 
on a capital of $3,000,000, of about eight 
per cent. per annum. Later accounts are 
not available. 


Bank for Electrical Industries (Banque 
pour Entreprises Electriques) (Zurich, 
Switzerland) 
Established in 1895. 

$15,000,000 in common shares. Bonds out- 

standing, $18,000,000. This organization 
owns shares and bonds of public utility com- 
panies in Italy, Spain, Germany, Portugal, 

France, Switzerland, Roumania, Poland, 

Turkey, Belgium and the Argentine. Aver- 

age dividends paid on common shares, from 

1906 to 1917, about nine per cent. per 

annum. 


Capital consists of 


Franco-Swiss Trust Company (Société 
Financiére Franco-Suisse) (Geneva, Swit- 
zerland ) 

Established in 1892. Capital consists of 
$800,000 in common shares. Outstanding, 
$5,500,000 in four per cent. bonds. Owns a 
motley assortment of city and railroad 
bonds of Japan, Russia, Turkey, the Bal- 
kans and North, Central and South American 
countries. Average dividends paid on com- 
mon shares, from 1907 to 1917, about twelve 
per cent. per annum. 


The above results show that, if prop- 
erly managed, these investment trust 
companies may be made profitable. It 
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An Aid 
to Foreign Trade 


We are especially interested in helping extend 
American business abroad. By affording every 
facility for a direct personal banking service 





between you and your foreign customers we can 





assist materially in establishing credits, facilitat- 





ing collections and in every other way where 





a bank may be of service. Our wide organi- 
zation throughout the United States and Canada, 






as well as our branches and connections abroad, 





afford every facility for a complete international 





banking service. Our officers will be glad to tell 





you how we can serve you. 





Imports and exports financed, drafts and letters of 
credit issued, bills of exchange negotiated and collected, 
acceptances given against shipments of merchandise, 
or any other foreign banking business transacted. 








American Foreign Banking Corporation 


53 Broadway, New York 





ALBERT H. WIGGIN, Chairman of the Board 
ARCHIBALD KAINS, President 
HAYDEN B,. HARRIS, Vice-President E. FLEICHMANN, Vice-President 
A. G. FLETCHER, Vice-President C. A. MACKENZIE, Secy.-Treas. 
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THE MERCANTILE BANK OF INDIA (LIMITED) 
Head Office : wriapcocmonar a STREET, LONDON, E.C.3. 


BANKERS: Bank of England ; London Joint City and Midland Bank (Limited) 
Branches and Agencies in India, Ceylon, Straits Settlements, China, Japan 
and Mauritius 


The Bank buys and sells Bills ~ . See issues jot of Credit and Circular Notes and transacts 
with 


8 allowed at 2 per cent. per annum on daily balances. 


$7,500,000 
3,250,000 
3,000,000 


he East on terms to be had on application 














requires many months to organize such 
investment trusts, and, naturally, those 
that are established in the United States 
will have to be on a larger scale than 
the ones in Europe. A beginning should 
be made by establishing a company, say, 
with a capital of from $50,000,000 to 
$100,000,000, to be paid in gradually, 
according to requirements. After it is 
found that the share capital becomes 
insufficient, a bond issue will have to be 
arranged. 

There are quoted on the London, 
Paris, Brussels, Antwerp, Valparaiso, 
Chile and other stock exchanges a very 
large number of old-seasoned securities 
— government, municipal, mortgage 
bonds and industrial shares—which have 
stood the test for many years and which 
can be acquired under favorable condi- 
tions. The sellers of these securities 
will have to agree to use the equivalent 
in purchasing material and supplies 
produced in the United States. This 
investment trust company should not 
specialize, on the theory that, if out of, 
say, 300 different kinds of investments, 
ten do not turn out profitably, the re- 
maining 290 will more than make good 
the deficiency. Of course, it is vital 
that these investment trusts should be 
under the management of internation- 
ally trained financial experts and under 
the authority of a board of directors 
who will “actually” direct. 

In order to accomplish the latter re- 
sults, I would suggest the Continental 
method, which consists in apportioning 
from the net profits, first, a certain 
amount of surplus; second, say, five per 


cent. as interest to the shareholders; 
third, from five per cent. to ten per cent. 
to be paid te the directors; fourth, from 
five per cent. to ten per cent. to be 
paid to the employees; and, fifth, the 
remainder to be distributed as extra 
dividends among the shareholders. This 
would give the directors a greater mone- 
tary incentive to take an interest in the 
affairs of the company. The present 
American method, of paying a $10 or 
$20 fee, is hardly conducive to getting 
busy men of large affairs to attend di- 
rectors’ meetings. 

After the tremendous activities dur- 
ing the period of the European War, 
the money rates are certain to come 
down, and I would not, be surprised if 
in a few years we may have conditions 
approaching those that existed in Lon- 
don in 1895. At that time three months’ 
bills could only be discounted at a rate 
of one per cent. per annum or below 
and many of the bankers refused to do 
business, as it was not worth the trouble 
taking the risk for the sake of earning 
less than one-quarter of one per cent. 
for the money invested during the ninety 
days. 

When this situation arises in the 
United States, the investment trusts es- 
tablished here ought to be able to yield 
handsome profits, as the foreign securi- 
ties in their possession will bear very 
high rates of interest, and, after a time, 
the economical condition of the coun- 
tries originating them will improve. 
Foreign exchanges on these countries 
will be rising and will give an oppor- 
tunity to resell such securities at a large 
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profit. This condition had been ob- 
served in 1917, when Switzerland, Nor- 
way and Sweden became very prosper- 


ous and repurchased before maturity 
practically all the notes placed by them 
eighteen months before in New York. 


Porto Rico Enjoys Prosperity Wave 


Frank E. Andruss, of Atlantic National Bank of New York, Returns Impressed 
with Island’s Commercial Future and Says Porto Ricans 


are Alive to Their Opportunities 


S time advances and the gradual re- 
adjustment of conditions permits 
of a more deliberate review of the effect 
which the last four years have had on 
the world economy it becomes increas- 
ingly apparent that in many instances 





FRANK E. ANDRUSS 
Cashier Atlantic National Bank, New York 


much good has accrued from what has 
been generally considered a world dis- 
aster. This is especially true of the 
smaller countries and dependencies, 
which, thrown upon their own resources 
because of the many restrictions govern- 
ing international intercourse, have un- 


dergone rapid commercial and industrial 
growth. 

The most recent of these to achieve 
prominence is the Island of Porto Rico, 
which, according to Frank E. Andruss, 
cashier of the Atlantic National Bank 
of New York, is in a better position 
financially and commercially than ever 
before. Mr. Andruss has just returned 
from a visit to the island where he spent 
several weeks on business for the Atlan- 
tic National Bank and the Kountze 
Brothers banking interests. During his 
stay Mr. Andruss made a thorough in- 
vestigation of conditions in all lines ot 
business in the island and his observa- 
tions are based both on his personal 
experiences, and conversations with 
Porto Rican men of affairs. Speaking 
of conditions in Porto Rico, Mr. 
Andruss said: 


The active men of affairs of Porto Rico 
realize the importance of developing the 
various resources existing. With proper 
coéperation commercially and financially, it 
will be possible to advance the development 
of the island in all its activities. At pres- 
ent many public improvements are under 
way. Chief of these, probably, is at the city 
of San Juan, which contemplates the deep- 
ening of the harbor waters to accommodate 
shipping. This subject is being given earn- 
est consideration in order that docks and 
other facilities may be erected for the en- 
couragement of commercial trade on a 
larger scale, 

Since my last visit to Porto Rico, more 
than two years ago, I was particularly im- 
pressed with the vast improvement in condi- 
tions and general prosperity throughout the 
island resulting from the increased com- 
mercial activity and business growth. This 
prosperity is especially important inasmuch 
as it is not localized, but distributed through- 
out the entire territory, all of the larger 
towns enjoying a full share. 
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If there is any dullness to be observed it 
is in the wholesale and retail provision lines. 
This is a temporary condition, however, and 
is already showing improvement, and opti- 
mism for the future is general throughout 
the island. 

My personal observations lead me to the 
belief that Porto Rico is becoming more and 
more important as a market for American 
goods and products. During the fiscal years 
of 1917 and 1918 imports into Porto Rico 
from the United States amounted to $59,- 
000,000 and exports totaled approximately 
$66,000,000, which left a net result in bal- 
ance of trade amounting to $7,000,000. These 
figures show that Porto Rican exports are 
about $65 per capita. The imports in 1917 
from the United States exceeded Hawaii 
by almost $5,000,000 and doubled the im- 
ports of the Philippine Islands. 

Commercial relations between the United 
States and Porto Rico have a very bright 
future and the field is a splendid one for 
American merchants and manufacturers to 
cultivate. It should always be kept in mind, 
however, that fair treatment and a sound 
business policy must be maintained to elim- 
inate any possible misinterpretation of 
American business methods, thereby pre- 
venting the possibility of foreign competi- 
tion. 

The possibilities of Porto Rico are unlim- 
ited. Geographically it is a natural port of 
call for oceanwise traffic between Europe 
and America and the Panama Canal. The 
possibility of making a harbor of San Juan 
a free port would be extremely advantageous 
to the island. 

The improvement of railroad facilities, 
however, will play an important part in the 
future development of the island. The pres- 
ent service is probably adequate for the 
present, but as business increases it will be 
essential that the privately owned railroads 
come to some understanding with the main 
line of the American Raiiroad of Porto 
Rico in order that transit facilities be ex- 
tended to all important localities. The auto- 
mobile truck and bus for the present are im- 
portant factors for facilitating deliveries of 
merchandise to inland points. 


Agriculturally Porto Rico has vast poten- 
tialities. The island has approximately 
2,000,000 acres of land susceptible to culti- 
vation. Modern methods of irrigation would 
result in increased production and develop- 
ment of the agricultural resources. Of the 
farm products sugar maintains a place of 
first importance. More than 256,000 acres 
are employed in growing this product, while 
coffee, with 250,000 acres under cultivation, 
comes second. Fruits, corn, beets, beans 
and sweet potatoes utilize about 95,000 acres. 

The educational programme wil] bring 
about vast changes in the island’s agricul- 
tural future. An effort is being made te 
interest young men entering business life in 
agriculture as a profession. Heretofore the 
younger element has leaned heavily toward 
the professions of law and medicine. With 
the development of the island’s agricultural 
resources and the installation of modern 
irrigation methods many farm _ products 
which are now imported could be raised in 
large quantities. 

All in all, Porto Rico is on a firm eco- 
nomic footing. Business men of the island 
are especially interested in American prod. 
ucts, and the general public is in an excel- 
lent position to buy. American merchants 
and manufacturers entering the Porto Rican 
field will find much to interest them. 


& 


British Government Finances 
EVIEWING the financial situation 


of Great Britain, a recent number 
of the “Monthly Review,” issued by the 
London Joint City and Midland Bank, 
says: 


Not unexpectedly the £889 millions of 
revenue collected last year exceeded the 
budget estimate by 47 millions, of which 
about 37 millions accrued from the second 
Indian War Loan, which had not been taken 
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into account in the budget estimate. On 
the other hand, the expenditure of 2,579 
millions was nearly 400 millions below the 
estimate. This was due to the cessation of 
hostilities in November, the reduction in the 
amount of new loans granted to the Allies 


and Dominions, and smaller payments on ~ 


account of interest. Beyond the deficit of 
1,690 millions two millions had to be found 
for outlays from the Civil Contingencies 
Fund, and one and a half millions net for 
“other” issues. Proceeds of loans raised 
during the past year amounted to 1,68514 
millions, and the remaining eight and a 
quarter millions were taken from the cash 
balance, which was thereby reduced to £12,- 
800,000. As compared with 1917-18, last 
year’s expenditure showed a reduction of 
117 millions. It should be noted that this 
reduction was occasioned largely by the fact 
that through the cessation of hostilities the 
Government was enabled to bring into ac- 
count proceeds from the sales of foodstuffs 
and other commodities without being com- 
pelled to replenish their stocks. Through- 
out 1917-18 sales of commodities bought 
mainly in 1916-17 were being made simul- 
taneously with purchases of large additional 
supplies at rising prices. During 1918-19, 
however, similar conditions prevailed only 
for about seven or eight months, and since 
the armistice was signed, with relatively 
few purchases, the government has received 
on balance considerable sums on trading ac- 
count. We cannot show the extent to which 
the lower expenditure of late has been due 
to government sales, but there is no doubt 
that the trading transactions during the 
past few months have considerably reduced 
the expenditure as shown in the weekly re- 
turns. This important fact needs to be 
taken into account in considering the state- 
ment of the quarterly expenditure during 
the past two financial years. 


& 


The Progress of Japan 
F kom a booklet entitled “Japan,” 


recently issued by the American 
Exchange National Bank of New York, 
may be obtained in concise form a great 
deal of valuable information regarding 
the economic progress of that country. 
These figures will give some idea of how 
the business and industrial activities of 
Japan are advancing: 

As indicating the growth in her trade, 
there were bills cleared at clearing houses 
throughout the country in 1908 amounting 
to 6,000,000,000 yen ($3,000,000,000), where- 
as, in 1917 there were cleared bills amount- 


ing to 30,000,000,000 yen ($15,000,000,000). 

In 1917 Japan’s proposed investment in 
various economic enterprises was, roughly, 
1,562,000,000 yen ($781,000,000), whereas, 
for the year 1918, up to October 31, her 
proposed investments in such enterprises 
amounted to 2,156,000,000 yen ($1,078,000,- 
000), of which manufacturing industries 
claimed at least thirty per cent. 

In 1907 Japan had 83 cotton mills, where- 
as, in 1916 she had 240. In 1907 she had a 
total of 76,880 male and female employees 
in her cotton mills. In 1916 she had a total 
of 129,650. 


& 


Many Italians Returning 
Home 


ROM the monthly circular issued by 

the Italian Discount and Trust 
Company is obtained the following in- 
formation regarding the departure of 
Italians from the United States for 
their home land: 


Emigration from the port of New York to 
Italy seems to be limited only by available 
ocean transport facilities. It has been esti- 
mated that fully seventy-five per cent of the 
40,000 persons who have received passports 
to sail from New York since the signing of 
the armistice is made up of Italians. Re- 
ports of the examiners would indicate that 
each of these persons is taking out of the 
United States anywhere from $2,000 to 
$7,000. Striking an average at $4,000 per 
person, it will be seen that this first outflow 
will carry with it to Italy something like 
$120,000,000. Since they are not permitted 
to take away gold or silver, the most pru- 
dent of these have made, or are making, 
arrangements through reliable Italian banks 
in New York for the cabling of their funds 
to Italy. 

Inquiry among a great many of these 
Italian aliens reveals the fact that they are 
going back to Italy to stay—many of them 
permanently, others for long periods. Out- 
side of their own wishes in this connection, 
it is said that the Italian Government is 
likely to exercise a restraining influence. 
The home authorities claim to have employ- 
ment for all those who are not required for 
military purposes. The situation, as a 
whole, seems to be in Italy’s favor; it will 
bring wealth into that country, thus tend- 
ing in some measure to alleviate the unfavor- 
able commercial situation between Italy and 
the United States, and besides it makes 
available a volume of labor that will be 
heartily welcomed by Italy’s industrial in- 
terests. On the other hand, this huge exodus 
of valuable labor can ill be spared by the 
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United States, especially in view of the vast 
public works program on which, after the 
present business uncertainty has passed, it 
will be necessary to begin work. 


& 
British Farming Bank Planned 


iw is reported that leading British 

agriculturists who are forming a 
farmers’ bank to assist agricultural in- 
terests have received assurances of the 
support of the leading banks. It is 
said that this implies ample financial 
backing for an institution of the charac- 
ter named, which will be of national im- 
portance. 


& 


Yokohama Specie Bank 
Increases Capital 


T a_ recent special meeting oi 
shareholders, held at Yokohama, 
it was decided to increase the capital of 
the Yokohama Specie Bank from 
48,000,000 to 100,000,000 yen. R. 
Ichinomiya, manager of the New York 
office, has been elected a director of the 
bank. 


& 
Union Bank of Scotland, Ltd. 


HE eighty-ninth annual general 

meeting of shareholders of the 
Union Bank of Scotland, Ltd., was held 
in the head office of the bank at Glas- 
gow, April 30. Net profits for the year 
were reported at £284,348, to which 
there was to be added the amount 
brought forward, making a total of 
£344,801. The directors applied 
£15,000 to bank offices, £15,000 to herit- 
able property yielding rent, and 
£100,000 to the rest account. They rec- 
ommended that £150,000 be applied in 
payment of a dividend at the rate of 
fifteen per cent. per annum on the paid- 
up capital, that £10,000 be allocated to 
pensions and allowances fund, leaving 
£54,801 to be carried forward. 
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As per the balance-sheet of April 2, 
1919, the deposits and current accounts 
of the Union Bank of Scotland, Ltd., 
were £26,256,016, the paid-up capital 
£1,000,000, the rest and profit and loss 
£1,214,801, and total assets £32,552,- 


301. 
& 


France to have National Bank 
of Foreign Commerce 


"THE French Government is aiding in 

the creation in foreign countries of 
numerous commercial offices in order to 
facilitate the growth of French export 
trade. Etienne Clementel, Minister of 
Commerce, announces that a national 
bank of foreign commerce will be cre- 
ated to handle long term credits and to 
encourage French merchants and manu- 
facturers in the world-wide sale of their 


products. 
& 


National Bank of Egypt 


T the nineteenth annual general 
meeting of the shareholders of the 
National Bank of Egypt, held at the 
head office in Cairo, Governor F. T. 
Rowlatt, who presided, reviewed trade 
conditions in Egypt and the Sudan. He 
said: 
Gentlemen—We have the pleasure of sub- 
mitting to you the balance-sheet and profit 


and loss account for 1918. The net profits 
amount to £693,851, against £519,250 for the 
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preceding year, and we propose to dispose 
of them in the following manner: To the 
statutory reserve, £69,385, which with £47,- 
336 odd transferred from the special re- 
serve will bring the former to £1,500,000; to 
the special reserve, £267,336, to bring it up 
to £500,000; to the payment of a ten per 
cent dividend, £300,000, and to carry for- 
ward £106,635, including £49,505, the carry- 
forward of the previous year. In compar- 
ing the results we have to bear in mind that 
at the end of 1917 we had to depreciate se- 
curities by £33,665, so a better comparison 
is £693,851 net profit this year, against £552,- 
915 for the preceding year. We think, gen- 
tlemen, these figures can be considered quite 
satisfactory. As was the case during the 
last two or three years, large sums of money, 
owing to the war, have been spent in Egypt. 
The bank note circulation has consequently 
expanded and deposits with the bank have 
considerably increased. On the other hand, 
the bank’s expenditure has been heavier. A 
considerably larger staff has been necessary 
to cope with the work. The cost of living 
and articles generally has remained very 
high. ‘The expenses consequently have in- 
creased by £56,000, which are almost entirely 
accounted for under the headings of bank 
note expenses, salaries, bonus to the staff, 
and stationery. We feel certain that under 
these circumstances, and considering the 
happy result of the year, you will have no 
objection to -the special bonus of £8,000 to 
the staff, published in the report. 


& 


Marked Increase in Savings 
Deposits in the United 
Kingdom 


N a recent number of “The Statist,” 

London, it is stated that the deposits 
of the postoffice and trustee savings bank 
of Great Britain continue to increase 
at a rapid rate, the addition to the 
total for the month ended April 12 being 
£9,422,000 on top of an increase of 
£12,300,000 in the preceding month. 

On December 31, 1893, the deposits 
in these banks aggregated £122,842,241, 
of which there was on deposit with the 
postoffice £80,598,641 and with the 
trustee savings banks £42,243,600. On 
April 12, 1919, the aggregate deposits 
were £325,460,377, there being depos- 
ited with the postoffice £260,695,108 
and with the trustee savings banks 
£64,765,269. 


Australasian Banking Returns 


N reviewing the Australasian banking 

returns for the fourth quarter of 
1918, “The Australasian Insurance and 
Banking Record” says that one of the 
most important features of the compar- 
ison with a year previously is the large 
increase in advances, due to various 
causes, including the wheat advance 
made by the banks in Australia in con- 
nection with the Government wheat 
scheme; the War Loan advances both 
in Australia and New Zealand; the ad- 
vances necessary to finance stocks of 
various articles of produce, shipment 
of which has been delayed owing to the 
scarcity of tonnage; and the require- 
ments of traders owing to high prices 
and consequently high aggregate values 
of stocks. Such advances as_ those 
against wheat tend either to increase 
deposits or to reduce overdrafts repre- 
senting advances made to growers dur- 
ing the winter and spring, while the final 
liquidation of the advances has to await 
the realization of the wheat, a process 
requiring time. Advances made to en- 
able the borrowers to subscribe to war 
loans mean that as the installments are 
paid up the balances of the Govern- 
ment increase for the time being, with 
the special effect in Australia that there 
is a pronounced tendency for cash to 
flow from the ordinary banks to the 
Commonwealth Bauk until the disburse- 
ments of the Government produce a 
diminution in its balances. 

The total deposits of the ordinary 
banks and of the Commonwealth Bank 
compare with those for the December 
quarter in the five previous years as 
follows: 


Ordinary C’wealth Grand 
Dec. Qtr. Banks. Banks.* Total. 


3 £ £ 
1913.... 171,482,365 1,487,316 172,969,681 
1914.... 177,695,435 3,619,048 181,314,483 
1915.... 191,654,761 10,017,014 201,671,775 
1916.... 191,941,355 29,602,624 221,543,979 
1917.... 207,909,959 23,293,829 231,133,788 
1918.... 217,841,635 51,004,374 268,846,009 


* Not included Savings Bank department. 
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The comparison for the past twelve 
months shows an increase of £9,931,676 
in deposits in the ordinary banks, and 
an increase of £27,780,545 in the Com- 
monwealth Bank, making a total in- 
crease of £37,712,221. 

During the past year the shareholders’ 
funds of the ordinary banks (including 
dividends payable) have increased by 
£196,209. The paid-up capital is 
smaller by £535,235, but the reserve 
funds have been augmented by 
£582,000, and undivided profits are 
larger by £122,508. The reserve and 
redemption funds of the Commonwealth 
Bank have increased by £549,734 dur- 
ing the year, but owing to the special 
position of that institution, the move- 
ments in its figures are not of precisely 
the same character as in the case of or- 
dinary banks. A detailed’ statement 
of the increases in paid-up capital and 
in reserve funds by the various in- 
stitutions for the past twelve months is 
as follows: 

ADDITIONS TO PAID-UP CAPITAL 
AND RESERVE FUNDS. 
Capital Reserve 
Paid-up. Funds. 
Australian Bank of Com- 


DY ivbtuaeeewusensssuas ~_- £30,000 
Bank of Adelaide.......... — 15,000 
Bank of Australasia........ — 70,000 
Bank of New South Wales.. — 150,000 
Bank of New Zealand...... oo 65,000 
Bank of Victoria........... —_— 25,000 
Col. Bank of Australasia... — 20,000 
Com. Bank of Australia... .£60,000* — 
Com. Banking Co. of Sydney — 80,000 
Com. Bank of Tasmania... — 10,000 
Eng., Scot. & Aust. Bank... — 50,000 
London Bank of Australia. . 15 30,000 
Nat. Bank of Australasia... — 55,000 
Nat. Bank of New Zealand. — 15,000 
Queensland National Bank. — 25,000 
Royal Bank of Australia... — 30,000 
Union Bank of Australia... — 50,000 








£60,015 £720,000 


* Increase in net actual capital. 


Against the above increases are to be 
set the capital and reserve funds of the 
City Bank of Sydney and the National 
Bank of Tasmania, which have been 
amalgamated with the Australian Bank 
of Commerce Limited and the Com- 
mercial Bank of Australia Limited, re- 
spectively, as follows: 
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Reserve 

Capital. Fund. 

City Bank of Sydney...... £400,000 £55,000 
Nat. Bank of Tasmania..... 195,250 83,000 


Now that new issues are again prac- 
ticable, a number of banks are taking 
steps to increase their capital stil 
further. Fresh issues, already made 
and announced since. the latest balance- 
sheet dates, comprise the following: 


Capital. Premium. 
£ £ 
Com. Banking Co. of Sydney.500,000 — 
London Bank of Australia. . 125,000 — 
Nat. Bank of Australasia... 54,700 -- 
Nat. Bank of New Zealand.250,000 300,000 
Queensland National Bank. .320,000* — 
Royal Bank of Australia. . .200,000 -— 
Union Bank of Australia. ..500,000 500,000 


1,949,700 800,000 





* Call to be made on existing shares. 

In addition to these amounts there is 
the balance of the last issue made by 
the Bank of New South Wales, the 
London portion of which has remained 
in suspense owing to the British Gov- 
ernment embargo on new issues during 
the war. On the completion of the pro- 
gramme here set forth, the aggre- 
gate paid-up capital of the banks will 
amount to over twenty-four millions 
sterling, and the reserves and undivided 
profits to over nineteen and a quarter 
millions, making the shareholders’ 
funds over forty-three and a quarter 


millions. 
& 


Hong Kong and Shanghai 
Banking Corporation 


DVICES from Hong Kong tell of 

the prosperous condition of the 
Hong Kong and Shanghai Banking 
Corporation as disclosed at its annual 
meeting. According to the report ren- 
dered the result of the year’s working, 
including $3,223,238.18 brought for- 
ward from 1917, shows a net profit of 
$9,820,420.92. The interim dividend, 
paid in August last, of £258,000 at ex- 
change 3s., 314d. absorbed $1,577,- 
579.62; after deducting that amount, 
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and $30,000 remuneration to directors, 
there remains a balance of $8,212,- 
841.30 to be dealt with, which, as: you 
have seen from the accounts, your di- 
rectors recommend shall be appropri- 
ated as follows: A final dividend of £2 
5s., plus a bonus of £1 10s. per share 
(subject to deduction of income tax), 
payable at the rate of 3s. 414d.; trans- 
fer to Silver Reserve Fund, $1,500,000; 
write off bank premises account, $750,- 
000, and carry forward to the current 
year $3,279,611.48. It is proposed to 
increase the final dividend by 2s. to £2 
5s., and make the bonus 10s. higher at 
£1 10s., bringing the total distribution 
to shareholders up to £5 18s. per share, 
or £708,000, against £636,000 for the 
previous year. 


& 


Skandinaviska Kreditaktie- 
bolaget 
HE statement of the Skandinaviska 
Kreditaktiebolaget as of March 31, 
1919, is as follows: 


ASSETS 
RET eo ae ee Kr. 19,878,827 
Loans on securities........ ' 254,427,265 
Bills discounted........... - 250,770,353 
SE, God viewcn hae pe adie os 38,391,007 
Current accounts.......... - 294,096,774 
Due from other banks..... “ 157,283,592 
Sundry accounts........... os 64,345,759 
Bank premises............ ” 10,308,000 


Kr. 1,089,501,577 


LIABILITIES 
Paid-up capital. .73,840,000 
Reserve funds. . .81,660,000 
—— Kr. __ 155,500,000 


SPO CTT EORTC OTe ri 407,652,620 
Current acounts........... ae 234,625,061 
Due to other banks........ - 208,706,397 
Sundrv accounts a ee ines BA ATL AST 
Bills in circulation......... « 16,343,042 


Kr. 1,089,501,577 
co 


cms 


China Development Bank 


ie is reported from Peking that the 

Chinese Government has granted a 
charter to the China Development Bank, 
said to be a Chinese-American under- 


taking, in which many Shanghai mer- 
chants are interested and which repre- 
sents a union of several previous efforts 
of a similar character. 


& 


The Bank of Taiwan 


HE Bank of Taiwan, Limited, 

Head Office Taipeh, Taiwan, in- 
creased the capital stock, April 15 last, 
from yen 25,000,000 to yen 27,500,000. 
M. Esaki, from the Head Office in Ja- 
pan, arrived in New York June 3 to 
take up his new duties as the New York 
agent. The New York agency of the 
Bank of Taiwan is at 165 Broadway. 


& 


Foreign Branches of Ameri- 
can Banks 


HERE is given below, from the 

“Federal Reserve Bulletin,” a list 
of foreign branches of national banks 
and banks doing business under agree- 
ment with the Federal Reserve Board, 
which were open for business on April 
1, 1919: 


NATIONAL BANKS, 


1. National City Bank, 55 Wall street, 
New York City: 

Buenos Aires, Argentina. 
Bahia, Brazil. 
Rio de Janeiro, Brazil. 
Santos, Brazil. 
Sao Paulo, Brazil. 
Santiago, Chile. 
Valparaiso, Chile. 
Cardenas, Cuba. 
Cienfuegos, Cuba. 
Havana, Cuba. 
Matanzas, Cuba. 
Sagua la Grande, Cuba. 
Santiago, Cuba. 
Genoa, Italy. 
San Juan, Porto Rico. 
Montevideo, Uruguay. 
Caracas, Venezuela. 
Vladivostok, Russia. 

Temporarily closed— 
Moscow, Russia. 
Petrograd, Russia. 
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2. First National Bank, 70 Federal street, 
Boston, Mass.: 
Buenos Aires, Argentina. 


BANKS DOING BUSINESS UNDER AGREEMENT 
WITH FEDERAL RESERVE BOARD. 
1. American Foreign Banking Corpora- 
tion, 56 Wall street, New York City: 
Cristobal, Canal Zone. 
Havana, Cuba. 
Panama, Republic of Panama. 
Port au Prince, Haiti. 
Rio de Janeiro, Brazil. 
2. Mercantile Bank’ of the Americas, 44 
Pine street, New York City: 
Paris, France. 
Barcelona, Spain. 
Affiliated institutions— 
Banco Mercantil Americano de Cuba: 
Havana, Cuba. 


Banco Mercantil Americano de Co- 


lumbia: 
Bogota, Barranquilla, Cartagena, 
Medellin, Manizales, Girardot, 


Cali, Honda, Colombia. 
Banco Mercantil Americano del Peru: 
Lima, Arequipa, Chiclayo, Callao, 
Peru. 

Banco Mercantil 
racas: 
Caracas, La Guayra, Venezuela. 

American Mercantile Bank of Brazil: 

Para, Pernambuco, Brazil. 

National Bank of Nicaragua: 

Managua, Bluefields, Leon, 
nada, Nicaragua. 

Banco Atlantida: 

La Ceiba, Tegucigalpa, San Pedro 
Sula, Puerto Cortez, Honduras. 
3. Asia Banking Corporation, 66 Liberty 
street, New York City: 

Shanghai, China. 

Hankow, China. 

4. International Banking Corporation, 55 
Wall street, New York City: 

Batavia, Java. 

Bombay, India. 

Calcutta, India. 

Canton, China. 

Cebu, Philippine Islands. 

Colon, Republic of Panama. 

Hankow, China. 

Hongkong, China. 

Kobe, Japan. 

London, England. 

Manila, Philippine Islands. 

Medellin, Colombia. 

Panama, Republic of Panama. 

Peking, China. 

Puerto Plata, Dominican Republic. 

San Pedro de Macoris, Dominican Re- 
Republic. 

Santiago, Dominican Republic. 

Santo Domingo, Dominican Republic. 

Shanghai, China. 

Singapore, Straits Settlements. 

Soerabaya, Java. 

Tientsin, China. 

Yokohama, Japan. 


Americano de Ca- 


Gra- 
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NOYES & COMPANY 


Established 1879 


Foreign Bills 





Government and Municipal Bonds 
8, Place Edouard VII. 


PARIS FRANCE 








(The International Banking Corporation 
also maintains a branch oflice in San Fran- 
cisco, Cal.) 

The First National Corporation, 70 Fed- 
eral street, Boston, Mass., has opened no 
foreign branches. <A _ branch office of this 
corporation is maintained at 14 Wall street, 
New York City. 


& 


An American Bank’s Rela- 
tions with Brazil 


OW a Philadelphia bank—the Corn 

Exchange National—is developing 

its banking connections in Brazil is thus 

told in a recent issue of “The Corn 
Exchange” : 


The Corn Exchange National Bank has 
now made arrangements with a gentleman in 
Rio de Janeiro, Brazil, to act as our com- 
mercial representative for the Republic of 
Brazil. This gentleman is an American citi- 
zen who has lived for many years in Brazil 
and who has already sent us valuable infor- 
mation regarding the market for Philadel- 
phia products in that great country. Phila- 
delphia has been trading with Brazil for a 
hundred and twenty years. In looking over 
an old newspaper the other day, we found 
that in April, 1810, a ship was being fitted 
out for Brazil by people on South Front 
street, Philadelphia, almost on the site of 
this bank. The Baldwin locomotives have 
been sold in Brazil for over forty years. 
They were introduced into that country by 
Dr. Edward H. Williams, who was one of 
the pioneers of Brazil. They are valued at 
approximately $22,000,000 for 1918 as com- 
pared with $300,000 for 1913. The exports 
of manganese from Brazil have shown an 
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even more amazing development, since they 
have risen from about $600,000 in 1913 to 
$15,000,000 in 1917. Exports of chilled and 
frozen meat in Brazil rose from $65,000 in 
1913 to $7,000,000 in 1918. This bank wel- 
comes inquiries from those who are seri- 
ously interested in extending their business 
in Brazil. Write us specific and definite 
questions so that we can help you more effi- 
ciently. 


The whole world needs the products of the 
United States to-day as never before. It 
would take pages to tell of the trade oppor- 
tunities that are coming in from all parts 
of the world. It is gratifying to note that 
more new steamship lines are leaving Phila- 
delphia, and that the work on our new piers 
is proceeding so satisfactorily. This is the 
only way by which we can tangibly gain 
foreign commerce. 


Ul 


AS 


Official Organ of Chase National Bank 


HE second volume of “The Chase,” 
published in the interest of the 
Chase Bank Club of New York, under 
the editorship of Dorothy Thorne, was 
begun with the April issue. Taken all 
in all, the little magazine is quite 




















The Chase National Bank, 57 Broadway, New York 


worthy of the institution of which it is 
an organ. 

The cover design, a new one, is the 
work of Louis H. Ruyl, an artist of es- 
tablished repute, and one whose sketches 


are familiar to magazine readers every- 
where. The cover is a view of the fa- 
cade of the Chase National Bank, and 
holds in its atmosphere the “romance of 
the cafions of lower Broadway.” The 
center spread is a well-balanced repro- 
duction of four of the most popular of 
the posters for the Fifth Liberty Loan, 
in full swing at the time of issue. Robert 
I. Barr, vice-president of the Chase Se- 
curities Corporation, has the place of 
honor in a full-page photograph as the 
frontispiece. 

“The Case of New York’s Street Rail- 
roads,” by A. Barton Hepburn, chair- 
man of the advisory board, is the feature 
article, being a quotation, with appro- 
priate comment, of the recent letter of 
Mr. Hepburn to the Hon. George S. 
Thompson, chairman of the Senate Com- 
mittee on Public Service, and the Hon. 
Louis M. Martin, chairman of the As- 
sembly Committee on Judiciary. 

Herman Krech, assistant manager of 
the foreign exchange department, defines 
and describes the uses of Arbitrage in 
a lucid and agreeable manner. “Com- 
mon Sense in Social Progress” con- 
sists of extracts from an address by 
Fred I. Kent, director of the foreign 
exchange division of the Federal Re- 
serve Board, and vice-president of the 
Bankers Trust Company. 

Material of a nature more directly 
concerned with the personnel of the 
bank follows. The number closes with 
a summary of the statement items of 
the bank. 
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THE LIBERTY 
NATIONAL BANK 
of NEW YORK 


CAPITAL - - - - $3,000,000.00 
SURPLUS - - - - 3,000,000.00 
UNDIVIDED PROFITS 1,700,000.00 


OFFICERS 
HARVEY D. GIBSON ‘“ . ‘ President . 
DANIEL G. REID . ‘ - r . Vice President 
CHAS. W. RIECKS . ‘ é : ‘ Vice President 
ERNEST STAUFFEN, Jr. . ° ‘ ‘ Vice President 
JOSEPH A. BOWER . ‘ ° ° . Vice President 
JAMES G. BLAINE, Jr. . ° - ° Vice President 
JOSEPH S. MAXWELL . ‘ ° . Vice President 
GEORGE F. MURNANE . ‘ ° . Vice President 
SIDNEY W. NOYES ‘ ‘ i ° Vice President 
FREDERICK W. WALZ . . ° ° ° Cashier 
FREDERICK P. McGLYNN . ° . Assistant Cashier 
THEODORE C. HOVEY . ° P . Assistant Cashier 
LOUIS W. KNOWLES ; ° * . Assistant Cashier 
JOHN P. MAGUIRE. . ° . . Assistant Cashier 
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THE BANKERS’ POSITION IN RECONSTRUCTION 


BY 


NOBLE FOSTER HOGGSON 
PRESIDENT HOGGSON BROTHERS 


SHE resources of our national banks on January Ist last totaled 
C55) Ce) We oe ° 
neeg Weed! over twenty billion dollars—the most prosperous condition in 
GOVE the history of our banking institutions. Such vast resources 

} clearly indicate something definite and concrete concerning the 
physical and financial status of our country. 


4) 





a 
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During the past two years our financial institutions have rendered in- 
valuable service by cooperating with the government in connection with many 
war activities—all in addition to an abnormal routine business. 


These institutions fully realize their power to set the wheels of com- 
merce and industry humming. Banks, for example, reflect the financial 
condition and progressiveness of their immediate localities, and generally 
take the leading part in all movements pertaining to civic development and 
expansion. 


To-day, standing on the threshold of what will undoubtedly be the 
greatest period of industrial and financial prosperity the world has experi- 
enced, we naturally expect to find the bankers ready and willing to continue 
the same combined strenuous and untiring efforts which they have so recently 
made, and take the initiative in the reconstruction work that lies immediately 
before us. 


If these institutions will at once begin the “Build Now” campaign in 
their own particular localities, all sections of the country will immediately 
respond and the industrial and private building projects, so urgently needed, 
will soon be under way. 


The country at large is forty per cent. underbuilt, and the building 
industry, the most important in our country next to agriculture, and employ- 
ing millions of workmen, is lagging because of the over-cautious and ultra- 
conservative attitude of financial institutions to supply the necessary funds. 


Nothing is to be gained by waiting. It is conceded by those best 
qualified to judge that prices will not undergo any great reductions. 


Important industrial communities are relying upon the bankers for 
loans to make plant extensions and housing for workmen possible; while the 
great cities must look to the financial institutions for funds with which to 
erect office buildings, apartment houses and dwellings. 


By their helpful codperation and assistance rendered in the recent past 
the financial institutions have given outward and visible expression of their 
faith in the future of our country. It now becomes their privilege to take 
the lead and start the great reconstruction movement, for which the whole 
country is waiting, by carrying forward their own building projects in sup- 
port of the ““Build Now” campaign, as well as responding favorably to the 
strong and increasing appeals for building loans in the present crisis. 
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HE etching reproduced above shows the entrance doors 
to a prominent New York City mansion at Fifth Avenue 
and Fifty-seventh Street. For many years the centre of 

brilliant social affairs, this residence has lately been transformed 
into a luxurious up-town office for the New York Trust 
Company. 

So comprehensive have been the alterations, so carefully have 
the new purposes been harmonized with the old, that the warm 
and hospitable atmosphere has been preserved and no element 
of incongruity appears. 

The finished banking house has an inviting attractiveness, an 
artistic beauty and completeness of appointment that make it 
especially pleasant and convenient to all who seek its service. 
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The former reception room, with original eighteenth century French wood panel- 
ing, makes a suitable and attractive office for the manager, Mr. Charles E. Haydock 


The distinctive charm of the former library still lingers, making it a delightful 
resting place for the women patrons while writing notes or awaiting friends 
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The modern banking screen and fitments are in perfect harmony with the antique 2 
paneled wainscot and handsome coffered ceiling of the former banquet hall 
| 
The spacious music room, with its richly hung walls and enticing furniture, offers 
a very comfortable place in which to discuss details with the Trust Department 
] 
- : mt aun 



































A replica of the bronze balustrade in the Petit Trianon at Versailles, together with the 
beautiful wrought iron entrance doors, adds much to the quiet dignity of the entrance hall 


The accompanying photographs were furnished through the courtesy 
of Hoggson Brothers, whose specializing in this class of construction 
has enabled their organization to carry out this difficult work 
harmoniously and successfully, with full appreciation of the necessary 
requirements of modern banking 











Ura sec A 














754 


























THE BANKERS MAGAZINE 755 


Franklin Trust Company has 
Uptown Office 


HE opening of an uptown office by 

the Franklin Trust Company on 
April 15, in the Forty-second street 
financial district, is another indication 
of the activity of that company. The 
new office is located in a twenty-three 
story building at the corner of Madison 
avenue and Fortieth street. This loca- 
tion is well chosen, as the opening of 
the Park Avenue Viaduct to Fortieth 
street will make theirs a very busy 
corner. 

The banking offices have been de- 
signed by Trowbridge and Livingstone, 
who were architects for the Bankers 
Trust Company, Wall street. The in- 
terior finish is of Tavernell marble, with 
simple iron grills, and floors of Traver- 
tine marble. There is a _ thoroughly 
equipped ladies’ room, as well as a writ- 
ing room. Downstairs there is a direct- 
ors’ room. The Franklin Safe Deposit 
Company plans to open, by autumn, a 
large vault in the basement below the 
banking offices, so this new office will be 





Uptown Office of the Franklin Trust Company, 
Fortieth Street and Madison Avenue, 
New York 


thoroughly equipped to meet all de- 
mands of the neighborhood. 

Philip G. Birckhead is manager of 
the office, and Edward S. Blagden, as- 


sistant secretary of the Franklin Trust 





Main Banking Room 
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Officers’ Quarters 


Company since 1917, is to be associated 
with Mr. Birckhead. A woman's depart- 
ment has been organized by Helen L. 
Wright. 

Arthur C. T. Beers has been elected 


RESOURCES 
I ora ban eek ony ea Rd $ 4,703,711.62 
| ee 5,065,061.44 
I ND os sca wawmew naw 4,283,657.02 
RS I. sis. 5th soarche se enginin panies $,114,504,24 
U. S. bonds and certificates... 11,061,113.22 
Other securities.............. 4,205,267.01 
Bonds and mortgages......... 517,300.00 
Banking hcuse and fixtures.... 542,606.62 
Customers’ liability........... 2,043,081.39 


On acceptances 


Accrued interest receivable... . 181,321.17 
$36,717,623.73 


ae 


v 


Ladies’ Rest Room 


assistant secretary of the Franklin 
Trust Company. 

The statement of the Franklin Trust 
Company for call of April 10 gives the 


following figures: 


LIABILITIES 
CMON 6 icoscocescckcsnsees Eee 
Surplus and profits........... 1,361,229.92 
Reserve for taxes..........-+ 20,645.00 
ean 25,879,622.18 
Outstanding acceptances...... 2,070,481.39 
Due Federal Reserve Bank... 5,847,984.00 


Rediscounts of loans.......... 372,191.20 


Secured by Liberty Bonds 


EE errs 100,000.00 
Of commercial paper 
Accrued interest payable...... 65,470.04 


$36,717,623.73 














Results of Activities, Savings Bank 
Section, American Bankers 
Association 
September 1, 1918—May I, 1919 





By MILTON W. HARRISON, Secretary 





1. Succeeded in establishing an im- 
portant nation-wide campaign to urge 
the application of the principle of amor- 
tization to the mortgage loan. As a re- 
sult, mortgage lenders throughout the 
country now recognize the American 
Bankers’ Association as leading in this 
respect, and they are satisfactorily fol- 
lowing the lead. To obtain such a posi- 
tion it has required much detail work 
and careful executive direction. A com- 
mittee of six in each state has been 
formed. A Bulletin is issued twice a 
month to these committees. There have 
been six issues. 

2. Studied the serial issuance of mu- 
nicipal bonds, and through municipal 
finance agencies have urged the issuance 
of municipal bonds upon a serial basis. 
The weekly offerings of investment 
dealers which the section has been re- 
ceiving from 143 sources evidence a ten- 
dency to change the character of new 
municipal issues in this respect. 

3. Gathered the material and studied 
the railroad situation, and held the sec- 
tion in readiness through an appropriate 
committee to protect the railroad secur- 
ity holdings of member banks, in the 
event that the organizations in the field 
(the object of which is to protect the 
interests of railway security holders 
generally) required assistance that the 
section could render. 

4. Introduced bills, which were 
passed in six states, permitting savings 
funds to be invested in bank acceptances 
and trade acceptances endorsed by a 
bank or trust company. Committee has 


been organized in every state of the 
Union to urge the use of temporary and 
available funds for investment in ac- 
ceptances. There has been splendid in- 
terest in the work of this committee. 

5. Studied the foreign securities 
market, to the end that within a short 
time the section will be able to conduct 
a campaign amongst its members, where 
necessary, to amend state laws and to 
urge investment in certain high-grade 
foreign securities; thus the savings 
banks will do their part in the essential 
absorption of foreign obligations. 

6. Advocated a bill which was sub- 
sequently introduced in Congress by the 
Federal Legislative Committee of the 
A. B. A., which would permit mutual 
savings banks to become members of the 
Federal Reserve System. Much study 
and consideration has been given this 
matter. 

7. Conducted campaign to perpetu- 
ate war savings as peace savings, 
through issuance of appropriate litera- 
ture, special service to banks, outlines 
of local campaigns, and national pub- 
licity. 

8. Codperated with the Government 
of Japan in the conduct of an effective 
thrift campaign throughout Japan and 
Korea. Literature was prepared, let- 
ters were written, conferences were had 
with representatives of Japan with rela- 
tion to this campaign. Naturally such 
coéperation has a vital effect in stimu- 
lating good-will between America and 
Japan. The Japanese appreciation is 
marked through gifts received by the 
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section for the services we have already 
rendered. 

9. Conducted a campaign among the 
foreign-born to give them a better un- 
derstanding of American savings insti- 
tutions and the use of them in place of 
the nefarious private banker. Much de- 
tail work was done in this respect. 
Pamphlets were written and _ several 
conferences were attended in pursuance 
of this work. Many letters were writ- 
ten designed to offset the efforts of the 
get-rich-quick promoter, the Liberty 
Bond swindler, and the land-shark. 
State committees have been formed in 


the states where the foreign-born pre- 
dominate. 

10. Conducted a special service de- 
partment for members, which has se- 
cured their satisfaction. This has re- 
quired a large correspondence on the 
part of the Secretary’s office. 

11. The section has had in prepara- 
tion a _ well-thought-out membership 


‘campaign. The campaign is ready to 


launch and has been for two months, 
but owing to a delay in the printing of 
a chart of Association Activities, which 
was included in the campaign, same has 
been delayed, and is expected to be 
launched during the middle of May. 


Book Reviews 





SociaLism AND AMERICAN IpeEats. By 
William Starr Myers. Princeton 
University Press. Princeton, N. J. 


The object of the writer is to lay be- 
fore the people reasons showing that 
Socialism is in theory and practice ab- 
solutely opposed and contrary to the 
principles of Americanism and democ- 
racy. 

The contents show: (1) Why Social- 
ism appeals to our foreign-born popula- 
tion; (2) Conflict with the basic princi- 
ples of democracy and religion; (3) 
Some instances of practical failure; (4) 
The true antidote found in codperative 
effort. 


Q 


Conruict oF Laws ReEtatine To Bitis 
AND Notes. By Ernest G. Lorenzen. 
Yale University Press, New Haven. 


Beginning his study by a comparison 
of the Anglo-American law of bills and 
notes, the author proceeds to a presen- 
tation of the rules of the conflict of laws 
relating to bills and notes in force in 


the United States and foreign countries. 

He then examines and discusses these 
to ascertain which would be the most 
appropriate for adoption in the fram- 
ing of a uniform law for the United 
States. 

An appendix contains the English 
Bills of Exchange Act, the American 
Negotiable Instruments Law, the Con- 
vention of the Hague Relating to Bills 
and Notes, in French and in an English 
translation, and comparative tables of 
sections and articles of the various acts. 
Complete index and bibliography. 


a 


AtcorN System or Mopern Bank 
BooKKEEPING aND AccounTING. By 
E. G. Alcorn. American Text Book 
Co., Columbus, O. 


This is a complete set of bank book- 
keeping forms for the student. It con- 
tains a book for bank documents, for 
cash in vault, one of blank forms, a set 
of blank books (six volumes) and two 
envelope files. 
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War Borrowine. By Jacob H. Hol- 
lander. Macmillan Company, New 
York. ; 


A study of the thirty-one issues of 
United States Treasury Certificates of 
indebtedness emitted during the recent 
war. 

The direct fiscal results are carefully 
analyzed and the collateral effect upon 
the business world, through the money 
market, and upon social well-being, 
through the price level, are traced. 

Sound and admirable in the main, our 
war borrowing has been marred here and 
there by serious error, injuring us now 
and is certain to plague us hereafter if 
unamended. A concluding chapter pre- 
sents suggestions with respect to the 
future. Indexed. 


ay 


Gotp, Prices aND THE WITWATER- 
STRAND. By R. A. Sehfeldt. P. S. 
King & Son., Ltd., London. 


The history of the production of gold 
is compared with the history of prices. 

In discussing the relation between the 
two the author takes up (1) the gold 
supply, (2) the requirements of com- 
merce, (3) paper substitutes, (4) influ- 
ence of the war. (5) position of the Wit- 
waterstrand. In the appendix is given 
statistical tables and the valuation of 
mines. 


ay 


ConsTITUTIONAL PowEerR aNnp Wor.p 
Arrairs. By George Sutherland. Co- 
lumbia University Press, New York. 


This book is especially timely since it 
deals with the important constitutional 
questions at present engaging public at- 
tention in connection with the League 
of Nations. 

It considers the powers of the na- 
tional government in external affairs. 
Chapters are devoted to the treaty-mak- 
ing power, the war powers, and “De- 
mocracy and the Constitution.” 

The book ends with a discussion of 


conditions after the war and affirms the 
need of liberal constitutional construc- 
tion in world affairs. 


Oh 


Money. By Edwin Cannan. P. S. 
King & Son, Ltd., London. 


The object of this volume is to give 
in clear statements the reasons for the 
changing value of money and the rising 
and falling of prices. 

It is the supplement to the author's 
book on “Wealth,” but is issued sepa- 
rately to make more emphatic the appli- 
cation of its argument to present day 
ecnditions. 


Wh 


Foreign Financia, Controw iN 
Cua. By T. W. Overlach. Mac- 


millan Co., New York. 


This book presents an unbiased analy- 
sis of the financial and political activi- 
ties of the six leading powers in China 
during the last twenty years. 

Lest the rivalries of these nations 
center in a war, it will be necessary to 
re-adjust interests and viewpoints on 
the basis of mutual respect for the needs 
and aspirations of all, including those 
of China. 

The author emphasizes the need of 
international financial coéperation. 


Income Tax Procepure ror 1919. By 
Robert H. Montgomery. Ronald 
Press Co., New York. 


In this volume, every phase of the 
intricate income tax law is discussed 
and analyzed. The author's comments 
and explicit instructions will enable the 
taxpayer to handle each item of his 
final return with accuracy, ease and 
confidence. 

A new and improved arrangement 
makes this edition much more conven- 
ient than its predecessors. Each sec- 
tion of the law is quoted and the Treas- 
ury Department rulings which apply 
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follow. The index is unusually com- 
plete. 
aa 
Excuance Tastes. Compiled by 
Ernest Levy. Dutton & Co., New 
York. 


This book will give valuable help to 
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those who do business with foreign coun- 
tries and who must know the exact cost 
and selling price in French currency. 

As the tables cover all rates from $5.00 
to $5.79, they will prove useful not only 
now while rates are abnormally low, but 
during the entire transitory period up 
to and including the time when rates 
once more become normal. 


Large Earnings of Westinghouse Company 


(5 20ss business of the Westing- 

house Electric and Manufacturing 
Company, as shown by the report for 
the year ended March 31, 1919, 
amounted to $160,379,942, which rep- 
resents a gain of almost $65,000,000 
over the previous year. Last year’s 
business establishes a high record for 
earnings, and compares with a gross of 
$39,977,566 for 1913, the year pre- 
ceding the war. 

After providing for $129,271,556 
operating charges, the net operating 
profit for the last fiscal year was $31,- 
408,386, or more than double the net 
manufacturing profit in the year ended 
in March, 1918, and approximately 
seven times the net manufacturing 
profit of 1913. 

The total net income was $32,731,- 
648, after all charges and the deduc- 
tion of Federal taxes, amounting to 
$15,059,097, or the equivalent of $10.63 
a share on the outstanding common 
shares of $50 par value after providing 
for preferred dividends. In the pre- 


ceding year the earnings applicable to 
the common were equal to $10.68 a 
share. 

The following table shows the chief 
items of the income account: 


1919 1918 
Gross earnings... .$160,379,942 $95,735,407 
Operating costs ... 129,271,556 80,225,937 
Net mfg. profit... 31,408,386 15,509,470 
Gross income ..... 32,731,648 16,834,733 
Federal taxes a! eee 
Net for dividend... 15,059,007 15,405,681 
Gross surplus..... 36,207,732 26,404,695 


The gross earnings, the report says, 
include the earnings of the J. Stevens 
Arms Company and the New England 
Westinghouse Company. The latter 
plant will hereafter be devoted to the 
manufacture of industrial motors and 
automobile starting and lighting ap- 
paratus, thus relieving a crowded con- 
dition at Newark and certain depart- 
ment in East Pittsburgh. 
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Bank Advertising Exchange 


Those listed herewith are willing to exchange booklets, folders ani other advertis- 


ing matter issued by them. Subscribers can get on this list free of charge 





Watch for New Names and Other Changes 





A 


Adams, F. R., Will County National Bank, 
Joliet, Ill. 
American National Bank, Pendleton, Oregon. 


——- Savings Bank, Springfield, °. 
Ansley, D., c/o Central Trust Co., San Antonio, 
Tex. 
B 


Bader, A. F., assistant cashier, Old State Na- 
tional Bank, Evansville, Ind. 

Bailey, C. W., cashier, First National Bank of 
Clarksville, Clarksville, Tenn. 

Bankers Magazine, The, New York. 

Bauder, Ray E., manager new business depart- 
ment, National City Bank, Chicago, IIl. 
Baugher, E. M., president, The Home Building 

Association Co., Newark, O. 

Bennett, H. D., assistant cashier, Capital Na- 
tional Bank, Lansing, Mich. 

Bernheim, E., Ph.D., Foreign Dept., The Nation- 
al Shawmut Bank of Boston, Boston, Mass. 

Bize, L. A., — Citizens Bank and Trust 
Co., Tampa, 

Bollman, H. C., enaisier, First National Bank, 
Collinsville, Okla. 

Branham, D. R., director publicity, Hellman 
Commercial Trust and Savings Bank, Los 
Angeles, Cal. 

Brooks, T. J., vice-president, The Guaranty 
Trust and Savings Bank, Jacksonville, Fila. 

Brown, R. A., assistant cashier, Citizens Na- 
tional Bank, Raleigh, N. C. 

Bunch, F. B., cashier, Merchants and Farmers 
Bank, Statesville, N. C. 

Burton, E. C., vice-president, Penn National 
Bank, Chester, Pa, 


© 


Conhaim, Herbert J., publicity manager, Fort 
Dearborn National Bank, Chicago, Ill. 

Cox, Ray, cashier, American Savings Bank, 
Springfield, Mo. 

Crowson, M. Clarence, cashier, Home Banking 
Co., High Point, Cc. 

Culbreth, Eugene E., Commercial National 
Bank, Raleigh, N. C. 


D 


Dayton, T. S., putlicity Eowe~. Guaranty 
Trust Co., New York 


Deily, H. E., Tradesmen’s National Bank, Phila- 


delph ia, Pa. 
Dysart, W. R., assistant cashier, First National 
Bank, Ripon, Wis. 


E 
Eberspacher, J. C., assistant cashier, First Na- 
tional Bank, Shelbyville, 
—. A. A., secretary, North Side Savings 
ank, New York City. 
Eliseortk, F. W., vice-president, Hibernia Bank 
& Trust Co., New Orleans, La. 


& 


“inch, E. W., assistant cashier, Birmingham 
Trust and Savings Co., Birmingham, Ala. 
Fisher, C. J. (Miss), Hoggson Bros., 485 Fifth 
Avenue, N Y. C. é 


G 


Germo, Eleanor, manager publicity department, 
Los Angeles Trust & Savings Bank, Los 
Angeles, Cal. 


Grimm, H. CD director, Department of New 
Business, ~. Joseph Valley Bank, Elkhart, 
Indiana. 

Groves, J. W., 2dvertising manager, Minnesota 
Loan and irust Co., Minneapolis, Minn. 


Hall, J. Comly, Farmers and Mechanics Trust 
Co., West Chester, Pa. 

Hamsher, C, F., president First National Bank, 
Los Gatos, ‘Cal. 

Haskell, E. G., Barnett National Bank, Jack- 
sonville, Fila. 

Hatton, E. A., cashter, First National Bank, 


Dei Rio, ‘Vox 
Hillyer, EB. L., secretary, Union Trust Co. of 
D. C.,. Washington, 


Hoagland, Jessamine G., publicity manager, Na- 
tional City Bank, Chicago, Il. 

Hoffman, A. C. manager, department of 
publicity, The Security Trust & Savings 
Bank, Los poore. Cal. 

Hokanson, N. M., advertising manager, State 
Bank of Chicago, Chicago, III. 

Holdam, J. V., advertising imanager, Chat- 
tanooga Savings Bank, Chattanooga, Tenn. 

Hunter, Harold G., Sec’y and Treas., Kansas 
— Terminal Trust Company, Kansas City, 

oO. 


Imhoff, Charles H., vice-president, Union Na- 
tional Bank, Newark, N. J. 


J 


Jarvis, Charles D., publicity manager, Savings 
Bank of Utica, Utica, N. Y. 

Jessup, Theodore, assistant cashier, Woodlawn 
Trust and Savings Bank, 1204 E. 68rd 
Street, Chicago, Il. 

Johnson, E. W., Warren National Bank, War- 
ren, Pa. 

Jones, Marshall H., Asst. Cashier First and 
Citizens National Bank, Elizabeth City, N. C. 


K 
Kahn, A. T., vice-president, » one Na- 
tigeet Bank, Shreveport, 
Kay, W. Jr., manager publicity department, 


SAT. Bank and Fort Sutter National 
Bank, Sacramento, Cal. 

Keller, C. B., Jr., assistant cashier, Stroudsburg 
National’ Bank, Stroudsburg, Pa. 

Kittredge, E. H., publicity manager, Old Col- 
ony Trust Co., Boston, Mass. 

Kommers, W. J., vice-president, Union Trust 
Co., Spokane, Wash. 


L 
Lanier, B. W., Asst. Treas., United States Tr. 
Co., Jacksonville, Fla. 


Lanng, Edgar R., advertising manager, Hibernia 
Bank and Trust Company, New Orleans, La. 

Logan, John, cashier, Columbus State Bank, 
Columbus, Mont. 

Lovett, W. R., Atlantic National Bank of Jack- 
sonvilie, Jacksonville, Fla. 


M 


McCorkle, Josephine C., Publicity Manager, The 
City eam Bank, Evansville, iné 

McDowell, J. H., c/o American Trust and Bank- 
ing Co., pt E Tenn. 
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Mann., Ralph H., treasurer, Park Trust Co., 
Worcester, Mass. 
Marvel, Charies S., cashier, The First-Second 
Savings and Trust Co., Akron, O. 
Matthews, Dave S., advertising manager, Farm- 
ers and Merchants Bank, Stockton, Cal. 
Matthews, H. B., advertising manager, S. W. 
Straus & Co., 150 Broadway, New York 
ity. 
Mead, Harold O., Asst. Cashier, The Bkg. Cor- 
poration of Montana, Helena, Mont. 
Merrill, Frank, advertising manager, The 
— National Bank, Minneapolis, 
nn. 
Meyer, A. J., publicity department, Union Trust 
Co., Roc chester, eo we 
Mills, W. C., New Business Department, Metro- 
a Trust Co., 60 Wall Street, New York 


Moniteur des Interets Materiels, 27 Pl. de 
Louvain, Brussels, Belgium. 

Muralt, Henry de, secretary, Swiss Banking 
Association, Zurich, Switzerland. 


N 
Nye, Frank T., cashier, First National Bank, 
Northboro, Iowa, 


0 


Overton, J. A., cashier, The National Bank of 
Smithtown Branch, Smithtown Branch, 


P 


Peede, Loring G., Publicity Mgr., Mercantile 
Bank of the Americas, 44 Pine street, New 


or 

Pierce, Matthew G., publicity manager, Harris 
Trust and Savings Bank, Chicago, IIL 

Poole, John, president, Federal National Bank, 
Washington, D. C. 

Potts, W. W., secretary and treasurer, The Fed- 
eral Title and Trust Co., Beaver Falls, Pa. 


R 


Raven, F. J., American Oriental Banking Cor- 
poration, Shanghai, China. 

Reid, Carol S., publicity manager, The People’s 
Bank, Ltd., Hilo, T. H. 

Powell, V. M., cashier, Home Savings Bank, 
Brooklyn, N. Y. 

Ruebel, D. A., publicity manager, St. Louis 
Union Bank, St. Louis, Mo. 

Ruff, William J.. cashier, Luzerne County Na- 
tional Bank, Wilkes-Barre, Pa. 


Schlenker, Almot, cashier, First National Bank, 
Brenham, Tex. 

Scott, Walker, vice-president, Virginia Trust Co., 
Richmond, Va. 

Shepherd, George W., c/o International Trust 
'o., Boston, Mass. 


Shoven, A. M., cashier, Kankakee Connty Trust 
and Savings Bank, Kankakee 
smith. A. C., vice-president, “City ” National 
Bank, Clinton, Iowa. 
Smith, Allen T., manager Special Service De. 
partment, Industrial Savings Bank, Flint, 


ic 
Staker, F. M., manager, safe deposit depart- 
ment, Commerce Trust Co., Kansas City, 


Mo 

Starr, E. dow pugsietty manager, Wachovia Bank 
and Trust Co., Winston-Salem, N. C. 

Stein, Rudolph, assistant Cw John. Nemeth 
State Bank, New York Cit 

Stewart, F. E., 1505 Jefferson St, Toledo, O, 

Stoner, T. H., cashier, The Peoples National 
Bank, Waynesboro, a. 

Stover, J. C., secretary-treasurer, Indiana Sav- 
inge and Loan Association, South Bend, Ind. 


T 


Taylor, C. E., Jr., president, bay ary Sav- 
ings and Trust Co., Wilmington, N. C. 


Vv 


Van Blarcom, Wessels, assistant cashier, Second 
Nat — Bank, Paterson, 


Van Name, Miss M. L, 615 Stephen Girard 
Building. Philadelphia, Pa. 
w 


Wadden, John W., president Lake County 
Bank, Madison, S. D. 

Wilkes, W. H., assistant to the president, ae 
tional Bank of Commerce, St. Louis, 

Williams, F. treasurer, Albany City Savings 
Institution, "Albany, N. Y. 

Williams, J. E., assistant cashier, Third Na- 

tional Bank, Scranton, Pa. 

Winshin Addison L., vice-president and man- 
ager, New Business Department, National 
Shawmut Bank, Boston, Massachusetts. 


Zimmerman, Frank A., treasurer, Chambers- 
burg Trust Co., Chambersburg, Pa. 

Zimmerman, Paul E., cashier, Oak Park Trust 
and Savings Bank, Oak Park, Ill. 





NEW NAMES 


Baker, I. W., Mgr., Advertising Dept., Guardian 
Saves. and Tr. Co., Cleveland, Ohio. 

Banco Mercantil Americano Del Peru, Lima, 
Peru, S. A. 

Davis, Clark B., Asst. Secy., Franklin Tr. Co., 
166 Montague St., Brooklyn, N. Y. 

Pratt, Thomas B., Henry L. Doherty and Com- 
pany, 60 Wall St., N. Y. C. 





Keep us in touch with your 


publicity work. Each month 


current advertising is reviewed and commented upon, ads 


are reproduced and criticised in BANKING PUBLICITY 


WW 











eT] 





=2IqqHU4NN04NNN0NNNNNNUANUALUEELUOOOEELOOUUUUUOOUUUUOUUOUOOGOG UUUUUUUUUUOUUOOOOOOANOOGGOONEGENUUEEEEEEOOLUUUOOOUUOOUOUOOOUOG UGA AAbGnesunnngeneneeeoeeeeeouaeetet 





Banking and Financial Notes 


iz BAN KERS SECTION 
MAGAZINE 


SPECIAL 











{UNUNNNNVUNQQNOUUUUOUUUAUAOEOOOOUONO4O400000000UUUUUUEEEOESOOOOQOOQOOUOOOOOUUOOOOEEEEOOEEOOOOOOOOOOOOOOOOUOOOUUOUUEGEEGGOGGOOOOOOOOUO OOOO OUa eee eedAAdAAAA HAA tcacaaaeet 







COMMERCE 
National Bank, 


OF CLEVELAND 





Capital. Surplus and Undivided 
Profits $7,500.000.00 ad 


X X 7 E appreciate the business accorded us 
and we show our appreciation by the 


excellence of our service to banks and bankers. 










+ Re eater 


We solicit accounts in the confident know- 





ledge that we can satisfy new depositors even 
as we have satisfied old ones. We will welcome 
your Cleveland account. 


OFFICERS 










UNDER JOINT OWNERSHIP WITH 


THE CITIZENS SAVINGS AND TRUST CO. 
COMBINED RESOURCES OVER #$145,009,000.00 
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Uncle Sam 


gave the name 
to the 


Greater N ational Bank 
Sneter’ St Louis- | 


First NATIONAL 1 BANK 


# in St.Louis. 


















The award of the name First National Bank in St. 
Louis, to the consolidated bank, by the United States 
Government, is a fitting recognition of the many years 
of successful growth and development of three old St. 
Louis banks. 

These three banks, welded together, combing capi- 
tal, resources and organization, and with time-honored 
traditions of more than half a century, will give St. Louis 
and the Mississippi Valley a Greater National Bank. 


The First National Bank will cultivate the banking 
business of banks, bankers and business concerns and 
will conduct a Bond Department. 


Begins business in temporary quarters at 
Broadway and Locust, July 7, 1919. 


St Louis Union Bank Mechanics- American Third National Bank 
National Bank 
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Banking and Financial Notes 





GUARANTY TRUST COMPANY 


Following are some recent appoint- 
ments of the Guaranty Trust Company 
of New York: 

Frederic A. Juillard, a member of the 
firm of A. D. Juillard & Co., has been 
elected a director of the Guaranty Trust 
Company of New York. 

Edwin A. Potter, Jr., president of the 
Finance and Trading Corporation, was 
appointed a vice-president of the Guar- 
anty Trust Company of New York at a 
recent meeting of the board of directors. 

Alexander Phillips, former manager 
of the Paris office, was appointed a vice- 
president. Mr. Phillips was formerly 
secretary of the United States Mort- 
gage and Trust Company of New York, 
and prior to that had been connected 
with the Comptoir National d’Escompte 
de Paris and the Credit Industriel of 
Paris. In April, 1916, he became the 
Guaranty Trust Company’s special for- 
eign representative, and when the Paris 
office was opened in May, 1917, he was 
appointed manager. He was assigned 
to special work in Belgium last Decem- 
ber, and as a result of his investigations 
the company decided to open a branch 
in Brussels. Mr. Phillips returned to 
New York May 11. 

Emanuel Appert, head of the foreign 
credit information division, was ap- 
pointed as assistant manager of the for- 
eign trade bureau. 

Benjamin G. Smith, formerly auditor 
of the company, and comptroller of the 
American Red Cross in Paris during the 
war, was appointed as assistant treas- 
urer. He has been the treasurer of the 
Guaranty’s Paris office since October, 
1918. 

Other appointments are: Assistant 
treasurer, John M. Ross; assistant sec- 
retary, James D. Hurd; assistant man- 
ager of the bond department, Hamilton 
Candee. 


MR. HEMPHILL A CHEVALIER 


Alexander J. Hemphill, chairman of 
the board, was recently decorated at the 
Hotel Biltmore with the cross of a Che- 
valier de la Legion I’ Honneur. 


NATIONAL BANK OF COMMERCE IN NEW 
YORK OPENS LONDON OFFICE 


The National Bank of Commerce in 
New York has opened an office in Lon- 
don, located at 17 Sherborne Lane, King 
William street. Kenneth H. Rockey is 
in charge. 

The statement of this bank for May 
12 shows total resources of $572,151,- 
660; and capital, surplus, and undi- 
vided profits of $51,058,707. 


NEW QUARTERS AND ELECTION OF ASIA 
BANKING CORPORATION 


The Asia Banking Corporation, for- 
merly at 66 Liberty street, New York, 
opened for business on May 6 in its 
new and larger quarters, on the ground 
floor of 35 Broadway, which it has 
leased for a period of ten years. The 
new premises comprise 7,000 square feet 
of floor space. The furniture, as well 
as the general decorative scheme, is in 
black and gold, of Oriental design. A 
feature of the new banking quarters is 
a special room for the use of represent- 
atives of firms in China, who are travel- 
ing in this country; correspondence fa- 
cilities are also provided. 

At the annual meeting of the stock- 
holders of the corporation, held on May 
6, the following directors were elected: 
C. F. Adams, vice-president First Na- 
tional Bank of Portland, Oregon; M. F. 
Backus, president National Bank of 
Commerce of Seattle, Washington; Al- 
bert Breton, vice-president Guaranty 
Trust Company of New York; Thatch- 
er M. Brown, Brown Brothers & Co., 
New York; Captain Robert Dollar, San 
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Francisco; Herbert Fleishhacker, presi- 
dent Anglo and London Paris National 
Bank of San Francisco; Fred I. Kent, 
vice-president Bankers Trust Company,. 
New York; W. C. Lane, vice-president 
Guaranty Trust Company of New 
York; Alexander Phillips, vice-presi- 
dent Guaranty Trust Company of New 
York; Seward Prosser, president Bank- 
ers Trust Company, New York; Lan- 
sing P. Reed, of Stetson, Jennings & 
Russell, New York; Charles H. Sabin, 
president Guaranty Trust Company of 
New York; George Ed. Smith, president 
Royal Typewriter Company, New York, 
and Eugene W. Stetson, vice-president 
Guaranty Trust Company of New York. 

The Asia Banking Corporation has 
announced the opening of a branch in 
Peking, which makes the fourth branch 
of the corporation now doing business 
in China, the other branches being lo- 
cated at Shanghai, Hankow, and Tien- 
tsin. Branches are also being opened 








Cur first Provident 


Merchants National Bank 


RICHMOND, VA. 


Capital . . . $400,000 
Surplus and Profits over 1,600,000 


The Gateway to and Coliection 
Center for Southeastern States 


Send Us Your Items 
“ON TO RICHMOND” 




















in Nangsa, Canton, and Hong Kong. 

Announcement was also given out that 
J. H. Wichers has been made assistant 
general manager of the branches of the 
corporation in the Orient; and A. A. 
Darliac, an assistant secretary, in 
charge, temporarily, of the Peking 
branch. 


INCREASED CAPITAL OF CHATHAM AND 
PHENIX NATIONAL BANK 


The directors of the Chatham and 
Phenix National Bank of New York 
have voted to recommend to sharehold- 
ers an increase of the bank’s capital 
from $3,500,000 to $7,000,000, action 
on this recommendation to be taken on 
June 12, and if favorable, increase to 
become official on July 15. Under the 
plan contemplated, the new stock will 
be offered to shareholders at $200 per 
share in equal proportion to present 
holdings. Par value of the stock being 
$100, this sale is to increase the bank’s 
assets by $7,000,000, half to be added 
to the present capital of $3,500,000, the 
remainder to be credited to undivided 
profits and surplus, now approximately 
$2,500,000. 

Under the present charter of the 
Chatham and Phenix National Bank, 
there can be no more branches here than 
the twelve already established in New 
York City, and the directors do not ex- 
pect to open foreign branches in the 
near future; they have explained that 
the proposed increase in capital is being 
brought about with no intention of ex- 
pansion, but because the capital and 
surplus have been rather small for the 
size of the deposit account, now more 
than $100,000,000. 


IRVING TRUST ACQUIRES SHERMAN NA- 
TIONAL BANK 


Interests connected with the Irving 
Trust Company of New York have pur- 
chased the control of the Sherman Na- 
tional Bank, located at Fifth avenue 
and Thirty-second street, New York. 
While no definite plans were announced, 
it is understood that in the near future 
a consolidation of the two institutions 
will take place, and that the business 
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The Policy of this Bank during Ninetyfive Years has 
been outlined by Honorable Hugh McCulloch, 
the first Comptroller of the Currency, in 
the first report issued by his office: 


Ce ea ar errr 


**Do nothing to foster and encourage speculation. 
“Give facilities only to legitimate and prudent transactions. 
“*Distribute your loans rather than concentrate them in a few 3 
hands. H 
**Pursue a straightforward, upright, legitimate banking business. 
“Treat your customers liberally, bearing in mind that the bank 
prospers as its customers prosper.”’ 
We are seeking new business on our record, 


Che 


Chemiral National Bank 
of New York 
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now conducted by the Sherman National 
Bank will be continued in connection 
with the business of the Irving Trust 
Company at the same address and under 
the same general management. 

The board of directors has appointed 
Philip F. Gray treasurer of the Irving 
Trust Company. 


ANGLO-SOUTH AMERICAN BANK MOVES TO 
BROADWAY 


One of the latest banks to leave Wall 
street for Broadway is the Anglo-South 
American Bank, Limited, which moved 
on May 3 from its quarters at 60 Wall 
street to the five-story building at 49 
Broadway. The change was made nec- 
essary by the fact that the business of 
the bank had outgrown the Wall street 
quarters. In the building at 49 Broad- 
way the bank will use the two main 
floors at once, holding an option on the 
entire premises, effective at the end of 
four. years, in case further growth as 
rapid as that of the past makes neces- 
sary more space. 
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PROPOSED INCREASE IN CAPITAL OF THE 


IRVING NATIONAL BANK 


There will be a special meeting of 
shareholders of the Irving National 
Bank of New York on June 20 to vote 
on a proposition to increase the capital 
stock from $4,500,000 to $6,000,000. 
Of the 15,000 shares of new stock 
11,250 shares will be offered to stock- 
holders at par, $100, at the rate of one 
new share for each four now held. The 
right to subscribe expires July 21. The 
remaining 3,750 shares of new stock are 
to be sold or disposed of at the discre- 
tion of the board of directors at a price 
not less than the book value. For the 
purposes of the special meeting the 
books close June 12 and reopen June 20. 


MERCANTILE TRUST COMPANY ELECTIONS 


At a meeting of the directors of the 
Mercantile Trust Company of New 
York on May 8, 1919, Henry R. John- 
ston was elected to the office of assistant 
to the president, and John J. Teal ‘to 
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Kings County Trust Company 
City of New York, Borough of Brooklyn 
Capital $500,000 Surplus $2,000,000 Undivided Profits $700,000 


OFFICERS 
JULIAN D. FAIRCHILD, President 
JULIAN P. FAIRCHILD, THOMAS BLAKE, Secretary 


D. W. MeWILLIAMS, Vice- Presidents Hage et ae ys 
WILLIAM J. WASON, JR., : Rory 


GEORGE V. BROWER, Counsel 
ACCOUNTS INVITED. INTEREST ALLOWED ON DEPOSITS. 
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Mercantile Trust Company, July 9, 
1918, taking charge of credit work. Be- 
fore that he had worked in various 
executive positions with the Erie and 
Lehigh Valley railroads. He was assist- 
ant to the vice-president, in charge of 
traffic with the latter at the time of leav- 
ing its service for that of the Mercantile 
Trust Company. 





HENRY R. JOHNSTON 


Assistant to President Mercantile Trust Company, 
New York 


that of assistant secretary of the com- 
pany. 

Mr. Johnston became connected with 
the company January 1 of this year, 
after his discharge from the Naval Avia- 
tion Service. Prior to the outbreak of 
the war he had practiced law for six 
vears, and was a member of the firm of 


Greene & Hurd, of New ¥ ork. : Assistant Secretary Mercantile Trust Company. 
Mr. Teal entered the service of the New York 





JOHN J. TEAL 
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‘‘*The Bank That Service Built’’ 
THE 


SEABOARD NATIONAL BANK: 


OF THE CITY OF NEW YORK 


Capital . » $1,000,000 
Surplus and Profits (Earned) 7 ,891,000 
Deposits ‘ ‘ ‘ ¥ 65,090,000 


S. G. BAYNE, President 





Cc. C. THOMPSON, Vice-President 
B. L. GILL, Vice-President 
W. K. CLEVERLEY, Vice-President 
L. N. DeVAUSNEY, Vicc-President 
Cc. H. MARFIELD, Cashier 


SAMUEL G. BAYNE 
WILLIAM K. CLEVERLEY 
EDWARD J. CORNISH 
HENRY WHITON 


CONTINENTAL COMMERCIAL NATIONAL 
BANK AND THE MERCANTILE BANK 
OF THE AMERICAS 


At a meeting of the board of directors 
of the Mercantile Bank of the Americas, 
New York, May 15, arrangements were 
completed whereby the Continental and 
Commercial National Bank of Chicago 
becomes a stockholder in the Mercantile 
Bank of the Americas, and joins its 
forces to that institution for the further 
development of foreign trade and the 
enterprises in which the Mercantile 
Bank of the Americas is interested. 

This step by the Continental and 
Commercial National Bank is in line 
with its policy of expanding its facili- 
ties so that it may be able to offer its 
customers and other Middle Western in- 
terests all the.facilities and advantages 
that come through direct connection 
with an American bank for foreign trade 
having an organization throughout the 
world. 

Arthur Reynolds, vice-president of 


DIRECTORS 
HENRY C. FOLGER 
BENNETT L., GILL 
EDW. H. R. GREEN 
PETER McDONNELL 


The success of this bank is founded upon a policy of painstaking, 
efficient and courteous service to all 


ACCOUNTS INVITED 
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oO. M. JEFFERDS, Asst. Cashier 
c. C. FISHER, Asst. Cashier 
J. D. SMITH, Asst. Cashier 
B. I. DADSON, Asst. Cashier 
J. E. ORR, Asst. Cashier 


JOSEPH SEEP 

CHARLES C. THOMPSON 
DAVID H. E. JONES 
ROBERT J. CALDWELL 


the Continental and Commercial Na- 
tional Bank, will be a member of the 
board of directors of the Mercantile 
Bank of the Americas. 

A branch of the Mercantile Bank of 
the Americas is to be established shortly 
in New Orleans. The bank, like the 
parent institution in New York, will en- 
gage only in such forms of banking as 
will facilitate overseas business. Its 
aim will be to supplement the facilities 
already offered by the local financial in- 
stitutions in the lower Mississippi Val- 
ley. 


NATIONAL CITY BANK HAS TWELVE 
BRANCHES IN CUBA 
The National City Bank of New 


York announces the opening of a new 
branch in Caibarien, Cuba. The bank 
has opened in Havana a sub-branch of 
its main office in that city, located at an 
important business center of Havana 
known as Cuatro Caminos. The steady 
development of the business of the Na- 
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OF THE 
CITY OF NEW YORK 
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FRANK J. HEANEY 
Vice. President 
WILLIAM H. STRAWN 
Vice-President 
NORBORNE P. GATLING C. STANLEY MITCHELL 

Vice-President 
H. A. CLINKUNBROOMER -  ROLFE E. BOLLING 
Vice-President 
MAX MARKELL 
Vice-President 
WILLIAM MILNE 
Vice-President 
HENRY L. CADMUS 
Asst. Casbier 
HENRY C. HOOLEY 
Asst. Cashier 
JOSEPH BROWN 
Asst. Cashier 


RESOURCES 100 MILLION DOLLARS 





LOUIS G. KAUFMAN 
President 
RICHARD H, HIGGINS 
Vice-President 


BERT L. HASKINS 
Vice-Pres. and Cashier 


Vice-President 


Vice-President 
GEORGE R. BAKER 
Vice-President 
JOHN B. FORSYTH 
Vice-President 
WALTER B. BOICE 
Asst. Cashier 
VINTON M. NORRIS 
Asst. Cashier 
HARVEY H. ROBERTSON 
Asst. Cashier 
GEORGE M. HARD 
Chairman 


ACCOUNTS INVITED 
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tional City Bank in Havana has necessi- 
tated the opening not only of this new 
office, but also another one in an equally 
important section of the city, on Avenida 
Italiano (or, as it is more generally 
known, Galiano street), this latter one 
opened during the month of June. With 
these in operation, the National City 
Bank will have twelve branches in the 
Republic of Cuba. 

Nathan C. Kingsbury, vice-president 
of the American Telephone and_ Tele- 
graph Company, has been added to the 
bank’s directorate. 


AMERICAN FOREIGN BANKING CORPORA- 
TION, NEW YORK 


Removal of the American Foreign 
Banking Corporation from 56 Wall 
street to new and larger quarters at 53 
Broadway has been made necessary by 
the growth of the corporation. 


BANK OF NEW YORK 


At a meeting of the board of directors 
of the Bank of New York, N. B. A., 
Frank C. Munson, of the Munson 
Steamship Company, was elected a di- 
rector. 

Joseph Andrews has been elected a 
vice-president, and C. P. Hunt, formerly 
assistant cashier, has been appointed 
cashier. ; 
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ALVIN W. KRECH ON THE BOARD OF THE 
METROPOLITAN OPERA COMPANY 


Alvin W. Krech, president of the 
Equitable Trust Company of New 
York, has been elected a member of the 
board of directors of the Metropolitan 
Opera Company. 


BANK OF CUBA IN NEW YORK 


Michael J. Murphy, of A. B. Leach & 
Co., of New York, has been elected to 
the directorship of the Bank of Cuba in 
New York. 


BANKERS TRUST COMPANY 


Pierre S. Du Pont, president of the 
Du Pont de Nemours Powder Company, 
has been elected a director of the Bank- 
ers Trust Company of New York. 

C. C. Price, who has been connected 
with the trust department of the com- 
pany for a number of years, has been 
appointed assistant trust officer. 

As a part of its programme to extend 
its business in foreign countries, the 
Bankers Trust Company of New York 
is sending James W. McCrosky on an 
extended trip through the important 
centers of South America, where he is 
to develop and extend the present con- 
nections of the company and provide 
new facilities for the financing of Amer- 
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Statement of Condition, May 12, 1919 


RESOURCES 
Loans and Discounts........ $13,759,433.62 
U. S. Bonds and Certificates 
of Indebtedness .........-. 2,702,257.54 


Other Bonds, Securities, Etc. 1,195,970.69 
Due from Banks and 


, eee ee 330,310.94 
Cash, Exchanges and Due 

from Federal Reserve 

WOME cccccccecccecstssaes 5,619,962.54 
Interest Accrued ........... 41,985.40 


Customers’ Liability Under 
Letters of Credit and Ac- 


COPTANGSS oc ccccccccccecss 705,066.34 
SOU cboséccvesiusdscuss $24,354,987.07 


Commercial and Travellers Credits issued but net drawn against, $1.202,652.44 


Phineas C. Lounsbury, Chairman Hy 
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ATLANTIC 


National Bank 


Bro 


NEW YORK CITY 


LIABILITIES 
Comite Weegee. 6002600266260 $1,000,000.00 
Surplus and Undivided e 
PEED sabastaadstencests 968,721.30 
Unearned Discounts ....... 81,750.44 


Reserved for Taxes, Ex- 
penses, Etc. . 35,387.08 

WOGGEIS 6.00 w'en0c 0000 0egecne 20,675,661.91 

Due Federal Reserve Bank il} 
Secured by Gov't Obliga- || 





CE bab phasic reteeduetaes 750,000.00 il] 
CUPGUERATER : ccccccccccceesce 138,400.00 il} 
Letters of Credit and Ac- | 

Ceptances ..ccccccccccces 705,066.34 WW 

oo: iucnssnesinees $24,354,987.07 H 


Herman D. Kountze, President it} 


Fdyard K. Cherrill, Vice-Pres. 
Gilbert H. Johnson, Vice-Pres. 
Kimball C. Atwood. Vice-Pres. 
Charles F. Junod, Vice-Pres. 


Frank E. Andruss, Cashier 

John P. Laird, Asst. Cashier 

John H. Brennen, Asst. Cashier 
John H. Trowbridge, Asst. Cashier 








ican trade. Besides this, he is to secure 
data for American exporters and import- 
ers on South American trade conditions, 
and investigate opportunities for the in- 
vestment of American capital in South 
American enterprises, especially public 
utilities and railway projects. 

Mr. McCrosky has had experience as 
a South American importer and as a 
United States exporter to South Amer- 
ica. He was chief engineer for the first 
electric street railway and the first 
hydro-electric power plant built by 
American interests in Argentina. Be- 
fore he came to the Bankers Trust Com- 
pany he had been in Washington as a 
volunteer member of the Contraband 
Committee, and advisor on the South 
American affairs of the War Trade 
Board. 

Seward Prosser, president of the 
Bankers Trust Company, has left for 
Paris to select the site for the office to 
be established there. When suitable 
quarters have been found, R. H. Giles, 
treasurer, and W. A. Henderson, audi- 


tor, with a number of other employees, 
will leave to form a nucleus personnel in 
Paris. Bertram Lord, who sailed for 
France in February, is to be in charge 
of the office. 


PARK-UNION FOREIGN BANKING CORPO- 
RATION OPEN FOR BUSINESS 


The importance that the development 
of the foreign markets has come to have 
in the future plans of American busi- 
ness men and bankers is being constant- 
ly emphasized by the organization of 
banks to specialize particularly in the 
field of international banking. The 
newest of these institutions is the Park- 
Union Foreign Banking Corporation 
which formally opens its doors for busi- 
ness on June 1, at No. 56 Wall street. 

With the opening of the new bank a 
new personality is projected into the in- 
ternational banking field, yet one not un- 
krown to American business men. 
Charles A. Holder, president of the 
Park-Union Foreign Banking Corpora- 
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tion, brings to his new connection an 
experience and knowledge of foreign 
trade affairs possessed by few men and 
of superior value at this time when 
American business is seeking expansion 
to the foreign trade fields. 

T. Fred Aspden, formerly a_ vice- 
president of the American Foreign 
Banking Corporation, New York, has 


DR. CHARLES A. HOLDER 


President Park-Union Foreign Banking Corperation, 
56 Wall Street, New York 


been secured in the same capacity by the 
Park-Union Foreign Banking Corpora- 
tion. Mr. Aspden has devoted a great 
deal of time to the study and develop- 
ment of business with foreign countries 
and is also considered a specialist in this 
line. 

Mr. Holder was born in New York 
City. He was for nine years a mem- 
ber of the Consular service for which 
he forsook the practice of his profession 
of medicine. As a result of his wide 
experience as a consular officer he has 
a clear insight into international trade 


affairs, having served successively as 
United States Consul at Rouen, France; 
Consul-General at Christiania, Nor- 
way; Consul at Cologne, Germany, and 
Vice-Consul-General at London. His 
activities during eight years as a con- 
sular representative of the United 
States had much to do with the solving 
of international trade problems. While 
vice-consul-general at London during 
1914, the first year of the war, his suc- 
cess in solving the complexities of Euro- 
pean trade at that time caused his re- 
call to the United States and his assign- 
ment as Foreign Trade Adviser to the 
State Department. During his in- 
cumbency of that office, Mr. Holder 
was instrumental in unraveling many 
of the complications between Amer- 
ican business men and the British 
Government, and succeeded in _ ob- 
taining the release of vast quantities 
of shipping consigned to American im- 
porters which had been tied up in the 
various European ports as a result of 
the order in council. Mr. Holder re- 
signed as Foreign Trade Adviser July 
1, 1916, to become vice-president of 
G. Amsinck and Company, of New 
York. He severed his connections with 
this company in February of this year 
to take active charge of the Park-Union 
Foreign Banking Corporation. 

Mr. Aspden is a native of Manchester, 
England. He entered the employ of 
the Merchants Bank of London, On- 
tario, in 1881, where he remained until 
1888. From then until 1904 he was 
with the First National Bank of Chi- 
cago, and then engaged in special work 
for the Canadian Bank of Commerce, 
traveling in connection with foreign 
business on the European continent. 
He was supervisor of the Bank of Com- 
merce, looking after foreign accounts 
and international relations, until July, 
1917, when he became vice-president of 
the American Foreign Banking Corpo- 
ration, New York. 

For the present the Park-Union’s 
activities will particularly specialize 
in the Far Eastern Field to promote 
the interests of American business in 
that territory and the Dutch East 
Indies. Under Mr. Holder’s guid- 
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ance branches have been established 
at Shanghai, China, and Yokohama, 
Japan, and arrangements are being 
made to open branches in other import- 
ant commercial centers of the Orient. 
Offices in the United States are located 
at San Francisco and Seattle. 

The Park-Union is sponsored by two 
of the largest banks in the Western 
Hemisphere, the National Park Bank 
of New York, and the Union Bank of 
Canada, the combined assets of which 
is more than $400,000,000. Among 
these prominent in the formation of the 
new company are some of the best 
known men in banking and finance, in- 
cluding Stuyvesant’ Fish, Cornelius 
Vanderbilt, Richard Delafield, Gilbert 
G. Thorne, Sir William Price, R. H. 
Williams, E. C. Hoyt, H. B. Shaw, Dr. 
C. A. Holder, R. O. McCulloch, Stephen 
Hass, W. J. Dawson and F S. Appleby. 
Headquarters of the Park-Union are 
at present at the former address of the 
American Foreign Banking Corporation. 


FIRST TRUST AND DEPOSIT COMPANY OF 
SYRACUSE 


The First Trust and Deposit Com- 
pany of Syracuse, N. Y.,, dedicated its 
remodeled banking home on Saturday, 
May 3. 

The chief speaker was William Gan- 
son Rose of Cleveland, vice-president of 
the Financial Advertisers Association of 
America. In the course of the past few 
weeks Mr. Rose has addressed the six- 
teenth anniversary banquet of the Cen- 
tral Trust and Savings Company of 
Philadelphia, and a get-together meet- 
ing of the Pennsylvania Trust Company 
of Reading. He has also been a 
speaker at the dinner dance of the 
Chapin National Bank of Springfield, 
Massachusetts, at the banquet of the 
Union Trust Company of Rochester, 
and at a large meeting of the Depositors 
Savings and Trust Company of Akron, 
Ohio. 


GIRARD NATIONAL OF PHILADELPHIA IN- 
CREASES DIVIDEND 


The board of directors of the Girard 
National Bank declared a ten per cent. 
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Developed through the 
growth and experience 
of more than half a cen- 
tury 


The First National 
Bank of Chicago 


James B. Forgan, Chairman of the Board 
Frank O. Wetmore, President 


and the 


First Trust and 
Savings Bank 


James B. Forgan, Chairman of the Board 
Melvin A. Traylor, President 


offer a complete financial 


service, organized and 
maintained at a marked 
degree of efficiency. 
Calls and _ correspond- 
ence are invited relative 
to the application of this 
service to local, national 
and to international re- 
quirements. 


Combined resources over 


$300,000,000 


























Nation-Wide Business 


We have on our books accounts of banks as far 
west as the Pacific coast, and in the south as far 
as Florida. These institutions are sending their 
items on this section to us. 





We will be glad to serve you. 


Citizens Commercial Trust Company 
Buffalo, N. Y. 


Capital and Surplus . . $2,500,000.00 
Resources . ‘ ‘ . 27,000,000.00 


MEMBER FEDERAL RESERVE SYSTEM 





























semi-annual dividend payable May 1, 
which increased the annual dividend rate 
four per cent. and placed the stock on a 
twenty per cent. basis. The last sale 
reported was at $344, but it is worth at 
least $100 more per share than quoted 
before the increased dividend. 


CALWELL ON MARITIME EXCHANGE IN 
PHILADELPHIA 


The following extracts are from a 
statement of Charles S. Calwell, presi- 
dent of the Corn Exchange National 
Bank of Philadelphia, in the “Corn 
I:xchange,” the bank’s official organ: 


This is the crucial time in the develop- 
ment of the Port of Philadelphia. There 
will be either a great increase of shipping 
activity now or a gradual slipping away 
to other ports of much of the business we 
now enjoy. 

Our merchants and manufacturers com- 
plain about not being able to secure space 
for foreign ports. Our shipping men claim 
they cannot find the cargoes to send out. 

What is needed is some central agency, 
such as the Maritime Exchange, to help 
both parties get together. 

This bank is willing to act as a clearing 
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house for all such information, or to coép- 
erate with anyone for the good of the Port 
of Philadelphia. 

Our old slogan, which has now become 
well known, needs to be emphasized again 
and again, “Ship via Philadelphia.” 


EXTRA DIVIDEND OF FRANKLIN NATIONAL 
BANK 


The board of directors of the Frank- 
lin National Bank of Philadelphia de- 
clared an extra dividend of five per 
cent., payable May 1, in addition to the 
regular semi-annual dividend of ten per 
cent. A similar extra dividend of three 
per cent. was paid May 1, 1918. The 
last sale of stock was reported at 
$502.50. 

The Franklin National Bank has been 
in operation nineteen years. The state- 
ment of March 4 last shows $4,000,000 
surplus, $1,000,000 capital, over $500,- 
000 undivided profits, and resources of 
$74,626,185. 


MECHANICS BANK OF NEW HAVEN 


The statement of the Mechanics Bank 
of New Haven, Connecticut, for the call 
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of May 12 shows a high-water mark in 
deposits of $7,034,422. This is in com- 
parison with $6,014,073 for December 
31, 1918, and, for December 31, 1917, 
$4,486,269. The capitalization of the 
bank is $300,000; surplus and undivided 
profits, $594,945; and total assets, $7,- 
982,389. The statement speaks for 
itself as to the growth of the institution. 


NATIONAL SHAWMUT BANK TO ERECT 
LARGE ADDITION 


The National Shawmut Bank of Bos- 
ton has acquired the real estate adjoin- 
ing its present property, on Devonshire 
street, taking in the Parker Building, so 
called, numbered 78-80 Devonshire 
street, and the two next adjoining prop- 
erties numbered 70-72 Devonshire street 
and 74-76 Devonshire street, comprising 
a total area of land of about 7,000 
square feet, with a rear entrance on 
Congress Square. This will make a 
frontage for the bank of 145 feet on 
Devonshire street. 

The bank will shortly begin the erec- 
tion of a new building on this land, to 
become a part of the Shawmut Bank 
Building. This step has become neces- 
sary on account of the large increase in 
business of the bank, which requires 
more space than the present quarters 
afford. The whole of the first floor and 
a portion of the rest of the addition will 
be devoted to bank purposes. Large, 
modern, and up-to-date safe deposit 
vaults will be placed in the basement of 
the addition and in the present basement 
of the Shawmut Bank Building. A 
large part of the new upper stories of 
the addition will be devoted to offices for 
bankers, merchants, and business men. 

The purchase will increase the floor 
area of the Shawmut Bank quarters be- 
tween fifty and sixty per cent., and will 
afford opportunities to greatly increase 
the foreign business, and the facilities of 
the institution in general. 


BANK OF SOMERSET IN MODERNIZED 
QUARTERS 


The Bank of Somerset of Princess 
Anne, Maryland, opened May Ist 
in its former banking home, which has 
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| Try our Service 


and you will be entirely 
satisfied 


A. D. BISSELL, President 
Cc. R. HUNTLEY, Vice-Pres. 
E. H. HUTCHINSON, Vice-Pres. 
E. J. NEWELL, Vice-Pres. 
HOWARD BISSELL, Cashier 
C. G. FEIL, Asst. Cashier 
A. J. ALLARD, Asst. Cashier 
G. H. BANGERT, Asst. Cashier 
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been thoroughly modernized by Hoggson 
Brothers, the New York and Chicago 
bank planning specialists. 

The new quarters are spacious, at- 
tractive, and bespeak convenience and 
modernity. Additional book, fund and 
security vaults will provide ample fa- 
cilities for the bank’s future require- 
ments, as well as its present needs. The 
principal feature in the new layout is 
the directors’ room, which is now on 
the mezzanine, additional working space 
on the main floor being thus secured. 

The Bank of Somerset was organized 
June 4, 1889, with a capital of $25,000, 
which has since been doubled. The 
last statement shows surplus and un- 
divided profits of $117,000. The officers 
are: Joshua W. Miles, president; H. 
Fillmore Lankford, vice-president, and 
William S. Spiva, cashier. 


SEVENTIETH ANNIVERSARY OF CITIZENS 
NATIONAL OF BALTIMORE 


The Citizens National Bank of Balti- 
more was organized in 1849, and, ex- 
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cepting for a temporary quartering in 
the neighborhood during enlargement in 
1903, the bank has been at home at 
Pratt and Hanover Streets ever since. 
At the completion of the building on 
the present site, it was thought by offi- 
cials that there would be room for ample 
expansion with continued residence for 
at least half a century, but in the six- 
teen years stretching back from now to 
then, the resources of the institution 
have gone up from $6,500,000 to $29,- 
300,000, so it is not astonishing that a 
business 450 per cent. greater than thet 
of 1903 should find the old quarters 
cramped. 

President Albert D. Graham has an- 
nounced that a site for the new build- 
ing has been purchased: three lots con- 
taining 8,800 square feet, rectangular, 
and having the advantage of light on 
ali sides. The frontage is 112 feet on 
Redwood Street, and 77 feet on Light 
Street, which means that the new bank 
building is to be centrally located in 
the financial district. Plans are not 
maturing rapidly at present, since a 
































i 


The Dictaphone 
clears your desk hours 
earlier 


A clear desk, a clear conscience, and a 
week-end of needed change and recrea- 
tion. The greatest help and joy to the 
busy bankman is The Dictaphone, be- 
cause it enables him to finish his letter- 
writing early in the day, giving him more 
time for thinking, planningand organizing. 





The Dictaphone is always ready to 
take your letters when you are ready to 
dictate. It helps you to get that much 
needed outside recreation which keeps 
the body fit and the brain clear. 


15-Minute Demonstration 


A fifteen-minute demonstration in your office, on 
your own work, will be given for the asking. 
Write today. 


IC TAPAVNE 


+ Registered ‘n the U S and Foreign Countries 


Dept. 126-F,.Woolworth Building, New York City 
Branches Everywhere. Write for Booklet, ‘‘The Man at the Desk’’ 


There is but one Dictaphone, trade -marked “‘ The Dictaphone,” 
made and merchandised by the Columbia Graphoph Comp 
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M. E. HOLDERNESS 
Vice-Presidents Third National Bank, St. Louis 


number of leases are still in the way of 
the new construction, but it is announced 
that the Citizens National Bank expects 
to have an edifice of exceptional note. 


MISSISSIPPI VALLEY TRUST COMPANY 


The Mississippi Valley Trust Com- 
pany of St. Louis, at a recent meeting 
of the board of directors, elected Guy 
C. Phillips, formerly Arkansas repre- 
sentative, to the position of assistant ex- 
ecutive officer. 

Mr. Phillips is a native Arkansan, 
and all his business life has been spent 
in Arkansas banking circles. He has 
been connected successively with the 
Bank of Springdale, Springdale, Arkan- 
sas; the First National Bank of Fort 
Smith; the Arkansas National Bank of 
Fayetteville, where he was assistant 
cashier; and the Citizens Bank of Fay- 
etteville, where he held the post of 
cashier. When Arkansas’s first bank- 
ing law went into effect, in January, 
1914, Mr. Phillips was appointed one 
of the three bank examiners whose 


DR. W. F. GEPHART 


offices were created under it, resigning 
this position with the State Banking De- 
partment, in October, 1917, to become 
Arkansas representative of the Missis- 
sippi Valley Trust Company. 

Herbert D. Condie, president of the 
Condie-Gray Glass and Paint Company, 
has been elected a director of the Mis- 
sissippi Valley Trust Company. 


DALLAS RESERVE BANK TO HAVE NEW 
BUILDING 


The building committee of the Fed- 
eral Reserve Bank of Dallas, Texas, 
has passed upon and approved the plans 
for a new building. These plans call 
for a five-story structure, with base- 
ment, the building to be 140 by 160 
feet. 


HOLDERNESS AND GEPHART VICE-PRESI- 
DENTS THIRD NATIONAL OF ST. LOUIS 


M. E. Holderness was made _ vice- 
president of the Third National Bank 
of St. Louis at a recent meeting of the 
directors. Mr. Holderness has been 
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and satisfactory service. 


Providence 


HORATIO A. HUNT, Vice-President 
JOHN H. WELLS, Secretary 


JOHN E. WILLIAMS, Asst. Secretary 
GEORGE H. CAPRON, Asst. Secretary 





ALWAYS READY TO SERVE 


HIS Company has the equipment, 

’ experience and willingness to perform 
well any banking or fiduciary service 
required of it. The Rhode Island business 
of banks, bankers, firms and individuals any- 
where is invited with the promise of prompt 


Rhode Island 
Hospital Trust Company 


HERBERT J. WELLS, President 

PRESTON H. GARDNER, Vice-Pres't & Trust Officer 
THOMAS H. WEST, JR., Vice-President HENRY L. SLADER, Vice-President 

GILBERT A. HARRINGTON, Asst. Trust Officer 
ERNEST A. HARRIS, Asst. Trust Officer ROBERT T. DOWNS, Asst. Trust Officer 

HENRY B. HAGAN. Asst. Secretary 

RALPH S. RICHARDS, Asst. Secretary 

G. BURTON HIBBERT, Asst. Secretary 
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connected with the Third National for 
the past four years, in charge of the 
publicity and advertising department 
and the savings department, with the 
title of assistant cashier. He will be a 
vice-president of the First National 
Bank which succeeds the Third Na- 
tional. 

Mr. Holderness will continue as the 
directing force in the publicity and ad- 
vertising and the savings departments, 
which have grown with such rapidity as 
to require a larger staff. As manager 
of the savings department he completed 
his four years last February, showing 
17,000 open accounts on the books and 
five million dollars in saving deposits. 

A native of Arkansas, Mr. Holderness 
was born at Fordyce. He was educated 
at Vanderbilt University. After being 
graduated, he became associated with 
F. O. Watts, president of the Third Na- 
tional Bank, in banking business in 
Nashville, in the capacity of cashier of 
the First Savings and Trust Company 


of Nashville, which was affiliated with 
the First National Bank of Nashville, of 
which Mr. Watts was then president. 
Four years ago he became identified with 
the Third National Bank of St. Louis. 

Mr. Holderness is well known in 
financial advertising and university cir- 
cles, being one of the originators of pro- 
gressive bank advertising and author of 
several books on financial advertising, 
as well as a contributor to the leading 
financial magazines. He conceived the 
idea of organizing the Financial Adver- 
tisers’ Association, the largest depart- 
ment of the Associated Advertising 
Clubs of the World. He was one of the 
first presidents of the F. A. A., and is 
still prominently identified with the di- 
rection of its activities. 

In addition to his activities in the 
Financial Advertisers’ Association, Mr. 
Holderness has been called upon by the 
universities and colleges and business 
organizations throughout the country to 
speak on financial subjects, especially 
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Is It Not Sound Policy 


to send your Baltimore business to the bank. 
whose half century of experience gives assur- 
ance of efficiency and strength? 

For the handling of collections and all other 
banking business, this institution is admirably 


equipped. 


Large capital, surplus and resources enable 
this bank to offer you complete banking facili- 
ties and services which are real and not 


visionary. 


The National Exchange Bank 


Baltimore, Md. 


Capital & Surplus, $2,500,000 Resources, $19,167,000 


WALDO NEWCOMER, President 
SUMMERFIELD BALDWIN, Vice-President 


PAUL A. SEEGER, Vice-Pres. 
JOSEPH W. LEFFLER, Cashier 


CLINTON G. MORGAN, Vice-Pres. 
WILLIAM R. WEBB, Asst. Cash. 








advertising and savings, two subjects 
on which he is considered among the au- 
thorities of the country. 

He has been president of Sigma 
Alpha Epsilon, a Greek letter society 
represented in the leading universities 
in the country. He still maintains an 
active interest in university affairs. He 
is a member of the Advertising Club of 
St. Louis, the Kiwanis Club. and the 
Missouri Athletic Association. 

Dr. W. F. Gephart, Dean of the 
School of Commerce of Washington 
University, resigned to accept a vice- 
presidency of the Third National Bank 
of St. Louis. 

Dr. Gephart is a graduate of Colum- 
bia University, New York City, where 
he was a Fellow of the University. He 
went to Washington University, in 1914, 
from Ohio State University, to take 
charge of the department of economics, 
which has had a great development un- 
der his administration. In 1917 a 
school of commerce was organized with 
Dr. Gephart as Dean, and in its work 
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of training young men for business it 
has already proven a success. He is 
one of the leading economists of this 
country, being an officer of the American 
Economic Association, and the author 
of many books and articles on economic 
subjects. He is considered a special 
authority on finance, taxation, insurance, 
and marketing. His books on insurance 
are used extensively as_ text-books in 
American universities. As a contrib- 
utor to the leading economic journals in 
this country and Europe, he has written 
on transportation, marketing, taxation, 
and other economic subjects. 

Dr. Gephart was Federal Food Ad- 
ministrator of St. Louis, and for the 
past year, in addition to his university 
work, he has been secretary and general 
manager of the St. Louis Wholesale 
Grocers and Jobbers Association. He 
has taken active part in the industrial 
and civic associations of the city, and is 
now serving as chairman of the taxation 
committee of the Chamber of Commerce 
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and as a member of other civic and busi- 
ness committees. 

He is a member of the American Eco- 
nomic Association, American Political 
Science Association, American Univer- 
sity Professors’ Association, Phi Beta 
Kappa, Chamber of Commerce, Round 
Table, Town and Gown, Noonday, Uni- 
versity, City, and Algonquin clubs. 

By special arrangement Dr. Gephart 
will retain connection with Washington 
University for a year, as Acting Dean 
of the College of Commerce and 
Finance. He assumes his duties with 
the Third National Bank July first. 


DISCOUNT BANK FOR ST, LOUIS 


The Missouri Legislature has enacted 
bills prepared by Festus J. Wade of the 
Mercantile Trust Company, and Breck- 
inridge Jones of the Mississippi Valley 
Trust Company, of St. Louis, to au- 
thorize the organization of a discount 
bank in St. Louis, and empower state 
banks and business corporations to in- 
vest in its stock. 


ASSOCIATION OF TRUST OFFICERS FOR 
ST. LOUIS 


The “St. Louis Association of Trust 
Department Officers” has been formed 
by officers of the trust departments of 
St. Louis trust companies and national 
banks having trust departments. Its 
purpose is to promote the business in- 
terests of its members and of the insti- 
tutions with which they are connected, 
disseminate principles of fair dealing, 
and discuss problems relating to trust 
departments. Following are the offi- 
cers: Isaac H. Orr, chairman, St. 
Louis Union Trust Company ; Frederick 
Vierling, vice-chairman, Mississippi 
Valley Trust Company; Judge T. C. 
Hennings, vice-chairman Mercantile 
Trust Company; Virgil M. Harris, 
treasurer, National Bank of Commerce, 
and J. M. Woods, secretary, American 
Trust Company. 





What a Bank 
Must Have 


When you undertake to provide a 
new home for your bank, you do so 
for two reasons: 


(1) To increase your business. 

(2) To afford more satisfactory 
working accommodations for 
your employees. 


To accomplish this with real success, 
you must provide: 


(1) A practical and suitable bank 
building. 

(2) A thoroughly up-to-date and 
efficient banking arrangement. 

(3) Real security in your vault 
equipment. 


We have recognized experts in each 
of these branches of a bank’s require- 
ments, thus covering in the one or- 
ganization all of a bank’s needs with- 
out the risk, trouble and expense of 
divided responsibility. 


Some Banks We Have Served 


We are either now, or have very re- 
cently acted in New York for: 


National Bank of Commerce 
Seaboard National Bank 
Columbia Trust Company 
Asia Banking Corporation 
Mercantile Trust Company 


and in other towns for: 


First National Bank, Richmond, Va. 

American Exchange National Bank, 
Dallas, Texas. 

Hibernia Bank & Trust Company, 
New Orleans, La. 

Colonial Trust Company, Philadel- 
phia, Pa. 
a National Bank, Charlotte, 

Greenwich Trust Company, Green- 
wich, Conn. 


I would like to refer you to any of 
the above institutions and to consult 
with you in connection with your prob- 
lems for improving the home and suc- 
cess of your bank. 


Alfred C. Bossom 


Bank Architect 
and 
Equipment Engineer 


366 Fifth Avenue New York 


THE BANKERS MAGAZINE 





FOR SALE 
The following Bank Equipment 


41 feet of metal railing, Verde 
Green finish, with six wickets. 
Railing and cornice 3-ft. 8-in. 
high. 

80 running feet of white Tennessee 
marble wainscoting with base of 
darker marble, 3-ft. 3-in. high. 

700 square feet of marble flooring. 

This entire equipment is in first- 
class condition, nearly new. 

Price on application. 

If interested, write at once and we 
will send a cut of this equipment. 


FIRST NATIONAL BANK 


YPSILANTI, MICH. 

















GROWTH OF FIRST TRUST AND SAVINGS 
BANK, CHICAGO, NECESSITATES IN- 
CREASE IN OFFICIAL STAFF 


At the meeting of the board of direct- 
ors of the First National Bank of Chi- 
cago and the First Trust and Savings 
Bank, held on April 29, the following 
changes and additions were made: 

Roy C. Osgood, vice-president and 
trust officer, relinquishes the latter title, 
but retains his position as vice-president 
and his connection with the trust depart- 
ment. Oliver A. Bestel, formerly as- 
sistant trust officer, succeeds Mr. Osgood 
as trust officer. A. W. Converse, assist- 
ant secretary, was made manager of the 
savings department, and is succeeded as 
assistant secretary by George R. Roehm. 
Other additions to the official staff were 
made as follows: E. A. Stake and D. 
W. Westervelt, assistant cashiers; I. L. 
Porter, manager of the bond depart- 
ment; J. H. Templeton and F. C. Na- 
son, assistant managers, bond depart- 
ment; Joseph R. Julin, H. Herbert Al- 
born, W. W. O’Brien, and Walter J. 
Carlstedt, assistant trust officers. 

The First Trust and Savings Bank 
was organized in December, 1903, with 
a capital of $1,000,000, the stock being 


owned by the stockholders of the First 
National Bank of Chicago, and paid for 
by the directors declaring a special divi- 
dend of $12.50 per share on the stock of 
the First National Bank of Chicago. 
The initial official organization included 
James B. Forgan, president; Emile K. 
Boisot, vice-president; D. V. Webster, 
assistant secretary; and R. D. Forgan, 
assistant treasurer. The undertaking 
was a success from the start. In the 
first seven days after the doors were 
opened 1,089 savings accounts had been 
started, and total deposits had reached 
the sum of $3,195,591. The statement 
published on March 22, 1904, showed 
deposits of $7,313,000. This phenom- 
enal growth was continued during the 
years which followed, as indicated by 
the appended tabulation: 


No. of 

Officers Capital Surplus 
1905... 6 $1,000,000 $500,000 
1910...10 2,000,000 2,500,000 
1915...13 5,000,000 5,000,000 


Deposits 
$17,931,057 

45,601,107 

58,720,617 


Of the officers elected in 1903, three 
are still actively connected with the in- 
stitution. In October, 1918, Emile K. 
Boisot, who succeeded to the presidency 
at the time James B. Forgan was elected 
chairman of the board, tendered his res- 
ignation to become effective on Decem- 
ber 31 of that year, at which time Mel- 
vin A. Traylor became president of the 
institution. 

The First Trust and Savings Bank 
confines its operations to the handling of 
savings, investment, and trust business. 
In addition to the officials already re- 
ferred to, four vice-presidents, Frank O. 
Wetmore, Louis Boisot, B. C. Harden- 
brook, and Frank M. Gordon, are in- 
cluded in the official organization, the 
last three, each with a staff of assistants, 
specializing in the trust, savings, and 
bond departments respectively. 

The statement of condition published 
March 4, 1918, showed a capital of $5,- 
000,000, surplus and undivided profits 
of $6,048,000, while deposits had 
reached the sum of $73,197,000, which 
included savings deposits of $47,386,246 
owned by 102,053 depositors. This con- 
tinued growth necessitated the staff in- 
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crease mentioned above, which now gives 
the First Trust and Savings Bank an 
executive organization of twenty-five 
officers, one of the largest official staffs 
among the Chicago banking institutions. 


PROVIDENCE NATIONAL INCREASES DIVI- 
DEND RATE 


The Providence National Bank, 
Rhode Island, for the first time since 
1880 has increased its dividend rate, the 
directors voting to raise the rate from 
eight to ten per cent. 

The Providence National lays claim 
to being the third oldest banking institu- 
tion in the United States. Its original 
charter was granted in 1791. Accord- 
ing to its last official statement, the bank 
has a capital of $500,000; surplus and 
undivided profits, $1,057,000, and de- 
posits of more than $3,000,000. Wil- 
liam Gammel is president; William 
Gammel, Jr., vice-president; E. G. Bat- 
ty. cashier, and F. L. Sawyer, assistant 
cashier. 


Cc. K. LASSITER 
President American Locomotive Company and Director 
National State and City Bank, Richmond, Va. 


NATIONAL STATE AND CITY BANK OF 


RICHMOND 


At a meeting of the directors of the 
National State and City Bank of Rich- 
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HOGGSON 
BROTHERS 


Established 1891 


Individual Bank Buildings 





Combination Bank and 
Office Buildings 


ONE CONTRACT for a 


complete structure. 


THE TOTAL LIMIT OF 
COST guaranteed before work 
begins. 

THE HOGGSON BUILD- 
ING METHOD places the 
entire responsibility for the 
architectural design, construc- 
tion, equipment and furnishings 
upon one organization, and thus 
insures economy and_ speed 
while construction is going on, 
as well as harmony in the finish- 


ed building. 


Send for cescriptive literature 


HOGGSON 
BROTHERS 


485 Fifth Avenue, New York 


First National Bank Building, Chicago 




















Resources over 


$180,000,000 


The 


Philadelphia National Bank 


Established 115 Years 
A Bank of Character, Strength and Service 


LEVI L. RUE, President 
CHARLES P. BLINN, Vice-President 








Capital and Surplus 
$10,000,000 


WILLIAM S. MADDOX, Vice-President 
HOWARD W. LEWIS, Vice-President 
HORACE FORTESCUE, Vice-Pres. & Cashier 


mond, Virginia, S. P. Ryland and W. S. 
Ryland were elected vice-presidents, 
When W. S. Ryland, who was assistant 
cashier, left last January to accept the 
position of local representative of the 
National City Bank of New York, S. P. 
Ryland was appointed cashier of the 
Richmond institution. W. S. Ryland 
now returns as a vice-president, and S. 
P. Ryland, in becoming a vice-presi- 
dent, retains the title of cashier. 

The May issue of the “American 
Magazine,” in the monthly section of ro- 
togravure photos, which comments on 
the work of the big men of the coun- 
try, contained a portrait of C. K. Las- 
siter, vice-president in charge of manu- 
facturing of the American Locomotive 
Company, and one of the directors of 
the National State and City Bank of 
Richmond. 

R. E. Cunningham, vice-president, 
says that Mr. Lassiter’s “unbounded en- 
ergy and capacity for doing big things 
are an inspiration to any ambitious man, 
young or old.” Mr. Lassiter was born 
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in Virginia, and after leaving school at 
the age of thirteen, because of his fa- 
ther’s death, went to work in a black- 
smith shop. He was manager of a 
flour business when he was nineteen, but 
wishing to work with machinery, he left 
the position, at $250 a month, to start 
in with what was then the Richmond 
Locomotive Works, and is now the 
Richmond branch of the American Loco- 
motive Company, at what his _biogra- 
phers will probably characterize as the 
princely sum of $60 a month, for being 
timekeeper. To-day he is able to keep 
six great plants running without fric- 
tion, and the product he turns out is 
“one of the most difficult that is made.” 


CITIZENS BANK AND TRUST COMPANY, 


TAMPA 


The Citizens Bank and Trust Com- 
pany of Tampa, Florida, has elected 
seven new directors to assist in the rap- 
idly expanding business of that institu- 
tion. They are: M. J. Hulsey, N. M. 
McLaren, John S. Long, W. J. Leiman, 
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Resources over . 


2 


Equipped for Service 


Union National Bank 
PHILADELPHIA 


WE 


OCATED in a modern 
building with every facil- 
ity for the efficient handling 
of its business, this bank is 
in a position to offer you 
prompt and adequate service 
in your Philadelphia banking 
transactions. 


$19,500,000 


ail 





R. A. Crowell, Robert W. Trice, T. A. 
Chancellor. Following are the old di- 
rectors with whom those named above 
will serve: Dr. Louis A. Bize, E. M. 
Hendry, W. B. Gray, E. B. Lucas, W. 
E. Dorchester, John T. Dismukes, 
George V. Booker, Frank Bentley, En- 
rique Pendas, A. L. Cuesta, Jr., S. R. 
Morey, W. W. Trice, D. C. Gillett, D. 
H. Laney. 

The Citizens Bank and Trust Com- 
pany has installed the latest thing in 
electrical ledger posting machines. By 
the use of these machines the chance of 
errors is practically eliminated, by the 
double check on accounts, the ledger 
posting being checked against the state- 
ment posting. 


FARMERS BANK AND TRUST COMPANY OF 
WEST PALM BEACH 


T. T. Reese, president of the Farm- 
ers Bank and Trust Company, West 
Palm Beach, Florida, having promised 
the employees early in the season, when 
the resources were about $1,100,000, 


that there would be a gala banquet to 
mark the passing of the two million 
milestone, on April 1, made good his 
promise of entertaining the bank force 
at the Salt Air Hotel. After about five 
years of activity, the statement of the 
bank now shows total resources of $2,- 
$045,240, a cash reserve of $777,535, 
capital stock of $75,000, and undivided 
profits of $19,961. 


CITY NATIONAL OF GALVESTON TO HAVE 
NEW BUILDING 


The*City National Bank of Galves- 
ton, Texas, is to build itself new bank- 
ing quarters at a probable sum of 
$135,000. 


NATIONAL BANK OF COMMERCE, SAN 
ANTONIO 


The National Bank of Commerce, San 
Antonio, Texas, has moved into its new 
banking home, on the corner opposite to 
its old quarters. The new building is 
of red brick and white stone, steel con- 
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On the Earth there are 
1,750,000,000 People 


And no one person is 
an exact duplicate, men- 
tally or physically, 
any other. 





of 


We certainly don’t expect, then, in serving our 
2000 bank correspondents, to find any two alike in 


their desires and requirements. 


So our service is 


adjusted accordingly — individual service for in- 


dividual bankers. 





IN ST. LOUIS 





The National Bank of Commerce 
| 


Capital, Surplus and Profits over $13,800,000.00 








struction, eight stories high, costing ap- 
proximately $400,000. The interior is 
beautifully finished in marble. The 
first two floors and the mezzanine will 
be used for the banking quarters. 


UNIFORM LAWS PASSED BY STATE OF TEXAS 


Both the Uniform Negotiable Instru- 
ments Law and the Uniform Warehouse 
Receipts Act have been passed by the 
State of Texas. This leaves only seven 
states where the latter has yet to be 
passed. Georgia is the sole state where 
the Negotiable Instruments Law is not 
now in force. 


MILLION DOLLAR BANK FOR FORT WORTH 


According to the promoters of the Na- 
tional Bank of Commerce in Fort 
Worth, Texas, organization is rapidly 
nearing completion. Official announce- 
ment, however, has so far been with- 
held, pending a completion of final ar- 
rangements and the securing of the 
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bank’s charter. The promoters expect 
that the bank will be open for business 
in temporary quarters within the next 
couple of months. Capitalization is to 
be at one million dollars, and surplus, 
$500,000. The bank is to be perma- 
nently quartered on the ground floor of 
the new W. T. Waggoner twenty-story 
office building at Eighth and Houston 
streets, but that will not be ready for 
occupancy until February, 1920. 

C. J. Benson, president of the First 
National Bank of Sapulpa, Oklahoma, 
will be president of the new institution. 
Vice-presidents announced are: C. H. 
Patterson, of Chicago; A. E. Thomas, of 
Bowie, Texas; H. J. Jackson, Hugo, 
Oklahoma. Mr. Patterson is a banker 
of many years experience. Mr. Thomas 
for the past twenty-five years has been 
connected with the First National Bank 
of Bowie, as cashier for a considerable 
portion of the time. Mr. Jackson is 
president of the First National Bank of 
Hugo, Oklahoma. 
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Why We Can 


Give You Good Service 


The close ‘‘ personal” contact which we endeavor 
to maintain with every one of our correspondent 
banks enables us to give each the most intelli- 
gent service possible. 


If you are contemplating opening or changing 
your Chicago account we would be pleased to 
have you write us. 


The National City Bank of Chicago 


DAVID R. FORGAN, President 


BANKS AND BANKERS DEPARTMENT 
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F. A. CRANDALL, - - Vice-President 

SCHUYLER P. JOHNSON, Assistant Cashier 

R. V. KELLEY, > - Assistant Cashier 
Resources Over - - $40,000,000 
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HIBERNIA BANK AND TRUST COMPANY 


The building located at 183-185 
Union street, New Orleans, has been 
purchased by the Hibernia Bank and 
Trust Company to complete the site of 
the new banking home for that institu- 
tion. 

The statement of the Hibernia Bank 
and Trust Company of New Orleans, as 
of May 12, shows total deposits of $30,- 
685,740.15, a gain of nearly $4,000,000 
in the past year. A comparison of de- 
posits of this institution on correspond- 
ing dates for the past four years shows 
a growth of practically 100 per cent. 
The deposits have been as follows: 


May 12, 1915.............+++-$15,377,116.80 
ae Serr 18,701,796.20 
Ny I ik kbvccddwswape ce 22,880,514.99 
a I ih are hse easton 26,757,826.68 
Re Ms anos 448 Salen eens 30,685,740.15 


These figures, which indicate the 
doubling of the business of the Hibernia 
Bank and Trust Company during the 
war period, reveal also the tremendous 
expansion which all lines of business in 


New Orleans have undergone during the 
past four years. There is every indica- 
tion that this development will continue 
to an even greater degree in the imme- 
diate future. 


NEW BRANCH OF AMERICAN STATE BANK 
OF DETROIT 


Notice has been received from L. H. 
D. Baker, manager of branches for the 
American State Bank of Detroit, that a 
charter has been granted to the Amer- 
ican State Bank of Dearborn, which is 
to have $100,000 capital, and $20,000 
surplus. W. J. Hays is to be president, 
and Fred W. Dalby vice-president. 
Construction has been begun on a fine 
building on the site recently purchased 
at Michigan and Center streets. 


FOREIGN DEPARTMENT FOR PEOPLES 
STATE BANK OF DETROIT 


A foreign department has been estab- 
lished by the Peoples State Bank of De- 
troit, Michigan, to promote the develop- 
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MONTE J. GOBLE CHARLES T. PERIN W. A. HINSCH 
Vice-President Vice-President Vice-President 





STACY B. RANKIN CHARLES H. SHIELDS EDWARD A. VOSMER 
Vice-President Cashier Asst. Cashier and Asst. to the President 
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HARRY NAGEL LOUIS C. GEORGE GUS. G. HAMPSON 
Asst. to Vice-President Asst. to Cashier Asst. to Vice-President 


Fifth-Third National Bank of Cincinnati, Ohio 



























ment of commercial relations between 
the manufacturers of Detroit and for- 
eign countries. 

Rod P. Fraser has been appointed 
manager of the new foreign department. 
Mr. Fraser has had extensive training 
in foreign banking. He was for six 
years with the Caledonian Bank of 
Scotland, and afterwards joined the 
staff of the Chartered Bank of India, 
Australia, and China. He has been as- 
sociated for the past nine years with 
the head office of the Bank of British 
North America. 

+ 
FIRST AND OLD DETROIT NATIONAL PUR- 
CHASES PROPERTY 


The Pontchartrain Hotel property 
has been purchased by the First and 
Old Detroit National Bank, Detroit, 
Michigan. The bank will remodel and 
rebuild to meet its own necessities, mak- 
ing a fifteen-story bank and office build- 


ing. 


WISCONSIN NATIONAL OF MILWAUKEE 
BUILDING 


The Wisconsin National Bank of Mil- 
waukee is to have shortly one of the fin- 
est buildings in the country. The site 
for the building embraces 138 feet on 
Wisconsin street by 120 feet on the river 
and East Water street. The new struc- 
ture will replace both the present bank 
building and the Black Block adjoining; 
it will be of white granite, Corinthian 
architecture. 


FIFTH-THIRD NATIONAL BANK OF CIN- 
CINNATI 


At a meeting of the board of directors 
of the Fifth-Third National Bank of 
Cincinnati, Ohio, the following changes 
were made in the official roster: Monte 
J. Goble, cashier; Charles T. Perin, as- 
sistant cashier, and William A. Hinsch 
were elected vice-presidents ; Charles H. 
Shields, assistant cashier, was made 
cashier; Edward A. Vosmer, assistant 
cashier, was designated assistant to the 
president; Harry Nagel was designated 
as assistant to Vice-President Goble; 
Gus G. Hampson was designated as as- 
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Assured 
Income 


CITIES SERVICE COMPANY’S 84 
public utility and 27 oil subsidiaries 

afford the investor the strength of 

diversified investments. 

The Company is not subject to risks 

encountered by corporations restricted 

to a single line of business. 

Preferred dividend was earned over 

five times in 1918. 

Cities Service Preferred Stock yields 

about 7%% at present prices. 


Monthly Dividends 


Monthly Earning Statements 
Write for Circular BM-103 


® 


Henry L. Doherty 
& Company 
60 Wall Street, New York 




















sistant to vice-president, and Louis C. 
George was designated as assistant to 
the cashier. 

On April 23, the Fifth-Third an- 
nounced to its “present and prospective 
patrons” that Stacy B. Rankin, of Co- 
lumbus and South Charleston, would as- 
sociate himself with the Fifth-Third on 
May 1, in the capacity of vice-president. 
Mr. Rankin is widely and well known. 
He was secretary of the Ohio Bankers 
Association from the date of its organ- 
ization, 1891, until 1918, twenty-seven 
years, and upon his retirement from that 
office was accorded the honorary title of 
“secretary emeritus” of that association 
during his lifetime. He was up to the 
time of his retirement Dean of State 
Bankers Association Secretaries. He 
acted as a director of the Federal Re- 
serve Bank of Cleveland from its incep- 
tion until January last. He is a mem- 
ber of the executive council of the Amer- 
ican Bankers Association. In 1917 he 








Complete 
Trust Company Service 
The Mississippi Valley Trust Company operates 


complete Financial, Trust, Bond, Real Estate, 
Safe Deposit, Savings and Farm Loan Departments. 


Its out of town customers, particularly the financial 
institutions who are its correspondents, find that 
this completeness of organization makes for instant 
and efficient attention to special needs as they arise. 


Write for a copy of our latest booklet ‘‘ Service 
Complete,’’ giving an outline of the wide scope of 
our service. 


Mississippi Valley Trust Company 


Capital, Surplus and Profits over $8,000,000 
Member Federal Reserve System 
SAINT LOUIS 
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served as president of the secretaries 
section of the American Bankers Asso- 
ciation. He has all his life been actively 
interested in all classes of banks, 
national, state and private, and is an 
authority on many banking subjects. As 
former secretary of the Ohio Bankers 
Association, he has undoubtedly been 
more instrumental than any other man 
in securing the passage of geod banking 
legislation for the Stet» of Oh‘o. 

On May 31 absorption of the Market 
National Bank by the Fifth-Third Na- 
tional Bank was accomplished. Con- 
trol of the Security Savings Bank and 
Safe Deposit Company was acquired by 
the Fifth-Third interests as part of the 
same negotiations. 

The bank is remodeling a seven-story 
fireproof structure adjoining the present 
banking room, and extending the lobby 
from Fourth to Vine street, which will 
provide entrances to the bank from both 
streets, and give largely increased fa- 
cilities for adequately handling the 
growing business of the institution. The 
safe deposit, money, securities, and stor- 


790 





age vaults will be constructed in an area 
of 10,000 square feet under the main 
banking floor, where ample and up-to- 
date facilities for the use of customers 
will be provided. A mezzanine floor 
will be constructed in the main banking 
room, relieving the congestion which 
now exists because of the rapid strides 
the bank has made in its growth. 
FOREIGN DEPARTMENT OF THE FIRST 
NATIONAL OF CLEVELAND 


J. G. Geddes, who has had extensive 
training in Canadian banks, and who is 
a student of international finance, has 
been appointed to the managership of 
the foreign department of the First Na- 
tional Bank of Cleveland. 


MIDLAND NATIONAL BANK OF MINNE- 
APOLIS 

Because of the pressure necessary to 
keep up with increasing responsibilities, 
the Midland National Bank of Minne- 
apolis, Minnesota, has made Victor E. 
Hanson, J. H. Sharpe, Cecil L. Keith, 
and H. D. Davis assistant cashiers. 
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Nearly 160,000 persons 


have entered this Door 






of Opportunity in the 
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still open to you 
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LaSalle Extension Training 
Brings Practical Business 
Education to Your Door 








NDER the earlier systems of 

education, to obtain instruction 
above that offered by the common or 
high schools, one nearly always had 
to go away from his own town—to 
give up his work, to leave home and 
friends, and to incur large expense. 









All these inconveniences are avoided 
by the TRAINING BY MAIL which La 
Salle Extension University affords. 
Practical Courses in Banking, Ac- 
counting, Business Administration 
and Law. 
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Write to-day for our free book 
“Ten Years Promotion in One ” 


LaSALLE EXTENSION UNIVERSITY 


Address Dept. 6312-R 
Chicago, Illinois 
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Audits »4 Systems | 
for Banks 


Our specialty is con- 
ducting efficient and 
thorough bank and com- 
mercial audits, and the 
installation of account- 
ing systems for banks, 


trust companies, and 
foreign .exchange de- 
partments. 


Djorup & McArdle 


42 Broadway, New York 











EXCHANGE NATIONAL BANK AND _ EX- 
CHANGE TRUST COMPANY OF 
TULSA, OKLAHOMA 


The Exchange National Bank of 
Tulsa, Oklahoma, has sent out announce- 
ments of the election as an active vice- 
president of Jake Easton, formerly 
president of the Citizens National Bank 
of Antlers. 


NEBRASKA HAS NEW BLUE SKY LAW 


Both houses of the Nebraska Legis- 
lature have passed the “blue sky” law 
which creates a state trade commission 
consisting of the Governor and Attor- 
ney General to enforce the “blue sky” 
law. (This authority later transferred to 
secretary of trade and commerce, in 
“eode bill.”’) Authorizes appointment of 
secretary to be salaried at $3,000. Re- 
moves exemption given sales to corpora- 
tions under existing “blue sky” law. 
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Forbids sale of stock or other securities 
except by permit of commission, with 
certain exemptions as to sales to another 
licensee, sales of municipal or govern- 
ment bonds, sales of first mortgage 
bonds or notes, sales of national bank 
stocks, state bank stocks, insurance, 
building and loan or trust company 
stocks; sales of public utility stocks ap- 
proved by state railway commission; 
sales of domestic associations or corpo! 
rations not organized for profit. Per- 
mits commission or fifteen per cent. of 
par value of stock and organization ex- 
pense of two and one-half per cent. of 
par value unless by express permission 
of commission. Penalty for failure to 
file required statements, fine not to ex- 
ceed $100. Penalty for refusal to sub- 
mit to examination, fine of $100 to $500. 
Penalty for sale without license, fine of 
$100 to $1,000. Penalty for conversion 
of funds for different purposes than that 
authorized, imprisonment for from one 
to ten years. Amends Section 797-811, 
inclusive, R. S., 1913, and Chapter 14, 
Session Laws of 1917. 


BANK OF ITALY INCREASES CAPITAL STOCK 


At the regular monthly meeting held 
by the board of directors of the Bank of 
Italy, San Francisco, on Tuesday, April 
7, initial steps were taken to increase 
the capital stock of the corporation from 
$5,000,000 to $10,000,000, and call was 
issued for a special meeting of the stock- 
holders to be held on Monday, June 2, 
1919, for the purpose of considering and 
acting upon the proposition. 

The increase has been rendered neces- 
sary by the requirements of the State 
Banking Law, the limit of required cap- 
ital reserve in the savings department 
having been almost reached. It is also 
deemed advisable to provide additional 
capital to meet the cost of constructing 
the new bank building to be erected on 
the corner of Powell and Eddy streets. 

Ten thousand shares of the new stock 
are to be issued immediately upon the 
authorization of the increase, present 
stockholders being entitled to the first 
right to purchase one share of the new 
issue for every fire shares now owned. 
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Keep your Investment List active 


ANKERS who aim to keep 
their investments on a profit- 
able basis must know when to 
“weed out and when to replant” 
—when to buy and when to sell. 


One of our services to bankers 
is to help sharpen their scrutiny 
of their own investments. 


We will be glad to disclose any 
facts at our command on any spe- 
cific issue, as well as to make gen- 
eral recommendations for a more 
profitable arrangement of your list 
of securities. 


A line to our nearest corre- 
spondent office will put you in 
touch with a trained man who 
knows your problems and “talks 


” 


vour language. 








SERVICE 
TO BANKS 


The National City Company 


National City Bank Building 


‘New York 


Uptown Office: Fifth Avenue and 43rd Street 








ALBany, N. 

Ten Eyck Blig. 
ATLANTA, GA. 

40 Edgewood Avenue 
BALTIMORE, MD 

Charles and Fayette Sts. 
Boston, Mass. 

10 State ory 
BUFFALO 

tay ‘Bonk Bldg. 
Cuicaco, ILL. 

137 So. ‘La Salle St. 
CINCINNATI, OHIO 

Fourth Natl. Bk. Bidg. 
CLEVELAND, OHIO 

wg Lan 


DayYTon 
Mutual =: Bldg. 


Bonds 


CORRESPONDENT OFFICES 


DENVER, COLO. 
718 17th Street 


Detroit, MICH. 
147 Griswold Street 
HartTForD, CONN. 
Conn. Mutual Bldg. 
INDIANAPOLIS, IND. 
Fletcher Savings & 
Trust Bidg. 
Kansas City, Mo. 
Republic Bldg. 
Los ANGELES, CAL. 
607 So. ty Street 
MILWAUKEE, 
First Nati. Bank Bidg. 


MINNEAPOLIS, MINN. 
McKnight Bidg. 


NEWARK, J. 
790 Broud St. 
New ORLEANS, La. 
301 Baronne St. 


Omana, NEB. 
First ‘Nath. Bank Bldg. 


PHILADELPHIA, Pa. 
1421 Chestnut Street 


PITTSBURGH, PA. 
Farmers Bank Bldg. 


feemeee. ME. 
396 Congress _— 
PORTLAND, OR 


Railway \Gashange Bidg. 


PROVIDENCE, R. I. 
Industrial Trust Bldg. 
moe. Va. 
23 E. Main St. 


Short Term N otes 


RocHEsTER, N. Y. 
Wilder bidg. 
SAN FRANCISCO, CAL. 
424 California St. 
Spee, Wast. 
Hoge Bidg 
SPRINGFIELD. MA 
Third Nati Bank Bldg. 
Sr. Louts, Mo 
Bk. of Commerce Bldg 
WasHINcTON, D. C. 
741 15th St., N. W. 
WILKES Barre, Pa. 
Miners Bank Bldg. 
Lonpon, E. C. 2 Eng. 
36 Bishopsgate 
MONTREAL, CANADA 
74 Notre Dame St. West 


Acceptances 























SS 
SEND YOUR BUSINESS 


ON THE 


Twin Cities 2x2 Northwest 


TO THE 


CAPITAL AND SURPLUS 


NATIONAL 


TEN MILLION DOLLARS BANK 


We are prepared to meet your most exacting 
requirements and cordially invite you to write to us 


Similar action was taken on Friday, 
April 4, by the board of directors of the 
Stockholders Auxiliary Corporation, the 
bank’s subsidiary corporation, increas- 
ing the capital stock from $500,000 to 
$1,000,000, a special meeting of the 
stockholders being called for Wednes- 
day, June 11, 1919, for the purpose of 
authorizing the increase. Each share of 
Bank of Italy stock carries with it a 
share in the Auxiliary Corporation, and 
the price at which the combined shares 
is to be put out is $150. 

Indicative of the remarkable growth 
of this banking institution is the 
fact that it began business in October, 
1904, with a paid in capital of $250,- 
000; with this latest issue of 10,000 
additional shares, the paid in capital 
will be increased to $6,000,000, with 
surplus and undivided profits of $2,500,- 
000. The total resources of the bank 
to date approximate $100,000,000. 


ANGLO-CALIFORNIA TRUST COMPANY 


T. C. Tognazzini, vice-president of 
the Anglo-California Trust Company, 
San Francisco, has been elected vice- 
president of the West Coast-San Fran- 
cisco Life Insurance Company. 


ANGLO AND LONDON PARIS NATIONAL 
BANK 


W. E. Wilcox, formerly chief national 
bank examiner for the Twelfth Federal 
Reserve District, has been elected vice- 
president and cashier of the Anglo and 
London Paris National Bank, San Fran- 
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cisco. Mr. Wilcox was for twenty 
years in the banking business in Arkan- 
sas, where he was vice-president of the 
Home National Bank before he entered 
government service, and was for three 
years examiner at large for the depart- 
ment before coming to San Francisco. 

Vice-President Harry Coe, who has 
been temporarily performing the duties 
now in the province of Mr. Wilcox, will 
hereafter devote himself to the foreign 
department. 

The San Francisco A. I. B. Chapter 
has elected Vice-President E. W. Wil- 
son to its advisory board. 


TRUST COMPANY OF CUBA 


The board of directors of the Trust 
Company of Cuba, headquarters at Ha- 
vana, have elected Norman H. Davis, 
for many years the company’s president, 
chairman of the board, and Vice-Presi- 
dent O. A. Hornsby president. Mr. 
Davis has been for two years working 
for the United States Government in 
Europe, and in his absence Mr. Horns- 
by has been actively in charge. 

Last year, the Trust Company of 
Cuba increased its reserve fund to 
$600,000, and it has a capital of $500,- 
000. On January 2, an extra dividend 
amounting to $10,000 was distributed. 
Assets of the company total $7,346,000. 


MEDLEY SCOVIL IN LARGER QUARTERS 

To meet the necessities of its con- 
stantly growing organization for larger 
quarters, Medley Scovil, Incorporated, 
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W. J. WOLLMAN & CO. 


120 Broadway, New York 


Members New York Stock Exchange 


Investment Securities 


Bankers and Trade Acceptances 


Our Review of Financial, Commercial, Industrial and Economic 
Conditions Issued Every Two Weeks Sent Upon Request 























has taken an entire floor at 25 Pine 
Street, New York, which has been con- 
verted into offices for its advertising 
agency business. In moving, no change 
of address has been made, there being 
only a transfer of equipment from the 
former offices on the fifth floor to the 
new quarters, the ninth floor of the 
same building. 

The Scovil Agency has been especial- 
ly active in developing foreign banking 
and export accounts, and was one of the 
first of the advertising firms to foresee 
the opportunity for American firms and 
financial interests in the foreign trade 
fields. The agency numbers among its 
clients many of the most important ac- 
counts in that field, and has done much 
to promote better understanding between 
American and foreign business men. In 
its new quarters, the facilities of the 
organization have been greatly enhanced 
and provision made for future expansion. 


CANADIAN BANK OF COMMERCE 


The Canadian Bank of Commerce, 
Toronto, has established branches at 
Collingwood East, B. C.; Glace Bay, 
N. S.; Belleotam, Newfoundland; and 
Trocadie, N. S., under the direction of 
W. M. Fraser, L. J. Perry, E. Holmes, 
and the manager of Antigonish, respec- 
tively, the branch at Trocadie being a 
sub-agency of that at Antigonish. 

In its review of Canadian business 
and financial affairs, the Canadian Bank 
of Commerce says: 


At the end of July, 1914, just at the out- 
break of the war, the total amount of gold 
held by the banks and the Government was 





$143,754,000, or 70 per cent, of the notes out- 
standing, which amounted to $205,264,000, the 
amount of the Dominion notes held in the 
Central Gold Reserve being almost negligi- 
ble. At the end of January last, the gold 
held had increased by $63,151,000 and was 
thus 48.3 per cent. of the notes outstanding 
(always excepting the Dominion notes in the 
Central Gold Reserve). On the other hand, 
taking into consideration the total of Do- 
minion notes, including those in the Central 
Gold Reserve, and of bank notes issued at 
the end of January last, the ratio of gold to 
notes was 39.6 per cent. as compared with 
69 per cent. in July, 1914. In Britain, at the 
end of December last, the ratio of gold to 
notes outstanding was 25.6 per cent., and in 
the United States, 65.7 per cent. The Fed- 
eral Treasury of Australia has issued notes 
amounting to £57,035,000, against which it 
holds 40.4 per cent., or £23,228,000 in gold. 
While Canada’s ratio of gold to currency 
compares favorably with that of the average 
belligerent country, her circulation per capita 
is relatively high, In view of this and simi- 
lar expansion in Britain and the United 
States, the Minister of Finance has taken 
power to continue restrictions as to the ex- 
port of gold. 

Parliament has consented to extend, for a 
period of two years after the conclusion of 
peace, the order-in-council issued in Sep- 
tember, 1914, which permits each bank to 
issue notes in excess of its paid-up capital 
to the extent of 15 per cent, of its combined 
capital and reserve, In discussing the reso- 
lution submitted in respect to this subject, 
Sir Thomas White expressed the opinion that 
the ratio of gold to circulation in Canada 
was a favorable one, as compared with other 
countries. His hope, however, was that all 
such regulations could be safely removed be- 
fore the expiration of the period mentioned. 


BANK OF MONTREAL 


The Bank of Montreal has announced 
the increase of its paid up capital stock 
to $20,000,000, shares to the number 
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ADRIAN H. MULLER & SON 


55 WILLIAM STREET, Corner of Pine Street, NEW YORK 


AUCTIONEERS 


The Business of Banks, Bankers, Investors and Dealers in Securities 
generally, receives prompt and careful attention. 


STOCKS AND BONDS AT AUCTION 
REGULAR AUCTION SALES OF ALL CLASSES OF STOCKS AND 
BONDS EVERY WEDNESDAY 


Real Estate at Public and Private Sale 


Prompt Returns on all business entrusted to us 














of 30,750 having been issued to the 
shareholders of the Bank of British 
North America, recently purchased by 
the Bank of Montreal, and 9,250 shares 
to the shareholders of the Bank of Mon- 
treal, one of new for every twenty-one 
held on February 28, at a premium of 
$87.50 on each share. 

The former San Francisco branch of 
the Bank of British North America, now 
the British-American Bank of San 
Francisco, is now under the control of 
the Bank of Montreal. 

In Chicago, the Bank of Montreal has 
leased from the National Life Insur- 
ance Company the banking room in the 
National Life Building, 27-29 South La 
Salle street, for a term of fifteen years. 
The Bank of Montreal has been for over 
twenty years located in the Temple, 108 
South La Salle street. This site has 
been purchased by the State Bank of 
Chicago, which is to put up a sixteen- 








United States 
Corporation Company 


65 CEDAR STREET 
NEW YORK CITY 
ACTS AS 
Transfer Agent and Registrar 
FURNISHES 
Principal Offices for Corporations in all 
States and the Canadian Provinces 




















story bank and office building within the 
next two or three years. 

A branch of the Bank of Montreal is 
being organized at Paris, where E. 
Pope, formerly an accountant in the 
Ottawa branch, is to be in charge. Mr. 
Pope is a son of Sir Joseph Pope, Un- 
der Secretary of State for External 
Affairs. 


ANNOUNCEMENTS OF THE ROYAL BANK 
OF CANADA 


The Royal Bank of Canada has an- 
nounced the opening of the following 
branches since May 1: Pointe-a-Pitre, 
Guadeloupe; Iroquois Falls, Ont.; 
Kitchener, Ont.; Midland, Ont.: Water- 
loo, Ont.; Winnipeg, Elmwood, Man.; 
Harbor Buffett, Newfoundland; Red 
Willow, Alta.; Telkwa, B. C.; Toronto, 
Runnymede and Bloor streets; La 
Maya, Cuba. 

The Royal also announced a dividend 
of three per cent., being at the rate of 
twelve per cent per annum, on the paid 
up capital stock of the bank for the cur- 
rent quarter, payable June 2 to share- 
holders of record of May 15. 


BANKERS TRUST COMPANY OF MONTREAL 


The newly organized Bankers Trust 
Company, which opened May 1 in the 
Merchants Bank Building, St. Peter 
street entrance, has secured as manager 
James Elmsly, formerly of the Bank of 
British North America, and later of the 
Prudential Trust Company. Mr. 
Elmsly is well known not only in Mon- 








Westinghouse Electric & 
Manufacturing Company 


And its Proprietary Companies in the United States 


Consolidated and Condensed General Balance Sheet, March 31, 1919 


ASSETS 
PROPERTY AND PLANT $41,806,414 17 
INVESTMENTS 21,592,257 50 
CASH 14,802,590 86 
CASH on deposit for redemption of Debentures, Bonds, Notes and for 
Interest and Dividends 154,263 90 
NOTES AND ACCOUNTS RECEIVABLE 41,480,475 16 
ee A SD «MID, 5 3. oc occ accedacededeanvianseepeee 59,550,261 63 
OTHER ASSETS 5,507,219 41 





$184,893,482 63 


CAPITAL STOCK: 
Preferred $3,998,700 00 
70,813,950 00 
Total Capital Stock $74,812,650 00 
FUNDED DEBT (Westinghouse Machine Co. Issues) 6,305,000 00 
FIFTEEN YEAR FIVE PER CENT NOTES—issue of 1909—Due January 
1, 1924 10,000 
ONE YEAR NOTES—Due February 1, 1920 15,000,000 
REAL ESTATE PURCHASE MONEY MORTGAGE 120,000 
NOTES PAYABLE—Current Bank Loans 5,280,000 
—Subscriptions to Liberty Loan Bonds 8,186,781 
ACCOUNTS PAYABLE 10,905,699 
INTEREST, TAXES, ROYALTIES, ETC., ACCRUED, NOT DUE 15,843,338 
ACCRUED DIVIDENDS 1,309,221 35 
ADVANCE: PAYMENTS ON CONTRACTS 4,613,675 
UNPAID DEBENTURE CERTIFICATES, BONDS, 
TEREST AND DIVIDENDS 
RESERVE 6,145,119 51 
PROFIT AND LOSS—SURPLUS 36,207,732 69 


Total $184,893,482 63 


Consolidated and Condensed Statement of Income and Profit and Loss for the Year Ended 
March 31, 1919 


Income Account for the Year: Statement of Profit and Loss Account: 


Sales Billed $160,379,942 68 Profit and Loss Surplus, 
Cost of Sales 129,271,556 03 March 31, $26,404,694 73 
_ Net Income for the Year... 15,059,007 60 
Net Manufacturing Profit $31,108,386 6: oumeiinmbinianene 
Other Income 1,623,261 8: Gross Surplus $41,463,702 
Gross Inc. from All Sources $32,731,648 Profit and Loss Charges: 
Deductions from Income— Preferred Divi- 
Interest Charges 5, dends $279,909 
SUE Common Divi- 
Net Income Before De- dends 4,956,874 7 
ducting Federal Taxes $30,454,853 7 Miscellaneous 
Federal Income and Excess (Net) 19,185 § 
Profits Taxes 15,395,846 16 





Net Inc. Available for 
Dividends and Other Surplus March 31, 1919, 
Purposes $15,059,007 60 per Balance Sheet.... $36,207,732 





Banks Use the PHOTOSTAT 


(Reg. U. 8S. Pat. Off.) 


FOR COPYING 


e 


With Speed Absolute Accuracy Low Cost 





In the Administrative Department— 
Reports, Ledger Pages, Signature Cards, Checks 


In the Business Information Department— 
Letters, Prospectuses, Charts, Graphs 


the Foreign Exchange Department— 

Drafts, Acceptances, Bills of Lading, Shipping Lists 
the Trust Department— 

Wills, Deeds, Trustee Accountings, Bonds, Inventories 


the Legal Department— 
Contracts, Court Exhibits, Pages from Books 


Photostat Copies are accepted in lieu of originals 


These are characteristic 
reports : 


(1) “The really efficient 
way, we believe, is by 
the Phostostat — the 
Photographic Copying 
Machine.” 


(2) “Photographic cop- 
ies are in a class by 
themselves. There is 
no substitute for 
them—they are iden- 
tical in every respect 
with the original; 
they will hold in any 
court the same as 
though they were the 
original.” 


(3) “We have used the 
Photostat for Photo- 
graphic copying for 
over two years—it is 
very simple to oper- 
ate (an intelligent 
boy can learn in less 
than a half day) and 
the speed with which 
it works is remark- 
able.” This Cut Shows a Photostat Instailation 


The copies are made direct upon paper and in a few minutes are 
ready for use 


Manufactured by the Eastman Kodak Company exclusively for the 


Commercial Camera Company 
343 State Street, Rochester, N. Y. 


Chicago, New York City, Philadephia, Providence, Washington. 


Alfred Herbert, Ltd., Coventry, England, 
AGENCIES:  Sostese Anonyme Alfred Herbert, Paris, France, 
= on fae Anonima Italiana Alfred Herbert, Milano, Italy, 
Graham Brothers, Stockholm, Sweden. 
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treal, but throughout Canada, and the 
company is considered fortunate in hav- 
ing procured his services. 

The Bankers Trust Company is cap- 
italized at $1,000,000, and is welcomed 
as having entered the financial field at 
an opportune time. 


BATCHELDER WITH UNITED FINANCIAL 
COMPANY 


Charles F. Batchelder, formerly as- 
sistant manager of the bond department 
of the Guaranty Trust Company of New 
York, has been elected vice-president 
and director of the United Financial 
Corporation, Limited, of Montreal, 
Canada, and has left to take up his 
duties there. 

The United Financial Company, Lim- 
ited, was organized recently as suc- 
cessor to the firm of C. Meredith and 
Company, Limited, of Montreal, and 
includes in its board of directors offi- 
cials of the Guaranty Trust Company 
of New York, the Bank of Montreal, 
the Merchants Bank of Canada, and the 
Royal Trust Company. 

Formed for the sale of Canadian se- 
curities, the new company is an out- 
growth of the changed financial condi- 
tions resulting from the war. Canadian 
financing has hitherto been done chiefly 
in England, but it is expected that here- 
after the proportion of capital secured 
from the United States will steadily in- 
crease. 











’ Books on Wall Street | 
Investment P 
Speculation 
Send for List 


DIXIE BOOK SHOP 








41 Liberty St., New York 








q Are you looking ahead to the 
requirements of the next few 
years? Collins Service is scien- 
tifically planned to enable financial insti- 
tutions to take full advantage of the 
opportunities of the present and future. 


Write for ‘‘Service’’ Brochure 





The firm of C. Meredith and Com- 
pany was one of the best known in Can- 


ada. The offices maintained by it in 
both Montreal and Toronto have been 
taken over by. the new organization. 


UNION BANK NEWS 


George Wilson, assistant general man- 
ager of the Union Bank of Canada, and 
F. E. Kenaston, one of the directors, 
are now in the Far East looking after 
work preliminary to the locating of 
branches in Japan and China. There 
is to be established at the recently 
opened Yokohama agency a bureau of 
information which will collate statistics 
and other data relative to Japanese af- 
fairs in general; this is intended to 
bring into closer touch the manufac- 
turers of the East and the importers 
over here. 

H. B. Shaw, general manager of the 
Union Bank, and J. S. Hiam, superin- 
tendent of branches, were in New York 
recently to assist in the completion of 
organization of the Park-Union Foreign 























Ask Your Stationer for 


Bankers Linen. Bankers Linen Bond 


Made in Flat Papers, Typewriter Papers and Envelopes 


They are fully appreciated by the discriminating banker desiring high-grade 
serviceable paper for correspondence and typewriter purposes 


Manufactured by Southworth Company, Mittineague, Mass. 
SOLE AGENTS FOR NEW YORK 


F. W. ANDERSON & CO. 


INCORPORATED 


34 Beekman Street, New York 














Banking Corporation, and attended the 
formal opening there. Particular in- 
terest is felt in this combined venture 
into the Oriental field, since it is the 
first working alliance between an Amer- 
ican and a Canadian bank. 


BANK OF HAMILTON 


At the annual meeting of the Bank of 
Hamilton, Ontario, held on April 21, 








FRANKE OFFICE FURNITURE CO. 
160 W. Lake Street 
CHICAGO 





COMPLETE OUTFITTERS 


FOR 


BANKS AND OFFICES 
DESKS, TABLES, CHAIRS 


AND 


FILING DEVICES 


We Remodel Old Banks and Exchange 
Old Equipment for New 
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the report of the directors dealt with 
the years expansion. Branches were 
opened in Montreal; Ethel, Ontario; Ar- 
mada, Carmangay, Enchant and Milo, 
Alberta; Gretna and Plum Coulee, 
Manitoba; Tisdale and Weldon, Sas- 
katchewan, and Penticton, B. C. 

The report of President Sir John 
Hendrie is summarized as _ follows: 
There has been a large increase in the 
number of small depositors, a good sign; 
the business of the bank is growing 
rapidly, particularly in the West, and 
for the total assets now handled it has 
small directorship; the issue of $1,000,- 
000 of new stock to shareholders at 
$150 is equivalent to a bonus of $10 to 
$12 a share; last year 27,997 loans were 
made to farmers, aggregating $8,836,- 
820; farm business is safe and desirable. 

General Manager J. P. Bell said, in 
part: 


It is now five months since the armistice 
was signed, but very few of the troubles that 
were predicted for the period after the war 
have yet come about. It is true that enter- 
prise is halted, and that in many lines buyers 
have been holding back their orders in ex- 
pectation of lower prices, but many now 
believe that there is not going to be any 
rapid decline in prices and are again enter- 
ing the markets. But there are those who 
take the ground that the abnormal prices 
were due only to the war and must come 
down rapidly. Whether they are justified in 
this expectation is difficult to tell. So many 
new and unnatural influences are at work 
that experience alone will show what level 
of prices is in keeping with current condi- 
tions, No one can presume to say what is 
normal. Old standards are gone. Sources of 
supply have been changed. Markets have dis- 
appeared. The world’s money, in which 
terms of prices must be quoted, has been too 
inflated. Who can foretell what changes will 
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Special Bank- Clerk Edition 
Sent on Approval 


Library of 
Law 
Banking 


Business 


Edited by 
W. D. EATON, Banker-Journalist 


Legal matter by E. T. Roe, LL.B., Member New York Bar, for twenty years U.S District 
Attorney, Author of “ Criminal Procedure in U. S. Courts,” etc., etc., and Elihu G. Loomis, 
Attorney at Law, Boston, assisted by practicing attorneys throughout the United States 


Success in banking absolutely requires knowledge of business law and the 
exactness of a legal mind, not only in handing the business of the bank, but 
in serving the patrons who constantly seek the advice of the bank in their 
legal and business difficulties. It goes without saying that every bank clerk, 
however humble, should study the theory and laws of successful banking, 
credit, finance, and the whole field of business as it relates to banking. 


The “Library of Law, Banking, and Business” 


” has been written in simple 


interesting, non-technical style. It goes right to the point with clearness 
and authority. The great war has wrought many changes in the practice of 
banking and the psychological outlook on business, and all treatises on these 
subjects written before the war are out of date. Here is a complete library, 
freshly compiled, and brought right up to the day of the armistice which 


ended the war. 


Two splendid volumes on Practical Business Law 
in Non-Technical Language complete series of 
Legal Forms. 


Volume I: Contracts, Promissory Notes, Em- 
ployer and Employee, Guaranty, Apprenticeship, 
Assignment and Bailments, Bankru ites Bonds, 
Corporations, Partnerships, Debts and Collections, 
Deeds, Mortgages, Abstract Laws of States Re- 
lating to Deeds, Abstract Laws of all the States 
Relating to Leases and Their Requirements, 
Landlord and Tenant. 


Volume II: Wills, Insurance, Patents, Trade 

arks, Passports, Federal Control Laws, The 
Government Area and Citizenship, Public Schools, 
The Family, Practical Law and Business, Laws 
on Public Roads, Postal Service, Woman Suffrage 
and Statutory Rights. 


Two up-to-date volumes on essentials of Bank- 
ing, new Reserve Bank System, Farm Loan 
Banks, Government Control, etc. 


Volume III: oa | of Banking, Banks and 
Banking, Finance, Credit and Commercial Ex- 
change, A Bank Account, Trade Acceptance, 
Federal Lands, Banks, National Farm Loan As- 
sociation, United States Money, Capitalization, 
Entrepreneurs Income, Investments, National 
Bonds, National Bank Decisions. 


Volume IV: Courtesy in Banking, Additions 
to Land Wealth, Someoum Bank Interest, 
Gold and Silver, Other Metals, Thrift, Transit 
by Air and Water, International Finance and 
Trade, Industrial Exchange, Bankers, Work- 
men and Retailers, Foreign and Domestic Ex- 
change, Problems in Money and Banking, Pre- 
American Coins, Mints and Banks, Fuel Under 





Sevemant Control, Legal Holidays, Standard 
ime, 

Also Two Inspiring Volumes on American Busi- 
ness and Business Leaders of today, American 
Merchant Shipping, Exercise of Military Power in 
America, Self-Measurement, Men who are Run- 
as America (sketches of Charles M. Schwab, 
Andrew Carnegie, George Eastman of Kodak fame, 
Hen: Ford, Frank A. Vanderlip and the Na- 
Sa City Bank, James A. Farrell of U. 8. Steel 

Corp., George Goethals, Thomas A. Edison, 
Theodore N. Vail of telephone system, R. ° 
Se of Sears, Roebuck & Co., etc., etc.), 
Principles of Salesmanship, Tables for Rapid 
Calculation, Principles of Business Letter Writ- 
ing, ete., etc. 

More than 1,200 topics treated. Alphabetical 
Index. 








No Risk Approval Offer. Simply send a dollar 


bill pinned to your card or this coupon and by 
return post you will receive the set of six vol- 
umes, which you agree to return in five days 
{and get refund of the $1 deposit), or pay for 
at the rate of $2 a month for seven months 
(total $15), or $12 cash (total $13). 

PD, iicucnnsvcctenssnmeses . 

PR idatneviadinssrietinnmieneenmbaauaved 


JOHN A. HERTEL CO., 9 8. Clinton St., Chicago 
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occur in the months ahead? Perhaps the 
most that can be said is that, though prices 
may fall further, they will not for a long 
time, if ever, return to the pre-war basis. 


GROWTH OF THE MERCHANTS 
BANK OF CANADA 


STRIKING 


The accompanying comparative state- 
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ment of the liabilities and assets of the 
Merchants Bank of Canada, signed by 
President H. Montagu Allan and Gen- 
eral Manager D. C. Macarow and duly 
attested by the auditors, shows the grati- 
fying rate of growth which that institu- 
tion is making. 


LIABILITIES 


30th April———— 


1. To the Shareholders 
NE UE OE io dnc ctivccehwa gener eess wedeecnn ap 
Reserve Fund 
Dividends declared and unpaid 
Balance of Profits as per Profit and Loss Account 


7,000,000.00 
7,000,000.00 
194,194.00 
574,043.32 


$ 14,768, 237. 32 


2. To the Public 

Notes of the Bank in Circulation 

Deposits not bearing interest 

Deposits bearing interest (including interest accrued to date 
of Statement) 

Balances due to other Banks in Canada 

Balance es due to Banks and Banking Correspondents in the 


13,316,033.00 
43,552,214.61 


91,904,993.37 
2,614,696.64 


Bills payable 
Acceptances under Letters of Credit 
Liabilities not included in the foregoing 


$166, 725, 404.9 95 
ASSETS 

OO ree er ee 

Deposit in the Central Gold Reserves..................... 

Dominion Notes 

Ns oo Si .e's WANG dees Wand seehass weenwess 

Cheques on other Banks....... 

Balances due by other Banks in Cc ‘anada. 

Balances due by Banks and Banking Correspondents in the 
United Kingdom 

Balances due by Banks and Banking Correspondents else- 
where than in Canada and the United Kingdom 

Dominion and Provincial Government Securities, not exceed- 
ing market value 

Railway and other Bonds, Debentures and Stocks, not ex- 
ceeding market value 

Canadian Municipal Securities and British, Foreign and 
Colonial Public Securities other than Canadian 

Call Loans in Canada on Bonds, Debentures and Stocks.... 

Call Loans elsewhere than in Canada 


4,946,946.33 
7,000,000.00 
8,405,602.50 
985,044.00 
6,082,616.99 
3,215.80 


123,496.50 
1,903,040.10 
6,005,573.65 
4,119,705.32 


15,238,399.32 
5,134,690.71 
2,801,857.72 
$ 62,750,188.94 
Current Loans and Discounts in Canada (less Rebate of 
Interest) 
Current Loans and Discounts elsewhere 
(less Rebate of Interest) 
Liabilities of Customers under Letters of Credit 
contra 
Real Estate other than bank premises......... 
Overdue Debts, estimated loss provided for 
Bank premises at not more than cost (less amounts written 
off) 5,253,269.48 
Deposit with the Minister for the purposes of the Circula- 
tion Fund 
Other Assets not included in the foregoing 


95,874,426.04 

than in Canada 
332,918.12 

as per 
164,153.05 
782,326.64 
386,973.56 


366,000.00 
515,149.12 


$166,725, 404. 95 


1918 
$ 7,000,000.00 
7,000,000.00 
176,900.00 
437,973.92 


$ 14,614,873.92 


12,327,168.00 
34,886,747.83 


75,946,985.48 
1,400,941.75 


1,161,976.79 
598,851.20 


$140,937,544.97 


$ 4,890,061.36 
6,000,000.00 
5,912,092.50 
893,076.00 
5,311,786.12 
4,704.37 


$2,580.53 
1,357,843.03 
5,435,464.66 
4,060,204.70 


14,589,065.54 
5,223,953.88 
3,906,648.93 


$ 57,667,481.62 
76,194,016.15 
339,987.29 


598,851.20 
312,928.11 
272,226.60 


4,886,438.98 


355,000.00 
310,615.02 


$140,937 ,544.97 





10.00 
10.00 
10.00 











Ianking Fiblicity 


Special Section of The Bankers Magazine 


BANK ADVERTISING 
HEADINGS 


HE heading of an ad- 
vertisement is one of 
the most important parts of 
it because, in a great many 
eases, its effectiveness de- 
termines whether or not the 
advertisement will be seen 
and read. Naturally, to get 
read is one of the first duties 
of an advertisement. 
Following are some sug- 
gested headings for bank ad- 
vertisements : 
Helping Foreign Trade. 
The Inevitable Day of Re- 
duced Income. 
America Has Made 
Prosperous. Will 
Make Her Safe? 
The Personal Equation. 
Safe and Pleasant Banking. 
“Acceptances Payable” or 
“Accounts Payable”? 
Save on WNon-Essential 
Goods and Services. 
Doubly Protected. 
Sensible Economy. 
Double Duty Dollars. 
Build Up Your Bank 
count. 
Large Business or Small? 
Personal Service in Bank- 


You 
You 


Ac- 


ing. 

The Will to Win. 

Save Labor and Material. 

Beginners in Business. 

Advantages of “Accept- 
ances.” 

The Wise Choice of a Bank. 

A Friendly Feeling. 

Our Service Is Individual. 

Better Acquaintance, Better 
Service. 

Get the Benefit of Modern 
Methods. 

Business Is Good. 

Our Family of Depositors. 


JANUARY 1919 


*T ope Af RINGS ACCOUNT AT 
& ST.LOUIS UNION BANK 
FOURTH @& LocUSsT 


ae 


The St. Louis Union Bank has adopted 
this distinctive trade mark in connec- 
tion with its savings department 


Depositors First. 

A Time for Conservation. 

Constructive Banking Serv- 
ice. 

Our Service 
When You 
Advice. 

Economy and E ficiency. 

Let Your Dollars Volunteer. 

Doubly Protected. 

Give Up Lururies. 

How to Insure a Good In- 
come. 

Direct Connections 
Prompt Collections. 

A Genuine Welcome. 

After You Pay for Your 
Liberty Bonds. 

Saving—Both Patriotic and 
Profitable. 

Banking Service Indispensa- 
ble. 

Your Line of Business. 

Business Thrift. 

The Convenient 
count. 

A Great 
Economy. 


Is Individual. 


Need Business 


Mean 


Bank Ac- 


Need—Sensible 


Avoid Bad Debts. 


Learn Something About 
Saving. 


Three-Fold Benefit 
Good Bank Balance. 


of a 


More Careful Buying. 

A Fature Business Oppor- 
tunity. 

Double the Business on the 
Same Capital. 

Foreign Business Opportuni- 
ties. 

Preventing Slow Accounts. 

Can You Double or Treble 
Your Savings? 

Helpful Suggestions. 

Bill of Lading Collections. 

For Business Welfare. 

A Wealth of Experience. 

Constantly Changing Loans. 

Banking Service for Corpo- 
rations. 

You Can “Clip Coupons.” 

Strength and Service. 

A System That Helps You. 

Helping Your Business. 

For Better Business. 

Aiding Our Customers. 


oH 
BANK ADVERTISING 


66 ANK advertising is in- 

formational, educa- 
tional, or inspirational. In- 
formational advertising tells 
something about the bank 
and what it has to offer the 
public in the way of serv- 
ice. Educational advertis- 
ing teaches the public how 
it may use these facilities. 
Inspirational advertising in- 
spires the prospect to better 
business methods or to hab- 
its of thrift and economy.” 


—M. E. Holderness. 
& 


“Is all 
cially ?” 

“I hope so—my note at the 
bank is due to-day with his in- 
dorsement, and I’d hate to see 
the bank lose anything on it.” 

Boston Globe. 
1 


Jones right finan- 
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Banking Publicity 


Monthly Publicity Section 
THE BANKERS MAGAZINE 
253 Broadway, New York 
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ir 1s Goop advertising pol- 
icy to go after the good will 
of the people primarily 
rather than their money. 
Once they are friends of the 
institution, they soon _ be- 
come depositors. 


& 


THE ADVERTISING value of 
a bank’s new building is 
very great. It has been 
the experience of many a 
bank that upon getting into 
a new and attractive build- 


ing its deposits are at once 
greatly stimulated. Noth- 
ing succeeds like success 


and a fine up-to-date build- 
ing creates the impression 
of a fine up-to-date bank. 
o 

Akin to the foregoing idea 
is that of fixing vour loca- 
tion in the mind of the pub- 
lic. This is done sometimes 
by means of a slogan or by 
the use of a map. If you 
can devise a mnemonic sys- 
tem that will automatically 
impress upon everybody’s 
mind just where vou are lo- 
cated, it will be a valuable 
advertising achievement. 


& 


Because of the extra war- 
time work of the banks, 
which must be carried on 
with reduced or less effi- 
cient help, more institutions 
than ever are now making a 
small monthly charge for 
checking accounts 
average balance falls _be- 
low $100 or $200 a month, 
as the case may be. Some 


whose | 


bankers act as if they don’t 
care for small accounts at 
all, but small accounts 
sometimes have a way of 
growing into big ones and 
it should not be overlooked 
that to have a thousand or 
several thousand points of 
contact with the public is 
not a bad thing for a bank 
even if each point is not 
very important in itself. 


& 


Banks which have adver- 
tising contracts for space in 
the street cars should value 
these two hints in regard to 
the copy for the cards: 
1. Use as few words as pos- 
sible. 2. The bottom of the 
card is the most important 
part. You don’t need white 
space there. You need 
something convincing there 
at the place which is near- 
est the reader’s eye. 
a 

\ BANKER, in commenting 
on his bank’s new building, 
said: “I consider this new 
building our best advertise- 
ment for years to come. Its 
value in that respect cannot 
be estimated in dollars.” 
This is something to be con- 
sidered when new construc- 
tion work is again possible. 


& 


A maw in the Middle West 
who is successful in bank 
advertising says: “Bank 
advertising attracted me be- 
cause of the great good 
which may be accomplished 
by efforts to increase pop- 
ular thrift; because of the 
honorable character of the 
advertisements, and _ espe- 
cially because of the oppor- 
tunity to do advertising of 
such an artistic and distinc- 
tive character.” 


Ir you want to help a good 
cause along at no cost to 
your bank, write to the Red 
Cross Institute for Crippled 
and Disabled Men, 311 
Fourth Avenue, New York 
City, and ask for a quantity 
of the little folders entitled 
“Your Duty to the War 
Cripple.” Its object is to 
get the public to thinking 
and planning to provide 
work for crippled soldiers 
who have been sacrificed for 
the good of their country. 
These folders can be distrib- 
uted with your customers’ 
passbooks or with their first- 
of-the-month statements. 


& 


As soon as the war ended 
some banks noticed that 
there were certain large de- 
posits made in their savings 
departments of funds that 
apparently had been hoard- 
ed. A number of foreigners. 
not thoroughly versed in 
American ways, believed the 
German-made _ propaganda 
that while the war was on 
there was danger of the Gov- 
ernment confiscating bank 
deposits. Such a statement 
was absurd on its face, but 
was well calculated to alarm 
the uninformed. It is a fact 
that even in peace times 
many persons foolishly dis- 
trust banks and run the 
great risk of acting as their 
own bankers. Another good 
reason for the right kind of 
bank advertising. 


& 


A BUSINESS EXECUTIVE quoted 
by the Business Training 
Corporation said: “In near- 
ly all American business con- 
cerns the most neglected of 
the important sources of 
profits is the every-day cor- 
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respondence. Not one letter | 


in ten is a builder of busi- 
ness. Compare present-day 
advertising with the copy 
you find in the magazines 
of ten years back. It shows 
us the difference between 
crude work and skilled work. 
An intensive study of psy- 
chology and marketing prin- 
ciples has revolutionized our 
methods, but in writing busi- 
ness letters our methods are 
still crude, futile and old- 
fashioned. To-day it is 
costing us at least fifty cents 
to dictate, type and mail 
every letter that goes out. 
And yet, the standard of 


most of our correspondence | 


is pretty much the same as 
it was ten or twenty years 


ago.” This is something that, 
bankers would do well to 


think about. 


& 


. 7 ly 
t > > a our own City of New Orleans m particular, can only be conjectured. And in a 
ADV ERTISING MEN expect } much larger sense, we can have but a faint conception of what it will mean in 
; M 7 relieving the railroads, and thus releasing thousands of cars which are absolutely 
considerable Increase in the \ necessary for the transportation of those things which contribute directly to the 


* ¢ | 
volume of advertising as 


part of the business activity 


which will characterize the! 
period of reconstruction now | 


at hand. This expectation 
seems to be borne out by 
facts in regard to the ad- 
vertising situation gathered 
throughout the country by 
the Bureau of Advertising 
of the American Newspaper 
Publishers Association. It 
is predicted that within the 
next few months both gen- 
eral and local advertising 
will be in greater volume 
than has ever been seen be- 
fore. Naturally, banks and 
trust companies will be in- 
terested in this stimulation 
of advertising effort, both 
because it means greater 
business activity and a con- 
sequent increased demand 
for banking service, but also 
because they, too, will need 


| the Federal Director, and for Mr. Brent, the Traffic Manager, urder whose 
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“Welcome”— River Transportation 


The mightiest waterway in all the world—the old “Father of Waters” — just 
now the scene of « sygmficant, and all-important busmess drama. 

For years, water transportation in America has been shoved to one side. But 
right now — this minute — down the bosom of the Mississippi, there approaches a 
modest fleet of full-laden barges which is scheduled to dock in New Orieans fodoy 
Unquestionably, this fleet is but the fore-runner of an ever-growing traffic 
pfactically unlimited tn its potentialities. 

Down the Warrior River, also, already has come the collier New Orleans, 
| laden with 1000 tons of coal — River transportation is here!’ And much credit is due 
those who have made it possible. We can hardly say too much for Mr. Sanders 


supervision the new transportation is to be developed. 
What this revival is going to mean to the whole Mississippi Valley, and to 


winning of the war 

The Mississippi - Warrior River Lines are being installed as expeditiously as 
conditions permit. These ines propose to handle in- and out-bound tonnage for 
St. Louis and New Orleans — for the present, only to and from these terminals. 
Tariffs are being prepared by experts for submission to shippers and consignees at 
the earliest moment 

The first barge fleet teft St. Louis for New Orleans on Saturday, September 28, 
and is due in New Orleans today. The up-river trip is scheduled to leave 
Orleans Friday, October 11, and fonnage is solicited Freight rates and further 
particulars may be obtained at Room 905 Whitney Building, Phone Main 5700. 

fn wur jundigment, this is the opportunity for ihe shippers uf New Ovivere to exercue 
proftical construétwe co operation heh pase will prove of permanent and ever-increasing 

nefit to our community and to our country 


Hibernia Bank © Trust Company 
Carondelet and Gravier 
‘Resources more than $40,000,000.00 




















The “‘Welcome to River Transportation” was very effectively used 
in New Orleans by the Hibernia Bank & Trust Co. 





to do more and better ad- | use of the trade acceptance 
vertising. idrafts. Of course bankers 

‘are in business to make 
SoME BANKS are advertising | "OUcy and nobody objects to 
trade acceptances in a way that, but would it not be tak- 
that makes it appear that the |ing a better tack for the bank 
chief motive back of the ef- to urge the more general use 
fort was that the bank would of the trade acceptance be- 





make some profit from the |cause it would make for the 
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improvement of credit condi- 
tions and help business gen- 
erally? Then the implica- 
tion would be that the bank 
was not working for any lit- 
tle profit in the discounting 
of the acceptances, but was 
hoping to benefit by the gen- 
eral improvement of credit 


conditions. 


A RECENT ISsuE of the Wall 
Street Journal contained a 
long letter from the presi- 
dent of a Philadelphia sav- 
ings institution in rebuttal of 
certain specious arguments 
advanced by some other cor- 
respondent in criticism of 
savings banks and suggest- 
ing that people put their 
savings into Government se 
curities instead of savings 
banks. Of course the said 
correspondent was an eco- 
nomic ignoramus and _ the 
savings bank president's an- 
swer was conclusive, but we 
submit that if the savings 
banks would only take the 
public into their confidence 
by advertising and explain 
the strength, service and ne- 
cessity of savings institu- 
tions, in season and out of 
season, there would not be 
such ignorance on the sub- 
ject as is so frequently dis- 
played. A great public 
benefit is conferred by the 
effective advertising which 
has been done and is being 
done for Liberty Bonds, 
Thrift Stamps and War 
Savings Stamps. Our peo- 
ple are being educated not 
only in patriotism, but also 
in the true meaning of 
Thrift. Will it not be too 
bad if the coming of peace 
and the cessation of the in- 
tensive efforts to sell Gov- 
ernment securities to the 
people, should likewise end 
4 


‘chance of a 


this means of popular edu- 
cation in thrift and sound in- 
vestment? The trustees of 
mutual savings banks say 
they have no right to spend 
depositors’ money for adver- 
tising, but isn’t there some 
way that these semi-public 
institutions can be permit- 
ted to consider a reasonable 
advertising appropriation a 
necessary expense, the same 
as rent or employees’ sala- 
ries? Increased deposits 
undoubtedly would pay for 
the additional cost, while the 
direct benefits to the com- 
munity would be verv¥ great. 


5) 


Tue Caprrat Issues Com- 
MITTEE at Washington is 
asking the banks to help put 
unscrupulous promoters out 
of business. Many cases are 
reported where holders of 
Liberty Bonds are being. per- 
suaded to trade them for 
some alleged “security” of- 
fering higher returns or the 
speculative 
profit. Then the generally 
prosperous condition of the 
country, with plenty of 
money in the pockets of the 
people, these 
harpies to ply their nefari- 
ous trade of separating the 
gullible from their funds. It 
is not only by spoken advice 
to the limited number who 
seek it that the bankers can 
help. They should address 
a larger audience through 
their advertising and thus 
warn and instruct the public. 
pointing out the pitfalls to 
avoid and the safe and sane 
path to follow in money mat- 


ters. 
o 
Some of the larger banks 


and trust companies have a 
plan in connection with 


encourages 


their advertising efforts 
which institutions not so 
large might follow to ad- 
vantage. This is an adver- 
tising committee of officers. 
The advertising manager in 
such a committee has a help- 
ful cabinet of officers, hold- 
ing frequent meetings at 
which broader matters of 
advertising and new busi- 
ness policy are decided. 
When it is thought neces- 
sary or desirable, different 
officers or department heads 
could be invited to sit with 
the committee when matters 
are to be discussed of which 
they have special knowl- 
edge. All important copy 
should be O. K.’d by this 
committee before the adver- 
tisement is inserted in the 
newspapers or before the 
booklet is printed and _ is- 
sued. 


& 


BANKERS AND 
INSURANCE 


LIFE 


HROUGH the courtesy 
of D. A. Reubel, pub- 
licity manager of the St. 
Louis Union Bank, there 
has been received a copy of 
a booklet issued by that in- 
stitution, entitled “Why a 
Banker Should Encourage 
Life Insurance.” The book- 
let contains the suggestions 
of Byron W. Moser, vice- 
president of the bank. 
Some years ago the St. 
Louis Union Bank ran a se- 
ries of newspaper adver- 
tisements urging the pur- 
chase of life insurance. Not 
a few bankers were dis- 
posed to look askance at the 
proposal, considering the 
life insurance company as 4 
competitor of the savings 
department of the bank. As 
to the meeting-point be- 
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tween banking and _ insur- 
ance, Mr. Moser says: 

The deposits of a bank and 
the prosperity of a bank are 
controlled entirely by the 
wealth of the community in 
which it operates. 
wealth of a community is in 
direct ratio to the amount of 
life insurance carried. 

Furthermore, it is pointed 
out that life insurance is a 
potent means of educating 


people in the practice of | 


thrift: 


The man who has acquired 


the habit of thrift and who, in 
iddition, applies his thrift 


habit for the future as well as | 
for the present, that man each | 
day becomes a better prospec- | 


tive bank customer, because he 
has learned the secret of the 


accumulation of money, and he | 
must put that money in or} 
through a bank in one way or} 


nother. 
& 
OH, YE OF LITTLE 
FAITH! 


O those who become dis- 
couraged because they 
fail to see results from 
their first venture in pub- 
licity, we commend this inci- 
dent told by M. E. Holder- 
ness of the Third National, 
St. Louis, recently: 
One day a man came into 
iy office and laid a letter upon 
my desk. To the letter was 


pinned the clipping of a Third | 


National newspaper advertise- 
ment that had appeared nearly 
two years ago and which I had 
forgotten. This 
from a lady in California to 
her son in St. Louis, sending 
him $1,000 and asking him to 


deposit it to her credit in the | 
Savings Department. She stat- | 


ed in this letter she had kept 
that ad all the time and was 
taking advantage of its offer at 
this her first opportunity. 

It is the constant recur- 
rence of similar incidents 
that gives heart to the ad- 
vertising man and keeps his 
work from being a drudg- 
ery. Advertising must be 


And _ the | 


letter was | 








obligation, an opportunity 


! long career 





BROADWAY B OLIVE 





WR 55 Years Old Day | 


‘Veteran of 
the Western Financial World | 


! oa Like a veleran warrior with many 
\_== years of | chivalric service behind him, 
and with confident eyes fo the fiture.the Third National | 
Bank of StLouis stands to-day vigorous in its fifty- | 
fifth year, proud of the part i has ‘baed inthe development | 
of the splendid city of StLouis and he reat Southwestern | 
territory, with its large family of prosperous business men 
| and women about and with a Seat circle of young people | 
to whom it will point the way to success and happiness 2 
| helping teac ing encouraging — and being foster 
financial fathor -a duty, an 


which it is profoundly thankful, 


} on this fortunate birthday of its 


RESOURCES $63,000,000. Gris 
National Bank Protection for your Savings ose 








or 




















Another effective use of a birthday anniversary in calling attention to 
age, experience and service 


continuous, persistent, and 
consistent, for in its accu- 
mulative power lies the se- 
cret of its efficiency. 


& 


HOW BANKS ARE 
ADVERTISING 
| Tur Guaranty 'Trusr Co. of 
New York has just sent out an- 


other edition, enlarged and im- 
proved, of its very useful 


| pamphlet on “Bank and Public | 


Holidays Throughout the 
World.” This book is said to 
be the first attempt to compile 
}a list of holidays of all nations 
| and it is now in use all over 
| the world. 


Tue Superior SAvINGS AND 
!Trusr Co., Cleveland, has been 


running an excellent set of 
newspaper advertisements on 
the subject of savings and 
thrift. The ads. though com- 
paratively small are well dis- 


| played. 


Tue peMAND of the Comptroller 
of the Currency for exact fig- 
ures in the statement of na- 
tional banks concerning inter- 
est earned but not collected and 
interest and discount collected 
but not earned, has led a num- 
ber of banks to send out infor- 
mation as to its methods of 
accounting in complying with 
this demand. The Hanover 
National Bank of New York 
issued a very complete pamph- 
let showing bookkeeping forms 
with description and _ instruc- 
tions, the pamphlet also includ- 


” 
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ing a useful interest table. The 
Northwestern National Bank, 
Minneapolis, sent out a descrip- 
tion of a practical method of 
figuring interest and discount 
in compliance with the Comp- 
troller’s requirement, and many 
banks have responded to re- 
quests on the part of their cor- 
respondents for information of 
this sort. 


Tue Cuarranooca (TENN.) 
Savincs Bank sends out adver- 
tising envelopes ffor filing 
bonds, stock certificates, etc. 
They are used especially to ad- 
vertise the bank’s safe deposit 
vaults and advice for business 
needs. 


Tue Peropte’s Stare Bank, De- 
troit, has just issued a “busi- 
ness calendar” for 1919-20 for 
the United States and Canada 
showing in convenient form le- 
gal interest rates, holidays, ma- 
turity dates, and other infor- 
mation of this sort. The cal- 
endar is put up in attractive 
form and should prove a very 
satisfactory advertising plan. 


Unton Bank anv Trust Co., 
Helena, Mont., has issued a 
ral satisfaction to its growth in 
that time to total resources of 
business, and points with natu- 
handsome brochure in com- 
memoration of its 20th year in 
over $6,500,000 and a bedy of 
patrons numbering more than 
5,000. 


THe Hipernta Bank AND 
Trust Co., New Orleans, has 
sent out in very chaste form 
“In Flanders Fields: The Ap- 
peal, the Promise, the Fulfill- 
ment.” These little poems, 
which have already had con- 
siderable vogue, except the lat- 
ter, by Meigs O. Frost, which 
is new and copyrighted by the 
company, make a very strong 
appeal at this time. 


THe Tuirp Nationa Bank, 

St. Louis, printed some striking 

advertisements at the conclu- 

sion of peace. One was ready 

for the morning papers carry- 

ing the announcement of the 
6 





New Haven business men, 
get acquainted with the 
trade acceptance 
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Sooner or later you will be using the trade 
acceptances as a means of financing the sale of 
goods 

The movement for its general adoption in 
place of the open book account system of 
credit is steadily gaining momentum in this 
country. The war-time need for the most 
economical and efficient business methods is 
hastening this movement, which is backed by 
the Federal Reserve Bank and many business 
organizations. 

The First National Bank strongly recommends 
the plan and would be pleased to explain this 
**bill of exchange, drawn by the seller on ‘the 
purchaser of goods sold, and accepted by such 
purchaser” making it a piece of short-term 
two-name negotiable paper. 


First NaTionAL BANK 
42 Church Street, Corner Crown 











How an old New Haven bank pushes 
the trade acceptance 
signing of the armistice, an- 
other is addressed 
Fighting Men and Victory,” 
and still another “To Our Fair 

Women and Freedom.” 


Tue Irvinc Nationa Bank, 
New York, has issued a par- 
ticularly useful map of Central 
and South America, giving sta- 
tistics and details of area, 
population, etc., of the various 
countries. G. A. O'Reilly, 
Foreign Trade Representative 


for the bank, says in the letter | 


accompanying the maps: 


The chart and map have been 
produced with a definite intention 
of helpfulness toward the devel- 
opment o¢ the foreign trade of the 
United States, and in the interest 
of fucure editions, we shall be 
glad to have your suggestion or 
criticism. 

Tue Tuirp Nationa Banx, 
Scranton, Pa., announces its 
Fourth Annual Fruit Contest 
under the assembly of the 
Lackawanna County Horticul- 
tural Association. Special 
prizes were offered for apples 
and other fruits and their by- 
products, jellies, marmalades, 


etc. 
& 


There is creative reading as 
well as creative writing.—FE mer- 
son. 


“To Our) 


SPEAKING FRANKLY TO 
BANK PRESIDENTS 

“SPEAKING FRANKLY TO Bank 
Presipents” is the title of a lit- 
tle book which Harvey A. 
Blodgett addresses to bank 
presidents, “because they are 
lthe final arbiters of bank poli- 
|cies; because there is urgent 
|need of altering certain bank 
policies to meet rapidly chang- 
ing conditions and impending 
| needs.” 

While the little book is of 
course designed to advertise a 
private business, Mr. Blodgett 
|makes a strong appeal for more 
|and better advertising because 
| it means more financial power, 


| and financial power means suc- 
|cess in achieving great aims. 


This expresses the keynote of 
the appeal: 


The key to this pressing situa- 
tion is Bank Publicity. Mere ‘ad- 
| vertising’’ should be thrown into 
the discard where multitudes of 
useless traditions are now going. 

In the name of common sense, 
why should a Bank hang tena- 
ciously to its old advertising tra- 
ditions? 

There have been two kinds of 
bank “advertising.” 

The kind which “keeps the 
bank’s name before the public,” 
and which in truth doesn’t influ- 
ence the public at all, because it 
does not penetrate its conscious- 
ness, 

And the kind which 

people’s vision, 
and sets high 
| deavor. 
A well known Bank President 
recently said, ‘“‘We can do won- 
|}ders, we Americans, when in- 
| spired.”’ 

The high mission of Bank 
propaganda from now on is to in- 
spire Americans to increase their 
| financial power. 


& 


THE HOUSE ORGANS 

The Wachovia Bank & Trust 
Co.’s Solicitor is running a se- 
ries of biographical articles on 
its officers and directors. 


enlarges 
inspires ambition 
standards of en- 


| <A leading article in The Ev- 
change, published by the Ex- 
change National Bank and 
Trust Co., Tulsa, is “How the 
Exchange Trust Will Help 


| Build Oklahoma.” 

With the Colors is the title 
of the news letter bulletin is- 
|sued by the Publicity Depart- 
ment of the National City Bank. 
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Chicago, for the purpose of 
keeping in touch with the men 
of the bank overseas. With 
the Colors is a voluminous 
mimeographed monthly that is 
apparently filling its mission 


admirably. 
& 
\ “BAGGAGE LETTER” 


T the last meeting of the) 
Financial Advertisers As-| 
sociation in San Francis-_| 
co, Mrs. Germo of the Los An-| 
geles Trust & Savings Bank, 
told of the bank’s interesting} 
experience with their so-called 
“baggage” letter: 


When you come to Los 
Angeles, you will probably 
get a letter from the Los 
Angeles Trust & Savings 
Bank. It is possible that not 
all of you will know how 
you came to get that letter, 
but there is no reason why 
the banks in other cities 
shouldn’t profit by my expe- 
rience. It is what we call 
our “baggage letter.” It is a 
letter of welcome which we 
send out to every .person 
listed on the baggage list of 
the Los Angeles Transfer Co. 
We have a contract with the 
Transfer Company to supply 
us with this list every day. 
We also get the Sunday list. 
Many of our splendid ac- 
counts have been opened 
through the “baggage letter,” 
which is simply a little per- 
sonal message sent by Mr. 
Flint our vice-president. 
People come up to Mr. Flint’s 
desk bearing this letter and 
saying, “I got a letter from 
you and I came in to say I 
feel flattered; how in the 
world did you get my name?” 
And once in a while a fellow 
Who doesn’t want everybody 
back home to know he is in 
Los Angeles comes in and 
we have to show him we are 
pretty good fellows and it is 
ul right, but it works out 
splendidly. 

Here is a copy of the letter: 

Whether you have come to 
Los Angeles to make your 
home, for a short visit, or 
have just returned from a 
vacation or business trip, we 
believe you will be interested 
in the enclosed booklet, out- 
lining the many forms of 
financial service this large 
progressive institution  af- 
fords. 

The Savings, Commercial, 
Trust and Safe Deposit De- 
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How to get 


more Working Capital 
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With prices up where they are now, it takes 
more working capital to run a business. 

If your bank knows the conditions surrounding 
your business, it can appreciate whether added 
credit is warranted. 

Close working association with its depositors 
has become characteristic of the Mercantile and 
an important factor in its credit extensions. 


MERCANTILE TRUST & DEPOSIT CO. 
Y 


115 BROADWA 
Member Federal Reserve System) 
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No advertising is likely to attract more attention than one headed 
““ How to Get More Working Capital’”’ 


partments of “THE BANK 
FOR EVERYBODY” offer a 
complete banking home, 
equipped to properly care for 
your every financial need 

Convenience of location, 
integrity of management, ex- 
tent of resources and quality 
of service—all are reasons 
for choosing this as Your 
Bank, 

Our officers at the New 
Accounts Department will be 
glad of an oportunity to 
demonstrate to you our abil- 
ity to serve you well in every 
respect. 

May we hope to see you 
soon? 

P.S.—We have reserved 
for you a copy of our new 
map of Los Angeles. It is 
worth coming for 


& 





Resolve to edge in a little 
reading every day, if it is but 
a single sentence. 
fifteen minutes a day, it will 
make itself felt at the end of 
the year.—Horace Mann, 


If you gain 


ADVERTISING A NEW 


BUILDING 


NEW building with many 

unusual features was 

opened recently by those 
well-known allied institutions, 
the Mercantile National Bank 
and the Mercantile Trust Co., 
St. Louis. A special advertis- 
ing campaign was entered into 
to obtain publicity for the new 
building and the exceptional 
service these institutions offer. 
Of the results obtained, John 
Ring, Jr., publicity manager, 
writes: 

The basis purpose of this 
advertising was to impress 
upon the minds of St. Louis- 
ans a fuller appreciation of 
“Mercantile Service,” as ex- 
emplified by our ten highly 
specialized departments and 
to win new accounts by por- 
traying the superior service 
obtainable as a direct result 
of larger quarters, improved 
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ASK THE BANKER 


Average Service Plus- 


That’s Commerce Service 
AVERAGE SERVICE+A+B+C+D+E 
Capital, Surplus and Profits of $13,700,000 


for the protection of depositors. 


B~ Large loaning capacity, and the desire to 
employ it as freely as sound banking 


A par list that covers our section like a 
bankers’ directory 


Ambition to continue to grow, with 
at superior service is the 
governing factor in all sound banking 


Cordiality and courteousness in relations 
with correspondents 


THE NATIONAL BANK OF COMMERCE IN ST. LOUIS 





COMMERCE SERVICE 


WHO BANKS HERE 





RESOURCES OVER 





$85,000,000.00 








A simple problem in arithmetic 


system, modernized  equip- 
ment and increased facilities. 
The results were far in ex- 


cess of our most sanguine 
hopes. 
By actual tally register 


count over 47,000 persons 
visited our building during 
the tive and a half business 
days that constituted open- 
ing week. 

New accounts fairly rolled 
in the first day and the sec- 
ond day, more on the third, 
still more on the fourth, 
while the fifth day’s volume 
of new business broke all St. 
Louis precedents. 

Various advertising media 
were used, including news- 
papers, billboards, display 
hangers, mailing folders, let 
ters, picture slides and a film 
in some forty theatres. 

The results more’ than 
justified our hard work and 
most conclusively proved 
that a well-planned opening 
week may be made a_ very 
profitable as well as popular 


event. 
& 


Tillie Clinger says that the rea- 
son she didn’t last long as ladies’ 
bank was because 
accused 
r of impertinence she told her 
-Galveston 


Pomperosity 


go chase herself 


News. 


TRENCH-WAY ADS 

Under shell fire—Wear Paris 
Garters. No metal can touch 
you. 

To prevent gas attacks— 
Give the Boche no quarter. 
Then he can’t work his meter. 

For breakfast—Feed Fritz 
shrapnel. Shot from guns. 
There’s a reason. 

Extra attraction at the The- 
ater of War. The Kaiser Kam- 
erads in Their killing Kultur 
Komedy, “The Boomerang.”— 
The Camp Dodger. 


& 


\ “pipn’t” Bank! Any small 
bank, preferably the _ little 
“Home Teller” of the Cleveland 
Trust Co.—which will hold the 
dime you didn’t pay for car 
fares because some kind people 
brought you down in autos—or 
the dime you didn’t pay for the 
cigar because the other fellow 
gave you one, or the dime you 
didn’t spend for a soda _ be- 
cause you just naturally 
thought you’d rather save the 
imoney. — “Yow” (Cleveland 


Trust Co.) 


ILLUSTRATIONS IN 
BANK ADVERTISING 


“Many good ideas for il- 
lustrations can be drawn 
from the subject of check- 
ing accounts and their nu- 
merous advantages. The 
subject of interest paid on 
accounts is a fruitful source 
from which to draw inspira- 
tion for illustrations. I have 
illustrated the strength and 
stability of a bank with a 
giant California redwood 
tree, a 42-centimeter gun, a 
British tank, a great fort- 
ress, the pyramids of 
Egypt, with the giant fig- 
ures of Atlas, Hercules and 
Samson, with a great bridge 
and with a huge endless 
chain.” —C. R. Stuart. 


Books on Bank Advertising 


Bank Window Advertising. B 
W. R. Morehouse Illustrates 
and describes many displays 
which can be adopted by enter- 
prising banks to an endless va 
riety of subjects Price, $2.5( 
postpaid. 

Bank Deposit Building. By W. R 
Morehouse Contains practica 
and proved methods of increas 
ing your business and holding it 
Copiously illustrated. 250 pages 
Price, $3.00, postpaid. 

Bank Letters. By W. R. More 
house. Contains 82 actual let 
ters reproduced by multigraph 
designed to meet very necd 
ordinary bank correspondenc: 
Price, $5.00, postpaid. 

The New Business Department. 
By T. D. MacGregor. Describes 
how a bank can systematicall 
cultivate and secure new busi 
ness from various sources. Il- 
lustrated with forms te. Price 
$1.00, delivered, 

Pushing Your Business. By T. D 
MacGregor. Explains the prin- 
ciples and practice of financia 
advertising, illustrating various 
methods and showing mechar 
ical detail of w ng copy. 206 
pages. Price $1.50, postpaid 

2000 Points for Financial Adver- 
tising. By T. D. MacGregt 
Contains 2,000 suggestions 
the wording of as many bar 
ads. Adapted to the use 
commercial banks, trust com] 
nies, safe deposit companies at 
savings banks. 170 pages 
Price, $1.75, postpaid 

Bank Advertising Plans. By T. D 
MacGregor Describes hundreds 
of plans, other than newspaper 
advertising, which banks ve 
successfully used in  buil 
business. 200 pages 
$2.50, postpaid 
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Banking Fiblicity 


Special Section of The Bankers Magazine ; 








ADVERTISING SUG- 
GESTIONS 

R the benefit of its cor- 

respondent banks, actual 
and prospective, the Pack- 
ers National Bank of Oma- 
ha has issued, through 
Bruce M. Bates, manager of 
the New Business Depart- 
ment, some valuable sugges- 
tions anent the advertising 
of banks, from which we 
quote as follows: 





Experts in financial publicity 
have, after much study, reached 
this conclusion: 
bank advertising must take two 
primary points into considera- 
tion: 

First; The building of your 
present business into better 
business, and 

Second: A campaign to every 
particular far-reaching point 
from which new business can 
be secured. 

ADOPT A POLICY 

“The trouble with the busi- 
ness-getting policy adopted by 
many banks is that they have 
no policy, but pursue _hit-or- 
miss methods, with the ultimate 


Constructive | 
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forth, which should show a 


well-rounded growth in any 
bank. 
GENERAL PUBLICITY 

Calendars have become a hab- 
it and have retentive value, but 
only to the extent of possibly 
sixty days. 

Newspaper Space: Not the 
old formal name of bank and 
associated officers, but newsy 
ads, changed with clock-like 
regularity. Ideas to keep the 
thought of your institution be- 
fore the mass of the people. 


DIRECT PUBLICITY 


Letters directly to the person | 


or persons that you have in 
mind on subjects of interest to 
them will show results far in 
excess of the time spent to send 
them out. Some suggested sub- 


| jects on advantages your bank 


result that if they are making | 


any profit at all, they are mak- 
ing too much profit out of a 


part of their business and los- | 


ing it again on another part.” 


One of America’s foremost | 


advertising bankers has, in the 
above paragraph, expressed a 
thought that is in accordance 
with the belief of the executive 
in charge of most banks. 


MEDIUMS 


\let on 


has to offer: Inactive, checking, 
split and savings accounts for 
farmers and professional men; 
special attention to teachers, 
parents and children; 
deposit boxes; 
deposit. 
Special campaigns, savings 
clubs, cow and pig clubs, corn 
shows, can all be used to ad- 


vantage. 
& 


WHAT IS NEEDED TO 


DO THE RIGHT SORT 
OF ADVERTISING? 


‘THE publishers of The | 
World’s Work have re- | 
cently issued a good book- | 
advertising, | 


bank 
from which we quote the 


| following: 


Mediums must be used that 


are best suited for a general 
and well-balanced growth—not 
an “all your eggs in one bas- 
ket” policy. That takes but one 
angle into consideration. 

Not calendars alone; not 
newspaper ads, nor letters by 


A Definite Policy of Adver- | 


tising. A banking institution 
should have just as definite a 
policy in regard to advertising 
as in regard to any other phase 
of its business—just as definite 


|a policy as bankers expect to 


themselves, will show profits, | 
| the Eastman Kodak Co. or Ar- 


but a happy combination of 
all, so distributed that each 
and every month of the year 
sees some bit of publicity sent 


find in large 
and selling corporations; as 
they do find, for example, in 


mour & Co. Bankers who are 
on the boards of big manufac- 
turing and commercial con- 


safety | 
certificates of 


manufacturing | 


|cerns know that an intelligent 


| advertising policy is as neces- 
|sary for the marketing of 
| goods as a well organized force 
|of salesmen. Such bankers will 
| admit the wisdom of applying 
|the same principle to their 
| banking institutions. A wise 
|policy of advertising will in- 
|clude the following: 
|(1) A Budget which will carry 
the work along on a year- 
ly basis. Each banking in- 
stitution must determine 
what its advertising costs 
should be. A _ percentage 
| which would be high for 
| one might be low for an- 
other. Statistics indicate 
| that the average expendi- 
ture for advertising na- 
tional banks is 2.1 per cent. 
of total earnings; for state 
banks, 2.8 per cent.; for 
trust companies and sav- 
ings banks, 4.4 per cent. 
(2) A Department of Adver- 
tising where an individual- 
ized advertising policy, co- 
drdinated with a]l the plans 
and traditions of the bank, 
may be developed and car- 
ried out; where the proper 
mediums may be selected 
and where suitable litera- 
ture may be prepared for 
distribution. Such a de- 
partment may be conduct- 
ed by having an advertis- 
ing manager giving his 
whole time to the work, or 
through an _ advertising 
agency, specializing on 
financial advertising, which 
will be, for all practical 
purposes, the bank’s adver- 
tising manager. With such 
a department, all forms of 
graft advertising will natu- 
rally be eliminated and 
money saved for profitable 
advertising. Moreover, this 
departmentalizing of the 
work will take the adver- 
tising out of the hands of 
busy bank officials whose 
time can be better devoted 
to personal work in obtain- 
ing and holding business 
rather than in discussing 
miscellaneous advertising 
propositions. 


| 


| 
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AGES don’t seem to be 
in any hurry to come 
down. It is believed that 
railroad wages are up to 
stay and that the scale of 
wages in that great indus- 
try sets the standard for 
other lines of activity. The 
bearing of this in the pres- 
ent connection is that the 
great mass of workers are 
able to save and _ deposit 
money if they are made to 
see that they ought to do so, 
and that’s the business of 
bank advertising. The key- 
note of present savings ad- 
vertising, it would seem, 
ought to be that thrift helps 


the saver directly by en- 
abling him to accumulate 
funds and develop saving 
habits, and indirectly by 
helping along the general 
prosperity. 


Tuere’s a,lot of truth in 
what Lewis B. Franklin, 
chairman of the War Loan 
Organization of the United 
States Treasury, told bond 
salesmen a short time ago. 
He said: 

“In getting the people to 
buy:Libertv Bonds, you have 
got them. in the habit of buy- 
ing other bonds, because 
they have acquired the habit 
of saving and they like it. 
They have found that sav- 
ing is worth while because 
it gets them somewhere. 
People own 
day in the form of Liberty 
Bonds who never expected, 
-before the United States en- 
tered the war, to own a bond 
in all their lives. In my 

10 


securities to- 


| opinion, these Liberty Bond 
‘sales will result in the de- 
|velopment of the biggest de- 
‘mand for all kinds of good| 
'bonds this country has ever| 
‘known—because the people! 
|have learned how to save,| 
and they like it.” | 

This being the case, there 
is every incentive to adver- 
tise your Savings and In- 
vestment Departments more 
strongly than ever. 


Fes 


ONE OF THE cleverest retail 
advertisers in the country, 
after over thirty years’ ex- 
perience, is naturally a com- 
petent judge of many points 
that bother new advertisers. 
The president of this con- 
cern is of the opinion that 
the longer advertisements 
may more _ profitably be 
used in the evening news- 
papers, as he believes that 
in the evening the reader has 
more time and will absorb 
somewhat more detailed in- 
formation from an advertise- 
ment than at other times. 


ce 


Tuere are different ways of 
arrivingrat how much a bank 
should “spend for advertis- 
ing. It: is difficult to lay 


down dny hard and fast 
rule, as conditions alter 
cases to such an extent. Va- 
rious arbitrary formulas 


have been devised to deter- 
mine the size of the adver- 
tising budget or appropria- 
tion. One of them is, one- 
tenth of one per cent. of the 
deposits for advertising ex- 
penditures annually. That 
seems like a good average 
for an old established insti- 
tution. In any case, a defi- 
nite plan ‘of advertising 
ought to be adopted in order 
to justify the expenditure. 





Our doors stand open to those 
needing financial advice 





rs our r 
you, giving you the 
| benefit of their long experience 
When you call, ask for booklet “The 
First Step in Making Your Will” 


BOSTON SAFE DEPOSIT 
& TRUST COMPANY 


100 Franklin—near Arch and Devonshire Streets | 


e 























An invitation that sounds like the 
real thing 


Analyze your field and 
study your prospective cus- 
tomer and fit your advertis- 
ing to conditions as they ex- 
ist. That way lies success. 
co 
EvLeeMosyNary and_ other 
institutions of like charac- 
ter are often good prospects 
for trust company services. 
A dignified but strong letter 
to the president and board 
of trustees of such institu- 
tions, written by the presi- 
dent or trust officer, ought 
to get some results. The 
argument would be that it 
is more satisfactory to have 
the financial management of 
the institution in the hands 
of an experienced, impartial 
and state-supervised institu- 
tion, a special advantage be- 
ing the continuity of the 
term of service over a period 
of years. 
7 


CreaTE a mental picture in 
the heading of your advertis- 
ment if you can and it will 
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add materially to its force. 
For example, a recent ad- 
vertisement of the Boston 
Safe Deposit and Trust Co. 
bore the heading, “Our 
Doors Stand Open to Those 
Needing Financial Advice.” 
How much more pleasing 
that heading is than the bald 
statement, “Financial Advice 
Given.” Do a little experi- 
menting on your own ac- 
count. Take several bank 
advertisement headings of 
the stilted variety and trans- 
form them by conveying the 
same idea by means of a 
mental picture. This prac- 
tice will prove rewarding if 
you ever write advertise- 


ments. 
& 


“We NEVER have adver- 
tised,” is the answer given} 
by an officer of a century-| 
old bank to a proposal to! 
advertise the institution. | 
Probably also they were 
among the last to introduce! 
the telephone, typewriter | 
and adding machine. In the 
meantime younger banks‘! 
have forged to the front, 
largely by advertising and 
the progressive methods that 
are a concomitant of it. 


& 


THe NEw Revenve Law 
will exceed all other tax 
measures in the history of 
any nation and will create) 
the biggest body of taxpay-| 
ers, individual and business, | 
in the history of the United 
States. Therefore the serv- 
ice of advising on tax mat- 
ters, which most progressive 
banks and trust companies | 
are giving to their patrons) 
and friends, will become of | 
increasing value to business | 
men and will be appreciated 
by them. It makes a good| 
advertising feature, and 


Company. 


the benefit of the heirs. 








| CAPITAL $2,000,000 


ile 














>_> 


A PROGRESSION OF SERVICE 
FOR OUR CUSTOMERS 


Many a depositor has begun his connection with this bank | 
by opening a small savings account. After accumulating a few | 
hundred dollars he has gone a step further and transferred a | | 

f 

| 

| 





part of his savings to a banking account, which enabled him 
to pay bills with his own checks. 


When he could spare money for investment the 

Bond Department was at his service, affording him | ee 

any information he needed, and offering him a selec- GT 77 

tion of bonds best suited to his purpose. Fi a ae 
The bonds and other valuable papers he could ae 
deposit for safe keeping in the safe deposit f 
vaults of The Northern Trust Safe Deposit real W 


When he traveled his funds were safeguarded in ' 
the form of letters of credit, foreign drafts and trav- fi 
elers’ cheques. issued by the banking department. \ 
| If he wanted to be away for a longer period, he | 
arranged to have his property and his investments | 
looked after by our trust department. | 

\ 


tn his will the-company is named executor and 
trustee, to administer it and to manage his estate for 


The service of this company thus covered the main 
happenings ig. bis career and followed bis affairs 
all through life and long after bis death. 


THE NORTHERN TRUST 
| COMPANY- BANK 

f SURPLUS $2,000,000 
NORTHWEST COR. MONROE & LA SALLE STS., CHICAGO 









am. Ta TAA) 
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This Chicago institution is now doing some of the best publicity work in 
the city, using liberal newspaper space with excellent copy 





should be offered in the 
spirit shown by the Metro- 
politan Trust Co. of New 
York, which says: ‘“Amer- 
ican business has met the 
tax demands made upon it 
by the war admirably, and 
is entitled to the utmost 
consideration by financial 
institutions in their offerings 
of advice in the preparation 
of tax reports.” 


& 


HOLIDAY GREETINGS 


Tue Curistmas AND New 
Year cards of the season have 
been particularly attractive 
and many of them show care- 


ful thought, fine taste and 
much originality. Banking 
Publicity acknowledges with 


hearty reciprocity the greet- 
ings of the following banks: 


National Bank of Commerce in 
St. Louis, 


old State 
Evansville. 
Providence National Bank. 
Bank of California. 

— Commercial de Puerto 





National Bank, 


co. 
National Shawmut Bank, Bos- 
ton 


Hibernia Bank & Trust Co., New 
Orleans. 
Third National Bank, St. Louis. 
First Bank & Trust Co., Cairo, IIl. 
National Trust Co., Toronto. 
Bluefield National Bank. 
Irving National Bank, New 
ork, 
— National Bank, Philadel- 
a. 
Merchants National Bank,. New 
York. 
National Bank of the Republic, 
Chicago. 
Federal Title & Trust Co., Bea- 
ver Falls, Pa. 
Southwest National 
Commerce, Kansas City. 
National Stock Yards National 


Bank. 
& 


When in reading we meet 
with any maxim that may be 
of use, we should take it for 
our own, and make an imme- 


Bank of 


|diate application of it, as we 


would of the advice of a friend 
whom we have purposely con- 
sulted.—Colton. 
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HOW BANKS ARE 
ADVERTISING 


PaPER AND INK are by no 


means the only vehicles of bank 
advertising. The cordial atti- 
tude of officers and staff in 
their dealings with the public 
is also good advertising. = 
Irving National Bank of New 
York understands this. For 
several years now at the holi- 
day season it has held a recep- 


tion to depositors in its bank- | 


ing quarters. It represents a 
friendly intention to maintain 
most pleasant and cordial per- 
sonal relations with customers 
and other friends. On Decem- 
ber 30 last the spacious quar- 
ters of the bank, extending 
through several floors of the 
Woolworth building, were 
thrown open to guests. An in- 
formal reception was held, re- 
freshments served and every- 
one who wished had an oppor- 
tunity to visit the different de- 
partments of the bank. 


THERE ARE GREAT possibilities 
in the way of banker-farmer 
coéperation. The Corn Ex- 
change National Bank of Phila- 
delphia issued a booklet en- 
titled, “What One Bank Has 
Done.” It contains an account 
of the experience of the Ply- 
mouth County ‘Trust Co. of 
Brockton, Mass., which saw its 
deposits increase from $500,000 
to over $3,000,000 in five years 
largely through helping the 
farmer apply business methods 
to the business of agriculture. 


Tue Fiperiry Trust Co., Kan- 
sas City, Mo., is another bank 
which has issued special in- 
structions for “Unearned In- 
terest and How to Handle It.” 
This one is printed on a card 
suitable for hanging. 


ANOTHER NEW FEATURE Of the 
Commercial Service Depart- 
ment of the First National 
Bank of Boston is a complete 
translation service, of which 
customers doing foreign busi- 
ness are invited to avail them- 
selves. 
12 





South Africa’s New Spirit 


In the short space of three years, South Africa’s shipments to the United 
States increased from slightly more ‘than $1,000,000 to $27,250,000. There is 
evident a new spirit in South Africa which aims tow ond the great development 
of that country’s abundant natural resources, a fact which will be important in 
post-war trade. There are, 
therefore, splendid opportu- 
nities in South Africa for 
American enterprise. 


The National Bank of South 
Africa, Ltd., maintains over 
300 branches in South and 
East Africa, which, -together 
with its offices in New York 
and London, enable it to 
offer exceptional facilities to 







pean eee American business men and 
Orange Free State banks seeking to extend their 
sae East South African business. 

Africa 
Rhodesia . We shall be glad to 


South-West - Protec- 

torate ......... 
Swaziland ........ 
Transvaal 


furnish further in- 
formation on request 


National Bank of South Africa, Lt¢. 
New York Office, 10 Wall Street 


" " t 
R. E. Saunders, Agen ee me 


Circus Place, = Wall, E. . 
2 St. Swithens Lane, E. C. 


Head Office 
Pretoria, Transvaal 
E. C. Reynolds, General Manager 


Total Resources Over $229,000,000 











Much interest has been created in recent bank advertising by maps of 
distant lands, indicating broad service to customers 





CALENDARS 


Banking Publicity  ac- 
knowledges with apprecia-: 
tion receipt of calendars for 
1919 from the National 
Shawmut Bank, Boston; 
Union National of Philadel- 
phia, Corn Exchange Bank, 
New York; Bank of Buffalo, 
N. Y.; Irving National A striking colored picture 
Bank, New York. The lat-'of Trinity Church and 
ter gives valuable informa- Broadway, “Christmas Eve 
tion regarding filing of tax at Old Trinity,” appeared 
returns and payment of on the front cover of the De- 
taxes, which nowadays is the cember issue of the Metro- 
business men’s and bankers’, politan Trust Co.’s Mettco 
chief concern. | Meteor. 

& 


& 
BE A “BULL” 
HOUSE ORGANS “Some one has said, in the 


A recent issue of Wood- parlance of the Stock Ex- 
lawn Bank Notes, published change, ‘Be a “bull” on Amer- 
by the Woodlawn Trust & 14 Make work, show evi- 
Savi Bank Chi dence of faith in the future of 

ee mst 1€880;| this country. Our banks are 
takes the form of an Ex-| more prosperous than they 
pense Account book, admi- have been for many years; 
rably arranged for keeping there is more bank remodelling 


\the average household ac- 
‘counts from month to month. 
In the center of the book is 
a general classification of 
the expenses of the various 
months, all helping to a 
more systematic handling 
and accounting for the home 
expenses household funds. 
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and new construction work 
needed than ever before. The 
sooner the work is begun, the 
sooner the bankers will evi- 
dence their faith in the future 
of this broad land of ours. 

“The great part the bankers 
can take in the period of re- 
construction to complement the 
admirable work they performed 
in war time will not be in sol- 
emn conclaves in closed direc- 
tors’ rooms. It will be in the 
open diplomacy of practical 
demonstration in the form of 
a new building erected now 
while the outlook to so many 
is uncertain; a building that 
will be not only a lasting as- 
set to the bank, but a civic and 
a spiritual asset as_ well.”— 
Noble Foster Hoggson. 


& 


FROM CURRENT ADVER- 
TISING 
Woodlawn Trust & Savings 
Bank, Chicago: 


The bill collector has no terror 
for the man who saves his money. 

The man with a bank account 
needs to formulate no excuse with 
which to dodge the _ collector, 
usually because the collector never 
looks for him, 

How is it with you? 

Are you living square with the 
world or are you in debt? 

Can you look a collector straight 
in the eye and pay him his due? 

If you cannot, you need a sav- 
ings account right now. A dollar 
or two a week deposited in this 
strong national bank will soon 
grow to such proportions that will 
satisfy any collector who has the 
right to call on you. 

To get out of debt and stay out, 
you must save. 


Metropolitan Trust Co., New 
York: 
SUCCESS HINGES ON SERVICE 

No matter what the line of 
human endeavor, service is the 
keystone of the arch of success. 
Many of our clients have found 
the banking and trust service of 
this company, and the intelligent 
co-operation of our officers an im- 
portant factor in the progress 
and success of their enterprises. 


Chattanooga Savings Bank: 


_To the end that our co-opera- 
tion may be a source of help and 
profit to you the coming year, we 
solicit your further business, with 
the assurance that our watchword 
will be in the future as in the 
past—‘“Superior Service to You.” 


Garfield National Bank, New 
York: 
THRIFT 


means not only buying War Sav- 
ings Stamps, but also the prudent 








Franklin’s 





will be observed 


by offering to the public the new “FRANKLIN” 
War Savings Stamps of the United States Government 





On Friday, January 17th, 1919 
213th Anniversary of Franklin's birth 
these new War Savings Stamps will be ready for distribution. 
“All things are cheap to the saving,dear to the wasteful.” — Benjamin Franklin 
SAVE— Buy War Savincs STAMPs AT THE 


Franklin Trust Company 


46 Watt Street, New Yorx 
166 Monracue Street, Brookiyn 
569 Funron Strreer, Brookiyn 
1001 Wattasour Market, Brooktyn 


Natal Day 




















Grasping an opportunity for interesting seasonal advertising 








management of all your resources, 
The Garfield National Bank car 
assist you in these important 
duties. 


Mercantile Safe Deposit Co., 
New York: 


CONTINUITY 


In the matter of safe deposit 
protection, service that fluctuates 
in value is no service at all. Years 
of protection might be lost in five 
minutes of negligence. That is} 
why the Mercantile record of not} 
one penny lost is significant. It} 
means that one standard of safety | 
has been maintained throughout 





throughout your lifetime. And if 
you so desire, their service may 
be continued for the protection 
and benefit of your family. 


Peoples Savings & Trust Co., 
Pittsburgh: 

“DO NOT BE SURPRISED” 

We read in an old almanac, 
“that the average value of articles 
manufactured in Pittsburgh fo 
joa yh amounts to upward of $350,- 

This institution began as hum- 
bly as the greatness of Pittsburgh, 
and since 1867, under the names 
of Peoples Savings Bank and The 


every minute of forty-eight years. | Safe Deposit and Trust Company 
o 


Pittsburgh, it has kept pace 


Central National Bank, Oak-| With Pittsburgh’s development. 


land, Cal.: | 


Central State Bank, Des 


UNTYING ONE BUSINESS KNOT} Moines: 


The opportunity came to two 
young Oakland business men to 
secure the control of a promising- | 
ly profitable business. 


Maintaining a savings account 
makes your surplus grow in two 
Wways—you save more money than 


These young men were steady—/ you would otherwise, and your 
dependable. Their experience was| savings draw interest. 
such as to help them make a| ss 
success of this business. | Bluefield National Bank, 


But the financing of the busi-| 
ness was a knotty problem. They 
needed help—and lots of it. 

With the aid of this bank and 


sufficient backing of wholesalers, | 


the business grew rapidly and has 


to-day a Bradstreet rating of Aa. | 


Possibly we can be of some serv- 
ice in helping you “build busi- 
ness.” 
you at any time. 


Old National Bank, Spokane: | 


Follow the trend of modern 
times by concentrating your finan- 
cial business. The Old National 
and Union Trust are equipped to 
serve your every need, whether 
banking, trust or investment— 


We'll be glad to talk with! 


Bluefield, W. Va.: 


THE HEALTH OF YOUR ASSETS 

Mr. Business Man, are your as- 
sets in a healthy condition? That 
is a vital question for you to 
answer if you ever expect to need 
to borrow money at the bank. 

We are prepared to diagnose 
| your case, Come in and tell us 
your business symptoms. 


Continental-Equitable Title 
|& Trust Co., Philadelphia: 
| TRUST COMPANY SERVICE 
WITH A FRIENDLY TOUCH 


Continental-Equitable employees 
13 
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know the value of a smile and a 
kindly spoken word in present day 
businéss transactions. There’s a 
hundred such employees—at least 
one always ready to efficiently ad- 
minister to your wants. 


co 


A SCHOOL BANK 


Organize a school bank in 
your community and have the 
deposits made at your bank. 
It will be a lot of trouble, but 
perhaps, looking at it in a 
broad way and building for the 
future, it will be good adver- 
tising for you. 

Facts concerning a_ school 
bank organized at Leonia, N. 
J., may be of interest in this 
connection. The Board of Edu- 
cation passed this resolution: 


Resolved, That the supervising 
principal be and hereby is author- 
ized and instructed to open an ac- 
count for the Leonia Public 
Schools with the First National 
Bank of Edgewater, N. J., and to 
deposit therein all of the moneys 
received belonging to various 
school organizations, together with 
the savings fund account deposit- 
ed by the school children; such 
account to be in the name of the 
Leonia School Bank, and moneys 
deposited therein to be withdrawn 
only by checks signed by the 


bank manager and countersigned | 


by the supervising principal. Be 
it further 

Resolved, That the supervising 
principal shall appoint one teacher 


as bank manager and that the) 


supervising principal be required 
to submit to the Board of Educa- 
tion each month a statement of 
the bank’s business for the calen- 
dar month. 


The newspaper account goes 
on to say: 


Mrs. Nellie Gammon, one of 
the Commercial teachers, will 
serve as bank manager, and the 
students of the office and advanced 
stenographic classes will conduct 
the bank’s actual business. The 
boys’ manual training department 
will make all the furniture and 
equipment of the bank. 

After January 1, 1919, all school 
funds will be taken care _ of 
through the school bank. This 
includes the funds of the school 
paper, Athletic Association and 
Book and Mask Club. 

In addition the pupils of both 
schools will be encouraged to open 
savings accounts which will earn 
four per cent, payable quarterly. 

In all respects the proceedings 
of the school bank will duplicate, 
as nearly as possible, those of a 
National Bank. The regulations 
governing the deposits of savings 
accounts will be announced later 
to the pupils and parents. 

The Board of Education has a 
two-fold purpose in establishing 
the school bank. It will give the 
high school commercial 
ment practical business experience 
and will serve as an encourage- 
ment for thrift and savings. 
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| | INTEREST 
BEGINS 


1 JAN. 10 














Wise Bees Save Honey — Wise Folks Save Money _ 


A PROSPEROUS 
NEW 


Is assured if you will start the New Year 
right by opening-a Home Savings Bank 
Account. That's the first step toward suc- 
cess. - 
REGULARLY a definite part of your 
weekly or monthly“tncome. ¢You'll be 
surprised how: much you can save if 


It’s the habit that counts! And per- 
sistency in SAVING will find you with a 
snug SAVINGS ACCOUNT at the end of 
the year. Try it—start now. Any sum 
from one dollar upward will open it here. 
Why not open a Savings Account for tach 
of your boys and girls? You couldn't 
give them a better start on the’ road: to 
success. 


| ee Liberty —— Kept Free of Charge for 
Our Resources are over $30,000,000 


Home Savings Bank 


75 Tremont Street, Boston, Mass. 
Open dally from 9 A. M. to? P.M. Sat 
afternoons, from 4 to 7, for deposits uniy. 





YEAR 


The second is to udd to it 














If unable to call—write for copy | 
of “Banking by Mall” today | 


7 Depositors 


Incorporated 1869 


























When the conservative Boston savings banks use up-to-date copy in 
liberal newspaper space, bank advertising may be said to have 
won the last trench 


PRODUCTIVE ADVERTIS- 
ING POLICY OF A 24- 
HOUR BANK 
By Cuartes Axpsorr Gopparp 
A* advantage that the 

twenty-four-hour bank en- 
joys is that it has all the usual 
talking points used by banks 
in their advertising, plus others 
peculiar to an all-night and 
after regular banking hours 
service. 

For that reason the Hellman 
Bank of Los Angeles plays up 
the “plus” part of its service. 
The publicity of the bank and 
its branches is under the man- 
agement of Mr. D. R. Bran- 
ham, who creates the campaigns 
personally. Aside from the 
policy of playing up the “plus” 
features Mr. Branham plans his 
advertisements in series. This 
is done in order that each ad- 
vertisement will gain cumula- 
tive effect from its fellows in 
the series. A series is not run 
over two months; sometimes it 
runs for no longer than a 
The reason for this is 
that Mr. Branham feels that 
the series as well as an indi- 
vidual advertiseemnt will “play 
out.” 

The series that is being run 


as this is written is called the 
“IF” series and will make a run 
of about two months. Each ad- 
vertisement preserves the con- 
tinuity feature common to the 
Hellman _ series. Each = ad- 
vertisement deals with some 
emergency that impresses the 
advantages of the all night 
bank. These incidents are so 
common, so liable to happen to 
Mr. Average Man, that one or 
more advertisements of the se- 
ries is bound to strike a re- 
sponsive chord; perhaps will 
hit some experience that has 
befallen the reader. 

Take the advertisement 
headed “If you get a telegram 
tonight that requires hasty 
preparation and the catching 
of the early morning train, will 
you have funds available im- 
mediately?” That is very hu- 
man, isn’t it? 

Then there’s the one that 
deals with the losing of the 
purse “tonight.” Another, “If 
it required cash to close a deal 
tonight.” Still another, “If 
the motor cop gets you to- 
night.” Notice that the word 
“tonight” is used throughout to 
drive home the idea with full 
force. 
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i 
you should lose your" 


purse 
tonight 






and it contained 

the price of your 

evening’s a 

—would the . att 

situation _be es Wa: 

| embarrassing "<q | 

| —could you | 

} conveniently replace 

the amount? 

1 = erplexing_ problems like 
se never interfere with 

HE LLMAN BANK deposi- 

| tors. A call—a wire to this 

| bank oa relieve the most 

| difficult position. 

| This Bank Is Open All 

Night and Day. 
43 Thousand | 
Depositors 


















Se il vostro marito motiase stanvtte, il euoi gent 
ton diventerebbero eredi delle meta delle sue pro 
prieta, con aleane condizioni 

Se non sete sicur: della vostra posizione, serivete 
© telefonate a noi di mandarvi ‘‘Salient- Points Gov- 
erning the Distribution of Property’ 


Questo li- 
bretto co Preziose informazioni e lo diamo 
gratis. Esso vi dice come deve esser fatto an TE 
STAMENTO, e vi spiega molte cose che interessano 
voi ¢ i vostri. Non vi valere di questo pud costarv: 
Wolti fastidii 





TRUST DEPARTMENT 
Telefone Main 1762 


QUESTA BANCA EB’ APERTA 
DI GIORNO E DI NOTTE 





1m 
tele Stam 
tonight 





ex hasty pr ~a 0 and 







is available 





“<> SIXTH ano m MAIN: 


rene. 








Some of the Hellman Bank ads that set people thinking 


In order to get an idea as 
to how the advertising pulled 
an evening insertion of an ad- 
vertisement of the series, under 
the title, “If your husband died 
tonight,” was keyed. A _ book, 
not ordinarily asked for by the 
average person, “Salient Points 
Governing the Distribution of 
Property,” was illustrated and 
readers were asked to call for 
the book: Over 180 persons 
called for the book. 
Appreciating the cumulative 
effect still further, the bank di- 
vides its advertising between 
the morning and evening pa- 
pers. It does not, however, al- 
ternate, as many advertisers do. 
It runs® in the evening papers 
for six months and then runs 
in the morning papers. In this 
way the interest is not broken 


and the habit of reading the 
advertisements is more easily 
developed than if the chain 


were broken by more distant 
insertions. 

The series that preceded the 
“IF” series was one that fea- 
tured a fictitious military char- 
acter, “General Thrift.” This 
started out with teaser inser- 
tions and then brought out the 
“general.” From his 
came points about the services 


| Business 


| 
mouth 


of the bank. Several years ago 
the bank ran another fictitious 
character, “Mr. Thoughtful 
Man.” He ran 
through quite a _ series and 
usually was shown in the act of 
telling a younger man or an 
associate about what some one 
feature of the bank had meant 
to him. The advertisements 
were real human interest pieces 
and had the effect of a third 
party boosting the bank. 

The year ending with Novem- 
ber, 1918, showed a gain of 
$2,000,000 in deposits. In ten 
years the bank has gotten 43,- 
000 depositors. In the Liberty 
Bond sales the bank has sold 
to 26,000 individual buyers, be- 
ing second to the Security 
Trust and Savings Bank, which 
sold to 28,000. In the district 
there were in round figures 
200,000 individual buyers. The 
bank has three branches and 
but recently remodeled the par- 
ent banking house. About 90 
new accounts are opened each 
day, and about three-fifths of 
the bank’s savings account 
business is done after the regu- 
lar hours of the ordinary bank, 
that is, from 4 p. m. to mid- 
night. The night business 


is steadily increasing in vol- 


ume and in proportion— 
effect of the 


hammering on_ this 


showing the 
constant 
service. The large 
the main house, at Sixth and 
Main Streets, on Saturday 
nights resembles a bargain day 
crowa. The effect of the serv- 
ice on the weekly pay envelope 
is readily seen. On the other 
hand, other classes drive up 

numbers in cars at late hours. 


room of 


In addition to 
the bank uses the billboards. 
These are painted on paper 
stock and give the bank some 
striking boards that are dis- 
tinctly the bank’s own adver- 
tisements. The work is done 
in the sign shop and duplicates 
of each design are economically 
done by the “shining through” 
process. By this method the 
original design is placed behind 
the blank sheet on which the 
duplicate is to be painted and 


newspapers 


before strong lights. The de- 
sign shines through, enabling 


the painter to work quickly 
and accurately without having 
to trace or refer to a miniature 
design. 
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Member Federal Reserve System 
To the Public: 


In less than five years the 
INTERNATIONAL TRUST COMPANY 


has increased the amount of its Deposits from under 
Seven Million Dollars to more than Twenty-two Mil- 
lion Dollars; it has increased the number of its De- 
positors from Fifty-five Hundred and Twelve to Sev- 
enty-four ‘Hundred and Fifty-four (7454) in the Com- 
mercial Department, and Forty-six Hundred and 
Fifty-one (4651) in the Savings Department. 
Through its Officers and their Assistants it has 
tried to do its full duty to the Country and the Com- 
munity in times of Peate and War. During this period 
of Growth and Development, it has not paid out a 
single dollar in Commissions“or otherwise to secure 
new business, but has depended entirely upon Quality 
of Service to produce results. It has never paid, nor 
does it propose to pay, higher interest rates on Deposits 
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Books on Bank Advertising 

Bank Window Advertising. By 
W. R. Morehouge. Illustrates 
and describes many displays 
which can be adopted by enter- 
prising banks to an endless va- 
riety of subjects. Price, $2.50, 
postpaid. 

Bank Deposit Building. By W. R, 
Morehouse. Contains practical 
and proved methods of increas- 
ing your business and holding it. 
Copiously illustrated. 250 pages, 
Price, $3.00, postpaid, 

Bank Letters. By W. R. More- 
house. Contains 82 actual let- 
ters reproduced by multigraph, 
designed to meet every need of 
ordinary bank correspondence. 
Price, $5.00, postpaid. 

The New Business Department. 


pr 
up 
tis 


Co 


By T. D. MacGregor. Describes 


are paid by other safe, sound, conservative bank- 
re how a bank can systematically an 


ing institutions. Its Board of Directors is representa- 























tive of the best business brains in Boston, and they are cultivate and secure new busi- no 
all vitally interested in the success of the Company. ec Mate oo gy ae MN “ge ggg t 
If you believe in Democracy in Business—in sup- op gg Fpl 8 
porting an Absolutely Independent Bank; in showing Pushing Your Business. By T D tel 
your approval of a policy which recognizes the duty MacGregor Explains pd prine th 
owed by a Banking Institution to the Public, it is sug- ciples and. practice of financial é 
gested that you become a Depositor in the International advertising, illustrating various of 
Trust Company. methods and showing mechan- tis 
ical detail of writing copy. 200 | 
| pages. Price, $1.50, postpaid. the 
2000 Points for Financial Adver- mé 
a os | tising. By T. D. MacGregor. : 
45 Milk -Street ‘ Contains 2,000 suggestions for 
115 Summer Street President. = wording of as many bank eri 
s . : Depository , ads. Adapted to the use of é 
National, State and City of Boston commercial banks, trust compa- tw 
‘ : nies, safe deposit companies and tin 
An ad with dominant personality and strong appeal savings banks. 170 = pages, . 
: Price, $1.75, postpaid. of 
| Bank Advertising Plans. By T. D. for 
a. r - sas * MacGregor. Describes hundreds 
PERSONALITY | ported by — to — of plans, other than newspaper no 
on oa , its se > with everv turn | advertising, which banks have ‘ 
After all it is personality hh aos - 7 4 ont | successfully used in building ” 
_ | the whee 1e grea business. 200 pages. Price, ave 
ant ge vonage | tion stone is hse Us-| OS sess. pa 
sonality is very much what les dl a = : 
vou decide early in life it | less there is a spirit of de- | ic 
. . . . me 
shall be. Personality em- termination — and ead SPECIAL OFFER an 
braces the qualities of neat- | #2C° that will a gr we dis- For a limited time we cor 
ness, cheerfulness, courtesy, Agron ane a Tr ee | will present a copy of ho: 
alertness, patience, unself- | that is willing to wait for W. R. Morehouse’s the 
7 : , . “seek 
ishness and appreciation of results, it were better the “Written Examinations evi 
. c c “ ” a 
human nature. These qual-| bank did not venture forth. for Bank Employees, F ver 
ae - mth ge | Many banks have tried a lit-|| fee with every order ele 
ities spell efficiency, and, al- ] ee ath 7. for Mr. Morehouse’s , 
ways, efficiency spells suc-|#€ advertising and aban- “Bank Letters.” ag 
cess.—George M. Reynolds. | doned the policy because the A full description of on 
2 iresults did not seem to fol-|| the “Examinations” ap- ee 
. . re 
© ‘low fast.”—M. E. Holder-|| Pears in May issue of . 
penal BOOK TALKS and ; bei 
ENTHUSIASM BORN : es = my Letters” are f tes 
already being used to : int 
OF FAITH advantage by a steadily f wis 
“A bank that is going, “I saw some stock offered cen number of | ad 
to take up _ constructive at one cent a share,” said Five dollars for both H “ 
advertising should enter) Mrs. Wombat. “Well?” “Bank Letters” and Pe 
the field with enthusiasm, “Would you invest?” “It’s “Examinations.” Order atic 
determination and  perse-|hard to tell about stocks. | tly. cop 
verance. Unless there is|\Some go up, others go|| THE BANKERS PUB- ple 
an enthusiasm born of|down.” “How can it go LISHING CO. é so 
faith in the bank’s mission down at that price?”—Lou- 253 Broadway, N. Y. ‘ “mi 
of public service and sup- isville Courier-Journal. thei 
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Ianking Fiblicity 


Special Section of The Bankers Magazine 


ADVERTISING AS AN 
INVESTMENT 
By Lorine C. Peeve 
By THE VERY NATURE of his 


profession, the banker is called 
upon to demonstrate conserva- 
tism in all of his judgments. 
Conservative estimates of values 
and conservative views on eco- 
nomie conditions essential 
to the safe-guarding of the in- 
terests which he represents. At 
the same time, misapplication 
of conservatism to bank adver- 
tising is a serious reflection on 
the sound business judgment of 
many bankers. 

In the first place banks, gen- 
erally speaking, were about 
twenty-five years behind the 
times in waking up to the value 
of advertising as an investment 
for financial institutions. And 
now that the 
have been accepted and_ the 
average modern bank is able to 
pass a reasonable advertising 
appropriation at its annual 
meeting, despite usual resist- 
ance on the part of the ultra- 
conservative members of the 
hoard, banks are still erring on 
the side of conservatism, as is 
evidenced by the style of 
vertising which many 
electing to employ. 

Many have yet to learn that 
an advertisement must be 
viewed through the eye of the 
prospective client and that ad- 
vertising of interest to the pro- 
fessional banker is seldom of 
interest to the layman.  Like- 
wise the reverse is true. The 
advertisement which impresses 
the public is often odious to the 
banker. As long as banks in- 
sist on spending their appropri- 
ations in publishing advertising 
copy, written primarily — to 
please and flatter themselves, 
will they 
“misappropriate” 
their stockholders, 
will the 


are 


ad- 
are 


so long 
the funds ot 
and so long 
returns be dispropor- 


first principles | 


continue to! 
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We Are 
Taking Our 
Boys Back 


THs Company is taking back 
all employees who left for 
military eee. They will re- 
turn with increased efficiency, 
ont, with our present well train- 

d ‘staff, better pre; _ than 
onee to render service to 
our customers. 


We are ready to go on with the 
business of peace, and invite 
the banking and trust business 
of those ae believe that per- 
sonal attention ee their require- 
ments will be of real value to 
them. 


FULTON 
TRUST COMPANY 


OF NEW YORK 





Singer 
149 Broadway 




















“ Taking Our Boys Back ”’ is good 
patriotism and also good business 


tionate to the investment. 

Undeniably, the bank official 
has the right to pass on all copy 
to be used with a view to check- 
ing and protecting the policies 
of the institution and it is, 
moreover, his duty to do so, 
hut it is also his duty to find 
skilled advertising men who can 
carry his message to the public 
in such a form that it will pro- 
duce business and accounts for 
the bank fully commensurate 
with the money invested. In di- 
recting this work the official 
should be broad enough to com- 
pletely smother his personal 
caprice and prejudice. Were 
the full weight of the combined 
criticism resulting from the pre- 
conceptions and prejudgments 
of a staff of bank officials to 
fall upon each piece of copy 
proposed by a live advertising 
manager, the results produced 
would doubtless resemble the 
remains of a village which had 
been visited by an earthquake, 
a cyclone and a shrapnel bar- 


rage, 


There are throughout the 
country a number of banks that 
have grasped the full signifi- 
cance of advertising from the 
investment point of view and 
that not only devote their best 


|thought and energies to this 
side of their work, but devise 
as well, intricate and practical 
systems for checking up _ the 
actual financial returns which 
their investments are netting 
them. 


It is hoped that this brochure 


jon conservatism will, therefore, 
| be accepted as a bit of a pros- 


| yearly 


pectus in favor of moving the 
advertising budget out 
of the speculative and into the 


le. 
|investment class. 


BECAUSE 
NATIONAL Bank, 


THe Seconp 


~ | Toledo, in a series of small but 


excellent newspaper ads gives 
the following reasons why vari- 
ous depositors came to that in- 
stitution: 

“Because I value the Advice otf 
such an old and successful Bank.” 

“Because I have not forgotten 
the Good Turn you did me 14° 
years ago.” 

“Because sO many Men who 
have done Big Things Bank Here." 

“Because a Man is known by 
the Bank Account he keeps.”’ 

“Because you have made such a 
Success of your Business." 

“Because you seem to appreci- 
ate my Business.” 


& 


SIDELIGHTS ON 

TISING 
Tuts philosophical versification 
on the subject of advertising is 
culled from one of our country 
exchanges: 


When the dust is on the 


ADVER- 


counter 


and the cobweb’s on the shelf, 
there’s no one in the store but 
your own disheartened self, and 


your stock is getting shelf-worn, 
and everything looks stale, and 
bills enough are coming in to 
make a banker pale. Oh! then 
is the time a fellow is a feelin’ 
kind o’ blue, and is puzzled with 
the thought of the proper thing to 
do. In such a situation but one 
remedy applies. If you want to 
get the customers, you've got to 
advertise, 
17 
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HE amount of bank ad- 

vertising literature pro- 
duced annually must be very 
large in the aggregate. Leav- 
ing the matter of quality 
aside it is very interesting 
to consider this subject from 
a quantity standpoint. How 
many million booklets, how 
many tons of circulars are 
put out every year by the 
thirty-odd thousand financial 
institutions in this country 
and Canada? 
every other ton of this mat- 


Even if only 


ter receives a careful read- 
ing (which may be a high 
estimate) it cannot help but 
have a profound influence on 
the economic education of 
the people. 


affairs than we 
would be if the banks were 
not so 


financial 


solicitous of our 
temporal welfare. The great 
aim of advertising banks 
ought to be to make their 
printed messages so attrac- 
tive that they will be read 
and acted upon favorably. 
& 

PERSONIFICATION is a device 
sometimes used effectively 
In the 
good old days before the 
Government took over the 
railroads and put a stop to 
the advertising efforts of the 


in bank advertising. 


different roads, the classic) 


illustration of personification 
in advertising was ‘‘Phoebe 
Snow” of the Road of An- 


Ils 


We are thriftier | 
and more systematic in our!) 





The striking cover of TNT, the new house organ of the Northern 


Trust Co. 


thraciite. Among the bank 
advertising characters now 
in the limelight are “Mr. 
Thrift’ and “Miss 
Pereent.”” The former works 


Four 


for a Western bank and the 
latter for a Southern institu- 
tion. May their 


never grow less. 


shadows 


& 
Ture coéperRATION of bank- 
ers and farmers is an old 
It looks 


as if this vear there would be 


i but ever new topic. 


a plethora of some kinds of 


, Chicago 


food. but the world-wide 
needs are going to continue 
to be very great and we are 
still urged to stimulate pro- 
duction. Probably this year 
there will be more agricul- 
tural contests and exhibi- 
tions than ever under the 
auspices of banks in agricul- 
tural districts. Not the least 
important of the ways in 
which the bank can be of 
service to the farmer is in 
helping him keep his finan- 
cial records by means of a 


checking account. There is 
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a 

; 
quite a movement to increase 
system on the farm and a 
bank account is one of the 

a important means to that end. 


FO 


SAVING AND LIFE INSURANCE 
are both handmaidens' of 
thrift. 
petitive, but supplementary 
A Cleveland 
bank advertises a plan to 


They are not com- 
to each other. 


make the payment of life in- 
surance premiums easy. The 
plan is simply to deposit 
weekly in a savings account 
so that when the annual or 
semi-annual premium is due 
the money will be on hand 
to meet it. People are urged 
to pay the premium annual- 
lv, taking advantage of the 





MVSTERY IN THEFT 4 
| OF $130,000 BONDS 2 


te. —. , 
an Robbery on 22d Story ot| 
moet Pittsburg Building fee 
fur is Puzzle. lof 
mee | Detectives Work on Belief |. 

- That It Was One-Man |“ 
- Job. be 
®Y |.» Pin MeaterXew Yor Tmes bes Ww ~| 


| PITTSRURG, Feb 27.—The mia- 
une 


- {chinery of the Pittsburg burean 


2 been in 
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tectiv 


better rate secured in this - 
i i 5 : 2 se : locked in your office 
ray é é ‘ceive ‘re ERHAPS the value of the securities Now y 
te ee a safe doesn’t run into such a big figure—but— 
poten a paying i. If you have $1,000 worth or even $100 worth, better put them in a 
safe deposit box in the strong vault at The Cleveland Trust Company. 
Here is provided every possible safeguard against theft or fire. 





FO? 


A certain New York City 
trust company used space in 
about sixty programs in one 
year. ‘The money spent in 
that way might almost as 
well have been burnt up as 


far as any advertising bene- 


Today is the time—tomorrow may be too late! 


The 
Cleveland 
Trust Company 
Resources over $63,000,000. 


Another one of those “scoop’”’ ads for which the news of the day 
furnishes so many good texts 


-wide fit derived from such public- 5#™€ for it whether it is seen it yourself get somebody to 
tinue itv is concerned. The only and read by all the readers help you who knows how to 
ye are satisfaction is that perhaps of the paper or by only part handle type, illustration and 
> pro- some worthy causes were Of them. Your object then language to get the best pos- 


3 year 








helped and some good de- 


should be to endeavor to get 


sible results from these tools. 


ricul- positors pleased. But it is *° nearly 100 per cent. cireu- The additional cost will be 
xhibi- too bad that such expendi- lation for your advertise- taken care of by the in- 
ry thie tures have to be charged up ment as possible. Is it not creased results from the ad- 
rricul- to advertising. reasonable to say that an ad- vertising. 

» least vertisement read by 80 per ro 

vs in te cent. of the possible readers 

be of is worth twice as much as A Goop MANY BANKS have 
is in YOUR ADVERTISING space one read by only +0 per not vet given enough 
finan- costs you a certain amount cent.? The answer is good thought to the importance 
; of a of money. You pay just the copy. If you cant produce of using a distinctive typo- 
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graphical style in their ad- 
vertising. This means not 
only to use the same style of 
set-up and signature every 
time, but also to have a style 
that no other advertiser 
uses. That is what creates 
personality and atmosphere 
for the advertising with re- 
sultant benefit to the adver- 
tiser. It increases the value 
of the advertising space. 
That is, such a distinctive 
advertisement in five-inch 
double-column space may be 
worth as much as an ordi- 
nary advertisement using 
twice the space, the smaller 
advertisement having more 
pulling power per inch than 
the larger one, not so well 
planned and executed. 


& 


WiL. THE comiNG of prohi- 
bition help make bank ad- 
vertising more resultful? We 
believe it will and are sup- 
ported in our belief by 
Thomas H. Brewer, presi- 
dent of the Fidelity Nation- 
al Bank of Spokane, who 
says: “On March 4, 1914, 
in the happy days of booze, 
Spokane’s bank deposits 
were $30,993,302. On March 
4, 1918, they had grown to 
$44,471,216. Bank clear- 
ings in 1917 over 1914 were 
an increase of 69 per cent. 
and bank transactions 
showed a jump of 73 per 
cent.” Charles E. Marr, 
who operates six or seven 
busy groceries scattered over 
the city, says that “Easily 
fifteen per cent. of our fifty 
per cent. increase in trade 
over three years ago is due 
to prohibition.” 
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36 Banks in 33 Cities 


At Your Service For Foreign Trade 


iW YOUR BUSINESS or branch office is located in any of the thirty-three 
cities of the United States aud Canada shown below, and you desire to 
extend your market to the export field, you will find the officers of one of 
our stockholding banks-ready to render you personal service. This clone asso- 
ciation is of the utmost advantage in promoting your trade relations abroad. 








-— EAsTERN— 
BUFFALO 
“Sa 


‘Syne oe ome 
UTICA 
‘SPRINGFIELD, MASS. 
RNCTLDAS 
PROVIDENCE 
PROVIDENCE, 
PHILADELPHIA 
ennorres Sarl ean 
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INCE 
HAITI PA! 


Smports and exports financed, drafts and lefters of credit issued, tills 
af exchange negotiated and collected, acccplances given against ship- 
ments of merchandise, or any other foreign banking business transacted 





American Foreign Banking Corporation 


4 Well Street, New York 





How one company shows its chain of banks ready for service 


HOW BANKS ARE AD- | ducting so large a part of the 
VERTISING financial business of the world, 

waite _ | the banker has to get out his 

on ered POINT is brought _ nt geography frequently, and so 
an advertisement of the Ladd) the use of maps in bank adver- 
& Tilton Bank, Portland, Ore..! tiging js 
jtising is 

as follows: 


becoming more and 
; more common. 

A WONDERFUL THING i 
is coming to this cquntry as a/ A NEW wea in bank advertising 


result of war conditions. A nation! j,< 4 f, > Sanok 
that has borne the reputation of is a folder on one of the inside 


spendthrift, waster, has been| pages of which is tipped a 
learning to save. Even the little} 1 . yen: 
children set. the example, and| Photograph of Col. William 


yecople who have never owned a 2ekie > WwW 3] is- 
all in all their lives before} Leckie, the new president, ss 
proudly display their Liberty Loan! sued by the Bluefield National 
buttons. . y 

What an effect these habits of Bank of Bluefield, W. Va. “In- 
saving and thrift if persevered in| troduciag our new President, 
after the war are going to have} -— a 
on our National life, How the per-| elected January, 1919,” is the 
centage of paupers will decrease./ title on the front cover 


and the number of charitable in- 
stitutions lessen. The message , 
which the banks have aiways|“ANpD IT CAME TO Pass” is the 


ee ae “il) title of an advertising folder 
In awornen ccuwmx is repro- issued by the Seattle National 
duced a map from the state. | Bank. ‘ The text of the folder 
went tithes af Ge Mecsiite| = ™ Biblical style and recounts 
Bank of the Americas, showing the Goings “ Ole of the Tribe 
the graphic way in which Fo lbeconpeer tear ees hae . 
portions of the world in wae eee 


the bank has branches and; Tur First Nationat Bawx of 
agencies is portrayed. Now) Boston has issued a special cir- 


that the United States is con-'cular on the International 
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‘Trade Mark Registration Bu-| 
reau of Havana, giving the full 
text of regulations as estab-| 
lished by treaty between coun- | 
tries of the Northern Group of | 
the Western Hemisphere. | 
Proper care in the registration | 
of trade-marks has much to do) 
with increasing and holding our | 
foreign trade, and this is a spe-| 
cial feature of the Commercial | 
Service Department of the First | 
National Bank. 
Tur Fmsr Nationat Bank of| 
Berwick, Pa., has issued a book 
let in commemoration of the 
fifty years of service as cashier 
of S. C. Jayne. The front 
cover bears this quotation from 
Longfellow: “We judge our- 
selves by what we feel capable | 
of doing, while others judge us| 
by what we have already done.” | 


p | 
MANAGER Of | 


‘THE ADVERTISING 
the Cleveland Trust Co., Cleve-| 
land, O., was responsible for a 
very successful “scoop” ad| 
which is reproduced in another | 
column of this issue of Banking | 
Publicity. The ad explains it-| 
self. A careful reading of the 
daily newspaper will supply} 
any bank with plenty of mate-| 
rial for advertising of this ont 
which wins by its timeliness. | 
! 
Tue Nationa Bank or Com-| 
uence in St. Louis, having add- 
ed a trust department to its| 
many forms of service, issues a} 
little booklet entitled “A New| 
Service From An Old Bank,” | 
explaining the aims and pur-| 
poses of the department. 
MempersHip in the Federal) 
Reserve System is made much, 
of by some banks in their ad-| 
vertising and it certainly is | 
something worth talking about. | 
The Citizens Bank of Metter, |} 
Ga. does it in this way: 
FEDERAL RESERVE BANK 
MEMBERSHIP IS BEST 
PROTECTION 


The management of the Citizens! 
Bank, Metter, Ga., is approved by| 
the Federal Reserve Bank, the} 
strongest financial institution in| 
the world. | 
The officers of this bank would | 
naturally use every precaution, | 
such as insurance and bonds, for} 
; ‘clr own protection, because they | 
lave their own money in it. Then|/ 


t} 
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Training His Children 
to Be Good 


Business Citizens 





Ov of our customers whose face we see regularly at the deposit window 

is a foreigner who has been in this country only a few years. Yet 
he has built up an enviable interest account for himself, and has started 
one for each of his several children. He brings them in regularly to 
deposit the money which they have earned. 


This is the best business training which can be given to children. Are 


yours receiving it? 


We welcome such accounts. 


Start one now. You 


will be surprised to see how rapidly money accumulates when you 


deposit regularly. 


Utica 





TRUST 
& Deposir Company 


Genesee, LaFayette and Seneca Streets 


Starting the children in ways of thrift is the surest road to independence 
in later life 


county and city carry large ac- 
counts with this bank. They de- 
posit here because they know it 


is safe. : 
To get an idea of what is he- 


hind the CiMzens Bank, Metter, 
Ga., read the statement of the 
Federal Reserve Bank, Atlanta. 


The Federal Reserve Bank of At-} 


lanta is the fountain head of all 
the member banks in this section. 
The Citizens Bank, Metter, -Ga., 
after being examined by Govern- 
ment officials, was found to be in 
good: condition and was the first 
bank in this section to be accepted 
as a member of the Federal Re- 
serve Bank. 


F’RoM THE STATEMENT folder of 
the National State and City 
Bank, Richmond: 


WANT THIS BANK TO BE 
DIFFERENT 

To breathe a different spirit, to 
reflect a different attitude than is 
said to prevail in some financial in- 
stitutions, 

We desire that this shall be a 
bank of willing, cheerful service— 
broad in its views, generous in its 
sympathies, helpful in its strength— 
conservative only when conservation 


WE 


is necessary to maintain that 
strength. : | 
We want the conscientious inter- 


est that we hold for the welfare 
of our customers to be the magnet 
which will attract and hold the 
patronage of a _ discriminating and 
appreciative public. 


We desire that this spirit shall 


prevail in every department and be | 


reflected in the helpful attitude of 
every employee. 

This has been our endeavor in the 
past. It will continue to be our aim 


‘ United States Government, the! and purpose in the future. 


THE HOUSE ORGANS 
Geruarp M. Daut, vice-presi- 
dent of the Chase National 
Bank of New York, has an ar- 
ticle on “The New Dollar Di- 
plomacy,” in the current issue 
of The Chase, the monthly pub- 
lication of the Chase National. 


THE HISTORICAL ARTICLES pub- 
lished in The Mettco Meteor, 
the publication of the Metro- 
politan Trust Co., New York, 
have attracted much attention 
by their interesting composition 
and the excellence of their il- 
lustrations. The current issue 
contains “Notes on Early New 
York as a Shipping Port,” by 
Norman Mason, one of the most 
interesting of the series. 

Dvurinc THE war TNT was sup- 
posed by the colored troops to 


stand for “Travel, Niggah, 
Travel,” but in Chicago it 


stands for Northern Trust Com- 
pany and the new house organ 
which was launched in January. 
The cover of the new publica- 
tion is reproduced in another 
column, and the inside pages 
are editorially and typograph- 
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Lire Brogigsum AGENCIES. 


© MERCANTILE BANK OF THE AMERICAS 








This map is part of a statement folder of the Mercantile Bank of the Americas, and a graphic portrayal of the 


ically worthy of that strong in-| 
stitution. 


Tue Liaerry Narionat Bank, 
New York, is another of the} 
banks that has found it neces-| 
sary to establish a house publi-| 
cation, and the result is The! 
Liberty Torch, of which Volume | 
I, No. 1, was issued in l’ebru- 
ary, 1919. This publication is | 
unusually handsome typograph-| 
ically, and contains much inter- 
esting matter. Among the il- 
lustrations is one of Col. Har- 
vey D. Gibson, president of the} 
Bank and American Red Cross 
Commissioner for France, ad- 
workers 


dressing a group of 


just arrived from America. 
Unper tue ritte of Srd District 
News. the Hibernia Bank and 
Trust Co. of New Orleans is is- 
suing a monthly house publica- 
tion in the interest of its Indus- 
trial Branch. 


SIMPLICITY 


\inong many 


AND RANGE 
recent testimo-| 


nials in favor of the books of 


one of our most successful au- 


} | 


thors, we print the following: 


Gentlemen 

1 um pleased to er 
my check covering balance due on 
my bill for books are 
all splendid, but especially am I 
pleased with ‘‘The Practical Work 
of a Bank” and “Commercial Paper’, 
their simplicity and wide range is 


herewith 


JOSEPH P. CHAPMAN, 
Waterloc I Feb, 26, 1919, 


geography of its service 


EVERYTHING IS NEWS 
TO SOMEBODY 

said M. E. 

Holderness of St. Louis, in one 


\ SENIOR OFFICER, 

of his recent addresses, 
laughed at me 
pended the address to my bank 
advertisement. He said, “Do 
you suppose there is any poor 
simp in this neck of the woods 
who doesn’t know that our bank | 
has made this corner famous?” 
My answer to that unhappy 
question was this—I never ran 
one ad, after that without giv-' 
ing the exact location of the! 
bank: 


once 
because I ap- 


Everybody doesn’t know that 
your bank is located at the cor- 
ner of Goose and Spruce streets, | 
doesn’t know that! 
you will accept a checking ac-| 
count with a balance of $100. | 
know thaty 
you pay two per cent. on in- 


everybody 


.verybody doesn’t 


active balances or three per 
Everybody 

what a traveler's 
Everybody doesn't 


know who your president is and| 


cent. on. savings. 


doesn’t know 


check is, 


why you pay him $10,000 a year. 


| Everybody doesn’t know who 
your directors are, and why 
their connections make your 


bank a safe place to carry an 
account, 

In fact, there is somebody to 
whom any information 
your bank would be 


about 
news, 


THE PERSONAL 
EQUATION 
THE PERSONAL EQUATION is 
something which cannot be dis- 


regarded in connection with 
bank advertising. Take direc- 
tors, for instance. Usually 


they are considered one of the 
best assets of a banking insti- 
tution. When you have a good 
board it ought to be featured 
in your advertising from time to 
time. We reproduce some good 
advertisements of that kind 
and commend them to the at- 
tention of other banks having 
a directorate of which they are 
proud and the individual mem- 
bers of which are prominent, 
successful and respected in the 
community. 

On this same subject, the 
“Little Schoolmaster” in Print- 
ers’ Ink the other day repro- 
duced an Irving National ad. 
and added by way of comment: 

What the Irving National Ba 
has done is not new; it has 
done by banks before But 
one of those simple, ob 


things that ought to be don 


Schoolmaster believes, ever 








'a@ bank falls back on the listins 


’ its board of directors s 
subject for an advertis 
The Schoolmaster refers t 
matter of introducing each 
lirectors by mentioning his 


if 
{ness connection, 


There is nothing interesti 
calculated to inspire confi 
about a mere list of names. 
of these names mean little i 
hing to the average news 


e 





reader, or even to the 
business man, But when t 
is explained—the men int 


























f the 


LL 


MON is 
- be dis- 
nm with 
e direc- 
Usually 
> of the 
ig insti- 
» a good 
featured 
1 time to 
me good 
it kind 
the at- 
having 
they are 
al mem- 
ominent, 
1 in the 


ect, the 
n Print- 

repro- 
mal ad. 
ymment: 


ial Ba 
has | 








THE BANKERS MAGAZINE—BANKING PUBLICITY 





Competent Directors 






510-514 Smithfield 6t > 
409-413 Filth ave. & 
400-410 Oltver Ave. 




















An acttve Directorate 
\ tical business men, and hig i 
ymestic and foreign banking tac 
erize the Irving National Ry 
TLY A COMMERCIAI 


National and Internatic 


DIRECTORS 








ANY 


ne Suee™ 


SAFE 










and Devons 





100 Franklio. at Arch 
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E Kin tOWARD ¥ 
F. BOUKER, ¢ 
4 CG 
KeDFER sehen dabianie S aN 
. DUR ag an KAR 
ARAY, Saeviers Admwer 


4A. OPRELLLY, Farnge Trade Reproeeane 
JAMES HECKSCHER, Manager Forge Depereuen 


IRVING NATIONAL FI 


— & 


RESOURCES OVER $130,000, 





JucUnonTaust CO. 
quence ay 430.000000 














rn : : 7 
The Men w i 
‘an ho Direct 
, 1s Company 
he list of directors of : 
. , a, 5 

— almost like a roster wR ew 

yTacuse. These men have made a ee areas 

; Success of the; 
_ ‘ and their character g a mente 
ioe community. Every pele ba actively 
a tM the success leone 
have it render the bec service to te eet 1 
and the ante he = SeFViCe {0 its Customers 
=s are safe in their hands 
Ss 


use Trust Company 


t this ¢ 








ou 


DIRECTORS 








L 
he ve :. A C. Pot Ww 
ees ’  H. Sandord 
Howard P tics : Seruch 
ie ts fout We Sasa 
hae! ms 
i a é . Prack ¢ Son 
isi m GC. L. Tickner 
Charles S £ adronk fee * 
uh ; then € Wedery 
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~ytacuse Crust ¢ 
Capital ang Surplus $2 000 
SYRACUS; 3380 South Warren Stree, : 
NEW YorK 

















How leading banks make use of the “‘ Personal Equation” by advertising the personne! of the institutions 


as is the case in the Irving Na-|} HOW YOUR CREDIT 


board of directors turns from a| 
cold, lifeless skeleton to a_ thing 
of flesh and blood, and it begins 
to talk, 

One has a feeling that it would 

very fine to trust one’s funds 
and financial affairs to the hands 
y ; ow = — like the presi- 
dent o elding ros, & Co., the > , > 
manufacturers of sewing silks, But recently the 
and to the vice-president of the! Trust & Deposit Co. of 
famous Childs string of restau- 
- ag A the vice-president of 
I - du Pont de Nemours & Co.,| tic > i > vew 
ad tp the mnahaae al’ tombeate tisement in the New 


AT YOUR BANK 


enough meat in a single 





ten-cent store man, and twenty- 


CAN ing r fio > 
ional Bank advertisement, the | BE STRENGTHENED ing of figures. 


I 1s nor often that there is 


York published a large adver- 
York TYrelationship with its depositors. 


idensed Milk Co., and to F. Times, which we quote, believ- 
oolworth, the millionaire ing that it will prove of interest 


On the other 
hand, the less your bank knows 
about your business, the more 
cautious it must be in granting 
you credit. 

bank “ With these facts in mind, the 


advertisement for a whole article. Mercantile Trust & Deposit 
Mercantile| Company has established one 


New special aim. 
It aims to maintain a close 


Only by such close relation- 
ship, we feel, can we serve de- 
positors to the full extent war- 


three other men who are well and ; value to all bank adver- ° * 
ind val ranted by their affairs, and by 


very favorably known for their 
‘usiness acumen, once their con- 
ction is stated. Of course, not 
every bank can boast representa- P P s 
tives of such prominent businesses, Of extending your credit, 
but men of lesser prominence are bank is in this position: 
quite as impressive in lesser cities’ (Close familiarity with 


» the public of those cities. } ® ws - f 
\nd what happier heading for! business will often put 


tisers: 


sound banking practice. Our 


When it comes to a matter credit policy is conservative. 


your We desire, however, to over- 
look no sound ground for 

your credit extension. 

your | 70 illustrate :— 


such a list of business-men direc-, bank in a position to extend|1. Buying raw material at a 


$s than the one which tops this’ y j thi 
vertisement-—“An active diree,| YOU credit which would 


be warranted on the cold show- 


not close price may be very im- 
portant to your business. 
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liBenm TRUSI ® SAVINGS BANK a 


information 
KEOZIE AVENUE & (2 STREET 


this 

help 
them to decide business 
policies. 

The success of the Mercan- 


share 
and 


itors it 





CAPITAL $ 250,200.00 SURPLUS 880,000.00 rae 
foe tile Trust & Deposit Com- 
: . pany, which has been marked, — 
sialic we attribute to three things: 
1. Sound bank manage- IM 
ment. V 
2. A directorate of men 
70 LIBERTY LOAN SOD SUBSCRIBERS. who represent diversi- By 
fain fied lines of business : M 
| an = and are thus able to a 
pm ee Ulllions of people have purchased Liberty Vv ys tl ize ith « “ . 
| . Me, 27678 | Bonds on the Partial Payment Plan, and have | 5) my ath ze wi : many ‘ 
| Liberty T | discovered how easy tt is to save SYSTRMATICALLY,* | business viewpoints. Wi 
Savin Tust and | ae ae eee 3. A spirit of personal re- tru 
| Rotate 4 8s Ba | In this connection, and now at the dawn of lationship between the ma 
“94 Te, the greatest era in our history, every citizen P « + ~% » 
| Chicago Street | should start a permanent savings account. Ww ey — ~ me 
} | © cd ally imvite any 
; . 1 - - : WoO! 
| | Are you going to join the army of new savers? business which seeks such a on 
me than Unde | Jawes J, Hill, the great ouilder of the North- relationship to talk its at- , 
53,600,000.99 State | west, once said, "If you want to kaow whether you fairs over with us me: 
Corerasseey | are going to succeed - the test is easy. Are you | Ww 1 s ; i * cau 
Swpervisien | able to save money? If not, drop out. You will | e aesire especially to 3 
| surely lose. You ny Pace think it, but you will | establish relations with busi- unc 
lose as sure as you . | . 
atAMUING Hop . yer | ness of the sound progressive dee 
GC i . . 
Pa Y } ORPAaT MEN | Once get the saving habit and, unless you are | sort, in the growth of which onl 
dor. 9 p an exception to the general rule, you will find j ‘ 


that saving money is ac easy as spending money. we may have opportunity to 





‘COdey, 7, | . . 
Pring SOP, mat tardey | | assist, as occasion offers. ‘1 
| The individual who has back of him a savings Uh » * 
wets, | bank account, to be depended upon in any emergency, 1 he officers of the bank con 
| is morally, as well as financially, a better | will be found most easily 
ae citizen than the one who lives from hand to mouth ache 7 i “ gre 
ps yer oengeh nue. | reached for a personal inter i. 
| view without unnecessary est. 
If you do not possess one of our savings passoooks, open ean account todey, j 7 alitw it ¢ 
with at least $1.00, and give us the pleasure of handing yeu a REAL SAVINGS BOOK, formality " it . 
to start you on the road to success. his 
We welcome the opportunity of serving you. stal 
ser ima 
| Yours verg truly, Books on Bank Advertising 
; ™”) |S een gre 
, . |Bank Window Advertising. By exc 
ASHs SL W. R. Morehouse. Illustrates , 
President, and describes many displays A 
Maki £3 P which can be adopted by enter- vs 
faking the Liberty Bond buyer a permanent patron of the Savings prising banks to an endless va- al 
Department—how one bank is working it out by mail riety of subjects. Price, $2.50, ving 
postpaid. the 
~ : ‘ Bank Deposit Building. By W. BR. 
Sometimes you may need | If your bank knows the Morehouse. Contains practical mer 
to borrow more heavily than | conditions surrounding and proved methods of neg cor 
. s o ” k 4 . . a ing your business and holding it. 
os moe ~ en _—, business, it can ap Copiously illustrated. 250 pages. that 
vantage of the market. preciate whether added Price, $3.00, postpaid, adv 
If your bank already credit is warranted. — —, — hg a ~— th 
i » . ses ” Petit 4 ouse. Sontains actua ‘g e 
knows the conditions 4. Application to your bank ters reproduced by multigraph. ima 
surrounding your busi- for greater credit may designed to meet every need of : 
ness, it can intelligently mean that your business is =". <=" wae h 
and promptly act on in a bad way, or, quite to The New Business Department. mer 
your request for funds. the contrary, it may indi- By T. D. MacGregor. Describes defi 

o ‘ - . vn | - F vs lianas how a bank can systematically . 

2. Large, sound customers may cate a healthy state of cintivate and secure new busi- in t 
at times be slow in making growth. ness from various sources. II- that 
payments. If your bank is in close a aa ote. Price, and 

This may leave you touch with your busi- 2000 Points for Financial Adver- men 
short of funds. If your ness condition it knows tising. By T. D. MacGregor pane 
t : y ‘ i . < Contains 2,000 suggestions for { 
rank already has a pe promptly how to inter ee weeding ef as many venk pros 
on your customers anc pret requests for ezx- ads. Adapted to the use of 
their business habits, it tended credit. commercial banks, trust compa- law: 
nt ¢ 4 me nies, safe deposit companies and 
c } ‘ . e 
ne ea om 5. A well managed bank gets’ savings banks. 170 pages. gets 
credit asked under these from many sources infor-|_ Price, $1.75, postpaid. ima 
circumstances. mation which throws a help- | Pushing Your Business. By T- = ima, 
rs . . Ps ° MacGregor. Explains the prin- 

3. With prices up where they ful light on business and! ciples and practice of financial flas] 
are now, it takes more economic conditions. advertising, illustrating various they 
workin “anita C . | methods and showing mechan- ? 
busi . —— es me 6 If a bank is on close ‘ca; detail of writing copy. 200 and 

usiness. terms with its depos- pages. Price, $1.50, postpaid to 
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IMAGINATION THE AD- 
VERTISING MANAGER'S | 
GREATEST ASSET | 

By Frank WItson, Publicity] 
Manager Guaranty Trust and | 
Savings Bank, Los Angeles | 


Wuy 1s rr that a feeling of dis-| 
trust is aroused in the minds of| 
many of our biggest business| 
men at the mention of the| 
word “imagination?” Is it be- 
cause the word has lost its 
meaning? More probably be-| 
cause its meaning is not clearly 
understood, and imagination is! 
deemed by many as _ suitable 
only for the “movie” director, 
scenarroist or fiction writer. 

This is a most unhappy mis- 
conception. Imagination is a 
great force, one of the great- 
est. The advertising man uses 
it every day in the building of 
his copy. He rightly under- 
stands its power and trains his 
imagination to the highest de- 
gree of excellence and_ profits 
exceedingly by so doing. 

A few minutes’ study on the 
value of imagination will con- 
vince any intelligent mortal of 
the truth of the above state- 
ment and it is strictly in ac- 
cordance with facts to state 
that the exceptionally classical 
advertisements of to-day are 
the result of the constructive 
imagination of their builders. 

Imagination is purely a 
mental function and may be 
defined as “thought building”; 
in the beginning it is essential 
that the idea should be tested 
and proved unassailable in the 
mental furnace; when this is 
done, the thought-building can 
proceed in accordance with the| 
laws of reason, one’ thought be-| 
gets other thoughts—-one mental 
image begets another mental| 
image, and as these images are, 
flashed across the conciousness 
they become fixed in the mind 
and are subject in their turn) 
to the fires of reason. This! 





Your Wife’s Welfare | 


‘OUR wife is a good, capable homemaker, 
but unless she is very much different 
from the average woman she is as defi- 


When you have passed on and left ber amply pro- 
vided for with iusurauce and the fruits of your 
forethought, don’t let ber suffer from yout lack of 
foresight. 

By putting your estate in trust, you eave ber 
peace of mind and absolutely protect ber from 
possible Guancia) disaster 


The expense of your foresight is eo alight com- 
pared with the benefits secured as to be almost 


wegligible 
33 
THe Union Trust Co. 


Bitten 


This makes a strong appeal to the '¥ 
married man 











process is continued until some 
mental structure (or image) of 
outstanding merit is brought; 
into prominence. Then comes| 
the task of transferring the) 
mental image to the actual or 
material hard-boiled facts, and! 
the image born of the imagina- 
tion is launched, as it were, in| 
its completed form for the bene-| 
fit of better business. 

Imagination is a great force} 
in every stage of advertising;| 
it is of such vast importance 
that its usefulness cannot be 
over-estimated, and employers| 
and all those concerned with 
that true progress of the world! 
of business would be wise if 
they realized its power, and} 
brought it more and more into 
the every-day problems of busi-| 
ness. 

To-day, more than ever, we 
need to develop our mental 
powers, to think big thoughts, 
to have great constructive 
imagination, in order that we 
may grasp the greatness of the 
tasks that are drawing closer| 
every minute. 


* | 
DOUBLE THEIR SPACE | 
| 


AN APPRECIATIVE publicity man-| 
ager of a well-known trust com-! 


pany in the Middle West writes 
this department as follows: 


I wish to thank you for your 
kind words regarding this Com- 
pany’s recent newspaper adver- 
tisements in the Banking Pub- 
licity section of The Bankers 
Magazine. You may be interest- 
ed to know that since your com- 
ment I have prevailed upon our 
officers to double our space. 


& 
STREET CAR ADVERTIS- 
ING IN CANADA 
One oF THE Vancouver banks 
has been running a series of 
educational advertising in the 


| street cars, designed to stim- 


ulate savings deposit business. 
The manager of the bank thus 
reports his experience to the 
Financial Post, Toronto: 


If a manager of a store were 
to advertise a certain article ex- 
tensively, and that article had a 
phenomenal sale, without being 
able to trace the sales directly to 
the advertisement, he would have 
to conclude that a large percent- 
age of the sales were the result 
of that advertising. I am in that 
position. Our savings deposit 
business has gone up in jumps 
during the last twelve months, 
and several factors have contrib- 


}uted to this. 


One is, that each member of my 
staff, as well as myself, makes a 
practice of remembering the name 
of a customer—no small proposi- 
tion in a down-town office of this 
size. I find that it goes a long 
way towards making a customer 
feel a personal connection with 
his banker, a relationship that will 
mightily increase the “goodwill” 
of the bank, 

Another factor that has made 
for increased deposits is this: we 
have several large logging ac- 
counts in the bank here. On sev- 
eral occasions I have gone out 
to the logging camps, and per- 
sonally met many of the loggers. 
In this way I have personally got- 
ten many good savings accounts 
for the bank from prospects who 
had little banking experience and 
had always fought shy of any 
banking proposition. 

Then there were our car adver- 
tisements. These were run in a 
series. The first a direct appeal 
to the hundreds making big wages 
in the shipyards to save it “‘while 
it was coming.” Then I followed 
this up by others directed at par- 
ticular industries—often mention- 
ing the weekly total payroll, and 
suggesting the question of what 
percentage was saved, and banked. 

As I said, our savings deposits 
have increased several hurdred 


(Continued on page 8) 
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Banking Publicity a cl 
Monthly Publicity Section its 
THE BANKERS MAGAZINE 63 YEARS OF SERVICE TO men 
253 Broadway, New York | BUSINESS AND INDUSTRY wan 
—— = ———— dep« 
a APRIL 1919 — On Monpay, MARCH 31, 1856 pa 
— “THE PARK BANK” opened for business “at posi 
BOOST to advertising the head of Beekman Street, opposite the Park, busi 
has been given by Di-| said the newspaper announcement of that time. have 
rector General Roger W. On Monpay, MARCH 31, 1919 for 
Babson of the Information) Citroen as my * ers 
and Education Service of the H have completed 63 yearsof bank- a " hh Hl. Re posi 
U. S. Department of Labor. | ing service to the —. Ss e @ orea 
. . . | A Pes: * . 
He says that it is the desire | re i nc yo mor 
of that department to stimu-| | Unrrep States! in Vv 
late business by suggesting | pe ag ove! 
to present advertisers that 5 
they increase their space, J, tisements in this and other 
and to prospective advertis-| B sewagagen, 0 bup te Tut 
ers that they bring their = gene ene one stro 
A £ ing the constructive poli- mG 
plans to a head and start ad- jj cies and the business serv- “4 
7 Sat . — a | ices of this institution— the 
vertising immediately. | which has been privileged poe 
Fo] | to cooperate with somany ti ad 
| —_s successful commercial and isit 
Ir 1s A WISE PLAN to learn | bankingconcerns through- tive 
why accounts are being 1 mera wr = nang 
closed in your savings de- ees a tinal case 
partment, if such is the case. i THE no 
A New England banker does i B shor 
this by sending a personal NATIONAL PARK BANK 
letter to owners of closed OF NEW YORK 
accounts, enclosing a printed Resources over $250,000,000 it TH 
card containing several pos- _—————————— ee ING 
sible reasons for closing an are 
account, and asking the erst- A late comer in the newspaper advertising’field, but making up for lost aga 
. time in liberal space and excellence of copy . 
while depositor to make a ‘ ‘ ers, 
check mark against the par- - rhe 
nok a on” hal argument or appeal to be railroad was not as busy - 
ticular cause in his case. ; — ’ y : mor 
Repli ; . _,\used in bank advertising at hauling coal as it had been 
eplies are being received wor 
. . |the moment. The consensus |for several years, so not as yee 
from about one-third and in ca ? ; sitic 
; of opinion seems to be that many men were needed. , 
no case so far has the reason) ,, : - | “ will 
. the period of readjustment; But as soon as our regular 
for closing been on account : ; ; effo 
% and labor difficulties need/industries are able to take : 
of discourtesy or lack of ag pec! 
eae ae A not be a long one. This is|up the slack caused by the 
salisfaction with the bank. , ? ban 
Se ante ences, then oak at the way such things work.|stoppage of war business, fie 
a ae oy wi The Norfolk & Western) the demand for coal will re- ze 
work or leaving town are the : : : : ady 
sesininind salesmen Railroad recently laid off|vive and the railroad busi- on 
oe ees about 1,000 at its Roanoke/ness will be better and men aa 
& shops and on the division|can be taken back. In the sa 
SpeakiNG of unemployment, running up to the Pocohon-| meantime, let banks adver- lone 
there is no disguising the tas coal fields. The explana-|tise to induce workers to 
ty ‘ & ; P : offic 
fact that it is becoming more | tion was that the demand|save money in season and 
g com 
common in different sections | for coal had fallen off on ac- | out of season, so that they Ady 
of the country, and it is a|count of the mild weather | may always have something | Wo 
fact that must be reckoned| and the cessation of war in- to fall back upon in times of 
p this 


with in determining the line |dustries. Therefore the | adversity. 
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A Battimore bank puts up| 
a clever argument in one of | 
its newspaper advertise- | 
ments on the text, “Why we| 
want many small business | 
deposits.” In brief, the ar- | 
gument is, “The more de | 
positors we have the more 
business friends we shal\| 
have and the more avenues | 
for obtaining new custom- | 
ers and friends. Also de-| 
posits distributed over 4) 
great many accounts are| 
more likely to remain steady | 
in volume than if distributed | 
over a few big accounts.” 


& 


THE CONTINUANCE of the! 
strong W. S. S. advertising | 
this year is helping along) 
the whole thrift idea and) 
ought to make savings adver- | 
tising of banks more effec-| 
tive than it otherwise would | 
be. We believe that was the | 
case last year and there is 
no good reason why it/| 
should not be so now. 
& 
Tue AssociaTED ADVERTIS-| 
inc CLuBs oF THE Wor tp) 
are making a strong fight| 
against fraudulent advertis- 
ers, especially advertisers 
who are trying to extort 
money from the gullible for 
worthless investment propo- 
sitions. Naturally bankers 
will want to support these | 
efforts and it would be es-| 
pecially helpful if every| 
bank advertiser in the coun-| 
try would run an anti-fraud | 
advertisement in its news-| 
paper space at least once a| 
quarter. The Administra-| 
tive Committee of the Amer- | 
ican Bankers Association has | 
officially gone on record as| 
commending the Associated | 
Advertising Clubs of the 
World for their work along| 
this line and the committee! 








A New Service by an Old Bank 


Pe Kah - 

, la . se 
panier, ee of our FOREIGN DEPARTMENT 

. -. to care for foreign banking transactions 

of every type. 

A new feature of this department is the issu- 

ance of our own LETTERS OF CREDIT, 

payable in all parts of the world. 







Fai “yy traveling abroad by giving information 
ale ems ae Sh | 1. 
rh reserving 


every possible way 

Whether or not you are our 
customer, we invite you to 
use the facilities of our FOR- 
EIGN DEPARTMENT. 

The 
FIFTH AVENUE BANK 
of New York 


530 Fifth Avenue, N. W. Corner 44th Street 




















Another New York bank that is late in starting, but has started right 


has lent “its moral encour-|eration, have the opportu- 
agement and support to the/nity to help their Govern- 
further progress of this cam-|ment market these very nec- 
paign for truth in advertis-|essary securities. Let us ex- 
ing.” rt cel all previous records in 
the way we advertise these 
ALL BOND DEALERS - con-|bonds. Perhaps we will 
fident of ened ets iN need to, perhaps we won't, 
old and new bon s from now | but in any event, let us do 
on and extensive advertising | ;+ 
along these lines may be o 
looked for. It will be edu- 
cative advertising, and in 
our opinion it will have to be 
h h Advertising is an investment 
of a stronger type than the| that yields a return in proportion 
inv , Iai ; to the skill with which it is 
investment advertising which a a aaa eh 
was done in pre-war days | have never thought of it in this 
3 light and would like confirmation, 
before we had become ac-| ask any great national advertiser 
.| what valuation he puts on his 
customed to the forceful ad trade-mark and how much his ad- 


vertising of Liberty Bonds. eee Ses eee me eet 


Fo THE FoREGOING paragraph is 


. ° an argument put out by a lead- 
By THE way, this month sees ing advertising agency: It fs 


the launching of the Vic- cogent enough to interest bank- 
tory Loan campaign and) ers, as their case is no different 
bankers will again, perhaps/|in principle from that of the 
for the last time in this gen-| manufacturer. 





ADVERTISING AS AN IN- 
VESTMENT 
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HOW BANKS ARE AD- 
VERTISING 
A number of banks have adopt- 
ed the slogan or trade mark, 
“The Home of Thrift.” It may 
take its place alongside of 
“The Bank of Personal Serv- 
ice” as one of our most popular 


bank slogans. 


WHERE A BANK owns an Office 
building, the renting of it is 
often one of the tasks of the 
advertising department, and 
when the building is fully oc- 
cupied, that fact can be used 
in the advertising of the bank 
How one bank did it is shown 
in this advertisement of the 
Farmers and Merchants Bank, 
Stockton, Cal.: 
ONE HUNDRED PER CENT. 
RENTED 
The Farmers and Merchants Bank 
Building Is 100 Per Cent. 
Rented 
Mhis practical evidence of Stock- 
ton’s development is, we must ad- 
mit, most gratifying. 
Our only regret is that we have 
ccommodate nu- 
or offices in the 





not been 








merous applic 
building 


Stockton and San Joaquin coun- 
ty are on tl threshold of marked 
development and this insfitution 
stands ready at all times to play 
its part in helping our community 
grow 


THE FARMERS AND MER- 
CHANTS BANK 





THE BLOTTER is, par excellence, 
a good medium for a_bank’s 
neighborhood advertising. Here 
is the copy used on a blotter by 
the Minneapolis State Bank: 
RIGHT IN YOUR NEIGHBOR- 
HOOD 

In the Lake street distr there 
is only one bank that is a mem- 
ber of the Minneapolis Clearing 








House Association. That institu 
tion is thé Minneapolis State 
Bank. 

[t is one of the nine Minneap- 


olis banks that have met all of 
the rigid requirements with which 
a bank must comply in order to 
be admitted to Clearing House 
membership 

If you desire to carry your bank 
account with a soundly managed, 
strong bank, open either a Check- 
ing or Savings Account with the 
Minneapolis State Bank, 

Its location is convenient to 


vyou—right in your own neighbor- , jt 
hood, Step in any time and make holders as individuals to enhance 
your wants known the 
MINNEAPOLIS STATE BANK by diverting business to the bank. | 
The growth of earnings is large-| 
IN HIS ANNUAL report to stock- ly dependent upon increase of de- | 
posits, and any holder of shares 
can contribute to the bank’s de- 
trust company calls attention velopment and consequent : 
? crease in earning power by gain- | HANDICAPS 
ing new deposits for it through ! That no community has a place 


holders, the president of a large 


to the result of new business 


OR 














Whereas, in former years its 
handling of the funds and trust 


accounts of large corporations 
railroads, etc., a ciass of 


private business, with the result | address upon request. 


substantial deposits, have been |a picture of «¢ 
} 


largely accounts for the increased 
number of new accounts and a/ cording to an advertisement of 


volume of deposits to offset the , “on lh a cal. ail 
losses incurred in the withdrawal the Chemical National Bank of 


railroad, foreign government, New York, cannot be expressed 
other business. 


are 
in 


lar. 


success of future operations 
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Your Banking Friends 


USINESS friends are valuable to the 
business man in proportion as they help | 
him to succeed in his own business. 1 





Banking friends can be the most valuable of 
all business friends, because they have ex- | 
perience i1 many lines of commerce and 
industry that enables them to see the relation 
of one business to another, and their counsel 
and co-operation can frequently be of real 
service to the average business man. | 


The officers of the National Union Bank wish f 
to be considered the banking friends of our i 


customers. 
PHILLIPS LEE GOLDSBOROUGH, Presidegt 


NATIONAL | 


UNION BANK | 
of Maryland | 


In the National Union there is Strength 


Fayette near Charles 


eee 






























- This Baltimore bank makes a good point 


efforts in the changed condi-| personal effort. Co-operation with 


the board of directors and the of- 


tions resulting from the war, aS} ficers of the bank in this respect 
follows: is earnestly invited. 


CONCERNING its trade letter, 
important features were the/ the Old National Bank of Spo- 
kane informs recipients: 

The Trade Letter enclosed here- 








which has been reduced, with is furnished without charge 
past year especial attention | to the bank's customers’ and 
has been given to commercial and|! friends and will be mailed to any 





aim of 
er is to give business men 
conditions in 





5,406 new accounts, bringing) the | 





added. The development of this! the world of f and industry. 
business has been an inter-| We will be pleased to receive sug 
esting feature of the year’s activi- sestions and would appreciate a 





sion of opinion as to 
we publish is of in- 


and we have now organized rank exp! 
necessary credit and service | Whether w 





departments to handle it eflicient- terest to you. 


The success of these efforts “A BANK’S GREATEST ASSET,” ac 
d } & IRE? *. SSET, ac- 


in figures, but lies in its history 
HOYAL BANK oF canapa Of service and sound business 


sought the codperation of its Principles. 

shareholders in a_ dignified Prpanx N. Suvurz, president of 
folder, the copy of which read) 4 bank in Wenatchee, Wash. 
as follows: hits the nail on the head in 


The Shareholders of the bank) this signed advertisement head- 
its proprietors, and as such 

respectfully 
sentimental and financial interest ning Wenatchee”: 
its growth. The progress of 
past years, and of 1918 in particu- 
has been highly gratifying, 
and the outlook is promising; but 
lies in the power of the share- 


reminded of their|¢d “Requirements for a Win- 


Every good citizen has at heart 
the welfare of the community in 
which he lives. He wants it to 
grow and prosper and become a 
better place in which to live 
do business. And in bringing 
about these conditions, every citi- 
zen has a duty to perform. Som: 
may have larger opportunities 
|} than others, but all have a dis- 
tinct part. 
in-| GLOOMY PESSIMISTS HEAVY 
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for the “grouch,” the “chronic | 
kicker’’ or the “‘knocker’’ is com- 
monly admitted. The pessimist is 
never the town-builder. The man 
who has faith in his town and 
its future; who carries about with 
him a cheerful spirit of optimism 
that encourages his weak-hearted 
neighbor; who lends his support 
to every movement for the up- 
lding of his town along every 
rthy line; who will not admit 
re’s a better place on God's 
green foot-stool in which to live; 
vyho will take time from his per- 
sonal business to give to the 
town’s development and who rec- 
s the fact that his individu- 
yrosperity links up with that 
the town is the genuine town- 
builder. 


COMMUNITY SPIRIT THE 
CHIEF FACTOR 

The business or _ professional 
man who shuts himself within the 
four walls of office or store and 
gives no thought to the general 
business interests of the commu- 
nity is a liability, not an asset to 
that community. Wenatchee, for- 
tunately, is not encumbered in| 
that way. Our people are loyal, | 
our business men unselfishly de- 
voted to the interests of the city. 
Everywhere Wenatchee has the} 
reputation of being an aggressive, | 
busy city with a future. That | 
future will be realized if, rising | 
above immediate personal interests, 
every citizen and every firm unites 
whole-heartedly in a “bigger and 
better Wenatchee’ movement. | 


Tue Oxp Cotony Trust Co., Bos- 
ton, has done a service by print- 
Ing and distributing in pamphlet 
form the Constitution of the 
League of Nations and the en- 
tire text of the Lodge-Lowell 
debate in Boston. 









To THe sussect of “Wills” have 
been added recently two excel- 
lent booklets among others,— 
“The Twentieth Century Will,” 
by the newly-organized trust 
department of the National 
Bank of Commerce in St. Louis, 
and “Why the Trust Company 
as Executor,” by the Central 
Trust Co. of Illinois, Chicago. 


For THE CONVENIENCE of the 
commercial traveler in Latin- 
America, the Irving National 
Bank, New York, has prepared| 
a pocket edition of its Com-| 
mercial Map of Latin-America.| 
This edition gives in easily| 
available form details concern- 
ing area, population, imports, 
exports, facilities of transporta- 
tion, communication and com-) 
merce, elevation, distribution| 
of products, rainfall and other 
forms of information relating 
to Latin-American trade. 





A Suggestion as to 
Future Tax Returns 








HIS COMPANY acting as agent can be 
of great: assistance in making out Income 
Tax Returns during the years to come. Such 
an arrangement will furnish relief from detail 
and responsibility, and afford protection against 
less. Through our Trust Department we 
Assume the care of securities 
Collect interest and dividends | 
Execute ownership .certificates 
Remit or credit income 
Collect investments at maturity 
Furnish investment information | 
Purchase and sell securities 
Render periodical statements 
The caried facitities of our Trust Depart 
t are clearly set forth in @ recently 


meni 
published book, “Estates ann Trusts,” | 
@ copy of which will be sent om request. 


UNITED STATES 
MORTGAGE & TRUST COMPANY 


CaprrraL and Sugp.us $6,000,000 
S55 Cedar Street 
y Ave. 125th St. 


Broadwa Madison 
at Tard Se at 75th Street ot Oth Ave 











After this year’s experience with | 
tax returns, this ad ought to 
bring results 


FROM CURRENT ADVER- 
TISING 
Mercantite Trust anp Deposir 

Co., New York: 
The business errors we list be- 
low are quite familiar to you. 
They explain why willed prop- 
erty so often slips out of inexpe- 
rienced hands. 





Nine everyday business errors: 

1. Neglecting to get receipts 
when bills are paid in cash. 

2. Neglecting to keep receipts 
where they can be locatea. 

3. Neglecting to check up items 
in current bills. 

4. Inability to keep checkbook 

balanced, 

Too easy optimism in start- 

ing credit accounts. 

6. Careless handling of valuable 
business papers. 

7. Signing documents’ without 
knowing their contents. 

8. Tendency to establish living 
expenses which would exceed 
income and eat into savings. 

9. Tendency to invest money 
on dangerous hearsay—with- 
out proper knowledge of 
facts. 

You can insure sound, careful 
business management for your es- 
tate by appointing the Mercantile 
Trust and Deposft Company ex- 
ecutor under your will. 


ou 


Lincotn Trust Co., New York: 
SOLVING OVERPRODUCTION 


While domestic 
cautiously upon a lowering of 
prices, American manufacturers| 
can often find a ready market for 
their war-expanded output in the! 
export field. | 

Among other things, our ex- 
tensive foreign connections fre- 
quently enable us to refer to our: 


buying waits 


customers 


direct inquiries for 
goods from representative concerns 
in all parts of the world. 


Tump Narionat Bank, St. 


Louis: 
BANKERS ARE REQUESTED 
When your friends start to St. 
Louis—for a visit or to locate— 
give them letters of introduction 
to us. We will give them a genu- 
inely friendly welcome, and recip- 
rocate the favor 
Union Nationat Bank, Phila- 
delphia: 
LET TIME WORK FOR YOU 
Our Savings Fund Department 
was created to give a_ service 
which became urgent, where you 
can deposit your surplus funds. 
Do you have a savings account? 
If not, why not? The habit of 
saving was inspired by the sale 
of Liberty Loan jonds, and it 
should be encouraged. We allow 
three per cent, on all saving ac- 
counts, and will be glad to have 
you and your employees open an 


account, Py 
THE VICTORY LOAN 

Citizens of America, attention! 
The eyes of the world are on 
the United States of America. 
Our wealth is the surprise of 
the age. The culminating mira- 
cle of the centuries is the im- 
mediate and hearty response to 
the call for billions. The mir- 
acle consists not in the fabu- 
lous amount of money repre- 
sented in America’s response, 
but in the fact that this money 
is not for the aggrandizement 
of our own country, not for 





CAPITAL AND SURPLUS 


HE Capital and Surplus of a Bank or Trust 

Company represents the investment of the 
stockholders in the institution. 
The greater the percentage of capital and surplus 
to deposits the greater is the security for depositors. 
From the last published reports of State and 
National Banks the following figures are obtain- 
able: 





Canal ere 
Marme Trust 

Frongeonaneesens $15,000,000 $72,000,000 20.83 
All other Buffalo 

Banks csanenieses) 16,385,000 162,276,000 10.09 
The ratio of our Capital and Surplus to deposits is 
twice that of all other Buffalo Banks combined. 
Mr. Henry J. Auer, Vice-President or Mr. Percy W 
Darby, Secretary at our Head Office or the Mana- 
gers of our Branch Offices will be glad to consult 
with you regarding the opening of an account. 


co 
THE MARINE TRUST COMPANY 
of BUFFALO 


SIXTY-NINTH YEAR OF SERVICE 
CAPITAL AND SURPLUS, FIFTEEN MILLION DOLLARS 











A point that is not always strongly 
enough emphasized 
29 
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commercial supremacy, not for 
power to command or control, 
but for the benefit and blessing 
of other nations. These billions 
have been raised to make right- 
eousness a reality among the na- 
tions of the earth. 
aa . * 

The Victory Loan is about to 
be launched. What shall be our 
answer to this call? Every 
condition of right and duty! 
and honor demands that Amer-| 
ican citizens shall promptly} 
take up this loan. New nations 
have recently arisen which will 
require protection and direction. | 
Multitudes of people have been| 
left hopelessly destitute, and. 
this country is called upon to| 
render governmental assistance} 
entirely apart from voluntary | 
philanthropic enterprises. 

* * 


We are entering upon an era| 
of great prosperity. We can! 
safely venture, with the cer- 
tainty of winning out. Remem-) 
ber, your investment introduces 
no hazard. Any bank will ac-| 
cept government bonds as col-| 
lateral if money is desired. Any| 
investment house will, in an! 
hour’s time, change your bond 
into money if the circumstances 
require it. There must be no 
failure, for failure would bring 
a shadow upon our national rec- 
ord. We will hold up our heads 
in self-respect by sustaining the 
Government in her present ap- 
peal. Our patriotism, our pride. 
and even our self-interest must 
insure the success of the Vic- 
tory Liberty Loan of the 
United States. 


& 

PATRIOTIC SERVICE FOR 
AMERICAN BANKS 
Some BANKs are doing this 
with certain restrictions, for 
their depositors, but that is not 
enough. The present depositor 
is not the man you are look- 
ing for, but the non-depositor,| 
the person who carries his 
money in a belt or stuffs it 
into a mattress or some other 
hiding place, is the one you 
must convince. The man who! 
knows enough to keep his earn-! 

30 

















of the gateways. 


over many states. The wholesale 
Mi i 1 


FARM and city.seem to méet in the 

neapolis fruit and produce district to which this is one 
Here business of enormous daily volume is 
transacted and from this center radiate communication lines direct- 
ing purchases in producing localities far removed and redistribution 


Number eight of a series 


eat Min- 


mercantile and produce firms of 





ning of the war. 


Artist's sketch of one of the 
ecenes In the commission 
row 





polis promptly responded to the ’s appeal and 
from the beginning have given their full stren 
conservation of food and material and to other measures for the wine 


The Northwestern National Bank 
MINNEAPOLIS 


and influence to 








Another good specimen of the constructive advertising of this 
Progressive institution 


ings in a savings bank is al- 
ready converted to the gospel 
of thrift, but the hoarder, who 
has the frugal habits, but is 
ignorant or suspicious of the 
American savings banks, is 
worth cultivating. 

If every bank in the country 
would give free care to the 
Liberty Bonds of small holders, 
whether depositors or not, such 
action would help float the loan 
to an appreciable degree, and 
would lessen the traffic in bonds 
that is tending to hold them 
below par. 

Furthermore, it would draw 
to the bank many people who 
would otherwise never enter its 
doors, and once the shyness of 
the foreign non-depositor is 
overcome, the way is paved for 
future accounts. 


| ADVERTISING SAFE- 
|KEEPING OF SECURITIES 


|A service rendered by most 
trust companies which is not 
advertised as much as it should 
be is that of custodian or the 
|safe-keeping of securities, as it 
lis usually called. 

Following are some _ good 
points that could be brought 
out in advertising such a de- 
partment: 


Making investments and looking 
after investment securities is no 
small task even under the most 
favorable circumstances, 

If your property is extensive, if 
your other business interests or 
the state of your health do not 
permit you to take personal 
charge of all the detail work in 


connection with such matters, or 
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if you are planning to be away 
rom home for a long period and 
want to be relieved of the care of 
your property, you will find the 


SAFE-KEEPING SERVICE 

this trust company just what 

u need. 

This service includes the safe- 
suarding of the actual bonds, 
mortgages, stock certificates, etc., 

our vaults where they are not 

danger of loss or destruction by 
fire, theft or carelessness. 

It includes also the handling of} 
details in connection with each | 





separate document or security—| 
such work as collecting and cred-| 
iting to your account, or remitting} 
to you, the income and principal | 
when they become due; carrying} 
sut your orders touching the pur-| 
chase, sale or delivery of securi- 
ties on your account; and making 
out declarations of ownership in 
accordance with the Federal Tax 
laws. 

On account of our exceptional 
facilities for obtaining informa- 
tion in regard to investments, we 
are not only in a position to give 
our clients sound advice along 
those lines, but we also strive to} 
keep owners of securities informed 
as to called bonds; rights to sub-| 
scribe to additional stock; extra,| 
increased, reduced or passed divi- 
dends; receiverships; the appoint- 
ment of protective and reorgani- 









To Provide Financial 
Security for Your Heirs 





Theo Tr te utd eae 
the Brooklyn Tras C. 


payteced 
by ¢ eEpenence of more than Ghy years. 


- Trast Officer will be glad te tlt you 
ebout Trustecshipa 


Brooklyn Trust Company 
177 Montague Street 
BROOKLYN 


Bediord Branch: Fulton Seem anc Sedrord Avenue | 
Manhattan Office: Wall Serpe: and Broadway 


nena enna career | 


The bridge is the connecting link 











Hand in hand ‘with Pittsburgh's progress since 1867 | | 





ryt stasthe electric | 
car displaced the 
horse car, so in business 
are old ideas yielding to 
new ideas every day. 

A business usually progresses as the executives 
of that business have the power to assay things 


ruc worth; to adopt things which are 
rd those which are we: 


seth nt ad a 





3 This institution owes its present position to 


E Dersis'ent sooemne to keep abreast of 
i= conditions 

| EOPLE 

= SAVINGS 


AND TRUST CO. 


. Mane WL CaUaSED TOOT 








rides tm tas 


The era of new ideas 





zation committees; and any other| 
matters coming to our attention 
which have a direct bearing upon 
the interests of those whose secu-| 
rities we are holding in our safe-| 
keeping department. 


ADVANTAGES OF THE 
SERVICE 

While the actual physical pro- 
tection of your securities in our 
keeping is just as great as if you 
kept them locked up in your safe 
deposit box, there is also the ad- 
ditional advantage of availability 
at all times even if you are ab- 
sent or incapacitated by illness. 


| By mail or wire you can direct 


the sale of any of your securities 
or their withdrawal for use as col- 
lateral for a loan. 

The most approved methods are) 
used to insure the genuineness of 
instructions received touching the 


| disposition of securities in our 
| hands, 


Our safe-keeping service is 
equally advantageous to firms and 


corporations as to individuals, as 


it saves them the expense of pro- 
| viding a place sufficiently safe for 


the storage of securities and pos-| 


| sibly also the expense of bonding | 
| employees who might have the 


handling of the _ securities. By 
using our service a firm can have| 
its investments as readily acces-| 
sible to the proper officers as its | 
cash on deposit in the bank, 


| valuable. 
| fer with us personally or write 


CHARGES FOR THE SERVICE 


The cost of the service ren- 


| dered by our Safe-keeping Depart- 
| ment can be stated only when we 


know about how much work to 
be called for in specific cases. 
Sometimes a flat charge of so 
much per annum is made; in 


others the charge is calculated 


| of the securities left in our care. 


In any event, the charges are 
moderate and the service very 
You are invited to con- 


for more definite information con- 


| cerning how we can relieve you 


of a great deal of work and worry, 
which is unavoidable if you have 
the whole care of your own secu- 


& 
LETTERS TO DEPOSITORS 


ONE OF THE FUNCTIONS of a 
bank’s Publicity or New Busi- 
ness Department is to send out 
form letters covering situations 
that arise in connection with 


rities. 


| depositors’ accounts, especially 
| when an analysis of accounts is 


being made regularly. 
Following are two letters 
which might serve as models, 
the first to accounts found to 
be profitable and the other to 
those of the opposite kind: 


Letter No. 1 


My Dear Mr. : 

By analyzing the accounts main- 
tained with us by depositors we 
have found that some accounts 
are profitable and others are un- 
profitable. We are happy to say 
that the analysis shows that your 
account is a desirable one; that 














Simm to Madrid, Barcelona is the largest ant cing of of 
Spain, and its most important maritime. 
industriat centre. It is noted for its religions rem 
eduction activities, In 1910 the oy poe of —~-4 
587 The city is surrounded by many mam 

ing aaa and it commercial ‘eapertones, dates from me 
middle ages. Barcelona's aggregate foreign commerce in 
1913 was $4,497,000, consisting of $2,641,000 imports and 

1,856.000 exports, and its total commerce amounted 
about $109,267,000 a year, of — $79,428,000 were 
imports. Exports consist pri 
manufactures and imports of gra’ ~4 cotton. 
foods. During the year 1916 Barcelona grew in prominence 
a8 8 seaport cand a railroad centre because of its —— 
es the largest neutrai port on the 


HANNEVIG & CO. 


Morne Financing erie Secur 


erties 
Letters of Credia 








Information regarding foreign cities 
makes interesting copy 


$1 
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We can, 


worries and cares of your property. 
| Trust Officers today. You will be under no obligation. 


repairs, and other details. 


Before leaving he made an.agreement 
with our Trust Department by which we relieved him and his 
family of all cares and anxiety regarding his personal affairs. 


in @ similar 


The management of his entire property is left in our hands. We 
will collect all incomes, settle accounts, attend to property and 
He has arranged for a liberal allow- 
ance to be sent to his wife every month, and a portion of his income 
will be credited to his account, on which he will be able to draw 
drafts while he is abroad. 
He has the privilege of ending this trust at any time, or he may 
continue it until his death, in which case it provides for the dispo- 
sition of practically all his property. 


manner, 


Guaranty 


—~—— 


octursn Los 
vausT 








A YOUNG local business mar 
reeently went to South America. 















relieve you of the 
Call upom our 


avis : Bank 


A good pointer from the trust department 





you maintain a balance sufficient- 
ly large to pay us for handling the 
de connected with your ac- 
count and to allow us a little mar- 
gin of profit. This letter has the 
object of telling you that we are 


glad from a business 
as well as from the 
of sentiment to have 
ing business. 

The letter 
also, namely, 
we should be 
any personal 
you may have, 

If you have made 
naming an executor 
will be a very 


has anot 
to let you 
very glad 
trust busi 


simple 


you, by means of a codi 
stitute this Company as 
and trustee. 


If you have 
We urge upon you the 
of doing so without 
ponement, and we invite 
struct your lawyer to 
Company into the 
and trustee 

If you feel that it is 
that a friend or 
family be appointed a 
and trustee, 
this Company as 
co-trustee, in order that 
or family member may 
of the burden of 


while at the same tim 


close touch with all the 


the estate. 
We believe 
with us in the 
your complete 
and we therefore have 
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that 
past 


your 


not yet made 


member 


viewpoint 
standpoint 
bank 


he r object 
know that 
to receive 
ness which 


your will, 


and trustee, it 


for 
cil, to sub- 
executor 


matter 


a will, 
importance 


further post- 


you to in- 
write this 


will as executor 


important 


tion in calling this matter to your 
attention. The undersigned, or 
some other officer of the Company, 
vill be very glad to talk over 
with you, in strictest confidence, 

this important matter. 

Very truly yours, 
PRESIDENT 





Letter No. 2 


My Dear Mr. ——. 

We have just completed an 
analysis of the accounts of our 
depositers with a view of deter- 
mining which accounts are profit- 
able for us to handle and which 
are unprofitable, 

It affords us regret to find that 
your balance has decreased to a 


| point where it is not in itself prof- 


of your | 


s executor | 


we invite you to name 
co-executor 


and 
the friend 
be relieved 


management, 


e being in 
affairs of 


your dealings 
have 
confidence 


justified 
in us, 
no hesita- 


f 
E 


itable for us to handle, and we are 
writing you in all friendliness to 
ask if it will not be possible for 
you materially to increase your de- 
posit so that our business rela- 
tionship will continue to be mu- 
tually profitable as well as friend- 
ly and pleasant. 

If it is not convenient for you 
to increase your deposit, will you 
not at least do what you can to 
send new business to us? You! 
may be able to influence the plac- 
ing of much larger business than 
your own with us and in this way 
make your connection with this| 
Company much more valuable to/! 
us than the analysis of your ac- 
count would seem to indicate. 

We assure you of our apprecia- 
tion “ the business you have given | 

We like to have you as a 


| customer, and we trust you will 
| regard this letter as an evidence 
| of that fact as well as of our de- 
| sire to receive more business from 
you in the future than we have 
in the past. 

Very 


truiy yours, 


| 

| 

PRESIDENT. 
| For 


Street Car Advertising in 
Canada 


(Continued from page 1) 
per cent. in a comparatively short 
time; we have used the daily pa- 
pers, and the rural papers, and 
the street cars, and of the per- 
centage of increase that can be 
credited to advertising—a large 
share must, I think, go to the 


ecards in the cars. 
& 
THE NEW BUSINESS DE- 


PARTMENT 


“The New Business Depart- 
ment” is a delightful little book 
and will be worth a good deal 
to me.—Guy C. Philips, Arkan- 
sas Representative, Mississippi 
Valley Trust Co. 


Books on Bank Advertising 


Advertising. By 
. R. Morehouse. Illustrates 
and describes many displays 
which can be adopted by enter- 
prising banks to an endless va- 
riety of subjects. Price, $2.50, 
postpaid. 

Bank Deposit Building. By W. R. 
Morehouse. Contains practical 
and proved methods of increas- 
ing your business and holding it. 
Copiously illustrated. 250 pages. 
Price, $3.00, postpaid, 

Bank Letters. By W. R. More- 
house. Contains 82 actual let- 
ters reproduced by multigraph, 
designed to meet every need of 


Bank Window 
W. 


ordinary bank correspondence. 
Price, $5.00, postpaid. 
The New Business Department. 


By T. D. MacGregor. Describes 
how a bank can systematically 
cultivate and secure new busi- 
ness from various sources. Il- 
lustrated with forms, etc. Price, 
$1.00, delivered. 

2000 Points for Financial Adver- 
tising. By T. D. MacGregor. 


Contains 2,000 suggestions for 
the wording of as many bank 
ads. Adapted to the use of 


commercial banks, trust compa- 
nies, safe deposit companies and 


savings banks. 170 pages. 
Price, $1.75, postpaid. 
Pushing Your Business. By T. D. 


MacGregor. Explains the prin- 
ciples and practice of financial 
advertising, illustrating various 
methods and showing mechan- 
fecal detail of writing copy. 200 
pages. Price, $1.50, postpaid. 

Bank Advertising Plans. By T. D. 
MacGregor. Describes hundreds 
of plans, other than newspaper 
advertising, which banks have 
successfully used in building 
business. 200 pages. Price, 
$2.50, postpaid. 
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Ianking Feblicity 


THE “OLD BUSINESS” DE-| 
PARTMENT | 
Ix TNT, the “Get-Together” | 


magazine by the| 
Northern Trust Co. of Chicago, | 
Frederick L. Varney writes on 
the “Old Business” Depart- | 
His remarks are short, 
but incisive. His knowledge of 
the situation is as evident as his 


published 


ment. 


enthusiasm, which is consider- 


able. Witness the following 


fragmentary quotations: 

A modern bank is a financial 
department store. 

Anyone who knows banking 
knows that every bank has a 
New Business Department. Its 
function is to increase the bank’s 
clientele. But this is not an ar- 
ticle on the New Business Depart- 
ment— | 

A self-satisfied man, grown less 
liberal with flowers, chocolates, 
and theatre tickets shortly after 
being married to the lady of his 
choice, and by her chided for his 
changed attitude, replied with 
great conceit at the fancied wit 
of his remark, “You don’t run 
after a car when you have caught 
it.” Some banks and many busi- 
ness men adopt such an attitude 
toward their customers—toward 
the business they have already 
caught, 

There is an “Old Business De- 
partment” in every bank. Every 
individual in the organization is a 
member of it; each one at times 
manager of it. When a customer 
steps inside the door and asks a 
question of any of us, we imme- 
diatel and automatically become 
manager of the “Old Business De- 
partment.” 

If we are at all times our best 
s in respect to courtesy, will- 
ngness, and helpfulness, when it 
is our turn to manage the “Old 
Business Department,” the depart- 
ment will make good and imme- 
diately show the good results of 
our management. 

From analysis of data and rec- 
ords of the bank, there is dis- 
closed the fact that more than 
two-thirds of the bank’s new 
business is developed through the! 
recommendation of those already 
doing business with the institu- 
tion. 

There is little of greater impor-| 
tance to a bank or to anyone con- 











nected with it than the “Old 
Business Department,” for what 
is the old business of a bank? 


Why, it’s the whole works; it’s 
nothing more or less than the 
bank itself. 


Special Section of The Bankers Magazine 


MAY 1919 





. Through your bank account 
make your own efforts 
more resultful 


HE fundamental reason for the success of 
practically every Pitisburgh business that 
is succeeding, undoubtedly, is the character, 

initiative and ability of its faunder. or of those 
who are now directing it. 


But there are other reasons, and among the 
chief of them is a good banking connection. 
In the past eighty-seven years we have aided 
the success of thousands of Pittsburgh busi- 
ness men and concerns. 

Today with our convenient location, modern 
equipment, efficient staff, experienced and able 
management, strong financial position and 
membership in the Federal Reserve System, we 
are better prepared than ever to give the kind 
of banking service that business mer need and 
can profitably use. 


FARMERS (2, DEPOSIT 


NATIONAL BANK 
PITTSBURGH, PENNSYLVANIA 











The advantage of a good banking 
connection 


HONOR YOUR LOCAL 
HEROES 


Tus year, Memorial Day is 
bound to be observed more ex- 
tensively in this country than 
ever before in our history, cer- 
tainly more so tHan in any re- 
cent year. In the recent pa- 
rade of the 27th Division in 
New York there was carried a 
large flag containing about 1,700 
gold stars for the boys of that 
one division who had paid the 
last full measure of their devo- 
tion on the fields of France. 
Our casualty list is a large one 
and every section of our coun- 
try has representatives on the 
roll of honor. 

Banks and trust companies 
may well devote their advertis- 
ing space on that day to a suit- 
able tribute to their fallen 
heroes of their communities. 
Plan now to do it. 


& 

EFFECT OF THE WAR 
UPON ADVERTISING 
Tue Business Digest digests 
Walter B. Cherry’s Printers’ 


Ink article on the effect of the! 


| war upon advertising, as fol- 
| lows: 


Dividends on good will are 
now about to be collected, for, 
when we review the war years, we 
find that advertising held its own 
remarkably well. So, apparently, 
the time to advertise is all the 
time—summer and winter; when 
it’s hot and when it’s cold, in sea- 
son and out of season; in war and 
in peace. Advertise when you have 
no goods to sell, so your public 
will remember your goods when 
they are available, Advertise when 
you have goods to sell, to move 
the stock you have made ready 
to sell. Advertise regularly, stead- 
ily, persistently, intelligently, and 
this prescription taken faithfully 
will make poor business good, and 
good business better. 


& 


BEING FRIENDLY 





A coop arcuMENT in behalf of 
the souvenir or good will meth- 


od of supplementing regular 


advertising is put out by the 
Walker-Longfellow Co., Boston. 
Here it is: 


A pleasant smile—a friendly 
letter—a little gift—a remem- 
brance; these things go far with 
customers, for customers, you 
know, are human. 

The biggest bank’s biggest de- 
positor is human. The littlest 
drug store’s littlest customer is 
human—you and I are human. 

Let us admit and recognize this 
fact. Let us keep in touch, let 
us be friendly with our custom- 
ers; not just at Christmas or on 
New Year’s day—but all the time. 

Customers are good fellows, all 
of them; occasionally a little ex- 
acting perhaps, just as you and 1 
are apt to be, but everything con- 
sidered they are pretty good 
chaps. 

They give you orders—they help 
you pay your rent—they contrib- 
ute towards your income—they 
keep vour business running. 

Of course you give your custom- 
ers good service but your competi- 
tors offer them good service, too. 
So if customers stick by you— 
stick by them. 

Think of them not as your cus- 
tomers, but as individual human 
beings—men who laugh and scold, 
who work and play, who have 
their pleasures and their griev- 
ances, their moments of sadness, 
their days of content, 

Think of them as Biil and Sam 
and Dick—as individual units 
who help make up the world we 
live in. 

And who buy 
you. 


their goods of 
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Success for Young Men 


Monthly Publicity Section 
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T has been well said that, | 
there are just two ways of 
increasing business. One is 1 
to annex a little bigger frac- 
tion of the total amount of| 
business that now exists, and 
the other is to go out and dig) 
up business that never exist-| | 
ed befoie. The first is com- { 
petitive business, and the) 
second is constructive busi-; 
ness. Both are legitimate) | 
and good advertising helps il 
them both. 


Banks wanting to advertise 
W. S. S. and their own sav-| 
ings departments can get a| 
good deal of material from) 
the Government Loan Or-| 
ganization. For instance, in| 





| l THE AMERICAN EXCHANGE 


128 Broadway 
Total Resources over $150,000,000 





OST MEN are agreed on the underlying 
factors that contribute to making a young 
man successful. 
Many very sound and plain statements about success 
have been made by men who were successful 
For instance, Jas. J. Hill, empire railroad builder, said: | 
“Tf you want to know whether you are destined 
to be a success or not, you can easily find out. 
The test is simple and is infallible. Are you able || 
to save money? If not, drop out. You will lose. \ 
You may think not, but you will lose as sure |’ 
as fate, for the seed of success is not in you.” 
With logical saving there should go hand in hand a 
sound judgment as to how you can benefit miost as 
a result of your thrift, 
We believe that to establish early in your life a 
deposit account with a bank such as ours, and || 
through this relationship have it known that your || 
account is acceptable, will mean for you a constantly || 
increasing asset in your business life. 
We have on our books the deposit accounts of many 
high-class and deserving young men and we are 
always glad to welcome others. 
Why not come in and let us talk this matter over 
with you? 


NATIONAL BANK 
New York City 











the Second Federal Reserve! 
District, there is issued a bi-| 


weekly 4-page paper en-| 





One of an excellent series of bank advertisements addressed especially 
to young business men, who, as many banks have found, are 


well worth cultivating 








titled, “The Victory Note,” | 
which is sent free to all) turer: 


‘You may advertise,’ get familiar with the best 


workers of the Loan Organi-| or ‘You may not,’ ‘Curtail forms of commercial art and 


zation in the District. 
contains a lot of good snap-| advertising.’ 


It| your advertising,’ or ‘Cease try to get the best results 


from printer and artist by 





py thrift talk and patriotic’ 
ideas. 
& 


Bankers should be interest- 
ed in advertising not only as 
it affects the development of 
their own business, but also 
as a factor in the business of 
merchants and manufac- 
turers who are their deposi- 
tors. The Chicago Tribune 
puts it this way: 

“Bankers are often the 
Supreme Court which sits in| 
judgment on advertising ap-| 
propriations. They say to 
the merchant or manufac-| 


“Surely it is the duty of 
suck a man who wields such 
a power to know advertising 
—to appreciate its relation 
to merchandising—to have a 
sympathetic understanding 
of its function in modern 
business — to realize the 
infinite variations possible 
in its application.” 


& 


Goop Taste in the propor- 
tion, typography, and illus- 
tration of advertisements is 
a quality which every bank 
advertiser should endeavor 
to cultivate. Learn types, 


codperating with them un- 
derstandingly. 


& 


THE worp “psychology” has 
been one to conjure with in 
advertising. It has also been 
abused more or less in that 
connection. But there is 
something to it nevertheless. 
For instance, take the matter 
of sending a letter to the 
stockholders of a bank urg- 
ing their codperation in get- 
ting new business. One bank 
which had been in the habit 
of sending such a letter with 
the dividend check came to 
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the conclusion that the che letter! 
wouldn’t get much attention) 
in competition with the; 
check, so now it sends the! 
letter a week or two after| 
the dividend has been paid) 
and has found it more re-| 
sultful. | 
} 
One oF the first things to do} 
if you are planning a new OHIO TO THE FRONT 
business department (of 
course, after reading our! In the new era of foreign trade expan- 
J ion Ohio s ave an import: , 
book, “The New Business| sion ¢ hio should have an important part 
Department”) is to decide! To aid the manufacturers, merchants 
on & erettem of conta fee and producers of the Buckeye tate to 
itral fil a foll develop their import and export business 
your centra - and rollow- is the aim of the First National Bank of 
; up records. We recommend Cleveland, the largest Bank in Ohio. 
o] . 
i that you get the illustrated’ It 1s sending to Europe W. E. Guerin, 
i . Director of its Commercial Service 
4 catalogs put out E by the To Study ‘ Bureau, who willstudy general busi- 
concerns that specialize in Op rtunities ness conditions and gather such 
oe . . maces special information as Ohio manu- 
that sort of thing. Studying Sechenase enapanth 
samples of what other banks The First National Bank 1s a con- 
av : . stituent member of the American 
have done P and ae doing American Foreign Banking Corporation, which 
along that line will certainly ——— is owned and controlled by a few of 
an v / a << ee the largest banks in the country, 
help yee. , An active, sys- Corporation with resources of more than two 
tematic mailing list and fol- billion dollars. 
low- -up record as maintained | The Foreign Department of this 
bank has been developed under the 
on cards may be made an im-| Foreign management of.J. G. Geddes, for- 
cially t lepartment - merlytof the Union Bank of Canada, 
portant fac tor in a bank’ S| Services. and ts able to offer the broadest 
growth. The campaign for foreign trade banking facilities pos- 
aol new customers is effective aos 
because it is intelli Manufacturers, merchants, exporters and 
1e best ecause IU 1s inte igent, con- importers are invited to take up with our 
sistent and definite. The Foreign Department ia person or by corre- 
art and weerens mada wth one spondence, their foreign trade problems. 
results haan 7 A National Bank with an International Business 
tist by fF given prospect can thus be paginas Game 
-— o 2 definitely known, and that is FIRS TRUST @ SANNES Co 
' a great advantage. 247-203 Lac Ave —near the Square 
Cleveland 
Fos Combined Resources $125,000,000 
ry” has T , —_— 
Any [HE BANKER’s obligation to 
with in sf ia . 
sie the community is something Meeting new conditions in Ohio 
50 : : o which should be kept in 
in tha i mind in al isi 
ere is I effort “4 — a community and must con- Tue use of good paper stock 
A Ss. AS ° er ° 
theless. Fred Colli ap aie a = tinue to come from the com- and good printing puts life 
; olli | er : %e 
matter # ; ns, caster of tie munity; that enlightened into your advertising matter. 
; Milan Banking Co., Milan, . ae ee d 
to the Tem. cule & il th service to the community in-| It makes your prospect gla 
ik urg- | way: a 2 a evitably carries with it the} to receive your literature 
in get- | : | right kind of service to the| and increases the probabil- 
e bank & “I try to remember that! individual and carries with it) ity of its receiving a careful 
e habit i the good-will of the com-| the continued patronage of|reading. Extra expense in 
er with ff munity is the real asset; that| the community and the con-| ‘this matter is casting your 
ame : our business comes from the| tinued success of my bank.”| bread upon the waters, and 
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the chances are you won't 
have to wait many days for 
it to return. 


o 
HOW BANKS ARE AD- 
VERTISING 


Tue Orv Cotony Trust Co.’s 
(Boston) Publicity Department 
has distributed approximately 
40,000 copies of “The League 
of Nations” and 50,000 copies 
of “The Lodge-Lowell Debate.” 
The Department announces a 
new edition of its booklet, “War 
Loans of the United States,” 
which contains all the revisions 
in the matter of tax exemptions 
made effective by the new Vic- 
tory Loan Act. 


A reature of the recent Sec- 
ond Anniversary Shareholders’ 
Luncheon given by the Bluefield 
(W. Va.) National Bank was 
the menu printed on one of the 
customer’s monthly statements. 
A complete list of the stock- 
holders, as well as the officers, 
directors and employees was 
also printed with the menu. 


AN INTERESTING new publica- 
tion of the National Park 
Bank’s Publicity Department is 
“Battle Fields of Yesterday,” 
with maps, President Wilson’s 
peace conditions, the Allies’ 
armistice terms, etc. 


Tue axe with which Abraham 
Lincoln did some of his rail- 
splitting was exhibited in a 
glass case in the lobby of the 
Third National Bank of St. 
Louis. It was borrowed from 
the owner, Mrs. Vandaveer, 93 
years old, of Montgomery City, 
Mo. With the exhibit are sev- 
eral Lincoln quotations on 
thrift. 


Tue First Nationat Bank of 
New Haven, Conn., sent out a 
folder stating that it had over 
10,000 depositors, but that “we 
are not too large to take a per- 
sonal interest in the business 
and financial problems of those 
of our depositors who wish to 
consult us about them. It is the 
desire of the First National to 
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with the same earnestness 
to our war program. 


tries have not failed to lay 


tion of hostilities. 


free distribution within a 


this booklet. 


international trade; and in 
foreign field. 


Your inquiries as to how 
welcomed. 


FIFTH AVE. OFFICE 
Ave. & 43rd St 
MADISON AVE. OFFICE 
* 











Plan and Act for the 


Victories of Peace 


yw the end of military-struggle an accomplished 
fact, a new sttuggle looms before the Nation, 
To the problem of economic and commercial reconstruc- 
tion the business men of America must address themselves 


The thoroughness and promptness with which we apply 
ourselves now to foreign trade problems will, in great 
measure, determine our business future. Foreign coun- 


cial competition which must inevitably follow the cessa- 


This Company has already published, in a series of 
pamphlets, the results of a comprehensive study of the 
preparations which have been and are being made by 
other countries. These papers have now been collected 
into a booklet of 164 pages, which will be available for 


t@ receive and place on file your request for a copy of 


The Guaranty Trust Company of New York, through its 
Foreign Department and Foreign Trade Bureau, is pre- 
pared to render a comprehensive service to manufacturers 
and merchants in the handling and extension of their 


Guaranty Trust Company of New York 
140 Broadway 


32 Lombard Street, £. C 
Le. nm. 5. Ww. 


Capital and Surplus $50,000,000 Resources over $600,000,000 


- 


and vigor which they gave 


their plans for that commer- 





few days. We shall be glad 


assisting them in entering the 


we can serve you will be 


PARIS OFFICE 
tas 


TOURS OFFICE 








In time of war prepare for peace 





be a thoroughly helpful institu- 
tion and it seeks your coépera- 
tion to that end. Let us get 
better acquainted to our mutual 
advantage in these times when 
every waste motion ought to be 
eliminated and all should get to- 
gether to make permanent our 
perscnal local and_ national 
prosperity.” 

It received back one of them 
with this handwritten inscrip- 
tion: 

May one of the 10,000 suggest 
that one or two seats be placed 
around in bank for those who 
have occasion to wait for a par- 
ticular person in bank or for 
some matter that has to be looked 
up? 

This suggestion was followed 
by the bank and a comfortable 
seat has been placed in the 
lobby. 


Tue Guaranty Trust Co. of 
New York calls attention to 
the public service of its Pub- 


licity Department in that it pre-!| tisement 


| pares, for the benefit of custom- 
|ers and others, digests of State 
(and Federal laws relating to 
taxation, governmental require- 
ments, etc.; issues pamphlets on 
financial and economic subjects 
| of timely interest, and furnishes 
information on business ques- 
tions. 

Tue Prorzes Trust anp Guar- 
anty Co. of Hackensack, N. J, 
has issued a convenient income 
record book for the use of per- 
sons desiring to keep a careful 
record to enable them to make 
the filing of their income tax 
return next year as painless an 
operation as possible. The book- 
let contained some advertising 
of the company and an invita- 
tion to consult it in regard to 
investments. 


Tue Harrman Nationat Bank 
put its shoulder to the mer- 
chant’s wheel in a recent adver- 
headed “Pay Your 
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Bills Promptly,” in which it 
said, in part: 


A large grocery house or dry- 
goods establishment, for example, 
deals with many more than 50,- 
000 accounts, charge customers, 
whose aggregate of indebtedness 





at all times to the merchant runs 


into hundreds of thousands of| 
dollars. Correctly multiplying} 


these figures for the country at 
large, the hundreds of millions of 
dollars thus tied up would, if re- 


| 


leased by prompt payment of | 


bills, release a correspondirg 
amount of credit so urgently 
needed for the prosecution of the 
war. The actual saving in post- 
age, letter writing, bookkeeping 
and other labor would be impor- 
tant. 


Tue Nationa Banxk or Com- 
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ae = 2 tha an 


Two Periods 


in One Bank’s History 


i NINETEEN HUNDRED AND FOURTEEN, THE NAME 


OF KOUNTZE, long prominent in American tinance, became 
actively identified with one of the oldest banks in commercial New 
York. This institution—now the Atlantic National Bank—has a 
history of no small interest to the New York merchant of today 





In 1829—90 years ago—there was organized for the convenience of 
New York business men of thosé days the Merchants Exchange Bank 
This bank, which was nationalized in 1865, was closely associated 
with the great districts wherein the produce, shipping, shoe and 
leather, dry goods and hardware businesses were conducted, More 
than 30 years ago, Phineas C. Lounsbury, former Governor of Con- 
necticut and 4 prominent shoe manufacturer, was elected to the 
presidensy. 





When the Kountze interests became identified with the bank, Governor 
Lounsbury was chosen chairman of the board and Herman D. Kountze 
president. The name was changed to the Atlantic National Bank 
New Departments were added and others strengthened and enlarged 


ro 








merce has put out an interest- 
ing aid for its friends in the 
shape of a guide for use in pre- 
paring income tax ownership 
certificates which are to be at- 
tached to coupons presented for 
collection. The guide reduces 
to tabular form the provisions 
of the law regarding such col- 
lection, and shows promptly the ; 
form required in each case and 





progress of American business. 











The Atlantic. National Bank seeks to serve the business man. it 
offers him facilities to meet his every banking requiremet 
domestic and foreign. It fosters the spirit of constructive coo} 
which in these’ rapidly moving times counts tremendously in the 


National Bank 
Broacwey- Opposite CityHall 
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the manner of execution de-| 
. | 
manded. | 


THe poticy of the First Na- 
tional Bank of‘ Clarksville, 
Tenn., which is to develop the 
personality of every individual] 
connected with the service of| 
the bank and promote closer| 
acquaintanceship between the} 
bank and its patrons, is newly| 
illustrated in a recent reprint| 
in pamphlet form of a series of | 
advertisements called “Who’s| 
Who in The First National} 
Bank of Clarksville.” This is) 
in response to the gratifying in-| | 
terest of friends in the original) IN tHe 25th of the series of 
advertisement series. | pamphlets published 2 | Ds 

7 4 vi National Bank of New 
- et ys the Libary} Yorke the neuen idea de- 
ni ‘Sues a mg a veloped is “the adaptability of 
Stetina of Rents nad Bank-| the principle of coéperation in 
ing.” The Saiiintlinns of the| Providing the necessary facili- 
ieee cede: cinmenenteates ian | ties, both at home and abroad, 
omen OES SOCHNOREy euteene through which to build up 
condensation, but the effect is| henesteem fenciem teale end 
a of ease and adequacy and/ ree connestions, The subject 
— is even room for an at-| . ot Meme’ o: « theory, 
— advertisement of this but from the standpoint of 
company itself at the back. practical operation, based upon 
Satry sur truthful legends of} the distinctive policies which 
Old Boston are being petpete-) have been logically and success- 
ated in the State Street Trust| fully pursued by the Irving 
Co.’s issue, “Some Menchantel National Bank through its spe- 


and Sea Captains of Old Bos-| 
ton”—“being a _ collection of! 
sketches of notable men and) 
mercantile houses prominent} 
during the early half of the} 
nineteenth century in the com-| 
merce and shipping of Boston.” 
The chronicles are put together| 
with taste, and are richly treat-| 
ed pictorially. What with the 
clipper ships and the old full- 
rigged verses, one can almost 
taste the mackerel sky. 





Historically interesting as well as good advertising copy 


cialized departments dealing 
with foreign trade and banking 


service.” 
THE HOUSE ORGANS 


Over THe Trait is the name of 
a new house organ by the Live 
Stock State Bank, North Port- 
land, Ore., creditable alike for 
its typography and the excel- 
lence of its editorial matter. 
“The Future of Live Stock 
Value” and “What Will the 
Post Bellum Cattle Market 
Be?” are indications of the 
value of this publication to its 
readers. 

First Citizenship is the ap- 
appropriate title of the new 
bank publication of the First 
and Citizens National Bank, 
Elizabeth City, N. C. Assistant 
Cashier Marshall H. Jones, the 
editor, has hit upon this excel- 
lent plan for securing a careful 
reading of his new bulletin: 


As a stimulus to secure a more 
universal consideration and appre- 
ciation of the worth-while mes- 
sages this little bulletin may 
carry, the bank will, after the 
publication of the first six issues, 
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award a substantial savings ac- 
count of $10.00 to the man, wom- 
an, boy or girl, who submits the 
best short appreciation of some 
worthy influence this little bulle- 
tin has had The rules of the 
contest will be published later, and 
the artices submitted in the con- 
test will be published. Contest- 
ants will be required to state that 
they have kept up with the bulle- 
tin. 

TNT, the new house organ 
of the Northern Trust Co., Chi- 
cago, is one of the best of the) 
bank publications, editorially) 
and_ typographically, perhaps| 
because one special feature at 
least was borrowed from The 
Bankers Magazine. 


& 
FROM CURRENT ADVER- 
TISING 





| 
| 
| 


| 
™ ™ = | 
GarFIELD Natrionat Bank, New 
York: 
A BANK’S VALUE 

is measured by its usefuness to 
the community it serves. A neigh- 
borly bank, giving personal atten- 
tion to its clients and having the 
added advantage of being located 
in the heart of the world’s great- 
est business district, asks you to 
test its usefulness, 
Cuatranooca (Trenn.) Savincs 
Bank: 

UNCLE SAM’S ARMY OF 

SAVERS 

Uncle Sam has the largest army 
of money savers in the world. 
Have you enlisted? Now is your 
best opportunity to become a 
money saver. When you have a 
surplus as a result of good prices, 
steady work or income from other 
sources, deposit a part of your 
money for future use or for an 
investment in property. Join the 
millions of people who belong to 
Uncle Sam's army of money sav- 
ers. 
HOW A THOUSAND DOLLARS 

WAS LOST 

A man who received a legacy 
kept the money in his home untii 
his death. At that time the ad- 
ministrator of his estate discov- 
ered that the money would have 
earned over a thousand dollars if 
it had been deposited in an inter- 
est-bearing account at the bank. 
This comfortable sum was lost as 
a result of the money being idle 
during its owner's life. 


MONEY LOST BY FIRE 

There is always danger of loss 
when money is kept at home. 
Money that has been destroyed by} 
fire cannot be redeemed. In order 
to redeem currency, a mutilated 
bill must be sent to Washington 
and if there is enough of it left to 
identify it, the money will be re- 
deemed. This is rarely possible 
in case of. fire. Everybody who 
receives and pays out money 
should have a checking account 
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Erected 1795 
Owned and occupied 
by Stephen Girard 

1815 te 1831 


a Around Philadelphia 


are some of the greatest of our country’s new industries. 
Immense ship building yards at Hog Island, Cornwalls, 
Bristol, Gloucester, Camden and Chester; huge munition 
ie factories at Essington, Eddystone and Pennsgrove; tre- 
3 mendous steel mills at Newcastle and Claymont; fuel oil 
plants at Point Breeze and Marcus Hook—all of these empha- 
size the importance of Philadelphia as one of America’s 
i greatest business communities: It naturally follows that 
Philadelphia is one of the nation’s greatest financial centers. 


With resources of more than $90,000,000, the Girard 
National Bank is in a particularly advantageous position 
; to properly handle your Philadelphia accounts. 
We offer our facilities to the business men of America. 


§| The Girard National Bank 


Philadelphia 


; JOSEPH WAYNE, Jr., President 

EVAN RANDOLPH, Vice-President and Cashier ALFRED BARRATT, Assistant Cashier 
4 A. W. PICKFORD, Assistant Cashier DAVID J. MYERS, Assistant Cashier 
WALTER P. FRENCH, Assistant Cashier 
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Great industries need big banks and big banks beget great industries 


and deposit all money received! THE NATIONAL BANK OF THE 
and pay all expenses by check. REBPUSLIC 

This plan is the surest and safest e 
way of protecting money against 
loss by fire, 


Chicago organized, developed 
and conducted on the principle of 
constructive and conservative 
banking along progressive lines, 
THE INCOME OF FARMERS| has preserved its individuality in- 
SWELLS BANK DEPOSITS tact during a period of over a 
aaa: cag rhe quarter of a century when the 
ivery year, when the farmers! tendency to consolidation has 
sell their produce, the volume of peen general. It has gained a lit- 
bank deposits is greatly increased.) tie each day in strength, in scope, 
Those farmers who reap the har-| and in the confidence of a public 
vest SHOULD have the largest) which has recognized the right re- 
bank accounts, It often occurs, lationship between service and 
however, that a farmer who has/ recompense. With the co-opera- 
smaller fields and proportionately) tion of the friends it has made, 
smaller harvests has the most) to whom it acknowledges itself in- 
money in the bank. Such 4! debted for whatever success it has 
farmer deposits a part of all of! attained, it expects to continue to 
his income and his constant de-| grow, both in its capacity and its 
positing and plans for saving opportunity to serve, and to that 
show large results. The thrifty) «nq invites the patronage to 
farmer should have his money, which it believes it has proved 
just as he does his hay and grains.) jtgelf¢ entitled 
Begin now. 7 


—_ 


Nationa BankK oF THE Re- 


puBtic, Chicago: Some folks pays dey bills wid 


|cash, some wid checks, and some 
wid reluctance.”—Cally Ryland. 


Maintenance of individuality is 
an inherent principle. 
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CHEERY COPY 
SavINGS BANK copy must be| 
cheery copy. It must appeal! 
to the ambitious and hopeful 
side of human nature. It must! 
depart from the formal, lugu-| 
brious, beware-ye copy that is| 
so frequently used by savings| 
banks in their appeals to a) 
spendthrift public. How often| 
do we see diagrams portraying} 
such doleful facts as that only| 
four men who are twenty-five| 
to-day will be in independent! 
circumstances when they reach| 
sixty-five years of age. The) 
natural optimism of human na-| 
ture forbids that such argu-| 
ments shall have a deep appeal.| 
Prove to the average healthy | 
man by irrefutable statistics) 
that nine hundred ninety-nine} 
men of his class out of each| 
thousand will be in the poor| 
house at sixty-five, and still, un-| 
less that man be in the dol-} 
drums on account of a “hang-| 
over” or a quarrel with his| 
wife, he will proceed confi-| 
dently and serenely on his way, | 
in the innate disbelief that he,| 
John Doe, being now of sound| 
mind and ample funds, can pos-| 
sibly be among the nine hun-| 
dred ninety- -nine. — John G.| 
Lonsdale, in Financial Adver-| 
tisers’ Association Bulletin. 


& 


| 
REAL ESTATE LOAN ADS. | 
- 








J. V. Horpam, advertising| 
manager of the Chattanooga| 
(Tenn.) Savings Bank, sends| 
this department some sample| 


—RBEAs ESTATL ABELe? 

ner ocoupied by W. H. “hyne, a 
real boune (9) wine rooms, all modern con- 
Yenterces., Grounds include four lots, 3” 
ft frvnt. Garden; fruit trees and garace. 
ne must see this Lome to pavecenee it. 
Call Mrs. W. H. Payne, Main 42 





EAL ESTATE IMPROVEMENTS 


May be financed by rmieans of a loaf on 


the property 


THE CHATTANOOGA SAVINGS 
BANK 


James Building. 





<n. SaLB—REAL ESTATE—A good. five-§ 
in Normat fark, North 
Chavtnansine Bath, electric lights, sew- 
grege Lot x14, ou a good paved our 
be “bnugh* 





a - age wan 


real estate loan ads. which he| 
scatters through the real estate| 




















bank in each large cy in the United States. 


and import trade. 


plans for developing your foreign tr 


B National 


VR Service ~Pius 3H" 








INTERNATIONAL 
BANKING 


HE dawn of a new commercial era, 


finds The Bank of Pittsburgh N. A. ‘ 
well-equipped to assume a generous share 
of responsibility in supporting America’s \ 
New position in world trade. \ 
The enlarged capacity of Pittsburgh’s in- 
dustrial machine must find world markets \ 
to absorb increased output. \— 
— buy — sell su — in the marts of the Hips." , 
ness houses must have the support and vy 
of strong = helen Genatiien te foreign 
ctice and finance, and also familiar with Rt 
dinons and needs. 5 


s neh N. A. is a stockholder in / 


nking Corporation of New 

icbed OF sothoeiey of the Fed- / 
eral Reserve Act for the specific purpose of develop- 
g foreign trade, and which embraces one leading 


The Bank of Pittsburgh N. A. is thus enabled to 
offer the business interests of this great producing 
Pittsburgh District all the facilities of seaboard banks 
and every service required in the financing of export 


We shall welcome an opportunity to discuss with you 


of Pittshurgh 







































Pittsburgh ready to help along the great movement 


advertising pages of the local 
papers. As eye-catchers, these) 
ads. have been a great success. 


& 


DRIVES 


The Liberty Loan man came the! 


first, 
With glue at his fingers’ end, 


So I pledged myself, till my bank- 


roll burst, 
To the plea of—Lend! Lend! 
Lend! 


. 


The War Work clarion was the 


next: 
I'll be broke as long as I live, 


Through the machinations of men 


whose text 
Was simply—Give! Give! Give! 


Yet these things are gone, so we'd 


best forget 
What has passed. But my 
heartstrings break 


When I think of the tax drive 


that we'll get, 
To the tune of—Take! Take! 
Take! 
—The Evening Post. 


| tive your “new business” 
| use 


SYSTEMATIZE YOUR NEW 
BUSINESS EFFORTS 

To organize and make effec- 

work, 


“THE NEW BUSINESS 
DEPARTMENT” 
By T. D. MacGregor 
One large bank bought six 
copies of this handy book and 


| uses it as the basis for all its 


new business efforts. Just as 
valuable for smaller banks. 
Price $1.00 postpaid. 
BANKERS PUBLISHING 
CO., NEW YORK CITY. 
Ask for circulars of Mac- 
Gregor’s other books, “Pushing 
Your Business,” “2,000 Points 
for Financial Advertising,” 
“Bank Advertising Plans,” and 
“The Book of Thrift.” 
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Partial Contents 
Crop Yields Resources Over $80,000,000.00 


Stock Inventory 
Feed Inventory 
Receipts frou Pro- 


Expenses 

Cash Paid Out 

Cosh Received 

Accounts with 
Bank 


Accounts Receiv 
able 
Accounts Payable 


Miscellaneous In 
formation 

















Ranchers! Fruitgrowers! 
Stockrgisers!-call for this 


valuable 
book. 


The Bank of Italy is serving 
more ranchers, fruit growers 
and stock raisers than any 
other financial institution in 
California. This bank appeals 
to this conservative, thrifty type 
of men because of its great 
strength, superior facilities and 
far-reaching service. 


Nearly 150,000 Depositors 
ducts 20 Banking Offices in 17 California Cities 


* MEAD OFFICE SAN FRATICISCO « 


Literature that will help the prospective customer makes good 
advertising copy 


EDUCATION 
SOU ‘D banking is not the 


result of chance. It is 
not conducted by guesswork 
nor can it be achieved by 
superficial knowledge of the 
subject. To win advance- 
ment it is not enough to be 
proficient in bookkeeping, 
accountancy and such limit- 
ed phases of the routine 
work necessary in banking 
transactions. If a bank em- 
ployee devotes himself sole- 
ly to his routine duties, no 
matter how conscientious his 
services may be, he cannot 
visualize either himself or 
his work in their true im- 
portance in banking. Neither 
can he see clearly his own 
opportunities for advance- 
ment. It is only by broad- 
ening his vision and increas- 
ing his capabilities and un- 
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de seein. mesnih con- 
tinued education that he can 
do so.—J. S. Alexander. 


& 


Have you ever tried to cul- | 


tivate your stockholders and| 
induce them to become busi-| 
ness-getters for your bank? 


Try a letter to them with) 
your next dividend notice or) 


check. It ought to be easy 
to convince them that by 
helping the bank they are 
helping themselves. 


& 


WomEN customers usually 


are very loyal to the bank! 


where they are treated right. 
For that reason it pays to 
make it pleasant for your 
women depositors. 
make it too hard for them. 


Don’t | 


[One of the best sviatien 
‘ments you can have for your 
| bank is to have customers go 
out into the community and 
‘tell of the good treatment 
ireceived at your institution. 


| 

oO; 

| A WOMAN BANKER’S 
CREED 

| Miss L. G. Jones, cashier of 

|the National Bank of Cuba in 

New York—the first woman 

bank cashier in the metropolis— 

|has this creed for success: 


Work! Bank work is exacting. 
It requires the best of the capa- 
bilities the bank worker possesses. 
| Subordinate self and outside In- 
| terests for the interests of the 
bank. Too many women do not 
succeed in business because they 
do not take business seriously 
enough. To get to the top in 
banking women must have an ap- 
titude, either natural or acquired, 
| for figures and financial problems. 
| Study every available source of 
| financial information, 


Books on Bank Advertising 


;Bank Window Advertising. By 
| R. Morehouse. Illustrates 
and describes many displays 
which can be adopted by enter- 
prising banks to an endless va- 
| riety of subjects. Price, $2.50, 
| postpaid. 

Bank Deposit Building. By W. R. 
Morehouse. Contains practical 
and proved methods of increas- 
ing your business and holding it. 
Copiously illustrated. 250 pages. 
Price, $3.00, postpaid, 

Bank Letters. By W. R. More- 
house. Contains 82 actual let- 
ters reproduced by multigraph, 
designed to meet every need of 
ordinary bank correspondence. 
Price, $5.00, postpaid. 

The New Business Department. 
By T. D. MacGregor. Describes 
how a bank can systematically 
cultivate and secure new busi- 
ness from various sources. Il- 
lustrated with forms, etc. Price, 
$1.00, delivered. 

2000 Points for Financial Adver- 
tising. By T. D. MacGregor. 
Contains 2,000 suggestions for 
the wording of as many bank 
ads. Adapted to the use of 
commercial banks, trust compa- 
nies, safe deposit companies and 
savings banks. 170 pages. 

| Price, $1.75, postpaid. 

| Pushing Your Business. By T. D. 
MacGregor. Explains the prin- 
ciples and practice of financial 
advertising, illustrating various 
methods and showing mechan- 
ical detail of writing copy. 200 
pages. Price, $1.50, postpaid. 

Bank Advertising Plans, By T. D. 
MacGregor. Describes hundreds 
of plans, other than newspaper 
advertising, which banks have 
successfully used in building 
business. 200 pages. Price, 
$2.50, postpaid. 
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BUILDING BANKS BY 


MAIL | 


THE VALUE OF THE LETTER! 
WHICH GETS IN AT EXACTLY 
THE RIGHT TIME 
By Pavut Kearney 
Tue power of the postage stamp 
is amazing. In the year 1918 it 
earned for Butler Brothers 
$8,100,000. In the same year 
the gross sales of two Chi- 
cago concerns amounted to| 
about $275,000,000. There are! 
approximately 25,000,000 fami-| 
lies in this country that buy| 
merchandise without seeing a| 

salesman! 

Forty million letters are 
mailed every day in the United 
States. And those letters are 
building business. Are they| 
working for you? 

They should be if they aren’t. | 
For it is so easy to realize on) 
the returns of good-will and 
publicity that the postage stamp 
can bring, it is a downright sin 
to miss those opportunities. 

The fundamental truth of a 
mail campaign of any nature is 
that it pulls strongest when it} 
hits the mark at the right time| 
—the psychological moment. 
There is a point of contact for 
every approach. The man who) 
connects delicately with that 
point forms a circuit from the 
other fellow’s pocket to his own. 
The law of the line of least re- 
sistance isn’t confined to the 
physics laboratory. 

It is the law upon which this 
article is based. “Making it 
easy to buy” applies to the 
banking business as truly as it 
does to the dry goods field or 
the hardware line. The basis of 
that emotion, if it be such a 
thing, is making it easy to think 
about your institution. That is 
good-will. And good-will is the 
most valuable asset you have;/| 
more valuable, by far, than the) 
building in which you work! 

Here is a letter which meets) 








| acquainted — consequently, they | 


these requirements; it reaches 
the point of contact; it makes| 
it easy to think about your in-| 
stitution; it creates the favor-| 
able impression essential to the 
satisfied supporter. 

It goes to a family which has 
just been enriched by a new 
arrival: 


It surely was a pleasant surprise 
to learn that the. .(name)..family 
had recently been introduced to a 
new member. Congratulations are | 
certainly in order. 

One seldom connects a bank or | 
a banker with such an occasion 
but, strange to say, it is in a semi- 
professional strain that this letter | 
is written. You may have thought 
that First National service was re- 
stricted to grown-ups—but it 
isn’t! 

At least, it hasn’t been since we 
ran across an idea that is too good 
o keep. 

It originated with a lucky man | 
like yourself who had just been 
presented with a “bouncing boy.” | 
He opened an account with his lo- | 
cal bank, in the boy’s name, and | 
deposited ten dollars, 

“His first present,”’ was his ex- | 
planation. ‘We'll continue drop- 
ping a little in every once in a 
while. When he needs it, he'll 
have something to start on,” 

Isn’t that a splendid thought? 
We have never seen anything more 
practical or logical. That man 
started right at the beginning—he 
not only lays something aside for | 
his son when it is easiest for him | 
to do so, but he has also inaugu- 
rated a powerful object lesson in 
thrift. It won't take long for 
that youngster to appreciate it as | 
he grows older. “ 

The idea, we repeat, is too good | 
to keep. Perhaps you can make | 
use of it, 


Considering the chances you} 
have of making an immediate) 
acquaintance, the certainties you | 
have of creating a favorable im-| 


|pression of the quality of serv-| 


ice you render, and the dollars 
and cents value of the personal 
publicity this man will lend your) 
bank and_ its business-like 
methods, you can well afford to 
spend the ten or eleven cents) 
this letter may cost. 

Another opportunity for ex-| 
actly the same kind of mission- 
ary work is offered by the fam- 
ily which has just moved into 
your town. Newcomers are not 


appreciate any friendly offices’ 


anyone may perform in remov- 
ing the coldness of a strange 
town. 

This letter could hardly miss 
the point: 


This is the very first opportunity 
we have had to drop in and say, 
“How do you do!” 

Speaking strictly as neighbors, 


|we are mighty glad to have you 
|}with us. We are all proud of 


Blankville, and it feels good to 
welcome you to a town you will 
be sure to enjoy. 

From a business standpoint, at 
least for the present, we will be 
able to offer you considerable as- 
sistance in making your residence 


|here convenient and pleasant, 


The First National Bank’s service 
has been developed to the happy 


| stage where its friends secure the 


maximum satisfaction on a mini- 
mum of effort. 

We are located on the northwest 
corner of Fifth and North streets 
—right on the Putnam avenue 
trolley line. Nothing could please 
us more than a little informal chat 


|with you when you find yourself 


completely settled. 
With this letter (which is not 
intended to solicit immediate 


'business) would go a little pam- 


phlet or booket containing such 


|information as a stranger in 


your town would find invalu- 
able. It might include a list of 
merchants of every description, 


|provided the town is not too 
|\large. That, in itself, would be 


handy. But to broaden your 
service, suppose you included 
with this information the fol- 


| lowing data: 


1. A list of the churches, with 
the names and addresses of their 
pastors and assistants, together 
with the hours of regular Sunday 
and week-day services. 

2. A list of clubs, fraternal or- 
ders, and other socially active in- 
stitutions. 

A completely indexed list of 
hotels, restaurants, moving picture 
houses, theatres, libraries, amuse- 
ment parks, lecture halls, schools, 
hospitals, garages, dentists, doc- 
tors (divided as to surgical, med- 
ical, osteopathic, etc., taxi head- 
quarters, livery stables, etc. 

4. A list of trolley, railroad and 
bus lines, with a description of the 
routes, fares and an outline of 


|some good pleasure trips. 


5. Map of state, road map of 


| county, and a series of five or ten 


desirable motor trips. 

6. Emergency telephone num- 
bers, to which are devoted a full 
page, including: Fire department, 
police department, health depart- 


(Continued on page 6) 
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Menthly Publicity Section 


THE BANKERS MAGAZINE 
253 Broadway, New York 
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HE success of the Victory 
Loan, as well as that of 

the four preceding Liberty 
Loans, was due to many dif- 
ferent factors, but we doubt 
if any class of our citizen- 
ship can lay greater claim to 
credit for that success than 
the bankers and the adver- 
tising men. It may not be 
generally known, but it is 
claimed for the profession of 
advertising that it employs 
more educated brains, direct- 
ing the expenditure of more 
millions of dollars, than any 
other single profession in the 
world. 
two many thousands of dol- 


In the past year or 


lars of that money have been 
for the advertising of banks. 
and especially to advertise 
the willingness of those in- 
stitutions to codperate in the 
financing of the war. 


+r 


Because art is becoming 
more and more a vital ele- 
ment in advertising it is very 
important for the advertis- 
ing bank to select its illus- 
trations with the same care 
as is exercised in regard to 
advertising plans and copy. 
It costs more to use good 
illustrations, but it is worth 
more, because it increases 
the number of readers of 
your advertisements by mak- 
ing them more attractive to 
the eye. But one can’t be 
too careful about accuracy in 
pictures. A Pittsburgh bank 
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| which used one of the official 
Victory Loan pictures in an 
advertisement of the notes 
| was called to task by an ex- 
‘soldier because the picture 
‘showed American soldiers 
|marching in a heavy rain 
|with their rifles in the posi- 
tion of “right shoulder 
arms,” whereas, under such 
weather conditions, the piece 
would be held in a way to 
prevent water from getting 
inside the gun and injuring 
it. 
& 

A very successful merchant, 
Tom Witten, president of 
the National Hardware As- 
sociation, said: ‘I would 
just as, soon lose the good 
will of my best customer as 
to lose the good will of the 
children.” He found it 
profitable to employ extra 
labor to without 
charge all the crippled toy 
His trade 
grew, for where the children 
went, there went the parents 
also. This is a good “hunch” 
Why not 
make it easy for children to 
have a savings account at 
Some banks 
have a children’s account 
window, with a step in front 
of it to make it easy for 
them to deposit. 


& 


ADVERTISING must not sim- 
ply skim the surface; it must 
strike deeply and with con- 
viction, says the Ambassa- 
dor, the house organ of a pa- 
per manufacturing concern. 
This is a good thought. A 
shallow-minded woman, no 
matter how beautiful, gets 


repair 


carts in town. 


for the banker. 


vour bank? 








21 PERSONS WERE KILLED ~ 
IN THIS WRECK! 











‘OW many of them had exercised the right to 

distribute their property as they desired? 
By making a will yc 
wise your property will be distributed according to 
law and those benefiting under the law may not 
be those whom you wish to receive your property 
Take the first step to-day—Now! Call or write for 
our WILL booklet which will enable you to quickly 
gather the information which your attorney will re- 
‘quire to draw your will 





can exercise that right. Other- 





Consultations regarding a plan for the economical 5 
and effective administration of your Estate are in- § 
vited with Fa 
E HM LETCHWORTH, Vice-President and General Counsel 
RUSSELL J. H MUTTON, Vice-President 
. 


THE MARINE TRUST COMPANY | 
of BUFFALO f 





GIXTY-NINTH YEAR OF SERVICE 
CAPITAL AND SURPLUS 
FIFTEEN MILLION DOLLARS 





Sim 





& A striking picture and a convincing 
argument 


only surface attention, but 
add culture and personality 
to her beauty, and she leaves 
a lasting impression. 


a 


Tue Americanization move- 
ment is a highly important 
one just now, and banks can 
have a hand in it if they will. 
For example, advertising 
space can be taken in foreign 
language newspapers and 
used to good advantage in 
giving the foreign born ad- 
vice on such things as Amer- 
ican securities, banking serv- 
ice, insurance, real estate, 
and home ownership. 


& 


IN URGING increased adver- 
tising effort at this time, the 
U. S. Department of Labor 
says: ‘Advertising must be- 
come the forethought of 
peace to insure prosperity. 
Advertising anticipates, ad- 
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vertising discounts, advertis- 
ing compels. Advertising is 
the surest, quickest, and most 
economical selling force 
known to industry to-day. 
The power of an idea multi- 
plied in millions of minds 
moves governments or goods, 
as the case may be.” 


& 


Savines inevitably increase 
the purchasing power of 
those who save. That is the 
answer that a banker should 
make to any local merchant 
who objects to savings ad-| 
vertising as likely to hurt his | 
business. You do run across| 
such individuals occasion-| 
ally. | 

. | 
Here is an illustration of| 
the psychology of advertis-| 
ing: A set of gray enam-| 


. . | 
elled nursery chairs in a cer-| 


tain furniture store did not | 
sell even at $7.50 until a\s 
stencil of blue ducks wad-| 
dling along the piece at the 
back moved them quickly. 
The electric toasters in an-| 
other store weren’t moving 
until they were taken from) 
their orange-colored back- 
ground and set with a dainty 
chinaware breakfast outfit 
on a mahogany tea wagon, 
and nicely browned slices of | 
toast were poised on the top 
of them. Then they sold in 
a week. A new Italian de- 
positor in a Chicago bank 
was taken in hand by an in- 
telligent new business man, 
and was shown the big vault, 
the workings of the door| 
with the time lock, and the 





|ing plant that effectively keeps 





| Living in Westchester ii 
| Banking in 
| New York 


ESTCHESTER 

and Connecticut 
commuters find it es- 
pecially convenient to 
have a personal check- 
| ing account at our new 
Madison Avenue office 
at 40th Street—only a 
step from the Grand 
Central Station, near 
the subway entrance in 
41st Street and only a 
block from the Park 
Avenue viaduct. 





i 

| 

| 

| 

| 

| There are advantages in having a New York bank account no 
| matter where you live. Stop in and let us point them out to you. 
| 

| 


Franklin Trust Company 
Established 1888 
Madison Avenue and 40th Street 


BROOKLYN 
166 Montague St. 569FultonSt. 1001 Wallabout Market 


46 Wall Street 














Use of attractive copy in placing a new branch on the map 





/him to produce from some-_| Trust Co, of Beaumont, Tex. 


where on his person (the|**7* in one of its advertise- 
P ( |ments: “The young men of 


money was warm, the telle wal Beaumont will be the builders 
said) five hundred dollars'| of Greater Beaumont. We es- 
| additional, which he _ de-| pecially invite the banking busi- 
posited in the bank. |ness of young men, and assure 
|you of friendly service and our 

FOr hearty coéperation in all your 


|meritorious business undertak- 
HOW BANKERS ARE AD- ings.” 
VERTISING 


ONE OF THE BEST advertisers | BANKS and trust companies 


among safe deposit concerns is |‘ Cleveland recently ran @ co- 


the Safe Deposit Co. of New, perative advertising campaign 
York. It claims to be “First in| °f thirty-six insertions of a half 


|the world—chartered 1861; first) P#8¢ each in the leading Cleve- 


and dailies. The advertise- 
ments had such headings as 
these: “Listen, Elizabeth”; 
“Why Is a Bum?”; “Tame Your 
Wild Dollars”; “Do You Tempt 
Thieves?”, which are certainly 
unconventional, but the adver- 
tising was resultful. 


in experience—over fifty-eight 
years; first in ventilation.” 
Concerning the latter feature, it 
advertises: “Having provided 
every security, we have added 
to the comforts of our patrons 
by installing a $15,000 air cool- 


the temperature of vaults and 
coupon rooms uniformly at 73) 
degrees Fahrenheit.” 


Speakine of unconventionality, 
a certain New York trust com- 
pany has started something new 


» : |Sour Banks make a feature) in the way of alliterative head- 
piles of currency. This ocu-| 


lar demonstration induced | 


of encouraging young business| ings, and is apparently going 
men. The Guaranty Bank &| bravely down through the al- 
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phabet. People are talking 
about the advertising, and, as) 
the old saying is, better be 
damned than not mentioned at 
all. 


Tue National City Bank of 
New York has recently an- 
nounced a plan for financing 
advertising in foreign coun-| 
tries, and from an article pub-| 
lished in its house organ, The 
Americas, we quote the follow-| 
ing extract: 

The picture (the subject is mo- 


tion pictures) is the most pee | 
factor in advertising. * * * 


ought to have movie films of oa | 
normal manufacturers—the thou-| 


sands of workpeople going in and 
out, the great plants, particularly 
our integrated, mechanically con- 
nected plants, the processes of a 
hundred kinds. Some of our indi- 
vidual manufacturers will make a 
world-market in that way. 

Tue Continental and Commer- 
cial National Bank and _ the 
Continental and Yommercial 
Trust Company of Chicago have 
launched an extensive local and 
national advertising campaign. 
For this purpose the affiliated 
institutions are to be known as 
the Continental and Commercial 
Banks. A. D. Welton, formerly 
with the American Bankers’ As- 
sociation, is in charge of the ad- 
vertising, and has the codpera- 
tion of two well-known adver- 
tising agencies— Edwin Bird 
Wilson, Inc., New York, in the 
national advertising, and Lord 
& Thomas, Chicago, in the local 
advertising. Among the points 
to be brought out in the adver- 
tising is the strong and strate- 
gical position of the Continental 
and Commercial Banks for the 
handling of local, national, and 
international banking of every 
description. 


Rosert S. Barretrr, commercial 
attache at Buenos Aires, in 
Commerce Reports gives this in- 
teresting account of how an 
American bank (presumably the 
National City Bank of New 
York) blazed an advertising 
trail in Argentina: 

The marked success of an adver- 
tising campaign conducted by the 
Buenos Aires branch of an Amer- 
ican bank was a surprise to the 
Argentine public as well as a 


shock to the dignity of many of 
the other banks. The’ results, 
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relations with you 


“Has He Made Good at Home?” 
ne stranger seeking to establish business 


made good at home; must prove that he has the 
confidence of those people who have known him 
longest and most intimately. 

If this bank, in soliciting your busines, comes 
as a stranger, we should be put to the test. Do 
we pass it successfully in pointing out that more 
than one-fourth of all the banks in our Federal 

Reserve District carry accounts with us? 


The National Bank of Commerce 


must show that he has 








in Saint Louis 





Resources over $85,000,000.00 











2 


4 
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A good test of efficiency and service put in a catchy way 





however, were more satisfactory, 
and other banking institutions 
have begun advertising on a small 
scale. 

In October, 1917, the campaign 
was started, and within fourteen 
months, by means of newspaper 
and magazine advertisements, 
posters, window transfers, and 
signs in street cars and subways, 
appealing to workmen, children, 
and smal] investors, the depositors 
in the savings department num- 
bered over 7,500, and the amount 
to their credit was about 4,500,000 
pesos ($1,912,500 United States 
currency), 

Posters and signs were placed in 
the largest factories and an ar- 
rangements made with the man- 
ager of several to make their 
New Year presents to the em- 
ployees in the form of saving ac- 
counts. Over fifty per cent. of the 
men kept the accounts in the 
bank, and a large number of those 
who drew them out are now re- 
opening them. 

A targe increase noted at the 
end of 1918, when 1,640 new ac- 
counts were gained in December, 
was principally due to the distri- 
bution of small savings banks or 
boxes which were lent to those 
opening an account of 5 pesos or 
more, although accounts may be 
started with an initial deposit as 
small as 1 peso. Interest is paid 
at the rate of four per cent. per 
annum after sixty days, and is 
computed quarterly, 

At first two men only were em- 
ployed in the savings department, 


but this number has been in-/| 


creased to eleven. The accounts 
are kept by a modern card sys- 
tem, which enables the work to be 


tion, for it was impressed upon 
all, and especially upon the non- 
saving classes, the advantages of 
saving money. The plan is now 
being taken up by some other 
banks in Buenos Aires, 

Tue Guaranty Trust Co. of 
New York sent out a compara- 
tive yield indicator for use in 
the Victory Liberty Loan cam- 
paign. This device enabled one 
to tell at a glance the income 
value of tax-exempt securities 
as compared with those subject 
to the normal Federal income 
tax and surtaxes of 1919. By 
use of it the investor can deter- 
mine, without calculation, the 
yield which would be required 
from fully taxable investments 
to give the same net return as 
tax-exempt investments. 


Tue People’s Bank, Ltd., Hilo, 
T. H., Carol S. Reid, publicity 
manager, sends this department 
some excellent specimens of 
local newspaper advertising, 
showing that it is preaching the 
same gospel of Thrift and Pa- 
triotism that is being taught by 
'the banks in other parts of the 
| country. 


handled easily and without loss of | 


time. 


Outside of the advertising that | 


the bank is receiving, and the fa- 
vorable results and prestige from 
a banker's point of view, the whole 
idea has been beneficial to the na- 


|Tue American National Bank, 
| Richmond, has sent out a little 
|booklet entitled “Make Your 
|Dollars Work,” by Cally Ry- 
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Liberty 
Bonds 
ina 


“Pinch” 





T IS never necessary to sell Liberty Bonds to raise 
money on them. We will /end you a reasonable sum 


of money on your bonds at a fair rate of interest. 
To sell them does not impair the safety or intrinsic value of 
Liberty Bonds, but it does help to depress the market price. 
It is therefore as much your patriotic duty to hold them as it is 
If in need of money come to us. 
Bonds lost or stolen can be cashed by the holder. 
yours in our vault without charge, if desired. 


to buy them. 


THE CHATTANOOGA SAVINGS BANK 


Commercial Trust 


Savings 


We will keep 

















This is the kind of advertising that may keep many from sacrificing their Liberty Bonds 





land, author of Aunt Jemimy’s 
Bank Maxims, one of the latest 
of which is, “Folks “lows dat 
money talks, but de onlies’ word 
it ever say to dis nigger is— 
‘good-bye.’ ” 


THAT BANK ADVERTISING in Aus- 
tralia is quite up to date is 
shown by two interesting book- 
lets just received from the Com- 
monwealth Bank of Australia. 





One bears on the cover a map 
of Australia, with a cut of the 
bank building and “Our Service| 
to You,” and the other is of ob-| 
long shape, with the bank build-| 
ing shown in the ring of a large 
key bearing the legend, 7 
Master Key to Thrift.” 





Tue First National Bank of| 
Youngsville, Pa., is serving its| 
farmer customers by sending a| 
committee to Michigan to buy| 
pure bred cows for the local 
dairymen. 


A coon booklet is “A Little 
Journey Through the Chatta- 
nooga Savings Bank,” showing 
the various activities of the 
bank and its various forms of 
service, 


Tre Luzerne County National 
Bank of Wilkes-Barre uses large 
space in the local papers to 
advertise the acceptance of Lib- 
erty Bonds at par or face value 
for deposit on savings accounts. | 
The depositor agrees to leave 
the bonds on deposit at least | 
one year and the bank pays| 
three per cent. interest. This| 


is better than selling the bonds 
below par or exchanging them 
for worthless stocks. It is also 
one more instance of real serv- 
ice on the part of the banks to 
the public. 


CoMMEMORATING its one hun- 
dred and twentieth anniversary, 
the Bank of the Manhattan Co., 
New York, has issued a book 
containing more than four hun- 
dred autographs of leading citi- 
zens of New York at the close 
of the eighteenth century, these 
|being reproducec in facsimile | 
from the signatures of the orig- 
inal subscribers to the capital 
stock of the Manhattan Co. as 
signed by them in the original 
subse ription book which was) 
opened for public subscriptions 
April 22, 1799. 


“Wiy Not Own Your Own 
Home?” and “Once in a Life- 
time” are titles of two good 
folders of the Commercial Sav- 
ings & Trust Co., Toledo, the 
latter referring to the services 
of the trust department. 


AN EXCELLENT new booklet of 
the Fifth Avenue Bank, New 
York, bears the title, “Wanted 


o” 


—Your Inquiry? 


special inquiries gives the only 
true test of how we can serve 
them,” and “Whatever your 
financial problems may be, in- 
| quire! For there lies our prac- 
tical advantage to you,” are 
|quotations indicating on what 
grounds the booklet is built. 


“The man- 


|ner in which we meet customers’) merce Comments, 


POST, SED NON PROPTER 


Leon Bocavueraz, president of 
the French American Bank of 
Savings, San Francisco, takes 
exception to an item in the 
March issue of Banking Pub- 


| licity, in which a Spokane bank 


president attributes to the com- 
ing of prohibition some of the 
heavy increase in bank deposits 


| in that city. 


Mr. Bocqueraz’s letter follows: 


Editor, “Banking Publicity’’: 

Post, sed non propter. 

This Latin saying, a warning 
against premature and rash con- 
clusions, is suggested to me by the 
remarks of Mr. Thos. H. Brewer, 
which you reproduce in your 
March number. It is inferred that 
to prohibition is due the gratify- 
ing increase in deposits experi- 
enced by his bank during the past 
year. 

California is not dry as yet and 
San Francisco remains very wet, 
yet our bank, during the past four 


| years, can report at least as great 


a proportionate increase in de- 
posits; as from $6,040,649 to $10,- 
195,594. Other banks in San 
Francisco have done as well, 
Post, sed non propter. 
LEON BOCQUERAZ, 


& 


THE HOUSE ORGANS 


Commerce Monthly is now the 
regular publication of the Na- 
tional Bank of Commerce in 
New York, its prototype of the 
same name now becoming Com- 
and circulat- 
ing exclusively among the bank’s 
staff. The new publication is of 
ample page and large, hand- 
some type, and the editorial ex- 
cellence of the articles is in 
keeping with the standard of 
output established by this great 


| institution. 
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Woodlawn Bank Notes, pub-| 
lished by the Woodlawn Trust 
& Savings Bank, Chicago, de-! 
votes its current issue to a gen- 
eral banking guide, giving all 
kinds of useful information} 
about the bank, and especially 
valuable to those who are open- 
ing a bank account for the first 


time. 
PERSONAL 

Frank Whitson, advertising 
manager of the Scandinavian 
American Bank, Tacoma, has 
been elected president of the 
newly-formed Tacoma Adver- 
tising Club. 


W. Frank McC ure, formerly 
vice-president and for eight 
years advertising director of the 
Redpath Chautauquas, has re- 
signed to become manager of 
the advertising department of 
the Fort Dearborn National 
Bank and the Fort Dearborn 
Trust and Savings Bank, Chi- 


cago. 
& 
FROM CURRENT ADVER-}| 
TISING 


Propte’s Bank, Lrp., Hilo, T. 
H.: 


ECONOMY IS NOT MEANNESS; 
IT IS MANAGEMENT! 

This bank takes care of your 
savings, pays good interest on your 
money, and when you get ready to 
invest your surprlus, stands ready 
to give you unprejudiced advice as 
to how to put it out to the best 
advantage. 


NaTionaAL Park Bank, New 


York: 


The value of personal acquaint- 
ance and relationship between our 
officers and our customers has 
always been recognized by this in- 
stitution, It was foreseen that as 
the bank grew larger the tendency 
might be to reduce business trans- 
actions to a mere mechanical 
routine, and thus lose this val- 
uable personal contact. To over- | 
come this possibility it has been 
our policy to keep in ¢lose touch 
with our customers and to ascer- 
tain and conform whenever pos- 
sible to their requirements. 





Cuatranooca (Tenn.) Savings 
BANK: 
REAL SERVICE 

Any bank can please that class 
of persons who drift about through 
life taking everything as it comes, 
but— 

We are pleasing those who ap- 
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turity, taxation or rate. 


security of the investment. 


Why? 


Caution should be used in 


The Banker’s Sixth Sense 


Caution should always enter into the$lection of investments. 
In some proposed investments, less caution is needed than in others. 


The purchase of a United States Government Bond does not require 
the exercise of much caution, as regards the security of the investment. 


Individual requirements would investigate minor points, such as ma- 


All intelligent persons would recognize immediately the matchless 


Because a United States Government Bond is the direct ob- 
ligation of the United States, a business establishment over 
a century old, enjoying the highest known commercial rating. 


hanging the obligations of the 





ty’s eighteen banks. 





richest country in the world, for speculative stocks of the un- 
known concerns, the values of which are based largely on 
expectations and and comparisons. 


The element of caution is peculiarly your banker’s sixth sense. 
This sixth sense is represented in the personnel of all of Page Coun- 


Page County Bankers invite the use of it. 


Page County Banker’s Ass’n. 








A good piece of cooperative advertising by the Page County (Iowa) 
Bankers Association 





preciate courtesy, accuracy, 
promptness, and personal atten- 
tion, 

Your account is solicited. 


GarFiELp NationaL Banx, New 
York: 
FORESIGHT 

in business—preparing today to 
meet the needs of to-morrow—de- 
mands that your banking connec- 
tions should be chosen with the 
future requirements of your busi- 
ness in mind, 


Ouvp Nationan BANK AND 
Union Trust Co., Spokane: 


CONCENTRATE 


ALL YOUR MONEY MATTERS 

It is the unmistakable tendency 
of the cimes for busy men to sys- 
tematize their finances through 
concentrating them—selecting an 
institution as representative that 
has unlimited scope and will be 
equal to any contingency. Have 
you adopted this practical policy? 


& 


BUILDING BANKS BY MAIL 


(Continued from page1) 


ment, gas and electric light com- 


|} pany, hospitals, physicians, plumb- 


ers, clergymen, and others if nec- 
essary. In some cases it would be 
well to leave a blank space for the 


| individual] numbers, since a man’s 


location in town will control the 
accessibility of doctors and similar 
individuals. Standard numbers 
could be printed in. 

7. Points of interest, historical 
notes on town, publicity for local 





manufacturing interests, facts and 
figures on school and other local 
activities. 

8. Include standings of town in 
enlistments, Red Cross and Liberty 
Loan drives, if they are favorable, 

9. Print excerpts from _ town, 
state and county ordinances per- 
taining to traffic and speed laws; 
school, election, and tax require- 
ments, and any special regulations 
peculiar to the district. 

10. Make the book pay for it- 
self by selling a full-page adver- 
tisement to leading merchants in 
every line. You thus virtually 
recommend the best in each busi- 
ness—something the stranger will 
appreciate. 


Although there is nothing par- 
ticularly new or startling about 
this idea, it is advocated be- 
cause so few banks make it 
work for them now. And it isa 
money-maker—for good will 
and public opinion are measured 


by the dollar mark. 


Following this same trend of 
thought, you come to the “newly- 
wed” letter. Not original, it is 
true. Used by other business 
men, certainly. But none the 
less valuable for the banker, 
nevertheless. It might go: 

You will hardly condemn our 
tardy congratulations and _ best 
wishes when you know that we 
preferred to wait until the flood of 


greetings had subsided a bit. The 
diffurerce in dates works no dif- 
= 
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a Foreign Affiliations’ 
4) | Banco Mercantil Americano O inconsiderable responsibility is attached to the 
i de Cuba N collection of a foreign draft, feu the bank which 
iB Havena ee —— er The transaction 
P oO volves the diametricall ‘interests of buger 
Banco Mercantil Americano aud calles, and tho adjuctnest of enullagent Gifienres 
o Cluabie sa bo of cath o Sets mater at correspondent 
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— eflend your client thet jane Getnee bestnenn sdletions 
will be jeopardized. In either case you would regret not 
Banco Mercantil Americano having placed y cedaenamy where greater assurance to 
de Caracas the protection pe pond interests could be expected. 
Caracas, La Guayra 
— banks affiliated with and under the control 
American Mercantile Bank of the Tiercontile Bank of the Americas are not only 
% f Be conversant with local conditions in their respective fem 
s, Pare, Pernambuco but are, at the same time, naturally appreciative of the 
. " American point of view. 
National Bank of Nicaragua 
Managua, Bluefelds, Leon, Ou banking institutions abroad —— fo afford 
A . both the exporter and his local bank maximum : 
& Benco Atlantida service and protection. = 
La Cethe, Topacigalpa, 
wae San Pedro Sula, Puerto Cortes 
oa See nee Mercantile Bank of the Americas 
‘ Gusts tom An American Bank for Foreign Trade 
i Salvador Philippines Paris NEW YORK Barcelona 
Guatemala i} 11 Blvd. Haussmann 41 Pine Street Canuda, 2 
3 and Paid ep Capital and Sarplas, $4,900,000 
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P Combining good advertising copy with attractive illustrations and display 
our ference in the earnestness of the| were a month or more ago | *s convenience as to your 
best wish. | this the preferable time to suggest |own—we need not elaborate on 

t a And we were a bit selfish—we/that you will find us ready and | that. 

od 0 thought we would have a better|able to render a most convenient| Your additional responsibilities, 
The chance to be heard! |service in the banking line. too, will make a Safe Deposit Box 
dif- The fact that you are undoubt-| A checking account, for in-|an actual necessity. If only used 
i edly more settled now than you|stance, wil] be as much to Mrs, | to protect your insurance papers, 
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an precaution would be inval-/tions. You can easily find out 
uablie, . . 
These are small things, but im- | When the Senior Class elects its 
portant. Along greater lines we/| officers, and you can at the same 
are just as well prepared to con- | ,. ‘a 
sult with you or offer advice on | time learn the name and ad- 
financial matters. There may be| dress of the president. A let- 
a time when you will see fit to . . 
borrow or lend money; to invest |ter like the following ought to 
or sell your holdings. l¢ ainte ° 
In any of these cases we should add to —— acquaintances: 
feel happy to know that you felt Things are probably beginning 
at liberty to consult with us. to hum, now that the new Senior 
at : .,| Class officers have been installed 
The fact that you will wait| under the direction of their ca- 
P . rpit.| Pable President, 
for a month or two before writ | ear deve aben®! Lote of week 
ing to this man will help you in| and details for “the chief,” mak- 


just the manner your letter| "& @ complete organization a ne- 


, cessity. 
mentions—the flood of “greet: | Finances constitute such a 


ings,” which includes tons of ad-| ™#hty important item of that or- 
ys i . ,| Sanization we are anxious for you 
vertising matter, will have died} to learn just how much we can 
down to a mere ripple |help you in this particular respect. 
‘ | A checking account, for  in- 
Commencement season could} stance, is one solution of money 
ha v be overlooke : :,| troubles. The First National has 
rdly bie a; rlooked in _this| the facilities essential to such a 
connection. The other business] service. Suppose you think it 
; me . shy | Over and bring it up at the next 
men do not overlook it MOY | ac anatine meeting. The prominent 
not take some of the profits that) advantages are: 
exist? Here’s how: 1. Cash entries are made out | 
: when the check is drawn— 
At this time next month your not when the individual hap- 
son will be slipping back into his | pens to remember that he 
room now and then to steal one! paid out such-and-such an 





more look at that diploma. | amount, 
It is truly a “g-r-r-r-and and | 2. Stubbs always show your ex- 

glorious feeling,” as the cartoonist act balance on hand. 

has it. And we don’t blame you | 3. No trouble with receipts; 

one bit for feeling just as proud of cancelled checks are legal 

him as he does, | receipts, 


As a matter of fact, we share | 4. Unnecessary to handle cum- 
the feeling so thoroughly that the bersome lump sums. 
suggestion which follows rather 5. Your money earns per 
takes the form of an obligation on cent interest, instead of lying 
our part to pass it along: idle. 

Why not start him in on a You might drop in the next time 
bank account? | you are in our neighborhood. And 

Instead of spending the vere it might be well to bring your 
you and “mother” had intended | Treasurer along. 

to use in buying one or more 

gifts, deposit it in his name, and You can See, ata glance, that 

present him with the bank book | the actual cash profits from the 
when the time comes. You! . f hi 

might even include some other sale o your services to this pare) 
oes who = know are going| ticular organization would not| 

o give something, too, ill | 

It will give him a substantial|be great. But the , “ay ttre 
beginning and a first class object | earned pays a powerfully — 


lesson in THRIFT. Is_ there * 
anything more desirable? rate of interest. | 


We don’t claim the ideas for our| The same idea can be applied | 


own. Other folks in other places iza- 
use it. Some have made a PRAC- to clubs, fraternal “eo 


TICE out of it, adding a little| tions, and other social institu-| 


more to tha, deposit whenever that | 4: * 
seems easiest. Can you eonecive | It broadens your ac 


of children, raised in that sort of | quaintance! 
environment, being spendthrifts? | 
You might talk this suggestion In some Coes, perhaps, you 
over with Mrs...(name).. It is| could in this manner solicit the 
so splendid that we don’t want to : 
visk pour tilening $t. business of the management | 
‘ committee handling some large 
Perhaps this fond parent . 
affair—maybe a church bazaar, | 
never thought of that! If he : . 
hasn’t, he will surely consider it Carnival, OF & commerce den) 
: » he Ww s d § * . | 
tig, *| vention. If the Chairman re-| 

for the thought is good. If he! |. . 
, ae |ceived this letter, you would) 
has, he will think just that much 
: profit thereby: | 
more of your methods—because a ' i 
“ * * As soon as we learne at you 
you agree with him. ad been chosen Chairman of the 


Another field, practically un-| ‘ommittee in charge of the 
rorked f thi 1 li ¢ t occurred to us that the First 
worked trom this angie, lies 1N/ yational might be of assistance to 


your local high schools, acad-| ©u in taking care of some of the 


a ° . e letails of your work. 
emy, or other higher institu-! panaling the money usually re- 
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sults in considerable loss of time 
on the part of the Chairman of the 
average committee; the little bills 
and the small expenditures are the 
ones which cause the confusion. 

You can reduce the labor and 
responsibility connected with this 
one item by opening a checking 
account and disbursing your cash 
by check! 

The convenience of such a sim- 
ple arrangement is extremely sat- 
isfactory—your cash entries, re- 
ceipts, balance on hand, and other 
essential records are always easy 
to get at. Nothing goes astray 
and nothing is left to inexact 
memories or happy chance. 

Of course there will be no 
charge for this little service. All 
we ask is that you call 8940 at 
your first opportunity. We'll fix 
up everything then. 


So much for individual letters 
aimed at a_ specific contact 
point. They can’t be beaten— 
they carry three possible prof- 
its: Immediate sale, personal 
publicity, good-will. And their 


\effectiveness is increased one 


hundred per cent. over the gen- 
eral letter because they land at 
the right time—at the psycho- 
logical moment. 


Books on Bank Advertising 
Bank Window Advertising. By 
. R. Morehouse. Illustrates 
and describes many displays 
which can be adopted by enter- 
prising banks to an endless va- 
riety of subjects. Price, $2.50, 
postpaid. 

Bank Deposit Building. By W. 8. 
Morehouse. Contains practical 
and proved methods of increas- 
ing your business and holding it. 
Copiously illustrated. 250 pages. 
Price, $3.00, postpaid. 

Bank Letters. By W. R. More- 
house. Contains 82 actual let- 
ters reproduced by multigraph, 
designed to meet every need of 
ordinary bank correspondence. 
Price, $5.00, postpaid. 

The New Business Department. 
By T. D. MacGregor. Describes 
how a bank can systematically 
cultivate and secure new busi- 
ness from various sources. Il- 
lustrated with forms, etc. Price, 
$1.00, delivered. 

2000 Points for Financial Adver- 
tising. By D. MacGregor. 
Contains 2,000 suggestions for 
the wording of as many bank 
ads. Adapted to the use of 
commercial banks, trust compa- 
nies, safe deposit companies and 
savings banks. 170 pages, 
Price, $1.75, postpaid. 

Pushing Your Business. By T. D. 
MacGregor. Explains the prin- 
ciples and practice of financial 
advertising, illustrating various 
methods and showing mechan- 
ical detail of writing copy. 200 
pages. Price, $1.50, postpaid. 

Bank Advertising Plans. By T. D. 
MacGregor. Describes hundreds 
of plans, other than newspaper 
advertising, which banks have 
successfully used in  bullding 
business. 200 pages. Price, 
$2.50, postpaid. 
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BANK WINDOW ATTEN- 
TION GETTERS 


DVERTISING by means 

of window displays is be- 
coming more and more common 
as modern bank buildings are 
equipped with windows that 
adapt themselves to this pur- 
pose. There is no reason why 
a bank should not profit by the 
crowds passing its doors, as 
well as the department store or 
the cigar store. 

W. R. Morehouse, in his new 
book, “Bank Window Advertis- 
ing,” just issued from our book 
department, illustrates and de- 
scribes many plans for increas- 
ing a bank’s business by means 
of window displays and the 
publishers have already been 
surprised and gratified by the 
amount of interest shown in this 
subject. 

Charles A. Goddard, writing 
from California recently, de- 
scribes some new displays by 
one of the Los Angeles banks. 
That there is plenty of interest 
in anything that grows is shown 
by the number of passersby 
who stop to look into these win- 
dows. 

In one window of each street 
on which the bank opens is a 
display of plates of growing 
seeds. These included lettuce, 
pumpkin, radish, alfalfa, sweet 
peas, clover and a number of 
others, all marked. Beside the 
seed windows is a double card. 
One side of it reads: 

The development of these prize 

seeds requires daily attention 

and constant ADDING of 

WATER to insure a_ steady 

growth 

The other side of the card 
reads: 

The development of your sav- 

ings account likewise requires 

daily attention and constant 


ADDING of MONEY to insure 
steady growth. 


In another window an attrac- 


tion was a war map of Europe. | 
Another window undoubtedly is | 


responsible for the many re- 
quests at the information desk 
for a folder under the title, 
“Taxes.” To attract attention 
to this window a_ half-dozen 
dummy hand grenades were 
shown. This card appeared in 
addition to one explaining the 
grenades: 
DO YOU KNOW— 
—when the first installment of 
the city and county taxes is 


payable? 

—when the second installment 
is due? 

—when they become delin- 
quent? ¥ 

—what the penalty is for de- 
linquency ? 

THESE FREE FOLDERS 


GIVE FULL PARTICULARS. 
INQUIRE AT INFORMATION 
DESK 
The bank had two windows 
devoted to checking accounts 
when the writer visited them. 
One of these contained a card 
which explained that “A check’s 
face value is determined by the 
written amount when the fig- 
ures disagree.” <A pile of 8- 
page booklets bearing the title, 
“Checks and Deposits,’ was 





placed at either side of the 
card, and passersby were asked j 
to call at the information desk 
for copies of the booklet. An-} 
other checking account window } 
was arranged on another stre et. | 
The card in this one read: 

a few pointers on 


CHECKS 
—and how to use them. 


ed a check will save time and 


Properly executed and sige, 


money and inconvenience 
your businss dealings. 
—ask for booklet 
“Checks and Deposits” 
at information window. 


HANDY WINDOWS IN THIS BANK | 


One feature of this bank’s 
windows worthy of attention is 
their construction. Each win- 
dow has a frosted glass panel 
inside. This panel is fastened 
to a cross-bar by brass rings. 





Thus it may be let hang per- 


pendicularly, parallel with the 
plate glass of the window, giv- 
ing the stationary appearance 
common to many banks. This 
is desirable when no display is 
being used. When a display is 
to be put in the panel is turned 
back on the cross-bar which 
acts as a pivot. When the dis- 
play is put in the panel is 
dropped down to an oblique an- 
gle and the two lower corners 
supported by small upright 
pieces. Many banks are up 
against it when displays are 
considered. 
& 


ACCRUED INTEREST 
ACCOUNTING 


Tue Comprroiier’s demand for 
an accurate accounting of in- 
terest collected but not earned, 
etc., has found many banks all 
at sea with regard to the book- 
keeping methods to be adopted 
in order to provide a correct 
statement daily. This want has 
been admirably met by our new 
book, “Accrued Interest Re- 
ceivable and Payable,” by How- 
ard M. Jefferson, auditor of the 
Federal Reserve Bank of New 

Zork. The little book, which 
sells for $1, is one of our handy 
Bank Department Series and 
explains plainly and simply the 
methods of accounting neces- 
sary to accomplish the desired 


purpose. Forms in two colors 


in| show the bookkeeping method 


and in a very understandable 
| way the whole matter is made 
| clear. The demand for the book 
has already called for a third 
edition. 


& 


Reading furnishes the mind 
only with materials of knowl- 
edge; it is thinking makes what 
we read ours.—John Locke. 
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BOOK TALKS 
“ KEITH F. WARREN, Editor 
Monthly Book Seetion 
THE BANKERS MAGAZINE 


One eErrect of the great 
war is going to be a renas- 
cence of education. The 
spirit of inquiry is abroad. 
People and peoples are alert 
to-day as they have never 
been before. The period of 
reconstruction is going to be 
a period of study and inves- 
tigation for progress and 
better methods. More than 
ever bankers will want to 
read and profit from the ex- 
perience of others. The 
study of finance, economics 
and practical banking from 
now on will be more reward- 
ing than ever. 


co 
Tue GoverNMENT has now 
removed all of the war-time 
paper restrictions as_ they 
applied to book publishers. 
The Bankers Publishing Co. 
is therefore prepared to go 
ahead with some plans tem- 
porarily interrupted by the 
governmental regulations 
and will have important an- 
nouncements to make from 
time to time concerning new 
books of interest to bankers. 


% 


if . y | 
MANY BANKERS seem to be|finance and banking. We) 
| recommend likewise the mas- 


of the opinion that the end 
of the war and the return of 
bank men _ from _§ service 
abroad will not mean the im- 
mediate dismissal of all the 
women who have been tak- 
ing the place of male work- 
ers in the banks. Those who 
will stay are those who have 
shown natural aptitude in 


the work and a desire to 
prepare themselves 
oughly for it. A woman who 
herself has succeeded in 
bank work is of the opinion 
that, given judgment, per- 


learn, there is nothing to pre- 





i|to get ahead. 
| 2 | 
| Tue HINGES of a door that| 
is never used get rusty and| 
the door opens hard when 
the attempt is finally made) 
to use it. Imagine several | 
doors before your mind, Mr. | 
Banker, with these names} 
over them: Finance, Music, | 
Arr, Lirerature, Recrea-| 
t1oN. Undoubtedly in your 
case the one that opens most 
easily is that labeled 
| ‘Finance.’ But if you close 
jvour mind to those other 
things their doorways will 
be increasingly hard to use. 
Perhaps after years of dis- 
use it would be entirely im- 
|possible for you to use some 
jof those “doors,” and you} 
would fail to get pleasure 
and benefit from them no 
jmatter how much you might 
want to do so. Of course, 
we are especially interested 
in the banker’s reading. We} 
ido not maintain that it} 
‘should consist entirely, or| 
leven largely. of books on, 








|terpieces of general litera- 
ture, past and _ present— 
poetry, fiction, _ history. 
There is such a thing as! 
|imagination in business and 
the successful banker has it, 
not to the extent of imagin- 
ing security that does not ex- 
list, but the imagination pos- 


thor- | 


sistence and a willingness to | 


vent women from rising to| 
really important positions in| 
jbanking if they work hard | 
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The New Business 
Department 


By T. D. MACGREGOR 


Author of ‘‘Pushing Your Business,” 
“2000 Points for Financial Advertis- 
ers,” “Bank Advertising Plans,” “The 
Book of Thrift.” 


HE “intensive” cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
keynotes of this book by T. D. 
MacGregor, the well-known writer 
on financial advertising. 

This handy volume, the fourth 
of the “Bank Department Series,” 
is largely the fruit of the author's 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
ness of the Guaranty Trust Co. 

While some of the ideas and 
methods suitable for use in push- 
ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 
in general are the same no mat- 
ter what the present size of the 
institution to be developed. 

“The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
spiration and guide. It is worth 


| many times its price—one dollar 


—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 


Bankers Publishing Company 
253 Broadway, New York 


Please send for free examina- 
tion Mr. MacGregor’s “New Busi: 
ness Department.” After five 
days’ examination I will either 
return or remit the price, $1.00. 
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sessed by the man of vision, 
the banker who can forecast 
the future success of an en- 
terprise that is well founded 
and that has the elements of 
success in it. 


& 


“Experience: in that all our 
knowledge is founded; and 
from that it ultimately de- 
rives itself,’ said John 
Locke. Learning by the ex- 
perience of others wherever 
it is possible to do so is one 
of the secrets of success in 
every line, but particularly 
in banking. And where can 
the experience of others be 
studied so well, so conven- 
iently. so safely, so inexpens- 
ively as in books? That is 
the rationale, the raison 
d'etre of the Book Depart- 
ment of the Bankers Pub- 
lishing Co. We are here to 
serve the bankers and others 
in securing any book they 
want. We publish a good 
many ourselves and can 
promptly secure those of 
other publishers. Do not 
hesitate to write us for ad- 
vice in the matter of finan- 
cial books. We are always 
glad of the opportunity to 
submit suitable lists for your 


consideration. without 


charge to you. 
THERE Is every indication of 


1 big boom coming in the 
advertising business. Some 
authorities are of the opin- 
ion that before this new year 
is very old advertising— 
both local and national— 
will be in greater volume 
than ever before. Bankers, 
in common with. other ad- 
vertisers, are taking up new 
advertising plans in earnest. 
For those who are looking 
into this matter with new or 











Are You Prepared to Com- 
ply With the Comptroller’s 
Request for an Accurate 
Statement of Your Un- 
earned Discount and In- 
terest Earned But Not 
Collected? 


The Comptroller of the Currency has given 
notice that beginning January 1, 1919, Na- 
tional Banks will be obliged to keep their books 
in such shape that accurate statements may be 
made as to unearned discount and _ interest 
earned but not collected. 

For several months past we have had in 
preparation one of our Bankers’ Handy Series, 
showing in a simple, practical and easily under- 
stood way how to do the necessary bookkeeping 
to answer correctly items 21 and 27 on the 
Comptroller’s Call. 

The title of the book is “ACCRUED IN- 


.TEREST RECEIVABLE AND PAY- 


ABLE,” by Howard M. Jefferson, Auditor 
of the Federal Reserve Bank of New York. 
It answers just the questions every bank will 
ask. Forms in colors show bookkeeping meth- 
ods and make the whole matter clear. 100 


pages, bound in boards. Price $1.00. 


THE BANKERS PUBLISHING CO., 
253 Broadway, New York. 


Special prices for quantity lots bearing imprint of Bank for 
distribution 


Bankers Publishing Co., 
253 Broadway, New York. 
Enclosed is $1.00 for which send us one copy 
of Jefferson’s “‘Accrued Interest Receivable and Pay- 
able,” with the privilege of returning if not satisfactory. 
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renewed interest at this time 
we recommend the purchase 
and study of our quite com-| 
plete library of bank adver-| 
tising books. We call special | 
attention to the books by T.| 
D. MacGregor, and W. R.| 
Morehouse, more fully de-| 
scribed elsewhere in this is-| 
sue of Book Talks. By using | 
these practical volumes you| 
quickly and cheaply get the| 
benefit of some very valuable | 
experience of other banks) 
and bankers along this line. | 
In the case of “2000 Points | 
for Financial Advertising” | 
you secure the ready-made | 
material to enable you to pre- | 
pare quickly hundreds of 
strong, dignified and effec- 
tive advertisements or adver- | 
tising letters for your own| 
bank or trust company..| 
And Mr. Morehouse’s new 
book, “Bank Window Ad- 
vertising,” is especially time- 
ly just now. 


BANK LIBRARIES 


No mopern and up-to-date bank 
is complete in its equipment 
without a library for the use 
of its officers and employees. 
Such a library should include 
not only the current periodicals 
giving information of banking, 
economic and financial affairs, 
but a selection of the best books 
on these subjects. 

The slight expense of such a 
library is amply compensated 
for in the increased interest and 
greater efficiency of the em- 
ployees and indeed, too, in the 
prevention of costly errors by 
the knowledge thus acquired. 

Many banks are availing) 
themselves of our suggestions 
and selections for complete li- 
braries and for the nucleus of | 
such a collection to be added to 
from time to time. 

Our “Bank Library of One 
Hundred Books” is undoubted- | 
ly the best collection for this 











By John E. Brady 


Or tHE New York Bar 


A Useful Book for Every Practical Banker 


Covers the entire body of law relative to checks. Will keep 
the banker out of legal difficulty and save him many times 


its costs. 


Some phases of bank check law made clear by this book: 


ALTERED CHECKS 
FRAUDULENT 
CHECKS 
FORGED CHECKS 
MEMORANDUM 
CHECKS 
CHECK AS_ ASSIGN- 
MENT 
CHECK AS GIFT 
OVERDRAFTS 
POSTDATED CHECKS 
STALE CHECKS 
TRAVELERS’ CHECKS 
LOST AND STOLEN 
CHECKS 
NEGOTIABILITY 
SIGNATURE AND 
FORM 
CONSIDERATION 


INDORSEMENTS 

INDORSER’S LIABIL- 
ITY 

DRAWER’S LIABILITY 

RIGHTS OF HOLDER 

PRESENTMENT FOR 
PAYMENT 

NOTICE OF DISHONOR 

PROTEST 

DEPOSIT OF CHECKS 

COLLECTIONS 

PAYMENT 

STOPPING PAYMENT 

COLLECTION 
THROUGH CLEAR- 
ING HOUSE 

CERTIFICATION 

EFFECT OF 
INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 





FREE EXAMINATION COUPON 


Bankers Pus.isuine Co., 


253 Broadway, New York. 

You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 
otherwise we will return to you in 5 days in good 


condition. 
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purpose. If the bank does not 
want to purchase the entire col- 
lection at once it is a good 
thing to make a start and 
gradually acquire the complete 
library. 

A copy of our booklet, “Bank 
Library of One Hundred 
Books,” and further informa- 
tion will on this general subject 
be gladly supplied by this De- 
partment for the asking. 


& 
EDUCATIONAL WORK 
AMONG THE SOLDIERS 

Ix the splendid educational 
work now being carried on| 
among the soldiers and sailors 


stationed abroad there are 
many who wish to take up or 
continue banking studies. | 


Among other wise provisions 
made for this work by the 
American Library Association 
is the purchase of a large num- | 
ber of copies of Kniffin’s “Prac- | 
tical Work of a Bank.” No 
better book could have been se- 
lected for the men who wish to 
improve their fitness for bank- 
ing positions and who expect to 
take up or resume bank work 
when they return home. This 
department is also supplying 
many books for more advanced 


study. 
o 
FOREIGN TRADE LIBRA- 
RIES 


Tue Fist Nationat Bank of 
Chicago has equipped a com- 
plete foreign trade department 
and has secured the services of 
Dr. Walter Lichtenstein as for- 
eign trade adviser. An impor- 
tant part of the machinery of 
this department is a foreign 
trade library and reading room, 
an indispensable adjunct. The 
Bankers Publishing Co. is pre- 
pared to equip banks with for- 
eign trade libraries and suggest 
courses of reading on this all- 
important subject. 


& 


An ounce of experience is 
worth a ton of theory.—Wil- 
liam G. McAdoo. 








JUST ISSUED 


Bank Law and 
Taxation Digest 


By MILTON W. HARRISON 


Secretary Savings Bank Section American Bankers 
Association, Assistant Educational Director 
American Institute of Banking 





A CAREFUL COMPILATION OF THE BANKING AND 
TAXATION LAWS OF THE VARIOUS STATES 


Part I is arranged in chart form, with parallel 
columns, so that the laws of the various states on any 
subject may be easily compared. The commercial 
laws covered are those a knowledge of which is re- 
quired by most bankers in their every-day business. 

Covering as this does, in convenient form 
for reference to the laws of any state, all the 
law required by the busy banker in his daily 
work, Part I alone is worth the price of the 
book. 

Part II by its arrangement of the laws of each 
state under similar headings also permits of easy com- 
parison and study of the variations in state require- 
ments. 

Part III is an unusually valuable contribution to 
the discussion of bank taxation in the various states, 
which will be useful alike to the student and to the 
banker. 

Substantially bound in buckram, 7 x 10 ins., clear, 
readable type. Price, $2.50 by mail postpaid. 
Copies sent on approval. Use blank below. 


THE BANKERS PUBLISHING COMPANY 
253 Broapway, NEw YORK 


BaNnKERS Pus.isHinc Company, 253 Broapway, New York 


Please send for free examination Mr. Harrison's “BANK 
Law aND Taxation Dicest.” After five days’ examination 
I will either return it or remit the price, $2.50. 


BT Racists nisin ct hoingheciale eastaltcdadiaemcbieeeaaily 

















THE BANKERS MAGAZINE—BOOK TALKS 


AN AGRICULTURAL 
LIBRARY 

Tue Perorre’s Stare Bank ot 
Rossville, Kansas, has installed 
an agricultural library with 
state and government farming 
reports and booklets as a basis. 
With such material kept up-to- 
date and conveniently arranged, 
the library should prove popu- 
lar and a valuable aid to wide- 
awake farmers, besides showing 
the bank’s interest in the cus- 
tomer’s welfare. 


& 
BANK LIBRARY OF 100 
BOOKS 
Anoruer progressive bank has 
started a library with the Book 
Department’s selection of the 
Best Hundred Books. The 
First National Bank of St. Paul 
is the latest to join the ranks 
of those eager to give their em- 
ployees the best material to be 


had on banking subjects. As 
a business and educational 
proposition it is a $200 invest- 


ment that cannot be reckoned in 
actual dollars and cents only, 
but in the efficiency and well- 
being of the institution itself. 


an 
™ 
oF 


A BANK CIRCULATING 
LIBRARY 
Nor au the libraries maintained 
by banks are for the use of the 
employees alone. ‘The Farmers 
State Bank of Marquette, Neb.. 
announces its purpose of main- 
taining at its own expense a 
set of books from the state li- 
brary, consisting of high-class 
fiction for people of all ages. 
This is but another instance of 
“service” on the part of the 
community bank. 
3 | 
WEIGH YOURSELF | 
“Perhaps the best thing you | 
can do is to take a few min- | 
utes after dinner some _ night | 
and weigh yourself. A good 
mental inventory and a first- 
class survey of the possibilities 
presented by the organization 
of which you are now a part 


Bank Deposit Building 


Practical and Proved Methods of Increasing 
Your Business and Holding It 


By W. R. MOREHOUSE 


Assistant Cashier Guaranty Trust and Savings Bank, Los Angeles, 
Cal.; Vice-President Financial Advertisers Association 


HE BANKERS PUBLISHING COMPANY 
announces the publication of “‘Bank Deposit Building: 
Practical and Proved Methods of Increasing Your Business 
and Holding It,”” by W. R. Morehouse. The book is 
just off the press and ready for immediate delivery. 

“Bank Deposit Building,” as its name implies, deals 
with building bank deposits—not in the sense of a spectacu- 
lar increase by forced methods—here to-day and gone to- 
morrow—but building for permanent growth. This is the 
keynote of Mr. Morehouse’s book and attention is paid 
to holding old business as well as to winning it in the first 
place. 

There is nothing theoretical about Mr. Morehouse’s 
book. A\ll the methods recommended have been tried and 
found successful. Mr. Morehouse is himself one of the 
officials of a bank that has been highly successful and on 
account of his knowledge of advertising matters has been 
chosen Vice-President of the Financial Advertisers’ Associ- 
ation and Editor of the Bulletin, which deals exclusively 
with bank advertising. Mr. Morehouse is also well known 
to bankers on account of his frequent contributions to 
THE BANKERS MAGAZINE. 

At this time when strong and united efforts are being 
made far and wide to promote thrift and saving, the study 
of a book like “Bank Deposit Building” will not only 
stimulate the banker’s patriotic duty, but will add to his 
legitimate profits as well—a combination of “‘doing good 
and making money,” as Benjamin Franklin once put it. 

“Bank Deposit Building” is a handsomely bound book 
of 260 pages, printed on fine paper, with more than 40 
illustrations. The price is $3.00 and return of the blank 
below will bring a copy for personal examination. 


THE BANKERS PUBLISHING CO. 
253 Broadway, New York, U. S. A. 





SE pbnccdesscc45ane hoes eienassdeadenenees 
BANKERS PUBLISHING Co., 
253 Broadway, New York. 
Please send for free examination a copy of Mr. More- 
house’s “Bank Deposit Building.” After five days’ examina- 
tion I will either return the book or remit the price, $3.00. 
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may disclose a lot of “things (1 
which have heretofore been un- 
known to you or your friends. 

“Get a brand new grip upon 
yourself and make up ‘your 
mind that to-morrow will ‘be a 
better day, so far as you are 
personé lly concerned, than all 
of the other days that have 
preceded it. If your backbone | 
is of the spaghetti variety, 1 
urge you to strengthen it) 
quickly. Get the ‘I will’ spirit 
thoroughly injected into your 
system and then go forth with 
a determination to conquer 
new worlds. Don’t try to do 
all of your conquering in one 
day. Do a little to-day and a 
little more to-morrow. Neither 
worlds nor men are created in | 
a day. The making of a worth- | 
while world or a worthwhile 
man is a big job which takes | 
time, and a lot of it.”—| 
Charles R. Wiers. 


& 
BOOKS RECEIVED 


ComMERCIAL BANKING PRACTICE 
Unper tHE Feperat Reserve 
Acr. Revised edition. Na- 
tional Bank of Commerce, 
New York. 

BrsiioGRaPHy OF Fore1cn TRADE 
Pusuications. By Herbert 
Stanley Shuey, lecturer in 
commerce, University of Cali- 
fornia. The TenBosch Co., 
San Francisco. 

Bank AnD Pvusric Horipays 
TuHrovenour tHE Wort. 
Revised edition, 1919. Guar- 
anty Trust Co., New York. 
Shows principal holidays in all 

states and countries and is of 
particular interest to bankers, 
merchants and manufacturers 
having to do with international 
trade. 

THe Prostrms or Peace. By: 
William A. Gaston. Nation- | 
al Shawmut Bank, Boston. 

A study of the essential needs 
of Masachusetts during the re- 
construction period. 

Lerrers or Creprr. By Owen 
F. Hershey. Reprinted from 
the Harvard Law Review. 
American Steel Export Co., 
New York. 


& 


Reading without purpose is 
sauntering, not exercise.— 
Bulwer-Lytton. 











JUST ISSUED 


Bank 
Window 
Advertising 


By W. R. Morehouse 


Assistant Cashier Guaran- 
ty Trust & Savings Bank, 
Los Angeles; President 
Financial Advertisers As- 
sociation. 








HE BANKERS PUBLISHING CO. 
announce the publication of the first book 
on the important subject of Bank Win- 

dow Advertising. This modern development 
is making rapid headway among enterprising 
banks which wish to increase their deposits by 
every legitimate method. 

Mr. Morehouse’s book is based, as was his 
“Bank Deposit Building,”’ on practicai expe- 
rience in result-getting methods, and the dis- 
plays described are those which have been tried 
and found successful. 

Full instructions are given for preparing the 
displays and many photographs of windows 
are reproduced, as well as a great variety of 
specimen cards for window use. 

Handsomely bound in red cloth, 7 x 10, 
150 pages. Price, $2.50 postpaid. Use 
coupon below and ask to have a copy sent on 
approval. 


The Bankers Publishing Co., 253 Broadway, New York 


BANKERS PUBLISHING CO., 253 Broadway, New York 
We are interested in Bank Window Advertising and would like to 
see a copy of Mr. Morehouse’s book on that subject. Please forward a 
copy with the understanding that we will either return it after five 
days’ examination or remit the price, $2.50. 
Name ... - aaptunedess bikie ndaeinenee 
Bank.. 


Date smnpehae Address........ 





















































The Practical Work of a Bank. By William H. 
Kniffin, Jr. Covers every phase and detail of 
the operation of a modern bank. There isn’t 
a single practical banking problem or detail 
of bank administration that this book doesn’t 
take up carefully and describe in detail. Tells 
how to increase the efficiency of a bank— 
how to make the work run more smoothly— 
how to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 


Trust Companies; Their Organization, Growth 
and Management. By Ciay Herrick. Describes 
in detail the actual organization and opera- 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable for every 
trust company officer. The author was for 
many years connected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 600 pages. Price, 
$4.00, postpaid. 


The Law of Bank Checks. By John Edson 
Brady. A complete explanation of the rules 
of law applicable to the issuance, delivery, 
transfer, collection, payment, etc., of bank 
checks and the rights and responsibilities of 
banks in dealing with these instruments. 
Full text of the Negotiable Instruments Law, 
now in force in 46 states, showing the 
changes made in the statute by the different 
states. Carefully indexed. 460 pages. Price, 
$4.00, postpaid, 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trust and Savings 
Bank of Los Angeles. 82 actual letters, re- 
produced by multigraph, designed to meet 
every need of ordinary bank correspondence. 
Special attention given to letters which build 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the resuit of a long study of this im- 
portant subject. Price, $5.00, postpaid. 


Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 

efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 






















BANKERS PUBLISHING CO., 
253 Broadway, New York: 

Send on the following books on banking and I 
will try them out. If I den’t find them satisfac- 
tery, I may return the books within five days at 
YOUR expense. I enclose one dollar merely as a 
deposit te be refunded without quibble or question 
should I return the boeks. If I decide to keep 
them I will remit the balance in monthly payments 
of $3 each 

(Consult list above for exact titles and fill in your 
selection here.) 


Name FP ea een 


(1) Bank 


SN ens tathiceiae ie crenata si tn er ip nani aia 


You may piace my name on your list to receive 
BOOK TALKS each month. 





Commercial Paper, Acceptances, and the Analy- 
sis of Credit Statements. By William H. 
Kniffin, Jr. This is a thoroughly practical) 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
Pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages, 
Price, $2.50, postpaid. 


2000 Pointe for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad- 
vertising copy for you. It contains 2000 sug- 
gestions for the wording of as many bank ads. 
—strong copy bringing out vital points in a 
clear and concise way. Adapted to the use 
of commercial banks, trust companies, safe 
deposit companies and savings banks. 170 
pages. Price, $1.75, postpaid. 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 
in holding and making old ones more profi- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00, delivered. 


The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and iI- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access to all of the correspondence and 
records bearing on any particular transac- 
tion. Author has made a careful study and 
investigation of the subject. 100 pages. Co- 
piously illustrated and indexed. Price, $1.00, 
delivered. 


The Elements of Foreign Exchange. By Frank- 
lin Escher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the money 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants to get a clear idea of how foreign 
exchange works without going too deeply into 
it. Seventh Edition Price, $1.35, postpaid 

How to Examine Simply fill in the 
These Valuable title of the books 
Banking Books you want for exam- 
at Our Expense _ ination on the free 

examination coupon 

at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Topay. 
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PREPARATION FOR 

TRADE ABROAD 
Dr. E. E. Pratt, former chief 
of the Bureau of Foreign and 
Domestic Commerce, urges the 
need of the government and in- 
dividual exporters to make im- 
mediate preparations for inter- 
national business. 

Great Britain and the other 
countries are so far ahead of 
this country with plans that 
restrictions on foreign com- 
merce need be removed and our 
laws revised so that our mer- 
chant marine built at such great 
cost need not be sold to other 
countries. He says: 

The great war has left us cer- 
tain assets with respect to foreign 
trade. We have a larger volume 
than ever before. We have a 
merchant marine as large as that 
of any other country. We are no 
longer a debtor nation, but now 
have a very large credit balance. 
Our contact with the sources of 
raw material is much closer than 
ever before, and finally there is 
an awakened public interest in 
foreign trade. 

We must educate ourselves for 
foreign trade, We must educate 
the man in the street, the manu- 
facturer, the heads of his depart- 
ments, the exporter, his staff, the 
banker, the railroad man, the 
shipping man, the investor, and 
finally, last but not least, the col- 
lege Professor. 

Few books have as yet been 
published dealing with this sub- 
ject from the American point 
of view. England has a fairly 
long list of publications, but the 
traditions of her commerce are 
sufficiently unique to make them 
of little value to Americans. 

The following are a few vol- 
umes that may prove helpful: 


Escher. Elements of Foreign 
Exchange, 7th edition, $1.35. 

Hough Ocean Traffic and 
Trade, 1914. $3.00. 

Hough. Practical Exporting. 


eo 


Aughinbaugh. Selling Latin 
America, 1915. $2.00, 


Elliott. Brazil Today and To- 
morrow. 917. $2.25. 
Filsinger. Exporting to Latin 


America. 1916. $3.00. 


Hurley. Awakening of Busi- 
ness. 1917. 

Federal Trade Commission Re- 
port on Co-operation in American 
Export Trade. 1916. 





N° man is too busy to 


study the methods 
by which others have 
made progress. The 


most successful men in 
the world are the ambi- 
tious fellows who are do- 
ing this very thing. 











LETTERS TO THE BOOK 
DEPARTMENT 
Here are a couple of typical 
letters to the Book Department, 
which indicate the service the 
Bankers Publishing Co. offers 
to those of inquiring mind. The 
first one is from a civilian 


who is eager to better himself; 


and who realizes that reading 
and study are the prime requi- 
sites for advancement: 


Enclosed please find check, for 
which kindly send me a copy of 
“The Practical Work of a Bank” 
by William H, Kniffin, Jr. I am 
employed as a receiving teller by 
the ————- Bank of New York. 

Kindly inform me if you have 
a book explaining in detail the 
Federal Reserve Act and also full 
information regarding cheque ex- 
changes between city banks and 
out of town banks. 

How can a teller best and most 
quickly determine if he should 
charge exchange on an item which 
might be cleared through a Fed- 
eral Reserve Bank and the check 
in question does not indicate if it 
is drawn on a Federal Reserve 
member or not? 

I also am in the market, at a 
later date, for books that will 
enable me to gain enough knowl- 
edge to work into or apply else- 
where for a position paying a 


higher salary, such as discount 

clerk, note teller or handling the 

exchange department of a bank 
* . . 


The other is from a man in 
the service who also realizes 
that spare time can be put to 


good use by the reading of | 


books: 
I am a U. S. Marine serving in 
the Dominican Republic. Aside 


from an occasional hike and en- 
gagement with the bandits, who 
are giving us some trouble at 
present, I find I have some spare 
time which I would like to put 
to some profitable use. 

In view of this, I would like to 


have a list of books on finance, 
such list being so arranged as to 
constitute a course of study, which 
in your opinion would be suitable 
to my circumstances. 

It is understood, of course, that 
I have no knowledge of the sub- 
ject and the beginning must of 
necessity be primary in its na- 
ture. 7 3 © 

These are the sort of letters 
the Book Department is glad 
to receive and it is always a 
pleasure to respond. 


& 

BOOKS AS MIND SAVERS 

The American Library Asso- 
ciation is asking for gifts of 
good recent works of fiction to 
supply the reading needs of our 
imen in hospitals and demobili- 
zation camps. Every public li- 
'Ibary in the United States has 





tbeen designated as a receiving 
| station for such gifts. 

Read this extract from a let- 
ter received by the Association 
and then send the best books 
you own to the Public Library, 
to go to the boys in the hospi- 
tals: 


There are two boys in wheeled 
chairs, one with both legs gone, 
the other but one, who sit most 
of the day beside the books, 
which are so arranged that they 
can sit and pull them out without 
keeping others away. One ‘boy 
said to me the other day, “I never 
| knew until now what books could 
mean in a man’s life; I would 
have lost my mind if I could not 
have had the use of these books.”’ 


PUT YOUR IDEAS ON 
PAPER 

Many of the books we publish 
—perhaps most of them—have 
been written out of the day’s 
work by practical bank men. 
We are always on the lookout 
for practical banking articles 
{and books. Not a few of our 
books were first published se- 
rially in THe Bankers Maca- 
zine. Perhaps in your bank “A 
chiel’s amang: you takin’ notes, 
|and faith, he’ll prent ’em.” If 
| so, notify us. 
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* KEITH F. WARREN, Editor 
Monthly Book Seetion 
THE BANKERS MAGAZINE 
253 Broadway, New York 
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A cErTAIN large advertising 
agency has works of fiction 














other man’s library at night 
to read his books. Nothing 
like that should be necessary 
jin the case of a bank clerk. 
The Bankers Publishing Co. 





makes special reductions for | 


quantity orders of books or 
subscriptions to THe Banx- 
ers Macazine. We would| 
also be glad to suggest a| 


| suitable list of books for a} 


in its office library and en-| 


courages the members of its 


copy staff to read them. The| 


idea is that there is such a 
thing as imagination in busi- 
ness, and that the reading of 
fiction helps to cultivate 
imagination and vision. This 
is an example that banks 
and trust companies can well 
follow—not that the banker 
should be too imaginative or 
visionary, any more than the 
writer of advertisements, but 
there is such a thing as be- 
ing too literal and matter- 
of-fact. 


ts | dents of books on financial 
| subjects. 


Every BANK and trust com- 
pany should have a library 
that includes more than 
bank directories and statis- 
tical reports. The books 





should be placed where the 
ambitious 
women in the institution can | 


young men andjbooks on foreign exchange 


-|bank desiring to start a li-| 


brary for its workers. 


& 


THE PRESIDENT of one of the| 
largest financial institutions | 
in New York city says that | 
he has learned more from ex- | 
perience than from books. | 
That probably is true of 
most of us, but it’s no argu- 
ment against books. This 
particular banker frequently 
makes speeches and signs 
articles, in the preparation 
of which he undoubtedly 
uses the services of experts 
in his organization, and these 
men at least are close stu- 


& 


On account of the prospec- | 
tive expansion of America’s 
foreign trade and the neces- 
sity of a bank’s helping cus- 
tomers in that direction, 





and foreign trade are in es-| 


have easy access to tnem.| pecially brisk demand. In| 


Some of your young men are |fact, one book, 


coming back to you from| 
their military experience. 
The chances are they will 
have more “pep” and ambi- 
tion than they had before. 
If they want to study and 
improve themselves in bank- 
ing and finance, it ought to 
be made easy for them to do 





“The Ele-| 
ments of Foreign Ex-| 
change,’ by Franklin Es- 
cher, has been one of our) 
best sellers all through the 


war. 
} 
. | 


Tue American Institute} 
oF BANKING courses of in-! 


—BOOK TALKS 


so. You remember “John| 
Shand” in Barrie’s play 
79 
“What Every Woman 
Knows.” He broke into an- 


| ness 
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The New Business 
Department 


By T. D. MACGREGOR 


Author of ‘‘Pushing Your Business,” 
**2000 Points for Financial Advertis- 
ers,” “Bank Advertising Plans,” “The 
Book of Thrift.” 


HB “intensive” cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
keynotes of this book by T. D. 
MacGregor, the well-known writer 
on financial advertising. 

This handy volume, the fourth 
of the “Bank Department Series,” 
is largely the fruit of the author's 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
ness of the Guaranty Trust Co. 

While some of the ideas and 
methods suitable for use in push- 
ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 
in general are the same no mat- 


| ter what the present size of the 


institution to be developed. 

“The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 
Bankers Publishing Company 

253 Broadway, New York 

Please send for free examina- 
tion Mr. MacGregor’s “New Busi 
Department.” After five 


days’ examination I will either 


| return or remit the price, $1.00. 
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struction are giving the new 
generation of bankers a 
trend toward reading along 
the line of their chosen work. 
Our suggestion to young 
bankers is that they do not 
let their reading drop as soon 
as they complete the pre- 
scribed courses. Keep up 
to the minute by getting and 
reading the best new books 
on banking and finance. Let 
us help you with sugges- 
tions. One of Ex-Senator 
Chauncey M. Depew’s wit- 
ticisms was that in the course 
of a lifetime an ambitious 
man could get the equivalent 
of a college education by al- 
ways having a good book 
handy and reading it while 
waiting for his wife to dress. 
Half an hour a day will do 
wonders. This company 
publishes a number of 
pocket-size books which are 
very handy to read while 
“commuting” or at other odd 
moments. 
& 


THE NUMBERS and apparent 


success of the correspond- 
ence schools, extension 
courses, ete., is evidence that 
the business study idea has 
taken a strong hold in Amer- 
ica. You may not be so situ- 
ated that you can take a 


correspondence course or) 


join a chapter of the A. I. 


B., but no matter where you | 
are, you can study books! 


along the line of your work. 
Ask for our catalog of books 
on financial subjects. In his | 
famous “Elegy in a Country 
Churchyard” Gray wrote: 
But knowledge of their eyes her | 
ample page, | 


Rich with the spoils of time, did | 
ne’er unroll, ! 


We like that expression, | 
“Rich with the spoils of | 
time.” It is so suggestive of | 
what one gets from books— 














JUST ISSUED 


Bank 
Window 
Advertising 


By W. R. Morehouse 


Assistant Cashier Guaran- 
ty Trust & Savings Bank, 
Los Angeles; President 
Financial Advertisers As- 
sociation. 


HE BANKERS PUBLISHING CO. 
announce the publication of the first book 
on the important subject of Bank Win- 

dow Advertising. This modern development 
is making rapid headway among enterprising 
banks which wish to increase their deposits by 
every legitimate method. 

Mr. Morehouse’s book is based, as was his 
“Bank Deposit Building,” on practical expe- 
rience in result-getting methods, and the dis- 
plays described are those which have been tried 
and found successful. 

Full instructions are given for preparing the 
displays and many photographs of windows 
are reproduced, as well as a great variety of 
specimen cards for window use. 

Handsomely bound in red cloth, 7 x 10, 
150 pages. Price, $2.50 postpaid. Use 
coupon below and ask to have a copy sent on 
approval. 


The Bankers Publishing Co., 253 Broadway, New York 


BANKERS PUBLISHING CO., 253 Broadway, New York 

Weare interested in Bank Window Advertising and would like to 
see a copy of Mr. Morehouse’s book on thatsubject. Please forward a 
copy with the understanding that we will either return it after five 
days’ examination or remit the price, $2.50. 
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| 


the benefit of the hard-won | 
knowledge and experience of | 


others. e | 
A BUSINESS-BUILDING 
LETTER SERVICE 
As AN ouTGRowTH of the eapll 
ed room for improvement in the 
form and contents of business | 
letters in general and particu-| 
larly of “business-building” | 
letters, there has recently been} 
established at Akron, Ohio, the| 
Business-Building Letter Serv-| 
ice: A Weekly Bulletin on Busi- | 
ness correspondence. 
The first part of the Service| 
will consist of a complete treat- 
ment of the fundamentals of 
business letter-writing, includ- 
ing clearness, conciseness, cour-| 
tesy and correctness. This will| 
be followed by credit letters, | 
adjustment letters, collection 
letters and all types of sales} 
letters. 
The last part of the Service 
will take up in detail the writ- 
ing of interorganization mail, in- 
spiration letters and the plan- 
ning of letter campaigns. | 
The need and use for such a 
service is apparent. 


& 


ARE YOU ** TOO BUSY ”’ 
TO LEARN 

A banker, recently investigat-! 
ing a retailer, asked him the 
question, “What magazines, 
books and trade papers do you 
read regularly?” 

The reason why so many re- 
tailers are not making the suc- 
cess they should or might is due 
to the fact that they do not 
keep in close mesh with the 
progress that is being made in! 
their line of business and busi- 
ness in general. 

They are struggling along, 
day after day, without getting 
broadening information as to| 
better methods of getting out-| 
side viewpoints on their prob-| 
lems. 

They do not read enough. 
Good trade papers come to 
them. Excellent trade papers 











By John E. Brady 


Or tHe New York Bar 


A Useful Book for Every Practical Banker 


Covers the entire body of law relative to checks. Will keep 
the banker out of legal difficulty and save him many times 


its costs. 


Some phases of bank check law made clear by this book: 


ALTERED CHECKS 
FRAUDULENT 
CHECKS 
FORGED CHECKS 
MEMORANDUM 
CHECKS 
CHECK AS_ ASSIGN- 
MENT 
CHECK AS GIFT 
OVERDRAFTS 
POSTDATED CHECKS 
STALE CHECKS 
TRAVELERS’ CHECKS 
LOST AND STOLEN 
CHECKS 
NEGOTIABILITY 
SIGNATURE AND 
FORM 
CONSIDERATION 


INDORSEMENTS 
INDORSER’S LIABIL- 
ITY 


DRAWER’S LIABILITY 

RIGHTS OF HOLDER 

PRESENTMENT FOR 
PAYMENT 

NOTICE OF DISHONOR 

PROTEST 

DEPOSIT OF CHECKS 

COLLECTIONS 

PAYMENT 

STOPPING PAYMENT 

COLLECTION 
THROUGH CLEAR- 
ING HOUSE 

CERTIFICATION 

EFFECT OF 
INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 





FREE EXAMINATION COUPON 


Bankers Pus isHine Co., 


253 Broadway, New York. 

You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 
otherwise we will return to you in 5 days in good 


condition. 
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are sent to their store without 
charge, but they are always 
“too busy” to read. And yet, 
if you were to follow ninety- 
nine out of one hundred of 
these “too busy” fellows you 
would find them wasting hours 
over things that do not concern 
their business, or on trivial mat- 
ters which ought to be disposed 
of in a few minutes.—The 


Coach. 
& 


SUCCESS 
THE SECRET OF suCcCEss is not a 
secret. Nor is it something 


new. Nor is it something hard 
to secure. To become more, 
successful, become more effi- 
cient. Do the little things bet- 
ter. So work that you will re- 
quire less supervision. The 
least supervision is needed by 
the person who makes the few- 
est mistakes. 

Do what you can do and what 
you should do for the institution | 
for which you are working, and 
do it in the right way, and the 
size of your income will take 
care of itself. Let your aim 
ever be to better the work you 
are doing. But remember al- 
ways that you cannot better the 
work you are doing without bet- 
tering yourself. 

The thoughts that you think, 
the words that you speak, and 
the deeds you perform are 
making you either better or 
worse. You can be what you 
will be. Forget yourself in 
rendering service to others. As 
an employee, strive to make 
yourself of greater value to 
your employer.—Thomas Drier. 


& 

To wis pupits, when he was a 
professor in the School of War, 
Marshal Foch used to say: 
“Later you will be asked to be 
the mind of an army. There- 
fore, I tell you to-day, learn to 
think.” 


“Gop BE THANKED for books. 
They are the voices of the dis- 
tant and the dead, and make 
us heirs of the spiritual life of 





past ages.”—Channing. 


JUST ISSUED 


Bank Law and 
Taxation Digest 


By MILTON W. HARRISON 


Secretary Savings Bank Section American Bankers 
Association, Assistant Educational Director 
American Institute of Banking 





A CAREFUL COMPILATION OF THE BANKING AND 
TAXATION LAWS OF THE VARIOUS STATES 


Part I is arranged in chart form, with parallel 
columns, so that the laws of the various states on any 
subject may be easily compared. The commercial 
laws covered are those a knowledge of which is re- 
quired by most bankers in their every-day business. 


Covering as this does, in convenient form 
for reference to the laws of any state, all the 
law required by the busy banker in his daily 
work, Part I alone is worth the price of the 
book. 

Part II by its arrangement of the laws of each 
state under similar headings also permits of easy com- 
parison and study of the variations in state require- 
ments. 

Part III is an unusually valuable contribution to 
the discussion of bank taxation in the various states, 
which will be useful alike to the student and to the 
banker. 

Substantially bound in buckram, 7 x 10 ins., clear, 
readable type. Price, $2.50 by mail postpaid. 
Copies sent on approval. Use blank below. 


THE BANKERS PUBLISHING COMPANY 
253 Broapway, New YorK 


BANKERS PusBLisHING Company, 253 Broapway, New York 

Please send for free examination Mr. Harrison's “BANK 
Law aNp Taxation Dicest.” After five days’ examination 
I will either return it or remit the price, $2.50. 
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STUDY ECONOMIC 
PRINCIPLES 


A prominent banker who gets 
right down to fundamentals 
says: 

The banker sits in the center 
of his business world in contact 
with all lines of employment in 
a position of fundamental respon- 
sibility of trust and confidence. 
He is the natural counsellor of 
business men. Nobody is in a 
better position for leadership. He 
ought to be a student of economic 
principles and be guided in his 
intellectual efforts to the end that 
he, as a member of his profession, 
may render efficient service in the 
organization of which he is an 
essential member. 


& 
NEW BOOKS OF INTEREST 
Worwn’s War Dest. Mechanics 
and Metals National Bank, 
New York City. Gives a 
statistical summary of the 
finances and indebtedness of 
the war. 58 pages. 
Economic Reconstruction. By 
J. Taylor Peddie. Considers 
that the reconstruction pro- 
posals can achieve no perma- 
nent result until the nation 
first of all reconstructs its 
national economic system. 
242 pages. Price, $2.40. 
INDIVIDUAL AND CoRPORATION 
Morrcaces. By William Lilly. | 
Treats in brief and simple 
manner for the layman the 
principles and law of mort- 
gages and investments. 153 
pages. Price, $1.00, postpaid. 
Money. By Edwin Cannan. 
Showing the connection of 
money with the risirg anc 
falling of prices. 66 pages. 
Price, $.50. 


AMERICAN Propiems oF Recon- | 


struction. Edited by Elisha 
M. Friedman. Presents the 
financial and economic as- 
pects of after-war measures 
in the United States by lead- 
ers of American thought and 
production. 471 pages. Price, 


$4.15. 
Littie Crews. By William E. 
Hingston. Contains stories 


of how crimes are disclosed 


by modest yet tell-tale bits | 


of evidence. 139 
Price, $1.15. 
DersrivGe 214-porint CaLcuLa- 
ror, 36 cents to 36.9914; 37 
to 37.9714. By C. L. Del- 
bridge. 50 pages each. 
Price, $2.15 each, postpaid. 
Detsripce CALCULATING TABLES, 


pages. 


Deposit 
Building 


Practical and Proved Methods of 
Increasing Your Business and 
Holding It 


By W. R. MOREHOUSE 


Assistant Cashier Guaranty Trust and 
Savings Bank, Los Angeles, Cal. ; 
President Financial Adv ertisers’ 

Association 











'T HIS book, as its name implies, deals with building bank 
deposits—not in the sense of a spectacular increase by 
| forced methods—here to-day and gone to-morrow—but 
| building for permanent growth, This is the keynote of Mr. 
| Morehouse’ s book and attention is paid to holding old busi- 
| ness as well as to winning it in the first place. 
There is nothing theoretical about Mr. Morehouse’s 
| book. All the methods recommended have been tried and 
| found successful. Mr. Morehouse is himself one of the 
‘officials of a bank that has been highly successful and on 
| account of his knowledge of advertising matters has been 
chosen President of the Financial Advertisers Association 
‘and Editor of the Bulletin, which deals exclusively with bank 
advertising. Mr. Morehouse is also well known to bankers 
/on account of his frequent contributions to The Bankers 
Magazine. 

At this time when strong and united efforts are being 
'made far and wide to promote thrift and saving, the study 
'of a book like “Bank Deposit Building” will not only 
stimulate the banker’s patriotic duty, but will add to his 
‘legitimate profits as well—a combination of “‘doing good 
‘and making money,” as Benjamin Franklin once put it. 

“Bank Deposit Building” is a handsomely bound book 
'of 260 pages, printed on fine paper, with more than 40 
| illustrations. The price is $3.00 and return of the blank 
| below will bring a copy for personal examination. 


THE BANKERS PUBLISHING CO. 
253 Broadway, New York, U. S. A. 





DATE...4.-. See eeeetoccerccesccecceses ovee 
| BANKERS PUBLISHING Co., 
253 Broadway, New York. 
Please send for free examination a copy of Mr. More- 
house’s “Bank Deposit Building.” After five days’ examina- 
tion I will either return the book or remit the price, $3.00. 
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35 cents to 35.95; 36 cents 
to 36.95; 37 cents to 37.95. 
By C. L. Delbridge. 34 pages 
each. Price, $1.55 each, post- 
paid. 

OrriciaL MANAGEMNET. By 
Lee Galloway. Covers the 
principles and _ practice of 
office organization, arrange- 
ment and operation. 701 
pages. Price, $6.15, postpaid. 

Bustness Corporations 1n New 
York. By F. H. Twyeffort. 
Gives the law on all private 
business corporations with the 
forms and texts of statutes. 
1521 pages. Price, $10.50, 
delivered. 

Heaton’s ANNUAL For 1919. 
By Heaton’s Agency. Con- 
tains general information of 
the Dominion of Canada, be- 
ing a yearly and up-to-date 
encyclopedia of the natural 
resources of the country. 512 
pages. Price, $1.65, deliv- 
ered, 

A BC or tue Feperar Reserve 
System. By E. W. Kem- 
merer. Gives the main fea- 
tures of the organization of 
the Federal Reserve System 
and how it works. 182 pages. 
Price, $1.65. 

AccounTING AND Costs. By 
Shaw Bureau of Business 
Standards. Contains collec- 
tion of the exact systems 
used by progressive banks to 
meet rising costs. 225 pages. 
Price, $3.15, postpaid. 

Japan Year Boox ror 1917. 
Edited by Y. Takenob. Com- 
plete encyclopedia of general 
information and statistics of 
Japan and Japanese territo- 
ries for 1917. 781 pages. 
Price, $2.15. 

Screntiric DisrriutTion. By 
Charles F. Higham. Presents 
advertising not merely as a 
record of achievement or text 
book of methods, but as a 
social factor and a civilizing 
force. 183 pages. Price, 
$165, postpaid. 


READINGS IN THE Economics oF | 


War. Edited by J. M. Clark, 
W. H. Hamilton and H. G. 
Moulton. Interprets the war 
in its economic aspects and 
outlines its significance for fu- 
ture organization of indus- 
trial society. 679 pages. 
Price, $3.15, postpaid. 
Any of the above books will 
be furnished at publishers’ 


prices by the Book Department, 


Bankers Publishing Co. 








Are You Prepared to Com- 
ply With the Comptroller’s 


Request for an Accurate 
Statement of Your Un- 
earned Discount and In- 
terest Earned But Not 
Collected? 


The Comptroller of the Currency has given 
notice that beginning January 1, 1919, Na- 
tional Banks will be obliged to keep their books 
in such shape that accurate statements may be 
made as to unearned discount and interest 
earned but not collected. 

For several months past we have had in 
preparation one of our Bankers’ Handy Series, 
showing in a simple, practical and easily under- 
stood way how to do the necessary bookkeeping 
to answer correctly items 21 and 27 on the 
Comptroller’s Call. 

The title of the book is “ACCRUED IN- 
TEREST RECEIVABLE AND PAY- 
ABLE,” by Howard M. Jefferson, Auditor 
of the Federal Reserve Bank of New York. 
It answers just the questions every bank will 
ask. Forms in colors show bookkeeping meth- 
ods and make the whole matter clear. 100 


pages, bound in boards. Price $1.00. 


THE BANKERS PUBLISHING CO., 
253 Broadway, New York. 


Special prices for quantity lots bearing imprint of]Bank for 
distribution 


Bankers Publishing Co., 
253 Broadway, New York. 


Enclosed is $1.00 for which send us one copy 
of Jefferson’s “‘Accrued Interest Receivable and Pay- 
able,”’ with the privilege of returning if not satisfactory. 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 

efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 


®he Practical Work of a Bank. By William H. 
Kniffin, Jr. Covers every phase and detail of 
the operation of a modern bank. There isn't 
a single practical banking problem or detail 
of bank administration that this book doesn’t 
take up carefully and describe in detail. Tells 
how to increase the efficiency of a bank— 
how to make the work run more smoothly— 
how to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 


Trust Companies; Their Organization, Growth 
and Management. By Clay Herrick. Describes 
im detail the actual organisation and opera- 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable for every 
trust company officer. The author was for 
many years comnected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 600 pages. Price, 
$4.00, postpaid. 


The Law of Bank Checks. By John Hdson 
Brady. A complete explanation of the rules 
of law applicable to the issuance, delivery, 
transfer, collection, payment, etc., of bank 
checks and the rights and responsibilities of 
banks in dealing with these instruments. 
Full text of the Negotiable Instruments Law, 
now in force in 46 states, showing the 
changes made in the statute by the different 
states. Carefully indexed. 460 pages. Price, 
$4.00, postpaid, ‘ 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trust and Savings 
Bank of Los Angeles. 82 actual letters, re- 
preduced by multigraph, designed to meet 
every geed of ordinary bank correspondence. 
Special attention given to letters which build 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the result of a long study of this im- 
Portant subject. Price, $5.00, postpaid. 





BANKERS PUBLISHING CO., 
253 Broadway, New York: 

Send on the following books on banking and I 
will try them out. If I don’t find them satisfac- 
tory, I may return the books within five days at 
YOUR expense. I enclose one dollar inerely as a 
deposit to be refunded without quibble or question 
should I return the books. If I decide to keep 
them I will remit the balance in monthly payments 
of $3 each. 

(Consult list above for exact titles and fill in your 
selection here.) 


Name... 
(2) NP dicaccanan Srenetiessedeseeess thesenveneoe 


sicnitw a baaincensiiniinntiatosnvgewdadns 


You may place my name on your list to receive 
BOOK TALKS each month. 





Commercial Paper, Acceptances, and the Analy- 
sis of Credit Statements. By William H. 
Kniffin, Jr. This is a thoroughly practica) 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages, 
Price, $2.50, postpaid. 


2000 Pointe for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad- 
vertising copy for you. It contains 2000 sug- 
gestions for the wording of as many bank ads. 
—strong copy bringing out vital points in a 
clear and concise way. Adapted to the use 
of commercial banks, trust companies, safe 
deposit companies and savings banks. 176 
pages. Price, $1.75, postpaid. 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 
in holding and making old ones more profi- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00, delivered. 


The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and il- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access to all of the correspondence and 
records bearing on any particular transac- 
tion. Author has made a careful study and 
investigation of the subject. 100 pages. Co- 
piously illustrated and indexed. Price, $1.00, 
delivered. 


The Elements of Foreign Exchange. By Frank- 
lin Escher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the money 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants to get a clear idea of how foreign 
exchange works without going too deeply into 
it. Seventh Edition. Price, $1.35, postpaid. 

How to Examine Simply fill in the 
These Valuable title of the books 
Banking Books you want for exam- 
at Our Expense ination on the free 

examination coupon 

at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Topay. 
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BOOK THLES 


Special Section of The Bankers Magazine 


CARTER GLASS, THE 
STUDENT 





UR new Secretary of the 

Treasury, Carter Glass of 
Virginia, is a student as well 
as « politician. In fact, it is 
probably true that he is more 
of a scholar than he is a politi- 
cian, or at least that his suc- 
cess is due more to his study 
and research than to any po- 


litical strategy that has marked | 


his career. 
Primarily an editor and a 
publisher, rather than a banker, 


Mr. Glass has long been inter- | 


ested in financial and economic 
matters. When he was made 
a member of the banking com- 
mittee of the House of Repre- 
sentatives, he began an intensive 
study of banking problems. It 
is said that for ten years as 
Congressman he never made a 
single speech in the House, but 
he was biding his time and add- 
ing to his wealth of financial 
knowledge by his extensive 
reading and research. 

When President Wilson be- 
came President and Mr. Glass 
became Chairman of the Com- 
mittee on Banking and Curren- 
cy, the fruits of his long study 
began to appear. He and the 
President agreed that our cur- 
rency system needed reforming, 
and Mr. Glass then began the 
preparation of a comprehensive 
currency bill to accomplish that 
purpose. 

How well that has been done 
everybody now realizes. The 
Federal Reserve System will 
always be a monument to the 
foresight and studiously ac- 
quired wisdom of our present 
Chief Executive and Secretary 
of the Treasury. 

When Mr. Glass took the 
floor of the House of Repre- 
sentatives on September 10, 
1913, to expound the new cur- 
rency measure, it was really an| 
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Books for Soldiers 
Copyright 1919 American Library Association 


epoch-making event in our 
financial history, but it also 
marked the triumph of a stu- 
dent, the consummation of a 
decade of intensive study of 
banking and _ financial prob- 
lems. 


& 


REFERENCE LIBRARIES 
FOR BANK PEOPLE 


I~ New York there are a num- 
ber of model financial reference 
libraries. Two of. them are per- 
haps worthy of special descrip- 
tion—the American Bankers 
Association Reference Library 
and that of the Guaranty Trust 
Co. The A. B. A. Library re- 


ceives regularly all important! 


financial and economic journals, 
including several British and 
one in the French language. 
Other information, chiefly sta- 
tistical, can only be found in 
United States Government pub- 
lications. Every effort is made 
to obtain all pamphlet literature 
published on current financial 
questions. Another source of 
knowledge is the books on 


finance and allied subjects. All 
these numerous 
printed matter are secured as 


sources ot 


soon as issued, so that the in- 
formation on any subject is as 
complete as possible. The ma- 
terial, when received, is checked, 
read, selected, indexed, cata- 
logued, clipped, filed or shelved, 
ready for reference when need- 


It might be interesting to 
mention a few questions, select- 
ed from the requests which 
have been satisfactorily  dis- 
posed of within the last two 
months, which will indicate the 
scope of the subjects covered 
by the information in the Li- 
brary: 

Statistics on Liberty Loan 
subscriptions. 

Pamphlets on acceptances. 

Foreign exchange as related 
to imports; sample forms of 
documents. 

Foreign exchange; material 
and list of books. 

New business advertising for 
a women’s department. 

Credit statements; material. 

(Continued on page 6) 
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l 
BOOK TALKS terested in financial books. 
KEITH F. WARREN, Editor | As it is, we advertise directly 
Monthly Book Section to persons every one of 
THE BANKERS MAGAZINE | whom is a possible buyer of 
253 Broadway, New York ‘the books we sell, and at the 
present time we find that 
a there is special interest in 
jthe study of banking and 
HE study of foreign) finance. 
] trade problems is one} EO) 
of the uppermost! 
things in the minds of the] Americans were grieved to 
American business man and learn that Viscount Grey, 
banker to-day. They both| formerly such an important 
realize that the manifest! factor in British govern- 
destiny of America is to be|mental affairs, is in danger 
a greater maritime nation/of losing his eyesight. They) 
than ever before, and that} were interested to know of! 
now is the time to lay the) his efforts to prepare for the, 
foundations for the future|closing of that gateway to! 
expansion of our foreign his mind. He is the only 
trade. The proper financing | civilian student at an insti-| 
of such business is of the ut-| tution where soldiers blinded}! 
most importance, and a fa- in the war are being taught| 
miliarity with the principles to use typewriters and to| 
and practice of foreign ex-|read_ with raised letters. | 
change is very desirable. We| When men so handicapped) 
strongly recommend the pe-|do not want to have their| 
rusal of Franklin Escher’s| minds as well as their eyes; 
book, “The Elements of For-|closed, how much _ more} 
eign Exchange,” if you are|should we without handicap| 
at all interested in this time-| desire to make the best use| 


lv subject. of the printed page on which) 


rod is recorded the experience) 
of others in our line of 
AN INTERESTING discussion’ \ ork. 
has been running in one of} OS 


the advertising journals as| 

to why the advertising of|*’Tur tree uNiversity of 
books is not more successful.| these days is a collection of 
We haven't any complaint to; books,” said Carlyle. We 
make concerning the results! are gradually establishing 
from the advertising of our|such “universities” in various 
own books. Perhaps if we) banking institutions which 
used mediums with advertis-| have acquired our collection 
ing rates of seven or eight|of 100 books. This selec- 
dollars a line we would find|tion is a little more exten- 
it difficult to make it pay.|sive than Doctor  Eliot’s 
as we would be buying aj| famous five-foot shelf, but 
lot of circulation among per-|equal care was made in the 
sons who would not be in-! choice of these books for the! 
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The New Business 
Department 


By T. D. MACGREGOR 
Author of ‘‘Pushing Your Business,’ 


| “*2000 Points for Financial Advertis- 


ers,” “Bank Advertising Plans,” “The 
Book of Thrift.” 


HE “intensive” cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
keynotes’ of this book by T. D. 
MacGregor, the well-known writer 
on financial advertising. 

This handy volume, the fourth 
of the “Bank Department Series,” 
is largely the fruit of the author's 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
ness of the Guaranty Trust Co. 

While some of the ideas and 
methods suitable for use in push- 
ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 
in general are the same no mat- 
ter what the present size of the 
institution to be developed. 

“The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 


Bankers Publishing Company 
253 Broadway, New York 


Please send for free examina- 
tion Mr. MacGregor’s “New Busi- 
ness Department.” After five 
days’ examination I will either 
return or remit the price, $1.00. 

TERED 00.0000 ecsevcsccseeses 

BE ccccesccccoscecesess 
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particular purpose for which 
they were intended. You 
can make up your mind that 
every book that ought to be 
there is there. and that none 
that ought not to be there 
are included. Ask for the 
list and the terms upon 
which we will set up this 
nucleus of a good financial 
library in your bank where 
it will help you aid your 
staff to become better bank- 
ers. 


& 


PERHAPS NOTHING illustrates 
so well the fact that a great 








change has taken place in 
recent years in the business-_| 
getting methods of banks) 
than the fact that a whole 
book can be written on the’ 
subject of bank window dis- 
plays. Mr. Morehouse’s in-) 
teresting work merely re- 
flects the new spirit and at-! 
titude of books, which in 
most cases nowadays do not| 
stop at anything that is hon-| 
est and dignified (to a cer-| 
tain extent) in the way of) 
advertising. Perhaps some-| 
thing of the spirit of con-' 
servation enters into the mat-| 
ter in this particular case— 
bankers don’t want to see 
their valuable window space 
going to waste. 


& 


THropore RoosEVELT as a 
reader was an object lesson 
for the banker who thinks 
he is too busy to do much 
reading. The lamented 
Roosevelt continued to write 
and read books even during 
the most exacting years of a 
most strenuous life. In a 
beautiful tribute to that re- 





JUST ISSUED 


Bank 
Window 
Advertising 


By W. R. Morehouse 


Assistant Cashier Guaran- 
ty Trust & Savings Bank, 
Los Angeles; President 
Financial Advertisers As- 
sociation. 


HE BANKERS PUBLISHING CO. 
announce the publication of the first book 
on the important subject of Bank Win- 

dow Advertising. This modern development 
is making rapid headway among enterprising 
banks which wish to increase their deposits by 
every legitimate method. 

Mr. Morehouse’s book is based, as was his 
“Bank Deposit Building,” on practical expe- 
rience in result-getting methods, and the dis- 
plays described are those which have been tried 
and found successful. 

Full instructions are given for preparing the 
displays and many photographs of windows 
are reproduced, as well as a great variety of 
specimen cards for window use. 

Handsomely bound in red cloth, 7 x 10, 
150 pages. Price, $2.50 postpaid. Use 
coupon below and ask to have a copy sent on 
approval. 


The Bankers Publishing Co., 253 Broadway, New York 


BANKERS PUBLISHING CO., 253 Broadway, New York 

We are interestei in Bank Window Advertising and would like to 
see a copy of Mr. Morehouge’s book on thatsubject. Please forward a 
copy with the understanding that we will either return it after five 
days’ examination or remit the price, $2.50. 
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markable man, the Authors’) 


League of America said: 
“Vividly interested and ex- 
pertly engaged in a greater 
variety of activities than any 
man of modern times, his in- 
terest in authors and author- 
ship, his faith in the social 
efficacy of good literature, 
abided to the end, and will 
remain an aid and an in- 
spiration to the future of 
American life and letters.” 
& 

BaNKeErRs are intensely in- 
terested’ in capital. Its 
profitable use is the main 
occupation of their business 
life. They should not over- 
look the importance of addi- 
tional brain capital—in- 
formation, well - directed 
thought and study of possi- 
bilities. The extent to 
which our book business has 
grown in the past few years 
has convinced us that most 
bankers are not overlooking 
that kind of capital, which 
has the power to increase 
more tangible resources. 


& 


Harry T. Jones of the Irv- 
ing Trust Company, New 
York, has well expressed 
the spirit of the ambitious 
young banker of the day. 
He says: “The doctor has 
to keep right up to date on 
new treatments of disease. 
The lawyer has to study con- 
stantly the big cases in the 
courts. The successful mer- 
chant has to study genera! 
business conditions. And so 
you in your work should 
study to keep up to date. 
Have a healthful good time, 
ves, but during the hours 













Law 


\ of Bank 
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| Checks 


By John E. Brady 


Or tHe New York Bar 






A Useful Book for Every Practical Banker 
Covers the entire body of law relative to checks. Will keep 
the banker out of legal difficulty and save him many times 


its costs. 


Some phases of bank check law made clear by this book: 


ALTERED CHECKS 
FRAUDULENT 
CHECKS 
FORGED CHECKS 
MEMORANDUM 
CHECKS 
CHECK AS _ ASSIGN- 
MENT 
CHECK AS GIFT 
OVERDRAFTS 
POSTDATED CHECKS 
STALE CHECKS 
TRAVELERS’ CHECKS 
LOST AND STOLEN 
CHECKS 
NEGOTIABILITY 
SIGNATURE AND 
FORM 
CONSIDERATION 


INDORSEMENTS 
— LIABIL- 


DRAWER’S LIABILITY 

RIGHTS OF HOLDER 

PRESENTMENT FOR 
PAYMENT 

NOTICE OF DISHONOR 

PROTEST 

DEPOSIT OF CHECKS 

COLLECTIONS 

PAYMENT 

STOPPING PAYMENT 

COLLECTION 
THROUGH CLEAR- 
ING HOUSE 

CERTIFICATION 

EFFECT OF 
INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 





FREE EXAMINATION COUPON 


Bankers PusiisHine Co., 


253 Broadway, New York. 


You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 
otherwise we will return to you in 5 days in good 


condition. 
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out of business it is a mighty 
good plan to go fifty-fifty 
with play and study.” 


& 


Iv 18 QuITE reasonable to 
suppose that frequent occa- 
sions arise when it is worth 
a good deal to your bank to 
have certain information 
available quickly. If the in- 
formation is to be found in 
a book in the Public Library 
or in the library of some 
other institution, it will not 
be of much use to you in the 
emergency. Provide against 
such a contingency by build- 
ing up in your own bank as 
adequate a reference library 
This company 
is always glad to codperate 
with banks desiring to in- 
augurate or develop library 
facilities in their institu- 
Our 100-book collec- 
tion is well suited to form 
a nucleus. Ask for the list 
and the terms of sale. 


& 


BOOKS FOR SOLDIERS 
Hersert Putnam, Librarian of 
Congress, has sent an urgent 
appeal from overseas asking for 
contributions of books and 
magazines for use among the 
men of the American Expedi- 
tionary Forces. Mr. Putnam 
is now in France directing the 
library service of the American 
Library Association, and in his 
opinion there was never greater 
need for hooks among the men 
than there is now. 


as possible. 


tions. 


“Urge everything possible to stimu- 
late book and magazine donations,”’ 
Mr. Putnam said in a cable message 
esterday to the Library Association 
ere. “The need was never greater 
than at present. At least a million 
more fiction and miscellaneous books 
ire demanded within the next six 
months to maintain army morale. 
Rapid distribution of our educational 
ibraries starts to-day, and space for 
ir cases is being given in army mail 
irs by army Post Office officials. 
One regional library building bas 
been completed at Staignan and three 
thers are now under construction at 
le Mans and Brest, all by army 
engineers, for our use.” 








JUST ISSUED 


Bank Law and 
Taxation Digest 


By MILTON W. HARRISON 


Secretary Savings Bank Section American Bankers 
Association, Assistant Educational Director 
American Institute of Banking 





A CAREFUL COMPILATION OF THE BANKING AND 
TAXATION LAWS OF THE VARIOUS STATES 


Part I is arranged in chart form, with parallel 
columns, so that the laws of the various states on any 
subject may be easily compared. The commercial 
laws covered are those a knowledge of which is re- 
quired by most bankers in their every-day business. 

Covering as this does, in convenient form 
for reference to the laws of any state, all the 
law required by the busy banker in his daily 
work, Part I alone is worth the price of the 
book. 

Part II by its arrangement of the laws of each 
state under similar headings also permits of easy com- 
parison and study of the variations in state require- 
ments. 

Part III is an unusually valuable contribution to 
the discussion of bank taxation in the various states, 
which will be useful alike to the student and to the 
banker. 

Substantially bound in buckram, 7 x 10 ins., clear, 
readable type. Price, $2.50 by mail postpaid. 
Copies sent on approval. Use blank below. 


THE BANKERS PUBLISHING COMPANY 
253 Broapway, NEw YorRK 
BANKERS PuBLIsHiNG Company, 253 Broapway, New York 


Please send for free examination Mr. Harrison’s “BANK 
Law anp Taxation Dicest.” 
I will either return it or remit the price, $2.50. 


After five days’ examination 
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State banks, their history. : li 

Interior proving methods ; Practical and Proved Methods of ; Wa 
material. Increasing Your Business and 

Finance in Italy. Holding It a 

Savings systems in industrial | By W. R. MOREHOUSE o 
corporations. | ‘ fi 

The Reference Library of the ee ee eae, and ir 
Guaranty Trust Co. contains President Financial Advertisers’ p 
about 20,000 books and pamph- | Association The 
lets. In addition to these ped T HIS book, as its name implies, deals with building bank ; 
— re nso agg soe ~l deposits—not in the sense of a spectacular increase by - 
— oe i at | forced methods—here to-day and gone to-morrow—but le 
ical files, including railway |,~.r\- a: r 
and industrial. reports, state- | building for permanent growth. This is the keynote of Mr. in 
ments, mortgages, and deposit | | Morehouse’s book and attention is paid to holding old busi- pe 
agreements. ‘ness as well as to winning it in the first place. Cre 

Books from foreign countries, There is nothing theoretical about Mr. Morehouse’s SI 
as well as those published in book. All the methods recommended have been tried and od 
this country, are among the | found successful. Mr. Morehouse is himself one of the “ 
ponies em See | officials of a bank that has been highly successful and on . 
oe tg >gay so to,, | account of his knowledge of advertising matters has been For, 
seen eene ees + chosen President of the Financial Advertisers Association C1 
are works on business and 
finance by authorities on these | and Editor of the Bulletin, which deals exclusively with bank A 
subjects from all parts of the | advertising. Mr. Morehouse is also well known to bankers pe 
world, as well as reports of |on account of his frequent contributions to The Bankers du 
government offices from Lima, Magazine. em 
trade returns from England, At this time when strong and united efforts are being - 
and presidential messages from made far and wide to promote thrift and saving, the study ine 
a <p sepa ape lar. OF @, book like “Bank Deposit Building” will not only me 
ly about 300 newspapers and |Stimulate the banker's patriotic duty, but will add to hu a 
° wazines, includine financial legitimate profits as well—a combination of “doing good tai 
magazines, including financia , me on : ; 

a blished in Eng- and making money,” as Benjamin Franklin once put it. tio 
pe rioaicals pu risne in ne Pe : - * a ; 
land, France, Spain, Canada, Bank Deposit Building” is a handsomely bound book sin 
India, China, Japan, Brazil, Ar- of 260 pages, printed on fine paper, with more than 40 Pri 
gentina, and other countries, | illustrations. The price is $3.00 and return of the blank Reta 
and the sheets of the London, | below will bring a copy for personal examination. wd 
French, and Amsterdam Ex- cus 
changes. THE BANKERS PUBLISHING CO. a 

& 253 Broadway, New York, U. S. A. zat 
PERSONAL 280 

Col. Willis S. Paine, author nitidingubadetibbbentutenbxadevaset _— An 
of “The Federal Reserve Act,” BANKERS PUBLISHING Co., be } 
one of our successful books, has 253 Broadway, New York. mary 
been recently nominated by — pjease send for free examination a copy of Mr. More- | 
Gov. Smith as commissioner of | poyse’s “Bank Deposit Building.” After five days’ examina- 
the New York State Park, and | tion I will either return the book or remit the price, $3.00. “If 
confirmed by the senate. Col. | — i. penne 
Paine was the only member of COC OOS OC EEE ECE oE COS Seer ESeCCeSCCS®S eeccccccorece “Fon 

’ re OPT TT eT TT TTT Tere ToT TT Te Wh; 


the former commission who was 
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NEW BOOKS OF 
INTEREST 

Food Crisis and Americanism, 
By William Stull. Having 
had a long experience in deal- 
ing in farm mortgages, the 
author writes with intimate 
knowledge his criticism of 
legislation for the farmer. 
135 pages. Price, $1.40, de- 
livered. 

War Finance. By Clarence W. 
Barron. Presents a popular 
and authoritative discussion 
of war and_ reconstruction 
finance, based on a first-hand 
investigation in Europe. 368 
pages. Price, $1.65, postpaid. 

The Instructor, the Man and 
the Job. By Charles R. Al- 
len. Tells how to train new 
men for effiective work at the 
least cost of time and money 
in any industrial plant. 373 
pages. Price, $1.65, delivered. 

Credits and Collections. A. W 
Shaw Co. Gives tested meth- 
ods and records for handling 
credits and collections at a 
profit. 267 pages. Price, 
$3.25. 

Foreign Financial Control in 
China. By T. W. Overbach. 
Analyzes the financial and 
pelitical activities in China 
during the past twenty years, 
emphasizing the need of inter- 
national financial operation. 
295 pages. Price, $2.15, post- 
paid. 

Vest Pocket Lawyer. Ameri- 
can Standard Law Co. Con- 
tains general law informa- 
tion in very compact and 
simplified form. 335 pages. 
Price, $1.10, postpaid. 

Retail Credits and Coliections. 
By Dwight FE. Beebe. Dis- 
cusses credit in the modern 


merchandising business and 


gives suggestions for organi- 
zation and procedure policies. 
249 pages. Price, $1.65. 
Any of the above books will 
be furnished at publishers’ 
prices by the Book Department, 
Bankers Publishing Co. 


& 


“If I conld get someone to put a 
thousand dollars in this scheme, I 


could make some money.” 


‘How much could you make?’’ 
“Why, a thousand dollars.’’—Life. 








Are You Prepared to Com- 
ply With the Comptroller’s 


Request for an Accurate 
Statement of Your Un- 
earned Discount and In- 
terest Earned But Not 
Collected? 


The Comptroller of the Currency has given 
notice that beginning January 1, 1919, Na- 
tional Banks will be obliged to keep their books 
in such shape that accurate statements may be 
made as to unearned discount and interest 
earned but not collected. 

For several months past we have had in 
preparation one of our Bankers’ Handy Series, 
showing in a simple, practical and easily under- 
stood way how to do the necessary bookkeeping 
to answer correctly items 21 and 27 on the 
Comptroller’s Call. 

The title of the book is “ACCRUED IN- 
TEREST RECEIVABLE AND PAY- 
ABLE,” by Howard M. Jefferson, Auditor 
of the Federal Reserve Bank of New York. 
It answers just the questions every bank will 
ask. Forms in colors show bookkeeping meth- 
ods and make the whole matter clear. 100 


pages, bound in boards. Price $1.00. 


THE BANKERS PUBLISHING CO., 
253 Broadway, New York. 


Special prices for quantity lots bearing imprint of, Bank for 
distribution 


Bankers Publishing Co., 
253 Broadway, New York. 


Enclosed is $1.00 for which send us one copy 
of Jefferson’s ““Accrued Interest Receivable and Pay- 
able,” with the privilege of returning if not satisfactory. 


RPE ap pop eree  a  e 

















THE BANKERS MAGAZINE—BOOK TALKS 








Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 

efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 


The Practical Work of a Bank. By William H. 
Kniffn, Jr. Covers every phase and detail of 
the operation of a modern bank. There isn’t 
@ single practical banking problem or detail 
of bank edministration that this book doesn’t 
take up carefully and describe in detail. Tells 
how to increase the efficiency of a bank— 
how to make the work run more smoothly— 
how to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 


Trust Companies; Their Organization, Growth 
d Management. By Clay Herrick. Describes 
in detail the actual organization and opera- 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable for every 
trust company officer. The author was for 
many years connected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 600 pages. Price, 
$4.00, postpaid. 


The Law of Bank Checks. By John Hdson 
Brady. A complete explanation of the rules 
of law applicable to the issuance, delivery, 
transfer, collection, payment, etc., of bank 
checks and the rights and responsibilities of 
banks in dealing with these instruments. 
Full text of the Negotiable Instruments Law, 
now in force in 46 states, showing the 
changes made in the statute by the different 
states. Carefully indexed. 460 pages. Price, 
$4.00, postpaid. 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trust and Savings 
Bank of Los Angeles. 82 actual letters, re- 
produced by multigraph, designed to meet 
every need of ordinary bank correspondence. 
Special attention given to letters which bulld 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the result of a long study of this im- 
portant subject. Price, $5.00, postpaid. 





BANKERS PUBLISHING CO., 
253 Broadway, New York: 

Send on the following books on banking a 
will try them out. If I don’t find them satisfac- 
tory, I may return the books within five days at 
YOUR expense. I enclose one dollar merely as a 
deposit to be refunded without quibble or question 
should I return the books. If I decide to keep 
them I will remit the balance in monthly payments 
of $3 each. 

(Consult list above for exact titles and fill in your 
selection here.) 





(3) eee clei lca alloca 
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You may place my name on your list to receive 
BOOK TALES each month. 





Commercial _ Acceptances, and the Analy- 
sis of Credit Statements. ‘By William 4H. 
Kniffin, Jr. This is a thoroughly practica) 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages, 
Price, $2.50, postpaid. 


2000 Points for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad- 
vertising copy for you. It contains 2000 sug- 
gestions for the wording of as many bank ads 
—strong copy bringing out vital points in a 
clear and concise way. Adapted to the use 
of commercial banks, trust companies, safe 
deposit companies and savings banks. 170 
pages. Price, $1.75, postpaid. 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 
in holding and making old ones more prof- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00, delivered. 


The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and il- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access to all of the correspondence 
records bearing on any particular transac- 
tion. Author has made a careful study and 
investigation of the subject. 100 pages. Co- 
piously illustrated and indexed. Price, $1.00, 
delivered. 


The Elements of Foreign Exchange. By Frank- 
lin Escher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the money 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants to get a clear idea of how foreign 
exchange works without going too deeply into 
it. Seventh Edition. Price, $1.35, postpaid. 

How to Examine Simply fill in the 
These Valuable title of the books 
Banking Books you want for exan- 
at Our Expense ination on the free 

examination coupon 

at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Topay. 
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AN OLD ADAGE FOR | 
YOUNG BANKERS 

By Everetrr Corey 

ie a certain little town not) 
many miles up-state there is, 
one bank that stands out above} 
all others for its wonderful) 
service to its clients. | 

In making that city a few! 
days ago I had occasion to 
visit the barber shop near the. 
bank and was shocked to over-: 
hear a young man in the chair. 
saying: “I’ve slaved my life 
away for three years in that old 
Merchants and Planters Bank! 
and I’m through with it. I’m! 
hunting another job.” 

I inquired the name of this! 
young man and later I called 
on the president, whom I have: 
the pleasure of knowing per-} 
sonally, and asked him what the 
trouble was. 7. 

Here is his answer and it! 
may be epitomized in the phrase} 
I have written above: “An Old 
Adage for Young Bankers.” 

“Johnson, we'll call him; 
that, for that is not his name,” 
began the president, “has as he; 
says been with us for three! 
years. He is getting a fair rate} 
of pay at this time, but not as: 
large as he would if he ap-; 
plied himself as he should. 

“He started as a _ runner, 
from that by slow degrees, en-| 
tirely through our pushing him! 
into the newer work in each! 
instance, he became one of our) 


substitute receiving tellers. 

“There he stuck. There will! 
he be years hence unless death' 
or other accident pushes him| 
forward. Why? Because while 
from the moment he comes into 
the bank until he goes out, 
Johnson is a model of a ma-| 
chine. He thinks of nothing, 
but M. & P. business during| 
that interim. He does his work! 
faithfully, accurately, and me-| 
chanically. He is as much a! 
part of our furniture and fix-| 


tures as if he were an adding 
machine, or the telephone. 
“But beyond that he does not 
go. He would not know whether 
income tax reports must be 
sworn to or not. He enly knows 
that the trade acceptance 


| sometimes causes us more work. 


His knowledge of the Federal 
Reserve Bank and its workings 
is limited strictly to the me- 
chanics which have come within 
his vision between his arrival in 
the morning and his departure 
in the evening. 

“He has no vision. He is 
making no attempt to get. 
vision. If that young man with 
his natural ability would only} 
cultivate it, would seek to) 
improve himself and become a 
specialist on some one subject 
perhaps in banking knowledge, 
he would soon be worth far 
more than we are paying and| 
he would get it. 

“To-day I have not the time 
as president to read up on the| 
income tax laws. Now Smith-| 
son over in the assistant cash-| 
ier’s cage had that job made 
for him because he has read 
everything that has ever been 
published, I believe, on the sub- 
ject of trade acceptance. He 
buys every new book, reads the 
magazine articles at the public 
library and keeps posted. Even 
though this is a small city they 
have had Smithson over to our 


| biggest neighboring city twice 


in the last year to talk on the 
subject of the trade acceptance. 

“What Johnson needs to real- 
ize is that old, old adage which 
goes: ‘Reading maketh a full 
man.’ ” 

(Except for fictitious names 
every portion of Mr. Corey’s 
narrative is true. Johnson has 
lost his bank job since the 
article was written and Smith-| 
son has actually received a 


raise.—Editor’s note.) 


BANKING LAW 


A Monumental Work Now in 
Preparation 


SeveraL years ago the Banking 
Law Journal published the 
“Banking Law Journal Digest,” 
a classified digest of all legal 
decisions published in _ the 
Journal during the years from 
1900 to 1912. Inasmuch as the 
Journal publishes each month 
all of the important decisions 
handed down by the state and 
federal courts, pertaining to 
questions of law concerning 
banking and negotiable instru- 
ments, the Digest proved to be 
a most valuable book for the 
banker, and many thousand 
copies were sold. 

There is now in the course of 
preparation a second edition of 
the Digest, which will embrace 
all of the decisions published 
in the Journal from 1889 (the 


| year when the publication was 
| founded) down to the present 


date—a period of more than 
thirty years. This second edi- 
tion will be more than twice 
the size of the original Digest 
and will be correspondingly 
more valuable to the banker. 

A feature of the “Banking 
Law Journal Digest” is the 
simplicity of its arrangement, 
which makes it possible prompt- 
ly to locate the decisions 
touching upon any question of 
law which arises. 

The book will contain the di- 
gests of approximately 5,000 
banking decisions. These are 
grouped under some 150 main 
headings alphabetically  ar- 
ranged, beginning with Accept- 
ances, Accommodation Paper, 
Acknowledgments, Altered Pa- 
per, and so on down to Usury, 
Warehouse Receipts and Wills. 
The decisions under each main 
heading are again subdivided 
under appropriate catch lines, 


(Continued on page 6) guia 
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BOOK TALKS 
KEITH F. WARREN, Editor 
Monthly Book Section 
THE BANKERS MAGAZINE 
253 Broadway, New York 


APRIL 1919 


AN INTERESTING BOOK- 


MARK 


An Idea from the Library of 


the Royal Bank of Canada 


Tue Royat Bank or Canapa, 
Montreal, has a bank library 
which is well used by its officers 
and staff. We are in receipt of 


some sample bookmarks which| Every man has two educations— | 


carry on one side the words, 
“This must be returned to the 
Librarian, Montreal, not later 
Pee Pree ”, and other 
regulations, while on the other 
side are the following appro- 
priate quotations divided among 
a number of different book- 
marks so that the reader does 
not receive the same one every 
time: 


SOME books are to be tasted, 
others to be swallowed, and some 
few to be chewed and digested. 
Bacon 
IT IS WELL for a man to respect 
his own vocation, whatever it is; 
and to think himself bound to up- 
hold it, and to claim for it the 
respect it deserves. 
Dickens 
FeEL then ne shame at the de- 
sire to learn; for laudable is 
knowledge ; what we blame, is not 
to wish for learning. 
Cato 
AND now I commend you again to 
your books. Books are delight- 
ful society. . . . Value them 
much. Endeavor to turn them 
to good account. 
Gladstone 
THE TRUE university of these days 
is a collection of books. 
Carlyle 
Ye lyfe so short. 
Ye craft so long to lerne. 
Chaucer 
THERF is no time in life when 
books do not influence a man. 
Besant 
I HOLD every man a debtor to 
his profession, from the which 
as men, of course, do seek to re- 
ceive countenance and profit. so 
ought they of duty to endeavour 
themselves by way of amends to 
be a help and ornament thereunto. 
Bacon 


— by study must be won; 








and the more you get, the more 
}you breathe upon its nearer 
| heights their invigorating air and 
}enjoy the widening prospects, the | 
| more you will know and feel how | 
small is the elevation you have 
reached in comparison with the 


i ALL the knowledge you can, 
| 





remain unsealed, 


B fee enti altitudes tnat yet 
| 


Gladstone 


I can study my books at any | 





|time, for they are always disen- | 
| gaged. | 


Cicero 


Twas ne’er entail’d from son to} 
son. 

Gay 
! 


— are men of higher stature. | 


Mrs. Browning | 


that which is given him, and the 
other, that which he gives to} 
himself. Of the two kinds, the} 
latter is by far the most valuable. | 
Indeed, all that is most worthy | 
in a man, he must work out and | 
conquer for himself. 


| 
| 





Richter | 
| 


“I MAY have a conviction, Mr. 
Copperfield, that Mr. Micawber’s 
manners peculiarly qualify him 
for the banking business. I may 
argue within myself, that if I had 
a deposit at a banking house, the 
manners of Mr. Micawber, as rep- 
resenting that banking house, 
would inspire confidence, and 
must extend the connection.” 
Dickens 


GREAT store of all sorts of good 

books are common amcng us. He 
that cannot buy, may borrow. 
Bazter 

Tie great end of a good educa- 

tion is to form a reasonable man. 
Whateley 





ALMOST everywhere men _ have 
become the particular things | 
which their particular work has | 
made thera, | 

Holland 


NOTHING can supply the place of | 
books. 
Channing 


a 

Joun Corron Dana, libra-| 
rian of the Newark, N. J.,| 
Public Library, in a recent} 
issue of Printers’ Ink, con-| 
siders it an immense handi- 
cap on the sale of books of, 
learning, science and re-| 
search that it is difficult for 

the book to be seen and han- 

dled by a possible purchaser | 
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The New Business 
Department 


By T. D. MACGREGOR 
Author of ‘Pushing Your Business,” 
“2000 Points for Financial Advertis- 
ers,” “Bank Advertising Plans,” ““‘The 
Book of Thrift.” 


HE “intensive’’ cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
keynotes of this book by T. D. 
MacGregor, the well-known writer 
on financial advertising. 

This handy volume, the fourth 
of the “Bank Department Series,” 
is largely the fruit of the author’s 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Bust- 
ness of the Guaranty Trust Co. 

While some of the ideas and 
methods suitable for use in push- 
ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 
in general are the same no mat- 
ter what the present size of the 
institution to be developed. 

“The New Business Depart- 
ment” is unique in its fleld. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 
Bankers Publishing Compan 

253 Broadway, New for 

Please send for free examina- 
tion Mr. MacGregor’s “New Busi- 
ness Department.” After five 
days’ examination I will either 
return or remit the price, $1.00. 


D 606060006006000606000 
4 GE 400sénssseedanse 











SS 


The 


of 





THE BANKERS MAGAZINE—BOOK TALKS 


Bankers have no such handi- | 
cap in regard to the books | 
published by the Bankers | 
Publishing Company, inas-| 
much as we are willing to| 
send any of our books on) 
approval to any bank or| 
trust company, or to any) 
other prospective buyer who} 
can satisfy us as to his re-| 
liability and honorable in-| 


7 


“Mr. Jones studied at night! 
and was, in a short time, pro-| 
moted to clerk. He became} 
a student of foreign bank-| 
ing and was soon considered | 
an expert.” The foregoing 
is a paragraph from a bio- 
graphical sketch of Raymond 


tentions. 


E. Jones, one time messen- 
ger boy, recently at the age 
of thirty-four made _presi- 
dent of the Merchants Na- 
tional Bank of New York, 
established in 1803. Just 
another argument for study- 
ing books on financial sub- 
jects. Send for our catalog. 


@ 
Frank A. VaNnDeERLIP, presi- 
dent of the National City 
Bank, New York, was asked 
recently by some ambitious 
young men in that institu- 
tion, “What are the lines of 
study that would be most 
helpful to a man interested 
in the future of American 
banking?” Among other sub- 
jects, he suggested a sys- 
tematic study of political 
economy, mentioning spe- 
cifically the writings of 
Hartley Withers, the Eng- 
lish journalist and econo- 
mist This company would 
be glad to secure for you the 
works of any or all of the! 








JUST ISSUED 


Bank 
Window 
Advertising 


By W. R. Morehouse 


Assistant Cashier Guaran- 
ty Trust & Savings Bank, 
Los Angeles; President 
Financial Advertisers As- 
sociation. 


HE BANKERS PUBLISHING CO. 
announce the publication of the first book 
on the important subject of Bank Win- 

dow Advertising. This modern development 








is making rapid headway among enterprising 


banks which wish to increase their deposits by 
every legitimate method. 

Mr. Morehouse’s book is based, as was his 
“Bank Deposit Building,” on practical expe- 
rience in result-getting methods, and the dis- 
plays described are those which have been tried 
and found successful. 

Full instructions are given for preparing the 
displays and many photographs of windows 
are reproduced, as well as a great variety of 
specimen cards for window use. 

Handsomely bound in red cloth, 7 x 10, 
150 pages. Price, $2.50 postpaid. Use 
coupon below and ask to have a copy sent on 
approval. 


The Bankers Publishing Co., 253 Broadway, New York 


BANKERS PUBLISHING CO., 253 Broadway, New York 

We are interested in Bank Window Advertising and would like to 
see a copy of Mr. Morehouse’s book on that subject. Please forward a 
copy with the understanding that we will either return it after five 
days’ examination or remit the price, $2.50. 
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prominent political econ- 
omists, from Adam Smith 
down to Hartley Withers or 
Richard T. Ely. 

& 

TRUST DEPARTMENTS 
Since the Federal Reserve! 
amendment has allowed banks! 
to establish trust departments,| 
the national banks have been) 
showing that they are not slow) 
in embracing new _ business| 
when any new line is opened) 
to them. Over 750 of them have} 
already been granted permis-| 
sion to establish such depart-| 
ments, and are thereby enabled} 
to carry on the same kind of| 
business which trust companies) 
do when the laws of the state| 
in which they may be located} 
do not interfere. The majority| 
of these banks are getting per-| 
mission from the board to act} 
as executor and administrator, | 
and it is said that one southern| 
bank already has obtained 2,500} 
wills in its new department. 

This makes apparent the in-| 
creased need of bankers being) 
thoroughly conversant with) 
methods and regulations gov- 
erning the establishment and) 
operation of such departments. | 
Not only do trust companies| 
proper feel the need of infor-| 
mation on this subject now, but) 
so do all national banks con-| 
cerned with operating trust de-| 
partments under the new law, 

“Trust Companies,” by Clay 
Herrick, formerly of the Cleve- 
land Trust Co., has already an- 
swered the needs of trust com- 
panies on the subjects they are 
concerned with, and_ should 
prove of equal value to banks 
which are opening trust depart- 
ments. Like the other publica- 
tions here recommended for 
bankers, the book is authorita- 
tive, and includes all that is es- 
sential to the subject. 


& 
THE BANKER AND FOR- 
EIGN TRADE 
TxereE seems to be no one topic! 
so much discussed at present in| 
banking and business circles as 














By John E. Brady 


Or THe New York Bar 


A Useful Book for Every Practical Banker 


Covers the entire body of law relative to checks. Will keep 
ny banker out of legal difficulty and save him many times 
its costs. 


Some phases of bank check law made clear by this book: 


TRAVELERS’ CHECKS 
LOST AND STOLEN 


ALTERED CHECKS INDORSEMENTS 
FRAUDULENT INDORSER’S LIABIL- 
CHECKS icy 
FORGED CHECKS DRAWER’S LIABILITY 
MEMORANDUM RIGHTS OF HOLDER 
CHECKS PRESENTMENT FOR 
CHECK AS _ ASSIGN- PAYMENT 
MENT NOTICE OF DISHONOR 
CHECK AS GIFT PROTEST 
OVERDRAFTS DEPOSIT OF CHECKS 
POSTDATED CHECKS COLLECTIONS 
STALE CHECKS PAYMENT 


STOPPING PAYMENT 
COLLECTION 





CHECKS THROUGH CLEAR- 
NEGOTIABILITY ING HOUSE 
SIGNATURE AND CERTIFICATION 

FORM EFFECT OF 
CONSIDERATION INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 


FREE EXAMINATION COUPON 
Bankers Pus.iisuine Co., 
253 Broadway, New York. 

You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 
otherwise we will return to you in 5 days in good 
condition. 
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the increased opportunities for 
American business men in for- 
eign trade. 

The prospective firm estab- 
lishment of peace, the growing 
American mercantile marine, 
and the great needs of the 
world make the opportunity | 
which is now before the busi- 
ness men of the United States.| 
Banks and bankers are taking 
steps to prepare themselves) 
better to furnish the necessary | 
information and_ service — 
their customers will require to 
undertake export and import 
business. 

For the convenience of our 
readers who are becoming in-| 
terested in this subject, we 
have published a list of the best 
books on the subject of foreign 
trade, foreign exchange and al- 
lied topics and we should be 
glad to furnish any or all of 
these books at the publishers’ 


prices. 
Fo? 
THE VALUE OF READING 


I am GLap to express my deep 
conviction as to the value of 
education in the more general 
sense. I by no means believe 
that bank workers should re- 
strict their educational activi- 
ties to technical matters. The, 
direct application of technical 
knowledge to the work in hand 
is obvious, but it is none the less 
true that reading in the more 
general fields of literature, 
history and science has a prac- 
tical value which should not be 
overlooked. 

Human achievements and ex- 
perience are recorded in the 
volumes of history, literature 
and science, and I do not be- 
lieve that one can read the 
best books in these fields with- 
out gaining broader sympathies 
and understanding that will be 
not only a pleasure, but will 
help in the practical needs of 
life, as well. 

Any literature that increases 
one’s mental scope and grasp of 
affairs and cultivates adapta- 
bility and vision in connection 
with the day’s work is a busi- 
ness asset. Most particularly| 








JUST ISSUED 


Bank Law and 


Taxation Digest 
By MILTON W. HARRISON 


Secretary Savings Bank Section American Bankers 
Association, Assistant Educational Director 
American Institute of Banking 





A CAREFUL COMPILATION OF THE BANKING AND 


TAXATION LAWS OF THE VARIOUS STATES 


Part I is arranged in chart form, with parallel 
columns, so that the laws of the various states on any 
subject may be easily compared. The commercial 
laws covered are those a knowledge of which is re- 
quired by most bankers in their every-day business. 

Covering as this does, in convenient form 
for reference to the laws of any state, all the 
law required by the busy banker in his daily 
work, Part I alone is worth the price of the 
book. 

Part II by its arrangement of the laws of each 
state under similar headings also permits of easy com- 
parison and study of the variations in state require- 
ments. 

Part III is an unusually valuable contribution to 
the discussion of bank taxation in the various states, 
which will be useful alike to the student and to the 
banker. 

Substantially bound in buckram, 7 x 10 ins., clear, 
readable type. Price, $2.50 by mail postpaid. 
Copies sent on approval. Use blank below. 


THE BANKERS PUBLISHING COMPANY 
253 Broapway, NEw YorK 
BANKERS PusBLisHING Company, 253 “Broapway, New York 


Please send for free examination Mr. Harrison's “BANK 
Law anp TaxaTIon Dicest.” After five days’ examination 
I will either return it or remit the price, $2.50. 


NaME 
Bank 
BT ADDRESS......------ 
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will a systematic, or even a 
desultory, reading of history or 


science tend to make one a bet- | 
and more under- | 


ter equipped 
standing citizen and worker, 
whether he be in a bank or 
some other highly specialized 
line—James S. Alexander. 


Banking Law 
(Continued from page 1) 

each with a separate section 
number. The finding of the de- 
cisions on any particular point 
is further facilitated by a thor- 
ough system of cross references. 
It will readily be seen that this 
will be one of the most valu- 
able books a banker can have 
upon his desk. 

The new Digest will be ready 
for distribution in a short time, 
and orders for it, 
ccpy, may now be placed with 
the Bankers Publishing Co., 
Book Department. 


Special Offer 


THE PUB- 
L ISHING ‘CO. 


is in 
position to make the follow- 








ing Special Offer on Paine’s 

important books on Banking 

Laws: 

Paine’s National Banking Laws 
(Seventh Edition) 

Paine’s New York Banking Laws 
(Seventh Edition) and Supple- 
ment 

Paine’s Summary of Failed Savings 
Banks (Second Edition) 

Paine’s Analysis of the Federal Re- 
serve Act 

Regular price of these valua- 

ble works, $17.50; if ordered 

at one time, $12.00, a dis- 

count of nearly 50%. 


These books should be 
in every Bank Library 


The Bankers Publishing Co. 


253 Broadway, New York 


at $5.00 per | 





TALKS 


Bank 
Deposit 
| Building 


ractical and Proved Methods 
Increasing Your Business and 
Holding It 


By W. R. MOREHOUSE 


Assistant Cashier Guaranty che and 
Savings Bank, Los Angeles, Cal. ; 
President Financial Adve sibs rs 

Association 


T HIS book, as its name implies, deals with building bank 

deposits—not in the sense of a spectacular increase by 
forced methods—here to-day and gone to-morrow—but 
building for permanent growth. This is the keynote of Mr. 
Morehouse’s book and attention is paid to holding old busi- 
ness as well as to winning it in the first place. 

There is nothing theoretical about Mr. Morehouse’s 
book. All the methods recommended have been tried and 
found successful. Mr. Morehouse is himself one of the 
officials of a bank that has been highly successful and on 
account of his knowledge of advertising matters has been 
chosen President of the Financial Advertisers Association 
and Editor of the Bulletin, which deals exclusively with bank 
advertising. Mr. Morehouse is also well known to bankers 
on account of his frequent contributions to The Bankers 
Magazine. 

At this time when strong and united efforts are being 
made far and wide to promote thrift and saving, the study 
of a book like “Bank Deposit Building” will not only 
stimulate the banker’s patriotic duty, but will add to his 
legitimate profits as well—a combination of “‘doing good 
and making money,” as Benjamin Franklin once put it. 

“*Bank Deposit Building” is a handsomely bound book 
of 260 pages, printed on fine paper, with more than 40 
illustrations. The price is $3.00 and return of the blank 
below will bring a copy for personal examination. 


THE BANKERS PUBLISHING CO. 
253 Broadway, New York, U. S. A. 








BANKERS PUBLISHING Co., 
253 Broadway, New York. 
Please send for free examination a copy of Mr. More 
house’s “Bank Deposit Building.” After five days’ examina- 
tion I will either return the book or remit the price. $3.00. 
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NEW BOOKS RECEIVED 

Principtes oF Business. By C.} 
W. Gerstenberg. Explains 
business as a science where 
certain rules being observed 
experience shows leads to 
profit-making and _— success. 
821 pages. Price, $5.15, de-| 
livered. 

ConsTITUTIONAL POWER AND 
Woritp Arrairns. By George 
Sutherland. Deals with the 
important constitutional ques-| 
tions at present engaging 
public attention in connection 
with the League of Nations. 
202 pages. Price, $1.65, post- 
paid, 

Income ‘Tax Procepure, 1919. 
By Robert H. Montgomery. 
Gives a working explanation 
on how to make up a report 
for corporations, estates and 
individuals. 979 pages. Price, 
$6.25, postpaid. 

AccouNTING AS AN A1p To Busi- 
ness Prorits. By William R. 
Basset. Explains the science 
of accounting in non-techni- 
cal terms and shows how to 
form an efficient cost and ac- 
counting system in any busi- 
ness. 316 pages. Price, $5.30. 

Business Barometers Usep 1x 
THE ACCUMULATION OF 
Money. By Roger W. Bab- 
son. Indicates the trend of 
commerce and finance, show- 
ing the economic influences 
that affect business. 458 
Pages. Price, $2.65, post- 
paid. 

TRAINING FoR THE Execrtric 
tamway Business. By C. 
B. Fairchild, Jr. Explains, 
non-technically, the business 
side of electric railroading) 
and gives an insight into the! 
requirements, the opportuni- 
ties and the training involved.| 
155 pages. Price, $1.65, post-| 


paid. 

& 

“Flu? put me out of office 
for one month. While conva- 
lescing I read Herrick’s ‘Trust 
Companies’ and certainly feel 
repaid for having the ‘flu.’ ”— 
Lucas F. Smith, Jr., Santa Cruz, 
Cal. 











Are You Prepared to Com- 
ply With the Comptroller’s 


Request for an Accurate 
Statement of Your Un- 
earned Discount and In- 
terest Earned But Not 
Collected? 


The Comptroller of the Currency has given 
notice that beginning January 1, 1919, Na- 
tional Banks will be obliged to keep their books 
in such shape that accurate statements may be 
made as to unearned discount and _ interest 
earned but not collected. 

For several months past we have had in 
preparation one of our Bankers’ Handy Series, 
showing in a simple, practical and easily under- 
stood way how to do the necessary bookkeeping 
to answer correctly items 21 and 27 on the 
Comptroller’s Call. 

The title of the book is “ACCRUED IN- 
TEREST RECEIVABLE AND PAY- 
ABLE,” by Howard M. Jefferson, Auditor 
of the Federal Reserve Bank of New York. 
It answers just the questions every bank will 
ask. Forms in colors show bookkeeping meth- 
ods and make the whole matter clear. 100 


pages, bound in boards. Price $1.00. 


THE BANKERS PUBLISHING CO., 
253 Broadway, New York. 


Special prices for quantity lots bearing imprint of Bank for 
distribution 


Bankers Publishing Co., 
253 Broadway, New York. 
Enclosed is $1.00 for which send us one copy 
of Jefferson’s “‘Accrued Interest Receivable and Pay- 
able,” with the privilege of returning if not satisfactory. 


a 





Date. B.T. 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 
efficiency as 2 banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 


The Practical Work of a Bank. By William H. 
Knifin, Jr. Covers every phase and detail of 
the operation of a modern bank. There isn’t 
a single practical banking problem or detail 
of bank administration that this book doesn’t 
take up carefully and describe in detail. Telis 
how to increase the efficiency of a bank— 
how to make the work run more smoothly— 
how to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 


Trust Companies; Their Organization, Growth 
and Management. By Clay Herrick. Describes 
in detail the actual organization and opera- 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable for every 
trust company officer. The author was for 
many years connected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 600 pages. Price, 
$4.00, postpaid. 


The Law of Bank Checks. By John Edson 
Brady. A complete explanation of the rules 
of law applicable to the issuance, delivery, 
transfer, collection, payment, etc., of bank 
checks and the rights and responsibiiities of 
banks in dealing with these instruments. 
Full text of the Negotiable Instruments Law, 
now in force in 46 states, showing the 
changes made in the statute by the different 
states. Carefully indexed. 460 pages. Price, 
$4.00, postpaid, 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trust and Savings 
Bank of Los Angeles. 82 actual letters, re- 
produced by multigraph, designed to meet 
every need of ordinary bank correspondence. 
Special attention given to letters which build 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the result of a long study of this im- 
portant subject. Price, $5.00, postpaid. 





BANKERS PUBLISHING CoO., 
253 Broadway, New York: 

Send on the following books on banking and I 
will try them out. If I don’t find them satisfac- 
tory, I may return the books within five days at 
YOUR expense. I enclose one dollar merely as a 
deposit to be refunded without quibble or question 
should I return the books. If I decide to keep 
them I will remit the balance in monthly payments 
of $3 each. 

(Consult list above for exact titles and fill in your 
selection here.) 





ctv abrictbiniienvecssiemmntiemesns 


You may place my name on your list to receive 
BOOK TALKS each month. 





Commercial Paper, Acceptances, and the Analy- 
sis of Credit Statements. By William H. 
Knifin, Jr. This is a thoroughly practice) 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages, 
Price, $3.50, postpaid. 


2000 Points for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad- 
vertising copy for you. It contains 2000 sug- 
gestions for the wording of as many bank ads. 
—strong copy bringing out vital pointe in a 
clear and concise way. Adapted to the use 
of commercial banks, trust companies, safe 
deposit companies and savings banks. 170 
pages. Price, $1.75, postpaid. 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 
in holding and making old ones more profi- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00, delivered. 


The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and Iil- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access to all of the correspondence and 
records bearing on any particular transac- 
tion. Author has made a careful study and 
investigation of the subject. 1060 pages. Co- 
piously illustrated and indexed. Price, $1.00, 
delivered. 


The Elements of Foreign Exchange. By Frank- 
lin Eseher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the money 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants to get a clear idea of how foreign 
exchange works without going too deeply into 
it. Seventh Edition. Price, $1.35, postpaid. 

How to Examine Simply fill in the 
These Valuable title of the books 
Banking Books you want for exam- 
at Our Expense ination on the free 

examination coupon 

at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Topay. 
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| Exchange.” by Escher [Bankers 
| Publishing Co.], are very readable 
|} and helpful books. “Arbitrage in 
Bullion, ete..”” by Deutsch, is @ 
very clear, logical work, but with- 
out forms of any kind—only cal- 
culations. 
| Moreover, the additions to our 
| finding-list show two more books 
. on the subject with the titles: 
a ss s ; ‘eign Exchange and Foreign 
How to utilize the interest of street crowds in the work of the bank is by Spaulding; ‘‘Notes on 
shown by the Morehouse book “* Bank Window Advertising ”’ | Foreign Exchange,” by Patterson. 
-Courtesy of Burroughs Clearing House | So much for the books we have 
—— a = | that are direct contributions to 
{ | the subject. There is a very large 
“FOREIGN EXCHANGE” | the Foreign Department, the three| and important literature that bears 
is pie ‘ - books, “Foreign Exchange Text] indirectly on the subject. 
AND THE LIBRARY jook,”’ by Brooks; “International | The profession of banking— 
“xchange,” by Margraff; ‘“‘Theory| what kind of human activity does 
Herman Krecu, assistant man-|ef the Foreign Exchanges,” by/it not touch at some angle? The 
ene . ° om | Goschen, would be an ample study.| practice of banking requires some 
ager of the Foreign Exchange) “ Brooks’ book is a short practical| knowledge of agriculture, manu- 
Department of the Chase Na-! work, replete with helpful forms,| facturing, commerce, law, and 
° 4 ? a p tables and illustrated calculations.| above all of human nature. As 
tional Bank, has contributed to Margraff's book is largely along! Foreign Exchange is, in plain 
The Chase a valuable article|the same lines, — much more! words, banking with persons out- 
 « ; ae ead complete, and takes up, with con-| side our national borders, we can 
on this important sub jec t. siderable detail, banking arrange “| readily see how large the indirect 
“Foreign Exchange,” he says,| Menis with each of the countries] \jterature is. This can profitably 
Mis tie ° | with which our banks are wont tO! pe divided into groups. 
fw included in the broader sub-| pave frequent transactions. Gos-| In the first group we will put 
ject, Banking, and this in turn — Week te ontenty theoretical | hooks on banking in foreign coun- 
a ‘ and as suc as for many years| ;¢,; x F 
; > > » limitless s 7 tries and books on banking in gen- 
is included in the limitless sub-| enjoyed the widest recognition as eral, including the history of 
ject, Economics. ‘The literature} —-* — on the psy ne | banking. Examples are “Lom- 
att 7 at eslien ~_ “Bank Acceptances,’ by Jacobs;| parg Street,” by Bagehot; “Prace 
treating of foreign exchange as) “piscount System in Europe,” by| — Work of 2 Bank,” by Kniffin 
a distinct subject is very small; pee ag | — gee i ye [Bankers Publishing Co.], and 
° . . of the forid,’’ by } « Muhle-} «py; > . 
anv w s have exniained { , ; ° is y and Principles of Bank- 
many writers have explained it} man, as their titles show, bear| or ue — 
ably, although briefly, in their —_ ol <n Alga phase of For-| Tn the second group, books on 
naaiie ita + 3 } eign Exchange, rarel tre import and expor 
works on Economics. “Money and Mechanism of Ex-| foreign trade, » —_ 


: P |and on commercial geography. 

In suggesting various books pacers tn Md peg Remy Rigo: Bey Examples are: “Practical Export- 

for the ambitious bank man Mr. “poccien Exehanee,” by ory>| ing,” by Hough; “Commercial 
7 < wake Foreign Exchange, by Brown, Geography,” by Brigham. 











Krech says: is rather advanced and dry; “A B f 
says: 8 Te 7s “4 r ; , s 2 ainst 
i C of the Foreign Exchanges,” by The subject of insurance ag 

For the bank employee not in Clare, and “Elements of Foreign (Continued on page 7) 
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BOOK TALKS | — ve ages space in it. 
Some banks are advertising the! 

KEITH F. WARREN, Editor fact that they are chine toa 
Monthly Book Section their boys who are being dis-| 

THE BANKERS MAGAZINE | charged from the service, claim-| 
253 Broadway, New York | ing that these employees, as al 
result of their military experi-| 
ence and discipline, are better} 
prepared than ever to render | 
F the making of good) good service to customers. This} 
tein these te ll we end,| probably is true, but the men| 
but it will be news to many} will be still better prepared if 
that for the last eight years] the bank will see to it that its| 
ninety books of every hundred| library is well supplied with} 
published in this country have| peaeee works on banking and| 
Reon meniction, and the pro-| nance and that all workers! 
portion of fiction continues to| i the freest access to them. 
decrease. A large and increas-| |. ig feel the need of sugges-| 
ing number of these non-fiction} ane slong this line, ask for| 
books are on vocational. and| ?Ur list of one hundred books| 
business subjects which fortu-| Suitable for a bank's working| 
nately for our business future brary. 
are being read in steadily in- Fos 
creasing numbers. 
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Jupe1ne by the increased num- 
Os ber of mail courses in account- 
mm , ancy which are being advertise 
['e IMPROVEMENT in bank ad-|;) * we age 
| Te ; | in various popular mediums, as 
vertising in the past few years, ere = . , 
‘tisin; . : well as by the advertisements in 
which is admitted by everyone the classifi 
n 3 : 1e =Classified columns headed 
who is observant of such things,| «}, ‘ ’ 
\ ‘ sxpert Accountants Wanted,’ 
is undoubtedly due quite largely there is an i 
7 . wre is an increased demand 
to the educational work along iis , ‘ 
é , or men trained in that impor- 
those lines which has been done ” ers 
ue ant work. Bank bookkeepers | 
by Tur Bankers MaGazine and| ,. a : } 
) , d who want to improve themselves 
other banking journals. But| ; = , ayer 
iB. jin their work or fit themselves 
perhaps credit must be equally -_ cas : 
( . “| for auditing and higher ac-| 
given to the various standard] ....:...4. : 

‘ countaney can make a good 
books on the subject, the ma- tart i : : : 
poo! : j X |S irt in that direction by studvy-| 
jority of which have been put! ; | . . : of 
p : satar,.| mg books on the subject, of 
out by the Bankers Publishing] ,.4; : 

. A . ©| Which there are several good 

Co. Judging by the extensive : : 
epi , : ones now, | 

sale of those books at the pres- 

ent time, there is evidently a 

43 , . ® > Tol $ © tips | és ¥ 

stimulated intere st in practic al} Looxixne to the future, then, 

‘ r¢ ‘e iia vr y 4 

bank advertising right now. Let] we have to look upon ourselves 

the good work go on. 








Fay 
+e 


not only as world traders, but 
2 world bankers and world in- 
| vestors as well. We shall find 
Tne American Liprary Associ-| ourselves gaining a permanent 
ation and other organizations] Place as traders only if we 
having to do with the well-be-| first prove ourselves capable as 
ing of the young men in our} bankers and investors. And to 
still large army are making| ™ ike ourselves thus capable, we 
special efforts to help the boys) Shall have to be posted in re- 
prepare for “The Job Back gard to conditions in all those 
Home.” ‘That is the title of aj countries with which we trade, 
library circular being distrib-| in regard to credit, industries, 
uted to the men still overseas.| Climate, agriculture, domestic 
It contains a list of books suit-| commerce, railroads and _ship- 
able for the study of various} ping. During the past two 
callings. Business and financial] years, by loaning nine billion 
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The New Business 
Department 


By T. D. MACGREGOR 
Author of ‘‘Pushing Your Business,’ 
“2000 Points for Financial Advertis- 
ers,” “Bank Advertising Plans,” “The 
Book of Thrift.” 


HE “intensive” cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
keynotes of this book by T. D. 
MacGregor, the well-known writer 
on financial advertising. 

This handy volume, the fourth 
of the “Bank Department Series,” 
is largely the fruit of the author’s 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
ness of the Guaranty Trust Co. 

While some of the ideas and 
methods suitable for use in push- 
ing the business of the largest 
trust company in the world—witb 
resourees of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 
in general are the same no mat- 
ter what the present size of the 


| institution to be developed. 


The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, Jarge or small, 
you will need this book as an in- 
spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 


Bankers Publishing Company 
253 Broadway, New York 


Please send for free examina 
tion Mr. MacGregor’s “New Busi- 
ness Department.” After five 
days’ examination I will either 
return or remit the price, $1.00 
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dollars to European govern- 
ments, our Government has pro- 
vided the means for paying for 
our merchandise exports. Such 
Government advances are ap- 
proaching an end, and presently 
business men and investors will 
be called upon to step into the 
breach to finance that portion 
of our export trade which our 
customers themselves cannot 
finance.” This is from _ the 
monthly letter of the Mechanics 
and Metals National Bank, a 
discerning publication of a dis- 
cerning institution. 


& 








Ir you have just started or are 
about to start a new bank there 
are certain books on practical 
banking subjects which are just 
as essential for you to have as 
your ledgers or other office 
equipment—books on finance, 
banking, trusts, accountancy, 
credit, exchange, advertising, 
etc. From many years’ expe- 
rience we know just what books 
to recommend to the new bank, 
and we should be very glad to 
take up this important matter 
with the organizers of new 
banks. Ask us for helpful sug- 
gestions. It will place you un- 
der no obligation whatever. 


& 


100 BOOKS—A CHOICE 


COMPANY 
“Consider what you have in the 
smallest chosen library. A company 


of the wisest and wittiest men that 
could be picked out of ail civil 
countries, in a thousand years, have 
set in best order the results of their 
learning and wisdom. The men 
themselves were hid and inaccessible, 
solitary, impatient of interruption, 
fenced by etiquette; but the thought 
which they did not uncover to their 
bosom friend is here written out in 
transparent words to us, the strang 
ers of another age.’’—Emerson. 


Tuar’s a little strong, perhaps, 
for our collection of 100 books 
on financial subjects, still the 
truth laid down by the Sage of 
Concord certainly applies in 
this case. As the owner of 
this selection of 100 volumes 
you are admitted to contact 
with the minds of some very 
clever and expert writers on 
the subjects which are closely 
interwoven with your daily 





JUST ISSUED 


Bank 
Window 
Advertising 


By W. R. Morehouse 


Assistant Cashier Guaran- 
ty Trust & Savings Bank, 
Los Angeles; President 
Financial Advertisers As- 
sociation. 








HE BANKERS PUBLISHING CO. 
announce the publication of the first book 
on the important subject of Bank Win- 

dow Advertising. This modern development 
is making rapid headway among enterprising 
banks which wish to increase their deposits by 
every legitimate method. 

Mr. Morehouse’s book is based, as was his 
“Bank Deposit Building,” on practical expe- 
rience in result-getting methods, and the dis- 
plays described are those which have been tried 
and found successful. 

Full instructions are given for preparing the 
displays and many photographs of windows 
are reproduced, as well as a great variety of 
specimen cards for window use. 

Handsomely bound in red cloth, 7 x 10, 
150 pages. Price, $2.50 postpaid. Use 
coupon below and ask to have a copy sent on 
approval. 


‘ t « 
The Bankers Feblist: rg lie ofS Ticcoves. Lew York 
BANKERS PUBLISHING CO., 253 Broadway, New York 
We are interested in Lank Window Advertising and would like to 
see a copy of Mr. Morehouse’s book on thatsubject. Please forward a 
copy with the understanding that we will either return it after five 
days’ examination or remit the price, $2.50. 
Name 
Ps bathe ks nsdn weesicieeeseenaunsen 


B.T. Date....... Addres~. 














work as a banker. You and 
your confreres need these books. 
They would be an asset to your 
institution though perhaps they 
couldn’t even be included in the 
“Furniture and Fixtures” ac- 
count of your statement. 


& 


TRAIN YOUR MIND 
Tus 1s the day of the trained 
man in business. In discussing 
the value of mental discipline, 
a publication of the Depart- 
ment of the Interior says: 


“Army life has demonstrated 
more clearly than it has ever 
been demonstrated before that 
the man who has received higher 
education, whether it be gen- 
eral or special, possesses an 
enormous advantage over his 
less well-trained fellows in the 
race for leadership. A majority 
of the officers of the new army 
of the United States are col- 
lege men—either former stu- 
dents or graduates. It would 
have been expected that the col- 
lege men, representing in gen- 
eral the more prosperous 
classes, would have furnished 
the largest number of candi- 
dates in the first officers’ train- 
ing camps. However, the su- 
perior adaptability and fitness 
for leadership of college-trained 
men showed itself strikingly 
also among the drafted men. 

“In the period following the 
war, higher training, both gen- 
eral and special, is evidently 
going to be a still more neces- 
sary preparation for positions 
of leadership. A very large de- 
velopment of the applied 
sciences, especially engineering 
and agriculture, is bound to fol- 
low the demands made on this 
country for industrial and agri- 
cultural products. Business is 
rapidly becoming professional- 
ized. Its higher posts are being 
filled more and more by those 
who have mastered the science 
of administration, either 
through practical experience or 
university study.” 

But the man who has not had 
the college training need not be 
discouraged as systematic read- 
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The 


Law 


By John E. Brady 


Or THE New York Bar 


A Useful Book for Every Practical Banker 


Covers the entire body of law relative to checks. Will keep 
the banker out of legal difficulty and save him many times 


its costs. 


Some phases of bank check law made clear by this book: 


ALTERED CHECKS 
FRAUDULENT 
CHECKS 
FORGED CHECKS 
MEMORANDUM 
CHECKS 
CHECK AS_ ASSIGN- 
MENT 
CHECK AS GIFT 
OVERDRAFTS 
POSTDATED CHECKS 
STALE CHECKS 
TRAVELERS’ CHECKS 
LOST AND STOLEN 
CHECKS 
NEGOTIABILITY 
SIGNATURE AND 
FORM 
CONSIDERATION 


INDORSEMENTS 

INDORSER’S LIABIL- 
ITY 

DRAWER’S LIABILITY 

RIGHTS OF HOLDER 

PRESENTMENT FOR 
PAYMENT 

NOTICE OF DISHONOR 

PROTEST 

DEPOSIT OF CHECKS 

COLLECTIONS 

PAYMENT 

STOPPING PAYMENT 

COLLECTION 
THROUGH CLEAR- 
ING HOUSE 


CERTIFICATION 
EFFECT OF 
INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 





FREE EXAMINATION COUPON 


BaNkKeErs Pus.isHine Co., 


253 Broadway, New York. 

You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 
otherwise we will return to you in 5 days in good 


condition. 
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ing in spare time will do much 
to make up for the lack of that 
training. The A. I. B. courses 
are a good substitute, and a 
course in reading which this 
company can recommend to 
voung bankers will likewise pro- 
vide a great deal of mental 


training. Poy 
CLASSIFICATION OF 
BANK LIBRARY BOOKS 


Tus 1s the way the Librarian 
of the National City Bank Club! 
Library classifies its books: 
Banking 
Biography 
Business Law 
Drama 
Economics 
Fiction 
Finance 
Foreign Exchange 
Geography 
History 
Languages 
Miscellaneous 
Poetical Works 
Travels in Foreign Countries 

In addition, a list of popular 
boys’ books has been prepared 
and has been distributed to the 
pages. 

These lists are posted in the 
library so that every one may 
have free access to them. 


& 


A SERIOUS HANDICAP 


Tue EMPLOYEE who delays his 
educational preparation, that is, 
the theoretical training along 
with the actual practice, for 
the “banking of to-morrow” will 
find himself seriously handi- 
capped in competing with his 
comrades who have thus pre- 
pared. More and more the all- 
around man, the man with both 
practical and theoretical expe- 
rience in banking, is coming 
into his day. In banking it is 
always going to be a survival 
of the fittest. Competition is 
going to be keener, and the 
field to be mastered is rapidly 
becoming more and more com- 
plex as banking continues to 
expand and to work itself more 
intricately into every other 
business enterprise in the world. 
The winner of the future is go- 
ing to be the one who trains 
his mind to meet the new situa-) 
tion.—Commerce Monthly. | 








JUST ISSUED 


Bank Law and 
Taxation Digest 


By MILTON W. HARRISON 


Secretary Savings Bank Section American Bankers 
Association, Assistant Educational Director 
American Institute of Banking 





A CAREFUL COMPILATION OF THE BANKING AND 
TAXATION LAWS OF THE VARIOUS STATES 


Part I is arranged in chart form, with parallel 
columns, so that the laws of the various states on any 
subject may be easily compared. The commercial 
laws covered are those a knowledge of which is re- 
quired by most bankers in their every-day business. 

Covering as this does, in convenient form 
for reference to the laws of any state, all the 
law required by the busy banker in his daily 
work, Part I alone is worth the price of the 
book. 

Part II by its arrangement of the laws of each 
state under similar headings also permits of easy com- 
parison and study of the variations in state require- 
ments. 

Part III is an unusually valuable contribution to 
the discussion of bank taxation in the various states, 
which will be useful alike to the student and to the 
banker. 

Substantially bound in buckram, 7 x 10 ins., clear, 
readable type. Price, $2.50 by mail postpaid. 
Copies sent on approval. Use blank below. 


THE BANKERS PUBLISHING COMPANY 
253 Broapway, NEw YorK 
BANKERS PusBLisHiNc Company, 253 Broapway, New York 


Please send for free examination Mr. Harrison's “Bank 
Law AND Taxation Dicest.” After five days’ examination 
I will either return it or remit the price, $2.50. 
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NEW BOOKS OF INTEREST 


Excuance Tasies. Compiled by 
Ernest Levy. Shows how 
to convert dollars into francs 
and francs into dollars at all 
rates from 5.00 to 5.79. 40 
pages. Price, $2.10, delivered. 

CoéperaTiveE Service 1N For- 
EIGN Trape. Irving National 


Bank, New York. Reprinted | 


from Trust Companies. 
Expressive Encusu. By James 
C. Fernald. Gives an il- 
luminating understanding of 
the language and shows how 
it may be used with the great- 
est beauty and effect. 463 | 
pages. Price, $1.75, delivered. 
Liprary or Law, BANKING AND 
Business. Edited by W. D. 
Eaton. Supplies essential in- | 
formation of the law and 
facts of business in compact 
form and plain language. 6 
vols. Price, $9.50, delivered. 
SocraLisM AND AMERICAN IDEALS, 
By William Starr Myers. 
Shows socialism in theory and 


Special Offer 


THE BANKERS PUB- 

LISHING CO. is in 
position to make the follow- 
ing Special Offer on Paine’s 
important books on Banking 











Laws: 

Paine’s National Banking Laws 
(Seventh Edition) 

Paine’s New York Banking Laws 
(Seventh Edition) and Supple- 
ment 


Paine’s Summary of Failed Savings 


Banks (Second Edition) 
Paine's Analysis of the Federal Re- 
serve Act 
Regular price of these valua- 
ble works, $17.50; if ordered 


at one time, $12.00, a dis- | 


. a 4 
count of nearly 50%. 


These books should be 
in every Bank Library 


The Bankers Publishing Co. 


253 Broadway, New York 


Bank 
Deposit 
Building 


Practical and Proved Methods of 
Increasing Your Business and 
Holding It 





By W. R. MOREHOUSE 


Assistant Cashier Guaranty Trust and 
Savings Bank, Los Angeles, Cal. ; 
President Financial Advertisers 

Association 





T HIS book, as its name implies, deals with building bank 

deposits—not in the sense of a spectacular increase by 
‘forced methods—here to-day and gone to-morrow—but 
‘building for permanent growth. This is the keynote of Mr. 
| Morehouse’s book and attention is paid to holding old busi- 
ness as well as to winning it in the first place. 

There is nothing theoretical about Mr. Morehouse’s 
| book. All the methods recommended have been tried and 
found successful. Mr. Morehouse is himself one of the 
officials of a bank that has been highly successful and on 
account of his knowledge of advertising matters has been 
chosen President of the Financial Advertisers Association 
and Editor of the Bulletin, which deals exclusively with bank 
| advertising. Mr. Morehouse is also well known to bankers 
jon account of his frequent contributions to The Bankers 
| Magazine. 

At this time when strong and united efforts are being 
|made far and wide to promote thrift and saving, the study 
|of a book like “Bank Deposit Building’ will not only 
stimulate the banker's patriotic duty, but will add to his 
legitimate profits as well—a combination of “‘doing good 
‘and making money,” as Benjamin Franklin once put it. 

“Bank Deposit Building” is a handsomely bound book 
‘of 260 pages, printed on fine paper, with more than 40 
illustrations. The price is $3.00 and return of the blank 
| below will bring a copy for personal examination. 


THE BANKERS PUBLISHING CO. 
253 Broadway, New York, U. S. A. 








| BANKERS PUBLISHING Co., 

| 253 Broadway, New York. 

Please send for free examination a copy of Mr. More- 
| house’s “Bank Deposit Building.” After five days’ examina- 
| tion I will either return the book or remit the price, $3.00. 
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practice to be absolutely op- 
posed to the principles of 
Americanism and democracy. 
89 pages. Price, $1.15, deliv- 


ered. 
Tue Trarric Fretv. By J. W. 
Cobey and others. Explains 


the importance of the ship- 
ping department in business 
houses and the need of com- 
petent managers. 299 pages. 
Price, $2.90, postpaid. 
MANAGEMENT AND EXECUTIVE 
Controt. By the A. W. Shaw 
Co. Presents a veritable clear- 
ing house of profitable ideas 
for conducting the internal 
managements of banks. 328 
pages. Price, $3.25, delivered. 


Buitpincs, EquirpMENT AND 
Scrriies. By the A. W. Shaw 


Co. Details many plans for) 


the remodeling and rebuild- 
ing of bank buildings and how 
the question of supplies is 
handled by banks throughout 
the country. 193 pages. Price, 
$3.25, delivered. 


& 


Foreign Exchange and the 
Library 
(Continued from page 1) 


marine and war risks is a very 
important one in the handling of 
foreign bills of exchange and com- 
mercial credits. We have no work 
devoted to this subject exclusively 
in our library, as there seemed to 
be, in the minds of our first Edu- 
cational Committee, a very limited 
use for such a volume. However, 
seme of our books on Economics 
devote a chapter to Insurance, and 
Hough's “Practical Exporting” has 
a chapter on the subject. 

In the third group are works on 
Negotiable Instruments, the Nego- 
tiable Instruments Act, the Fed- 
eral Reserve Act, the National 
Panking Act, and the Federal Bill 
~ Lading Act, also known as the 
Pomerene Act; all of these can 
eadily be found listed in our 
catalogue. 

We have no volume on Bills of 
Lading in the library, and the lit- 
erature on this subject is very 
scant indeed. There is a standard 
work on this subject. called “The 
Law of Bills of Lading,” by Porter, 
Lastly, we have works on Eco- 
nomics. 





; These are valuable for 
their broad view of business prob- 
lems, and for their instilling of 
sound notions on prices and values 
and what establishes them and 
modifies them. For the beginner 
the works by Gide, Seager, and 
Seligman, which we have, might 
be recommended. ! 











Are You Prepared to Com- 
ply With the Comptroller’s 


Request for an Accurate 
Statement of Your Un- 
earned Discount and In- 
terest Earned But Not 
Collected? 


The Comptroller of the Currency has given 
notice that beginning January 1, 1919, Na- 
tional Banks will be obliged to keep their books 
in such shape that accurate statements may be 
made as to unearned discount and interest 
earned but not collected. 

For several months past we have had in 
preparation one of our Bankers’ Handy Series, 
showing in a simple, practical and easily under- 
stood way how to do the necessary bookkeeping 
to answer correctly items 2] and 27 on the 
Comptroller’s Call. 

The title of the book is “ACCRUED IN- 
TEREST RECEIVABLE AND PAY- 
ABLE,” by Howard M. Jefferson, Auditor 
of the Federal Reserve Bank of New York. 
It answers just the questions every bank will 
ask. Forms in colors show bookkeeping meth- 
ods and make the whole matter clear. 100 


pages, bound in boards. Price $1.00. 


THE BANKERS PUBLISHING CO., 
253 Broadway, New York. 


Special prices for quantity lots bearing imprint of Bank for 
distribution 


Bankers Publishing Co., 
253 Broadway, New York. 


Enclosed is $1.00 for which send us one copy 
of Jefferson’s ““Accrued Interest Receivable and Pay- 
able,” with the privilege of returning if not satisfactory. 


AAALAC 
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Examine These Banking Books At Our Risk 
VERY one of the books listed below is crammed full of valuable in- 
formation and progressive ideas and methods for increasing your _ 

efficiency as a banker. Read over the brief descriptions below and select A 
the ones that you want to examine at our expense. 

The Practical Work of a Bank. By William H. Commercial Paper, Acceptances, and the Analy- 

Kniffin, Jr. Covers every phase and detail of sis of Credit Statements. By William H. 

the operation of a modern bank. There isn’t Kniffin, Jr. This is a thoroughly practical 

a single practical banking problem or detail poe ae alike ed the banking 

of bank administration that this boek doesn’t = ent as bg as t : man eo up. Con- 

take up carefully and describe in detail. Tells aing seventy — Sl actual financial state- has 

how to increase the efficiency of a bank— ments, some favorable, some unfavorable, as 

how to make the work run more smoethiy— with complete analyses printed on facing cou 
how to get the most out of equipment. 600 pages, explaining in detail why it is safe or 

pages. Fully illustrated and indexed. Price, Seen Ga Gah ne the paper. 162 pages. bas 

$5.00, delivered. Dee ee cal 

7“ Pome on Sone Advertising. By T. D. pro 
; . gan ion, Growth MacGregor 8 book writes your bank ad- 
ae | Pee SS yaw ‘Describes vertising copy for you. It contains 2000 sug- pop 

in detail the actual organization and opera- gestions for the wording of as many bank ads 3 

tion of every department of a modern trust —strong copy bringing out vital points in a I 

company. Contains a variety of tables and clear and concise way. Adapted to the use mee 

charts which make it indispensable for every of commercial banks, trust companies, safe 

trust cempany officer. The author was for deposit companies and savings banks. 170 are 

many years connected with the Cleveland pages. Price, $1.75, postpaid. wen 

Trust Cempany in important capacities and The New Business Department. By T. D. Mac- Macs 

speaks with authority. 600 pages. Price, Gregor. Tells how to organize and operate a sire 

$4.00, postpaid. new business department that will help you de 
not only in getting new accounts, but also eas 
The Law of Bank Checks. By John Edson in holding and making old ones more profi- cre: 

Brady. A complete explanation of the rules able. The book is based on the methods The 

of law applicable to the issuance, delivery, used in _ aie nes —_ in the ae 

transfer, collection, payment, etc., of bank on” Pl 31 ge tl up-to-date be « 
checks and the rights and responsibilities of 4 . pees " ine 

banks in dealing with these instruments. The Filing Department. By J. Arthur Cramer. 5 

Full text of the Negotiable Instruments Law, Bank Department Series. Describes and ii- des! 

now in force in 46 states, showing the lustrates a system of filing for banks which 4 

changes made in the statute by the different will — = —— to have Bane nes: 

access to all of the correspondence an 

eee a indexed. 460 pages. Price, records bearing on any particular transac- othe 

00, Dostpad. tion. Author has made a careful study and it is 
investigation of the subject. 100 pages. Co- pro 
Bank Letters. By W. R. Morehouse, Publicity piously illustrated and indexed. Price, $1.00, 
rar age of the Guaranty Trust and Savings delivered. for 
ank of Los Angeles. 82 actual letters, re- " . 
produced by multigraph, designed to meet “i oe ey ge ject 
every need of ordinary bank correspondence the causes which affect the movement of for- creé 

Special attention given to letters which build eign exchange, its influence on the money ; 

business for banks, create good will, and in- and security market, etc. The book is ele- bus 

pony Me ey BW ge a — mentary and is designed for the reader who ters 
th “elles ' at e _ hte wants to get a clear idea of how foreign ? 
are e result of a long study of this im- exchange works without going too deeply into 

portant subject. Price, $5.60, postpaid. it. Seventh Edition. Price, $1.35, postpaid and 

. : Pro 
i imply fill in the 

BANKERS PUBLISHING CO., How to Examine : S P y ks 7 
gett? Broadway, New York: These Valuable title of the boo - 
end on the following books on banking and I : 3 ne 
will try them out. If I don’t find them a - Banking Books you want for exam pair 
tory, I may return the beeks within five days at : : ans} 
YOUR expense. I enclose one dollar merely "as : at Our Expense ination on the free — 
eposit to be refunded without q e or question inati coupon are 
should I return the books. If I decide to keep examination P f ty field 
on I be ag remit the balance in monthly payments at the left. Look them over and see i the 

0 each. : 

(Consult list above for exact titles and fill in your they are not all that we have claimed. 0 
eslection here.) See if they won’t be an actual help to lect 
MtNCRIAeNseeteebenTteteediheaeessMedndasnersbeminnesenweséanes oa the 

you in your everyday work. At your ‘ the 

ea own desk decide for yourself. And if — 

Bae Coton Pra tect or art ern eer ne you don’t find that they will be helpful, , deal 
OSC 00 0000000606500 505055 6555+ 6505s ce SESeseSesesecococececosoooeocesS : a 
return them at our expense and we will tere 

Se a aa se refund your deposit without quibble or —_ 

PP <i tinina icnccindnk nent ccnsunsadinchnttconinnseeacssieaki s . ; ject A 

question. For every title is sold subjec — 

BIB o ove sev enoovnvrvvennscnnsenceenveensovenerennoone to approval after full five days’ exam- Han 

TR cere ranensnrenenseesnsennveneseconniain ination. Do not delay! Tear off the pa! 

You may place my name on your list to receive : hav 

BOOK TALKS each month. coupon and mail Topay. nee 
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A UNIVERSITY EXTEN- 
SION COURSE IN 
BANKING 


p=. E. A. Krxcam, of the 
University of California, 
has outlined a correspondence 
course on practical banking, 
based on Kniffin’s “The Practi- 
cal Work of a Bank,” which 
promises to be a successful and 
popular course. 

This course is designed to 
meet the needs of persons who 
are engaged in banking as a 
regular occupation and who de- 
sire to gain additional knowl- 
edge of 
creased efficiency in their work. 
The course is also intended to 
be of service to those who, hav- 
ing had no practical experience, 
desire to fit themselves for busi- 
ness positions either in banks or 
other organizations. Moreover, 
it is hoped that the course will 
prove interesting and profitable 
for many who have no other ob- 
ject in view than that of in- 
creasing their knowledge of 
business and commercial mat- 
ters, 

In commenting on his plans 


and suggestions to his students, | 


Prof. Kincaid says: 


The plan of the course is simply 
the reading of a text with such 
pains as to enable the student to 
answer the questions sent out with 
each assignment of work. There 
are a number of texts covering the 
field of banking in practice. For 
the purposes of this course Wil- 
liam H. Kniffin’s “The Practical 
Work of a Bank” has been se- 
lected because it appears to meet 
the requirements best. However, 
the student will find it to his ad- 
vantage to become acquainted 
with some of the other treatises 
dealing with the subject. 

For the guidance of students in- 
terested in following this sugges- 
tion, Barrett's “Modern Banking 
Methods” will be found useful. 
Another useful text is that by Ma- 
jor B. Foster in the Alexander 
Hamilton Institute series. Chap- 
ters on the “Theory and History 
of Banking,” by C. F. Dunbar, 
have long been known as a classic 
work in the fleld. J. T. Holds- 
worth’s “Money and Banking” is 


the subject and in-' 


money and banking, as the title 
indicates. There is much valuable 
material to be found in the busi- 
ness magazine, System, and in The 
Banking Law Journal and the 
Journal of the American Bankers 
Association. In addition, the} 
American Economic Review, The 
Journal of Political Economy, and 
the Political Science Quarterly 
contain articles of value to bank- 
ers, 

The student should first read the 
assignment in the text carefully 
from first to last. After having 
done this, he should undertake to 
answer the questions from memory 
of the subject matter in the text. 
If his command over the material 
offered by the text is inadequate 
for an accurate reply to all ques- 
tions, then he should study the 
text again, this time with the idea 
of answering specific questions, in- 
cluding those called for in the as- 
signed lesson, After having thor- 
oughly digested the contents of the 
lesson, the student should under- 
take to answer the questions. The 
answers should be as detailed as 
possible, for it must be remem- 
bered that fullness of discussion 
greatly assists the reader of pa- 
pers submitted in arriving at a 
correct approximation of the ex- 
tent of the student’s understand- 
ing of the various points consid- 
ered in the course, 


Prof. Kincaid’s further com- 
ments are interesting: 


Full discussion permits the in- 
structor to offer suggestions which 
should be helpful to the student 
from time to time. The student 
should feel free at all times to 
ask questions of the instructor re- 
garding points which are not fully 
cleared up in the process of doing 
the work required in the course. 
Do not leave any point unsettled 
or not fully explained. To do so 
will only mean additional confu- 
sion of thought later. Ia answers 
to questions calling for enumera- 
tion of points, use either numerals 
or letters to distinguish each sepa- 
rate point made. Where discus- 
sions are called for, break your 
discussion up into topics of logical 
subdivision as nearly as possible. 


Mr. Kniffin’s book has been 
adopted widely for educational 
purposes, notably by the Amer- 
ican Library Association for the 
use of soldiers in camps. Prof. 
Kincaid selected the work for 
his course after careful study of 
various books, and his final 


| judgment was that “The Prac- 


tical Work of a Bank” comes 
“nearer to meeting our needs 
than any other treatise on the 


an excellent text covering both | Subject.” 


BANKING BY-PRODUCTS 


A weeks ago, William A. 
Law, president of the 
| First National Bank of Phila- 
|delphia, spoke to the employees 
of the Chemical National Bank, 
New York, on “The By-Prod- 
ucts of Banking.” Following 
are some paragraphs from the 
address, quoted in Chemical 
Bulletin, which seem quite apro- 
pos in Boox Tatks: 





One of the by-products of bank- 
ing that I have often thought of is 
the educational effect upon a man, 
the effect upon his intellect and 
upon his character of a man’s be- 
ing engaged in the banking busi- 
ness. Banking is a business where 
a live man will grow. There 
are great opportunities for growth, 


After all, what is more to a man 
than to feel that he is living a 
useful life and doing his part of 
the world’s work, and at the same 
time helping to move things along 
in the great business of life which 
means so much to America, 
+ * 7 

A bank clerk can grow if he 
wants to doit. He can make him- 
self more valuable and more use- 
ful if he is willing to pay the 


is to work on 
during 


price, and the price 
something definite not only 
banking hours, but also outside 
banking hours. I have often 
thought in that connection of what 
Mr. Vanderlip said so happily a 
year or two ago: 

“A man to succeed must lead a 
double life, or he must do two 
days’ work in one. He must do 
his work during the working hours 





and must then educate himself 
during the non-working hours.” 
That was a description of his own 
career. When young, he was a 
mechanic, working at a lathe to 
support his mother and himself. 
He went to night school to learn 
the common rudiments that a 
young man should learn, and by 
some blessed inspiration he also 
learned shorthand. That was the 
stepping-stone which put him in 
touch with bigger men. Then it 


put him into journalism, and gave 
him the opportunity to become a 


financial writer. He then became 
Assistant Secretary of the Treas- 
ury, and soon after he went into 


the National City Bank, where Mr, 
Stillman gave him a sort of roving 
commission—to do whatever was 
necessary to make himself useful, 
He became so useful that he was 
elected to the presidency. 

+ . . 

Another great lever to lift a man 
up is the knowledge of a language 
besides his own. I do not know 
that I could recommend anything 
more beneficial to a young man 





(Continued on page 5) 
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HERE are no 
prescriptions for suc- 
cess in business. Joe Mitch- 
ell Chapple, the editor and 
business philosopher, _ in- 
cludes these ingredients in 
his: 

“Don’t be too brash. Don’t 
exaggerate. Don’t detract 
your competitor. Be pa- 
tient. Be positive. Be clear. 
Be prompt. Be interested. 
Be interesting. Be kindly. 
Keep busy, and be a gentle- 
man. Then you will be a 
good business man.” 


| 


We have emphasized the 
words Be interesting, be- 
cause reading is one of the 
chief for a man to 
make himself interesting to 
his fellows. This is entirely 
aside from the immediate 
practical benefit to be de- 
rived from the systematic 
reading of books and period- 


icals. 

A PROMINENT educator ex- 
presses this opinion in re- 
gard to reading: 


ways 


it better to re-think the 
thoughts of fine men than to! 


think your own mean little} 


ones?” 

: | 
Some of our most successful | 
bankers have found it quite | 
worth while to keep on! 
studying in detail the phases | 
of their business with which| 
they are particularly con-| 
cerned. They feel that it is) 
an advantage to them to fa-| 
miliarize themselves with the) 
problems that are likely to) 
come up in their business 
from time to time. They 
read such books as those put 
out or sold by this company. 
Those books represent the 
best thought and practice on 
the subjects with which they 
deal. Send for our book 


catalogue. 





profess to be somewhat per- 
turbed on account of the 
large number of national 
vantage of the privilege of 
establishing a trust depart- 





provisions of the amended 
Federal Reserve Act. In| 
our opinion a great deal of 
the trust business secured by 
the national banks will be 
brand new business. 





“The best and most effi- 
cient way to get ideas is by! 
reading—and it makes such) 
a difference, therefore, what} 














The New Business 
Department 


By T. D. MACGREGOR 


Author of ‘Pushing Your Business,” 
“2000 Points for Financial Advertis- 


ers,” “Bank Advertising Plans,” “The 


Book of Thrift.” 


HB “intensive” cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
keynotes of this book by T. D. 
MacGregor, the well-known writer 


& on financial advertising. 


This handy volume, the fourth 


Some trust company men) of the “Bank Department Series,” 


is largely the fruit of the author's 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 


ness of the Guaranty Trust Co. 


While some of the ideas and 


banks which are taking ad-| methods suitable for use in push- 


ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 


ment in accordance with the| average bank or trust company, 


still the principles and practice 
in general are the same no mat- 
ter what the present size of the 


institution to be developed. 


“The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 


| work on this subject. If you want 


to have a concise yet complete 


Na-| idea of how to conduct a Depart- 
4Na-| ment in your bank, large or small, 


i < j you will need this book as an in- 
tional banks starting trust alan nk aaiie, 


It is worth 


departments will want Clay) many times its price—one dollar 


Herrick’s 





we read. But it is decidedly | 
better to read almost any- 
thing that comes to hand, 
than nothing at all. For if; 
one has nothing in the mind, 
at all, such peculiar things | 
are bound to creep in. Isn’t! 


+ 


‘May I Havea 
Small House, a 
Few Friends, and 
Many Books” 











5 


oom . —to any bank or trust company 
Trust Compa- that wants to make the most of 
{ts opportunities of development. 





Bankers Publishing Company 


253 Broadway, New York 
Please send for free examina- 


tion Mr. MacGregor’s “New Busi- 
ness Department.” 


After five 
lays’ examination I will either 


return or remit the price, $1.00. 


MOMO ccccccccesccessecooece 
Bank 


6 Address 
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. ” . | 
nies,’ and trust companies 
which fear the new competi- 


tion will,need our books on! 


advertising and new business 
efforts. ot 
SOMETHING MORE 
NEEDED 

To compreHEND the business of | 
banking, to fit oneself for the| 
understanding of its underlying 
principles and its prospects in 
the wider sense, requires some- 
thing more than the study of 
bank practice and the reading 
of financial reports. It is large- 
ly so in any avocation where 
brains and imagination are} 
requisites. It is so as a gen- 
eral preparation to the attain- 
ment of success and to the full| 
appreciation of the opportuni-| 
ties of present-day life. 

These considerations have 
moved the Monthly to give 
special attention to the value 
of general reading to the bank 
employee, as well as to pretty 
much every other sort of em- 
ployee. It may seem advice 
hard to follow in our bustling 
modern business life; but it can 
be done, with a little system 
and a little perseverance. The 
return in personal pleasure and 
satisfaction and in actual busi- 
ness gain will be found in- 
finitely worth while. 

One of the chief advantages 
of our colleges and universities 
is that they strive to beget a 
love and appreciation of good 
books. Such school training 
and influence may not be with- 
in the reach of all, but the 
treasures of the written word 
are accessible to everyone who 
has the will to seek; and appre- 
ciation of books may be learned 
and cultivated anywhere. 

To those who desire them 
there are available many help- 
ful suggestions as to courses of 
reading best calculated to reach 
a desired end. But even with- 
out such guidance there are 
beaten paths along which one 
may safely go, with sign posts 
to mark where are the things 
worth whilee—Commerce 
Monthly. ; 








JUST ISSUED 


Bank 
Window 
Advertising 


By W. R. Morehouse 


Assistant Cashier Guaran- 
ty Trust & Savings Bank, 
Los Angeles; President 
Financial Advertisers As- 
sociation. 








HE BANKERS PUBLISHING CO. 
announce the publication of the first book 
on the important subject of Bank Win- 

dow Advertising. This modern development 
is making rapid headway among enterprising 
banks which wish to increase their deposits by 
every legitimate method. 

Mr. Morehouse’s book is based, as was his 
“Bank Deposit Building,” on practical expe- 
rience in result-getting methods, and the dis- 
plays described are those which have been tried 
and found successful. 

Full instructions are given for preparing the 
displays and many photographs of windows 
are reproduced, as well as a great variety of 
specimen cards for window use. 

Handsomely bound in red cloth, 7 x 10, 
150 pages. Price, $2.50 postpaid. Use 
coupon below and ask to have a copy sent on 
approval. 


The Bankers Publishing Co., 253 Broadway, New York 


BANKERS PUBLISHING CoO., 253 Broadway, New York 

We are interested in Bank Window Advertising and would like to 
see a copy of Mr. Morehouse’s book on that subject. Please forward a 
copy with the understanding that we will either return it after five 
days’ examination or remit the price, $2.50. 
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TAKE ADVANTAGE OF | 
BOOKS | 


No emp.oyee is doing his duty 
by himself or by his institution 
unless he intelligently takes ad- 
vantage of books, magazines, | 
and courses which have been 
prepared to meet his needs, and) 
thus utilizes a very vital oppor- 
tunity for promoting his suc- 
cess in banking. He must 
analyze the situation carefully, 
planning and selecting his edu- 
cational work so that it will be; 
of real value to him, either in 
helping to find his particular’ 
field in banking, or te become) 
more effective and valuable in 
a field already chosen. He 
should consult bank and school 
men and determine what is best 
for him to do if not settled in 
his plans. He must take the 
initiative—Commerce Monthly. 


& 


BOOKS FOR SOLDIERS 
No one seems to have called 
attention to the opportunity for 
propaganda offered by _ the 
books-for-the-soldiers campaign, 
which has not been and is not! 
now socialist propaganda, or 
anti-socialist propaganda, or 
suffrage or anti-suffrage propa- 
ganda, but simply book propa- 
ganda, There are our soldiers, 
thousands of them, in a foreign 


country whose language hardly| 


any of them know, with empty 
time on their hands, and all we 


do is to search shelves for books) 


that we’ve forgotten to throw 
away! It is absurd.—New York 


Tribune. 
Or 


A GOOD THOUGHT FOR 
RECONSTRUCTION 
“THe INVENTION of printing 
added a new element of power 
to the race. From that hour, 
in a most especial sense, the 
brain and not the arm, the 
thinker and not the soldier, 


books and not kings, were to! 


rule the world; and weapons, 
forged in the mind, keen-edged 
and brighter than the sunbeam, 


were to supplant the sword and | 


the battle-axe—Whipple. 











The 
Law 

of Bank 
Checks 


By John E. Brady 


Or THE New York Bar 


A Useful Book for Every Practical Banker 


Covers the entire body of law relative to checks. Will keep 
the banker out of legal difficulty and save him many times 
its costs. 


Some phases of bank check law made clear by this book: 


ALTERED CHECKS INDORSEMENTS 
FRAUDULENT INDORSER’S_ LIABIL- 
CHECKS ITY 
FORGED CHECKS DRAWER’S LIABILITY 
MEMORANDUM RIGHTS OF HOLDER 
CHECKS PRESENTMENT FOR 
CHECK AS_ ASSIGN- PAYMENT 
MENT NOTICE OF DISHONOR 
CHECK AS GIFT PROTEST 
OVERDRAFTS DEPOSIT OF CHECKS 


POSTDATED CHECKS COLLECTIONS 

STALE CHECKS PAYMENT 
TRAVELERS’ CHECKS STOPPING PAYMENT 
LOST AND STOLEN COLLECTION 


CHECKS THROUGH CLEAR- 
NEGOTIABILITY ING HOUSE 
SIGNATURE AND CERTIFICATION 

FORM EFFECT OF 
CONSIDERATION INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 


FREE EXAMINATION COUPON 
Bankers Pus.isuine Co., 
253 Broadway, New York. 
You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 


otherwise we will return to you in 5 days in good 
condition. 
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BANKING BY-PRODUCTS 

(Continued from page 1) 
than to learn a language; particu- 
larly to-day a knowledge of the 
Spanish language is going to be 
increasingly valuable to anyone 
who is in bank work The great 
future in banking, in my judg- 
ment, is in connection with the 
foreign banks. We have a bank- 
ing system now that permits of it, 
and people are more interested in 
the establishment of the mercan- 
tile marine than they have ever 
been before. We are going to push 
out, and the men who have the op- 
portunities for usefulness are going 
to be the men who have the 
knowledge of some other language 
besides the English language. 1) 
think the field of South America fs ; 
one of the greatest fields that we 
ean enter. It is nearby, and a 
knowledge of Spanish is of great 
help there, 
o - 

Any bank clerk can increase his | 
usefulness and opportunities by | 
the knowledge of shorthand. It is 
one of the great stepping-stones to 
an executive position to-day. The 
man who learns shorthand, and 
will also learn other parts of the | 
business in which he is engaged, 
comes into close touch with the 
executives. He sees the principles 
that they follow. After a while 
his information is such that he is 
too useful to be a stenographer, | 
and he is perhaps made a chief | 
clerk or junior officer. I know two | 
men in Philadelphia who started | 
as stenographers and are to-day 
presidents of two of the largest 
banks in Philadelphia. One of 
them, Mr. X, went to Mr. C and | 
applied for a clerkship. He was 
told that he could not be employed 
because he did not know short- 
hand. Mr. X went away and 
learned shorthand, and when he 
had mastered it he again applied 
to Mr. C for the position, and was 
taken. He became Mr. C’s private 
secretary, then a junior officer, 
and to-day he is president of a 
very large and important bank. 
The case of the other is quite sim- 


flar, 
& 
KEEP ABREAST 


Hence it behooves America’s | 
younger banking generation to 
keep abreast of the progress 
that is being made. Real busi- 
ness_ ability, together with 
banking knowledge, will prove 
invaluable assets to the man 
who aspires to reach the top in 
the banking profession. Com-| 
bined with an ability to over-| 
come disappointments, a will- 
ingness to work hard and work 
late, a keen insight into human| 
nature, and, withal, a personal- 
ity that makes friends, these 
qualities will inevitably bring 
success to the young bank man, 
just as like qualities, otherwise 
directed, will inevitably bring | 








JUST ISSUED 


Bank Law and 
Taxation Digest 


By MILTON W. HARRISON 


Secretary Savings Bank Section American Bankers 
Association, Assistant Educational Director 
American Institute of Banking 





A CAREFUL COMPILATION OF THE BANKING AND 
TAXATION LAWS OF THE VARIOUS STATES 


Part I is arranged in chart form, with parallel 
columns, so that the laws of the various states on any 
subject may be easily compared. The commercial 
laws covered are those a knowledge of which is re- 
quired by most bankers in their every-day business. 

Covering as this does, in convenient form 
for reference to the laws of any state, all the 
law required by the busy banker in his daily 
work, Part I alone is worth the price of the 
book. 


Part II by its arrangement of the laws of each 
state under similar headings also permits of easy com- 
parison and study of the variations in state require- 
ments. 

Part III is an unusually valuable contribution to 
the discussion of bank taxation in the various states, 
which will be useful alike to the student and to the 
banker. 

Substantially bound in buckram, 7 x 10 ins., clear, 
readable type. Price, $2.50 by mail postpaid. 
Copies sent on approval. Use blank below. 


THE BANKERS PUBLISHING COMPANY 
253 Broapway, NEw York 
Bankers PusiisHinc Company, 253 Broapway, New York 


Please send for free examination Mr. Harrison’s “Banx 
Law AND Taxation Dicest.” After five days’ examination 
I will either return it or remit the price, $2.50. 


NAME 
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success to any man anywhere 
else in this great universe.— 


Frederick W. Gehle. 


7 
BOOKS RECEIVED 
TrapiInc witH THE Far East. 
Compiled by the Irving Na- 
tional Bank. Gives the out- 
standing conditions and fac- 
tors in trading building in the 
Orient. 261 pages. Gratis. 
Practica Exportinc. 4th edi- 
tion, revised. By B. O. Hough, 
Contains sound information 
and advice on export trade. 
529 pages. Price, $5.15. 
Banker’s Crepir Manuva. By | 
Alexander Wall. Gives a 
complete survey of the credit | 
department — its obligations | 
and its opportunities, showing 
how to systematize and stabil- 
ize operations. 247 pages. 
War Borrowinc. By Jacob H. 
Hollander. Reviews the part 


public credit has played in our | 


national defense during the 
recent war. 215 pages. Price, 
$1.65, delivered. 


Special Offer 


THE BANKERS  PUB- 
LISHING CO. is in 
position to make the follow- 











ing Special Offer on Paine’s 

important books on Banking 

Laws: 

Paine’s National Banking Laws 
(Seventh Edition) 

Paine’s New York Banking Laws 
(Seventh Edition) and Supple- 
ment 

Paine’s Summary of Failed Savings 
Banks (Second Edition) 

Paine’s Analysis of the Federal Re- 
serve Act 

Regular price of these valua- 

ble works, $17.50; if ordered 


at one time, 512.00. 


These books should be 
in every Bank Library 


The Bankers Publishing Co. 


253 Broadway, New York 





Bank 
Deposit 
Building 


Practical and Proved Methods o 
Increasing Your Business and 
Holding It 


By W. R. MOREHOUSE 


Assistant Cashier Guaranty Trust and 
Savings Bank, Los Angeles, Cal. ; 
President Financial Advertisers’ 

Association 


ike ~ book, as its name implies, deals with building bank 
deposits—not in the sense of a spectacular increase by 
‘forced methods—here to-day and gone to-morrow—but 
| baibding for permanent growth, This is the keynote of Mr. 
| Morehouse’s book and attention is paid to holding old busi- 
/ness as well as to winning it in the first place. 
There is nothing theoretical about Mr. Morehouse’s 
‘book. All the methods recommended have been tried and 
found successful. Mr. Morehouse is himself one of the 
officials of a bank that has been highly successful and on 
_account of his knowledge of advertising matters has been 
chosen President of the Financial Advertisers Association 
and Editor of the Bulletin, which deals exclusively with bank 
advertising. Mr. Morehouse is also well known to bankers 
‘on account of his frequent contributions to The Bankers 
Magazine. 

At this time when strong and united efforts are being 
made far and wide to promote thrift and saving, the study 
of a book like “Bank Deposit Building’’ will not only 
stimulate the banker’s patriotic duty, but will add to his 
legitimate profits as well—a combination of “‘doing good 
and making money,” as Benjamin Franklin once put it. 

“Bank Deposit Building” is a handsomely bound book 
of 260 pages, printed on fine paper, with more than 40 
illustrations. The price is $3.00 and return of the blank 
below will bring a copy for personal examination. 


THE BANKERS PUBLISHING CO. 
253 Broadway, New York, U. S. A. 











BANKERS PUBLISHING Co., 
253 Broadway, New York. 
Please send for free examination a copy of Mr. More- 
house’s “Bank Deposit Building.” After five days’ examina- 
tion I will either return the book or remit the price, $3.00. 
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Conruicr or Laws RELATING z0| 
Bits anp Nores. By Ernest | 
G. Lorenzen. Examines and} 
discusses these rules to ascer-| 
tain which of them would be} 
the most appropriate for! 
adoption in the framing of a| 
uniform law on the subject in| 
the United States. 337 pages. | 
Price, $5.15. 

TRAINING OF A SALESMAN. By} 
William Maxwell. Gives in| 
practical and inspiring form) 
talks that build up good sales- 
manship. 221 pages. Price, 
$1.65. 

Avpitors. By Francis W. Pix- 
ley. Gives the duties and re-| 
sponsibilities under the com- 
pany acts, partnership acts, 
and acts relating to executors 
and trustees, and to private| 
audits. 732 pages. Price, 
$7.50. 

Our Pustic Desr. By Harvey 
E. Fisk. Gives in concrete | 
form a complete description 
of United States securities 
and the history of indebted- 
ness. 126 pages. Gratis. 

GovERNMENT OWNERSHIP OF 
Pusiic Utimires IN THE 
Unirep States. By Leon 
Cammen. Analyzes the eco- 
nomic and political factors in- 
volved in governmental con-| 
trol of industri¢s. 142 pages. 
Price, $1.65, delivered. 

ForeicN Excuance. By Hon. 
Robert L. Owen, U. S. Sen- 
ator of Oklahoma. Presents 
a plea for a Federal Reserve 
Foreign Bank to put _ the 
American dollar at par in 
foreign exchange. 79 pages. 

Frperat Reserve Act. By Hon.| 
Robert L. Owen, U. S. Sen- 
ator of Oklahoma. Gives the 
principles and unique origin 
of the Federal Reserve Act. | 
107 pages. 


ro) 


“Do you believe that a college 
education helps a boy in busi- 
ness life?” Sure I do. My 
son was a champion sprinter 
at college, and now he has a 
position as bank runner.” 

—Baltimore American. 








When You Learn That Some of 
Your Methods Are Not the Best, 
What Do You Do? 


When the National Banks were obliged to 
keep their books so that accurate statements 
could be made as to unearned discount and in- 
terest earned but not collected, better book- 
keeping became necessary and better bookkeep- 
ing proved the futility of the old approximate 
accuracy. 

Which do you want? 

We have had prepared one of our Bankers’ 
Handy Series, showing in a way practical and 
easily understood how to keep your books exact, 
day by day. Federal auditors endorse and 
recommend this book. 

Prepared especially to meet the needs of the 
National Banks, it is equally adapted for the 
use of State Banks and Trust Companies—any 
institution, in short, which believes in accurate 
bookkeeping. 

The title of the book is “ACCRUED IN- 
TEREST RECEIVABLE AND PAY- 
ABLE,” by Howard M. Jefferson, Auditor 
of the Federal Reserve Bank of New York. 
It answers just the questions every bank will 
ask. Forms in colors show bookkeeping meth- 
ods and make the whole matter clear. 100 


pages, bound in boards. Price $1.00. 


THE BANKERS PUBLISHING CO., 
253 Broadway, New York. 


Special prices for quantity lots bearing imprint of Bank for 
distribution . 


253 Broadway, New York. 


Enclosed is $1.00 for which send us one copy 
of Jefferson’s “‘Accrued Interest Receivable and Pay- 
able,” with the privilege of returning if not satisfactory. 


| 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 

efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 


The Practical Work ef a Bank. By William H. 
Kniffin, Jr. Covers every phase and detail ot 
the operation ef a moderna bank. There isn't 
a single practical banking problem or detail 
of bank administration that this book doesn’t 
take up carefully and describe in detail. Tells 
how to increase the efficiency of a bank— 
hew to make the work run more smoethly— 
hew to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 


Trust Cempanies; Their Organization, Grewth 
and Management. By Clay Herrick. Describes 
in detail the actual! organization and opera- 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable fer every 
trust cempany efficer. The author was for 
many years connected with the Cleveland 
Trust Cempany in important capacities and 
speaks with authority. 606 pages. Price, 
$4.00, postpaid. 


The Law of Bank Checks. By John Hdson 
Brady. A complete explanation of the rules 
of law applicable to the issuance, delivery, 
transfer, collection, payment, etc., of bank 
checks and the rights and responsibilities of 
banks in dealing with these instruments. 
Full text of the Negotiable Instruments Law, 
now in force in 46 states, showing the 
changes made in the statute by the different 
states. Carefully indexed. 460 pages. Price, 
$4.00, postpaid, 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trust and Savings 
Bank of Los Angeles. 82 actual letters, re- 
preduced by multigraph, designed to meet 
every need of erdinary bank correspondence. 
Special attention given te letters which build 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the result of a long study of this im- 
portant subject. Price, $5.00, postpaid. 





BANKERS PUBLISHING CoO., 
253 Broadway, New York: 

Send on the fellowing boeks on banking and I 
will try them out. If I don’t find them satisfac- 
tory, I may return the beeks within five days at 
YOUR expense. I enclese one dellar merely as a 
deposit te be refunded without quibble er question 
whould I return the boeks. If I decide te keep 
them I will remit the balance in monthly payments 
of $3 each. 

(Censult list above for exact tities and fill in your 
selection here.) 


Address... 


You may place my name on your list to receive 
BOOK TALKS each month. 





Commercial Paper, Acceptances, and the A - 
sis of Credit Statements. By William a 
Knifin, Jr. This is a thoroughly practica) 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages. 
Price, $2.60, postpaid. 


2000 Points for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad- 
vertising copy for you. It contains 200@ sug- 
gestions for the wording ef as many bank ads. 
—strong copy bringing out vita! points in a 
clear and concise way. Adapted to the use 
of cemmercial banks, trust cempanies, safe 
deposit companies and savings banks. 170 
pages. Price, $1.75, postpaid 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 
in holding and making old ones more profi- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00, delivered. 


The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and il- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access te all ef the correspondence and 
records bearing on any particular transac- 
tion. Author has made a careful study and 
investigation of the subject. 100 pages. Co- 
piously illustrated and indexed. Price, $1.00, 
delivered. 


The Elements of Foreign Exchange. By Frank- 
lin Escher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the meney 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants te get a clear tdea of how foreign 
exchange works without going toe deeply into 
it. Seventh Edition. Price, $1.35, postpaid. 

How to Examine Simply fill in the 
These Valuable title of the books 
Banking Books you want for exam- 
at Our Expense ination on the free 

examination coupon 

at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Topay. 














eal oo . JUNE, 1919 


ce ¢ Chase National Bank 


Se THE CITY OF NEW YORK 57 BROADWAY 


Capital . - $10,000,000 
Surplus and Profits : 18,363,000 


Deposits (May 12, 1919) - - 365,309,000 


A. BARTON HEPBURN, Chairman of the Advisory Board 
ALBERT H. WIGGIN, Chairman of the Board of Directors 











EUGENE V. R. THAYER, President 
SAMUEL H. MILLER, Vice-President WILLIAM P. HOLLY, Asst 
EDWARD R. TINKER, Vice-President GEORGE H. SAYLOR, Asst 
CARL J. SCHMIDLAPP, Vice-President M. HADDEN HOWELL, Asst. Cashier 
GERHARD M. DAHL, Vice-President S. FREDERICK TELLEEN, Asst. Cashier 
ALFRED C. ANDREWS, Cashier ROBERT I. BARR, Asst, Cashier 
CHARLES C. SLADE, Asst. Cashier SEWALL 8S. SHAW, Asst. Cashier 
EDWIN A. LEE, Asst. Cashier LEON H. JOHNSTON, Asst. Cashier 
WILLIAM E, PURDY, Asst. Cashier OTIS EVERETT, Asst. Cashier 


CHARLES D. SMITH Asst. Cashier GEORGE E. SCHOEPPS, Asst. Cashier 


- Cashier 
. Cashier 


DIRECTORS 
. W. CANNON J. . HILL E. R. TINKER = V. R. THAYER 
. B. HEPBURN . C. JACKLING H. B. ENDICOTT J. SC a APP 
A. H. WIGGIN . A. SAYLES E. T. NICHOLS G. M. DAHL 
J. J, MITCHELL . M. SCHWAB N. CARLTON A. FLETCHER 
. E. TRIPP . H. MILLER F, H. ECKER 


WE RECEIVE ACCOUNTS OF Banks, Bankers, Corporations, Firms or Individuals 


on favorable terms, and shall be pleased to meet or correspond with those 


who contemplate making changes or opening new accounts. 


FOREIGN HXCHANGE DEPARTMENT 


























Five Offices in New 
York and Brooklyn 


HE Franklin Trust Company now has two 
offices in the Borough of Manhattan and 
three offices in the Borough of Brooklyn and 
is thus especially well equipped to handle the 
New York collections and other banking busi- 
ness of out-of-town bankers and business men. 

Our new Madison Avenue office at 40th Street is only a step 
from the Grand Central Station and not far from the Pennsylvania 
Station. You are cordially invited to call upon us when you are 
in New York. 


Franklin Trust Company 


Established 1888 
Madison Avenue and 40th Street 


BROOKLYN OFFICES: 
166 Montague Street 509 Fulton Street 


46 Wall Street 





1001 Waliabout Market 






































OFFICERS 


EFFINGHAM B. MORRIS, 
President 
WM. NEWBOLD =. 
Vice- ceneatent 
ALBERT ATLEE JACKSON, 
Vice- President 
GEORGE H. STUART 3rd, 
Treasurer 
SAMUEL W. MORRIS, 
Secretary 
THOMAS 8. mornEee, 
ast. ‘Treasurer 
F. LEWIS BARROLL 
Asst. Secretary 
EDWARD T. STUART, 
Asst. Treasurer 
JONATHAN M. STEERE 


Trust Officer 
G. L. BISHOP, JR. 
Asst. Trust Officer 
LARDNER HOWELL, 
Real Estate Officer 
JOHN M. OKIE 
Asst. Real Eatate Officer 





CHARTERED 1836 


Capital and Surplus, $10,000,000 


GIRARD Trust COMPANY 
PHILADELPHIA 


























Napier tole ed the largest com- 
mercial business and having the 
greatest volume of bank deposits of 
any State Bank or Trust Company in 
the West, this Bank employs the most 
approved, modern methods to insure 
the expeditious handling of the ac- 
counts of its city and out-of-town 
depositors. 





BOARD OF DIRECTORS 





FRANK H. ARMSTRONG, President 
Reid, Murdoch & Company 

CLARENCE A. BURLEY, Attorney 
and Capitalist 

R. T. CRANE, JBR., President Crane 
Company 

HENRY P. CROWELL, President 
Quaker Oats Company 

HALE HOLDEN, Regional Director 
U. S. Railroad Administration 

MARVIN HUGHITT, Chairman Chi- 
cago & Northwestern Railway Co. 

EDMUND D. HULBERT, President 

CHAUNCEY KEEP, Trustee Marshall 
Pield Estate. 


Capital and Surplus 


$12.000,000 


Established 1857 
MEMBER FEDERAL RESERVE SYSTEM 


CYRUS H. McCORMICEK, Chairman 

SEYMOUR MORRIS, Trustee L. Z. 
Leiter Estate 

JOHN President 
Pullman Company 

EDWARD IL. RYERSON, 

JOHN G. SHEDD, President Marshall 
Field & Company 

JAMES P. SOPER, President Soper 
Lumber Company 
Sprague Warner & C 

112 West Adams Street 


International Harvester Company 
Ss. RUNNELLS, 
Chairman 
Joseph T. Ryerson & Son 
ORSON SMITH, Chairman 
ALBERT A. to Chairman 
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America Is Building 


A nation wide building movement has 


‘ begun. To supply housing needs long 
of . neglected is the first task ; to provide 
, for future growth is the other. This 
« movement is undoubtedly the forerun- 


ner of great progress in the industrial 
and commercial life of the nation. To- 
day the financial system of the United 
States is preparing itself accordingly 
—making ready to meet any de- 
mands, domestic or foreign, that may 
be made. 


In New York, the Metropolitan Trust 
Company is prepared to furnish Amer- 
ican business men, banks and other 
financial institutions with an entirely 
modern banking service in which the 
spirit of cooperation is a prominent 
factor. It is our pleasure to answer 
inquiries. 








Capital $2,000,000 Surplus $4,000,000 


Metropolitan Trust Company 


of the City of New York 


l. 60 Wall St. 716 Fifth Ave. 





Member of Federal Reserve System 
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A Bank that Has Not 
Outgrown Personal Contact 
with Its Customers 


HE mutual value of personal acquaintance and 

relationship between our officers and our cus- 
tomers has, from an early date, been recognized by 
this institution. It was foreseen that as the bank 
grew larger the tendency might be to reduce busi- 
ness transactions to a mere mechanical routine and 
thus lose this valuable personal contact. To over- 
come this possibility it has been our policy to keep in 
close touch with our customers and to ascertain and 
conform whenever possible to their requirements. 














National i | r Tae | hi 
Park Bank | SP: ~ | | i 
of | Soh 


New York 


Resources over $250,000,000 








As seen between the columns of St. Paul’s Chapel 
























































The Merchants National Bank 
Of the City of New York 
42 Wall Street 


-FOUNDED 
1803 


Capital, Surplus and Undivided Profits over $4,500,000 


A correspondent of your own selection to represent 
your interests in New York is as necesssary to complete 
your equipment for business as before the passage of 
the I’ederal Reserve Act. 


This bank’s reputation for good service and fair deal- 
ing has endured through 116 years of continuously 
successful banking. 


Your inquiries are respectfully invited. 

















THE TRUST TRUST, COMPANY o CUBA 


HAVANA. 


Seated $500,000 testes, $600, 000 





A General Special 
Banking Attention 
and Trust paid to 
Business Collections 
J. P. Morgan & Ce., New York . 
PRINCIPAL The poe dmnnee raed gm theca ,—_— Bank, (Chicago 
CORRESPONDENTS L.loyd’s Bank, Limited—Kleinwort, Sons & Co.,. London 


Morgan, Harjes & Co., Paris 


























Scandinavian Trust Company 


56 Broadway 


New York 


Member Federal Reserve Bank of New York 


OPENED FOR BUSINESS 


JUNE 11, 1917 


Condensed Statement Feb. 21, 1919 


ASSETS 
Discounts... .$25,156,722.57 
191.95 
6,041,638.62 


Loans and 

Overdrafts 

Bonds and Securities..... 

Cash on Hand and in 
Banks 

Accrued Interest and 
counts Receivable 

U. S. Bonds Borrowed... 

Customers Liabilities Un- 
der Letters of Credit 
and Acceptances, Etc.. 


5,810,525.48 
100,878.83 
650,000.00 


92,720.00 


$37,852,677.45 


LIABILITIES 
$1,000,000.00 
1,500,000.00 
384,318.70 
8,520.00 


Capital 
Surplus 
Undivided Profits........ 
Unpaid Dividends........ 
Reserve for Unearned In- 
terest, Taxes, Ete 280,039.04 
Accrued Interest Payable. 73,321.92 
Deposits 30,102,257.79 
Bills Payable with Federal ‘ 
Reserve 2,615,000.00 
Rediscounts with 
Reserve Bank 1,146,500.00 
U. S. Bonds Borrowed.... 650,000.00 
92,720.00 
$37,852,677.45 


Federal 


Letters of Credit and Ac- 
ceptances 


Officers 


Vv. OSTROM 

Vice-President 
Vice-President 
Vice-Pres. and Treas. 


B. E. SMYTHE 
J. B, GILFILLAN, Jr. 
M. F. BAYARD 


‘ President 
DANFORTH CARDOZO 
Cc. Cc. KELLEY 
E. J. WHALEN 


Secretary 
Secretary 
Secretary 


Asst. 
Asst. 


Directors 


JOHS. ANDERSEN 

J. Andersen & Company 
PHILIP G. BARTLETT 

Simpson, Thacher and Bartlett 
CHARLES E. BEDFORD 

Vice-Pres. Vacuum Oil Co. 
JAMES F. BELL 

Vice-Pres. Washburn-Crosby Co. 
JOHN E. BERWIND 

y.-Pres. Berwind-White Coal Mining Co. 
R. R. BROWN 

First Vice-Pres. Amer. Surety Co. 
WILLIAM R. COB 

Chairman Johnson & Higgins 
GERHARD M. DAHL 

Vice-Pres. Chase National Bank 
Ss. E. DAHL 

Centralbanken for Norge, 
W. EDWARD FOSTER 

Treas. Amer. Sugar Refining Co. 
SAMUEL L. FULLER 

Kissel, Kinnicut & Company 
EDWARD F. GEER 

Shipowner 
CHARLES 8S. HAIGHT 

Haight, Sandford & Smith 


Christiania 


CHARLES HAYDEN 

Hayden, Stone & Company 
G. K. HEGGE 

Den Norske Creditbank, Christiania 
EDWIN 0. HOLTER 

Attorney 
FREDERICK W. HVOSLEF 

Bennett, Hvoslef & Co. 
Cc. M. MACNEILL 

President Utah Copper Co. 
ALEXANDER R. NICOL 

President Atlantic, Gulf & West Indies 

Steamship Lines 

ALEXANDER V. OSTROM 

President 
BIRGER OSLAND 

en’l West. Agt. Norwegian-Amer. 
VIKTOR PLAHTE 

Andresens Bank, Christiania 
BE. A. POTTER, JR. 

Pres. Finance & Trading Corp. 
E. A. CAPPELEN SMITH 

Guggenheim Brothers 
NIEL A. WEATHERS 

Simpson, Thacher and Bartlett 


Line 


Norwegian Advisory Board 


CHR. BONGE 
Bergens Kreditbank, Bergen 
F. BRUENECH 
Christiania Bank of Kreditkasse, Christiania 
8. E. DAHL 


Centralbanken for Norge, Christiania 
CHR. 


G. K. HEGGE 
Den_ Norske Creditbank, Christiania 


KR. JEBSEN 

Bergens Privatbank, Bergen 
VIKTOR PLAHTE 

Andresens Bank, Christiania 


THAULOW Den Nordenfjeldske Kreditbank, Trondhjem 
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THE CITIZENS NATIONAL BANK 


OF NEW YORE . 


Established 1851 





Condensed Statement May 12, 1919 


ASSETS 
: ans and Discounts $34,370,626.31 
- S. Bonds and Certificates ..............cc00.. 4,831,792.64 
Oiher Bonds, Securities, etc a 7 see 068.00 
Due from Banks and Exchanges % 332,236. 4 
Cash and Due from Federal Reserve Bank.... ,695. 
Customers’ Guarantees i, 809, 65. 34 


Capital and Surplus $5,000, 
Undivided Profits. - 
Unearned Discount 264, 047.94 
Reserved for Taxes. 353, 705.80 
Circulation 1, 000, 000.00 
Letters of Credit and Acceptances 1 ‘876, 989.30 
Deposits: 
. S. Government 2 , 0 
3, 7,05 


1.33 
yun 31 47,480,320.64 
$56,814,384.26 











EDWIN S. SCHENCK, President 
GARRARD COMLY, Vice-President ALBION K. CHAPMAN, Cashier _ 
JESSE M. SMITH, Asst. Cashier JAMES MCALLISTER, Asst. Cashier 
WILLIAM M. HAINES, Asst. Cashier CLIFFORD R. DUNHAM, Asst. Cashier 
ROBERT B. RAYMOND, Mer. Foreign Dept. 


Foreign Exchange, Commercial and Travelers’ Letters of Credit 

















Merchants-Mechanics First National Bank 
BALTIMORE, MARYLAND 


Capital and Surplus Total Resources 


$4,000,000 $50,000,000 
The Largest National Bank in the South 


We place at your disposal a service based on the efficiency and experience gained 
during more than a century. We shall appreciate any business directed 
to us and give it careful and prompt attention. 


JOHN B. RAMSAY, Vice-President and Chairman of the Board 
HENRY B. WILCOX, Vice-President CHARLES HANN, Assistant Cashier 
JOHN B. H. DUNN, Vice-President J CLEVELAND WANDS, Assistant Cashier 
SAMUEL W. TSCHUDI, Cashter JOHN T. FLYNN, Assistant Cashier 












































OFFICERS 
Cuetirs A, AUSTIN 
“oo The remarkable pro- 
CHARLES D. MAKEvVEACE : 

Vice-Presiden. 

H. .. CAMPBFLL gress of the Mercantile 

Vice-President and Secretary 

Peter S, Durvee 
Vice-President 

J. C. TRAPHAGEN 





in its two years of existence is under- 





lee gaa stood if you read the accompanying list 
Joun A, Burns ee ; A 
Trust Officer of Directors. A service sponsored by 
F, R. ParkKIN é : 
Assistant Secretary such a Board proves equally satisfying to 
Joun J. TEAL > ° , Sr 
Assistant Secretary the bank’s clients. You are invited to 
Cornetius J. Murray , “ P 
\ ‘Assistant “Treasurer study the list of Directors both as to the 
James M. Wave al a a - 
Assistant Treasurer reputation of the individuals composing 
i Henry J. Jounston it and their important business connec- ( 
Assistant to the President . 
tions. 
DIRECTORS 
go ee yy Your business will be appreciated at 
Scdue ines tes Miia ti this bank and given every attention. 


EARL D. BABST 

Pres. Am. Sugar Refining Oo. 
EDWARD J. BARBER 

Pres. Barber Steamship Lines, Ince. 
HENRY 8S. BOWERS 

Goldman Sachs & Co., Bankers 
HARRY BRONNER 

Pres. Missouri Pacific R. R. Co. 
FRANK N. B. OLOSE 

Vice-Pres. Bankers Trust Co. 
J. S. COFFIN 

Chairman Franklin Ry. Supply 


Co., Ine, 
DELOS W. COOKE 

Associate Director The Cunard 

Steamship Co., Ltd. 
0. G. DU BOIS 

Vice-Pres. Western Electric Co, 
FREDERICK F. FITZPATRICK 

President The Railway Steel 

Spring Co. 
WILLIAM GIBLIN 

Pres. Mercantile Sete Deposit Co. 
HARVEY D. GIBSC 

Pres. The aca National Bank 
THOMAS HILDT 

Vice-Pres. Bankers Trust Co. 
ALFRED R. HORR 

Financial Vice-Pres. Equitable 

Life Assurance Society 
HERBERT P. HOWELL 

Vice-Pres. National Bank of 

Commerce 
N. D. JAY 

Vice-Pres. Guaranty Trust Co. 
ELGOOD C. LUFKIN 

President The Texas Co. 

JOHN McHUGH 

Vice-President Mechanics & 

Metals National Bank 
THEODORE F. MERSELES 

Vice-President and General Mgr. 

National Cloak & Suit Co. 
ALBERT G. MILBANK 

Masten & Nichols, Lawyers 
SAMUEL H. MILLER 

ice-Pres. Chase National Bank 

SHERBURNE PRESOOTT 

Vice-Pres. Anglo-Am. Cotton 

Products Corp. 


JOHN J. RASKOB 
Vice-Pres. E. I. Du Pont de M 
Nemours & Co. 


JACKSON E. REYNOLDS 


Ss = 











om « Vice-Pres, First National Bank Ti Com an 
a Ss. SARGENT. Jr. “is rust p ly 
er, Peabody & Co., Bankers 
EUGENE V. R. THAYER 5 W. N WW \ 
President’ Chase — Bank ll Broad ay . ork 
EDWARD R. TINKER 


Vice-Pres. Cl » National Bank 
i F.T WALKER Member of Federal Reserve System 


Agent Royal Bank of Canada 
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Let us handle your 
Massachusetts trust business 


In active business since 1875, we have 
established a reputation for careful, ef- 
fective handling of all kinds of trust busi- 
ness for persons and corporations. We act as Agent, Attorney, 
Custodian of Property, Executor and Trustee under will and 
trust agreements. Individuals and corporations having fiduciary 
business in Massachusetts are invited to correspond with the 
president or other officers of the Company. 


CHARLES E. ROGERSON, President 


BOSTON SAFE DEPOSIT 
& TRUST COMPANY 


100 Franklin, at Arch and Devonshire Streets 























INTERNATIONAL TRUST CO. 


115 SUMMER ST. 








45 MILK ST. 


Capital $1,500,000 


BANKING DEPARTMENT SAVINGS DEPARTMENT 
TRUST DEPARTMENT REGISTRAR & TRANSFER DEPT. 
LIBERAL ACCOMMODATIONS 


BOSTON, MASS. 


Surplus $1,500,000 











OFFICERS 
CHARLES G BANCROFT, President 





FREDERICK AYER, Vice-President 


CLIFFORD B. WHITNEY, Treasurer 


CECIL Q. ADAMS 
SAMUEL G. ADAMS 


HENRY L. JEWETT, Vice.Pres. & Sec. 


HOWARD NORTON, Asst. Sec. 


JOHN M. LONG 
CHARLES G. BANCRO FT RGE B. 
THOMAS BARBOUR WM. J. McGAFFEE 
sMER J Ps. ROBERT M. MOR 
EDWIN P. bg WILLIAM A. MULLER 
ALONZO N BURBANK AMES J. PHELAN 
WM. M. BUTLER — W. RICE 
HENRY V. CUNNINGHAM MUND H. =Alnor 
WENDELL ENDICOTT a POREN D. TO 


OLIVER M. FISHER 


A. FRANCIS HAYDEN, Trust Officer 
CHESTER B. PIERCE, Asst. Treas. 
A. EDWARD GARLAND, Asst. Sec. 


DIRECTORS 
WALTER B. HENDERSON 


HENRY F. HURLBURT 
HENRY L. JEWETT 


LE 
HERBERT aul WINSLOW 
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INTERNATIONAL BANKING 
through the Chicago Center 


AVE YOU THOUGHT of Chicago as a center of inteznational trade? 
Have you realized that Chicago is the logical center for the in- 
ternational banking of the United States ? 
Chicago’s position as the natural capital of the vast food, fuel, 
iron and lumber-producing territory of the Middle West demanded 
and has resulted in 


The CONTINENTAL end 
COMMERCIAL 


BANKS 


at the service of the nation and the world in this wonderful year of oppor- 
tunity that ushers in world reconstruction and international amity. 





Are you seeking to establish your 
business on international lines, or at 
least on national lines ? Then you re- 
quire just such a broad and comprehen- 
sive financial service as The Continental 
and Commercial Banks afford. 

With resources of $440,000,000 and 
over, these Banks are able to partici- 
pate in large undertakings important 
to the United States and every part 
thereof and important to other coun- 
tries of the League of Nations. 

Briefly outlined in its main features, 
the service of The Continental and 
Commercial Banks is as follows: 


Commercial Banking, Foreign and 
Domestic 

Financing Industries, Municipalities, 
Railroads, Public Utilities 

Financing Government Issues 

Financing Foreign Trade; Letters of 
Credit and Travelers’ Cheques 

Personal Trust Service 

Corporate Trust Service 

Corporate Agency Service 

Safekeeping of Foreign and Domestic 
Securities 

Investment Securities 

Savings 

Safe Deposit 


Continental and Commercial NATIONAL BANK 
Continental and Commercial Trust AND SAvincs BANK 
CHICAGO, U.S. A. 
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The Corn Exchange National Bank 
OF CHICAGO Re iy 
Capital, $3,000,000 Surplus, $7,000,000 


Undivided Profits, $1,593,000 


OFFICERS 


Ernest A. Hamill . w ° President 
Charles L. Hutchinson . Vice-President 
D.A. Moulton . . . Vice-President 
Owen T. Reeves, Jr. - Vice-President 
J. Edward Maass . . Vice-President 
Norman J. Ford. . . Vice-President 
James G. Wakefield. . . «. Cashier 
Lewis E. Gary . . Assistant Cashier 
Edward F. Schoeneck, Assistant Cashier 
James A. Walker . Assistant Cashier 
Charles Novak . Assistant Cashier 
Joseph C. Rovensky . Assistant Cashier 


























DIRECTORS 
Watson F. Blair Charles H. Hulburd 
Gheuncey B. Borland Charles L. Hutchinson 
dward B. Butler Martin A. R peueee 
Benen" paspenter J. Harry Se 
e M. Car Edward A. “shedd 
Seoon A. Hamill Robert J. Thorne 


Charles H. Wacker 


Foreign Exchange _Letters of Credit | Cable Transfers 








OF CHICAGO 


| Drovers National Bank 


Capital and Surplus, $1,000,000 





| 
Has for over thirty-six years rendered effi- 
| cient and quick service to its correspondents 


Officers Directors 
WM. ©. CUMMINGS, President AVERILL TILDEN WM. C. CUMMINGS 
GATES A. RYTHER, Vice-President 
FREDERICK N. MERCER, L. B. PATTERSON BRYAN G. TIGHE 
Vice-President 
GEORGE A. MALCOLM, Cashier JOHN FLETCHER GATES A. RYTHER 


HARRY P. GATES, Asst. Cashier 
DALE E, CHAMBERLIN, Asst. Cashier MERRILL W. TILDEN H. J. AARON 
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CAPITAL and 
SURPLUS 











$7,000,000 


DEPOSITS 
$50,000,000 











A Bank of 
Service and Safety 


Charter Member 
Federal Reserve 
Bank of Chicago 





Under 





CENTRAL [TRUST 


COMPANY of IMinois 


125 West Monroe Street 
111 South LaSalle Street 


(Centrally Located ) CHICAGO 














National, State and 
Clearing House 
Supervision 


Correspondence 
Invited 


ACCOU 








EFFICIENTLY 
equipped to handle all 

usiness pertaining fo 
banking, and offer a com- 
plete service fo accounts 
of banks, corporations, 
firms, and individuals 


NTS OF BANKS 


AND BANKERS RECEIVED 








INANCIAL institutions, corporations and in- 
dividuals whose interests require a Detroit 
connection will find this bank equipped to render 
distinctively efficient service. 
With capital and surplus of $7,500,000, and re- 
sources of over $76,000,000, it is in closest touch 
with the entire business and financial situation. 


First-?0L Detrorr | 
NATIONA! BANK 


Detroit 


Member Federal Reserve Bank Michigan 









































In Southern California 


Banking institutions, corporations and 

















individuals having business transactions in 
Los Angeles, will find this bank equipped 
to render the most efficient service. 
Established in Los Angeles since 1890, the 
Guaranty Trust and Savings Bank is looked 
upon as one of the leading institutions in 
Southern California. 


Capital $1,500,000 Resources $25,000,000 


Guaranty mst: Bank 
Spring at 7th. St. commits. Los Angeles 
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SOUTHWEST 
CATTLE LOAN CO. 


JNO. L. KNORPP, President and General Manager 


Se 








OFFICERS AND LCIRECTORS 





THOS. BE. WIEBOR oo 6060060 Chicago ee Kansas City 
President, Wilson & Co., Inc. Assistant Treasurer 
R. W. McCURDY..Independence, Mo. Judge JAS. COWGILL...Kansas City 
Pres. Home Deposit Trust Co. Pres. Pioneer L. I. Co. of America 
CMAS. Mi. WEisl.....0606<- Kansas City 0. S. BOWMAN ........... Kansas City 
Director, Drovers National Bank Gen. Mgr., Wilson & Co., Inc. { 
@. BD. PEO eco csestcccsces Chicago JNO. L. KNORPP........ Los Angeles 
Asst. Treas., Wilson & Co., Inc, President 
B. B. REYNOLDS........ Los Angeles 
Assistant Secretary 
K City, Missouri L l iforni 
ansas City, Missouri os Angeles, California 


AO 


























DIRECTORS 
W. M. ADDISON, 


Vice-President. 


H. L. CABELL, 
of Branch, Cabell & Co., Bankers & 
Brokers. 

T M. CARRINGTON, 
of Carrington & Co., Leaf Tobacco. 


tT. &. CAREX, 
Capitalist. 

GEORGE L. CHRISTIAN, 
Attorney-at-Law. 

S. DABNEY CRENSHAW, 
Vice-President and Secretary Virginia- 
Carolina Chemical Co. 


CHARLES DAVENPORT, 
Capitalist. 


JOHN C. EASLEY, 
President R. B, Chaffin & Co., Real 
Estate. 


Oo. H. FUNSTEN, 
of Elam & Funsten, Real Estate. 


W. M. HABLISTON, 
President Old Dominion Trust Co. 


GEO. A. HOLDERNESS, 
President Farmers Banking & Trust 
Co., Tarboro, N. C. 

EPPA HUNTON, Jr., 
Attorney-at-Law. 

I. J. MARCUSE, 
Superintendent, American Can Co. 


JOHN M. MILLER, Jr., 
President. 


FREDERICK E. NOLTING, 
Belgian Consul, Banker. 


WILLIAM T. REED, 
President Larus & Bro. Co., 
Tobacconists. 

E. A. SAUNDERS, Jr., 
President E. A. Saunders’ Sons’ Co. 
Wholesale Grocers. 

F. SITTERDING, 
Vice-President 
Power Co. 


GEO. L. STREET, 
President J. R. Johnson & Co. 


CHAS. G. TAYLOR, JR., 
Vice-President and Actuary Atlantic 
Life Insurance Co. 

S. W. TRAVERS, 

‘Treasurer Virginia-Carolina Chemical 
Co. 


JOUN G. WALKER, 
President of Life Ins. Co. of Va. 


B. RAND WELLFORD, 
Attorney-at-Law. 

THOMAS S. WHEELWRIGHT, 
President Virginia Railway and Powe 
Co. 

F. D. WILLIAMS, 
of F. D. Williams & Co., Leaf To- 
bacco Dealers. 

T. C. WILLIAMS, Jr., 

Capitalist. 
JOHN T. WILSON, 


President John T. Wilson Co., Inc., 
General Contractors. 


COLEMAN WORTHAM, 
of Davenport & Co., Insurance, Bankers 
and Brokers. 


Virginia Railway anc 


FIRST N 
NEB LONENE 


BANK 
RICHMOND 
VIRGINIA 





A strong, live, progressive 
institution, offering a ser- 
vice which meets every 
legitimate requirement 


Capital, . $2,000,000.00 
Surplus, . $1,000,000.00 
Resources, $40,000 ,000.00 


OFFICERS 


JOHN M. MILLER, Jr., 


President 
W. M. ADDISON, 


Vice-President 
CHAS. R. BURNETT, 
Vice-President 


ALEX. F. RYLAND, 
Cashier 


Assistant Cashiers 
JAS. M. BALL, Jr. 
O. S. MORTON 
A. K. PARKER 
S. E. BATES, Jr. 
J. E. TYLER, Je. 
JNO. S. HAW, Auditor 


FIRST NATIONAL BANK 


Richmond, Virginia 
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DOMESTIC AND FOREIGN FOREIGN EXCHANGE 
LETTERS OF CREDIT ACCEPTANCES DEALT IN 


Che Bank of United States 


MAIN OFFICE 
FIFTH AVENUE AT 32nd STREET 
NEW YORK 
Resources over - $16,000,000.00 
ACCOUNTS OF BANKS AND BANKERS INVITED 


Interest Paid on Daily Balances 


ONDEENEUUEOUEOUEUOOUOAAUOUEODEOEOOUOOUOOU AOU EOUEOOOOUEOUAOOOUOOUEODEOOEOUEOUOOUEOUEOOEOOEOUONLE 
SHUUEUENEUEOEVEUEUEGEOOEUEAEOEOEOTOD AU ERUAUEOEOUAUEOEOU ATED AD EU OOOO AU EO EOU OED COED EA AEE 


rd 


e 
= 
PROVIDENCE, R. I. 
Assets over . . $70,000,000 
SAMUEL P. COLT, Chairman of the Board of Directors = 

a H. MARTIN BROWN, President 
E JOSHUA M. ADDEMAN Vice-President HENRY B. CONGDON .- Secretary 
5 JAMES M. SCOTT .- Vice-President J. CUNLIFFE BULLOCK - Trust Officer : 
z SAMUEL M. NICHOLSON Vice-President ELMER F. SEABURY .- Assistant Treasurer = 
A FLORRIMON M. HOWE - Vice-President HARRY C. OWEN Assistant Secretary 2 

WARD E. SMITH - - Treasurer HENRY C. JACKSON Assistant Secretary 


ELLERY HOLBROOK, Assistant Secretary 





WNL LAAT ei 


CITIZENS BANK & TRUST Co. 


Tampa, Florida 1919 


GAPITAL, - {Eai425 *4$9;G00; - $250,000.00 
SURPLUS and PROFITS, (earned) $525,000.00 
RESOURCES - - - $8,400,000.00 


Dr. L. A.BIZE President W. W. TRICE, Cashier 
E. M. HENDRY, Vice-President D. H. LANEY, Asst. Cashier 
ISAAC MAAS, Vice-President W. W. BLOUNT, Asst. Cashier 





Transacts a General Domestic and Foreign 
Banking Business. 


Collections a Specialty Careful Attention 
Prompt Remittance 
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AMERICAN 
NATIONAL BANK 


RICHMOND, VA. 


Capital and Surplus, $1,750,000 Resources over $24,000,000 








SECURITY We are in touch 
AND with the leading 
SERVICE banking houses 


are the qualities 
we offer for your 
consideration in 


of the South and 
ofter you the ad- 
vantage of our 














choosing a de- valuable con- 
positary. nections. 
OFFICERS 
OLIVER J. SANDS, President 
H. W. ROUNTREE WM. C. CAMP 
Vice-President Vice-President 
WALLER HOLLADAY O. BAYLOR HILL 
Vice-President Cashier 
D. W. DURRETT STAFFORD H. PARKER 


Assistant Cashier Assistant Cashier 
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| Che Norfolk National 


NORFOLK, VIRGINIA 


ORGANIZED 1885 
UNITED STATES DEPOSITARY 


Hii 


WUAIIUUUULI 










Capital . . . $1,000,000 
Surplus and Profits, $797,000 





President 
Vice-President 
Asst. Cashier 
Asst. Cashier 
Asst. Cashier 


W. A. GODWIN ° 

A. B. SCHWARZKOPF 

J. B. DEY, Jr. .. * 

Cc. S. WHITEHURST 

I. T. VAN PATTEN, Jr. . 


- The Oldest National Bank in Eastern Virginia 


Special attention given to Collections and Remittances 
promptly made on day of payment at current rates. 


nA 














CORRESPONDENTS 
National City Bank, New York; National Bank of Commerce, 
New York; Fourth Street National Bank, Philadelphia; Nat 
= ional Shawmut Bank, Boston; Merchants-Mechanics First 
= National Bank, Baltimore. 


tiny 








Because of its strength, stability 


Bank of Italy 


Head Office: 


San Francisco, Cal. 


and statewide service this institution 
should appeal to banks, bankers, corpo- 
and 


templating new banking connections. 


rations, firms individuals con- 


Branches at 
San Francisco 
Los Angeles 
Santa Clara 
Santa Rosa 
Stockton 
San Mateo 
Livermore 
Hollister 
San Jose 
Modesto 
Fresno 
Merced 


Your coast account with Bank of Italy 
would avail you of its unusual facilities 


through its seventeen branch locations. 





Madera 

Gilroy 

Ventura 

Napa 

Redwooi City 
Capital Paid-Up, 
$5,000,000.00 
Resources 
$90,000,000.00 


Bank of Italy facilities and connections 


are thoroughly adequate to meet with 


big business demands. 


It would please us to be allowed to 
consider the question of acting as your 


correspondent and depository. 
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A Live, Progressive Texas Bank 


Live, progressive, yet thoroughly conservative this 
modern Banking institution is fully equipped in every 
Department to handle the business entrusted to it. 
Collection facilities on Texas points unsurpassed. 


WRITE US ABOUT YOUR TEXAS BUSINESS 


Capital and Surplus - - $2,000,000 
Resources - - - - - 25,000,000 


The Security National Bank 


D. E. WAGGONER, President 
M. H. WOLFE, Vice-Pres. D. D. ROGERS, Asst. Cash. 
S J.McFARLAND, Vice- Pres. J.W. ROYALL, Asst. Cash. 
R. B. STICHTER, Vice-Pres. FRANK AYRES, Asst. Cash. 
W. H. GASTON, Vice-Pres. R. ELDRIDGE, Asst. Cash. 
EDWIN HOBBY, V.-P. & Cas. A. B. KENDRICK, Asst. Cash. 











Organized as Private Bank in 1854 Entered National System 1866 


First National Bank 


Houston, Texas 


Capital $2,000,000 
Surplus 500,000 


Offers to Banks and Bankers 
Facilities perfected during the 


course of Half a Century’s 


Business 


J. T. SCOTT, President 
F. M. LAW, Vice-President G. G. TIMMINS, Assistant Cashier 
W. S. COCHRAN, Vice-President J. L. RUSSELL, Assistant Cashier 
F. E. RUSSELL, Cashier Il. B. BRINGHURST, Assistant Cashier 
J. W. HAZARD, Assistant Cashier 








, THE PEOPLES 
) STATE BANK 


DETROIT, MICHIGAN 





Member Federal Reserve Bank 


Capital, Surplus and Undivided Profits, $6,387,000 
Total Resources Over ; . , $85,000,000 


With nineteen branches in the city of Detroit, this bank 
is in the closest possible touch with the financial pulse of 
its territory, and is able to render a correspondingly efh- 


cient service. 
OFFICERS 
JAMES TT. KEENA, Chairman of the Board 
gr ty W. STALEY - : President CHARLES H, AY EES - Assistant Cashier 
A. SCHULTE - Vice-President ENOCH SMITH .- - Assistant Cashier 
JOuN R. BODDE .- . Vice-President A, H. MOODY =. - - Assistant Cashier 
H. P. BORGMAN : - - Vice-President D. E. LEUTY - Assistant Cashier 
R. W. SMYLIE Vice-President WILLIAM BRAASC H- - Assistant Cashier 
AUSTIN E. WING .- ‘Assistant to President CARROLL H. LAWSON _ - : Bond Officer 
R. T. CUDMORE .- - Cashier GEO. T. COURTNEY - - Auditor 














Austin National Bank | 


AUSTIN, TEXAS 
Capital $300,000 Surplus and Profits $596,000 Resources $4,552,000 


E. P. WILMOT, Presiden: WM. H. FOLTS, Vice-President 
M. HIRSHFELD, Cashier Cc. M. BARTHOLOMEW., Asst. Cashier 


This old established bank is thoroughly equipped in every depart- 
ment. Its strong financial position, efficient management and reputa- 
tion commend it to banks, bankers and individuals requiring a good 
banking connection at the ‘capital of the Union’s largest State. 

We are at the center of an Empire of Business and would like to 
represent you here. 





























GEO. W. LITTLEFIEL = _~ sr an of the Board 
H. A. WROEF, President _ NALLE, Vice-Pres. 
R. C. ROBERDEAU , Vice-Pres. we SCHNEIDER, Vice Pres, & Cashier 
"H. PFAE FFL IN, Asst. Cashier 


For Prompt and Best Service Send Your 
Texas Items Direct to the 


American National Bank 


AUSTIN, TEXAS 
Capital, $300,000 Surplus, $700,000 


Directors Responsibility Over $8,000,000 United States Government Depository 
Will remit in New York, Boston, Chicago, St. Louis, Kansas City 
or New Orleans Exchange when requested. We have unsurpass- 
ed tacilities for collecting on all banking points tin Texas. 
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Merchants Bank of Canada 


Established 1864 


HEAD OFFICE, MONTREAL 
Capital Paid-up .. . . $7,000,000 


THE 


Reserve Fund and Undivided Profits ' 7,574,043 
Total Deposits (April 1919) . . . . 138,000,000 
Total Resources (April 1919) . . . 167,000,000 


Sir H. MONTAGU ALLAN, C.V.O., President 
K. W. BLACKWELL, Vice-President 
D. C. MACAROW, General Manager 
T. E. MERRETT, Supt. of Branches and Chief Inspector 


VIVIAN HARCOURT, New York, N. Y. 
Auditors GORDON TANSLEY, Montreal, P. Q. 
of Deloitte, Plender, Griffiths & Co. 


309 Branches and Agencies Covering Every 
Important Point in Canada 


This Institution gives special care and atten- 
tion to the Accounts of American Banks and 
Trust Companies. 


Interest allowed on Current Balances. 

Collections effected upon the most favorable 
terms. 

Cash Lists credited on day of receipt. 


Transfers of funds from or to New York 
made at Current Rates between Banks. 


Our Foreign Department, Montreal, is at 
the command of any American Bank or 
Trust Company for information or other 
service as well as for business. 


New York Agency: 63 and 65 Wall Street 


Telephone Numbers: Hanover 8057, 8058 
W. M. RAMSAY and C. J. CROOKALL, Agents 


\ London Joint City & Midland Bank, Ltd. 


LONDON CORRESPONDENTS 
1 Royal Bank of Scotland 



































Collections 


in CANADA, WEST INDIES 
CENTRAL and SOUTH AMERICA 


handled promptly and upon the 
most favorable terms by our 


575 Branches 
48. ft 
I me [FOREIGN BRANCHES MEWFOUNDLAND 
Havana 


























ROYAL BANK OF CANADA}, pigeons 
HEAD OFFICE, MONTREAL 

““ Cuba 30 §©British Guiana 3 

= ‘y Porto Rico 3 British Honduras 1 
Messt 4 BAHAMA —— Republic5 Venezuela P 4 

gssau A osta Rica 1 Martinique 
= Nystanos British West Indies 13 i Guadeloupe 2 
ALS! 


1S 
London-New York-Barcelona-Viadivostok 























PORTO en 
uel es | 
Santo“ - ail ‘, | 
Domingo 3 ranches- ++" «a 
5 Branches ST.KITTS @ Jeanticua 
NEVIS @MONTSERRAT 


FF SvAveouré 


Kingston 


_ 
be, Boominica 
3 Qyantinique 


° BARBADOS 
Fe 2 Branches 
—... @ GRENADA 
@T08460 


’ Firanioao 


2 Branches 
ed 


Seyoupad © 









e Puerto 7 o4 

} Cabello Caracas 
fan, YENEZUELA 
S 4 Branches : 
Seurtisn 




















‘Ny Bolivar 
| t. - Georgétown, 
Pe 1 GUIANA 
ve 3 Branched 
BARCELONA VLADIVOSTOK 
Plaza de Cataluna 6 Siberia 
| NEW YORK LONDON, Eng. 


68 William St. Princes St., E. C. 





HEAD OFFICE, MONTREAL 


THE ROYAL BANK 
OF CANADA } 


Capital & Reserves $31,000,000 Total Assets $430,000,000 
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Capital Paid-up - - $9,700,000 


Reserve Fund and Un- 


divided Profits over $18,000,000 





LAND 
N 

INA 
TOK 


Total Assets over - - $220,000,000 


Head Office, HALIFAX, N. S. 


General Manager’s Office, TORONTO, ONT. 
H. A. RICHARDSON, General Manager 


Branches 


Canapa—In all the larger cities and towns and throughout each 

province—254 branches 
NEwFouNDLaNv—St. John’s and 18 other points | 
Jamaica— Kingston and 9 other points 
Cusa— Havana 
Porto Rico—Fajardo, San Juan 
Unitep States—New York, 52 Wall Street; Boston and Chicago 


Correspondents 


| 
Lonpon, Ene.—London Joint City & Midland Bank, Ltd. 

New York—Bank of New York, N. B. A. 

| 


New York Agency, 52 Wall Street 


H. F. PATTERSON, Agent 
F. W. MURRAY, Asst. Agent 











Collections made at lowest rates and returns promptly 
remitted. Accounts of Banks, Corporations and 
individuals carried on most favorable terms. 


Correspondence Solicited 
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Banco Internacional de Cuba 


Capital, $10,000,000 


HEAD OFFICE 
(Mercaderes & Teniente Rey) 
HAVANA,: CUBA 


A General Banking Business 


Special Attention Paid to Collections 


Managing Director, Sr. FERNANDO VEGA 
Cashier, ANDREE PRIETO 




















om Espaiil de la Isla de Cuba 


Capital - - - $8,000,000 
Head Office: 81 Aguiar St., Havana 


ee 


nme ear ty 


Established 1856 41 Branches 





OUR 41 BRANCHES, IN CUBA, PLACE US IN A POSITION TO 

HANDLE COLLECTIONS, PAYMENTS BY CABLE OR ANY OTHER 

BANKING BUSINESS ENTRUSTED TO US T0 THE BEST ADVANTAGE 
Member American Bankers Association 
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HM AAA AMA 


sell | 
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Reserve Funds 
$6,625,623 


Head Office—-TORONTO, CANADA 


CANADIAN COLLECTIONS trom United States Banks and Business 
Houses receive prompt and accurate attention. Our numerous 
Branches and complete Agency arrangements throughout Canada enable 
us to provide an unexcelled collection service at moderate rates. 
INTEREST ALLOWED ON DEPOSITS 


W. G. GOODERHAM. President JOSEPH HENDERSON, Vice-President 
THOS. F. HOW, Generali Manager JOHN R. LAMB, Asst. Genl. Manager 


Assets $100,000,000 | 


BANK or TORONTO 


INCORPORATED 1855 


National Bank of Cuba | 


(BANCO NACIONAL DE CUBA) 
Capital, Reserve and Undivided Profits, - $11,930,888.97 
Assets in Cuba - : - : $111,652,938.69 


Member American Bankers Association 









Depositary for the Government of Cuba Agent for Coinage of Cuban National Currency 
Head Office . . . ... . . HAVANA, CUBA 
Branches and Agencies on the Island 
HAVANA ENCRUCIJADA PALOS 
84 ITALY AVENUE ESPERANZA PERICO 
33s MONTE ST. (Cuatro FLORIDA PEDRO BETAN- 
a inos) FORMENTO COURT 
RODUCE J Cm Anes GI PINAR DEL RI 
234 JESUS DEL MONTE GUANABACOA PLACETAS 
jt. (rouwaee Toyo) GUANA JAY QUEMADOS D 
88 RIC ST. GUANE GUINES 
G14 BELASCOAIN ST. GUANTANAMO 
AGUADA rt] PASAJERES Gtima> DE MELENA ry 
CABAIGUA HOLGUI SANCTY Ls GEAnDe 
CAIBARIEN, HOYO COLORADO, SAN JUAN y MARTI- 
CALABAZAR DE SAGUA BAUTA ae 
AMAGUEY JARUCO SA 
CAMASUANI JO L ‘ 








FAY ANTIA 
308 ANGUIT( 

30-A CASTILLO ST. MARTI, CAMAGUEY ——_- 
COLON MANZANILLO rRI 
CONSOLACION DEL SUR MATANZAS VUELTAS 
CRUCES MORON ZULUETA 


International Exchange Operations a Specialty Correspondents in all Cities of the World 
New York Correspondent : BANK OF CUBA IN NEW YORK, 34 Wall St. 
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African Banking 
Corporation, Ltd. 


Head Office: 


63 London Wall, London, E.C. 2 


Ie 
Ir 





$10,000,000 
10,000,000 
5,000,000 
5,000,000 
1,450,000 


Authorized Capital 
Subscribed Capital . ' 
Called-up Capital . , , 
Reserve Liability ; : 
Reserve : : ‘ ; 


BOARD OF DIRECTORS 


The Right Honorable THE EARL OF SELBORNE, K.G., Chairman 
ROBERT LITTLEJOHN, Deputy-Chairman 
STANLEY CHRISTOPHERSON 
SOLOMON B. JOEL 
Sir GODFREY Y. LAGDEN, K.C.M.G. 
The Right Honorable VISCOUNT MIDLETON, K.P. 

WILLIAM JAMES THOMPSON 

GEORGE WILLIAM THOMSON, J.P. 


Manager in London—JOHN MARTIN WALLACE 
Secretary—ALEXANDER DUNCAN Sub Manager—REUBEN CLARKE 
General Manager in South Africa—J AMES S. SHIEL, Cape Town 


BRANCHES IN SOUTH AFRICA 


Benoni East London Jeppestown Montagu Port Elizabeth 
Bloemfonteia Flagstaff Johannesburg Moorreesburg Pretoria 
Boksburg (Pondoland) “ President Str. Mossel Bay Queenstown 
Bulawayo Gatooma Keiskama Hoek Nieuwoudtville Salisbury 
Burghersdorp Germiston Kimberley Oudtshoorn Shamva 
Calvinia Graaff Reinet King William’s Town Paarl Stutterheim 
Cape Town Grahamstown’ Koffyfontein “ (Sub Branch, Umtata 

“ Long Str. Hermon Koksted Noorder Paarl) Wellington 
Durban Idutywa Malmesbury Pietermaritzburg Worcester 

“ Pine Str. Jagersfontein Molteno Piquetberg Wynberg 

BANKERS 


The Bank of England The London Joint City & MidlandBank, Ltd. 


The Commercial Bank of Scotland, Ltd. 


Every Description of Banking Business transacted with our 
Head Office in London and our Branches in South Africa 


New York Agency, 64 Wall Street 


WILLIAM LOGAN, Agent 


Mh 
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Chartered Bank of India, 
Australia and China 


Head Office: 38 BISHOPSGATE, LONDON, E. C. 
Incorporated by Royal Charter 1853 


Paid-Up Capital. . . . . . $6,000,000 
Reserve Fund . .. . . . 10,000,000 
Reserve Liability of Shareholders. 6,000,000 
Undivided Profits (1917) . . . 836,305 


DIRECTORS: 


Sir MONTAGU CORNISH TURNER, WILLIAM HENRY NEVILLE GOSCHEN, Esq. 
Chairman The Right Hon. Lord GEORGE HAMILTON, 

Sir DUNCAN CARMICHAEL G.C.8.1. 

THOMAS CUTHBERTSON, Esq. LEWIS ALEXANDER WALLACE, Esq. 

Sir ALFRED DENT, K.C_M.G. WILLIAM FOOT MITCHELL, Esq. 


Managers: 
T. H. WHITEHEAD and W. E. PRESTON 


Sub-Manager: Secretary: 
J. S. BRUCE A. S. HEWETT 
BRANCHES AND AGENCIES: 


INDIA AND BURMAH :—Bombay, Calcutta, Madras, Colombo, Rangoon, Tavoy, Karachi, 
Amritsar, Delhi. 

STRAITS SETTLEMENTS AND SIAM :—Singapore, Penang, Kwala-Lumpor, Thaiping, Ipoh, 
Klang, Seremban, Bangkok, Puket. 

JAVA AND SUMATRA :—Batavia, Sourabaya, Medan (Deli). 

CHINA :—Hongkong, Foochow, Shanghai, Hankow, Tientsin, Peking, Canton, Saigon, Haiphong. 

PHILIPPINE ISLANDS :—Manila, Cebu, Lloilo. JAPAN :—Yokohama, Kobe. 


BANKERS: 


THE BANK OF ENGLAND. 
THE LONDON JOINT CITY & MIDLAND BANK, LIMITED. 
THE LONDON COUNTY WESTMINSTER & PARR’S BANK, LIMITED. 
THE NATIONAL PROVINCIAL AND UNION BANK OF ENGLAND, LIMITED. 
THE NATIONAL BANK OF SCOTLAND, LIMITED. 


Drafts and Cable Transfers To and From All Parts of the World Bought and Sold. 
Travelers’ Letters of Credit Issued. 


New York Agency 
Chartered Bank of India, Australia and China 


88 Wall Street 


WILLIAM BAXTER, Acenr. 
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lhe. Chase National Bank 


OF THE CITY OF NEW YORK 57 BROADWAY 


Capital - - $10,000,000 
Surplus and Profits - 18,363,000 
Deposits (May 12,1919) - - - 365,309,000 


A. BARTON HEPBURN, Chairman of the Advisory Board 
ALBERT H., WIGGIN, Chairman of the Board of Directors 











EUGENE v. R. THAYER, President 
SAMUEL H, MILLER, Vice-President WILLIAM P. HOLLY, Asst. Cashier 
EDWARD R. TINKER, Vice-President GEORGE H. SAYLOR, Asst. Cashier 
CARL J. SCHMIDLAPP, Vice-President M. HADDEN HOWELL, Asst. Cashier 
GERHARD M. DAHL, Vice-President S. FREDERICK TELLEEN, Asst. Cashier 
ALFRED C. ANDREWS, Cashier ROBERT I. BARR, Asst, Cashier 
CHARLES C. SLADE, Asst. Cashier SEWALL 8S. SHAW, Asst. Cashier 
EDWIN A. LEE, Asst. Cashier LEON H,. JOHNSTON, Asst. Cashier 
WILLIAM E, PURDY, Asst. Cashier OTIS EVERETT, Asst. Cashier 
CHARLES D. SMITH Asst. Cashier GEORGE E. SCHOEPPS, Asst. Cashier 


DIRECTORS 


. HILL E. R. TINKER > V. R. THAYER 

. JACKLING H. B. ENDICOTT Cc. JI. SCHMIDLAPP 
. A. SAYLES E. T. NICHOLS G. M. DAHL 

. . M. SCHWAB N. CARLTON A. FLETCHER 

. TRIPP . MILLER F. H. ECKER 


WE RECEIVE ACCOUNTS OF Banks, Bankers, Corporations, Firms or Individuals 
on favorable terms, and shall be pleased te meet or correspond with those 
who contemplate making chang or opening new a 


FOREIGN HEXECHANGE DEPARTMENT 


. W. CANNON 





























Five Offices in New 
York and Brooklyn 


HE Franklin Trust Company now has two 
offices in the Borough of Manhattan and 
three offices in the Borough of Brooklyn and 
is thus. especially well equipped to handle the 
New York collections and other banking busi- 
ness of out-of-town bankers and business men. 

Our new Madison Avenue office at 40th Street is only a step 
from the Grand Central Station and not far from the Pennsylvania 
Station. You are cordially invited to call upon us when you are 
in New York. 


Franklin Trust Company 


Established 1888 
Madison Avenue and 40th Street 46 Wall Street 


BROOKLYN OFFICES: 
166 Montague Street 509 Fulton Street 1001 Wallabout Market 




































































Il 
OFFICERS 
EFFINGHAM B. MORRIS, 
President 
WM. NEWBOLD ELY, 
Vice-President 
ALBERT ATLEE JACKSON 
Vice-President 
GEORGE H. STUART 3rd, 
Treasurer 
SAMUEL W. MORRIS, 
Secretary 
THOMAS 8. HOPKINS, 
Asst. Treasurer 
F. LEWIS BARROLL, 
Asst. Secretary 
EDWARD T. STUART, » 
Asst. Treasurer y 
JONATHAN M. STEERE, 
Trust Officer 
G. L. BISHOP, JR. 7 
Asst. Trust Officer 
LARDNER HOWEL 
Real Estate Officer 
JOHN M. OKIE, f 
CHARTERED 1836 Asst. Real Eatate Officer « 
4 - 
Capital and Surplus, $10,000,000 
PHILADELPHIA 
: | ‘RANSACTING the largest com- 
mercial business and having the 
greatest volume of bank deposits of 
any State Bank or Trust Company in 
the West, this Bank employs the most 
approved, modern methods to insure 
the expeditious handling of the ac- 
counts of its city and out-of-town 
depositors. 
BOARD OF DIRECTORS 
FRANK H. ARMSTRONG, President CYRUS H. McCORMICK, Chairman 
Reid, Murdoch & Company International Harvester Company 
CLARENCE A. BURLEY, Attorney SEYMOUR MORRIS, Trustee L. Z. 
and Capitalist rae 
RB. T. CRANE, JB., President Crane 0 Presiden 
Company 
HENRY P. CROWELL, President 
Quaker Oats Company . 
HALE HOLDEN, Regional Director 
U. S. Railroad Administration 
MARVIN HUGHITT, Chairman Chi- 
cago & Northwestern Railway Co. JAMES FP. SOPER, President Soper 
EDMUND D. HULBERT, President Lumber Company i 


UNCEY KEEP, Trustee Marshall ALBERT A. SPRAGUE, Chairman 


CHA 
Pield Estate. Sprague Warner & Co. 


Capital and Surplus Established 1857 112 West Adams Street 


$12.000,000 MEMBER FEDERAL RESERVE SYSTEM CHICAGO 
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America Is Building 


A nation wide building movement has 
begun. To supply housing needs long 


~f - neglected is the first task ; to provide 
( for future growth is the other. This 
«. movement is undoubtedly the forerun- 





ner of great progress in the industrial 
and commercial life of the nation. To- 
day the financial system of the United 
States is preparing itself accordingly 
—making ready to meet any de- 
mands, domestic or foreign, that may 
be made. 

In New York, the Metropolitan Trust 
J Company is prepared to furnish Amer- 
ican business men, banks and other 
financial institutions with an entirely 
modern banking service in which the 
spirit of cooperation is a prominent 
factor. It is our pleasure to answer 
inquiries. 


Capital $2,000,000 Surplus $4,000,000 


Metropolitan Trust Company 
of the City of New York 


60 Wall St. 716 Fifth Ave. 





Member of Federal Reserve System 
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“NATIONAL 
"BANK. 


OEFICERS 


Li 


WILLIAM WOQDWARD- 


PRESTOENT 


E. HAYWARD | ‘FERRY 


Vice PREsioENT 


VICE PRESIDENT} 


- JOSEPH BYRNE “= | “GO NTBMANN 


‘ 
VICE PRESI(OENT. 


CHARLES H.'HAMPTON || WILLIAM DONALD 


Ss VICE PRESIDENT ~ ASST. CASHIER 


HENRY Ps TURNBULL ; GEORGE--E: LEWIS 
VICE PRESIDENT ASST. CASHIER 
FOREIGN DEPARTMENT: “.0-/ eat 
WILLIAM. HH.) SUYDAM, MANAGER : 
ROBERT NEILLEY, AsstimaNnacen! lg 


“Cor:Nassaué PineStreets 
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A Bank that Has Not 
Outgrown Personal Contact 
with Its Customers 










co mutual value of personal acquaintance and 

relationship between our officers and our cus- 
tomers has, from an early date, been recognized by 
this institution. It was foreseen that as the bank 
grew larger the tendency might be to reduce busi- 
ness transactions to a mere mechanical routine and 
thus lose this valuable personal contact. To over- 
come this possibility it has been our policy to keep in 
close touch with our customers and to ascertain and 
conform whenever possible to their requirements. 









The 
National 


Park Bank 
of 


New York 


Resources over $250,000,000 



























214 Broadway 
As seen between the columns of St. Paul’s Chapel 
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The Merchants National Bank 
Of the City of New York 
42 Wall Street 


-FOUNDED 
1803 


|| Capital, Surplus and Undivided Profits over $4,500,000 


A correspondent of your own selection to represent 
your interests in New York is as necesssary to complete 
your equipment for business as before the passage of 
the I’ederal Reserve Act. 


This bank’s reputation for good service and fair deal- 
ing has endured through 116 years of continuously 
successful banking. 


Your inquiries are respectfully invited. 

















Capital, $500,000 beatins $600, 000 


A General Special 
Banking Attention 

and Trust paid to 
Business Collections 





J. P. Morgan & Ce., New York 
PRINCIPAL The Chase National Bank, New York 


The Continental and Cemmercial National Bank, (Chicago 
I.loyd’s Bank, Limited—Kleinwort, Sons & Co.. London 
Morgan, Harjes & Co., Paris 



































Scandinavian Trust Company 


56 Broadway 


New York 


Member Federal Reserve Bank of New York 


OPENED FOR BUSINESS JUNE 11, 


1917 


Condensed Statement Feb. 21, 1919 


ASSETS 


Loans and Discounts. 

Overdrafts 

Bonds and Securities. 

Cash on Hand and 
Banks 

Accrued Interest and Ac- 
counts Receivable 

U. S. Bonds Borrowed... 

Customers Liabilities Un- 
der Letters of Credit 
and Acceptances, Etc.. 


. -$25,156, shang 4 
6,041, 638. 62 
5,810,525.48 

100,878.83 
650,000.00 


92,720.00 


$37,852,677.45 


LIABILITIES 
$1,000,000.00 
Surplus 1,500,000.00 
Undivided Profits........ 384,318.70 
Unpaid Dividends 8,520.00 
Reserve for Unearned In- 
terest, Taxes, Etc 280,039.04 
Accrued Interest Payable. 73,321.92 
Deposits 0,102,257.79 
Bills Payable with Federal 
Reserve Bank 2,615,000.00 
Rediscounts with Federal 
1,146,500.00 
650,000.00 
92,720.00 


Reserve Bank 
$37,852,677.45 


Capital 


U. S. Bonds Borrowed.... 
Letters of Credit and Ac- 
ceptances 


Officers 


A. V. OSTROM 
Vice-President 
Vice-President 

Vice-Pres. and Treas. 


B. E. SMYTHE 
J. B. GILFILLAN, Jr. 
M, F. BAYARD 


- «+ «. President 
DANFORTH CARDOZO 
Cc. C. KELLEY 

E. J. WHALEN . 


Secretary 
Asst. Secretary 
Asst. Secretary 


Directors 


JOHS. ANDERSEN 

J. Andersen & Company 
PHILIP G. BARTLETT 

Simpson, Thacher and Bartlett 
CHARLES BE. BEDFORD 

Vice-Pres. Vacuum Oil Co. 
JAMES F. BELL 

Vice-Pres. Washburn-Crosby Co. 
JOHN E. BERWIND 

.-Pres. Berwind-White Coal Mining Co. 

R. R. BROWN 

First Vice-Pres. Amer. Surety Co. 
WILLIAM R. COB 

Chairman Johnson & Higgins 
GERHARD M. DAHL 

Vice-Pres. Chase National Bank 
8. E. DAHL 

Centralbanken for Norge, 
W. EDWARD FOSTER 

Treas. Amer. Sugar Refining Co. 
SAMUEL L. FULLER 

pe Kinnicut & Company 
EDWARD F. GEER 

Shipowner 
CHARLES 8S. HAIGH 

Haight, Sandford Te Smith 


Christiania 


CHARLES HAYDEN 

Hayden, Stone & Company 
G. K. HEGGE 

Den Norske Creditbank, Christiania 
EDWIN 0. HOLTER 

Attorney 
FREDERICK W. HVOSLEF 

Bennett, Hvoslef & Co. 
Cc. M. MACNEILL 

President Utah a Co. 
ALEXANDER R. 

President ante, Quit & West Indies 

Steamship Lines 

ALEXANDER V. OSTROM 

President 
BIRGER OSLAND 

Gen’l West. Agt. Norwegian-Amer. 
VIKTOR PLAHTE 

Andresens’ Bank, Christiania 
BE. A. POTTER, IR. 

Pres. Finance & Trading Corp. 
E. A. CAPPELEN SMITH 

Guggenheim Brothers 
NIEL A. WEATHERS 

Simpson, Thacher and Bartlett 


Line 


Norwegian Advisory Board 


CHR. BONGB > 
ergens Kreditbank, Bergen 
F. BRUENECH s ge sath 


Christiania Bank of Kreditkasse, Christiania 
8. E. DAHL 
Centralbanken for Norge, Christiania 


G. K. HEGGE 
Den Norske Creditbank, Christiania 


KR. JEBSEN 

Bergens Privatbank, Bergen 
VIKTOR PLAHTE 

Andresens Bank, Christiania 


CHR. THAULOW Den Nordenfjeldske Kreditbank, Trondhjem 








THE CITIZENS NATIONAL BANK 


OF NEW YORE . 
Established 1851 


Condensed Statement May 12, 1919 


ASSETS 


jeeme and Discounts 


Oiner Bonds, Securities, etc 


Due from Banks and Exchanges 


Cash and Due from Federal 
Customers’ Guarantees 


Capital and Surplus 
Undivided Profi 
Unearned Discount... 
Reserved for Taxes. .. 
Circulation 


JESSE M. SMITH, Asst. Cas 


eserve Bank.... 


3,247.054.33 
42,022,266.31 47,480,320.64 
$56,814,384.26 











D 
3 
) 
1,000,000.00 
1,876,989.30 























EDWIN 8S. SCHENCK, President 
GARRARD COMLY, Vice-President 
hier 


WILLIAM M. HAINES, Asst. Cashier 
ROBERT B. "RAYMOND, Mgr. Foreign Dept. 


Foreign Exchange, Commercial and Travelers’ Letters of Credit 


ALBION K. CHAPMAN, Cashier 
JAMES MCALLISTER, Asst. Cashier 
CLIFFORD R. DUNHAM, Asst. Cashier 




















Merchants-Mechanics First National Bank 


BALTIMORE, MARYLAND 


Capital and Surplus 
$4,000,000 


Total Resources 


$50,000,000 


The Largest National Bank in the South 


We place at your disposal a service based on the efficiency and experience gained 
during more than a century. We shall appreciate any business directed 
to us and give it careful and prompt attention. 


JOHN B. RAMSAY, 


HENRY B. WILCOX, Vice-President 
JOHN B. H. DUNN, Vice-President 
SAMUEL W. TSCHUDI, Cashter 


Vice-President and Chairman of the Board 


CHARLES HANN, Assistant Cashier 
J CLEVELAND WANDS, Assistant Cashier 
JOHN T. FLYNN, Assistant Cashier 
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CuHartes D. MAKEPEACE 
Vice-Presiden, 

H. D. CAMPBFLL 
Vice-President and Secretary 
Peter S. DuryveEe 
Vice-President 
J. C. TRAPHAGEN 
Treasurer 
Joun A. Burns 
Trust Officer 
F, R. Parkin 
Assistant Secretary 
Joun J. Tear 
Assistant Secretary 
Cornetius J. Murray 
Assistant Treasurer 
James M. W'avE 
Assistant Treasurer 


Henry J. JOHNSTON 
Assistant to the President 


DIRECTORS 


CHELLIS A. AUSTIN 

President of the Company 
ELLIOTT AVERETT 

Vice-Pres. United Cigar Stores Co. 
EARL D. BABST 

Pres. Am. Sugar Refining Oo. 
EDWARD J. BARBER 

Pres. Barber Steamship Lines, Inc. 
HENRY 8S. BOWPRS 

Goldman Sachs & Co., Bankers 
HARRY BRONNER 

Pres. Missouri Pacific R. R. Co. 
FRANK N. B. OLOSE 

Vice-Pres. Bankers Trust Co, 
J. 8. COFFIN 

Chairman Franklin Ry. Supply 

Co., Ine. 
DELOS W. COOKE 

Associate Director The Ounard 

Steamship Co., Ltd. ; 
0. G. DU BOIS 

Vice-Pres. Western Electric Co, 
FREDERICK F. FITZPATRICK 

President The Railway Steel 


Spring Co. 
WILLIAM GIBLIN 

Pres. Mercantile Safe Deposit Co. 
HARVEY D. GIBSON 

Pres. The Liberty National Bank 
THOMAS HILDT 

Vice-Pres. Bankers Trust Co. 
ALFRED R. HORR 

Financial Vice-Pres. Equitable 

Life Assurance Society 
HERBERT P 


- HOWELL 
Vice-Pres. National Bank of 


ree 
N. D. JAY 
Vice-Pres. Guaranty Trust Co. 
E . LUFKIN 
President The Texas Co. 
JOHN McHUGH 
Vice-President Mechanics & 
Metals National Bank 
RE F. MERSELES 
Vice-President and General Mgr. 
National Cloak & Suit Co. 
ALBERT G. MILBANK 
Masten & Nichols, Lawyers 
SAMUEL H. MILLER 
Vice-Pres. Chase National Bank 
SHERBURNE PRESOOTT 
Vice-Pres. Anglo-Am. Cotton 
Products Corp. 
JOHN J. RASKOB 
Vice-Pres. E. I. Du Pont de 
Nemours & Co. 
JACKSON E. REYNOLDS 
Vice-Pres, First National Bank 
CHARLES S. SARGENT, Jr. 


President Chase National Bank 
EDWARD R. TINKER 

Vice-Pres. Chase National Bank 
F, T. WALKER 

Agent Royal Bank of Canada 





iS: ——{/, Z 
OFFICERS - 
cae 2 Soe The remarkable pro- 


gress of the Mercantile 


in its two years of existence is under- 
stood if you read the accompanying list 
of Directors. A service sponsored by 
such a Board proves equally satisfying to 
the bank’s clients. You are invited to 
study the list of Directors both as to the 
reputation of the individuals composing 

it and their important business connec- 
tions. 


—, 


Your business will be appreciated at 
this bank and given every attention. 


MERCANTILE 


TRUST 


COMPANY 





Ze 


SAW 
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MERCANTILE 


Trust Company 
115 Broadway New York 
Member of Federal Reserve System i 


~ 
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Let us handle your 
Massachusetts trust business 


In active business since 1875, we have 
established a reputation for careful, ef- 
fective handling of all kinds of trust busi- 
ness for persons and corporations. We act as Agent, Attorney, 
Custodian of Property, Executor and Trustee under will and 
trust agreements. Individuals and corporations having fiduciary 
business in Massachusetts are invited to correspond with the 
president or other officers of the Company. 


CHARLES E. ROGERSON, President 


BOSTON SAFE DEPOSIT 
& TRUST COMPANY 


100 Franklin, at Arch and Devonshire Streets 





























INTERNATIONAL TRUST CO. 


46 MILK ST. BOSTON, MASS. 115 SUMMER ST. 


Capital $1,500,000 Surplus $1,500,000 


BANKING DEPARTMENT SAVINGS DEPARTMENT 
TRUST DEPARTMENT REGISTRAR & TRANSFER DEPT. 
LIBERAL ACCOMMODATIONS 


OFFICERS 


CHARLES G BANCROFT, President 
FREDERICK AYER, Vice-President A. FRANCIS HAYDEN, Trust Officer 
HENRY L. JEWETT, Vice-Pres. & Sec. CHESTER B. PIERCE, Asst. Treas. 
CLIFFORD B. WHITNEY, Treasurer A. EDWARD GARLAND, Asst. Sec. 
HOWARD NORTON, Asst. Sec. 


DIRECTORS 
onorh . ADAMS WALTER B. HENDERSON 





NZO N. “BURBANK 
WM. M. BUT NEIL W. RIC 
HENRY ni. ‘CUNNINGHAM D H. TALBOT 
WEND ENDICOTT LOREN D. TOWLE 
OLIVER et FISHER ° BERT F. WINSLOW 
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INTERNATIONAL BANKING 
through the Chicago Center 


AVE YOU THOUGHT of Chicagoas a center of inteznational trade? 
Have you realized that Chicago is the logical center for the in- 
ternational banking of the United States ? 
Chicago’s position as the natural capital of the vast food, fuel, 
iron and lumber-producing territory of the Middle West demanded 


and has resulted in 


The CONTINENTAL and 
COMMERCIAL 


BANKS 


at the service of the nation and the world in this wonderful year of oppor- 
tunity that ushers in world reconstruction and international amity. 


Are you seeking to establish your 
business on international lines, or at 
least on national lines? Then you re- 
quire just such a broad and comprehen- 
sive financial service as The Continental 
and Commercial Banks afford. 

With resources of $440,000,000 and 
over, these Banks are able to partici- 
pate in large undertakings important 
to the United States and every part 
thereof and important to other coun- 
tries of the League of Nations. 

Briefly outlined in its main features, 
the service of The Continental and 
Commercial Banks is as follows: 


Commercial Banking, Foreign and 
Domestic 

Financing Industries, Municipalities, 
Railroads, Public Utilities 

Financing Government Issues 

Financing Foreign Trade; Letters of 
Credit and Travelers’ Cheques 

Personal Trust Service 

Corporate Trust Service 

Corporate Agency Service 

Safekeeping of Foreign and Domestic 
Securities 

Investment Securities 

Savings 

Safe Deposit 


Continental and Commercial NATIONAL BANK 
Continental and Commercial Trust AND SAvincs BANK 


CHICAGO, 


U.S.A. 
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The Corn Exchange National Bank 


OF CHICAGO 


Capital, $3,000,000 Surplus, $7,000,000 
Undivided Profits, $1,593,000 



















OFFICERS 
Ernest A. Hamill ie ae President 
Charles L. Hutchinson . Vice-President 
D.A. Moulton . . . Vice-President 
Owen T. Reeves, Jr. . Vice-President 
J. Edward Maass . . Vice-President 
Norman J. Ford. . . Vice-President 
James G. Wakefield. . . «. Cashier 
Lewis E. Gary . . Assistant Cashier 







Edward F. Schoeneck, Assistant Cashier 
James A. Walker . Assistant Cashier 
Charles Novak - Assistant Cashier 
Joseph C. Rovensky. Assistant Cashier 










DIRECTORS 
Watson F. Blair Charles H. Hulburd 
Chauncey B. Borland Charles L. Hutchinson 
Edward B. Butler Martin A. Ryerson 
Be —_ Carpenter J. Harry Selz 
Clyde M. Carr Edward A. Shedd 
ieee 2 A. Hamill Robert J. Thorne 






Charles H. Wacker 





Foreign Exchange _Letters of Credit | Cable Transfers 








Drovers National Bank 


OF CHICAGO 


Capital and Surplus, $1,000,000 


Has for over thirty-six years rendered effi- 


cient and quick service to its correspondents 


Officers Directors 


WM. C. CUMMINGS, President AVERILL TILDEN WM. C. CUMMINGS 

GATES A. RYTHER, Vice-President 

FREDERICK N. MERCER, L. B. PATTERSON BRYAN G. TIGHE 
Vice-President . 

GEORGE A. MALCOLM, Cashier JOHN FLETCHER GATES A. RYTHER 

HARRY P. GATES, Asst. Cashier 

DALE E. CHAMBERLIN, Asst. Cashier MERRILL W. TILDEN H. J. AARON 














CAPITAL and 
SURPLUS 
$7,000,000 


DEPOSITS 
$50,000,000 








CENTRAL TRUST 














A Bank of 
Service and Safety 


Charter Member 
Federal Reserve 
Bank of Chicago 


Under 
National, State and 
Clearing House 
Supervision 


Correspondence 
Invited 








COMPANY of I/inois 


125 West Monroe Street 
111 South LaSalle Street 


(Centrally Located ) CHICAGO 








EFFICIENTLY 


equipped to handle all 
usiness pertaining to 
banking, and offer a com- 
plete service to accounts 
of banks, corporations, 
firms, and individuals 

















ACCOUNTS OF BANKS 
AND BANKERS RECEIVED 














INANCIAL institutions, corporations and in- 


dividuals whose interests require a Detroit 


connection will find this bank equipped to render 
distinctively efficient service. 

With capital and surplus of $7,500,000, and re- 
sources of over $76,000,000, it is in closest touch 
with the entire business and financial situation. 
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in Southern California 


Banking institutions, corporations and 
individuals having business transactions in 
Los Angeles, will find this bank equipped 
to render the most efficient service. 

Established in Los Angeles since 1890, the 
Guaranty Trust and Savings Bank: is looked 
upon as one of the leading institutions in 
Southern California. 


FAAS 








Capital $1,500,000 Resources $25,000,000 


(guaranty mst: Bank 
Spring at 7thSt. tats. Los Angeles 
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SOUTHWEST 
CATTLE LOAN CO. 


JNO. L. KNORPP, President and General Manager 


OFFICERS AND DIRECTORS 







THOS. E. WILSON ........... Chicago RB. A. BOB P ..ccccccces Kansas City 
President, Wilson & Co., Inc. Assistant Treasurer 
R. W. McCURDY..Independence, Mo. Judge JAS. COWGILL...Kansas City 
Pres. Home Deposit Trust Co. Pres. Pioneer L. I. Co. of America 
CHAS. H,. HILL.........-. Kansas City 0. S. BOWMAN........... Kansas City 
Director, Drovers National Bank Gen. Mgr., Wilson & Co., Inc. 
ee Chicago JNO. L. KNORPP........ Los Angeles 
Asst. Treas., Wilson & Co., Inc. President 
B. B. REYNOLDS........ Los Angeles 
Assistant Secretary 


Kansas City, Missouri Los Angeles, California 
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DIRECTORS 


W. M. ADDISON, 
Vice-President. 


H. L. CABELL, 
of Branch, Cabell & Co., Bankers & 
Brokers. 


T. M. CARRINGTON, 
of Carrington & Co., Leaf Tobacco. 


T. A. CARY, 
Capitalist. 


GEORGE L. CHRISTIAN, 
Attorney-at-Law. 

S. DABNEY CRENSHAW, 
Vice-President and Secretary Virginia - 
Carolina Chemical Co. 


CHARLES DAVENPORT, 
Capitalist. 


JOHN C. BEASLEY, 
President R. B. Chaffin & Co., 
Estate. 


0. H. FUNSTEN, 
of Elam & Funsten, Real Estate. 


W. M. HABLISTON, 
President Old Dominion Trust Co. 


GEO. A. HOLDERNESS, 
President Farmers Banking & Trust 
Co., Tarboro, N. C. 


EPPA HUNTON, Jr., 
Attorney-at-Law. 

I. J. MARCUSE, 
Superintendent, American Can Co. 


JOHN M. MILLER, Jr., 
President. 


Real 


FREDERICK E. NOLTING, 
Belgian Consul, Banker. 


WILLIAM T. REED, 
President Larus & Bro. Co., 
Tobacconists. 


E. A. SAUNDERS, Jr. 


President E. A. Saunders’ Sons’ Co, 
Wholesale Grocers. 


F. SITTERDING, 
Vice-President 
Power Co, 


GEO. L. STREBT. 
President J. R. Johnson & Co. 


CHAS. G. TAYLOR, JR 
Vice-President and "Actuary Atlantic 
Life Insurance Co. 


S. W. TRAVERS, 
Treasurer Virginia-Carolina Chemica! 
Co. 


JOHN G. WALKER, 
President of Life Ins. Co. of Va. 


B. RAND WELLFORD, 
Attorney-at-Law. 


THOMAS S. WHEEIEWRIGHT, 
President Virginia Railway and Powe 
Co. 


F. As Ba 


F. D. Williams & Co., Leaf To- 
refed Dealers. 


T. C. WILLIAMS, Jr., 
Capitalist. 


JOHN T. WILSON, 
President John T. Wilson Co., Inc., 
General Contractors. 


COLEMAN WORTHAM, 
of Davenport & Co., Insurance, Bankers 
and Brokers. 


Virginia Railway anc 





A strong, live, progressive 
institution, offering a ser- 
vice which meets every 
legitimate requirement 


Capital, . $2,000,000.00 
Surplus, . $1,000,000.00 
Resources, $40,000,000.00 


OFFICERS 


JOHN M. MILLER, Jr., 


President 
W. M. ADDISON, 


Vice-President 
CHAS. R. BURNETT, 
Vice-President 


ALEX. F. RYLAND, 
Cashier 


Assistant Cashiers 
JAS. M. BALL, Jr. 
O. S. MORTON 
A. K. PARKER 
S. E. BATES, Jr. 
j. E. TYLER, Be. 
JNO. S. HAW, Auditor 


FIRST NATIONAL BANK 
Richmond, Virginia 
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DOMESTIC AND FOREIGN FOREIGN EXCHANGE 
LETTERS OF CREDIT ACCEPTANCES DEALT IN 


Che Bank of United States 


MAIN OFFICE 


FIFTH AVENUE AT 32nd STREET 
NEW YORK 


Resources over - $16,000,000.00 
ACCOUNTS OF BANKS AND BANKERS INVITED 
Interest Paid on Daily Balances 
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INDUSTRIAL TRUST COMPANY 


PROVIDENCE, R. I. 


= 
F 
z 
Assets over . . $70,000,000 





SAMUEL P. COLT, Chairman of the Board of Directors 
H. MARTIN BROWN, President 
JOSHUA M. ADDEMAN Vice-President HENRY B. CONGDON .- Secretary 
JAMES M.SCOTT .- Vice-President J. CUNLIFFE BULLOCK - Trust Officer 
SAMUEL M. NICHOLSON Vice-President ELMER F. SEABURY .- Assistant Treasurer 
FLORRIMON M. HOWE - Vice-President HARRY C. OWEN Assistant Secretary 
WARD E. SMITH : - Treasurer HENRY C. JACKSON Assistant Secretary 
ELLE RY HOLBROOK, Assistant Secretary 
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CITIZENS BANK & TRUST Co. 


1895 Tampa, Florida 1919 


CAPITAL, - {Eaitt5 F4S9-G00; - $250,000.00 
SURPLUS and PROFITS, (earned) $525,000.00 
RESOURCES = - - ~-  $8,400,000.00 


Dr. L. A.BIZE President W. W. TRICE, Cashier 
E. M. HENDRY, Vice-President D. H. LANEY, Asst. Cashier 
ISAAC MAAS, Vice-President W. W. BLOUNT, Asst. Cashier 


Transacts a General Domestic and Foreign 
Banking Business. 


Collections a Specialty Careful Attention 
Prompt Remittance 

















AMERICAN 
NATIONAL BAN K | 


RICHMOND, VA. 


Capital and Surplus, $1,750,000 Resources over $24,000,000 


SECURITY 


AND 


SERVICE 


are the qualities 
we offer for your 
consideration in 
choosing a de- 
positary. 


H. W. ROUNTREE 
Vice-President 


WALLER HOLLADAY 
Vice-President 


D. W. DURRETT 
Assistant Cashier 





OFFICERS 


OLIVER J. SANDS, President 


We are in touch 
with the leading 
banking houses 
of the South and 
offer you the ad- 
vantage of our 
valuable con- 
nections. 


WM. C. CAMP 


Vice-President 


O. BAYLOR HILL 


Cashier 


STAFFORD H. PARKER 


Assistant Cashier 
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Che Norfolk National Bank 


NORFOLK, VIRGINIA 
ORGANIZED 1885 
UNITED STATES DEPOSITARY 










Capital . . . $1,000,000 
Surplus and Profits, $797,000 





W. A. GODWIN - « «+ « President 
A. B. SCHWARZKOPF... Vice-President 
J. B. DEY, Jr. . «+ « + Asst. Cashier 
Cc. S. WHITEHURST . . Asst. Cashier 
I. T. VAN PATTEN, Jr. . . Asst. Cashier 


| The Oldest National Bank in Eastern Virginia 


Special attention given to Collections and Remittances 
promptly made on day of payment at current rates. 


= CORRESPONDENTS 
= National City Bank, New York; National Bank of Commerce, 
= New York; Fourth Street National Bank, Philadelphia; Nat 
ional Shawmut Bank, Boston; Merchants-Mechanics First 
National Bank, Baltimore. 








Sem 
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and statewide service this institution 











Head Office: 
San Francisco, Cal. 


Branches at 
San Francisco 
Los Angeles 
Santa Clara 
Santa Rosa 
Stockton 
San Mateo : . Lt 
ics would avail you of its unusual facilities 
Hollister through its seventeen branch locations. 
San Jose ; 

Modesto 

Fresno 

messeed Bank of Italy facilities and connections 
Madera z 
Gilroy are thoroughly adequate to meet with 
Ventura 
Napa 
Redwooi City 


Capital Paid-Up, 
$5,000,060.00 It would please us to be allowed to 





should appeal to banks, bankers, corpo- 






rations, firms and individuals con- 






templating new banking connections. 









Your coast account with Bank of Italy 












big business demands. 









consider the question of acting as your 






Resources 


$90,000,000.00 





correspondent and depository. 












A Live, Progressive Texas Bank 


Live, progressive, yet thoroughly conservative this 
modern Banking institution is fully equipped in every 
Department to handie the business entrusted to it. 
Collection facilities on Texas points unsurpassed. 


WRITE US ABOUT YOUR TEXAS BUSINESS 


Capital and ne - = $2,000,000 
Resources - - - - 25,000,000 


The Security National Bank 


D. E. WAGGONER, President 
M. H. WOLFE, Vice-Pres. D. D. ROGERS, Asst. Cash. 
S J.McFARLAND, Vice-Pres. J.W. ROYALL, Asst. Cash. 
R. B. STICHTER, Vice-Pres. FRANK AYRES, Asst. Cash. 
W. H. GASTON, Vice-Pres. R. ELDRIDGE, Asst. Cash. 
EDWIN HOBBY, V.-P.& Cas. A.B. KENDRICK, Asst. Cash, 








Organized as Private Bank in 1854 Entered National System 1866 


First National Bank 


Houston, Texas 


Capital - - $2,000,000 
Surplus - - 500,000 


Offers to Banks and Bankers 
Facilities perfected during the 
course of Half a Century’s 
Business 


J. T. SCOTT, President 
- LAW, Vice-President G. G. TIMMINS, Assistant Cashier 
. COCHRAN, Vice-President J. L. RUSSELL, Assistant Cashier 
. RUSSELL, Cashier Ii. B. BRINGHURST, Assistant Cashier 
J. W. HAZARD, Assistant Cashier 














THE PEOPLES | 
STATE BANK 


DETROIT, MICHIGAN 
Member Federal Reserve Bank 


Capital, Surplus and Undivided Profits, $6,387,000 
Total Resources Over : . : $85,000,000 


With nineteen branches in the city of Detroit, this bank 
is in the closest possible touch with the financial pulse of 
its territory, and is able to render a correspondingly efh- 


cient service. 


OFFICERS 


JAMES T. KEENA, Chairman of the Board 

: President CHARLES H, AY ERS 

- Vice-President sh SMITH - 
Vice-President MOODY 

- Vice-President Db E LEUTY 
Vice-President WILLIAM BRAASC H - 

- Assistant to President CARROLL H. aa 
- Cashier GEO. T. COURT 


ST ALEY Assistant Cashier 
- Assistant Cashier 

- Assistant Cashier 
- Assistant Cashier 
Assistant Cashier 
Bond Officer 
Auditor 


JOHN W. 
F 


H. e BORGMAN 
R. W. SMYLIE 
te ei E. 

R. T. CUDMORE 

















Austin National Bank 


AUSTIN, TEXAS 
Capital $300,000 Surplus and Profits $596,000 Resources $4,552,000 


E. P. WILMOT, Presiden: WM. H. FOLTS, Vice-President 
M. HIRSHFELD, Cashier Cc. M. BARTHOLOMEW., Asst. Cashier 


This old established bank is thoroughly equipped in every depart- 
ment. Its strong financial po sition, efficient management and reputa- 
tion commend it to banks, bankers and individuals requiring a good 
banking connection at the capital of the Union’s largest State. 

We are at the center of an Empire of Business and would like to 
represent you here. 


















GEO. W. - aia o Chairman of the — 
A. WROE, Presiden = NEST NALLE, Vice-Pre 

Cc. ROBERD EAU, View Pres. x SCHNEIDER, Vice- Pres. & Cashier 
. PFAEFFLIN, Asst. Cashier 


For Prompt and Best Service Send Your 
Texas Items Direct to the 


American National Bank 


AUSTIN, TEXAS 















Capital, $300,000 


Directors Responsibility Over $8,000,000 United States Government Depository 
Will remit in New York, Boston, Chicago, St. Louis, Kansas City 
or New Orleans Exchange when requested. We have unsurpass- 
ed facilities for collecting on all banking points in Texas. 


Surplus, $700,000 


























Merchants Bank of Canada 


Established 1864; 


HEAD OFFICE, MONTREAL 


Capital Paid-up .. . . $7,000,000 
Reserve Fund and Undivided Profits , 7,574,043 
Total Deposits (April 1919) . . . . 138,000,000 
Total Resources (April 1919) . . . 167,000,000 


Sir H. MONTAGU ALLAN, C.V.O., President 
K. W. BLACKWELL, Vice-President 
D. C. MACAROW, General Manager 
T. E. MERRETT, Supt. of Branches and Chief Inspector 


VIVIAN HARCOURT, New York, N. Y. 
Auditors ? GORDON TANSLEY, Montreal, P. Q. 
of Deloitte, Plender, Griffiths & Co. 


309 Branches and Agencies Covering Every 
Important Point in Canada 


This Institution gives special care and atten- 
tion to the Accounts of American Banks and 
Trust Companies. 


Interest allowed on Current Balances. 

Collections effected upon the most favorable 
terms. 

Cash Lists credited on day of receipt. 

Transfers of funds from or to New York 
made at Current Rates between Banks. 


Our Foreign Department, Montreal, is at 
the command of any American Bank or 
Trust Company for information or other 
service as well as for business. 


New York Agency: 63 and 65 Wall Street 


Telephone Numbers: Hanover 8057, 8058 
W. M. RAMSAY and C. J. CROOKALL, Agents 


London Joint City & Midland Bank, Ltd. 
Royal Bank of Scotland 


LonpoN CORRESPONDENTS 
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Collections 


in CANADA, WEST INDIES 
CENTRAL and SOUTH AMERICA 


handled promptly and upon the 
most favorable terms by our 


575 Branches 


FOREIGN BRANCHES NEWFOUNDLAND 
OF THE 
ROYAL BANK OF CANADA}. sovdlsroe 
HEAD OFFICE, MONTREAL 
Cuba 30 British Guiana 3 
Porto Rico 3 ‘British Honduras 1 
Dominican Republic5 Venezuela 4 


Costa Rica Martinique & 
British West Indies 13 = Guadeloupe 2 


Longon-New York-Barcelona-Viadivosiok 
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BARCELONA VLADIVOSTOK 
Plaza de Cataluna 6 Siberia 

NEW YORK LONDON, Eng. 

68 William St. Princes St., E. C. 





HEAD OFFICE, MONTREAL 


THE ROYAL BANK 
OF CANADA 


Capital & Reserves $31,000,000 Total Assets $430,000,000 





















Capital Paid-up - - $9,700,000 


Reserve Fund and Un- 
divided Profits over $18,000,000 





Total Assets over - - $220,000,000 


Head Office, HALIFAX, N. S. 
General Manager’s Office, TORONTO, ONT. 


H. A. RICHARDSON, General Manager 


Branches 


Canapa—In all the larger cities and towns and throughout each 
province— 254 branches 

NEwFouUNDLAND—St. John’s and 18 other points 

Jamaica—Kingston and 9 other points 

Cusa— Havana 

Porto Rico—Fajardo, San Juan 

Unitep States—New York, 52 Wall Street; Boston and Chicago 


Correspondents 


Lonpon, Enc.—London Joint City & Midland Bank, Ltd. 
New Yorx—Bank of New York, N. B. A. 


New York Agency, 52 Wall Street 


H. F. PATTERSON, Agent 
F. W. MURRAY, Asst. Agent 


Collections made at lowest rates and returns promptly 


remitted. Accounts of Banks, Corporations and 
individuals carried on most favorable terms. 


Correspondence Solicited 
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Banco Internacional de Cuba 
Capital, $10,000,000 


HEAD OFFICE 
(Mercaderes & Teniente Rey) 
HAVANA,: CUBA 


A General Banking Business 
Special Attention Paid to Collections 


Managing Director, Sr. FERNANDO VEGA 
Cashier, ANDREE PRIETO 














Banco Espaiiol de la Isla de Cuba 


Capital - - - $8,000,000 
Head Office: 81 Aguiar St., Havana 


Established 1856 


OUR 41 BRANCHES, IN CUBA, PLACE US IN A POSITION TO 
HANDLE COLLECTIONS, PAYMENTS BY CABLE OR ANY OTHER 
BANKING BUSINESS ENTRUSTED 10 US T0 THE BEST ADVANTAGE 


Member American Bankers Association 

























Head Office—-TORONTO, CANADA 
CANADIAN COLLECTIONS trom United States Banks and Business 
Houses receive prompt and accurate attention. Our numerous 


Branches and complete Agency arrangements throughout Canada enable 
us to provide an unexcelled collection service at moderate rates. 


INTEREST ALLOWED ON DEPOSITS 


W. G. GOODERHAM. President JOSEPH HENDERSON, Vice-Presidene 
THOS. F. HOW, General Manager JOHN R. LAMB, Asst. Genl. Manager 


Tr E Assets $100,000,000 


BANK or TORONTO 


INCORPORATED 1855 



























National Bank f Cuba | 


(BANCO NACIONAL DE CUBA) 


Capital, Reserve and Undivided Profits, - $11,930,888.97 


Assets in Cuba - - - $111,652,938.69 
Member American Bankers Association 
Depositary for the Government of Cuba Agent for Coinage of Cuban National Currency 
Head Office . . .... . - HAVANA, CUBA 
Branches and Agencies on the Island 
AVANA ENCRUCIJADA PALOS 
84 ITALY AVENUE ESPERANZA PERICO 
538 MONTE ST. (Cuatre FLORIDA PEDRO BETAN- 
Cam FORMENTO COURT 
PRODUCK EXCHANGE GIBARA PINAR DEL RI 
234 JESUS DEL MONTE GUANABACOA PLACETAS 
ST. (Eequinade Toyo) GUANAJAY QUEMADOS D 
88 RICLA ST. GUANE GUINES 
61% BELASCOAIN ST. GUANTANAMO REMEDIOS 
AGUADA DE PASAJERES GUIRA DE MELENA ECO OS LA GRANDE 
CATHARIEN EN HOY COLORADO, BAO Mane 
Gitar esacca = A 
SeeaneAS" wapnten” sabre eh 
Sieveurcos WARGE Io Shae 
130-A CASTILLO ST. MARTI. CAMAGUEY —e 
SONSOLACION DEL SUR MATANZAS VUELTAS 
CRUCES MORON ZULUETA 





International Exchange Operations a Specialty Correspondents in all Cities of the World 


New York Correspondent : BANK OF CUBA IN NEW YORK, 34 Wall St. 
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African Banking 
Corporation, Ltd. 


Ir 


Head Office: 


63 London Wall, London, E.C. 2 





Authorized Capital P . $10,000,000 
Subscribed Capital . . 10,000,000 
Called-up Capital . , : 5,000,000 
Reserve Liability . ; 5,000,000 
Reserve ; , P , 1,450,000 


BOARD OF DIRECTORS 


The Right Honorable THE EARL OF SELBORNE, K.G., Chairman 
ROBERT LITTLEJOHN, Deputy-Chairman 
STANLEY CHRISTOPHERSON 
SOLOMON B. JOEL 
Sir GODFREY Y. LAGDEN, K.C.M.G. 
The Right Honorable VISCOUNT MIDLETON, K.P. 

WILLIAM JAMES THOMPSON 

GEORGE WILLIAM THOMSON, J.P. 


Manager in London—JOHN MARTIN WALLACE 
Secretary—ALEXANDER DUNCAN Sub Manager—REUBEN CLARKE 
General Manager in South Africa—JAMES §. SHIEL, Cape Town 


HUVGQUAUEGUGOUEGOOUAUOOUGOUAOGOUAUEOUODEOOEOUOGEOUEGEOONOEOGOGEOOOUEGUGOOODOOOOOEOEOUEOGOGUODENEOOOODEOOUOOEOUOOOODOOLLE 


BRANCHES IN SOUTH AFRICA 


Benoni East London Jeppestown Montagu Port Elizabeth 
Bloemfonteia Flagstaff Johannesburg Moorreesburg Pretoria 
Boksburg (Pondoland) “ President Str. Mossel Bay Queenstown 
Bulawayo Gatooma Keiskama Hoek Nieuwoudtville Salisbury 
Burghersdorp Germiston Kimberley Oudtshoorn Shamva 
Calvinia Graaff Reinet King William’s Town Paarl Stutterheim 
Cape Town Grahamstown’ Koffyfontein “ (Sub Branch, Umtata 

“ Long Str. Hermon Kokstad Noorder Paarl) Wellington 
Durban Idutywa Malmesbury Pietermaritzburg Worcester 

“ Pine Str. Jagersfontein Mo!'teno Piquetberg Wynberg 

BANKERS 
The Bank of England The London Joint City & MidlandBank, Ltd. 


The Commercial Bank of Scotland, Ltd. 





Every Description of Banking Business transacted with our 
Head Office in London and our Branches in South Africa 


New York Agency, 64 Wall Street 


WILLIAM LOGAN, Agent 
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Chartered Bank of India, 
Australia and China 


Head Office: 38 BISHOPSGATE, LONDON, E.C. 
Incorporated by Royal Charter 1853 


Paid-Up Capital. . . . . . $6,000,000 
Reserve Fund ... . . ~- 10,000,000 
Reserve Liability of Shareholders. 6,000,000 
Undivided Profits (1917) . . . 836,305 


DIRECTORS: 


Sir MONTAGU CORNISH TURNER, WILLIAM HENRY NEVILLE GOSCHEN, Esq. 
Chairman The Right Hon. Lord GEORGE HAMILTON, 

Sir DUNCAN CARMICHAEL G.C.S8.1. 
THOMAS CUTHBERTSON, Esq. LEWIS ALEXANDER WALLACE, Esq. 

Sir ALFRED DENT, K.C.M.G. WILLIAM FOOT MITCHELL, Esq. 

Managers: 
T. H. WHITEHEAD and W. E. PRESTON 
Sub-Manager: Secretary: 
J. 8S. BRUCE A. 8. HEWETT 


BRANCHES AND AGENCIES: 


INDIA AND BURMAH :—Bombay, Calcutta, Madras, Colombo, Rangoon, Tavoy, Karachi, 
Amritsar, Delhi. 

STRAITS SETTLEMENTS AND SIAM :—Singapore, Penang, Kwala-Lumpor, Thaiping, Ipoh, 
Klang, Seremban, Bangkok, Puket. 

JAVA AND SUMATRA :—Batavia, Sourabaya, Medan (Deli). 

CHINA :—Hongkong, Foochow, Shanghai, Hankow, Tientsin, Peking, Canton, Saigon, Haiphong. 

PHILIPPINE ISLANDS :—Manila, Cebu, Tloilo. JAPAN :—Yokohama, Kobe. 


BANKERS: 


THE BANK OF ENGLAND. 
THE LONDON JOINT CITY & MIDLAND BANK, LIMITED. 
THE LONDON COUNTY WESTMINSTER & PARR’S BANK, LIMITED. 
THE NATIONAL PROVINCIAL AND UNION BANK OF ENGLAND, LIMITED. 
THE NATIONAL BANK OF SCOTLAND, LIMITED. 


Drafts and Gable Transfers To and From All Parts of the World Bought and Sold. 
Travelers’ Letters of Gredit Issued. 


New York Agency 
Chartered Bank of India, Australia and China 


88 Wall Street 


WILLIAM BAXTER, Acenr. 


























British African Exports 
to the United States 


consisting principally of hides, wool, cocoa, amounted 
to more than $25,000,000 in 1917, an increase of 
$21,000,000 in three years. Imports from the United 
States were approximately $30,000,000. Although 
war conditions were largely responsible for these in- 
creases, it is quite evident that British Africa is a field 
of great possibilities in the movement to extend 
American trade abroad, and should not be overlooked. 
The Bank of British West Africa, Ltd., maintains 
branch offices in the principal markets of West and 
North Africa, as follows: 
poem se 


, Fez, M Safi, Tangier, Marrakech 
Las Palmas (Grand Canary). 





GOLD COAST AND ASHANTI.Accra, Axim, Cape on, Coomassie, Koforidua, 
Nsawam, Saltpond, Seccondee, Tarquah, Winnebahb. 

TOGOLAND 

I tisintsssdondesscsanenenuel Abeokuta, Calabar, Ebutemetta, Forcados, Ibadan, 
Jos, Kaduna, Kano, Lagos, Lokoja, Onitsha, Port 
Harcourt, Warri, Zaria. 

FERNANDO PO 


Agencies Throughout West Africa and Morocco 


These branches, together with ample resources, pro- 
vide a complete equipment for superior service to 
American merchants, manufacturers and bankers de- 
siring to extend their facilities in these countries. The 
New York Office will be glad to supply further infor- 
mation on request. 


Bank of British West Africa 


Limited 


Head Office, London 
New York Office: 100 Beaver Street. 


R. R. APPLEBY, AGENT 
































List of Sais and 
Agencies 
Cape Province . 67 
East Africa . 6 


_ a” 
Nyasaland. . 3 
Orange Free 
State. . . 6l 
Portuguese 

East Africa. 8 
Rhodesia 
South-West 
Protectorate. 7 
Swaziland . . 3 


Transvaal . 107 









Atrica and abroad. 


R. E. SAUNDERS, AGENT 








The National Bank of 
South Africa, Limited 


Bankers to the Union Government in the 
Transvaal, the Orange Free State, and 
Natal, and to the Imperial Government 


Subscribed Capital - - - - - 
With power to increase to - - - 
Paid-up Capital and Reserves - - 

Head Office: PRETORIA, Generat Manacer; E. C. REYNOLDS 


London Offices: Circus Place, London Wall, E. C., 18 St. Swithin’s Lane, E. C. 
MANAGER: D. CUNNINGHAM 


London Bankers: Bank of England, London Joint City & Midland Bank, Ltd. 


$14,325,000 
$20,000,000 
$18,575,000 


Over 
300 
Branches 
in South 
Africa 


MAP SHOWING LOUATION OF PRINCIPAL BRANCHES 
Banking Business of Every Description is Transacted at All Branches 


Bills on all points negotiated and collected. Letters of Credit and Drafts issued and 
Commercial Credits established on all Branches and Agencies of the Bank in 


New York Office, 10 Wall Street, New York City, U. S. A. 


Offers to American banks and bankers its superior facilities for the exten- 
sion of trade and commerce between United States of America, 
Africa, Australia, New Zealand and Tasmania 
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LONDON JOINT CITY & MIDLAND 
BANK LIMITED 


HEAD OFFICE: 5, THREADNEEDLE STREET, LONDON, E.C. 2 








($5 = £1.) 
Subscribed Capital . : , . $172,144,000 
Uncalled Capital . . 136,281,000 
Paid-up Capital and Reserve Fund. . 71,726,000 
Deposits . ‘ 1,674,492,000 
Cash in hand ond at Bank of England ‘ 318,780,000 
Money at Call and at Short Notice . ° 329,045,000 
Investments i ‘ ‘ ‘ = 308,003,000 
| Bills of Exchange , 196,246,000 
Advances on Current and other Accounts 496,063,000 
Advances on War Loans j : ‘ 71,091,000 


OVERSEAS BRANCH: 65 & 66 OLD BROAD STREET, E.C. 2 


SIR EDWARD H. HOLDEN, Bart., Chairman 








Books for Bankers 


The Bankers Publishing Co. is headquarters for Books 
on Banking. A complete catalogue of all books on 
financlal topics will be sent to any address on application 


The Bankers Publishing Company 


253 BROADWAY, NEW YORK 








MACAFEE & COMPANY LTD. 


5 COPTHALL COURT, LONDON, E. C. 2 
Cable Address: CHANBROMAC, LONDON 


MERCHANT BANKERS 


Dealers in Investment Bonds and Shares 











Act as FINANCIAL and GENERAL AGENTS in GREAT BRITAIN for Foreign Firms 
and Corporations 


BANKERS, LONDON—Barclay’s Bank Ltd.; National Bank of Scotland; International 
Banking Corporation. NEW YORK—Natienal City Bank 














The Union Bank of 


Established 1837. Incorporated 1880. 


Authorized and Issued Capital ‘ ‘ £6,000,000 


Paid-up Capital, reap tt 
Reserve Fund, £2,050,000 Together . 4,050,000 
Reserve Liability of Proprietors . _ 4,000,000 


Total Issued Capital and Reserves oo £8,050,000 
Head Office—71, CORNHILL, LONDON, E. C. 


Manager—A. C. WILLIS Assistant Manager—W. J. ESSAME 


Branches throughout Australia and New Zealand 181, viz.:— 


In Victoria, 41; In South Australia, 14; In New South Wales, 39; In Western Australia, 21; 
In Queensland, 19; In Tasmania, 3; In New Zealand, 44. 


Agents and Correspondents in all parts of the World 


The Bank offers facilities for the transaction of every description 
of Banking business in Australia and New Zealand. 


Bills negotiated or sent for collection. Commercial and Circular 
Credits issued available throughout the World. 











THE NATIONAL PROVINCIAL AND | 


UNION BANK OF ENGLAND, Lto. 


Established in 1833 ($5 = £1) 
Subscribed Capital - - - - $141,422,100 
Paid-up Capital ° am 27,384,420 
Reserve Fund - . ° - - 24,250,000 


HEAD OFFICE: 15, BISHOPSGATE, LONDON, E.C.2. 


PRINCES STREET OFFICE (Union) : 2, Princes Street, E.C.2. 
LOMBARD STREET OFFICE (Smiths): 1, Lombard Street, E.C.3. 
CORNHILL OFFICE (Prescott’s) : 50, Cornhill, E.C.3. 


The Bank has Branches or Agents throughout the United Kingdom and 
Correspondents in all parts of the world. 

BRITISH, COLONIAL and FOREIGN Banking and EXCHANGE 
business transacted. 

Trusteeships and Executorships undertaken. 





FRENCH AUXILIARY: 


LLOYDS BANK (FRANCE) & NATIONAL PROVINCIAL BANK(FRANCE) LTD. 
Offices at London, Paris, Antwerp, Bordeaux, Biarritz, Brussels, Havre, Marseilles and Nice 




















The 
Bank in Winterthur 






and 


Toggenburgerbank 





(1862) 


(1863) 


founded in 1912 through amalgamation 


Swiss Banking Association 


(Union de Banques Suisses) 


Winterthur 


Zurich 


St. Gall 


and 14 other branches in Switzerland 


Capital - - frs. 60,000,000 
Reserves - “ 15,000,000 
Total assets- “ 387,000,000 






Turnover: 
1912 - - frs. 4,876,000,000 
1917 - - “ 10,445,000,000 
1918 - - “ 15,104,000,000 

















Bank of Liverpool & Martins Limited 


Head Office: 7 WATER STREET, LIVERPOOL 











$$ formerly — 


Bank of Liverpool 


Limited 
Established 1831 





7 Water Street, Liverpool 
240 Branches and Sub-Branches 





Capital Subscribed £13,871,120 


Capital Paid Up 1,733,890 
Reserve Fund and 
Surplus Profits! 1,091,299 


Assets 30th June, 1918, 53,197,048 

















Martin’s Bank 


Limited 
Dates from 1563 





68 Lombard Street, London 
14 Branches and Sub-Branches 





Capital Subscribed . £1,000,000 
Capital Paid Up , 500,000 
Reserve Fund and ‘ 
Surplus Profits’ 906,451 
Assets 30th June, 1918, 6,354,587 





All Descriptions of Banking and Trustee Business Transacted 


The Combined Bank is prepared to act as 
Agents for Foreign Banks on usual Terms 














Pa epee a. 
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Swiss Bank Corporation 


ESTABLISHED 1872 
SWITZERLAND : Basle, Zurich, Geneva, St. Gall, Lausanne 
Bienne, Chaux-de-Fonds, Chiasso, Herisau, Nyon, Aigle, Morges, Rorschach, Vallorbe 
LONDON OFFICE, 43, LOTHBURY, E. C. 2. 
Generat Manacer: X. CASTELLI 
Capital Issued and Fully Paid Up, Frs. 82,000,000 
Reserves . : ; P . Frs. 27,750,000 
Deposits . ; ; ; . Frs. 700,000,000 


The Bank wishes to draw the special attention of the American 
public to their WEST END BRANCH: llc Regent Street, Waterloo 
Place, S. W. 1., which has large visitors’ rooms and is situated in 
the very centre of the WEST END of London and in the immediate 
neighborhood of all the important hotels. Special arrangements are 
being made for dealing with the financial requirements of 


Members of the American Military and Naval Forces 


Travellers checks cashed, and telegraphic and mail payments made to 
ali Allied and Neutral Countries 








— = 








THE COLONIAL BANK 


Incorporated by Royal Charter 1836. 


Subscribed Capital, £3,000,000 Paid-up, £850,000 
Reserve Funds, £325,000 
Head Office: LONDON 
BRANCHES: Manchester Branch, 21, York Street. 
Liverpool Branch, 25, Castle Street. 


CANADA: Canadian Bank of Commerce. 
AGENTS 1 FRANCE: Messrs. Cox & Co. (France) Ltd. 
INDIA: Messrs. Cox & Co. 





WEST INDIES— 
ANTIGUA: St. Johns. BARBADOS: Bridgetown and_Speightstown. DOMINICA: 
Roseau. GRENADA: St. George’s and Grenville. JAMAICA: Kingston, Annotto Bay, 
Falmouth, Lucea, Montego Bay, Morant Bay, Port Antonio, Port Maria, Savanna-la-Mar 
and St. Ann's. eer. ST. KITTS: Basseterre. ST. LUCIA: Castries. ST. VINCENT: 
Kingstown. BAGO: Scarborough. TRINIDAD: Port of Spain and San Fernando. 
BRITISH GUIANA. Demerara—Georgetown and Mahaica; Berbice—New Amsterdam. 


WEST AFRICA— 
GOLD COAST: Accra and Seccondee. NIGERIA: Lagos, Kano, Jos and Port Harcourt. 
SIERRA LEONE: Freetown—and other Branches shortly to be opened. 


GENERAL BANKING BUSINESS CONDUCTED. 


Current Accounts are opened by the Bank in London and at its Branches. Interest at 2 
per cent. per annum is allowed on Daily Balances in Londo 

Deposits are received by the Bank in London and at itg Branches subject to notice of 

withdrawal or special arrangement. 

Colonial and Foreign Exchange.—The Bank issues Letters of Credit, Drafts on Demand, 
— Transfers, Negotiates approved Bills of Exchange, Receives Bills for Col- 
ection. 

Imports and Exports.—The Bank offers special facilities for financing Imports and Exports. 


New York Agency: 22 William Street 


GERALD R. MACINTYRE, Agent. 
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SKANDINAVISKA 
KREDITAKTIEBOLAGET 


Established in 1864 
GOTHENBURG STOCKHOLM MALMO 


Branches at: 


Arboga, Askersund, Boden, Eskilstuna, Eslév, Grythyttehed, Gavle, 
Hallsberg, Halmstad, Hialsingborg, Hamdsand, Héganas, Karlshamn, 
Karlskoga, Klippan, Kopparberg, Kristianstad, Kumla, Koping, Landskro- 
na, Lindesberg, Lulea, Lund, Léderup, Mariedam, Nora, Norrképing, 
Pitea, Simrishamn, Skelleftea, Skéllersta, Svalév, Sélvesborg, Tralleborg, 
Umea, Vaxholm, Vretstorp, Vaxj6, Ystad, Ammeberg, Angelholm, 
Orebro. 


PAID-UP CAPITAL & RESERVES - KR. 155,500,000 
Telegraphic Address: Kreditbolaget 


Foreign Exchange bought and sold, bills collected, deposit and cur- 
rent accounts opened and all kinds of banking business transacted. 























Den Danske 


Landmandsbank 
Hypothek-og Vekselbank 
COPENHAGEN (Denmark) 


Cc Telegraphic Address—Landmandsbank 
Paid-up Capital, Kr. 100,000,000 | —_ £7,430,000 
Reserve Fund, Kr. 35,000,000! *°°™ | $36,000,000 


PROVINCIAL BRANCHES 
Aalborg Fejé | Kolind Nykjébing 8. | Sénderho 





Bagsvird | Predericia Korsoér Nysted | Thisted 
Bandholm Grenaa | Dangeskov Roslev | T6llése 
Bramminge Holbik Maribo Rédby Vejle 
Elsinore Hurup Nakskov Saxkjébing Vestervig 
Esbjerg Hérsholm | Wordby Skagen Srbaik 
Eskildstrup Kallundborg § WNyborg Skive 
FParum Kolding Nykjébing F. Slangerup 
The Bank transacts every kind of legitimate Banking Business 
Managers 
E. Gliickstadt C. Harhoff O. Ringberg 


E. Rasmussen, Vice-Manager 














































Benes lenlinns ai Sreute 


(with which are incorporated the Societa Bancaria Italiana and the 


Societa Italiana di Credito Provinciale) 
(1 Lire 0.193) 


Authorized and Subscribed Capital . Lire 180,000,000 
Paid Up Capital . ‘ (Jan. 31,1919) 179,143,000 
Reserve Fund : “ 20,000,000 
Current Accoustet: Denese " o 2,240,600,000 
CashinhandandwiththeBank “ ” 122,493,000 


Chairman: Senator GUGLIELMO MARCONI 
Managing Director: Comm. ANGELO POGLIANI 


Central Management and Head Office: ROME 


BRANCHES AT 


Abbiategrasso, Acqui, Adria, Alessandria, ANCONA, Aguila, Asti, 
Belluno, BIELLA, BOLOGNA, BUSTO ARSIZIO, Canti, Carate 
Brianza, Caserta, CATANIA, Chiavari, Chieri, Coggiola, COMO, Cre- 
mona, Cuneo, Empoli, Erba Incino, Ferrara, FLORENCE, Foggia, Foligno, 
Formia, Gallarate, GENOA, Gioia Tauro, Legnano, Lendinara, LEG- 

* HORN, Mantova, Massa Superiore, Meda, Melegnano, MESSINA, 
MILAN, MONZA, Mortara, NAPLES, Nocera Inferiore, Novi Ligure, 
Oderzo, PALERMO, Parma, PERUGIA, Piacenza, Pietrasanta, Pinerolo, 
Pirano, PISA, Pistoia, Pontedera, Prato, Reggio Calabria, Rho, Riposto, 
ROME, Rovigo, Salerno, Sampierdarena, SANREMO, Saronno, SA- 
VONA, Schio, Seregno, Siracusa, SPEZIA, Sulmona, Terni, Trecate, 
TRENTO, Treviso, TRIESTE, TURIN, UDINE, Vallemosso, Varese, 
VENICE, Vercelli, VERONA, Vincenza, Vigevano. 


Special Letters of Credit-Branch in Rome: 20, Piazza pi SpaGNa 
(formerly Sesast: & Co.) 


Foreign Branch: PARIS, 2, Rue re Pevetier corner Boutp. 
pes ITALIENS 


























Every Description of Banking and Exchange 
Business Transacted 


LONDON CLEARING AGENTS: 


Barclay’s Bank, Ltd. 


Joint proprietors with the Guaranty Trust Company of New York of the 


ITALIAN DISCOUNT & TRUST COMPANY 
399 Broapway, New York 
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The Sumitomo Bank, Limited 





ESTABLISHED 1912 


(Successors to The Sumitomo Bank) 
($0.50=1 Yen) 


Capital . . ‘ , $15,000,000.00 
Paid up Capital . : .  11,250,000.00 
Reserve Fund . ‘ 2,300,000.00 
Deposits (June, 1918) i - 110,000,000.00 


Head Office : OSAKA, JAPAN 


BARON K. SUMITOMO, President 
K. YUKAWA, Esa., Managing Director S. YOSHIDA, Esq., Managing Director 
T. KANOH, Esa., N. YATSUSHIRO, Esq,, “ 


New York Agency, 149 Broadway, New York 
S. IMAMURA, Agent 


Home Proncheo—Hakete, Hyogo, Hiroshima, Kobe, ow Kure, Kurume, Moji, Nagoya, 
Niihama, Onomichi, Osaka (5), Shimonoseki, Tokyo (2 Wakamatsu, Yanai, Yokohama 
Foreign Branches—Shanghai, New York, Seattle, London. Hankow, San Frencisco, Bombay 
Affiliated Bank: The Sumitomo Bank of Hawaii, Honolulu, T. H. 

Chief Bankers in New York pad Fapden— Neteast City Bank of New York, New York 
Lloyds Bank, Ltd., London 
Correspondents in All Important Places at Home and Abroad 


The Bank buys, sells and receives for collection drafts and telegraphic transfers; issues 
Commercial and Travellers Letters of Credit available in all important parts of the 
world, besides doing general banking business 
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National Bank of Egypt 


Established under Egyptian Law June, em ba te exclusive right to issue Notes payable 


Capital . $15,000,000 


(in 300,000 ghases of $50 ath, fully paid) 


Reserve Fund . , $8,316,390 


Governor—F. T. ROWLATT, ESQ. 


Head Office—CAIRO 


London Committee 
E. W. P. FOSTER, C.M.G. SIR CARL MEYER, BART. 
HON. ALGERNON MILLS HON. SIDNEY PEEL, D.S.O. 


London Agency—6 and 7 King William St., London, E.C.4 
Manager—J. T. BEATY-POWNALL Assistant Manager—A. F. GILLBEE 
Accounts opened with traders and private persons 
Circular Notes issued 
Every kind of Banking business transacted 

Offices in Egypt at Cairo (Head Office), Alexandria, Assiout, Assuan, 
Benha, Beni-Suef, Chibin-el-Kom, Damanhur, Fayoum, Keneh, Luxor, 
Mansourah, Minieh, Mousky (Cairo), Port Said, Rod-el-Farag ’(Cairo), 


Sohag, Tantah, and Zagazig; and in the Soudan at Khartoum, Port Soudan, 
Suakim, and the Sub-Agencies at El-Obeid, Tokar, and Wad-Medani. 
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Banco Portugués do Brasil 


Cable Address, BRASILUSO 
Capital Rs. 50:000:000$000 
Head Office: RIO DE JANEIRO 


VISCOUNT DE MORAES, Presipent 
ALBERTO GUEDES, Ese., Manacine Director 


Every description of banking business transacted 
Special attention paid to collections 


New York Agents 
Equitable Trust Company of New York 
Guaranty Trust Company of New York 
Bank of New York 


CORRESPONDENCE SOLICITED 





























| Banco del Pert 
| y Londres 


LIMA, PERU 


Subscribed and | 
Paid-up Capital { £P500,000 


Reserve Fund. . £P206,520 


BRANCHES IN 









“ Arequipa Callao Cerro de Pasco 
Chiclayo Chincha Alta Cuzco 
# Huacho Huancayo Huaraz 
ag Ica Iquitos Mollendo 
me Pacasmayo Piura Trujillo 


f 
j 
! 


/ 





Letters of Credit, Drafts, and Cable 








: ay Transfers issued, Bills negotiated, 
: \) -_ ~~ & . advanced upon, or sent for collection 
= . TRS Nab A ; in Lond 

4] j t ~ " & : gents in ondon : 
E | Bh iy cay PL! | Tue Axc1o-Sovrn American Bax, Lrv., 
ie Pe Sy 

my ic = ca! ef ate: SS Op Broap Srreet, Lonnon, E. C. 
a — Bis — a ° = t Paris Committee, 8, Rue Hat®vy 
a a , 
3 | a 25 nes Agents in New York: 
m °F ©: Beet: 


The Anglo-South American Bank, Ltd., 


60 Wall Street 
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Ernesto Tornquist & Co. 


Limited 
Buenos Aires 
Oldest and Largest Financial House 


in South America 


Established in 1830 


RESERVES AND SURPLUS, 
£2,679,785 


We Specialize in the Investment of Foreign 
Capital in State, Mortgage, Industrial and 
Public Utility Bonds and Shares 


Money on Mortgages Placed Direct 
BANKING TRANSACTIONS OF ALL KINDS 


: 
| 
FULLY PAID UP CAPITAL, 
| 


We Handle Foreign Exchange and Give Prompt 
and Careful Attention to the Collection of Drafts 


We will be Pleased to Serve You 
in All Business Relations with the 
Argentine and Contiguous Countries 


CORRESPONDENCE IN ALL LANGUAGES INVITED 
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THE MITSUI BANK, LTD. 


Paid-Up Capital. . . . . Yen 20,000,000.00 
Reserve Fund (Jan. 1919) . Yen 16,000,000.00 


Head Office, TOKYO 


(No. 1 Suruga-cho, Nihonbashi-ku) 


BRANCHES 
Fukagawa (Tokyo), Fukuoko, Hiroshima, Kobe, Kyoto, Moji, 
Nagasaki, Nagoya, Nishi (Osaka), Osaka, Otaru, Shanghai, 
Shimonoseki, Wakamatsu, Yokohama 
New York Agents 


Bankers Trust Co. Guaranty Trust Co. of New York 
The National City Bank of New York 


London Agents 


Barclays Bank, Ltd. London Joint City & Midland Bank, Ltd. 
Paris Agents 
Banque de 1’Union Parisienne Comptoir National d’Escompte de Paris 


Bombay Agent 
National Bank of India, Ltd. 






































TheLondon Bank «Australia 





LIMITED 
Established 1853 
Authorized Capital . . . . . . . $14,430,335 
Subscribed Capital . . .... . 6,383,735 
re 3,348,425 
Reserve Fund and Undivided Profits .. 2,370,455 
Reserve Liability of Proprietors . ... 3,034,810 





LONDON OFFICE 71 Old Broad Street, E. C. 
MELBOURNE - 403 Collins Street 
SYDNEY - - Martin Place 
BRISBANE- - 313 Queen Street 
ADELAIDE- - Rundle Street 


90 Branches and Agencies throughout Eastern Australia 


O. MORRICE WILLIAMS, Inspector and General Manager 











Your Bank in Italy 


ITH great opportunities for American business 

expansion in Italy and other parts of Europe, 
nothing is of greater importance than banking con- 
nections which are both ample and direct. Through 
its seventy-odd branches in Italy, others in England, 
France, Constantinople, and affiliations throughout 
the world, the Banca Commerciale Italiana offers a 
commercial banking service which is exceptionally 
broad and complete. Our Italian branches are located 
in the following cities: 


Acireale Ivrea Rome 
Alessandria Lecce Salerno 

Ancona Lecco Saluzzo 

Bari Leghorn San Pier D’Arena 
Barletta Lucca Sassari 

Bergamo Messina Savona 

Biella Milan Schio 

Bologna Modena Sestri-Ponente 
Bolzano Monza Siena 

Brescia Naples Siracusa 

Busto Arsizio Novara Spezia 

Cagliari Oneglia Taranto 
Caltanissetta Padova Termini Imerese 
Canelli Palermo Trapani 

Carrara Parma Trento 

Catania Perugia Tri 

Como Pescara rieste 

Ferrara Piacenza Turin 
Florence Pisa Udine 
Foligno Prato Venice 
Genoa Reggio Calabria Verona 
Gorizia Reggio Emilia Vicenza 


Our New York Agents will be glad to confer with 


bankers regarding thie extension of their activities 
abroad. 


Banca Commerciale Italiana 


New York Office, 165 Broadway 


G. Pedrazzini 
A } John S. Durland 
gents) S. Fusi 


E, Roffi 
Resources over - Lires 2,800,000,000 




















THE BANK OF TAIWAN, LTD. 


Incorporated by Special Imperial Charter, 1899 


Head Office TAIPEH, TAIWAN 


Capital Subscribed Yen 30,000,000 
Capital Paid Up Yen 27,500,000 
Reserve Funds Yen. 6,530,000 


President 

TETSUTARO SAKURAI, Esq. 
Vice-President 

KOJURO NAKAGAWA, Esq. 

Directors 
IYETOSHI SADA, Esq. 
KYOROKU YAMANARI, Esq. 
SHINGO MINAMI, Esq. 


BRANCHES: 

JAPAN—Tokyo (General Manager’s Office) Kobe, Osaka, 
Yokohama, Moji. 

TAIWAN—Ako, Giran, Kagi, Karenko, Keelung, Makung, 
Nanto, Pinan, Shinchiku, Taichu, Tainan, Takow, Tamsui, 
Toyen. 

CHINA—Amoy, Canton, Foochow, Hankow, Kiukiang, 
Shanghai, Swatow. 

OTHERS—Hongkong, London, New York, Semarang, Singa- 
pore, Soerabaia, Batavia, Bombay, Bangkok. 


New York Office: 165 Broadway 


M. ESAKI, Agent 


New York Correspondents: 


CHASE NATIONAL BANK HANOVER NATIONAL BANK 
NATIONAL CITY BANK GUARANTY TRUST COMPANY 
NATIONAL BANK OF COMMERCE BANKERS TRUST COMPANY 
IRVING NATIONAL BANK EQUITABLE TRUST COMPANY 


Every description of banking business transacted. 


Buy and sell foreign exchange. 
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Commonwealthe% Bank «Anstralia 


Sar 
Guaranteed by the Australian Commonwealth Government 
Established 1912 


HEAD OFFICE - SYDNEY 


Bankers to the Government 
of the Commonwealth of 
Australia, South Australian 
State Government, Western 
Australian State Government 
and the Tasmanian State 
Government 


30 Branches in the Principal Cities 
and Towns of Australia 

6 Branches in London and England 

2776 Savings Bank Agencies at 
Post Offices in Australia, Papua, 
New Britain, Solomon Islands, 








Head Office, ij ri 
Sydney, New South Wales and the Pacific Islands 


Agents and Correspondents throughout 
the World 


Banking and Exchange Business 


Of every description transacted within the Australian Common- 
wealth, United Kingdom, United States, Canada and Abroad. 


On 31st December, 1918 


General Bank Deposits....... ...............--.--02- $247 ,002,987 
I ith cadidn deaths conensnabeekicnbbeasmutin’ 14,529,728 
447,591 Savings Bank Depositors...-.-.......... 78,367,743 


$339,900,458 
Cable Remittances made to, and Drafts drawn on United States, 
Canada and foreign places direct 
Letters of Credit issued to any part of the World 
Bills Negotiated or Forwarded for Collection 
Current Accounts Opened. Interest on Fixed Deposits 
Advances made against approved Securities 
JAMES KELL, Deputy Governor DENISON MILLER, Governor 


1919 
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Bank of New Zealand 


ESTABLISHED IN 1861 
Bankers to the New Zealand Government 


CAPITAL 
4% Stock Guaranteed by New Zealand Government.... $2,579,186 
Preference Shares issued to New Zealand Government. 3,649,875 
SN CIID <nito-0s ccna.cadanhoncssctGqaeaaiwen acne Tae 


$11,095,561 
Reserve Fund .........................-$10,706,300 


Undivided Profits .....................+. 709,058 11,415,358 





Total Paid up Capital and Reserves...............$22,510,919 
Uncalled Capital on Ordinary Shares .. 2,433,250 


$24,944,169 


Head Office: London Office: 


WELLINGTON, NEW ZEALAND 1 QUEEN VICTORIA STREET, E. C. 
General Manager: WILLIAM CALLENDER Manager: ALEXANDER KAY 


THE BANK OF NEW ZEALAND has Branches at Auckland, Blenheim, Chriat- 
church, Dannevirke, Dunedin, Gisborne, Hamilton, Hastings, Invercargill, Masterton, 
Napier, Nelson, New Plymouth, Oamaru, Palmerston North, Queenstown, Rotorua, Timarn, 
Wanganui and Wellington, and has also Branches or Agencies at 175 other towns in 
New Zealand, at Melbourne and Sydney in Australia, Suva and Levuka in Fiji, and 
Apia in Samoa, also Agents in all the principal Cities in the World. 

The Bank has facilities for conducting every description of Banking business. 

It is prepared to negotiate at any of its Branches Bills drawn in dollars or sterling 
under Credits established by its American Agents, and to issue Drafts or Credits, either 
in dollars or sterling, on any of the principal Cities in North America. 


Chief Agents in New York: IRVING NATIONAL BANK. 
Chief Agents in San Francisco: FIRST NATIONAL BANK OF SAN FRANCISCO, 


Other Agents in United States: 
American Express Company. First National Bank of Chicago. ° 


Bank of British North America. 

Bank of Italy. 

Bank of Montreal. 

Bank of Nova Scotia. 

Brown Bros. & Co., Boston. 

Canadian Bank of Commerce. 

Chase National Bank of New York. 

Columbia Trust Company, New York. 

Columbia Trust Co., New York. 

Crocker National Bank of San Francisco. 

Drexel and Co., Philadelphia. 

Equitable Trust Company of New York. 

Farmers & Merchants National Bank, Los 
Angeles. 

First National Bank of Boston. 


Greenebaum Sons Bank & Trust Co., 
Chicago. 
Illinois Trust & Savings Bank, Chicago. 
International Banking Corporation. 
Morgan & Co., J. P., New York. 
National Bank of Commerce, St. Louis. 
National Bank of South Africa, Ltd. 
National Shawmut Bank, Boston. 
National City Bank of New York. 
Riggs National Bank of Washington, D. C. 
Royal Bank of Canada. 
Standard Bank of South Africa, Ltd. 
Walker Bros., Salt Lake City. 
Yokohama Specie Bank, Limited. 


Chief Agents in Canada: 


CANADIAN BANK OF COMMERCE 


BANK OF MONTREAL. 


Other Agents in Canada: 


American Express Company. 
Bank of Ottawa. 
Dominion Express Company, Toronto, 


Dominion Bank. 
Bank of Nova Scotia. 
Imperial Bank of Canada 


Royal Bank of Canada. 








Incorporated by Act of Parliament, 1865 


THE BANK OF ADELAIDE 


PAID UP CAPITAL 


RESERVE FUND 


AUSTRALIA 


UNCALLED CAPITAL 
RESERVE LIABILITY OF PROPRIETORS 


$2,500,000 
2,850,000 
$5,350,000 
625,000 
3,125,000 
$9,100,000 


HEAD OFFICE: ADELAIDE, SOUTH AUSTRALIA 
SYDNEY OFFICE: 105 PITT STREET 
LONDON OFFICE: 11 LEADENHALL STREET, E.C.3 


New York Agents: 


NATIONAL BANK OF SOUTH AFRICA, 


LTD. 


BRANCHES AND SUB BRANCHES IN SOUTH AUSTRALIA 


Clarendon 
Cleve 
Cowell 
Crystal Brook 
Cummins 
Curramulka 
Denial Bay 
Eden Valley 
Edithburgh 
Edwardstowp 
Freeling 
Georgetown 
Geranium 
Gulnare 


Birdwood 
Blanchetown 
Blyth 


Booborowie 
Brentwood 


Gumeracha 


Hindmarsh 
Hoyleton 
Kapunda 
Karoonda 
Koolunga 
Lameroo 
Loxton 
Mannum 
McLaren Vale 
Minlaton 


Moorook 
Morgan 

Mount Pleasant 
Mount Torrens 
Mundoora 
Murray Bridge 
Noarlunga 


Parrakie 
Pinnaroo 
Port Adelaide 
Port Augusta 


Port Broughton 
Port Linco. 

Port Pirie 

Port Victoria 
Port Vincent 
Sedan 


Snowtown 


Springton 
Stansbury 
Streaky Bay 
Swan Reach 
Tailem Bend 
Truro 


Tumby Bay 
Tweedvale 


Wilkawatt 
Willalo 
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Yorketown 
AGENTS AND CORRESPONDENTS INALL PARTS OF THE WORLD 


Bills on all parts of Australasia purchased or collected. Drafts and Letters of 
Credit issued and Remittances cabled. Deposits received for fixed periods at rates 
tebe ascertained on application, and every other description of Banking and Ex- 
change business transacted. 








THE WESTERN AUSTRALIAN BANK 


ESTABLISHED 1841 
Paid-Up Capital (25,000 Shares ot $50 
each) $1,250,000 
Reserve Liability of Shareholders 
$1,250,000 


PERTH, W.A. 


Authorized Capital (25,000 Shares of 
$50 each) $1,250,000 
Reserve Fund, $3.500,000. Reserved 
Profits, $96,695 


HEAD OFFICE ~ - - 
DIRECTORS: 
W. T. LOTON, Esq., J. P., Chairman 

Hon. Sir E. H. WITTENOOM, KE.C.M.G., M.L.C., J.P. 
NEIL MONEIL, Esq., J.P. 

R. L. HERBERT, Manager 

F. A. KENDALL, Accountant 

Mesers. O. L. HAINES, WYLIE & CO., Auditors 


LONDON AGENTS: THE BANK OF ADELAIDE, 11 Leadenhall Street, E. C.3 


. F. MOORE, Esq., J. P. 
ir E. A. STONE, K.C.M.G. 


H. D. HOLMES, General Manager 
A. L. JOHNSTON, Inspector 
Messrs. STONE & BURT, Solicitors 


Qo 





Branches and Sub-Branches in Western Australia 

















Agents and Correspondents throughout Australasia and in all parts of the World 


The Bank purchases Bills on England and other countries, issues Drafts on its 
several Agents, and transacts every description of Banking business. 


I 
| 
i] ALBANY CUBALLING KOOKYNIE NARROGIN 
|| BALINGUP c VERTON NORSEMAN 
I BEVERLEY CUNDERDIN LAWLERS NORTHAM 
| BOULDER = DANGIN LEONORA NORTHAMPTON 
i] BRIDGETOW:! DONGARA PINGELLY 
] succme’’ = Burewegs «=| MASEEE RG QUATRADING 
| 
BRUCE ROCK FREMANTLE MEEKATHARRA RAVENSTHORPE 
|| BULLFINCH GERALDTON MENZIES SOUTHERN CROSS 
| BUNBURY GREENBUSHES MERREDIN TAMBELLUP 
ii] BUSSELTON GREENHILLS MIDLAND JUNCTION TOODYAY 
iii CARNARVON HARVEY OORA WAGIN 
i] COOLGARDIE KALGOORLIE MOUNT BARKER WESTONIA 
i] CRANBROOK KANOWNA MOUNT MAGNET 
| COMET VALE KATANNING MT. MORGANS YORK 
| 




















BANK OF AUSTRALASIA 


(Incorporated by Royal Charter, 1835) 
Paid-up Capital .... . . $10,000,000 
Reserve Fund ..... . . 15,000,000 
Reserve Liability of Proprietors 

underthe Charter. .... 








15,000,000 
$40,000,000 
Head Office, 4 Threadneedle Street, London, E. C. 


R. W. JEANS, General Manager 
Branches in Australia 








VICTORIA 


Melbourne: 3894 & 
396 Collins St.; 384 
Elizabeth St. 


Brunswick 
Burnley 
Collingwood 
Port Melbourne 
Prahran 

St. Kilda 
Williamstown 


Bairnsdale 
Ballarat 
Bendigo 
Bright 
Castlemaine 


Corryong 
Drouin 
Foster 
Geelong 
Katamatite 
Kingston 
Korong Vale 
Korumburra 
Leongatha 
Mirboo North 
Mooroopna 
Morwell 
Nathalia 
Numurkah 
Port Fairy (Belfast) 
Rutherglen 
St. James 


ale 
Shepparton 
Stawell 

Stony Creek 
Strathmerton 


Wellington 
Ashburton 
Auckland 
Christchurch 
Dannevirke 
Dunedin 
Eltham 
Featherston 
Feilding 
Gisborne 
Gore 


Victoria, Contd. 


Tallangatta 
Terang 
Traralgon 
Tungamah 
Walwa 
Warragul 
Warrnambool 
Wedderburn 
Welshpool 
Wunghnu 
Wycheproof 
Yackandandah 
Yarram-Yarram 
Yarrawonga 


NEW SOUTH 
WALES 

Sydney: Martin 

Place; 64 Pitt St.; 

555 George St. South 
Kogarah 
Leichhardt 
Marrickville 
Newtown 
Petersham 

Albury 

Ballina 

Bathurst 


Bega 
Bellingen 
Blayney 
Broken Hill 
Cootamundra 
Corowa 
Crookwell 
Dorrigo 
Dubbo 
Forbes 
Goulburn 
Grafton 
Grenfell 
Howlong 


N. 8. Wales, Contd. 
Jerilderie 
Kempsey 
Kyogle 
Lismore 
Maitland (West) 
Maitland (Hast) 
Moree 
Murwillumbah 
Muswellbrook 
Narrabri 
Narromine 
Newcastle 
Nowra 
Orange 
Parkes 
Peak Hill 
South Grafton 
Stroud 
Tamworth 
Tullamore 
Wagga-Wagea 
Wee Waa 
Young 


QUEENSLAND 
Brisbane 
Beaudesert 
Cairns 
Charters Towers 
Chillagoe 
Cooyar 
Crow’s Nest 
Herberton 
Hughenden 
Ipswich 
Kingaroy 
Longreach 
Maryborough 
Oakey 
Richmond 
Rockhampton 
oma 


Branches in New Zealand 


Hamilton 
Hawera 
Invercargill 
Kaitaia 
Levin 
Manalia 
Marton 
Masterton 
Matamata 
Morrinsville 
Motu 


Napier 
New Plymouth 


ta 
Palmerston (Nth.) 
Patea 


Rotorua 
Stratford 
Tathape 
Taumarunul 
Tauranga 
Te Aroha 


Queensland, Contd. 
Toogoolawah 
Toowoomba 
Townsville 


SOUTH AUSTRALIA 
Adelaide 

Kooringa 

Mount Barker 

Port Lincoln 

Port Pirie 

Wirrabara 


WESTERN 
AUSTRALIA 


Albany 
Beverley 
Bunbury 
Fremantle 
Gnowangerup 
Kalgoorlie 
Menzies 
Moora 
Narrogin 
Norseman 
Northam 
Pingelly 
Wi 


agin 
Wickepin 
York 


TASMANIA 
Hobart 
Burnie 
Deloraine 
Devonport 
Fingal 
Latrobe 
Launceston 
Sheffield 
Stanley 
Ulverstone 
Wynyard 


Te Kuiti 
Temuka 

Te Puke 
Timaru 
Waipawa 
Waipukurua 
Wairoa 
Wanganui 
Waverley 
Whangarei 


Principal Correspondents in North America 


CANADA: 
Bank of Montreal 


Canadian Bank of Commerce 


UNITED STATES: 
Bank of New York 


Hanover National Bank, New York 
National Bank of Commerce, New York 


Offer facilities for the transaction of every description of Banking Business in Australia and 


New Zealand. Negotiate or Collect Bills. 


UNITED STATES: 


National City Bank of New York 
Continental & Com’! Nat. Bk. of Chicago 
Corn Exchange Nat. Bank of Chicago 
Illinois Trust & Savings Bank, Chicago 
National Bank of the Republic, Chicago 
Fourth Street Nat. Bank, Philadelphia 
Wells Fargo Nevada National Bank of 


San Francisco 


Issue Telegraphic Transfers, Letters of Credit and 


Drafts, also Circular Notes and Circular Credits, negotiable in all parts of the world. 
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Up to the 

Minute Bank 

Corn Exchange National 
Philadelphia 


Fates eb 


Of Course 


we want your business, but we want it 
on a basis that will pay you as well 
as ourselves. We want it because we 
have proper facilities for handling it. 
Don’t worry over poor service—send 
your business to 


“CORN EXCHANGE” 


PHILADELPHIA 





Ti. 

















Established 1846 


The Bankers Magazine 


Published Monthly by 


BOSTON THE BANKERS PUBLISHING COMPANY CHICAGO 
127 Federal St. at 253 Broadway, New York 5 No. LaSalle St 


CABLE ADDRESS: *'BANKMAG,’’ NEW YORK 





Volume XCVIII JUNE 1919 





CONTENTS 


Copyright 1919 by The Bankers Publishing Company 
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ENTERED 'N THE POST-OFFICE AT NEW YORK AS SECOND-CLASS MATTER 











A Large List of Municipal Bonds 


We own and offer an unusually large and diversified list 
of bonds of counties, cities, towns and school districts 


Twenty-seven States are represented 
Particulars on request 


A. B. Leach & Co., Inc. 


Investment Securities 


62 Cedar St., New York 105 S. La Salle St., Chicago 


Philadelphia © Boston Buffalo Cleveland 
Baltimore Pittsburgh Milwaukee Minneapolis 


In 
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Siateers to the Government of the Union of South Africa 
in Cape Province; to the Imperial Government in 
South Africa; and to the Administration of Rhodesia. 


Subscribed Capital - - - - $30,970,500 


Paid-Up Capital - - - - - $7,742,625 
Reserve Fund - - - - - $10,000,000 
Uncalled Capital - . - - $23,227,875 


$40,970,500 


HEAD OFFICE: 10, Clements Lane, Lombard Street, London, E.C. 4. 
West End Branch: 17 Northumberland Avenue, W.C. 2 (Adjoining the Royal Colonial Institute) 


Board of Directors: 
WILLIAM REIERSON ARBUTHNOT, Esa. 
SIR D. M. BARBOUR, K.C.S.I., K.C.M.G. JAMES fAIRBAIRN FINLAY, Esa., C.S.1. 
EDWARD CLIFPON BROWN, Esa. HORACE PEEL, Esq. 
ROBERT E. DICKINSON, Esa WILLIAM SMART, Esa. 
RT. HON. LORD SYDENHAM, G.C.S.1., G.C.M.G., G.C.1.E., G.B.E. 


HECTOR MACKENZIE, General Manager in South Africa 
J. P. GIBSON, Deputy General Manager 
NOEL JENNINGS, Asst. General Manager JOHN JEFFREY, Asst. General Manager 
FRANCIS SHIPTON, London Manager HERBERT G. HOEY, Secretary 


London Bankers: 
THE BANK OF ENGLAND LONDON COUNTY WESTMINSTER & PARR’S BANK, Ltd. 


Branches and Agencies. 


Portuguese East Africa 
| Kast Africa Protectorate 


1 | Seuth- West Africa Protectorate 
16 | Occupied Territery, German 
1 Africa. 


ROTTERDAM 


New York Agency: 68 Wall Street 


W. H. MACINTYRE, Agent 


Every Description of Banking Business Transacted With Our Br h and Ag ies. 
Bills Negotiated and Collected. Mail and Telegraphic Remittances Made. Letters 
of Credit and Drafts Granted on the Branches and Agencies of the Bank. 
Circular Letters of Credit Available in All Parts of the World 
and Commercial Letters of Credit Issued. 


The New York Agency 


ofters to Bankers and Merchants throughout the United States and 
Canada its unsurpassed service for facilitating trade with the 
growing markets of Africa, Australia and New Zealand. 











ESTABLISHED 1817 


BANK of NEW SOUTH WALES| 


AUSTRALIA 
$19,524,300 | 


. rind 15,125,000 
Reserve Liability of ney 8 
Proprietors - - - (<¢at= oe 19,524,300 | 
Fe, gow $54,173,600 |} 
Aggregate Assets, 30th Sept., 1918, $310,575,675 | 
SIR JOHN RUSSELL FRENCH, K.B.E., General Manager | 
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Head Office—George St., Sydney London Ofice—29 Threadneedle St., E. C. 
338 BRANCHES AND AGENCIES 


In the Australian States, New Zealand, Fiji and Papua (New Guinea) 
Cable remittances made to and drafts drawn on Foreign Places DIRECT 
Foreign Bills Negotiated and Collected. Letters of Credit and Circular Notes Issued. 
NEGOTIABLE THROUGHOUT THE WORLD 


The bank collects for and undertakes the agency of other banks and transacts every 
description of Australian Banking Business 


Agents in New York: Nasse city Bank of New York 


Agents in San Francisco, Bank of California National Association, Crocker National 
Bank and Anglo and London Paris National Bank 




















New Publications 


Will the foreign trade af the United States now 

breaking all records, there is a greater demand 
than ever for specific information. To help meet this 
need we have published the following booklets: 


Shipping’s Share in Foreign Trade 
Gives the fundamentals of ocean transportation ; 
explains, in detail how oversea shipments are 
handled, procedure, documents, rates, insurance, 
etc. 


How Business with Foreign Countries is Financed 
Describes the banking procedure and methods 
used in financing exports and imports. 


Trading with China 
An illustrated booklet which describes commercial 
customs in China, and business methods found suc- 
cessful in dealing with the Chinese. 


Canada 
Discusses the economic position and the plans for 
the commercial and industrial development of the 
Dominion. 


Banking Service for Foreign Trade 
Outlines the foreign banking services rendered 
by this Company throughout the world. 


These booklets are available on request. Banks that 
desire additional data relating to the export possibili- 
ties of particular products, or to foreign trade methods 
and financing, are invited to call upon our Foreign 
Trade Bureau. 


Guaranty Trust Company 
of New York 


New York London Liverpool Paris Brussels 


Capital and Surplus - = = = = = = = = = $50,000,000 
Resources more than - - - - - = - = = = $700,000,000 
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Stores using a complete N.C.R. System 
can give the public good service 








HEN a customer goes into a store and sees an up-to-date 
National Cash Register on the counter, he knows at once 
that he is going to get quick, accurate service. 


If the proprietor of that store is asked why he uses a National 
Cash Register he will reply that it is a labor-saving device that 
helps him just the same as labor-saving machinery helps the 
manufacturer, railroad man, farmer, and mechanic. 


When a customer makes a purchase in a store using an up-to- 
date National, he can not help but notice how quickly the clerks 
hand out parcel and change. He notices how careful they are— 
the smart, modern appearance of the store—the good service and 
prompt attention that he gets. 


Customers are also quick to notice the good values that such 
stores are able to offer; the accurate printed cash register figures; 
the freedom from disputes; the absence of errors. 


A modern N. C. R. System is a business necessity because it 
does so much to increase business and reduce expenses 


The National Cash Register Company, Dayton, Ohio 
Offices in all the principal cities of the world 
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The Bankers Magazine Classified List of 
American Banks, Bankers and 
Trust Companies 














ALABAMA 





W. R. RISON BANKING CO. 


HUNTSVILLE, ALA. 


BIER ccccntexcete - 50,000 
Undivided Profits. . 60,000 


A. L. Rison, Pres. 
Harry M. Rhett, Cash. 


Collections will receive prompt 
attention and be remitted for on 
day of payment. Established 1866. 








ARIZONA 





BANK OF ARIZONA 
(Incorporated 1877) 
PRESCOTT, ARIZ. 


Ed. W Wells, Pres. 
M B Hazeltine, Vice-Pres. 
C. A. Peter, Cash. 
F. A. Hathaway, Asst. Cash. 


Oldest bank in Arizona. All sorts 
ef collections at fair prices, with 
quick returns. Deposits one million 

ollars. We serve others—we want 
to serve YOU. 





GEORGIA RAILROAD BANK 


AUGUSTA, GA. 


Undivided Profits.. 490,000 


Jacob Phinizy, Pres. 
Wm. A. Latimer, Vice-Pres. 
Rufus H. Brown, Cash. 


Capital paid up. Careful atten- 
tion to all business entrusted to us. 
Special care given to investments. 
Correspondence invited. 





NATIONAL BANK OF BRUNSWICK 


BRUNSWICK, GA. 


GTN ccvecccnceced $150,000 
Surplus and Profits 165,000 


E. H. Mason, Pres. 
Albert Fendig, Vice-Pres. 
C. H. Sheldon, Cash. 
J. H. Parker, Asst. Cash. 


Special attention given collec- 
tions which are actually presented 
and remitted for on day of payment. 
Write us for terms on accumulated 
balances. 





GEORGIA 





ATLANTA NATIONAL BANK 
ATLANTA, GA. 


The oldest National Bank in the 
Cotton States 


ee $1,000,000 
Surplus & Profits 1,400,000 
Deposits.......... 14,000,000 


E. Currier, Chairman of Board 
Robt. F. Maddox, Pres. 
F. E. Block, Vice-Pres. 
Jas S Floyd, Vice-Pres. 
Geo. R. Donovan, Vice-Pres. 
T. J. Peeples, Vice-Pres, 
8S. Kennedy, Cashier 
J.D. Leitner, Asst. Cash. 
D. B. DeSaussure, Asst. Cash. 
R. B. Cunningham, Asst. Cash. 
J. ¥F. Alexander, Asst. Cash. 














HAWAII 





THE BANK OF HAWAII, LTD. 


HONOLULU, HAWAII. 
Cable Address, ‘‘ Bankoh.”’ 


Capital, Surplus 

and Undivided 
pee $1,630,000 
Total Resources. 9,927,000 


C. H. Cooke, Pres. 
A. Lewis, Jr., Vice-Pres. & Mgr. 
Roxor Damon, Cash. 


Encashment of Letters of Credit. 
Through close connections on 
each Island, collections promptly 
executed 





BISHOP & CO. 
Established 1858. 
HONOLULU, HAWAII. 
Cable Address, ‘‘Snomad.”’ 


Capital & Surplus. ...$1,076,191.98 
PR ieccccsccssccns 9,726,044.04 


S. M. Damon, 2 
A. W. T. Bottomley, ‘ Partners 
J. L. Cockburn, b) 


Collections anywhere in the Is- 
lands promptly made and remitted 
for at most favorable rates. 





ILLINOIS 





ALEXANDER CO. NAT. BANK 


CAIRO, ILL. 


Capital ...... coccces $100,000 
a ee 100,000 


E. A. Buder, Pres. 
Chas. Feuchter, Jr., Vice-Pres. 
J. H. Galligan, Cash. 
Frank Spencer, Asst. Cash 


Send us your Cairo items. Sa 
action guaranteed. 








LOUISIANA 





OPELOUSAS NATIONAL BANK 


OPELOUBAS, LA. 


aE 50,000 


E. B. Dubuisson, Pres. 
J. B. Sandoz, Vice-Pres. 
Chas. F. Boagni, 2nd Vice-Pres. 
A. Leon Dupre, Cash. 
P. D. Pavy, Asst. Cash. 


Charter No. 6920. Began bu 
ness October 1, 1908. Collections 
solicited. 
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MARYLAND 





FIRST NATIONAL BANK 


CUMBERLAND, MD. 


_— 150,000 
Undivided Profits. 55,000 





Henry Shriver, Pres. 
J. L. Griffith, Vice-Pres. & Cash. 


Transacts a general banking busi- 
ness. Prompt attention given to 
collections and correspondence. 








MASSACHUSETTS 





PARK TRUST COMPANY 
Park Building, 511 Main Street 


WORCESTER, MASS. 






Capital 
Surplus 


Ralph H. Mann, President 
J. Lewis Ellsworth, Vice-Pres. 
and Treas. 
George E. Duffy, Vice-President 
Earl W. Waldo, Ass’t-Treas. 
Send us your Massachusetts col- 
ections. 








MISSOURI 





MISSISSIPPI VALLEY TRUST CO. 


8T. LOUIS, MO. 


Berples....cccccccee 3,500,000.00 
Undivided Profits 2,392,139.21 
(Statement Dec. 31, 1918) 


Julius 8S. Walsh, Chairm’n of Board 
Breckinridge Jones, Pres. 
William G. Lackey, Vice-Pres. 
Frederick Vierling, Vice-Pres. 
and Tr. Officer 
J. Sheppard Smith, Vice-Pree. 
William M. Fitch, Vice-Pres. and 
Farm Loan Officer 
James E. Brock, Sec. 
Henry C. Ibbotson, Asst. Sec. 
C. Hunt Turner, Jr., Asst. Sec. 
Edwin J. Kropp, Asst. Sec. 
Robert W. Fisher, Asst. Sec. 
Edward A. Haight, Asst. Sec. 


Transacte a general financial 
bond, real estate, safe deposit and 
fiduciary business, Correspondence 
invited. For further particulars 
see page 790. 





NEW JERSEY 





CITIZENS’ NATIONAL BANK 
(Chartered 1890) 
ENGLEWOOD, NX. J. 


GRIER, .cncccemeccs $50,000.00 
Surplus............. 100,000.00 
Undivided Profits. 52,000.00 
ERS 1,350,000.00 


Albert I. Drayton, Pres. 
S. 8. Campbell Vice-Pres. 
J. B. Lewis, Cash. 


Collections solicited. Remittance 
on day of payment at lowest rates. 
Send us your business. 








NEW YORK 





PEOPLES BANK 


BUFFALO, N. Y. 


Surplus and Profits. 860,000 
Deposits......... .15.461,000 


A. D. Bissell, Pres. 
Cc. R. Huntley, Vice-Pres. 
EK. H. Hutchinson, Vice-Pres. 
E. J. Newell, Vice-Pres. 
Howard Bissell, Cash. 
C. G. Feil, Asst. Cash. 
A.J. Allard, Asst. Cash. 
G. H. Bangert, Asst. Cash. 


The most careful supervision 
given our collection iepartment 
and especial attention drafts 
with, bills of lading. 








RHODE ISLAND 





INDUSTRIAL TRUST CO. 
(Pawtucket Branch.) 


PAWTUCKET, RB. I. 


ChesterA. Moffett, Mgr. 
Chas. L. Knight, Asst. Mgr. 
Ernest L. Moffit, Asst. Mgr. 


Collections on this city and vicin- 
ity solicited and promptly remitted 
for at lowest rates. (Succeeded 
First National and Pacific National 
Banks of Pawtucket). 


SOUTH CAROLINA 





BANK OF CHARLESTON N. B. A. 


CHABLESTON, 8. C. 


Gagttt. cocncccccesed $500,000 
Surplus and Profits. .768,000 
Resources. ....... 10,000,000 


E. H. Pringle, Pres. 
E. H. Pringle, Jr., Vice-Pres 
M. W. Wilson, Vice-Pres. 
G. W. Walker, Cashier 
J. H. Lucas, Asst. Cashier 
C. N. Fishburne, Asst Casbier 
A. R. LaCoste, Asst Cashier 
R.S. Small, Asst. Cashier 


Special attention given to city 
collections. Drafts on Charleston 
drawn with exchange remitted 
without charge. 





ATLANTIC SAVINGS BANK 


CHARLESTON, B. C. 


EP $200,008 
Surplus & Undivided 

a ee 248,000 
Deposits over.......... 3,483,000 


Henry Schachte, Pres. 
J. H. Jahnz, Vice-Pres. 
Walter Williman, Cash. 
H. J. Bollmann, Asst. Cash 








VIRGINIA 





NATIONAL STATE 
AND CITY BANK 


RICHMOND, VA. 


Undivided Profits 978,0ve 
Wm. H. Palmer, Pres. 





Wm. M. Hill, Vice-Pres. 

| J. W. Sinton, Vice-Pres. 

Julien H. Hill, Vice-Pres. & Cash. 
R. E. Cunningham, Asst. Cash. 

| W.S. Ryland, Asst. Cash. 

| Collections remitted for on day of 

payment. Correspondence solicited 








WISCONSIN 





WISCONSIN NATIONAL BANK 


OF MILWAUKEE. 


L. J. Petit, Pres. 
Herman F. Wolf, Vice-Pres. 
Walter Kasten, Vice-Pres. 
J. M. Hays, Cashier 
Franz Siemens, Asst. Cash. 
Wm. K. Adams, Asst. Cash. 
F. K. McPherson, Asst. Cash. 
A. V. D. Clarkson, Asst. Cash 
Charter No. 4817. Accounte of 
banks atd individuals solicited. 
Prompt attention to collections, 
Correspondence invited, 








DIEBOLD 


SAFE & LOCK CO. 


The Strongest 
Safes and Vaults 


CANTON =- OHIO 













A House with a Distinct- 
we Atmosphere 














Central Park West 


74th-75th Streets 


Overlooking Central Park's most pictur- 
esque lake. Appealingly attractive to trans- 
sient and residential patronage. 

Ownership Management 


EDMUMD M. BRENNAN 


















HOTEL MARTINIQUE | “2% House of 


BROADWAY, 32d and 33d STS., NEW YORK stead 


One Block from Penna. Station — Baggage Trans- 
ferred Free. — Equally Convenient for Amusements, 
Shopping or Business. — Direct Entrance te Broad-« 
way Subway and Hudson Tubes, 





600 
ROOMS 
400 BATHS 


Rates: —From $2 Per Day 
A Specialty “\iEs"00"5 $3 Per Day 


The Martinique Restaurants Are Well Known tor Good Food 
and Reasonable Prices 


















































A Contrast—Think About It 


As you, a stranger, walk down the street pictured below, 
which building, catches your eye? The biggest one? Which build- 
ing, suggests a sound, prosperous place to do your banking? The 
biggest one? No. Thesmall First State Bank is easily the finest 
building, in sight, because— 


It is built of Indiana Limestone, “The Aristocrat of Building, Materials.” 


A building, of Indiana Limestone stands out from its fellows anywhere— 
“a thing of beauty,” because made of the beautiful product of nature’s hand 
“a joy forever,” because Indiana Limestone is practically proof against time 
and weather. 


And the cost? Astonishinjly low. Indiana Limestone is produced in 
enormous quantity by a highly organized modern industry. This means that the 
front of this bank cost surprisingly little more than— well, say the brick 
building, at the left of it. Certainly the costs of the two would be found much 
nearer together than their appearance. 


INFORMATION. Vol.IV of the Indiana Limestone Library was written 
especially for bankers. It is profusely illustrated. You'll want it, of course. It 
will be sent on request and a sample of the stone also, if desired. 


INDIANA LIMESTONE QUARRYMEN’S ASSOCIATION 
P. O. Box 523 Bedford, Ind. 
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TOTAL OF CHECKS 


Elliott-Fisher Auditors’s Journal of 


Checks and Deposits Gives Every Morning 
the Detailed Story of Yesterday’s Business 


One sheet from such a Journal is reproduced 


above. A minute’s study shows its convenience— 
to officials in keeping an eye on accounts, to bookkeepers in 
showing errors on each run, making the trial balance easy, 
getting the work done on time. 


Elliott-Fisher Bank Bookkeeping Machines make out this Journal at 
one operation with the Depositors Ledger and Depositor’s Statement. 
The Flat Writing Surface makes this possible. 


Write for the rest of the story 
ELLIOTT-FISHER COMPANY, - Harrisburg, Pa. 


F lliott-Fi sher 


Bank Bookkeeping Machine 
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Chestnut Street west of Broad 


ORGANIZED in 1900, 
The Franklin National 


Bank of’ Philadelphia has 
capital of one million dollars, 
surplus and profits of four 
and a half million dollars, 
and total resources of over 
seventy million dollars,— 
a record of growth, sub- 
stantial and unequalled. 








Know Your Market a 


Forward looking business men realize the import- 
ance of informing themselves fully on conditions 
governing the markets they wish to enter. Through 
our twenty-two offices in South America we are in 
a position to furnish trade and credit information on 
foreign markets and act for you in any capacity 
where a bank specializing in foreign business can 


be of service. 


Our Service in Europe 


England, France and Spain are completely covered 
by seven of our own offices. Correspondents are 
located in all other parts of the world. Thus we 
are enabled to offer the broadest kind of foreign 


banking service. Our facilities are at your disposal 





through the medium of your own bank, if you so 


desire. 


Write for Booklet “Collection Tariff.” 


Anglo-South American Bank 

Head Office Limited Capital and Reserves 

London Over $32,000,000 
New York Agency, 49 Broadway 


John Cone, Agent 
F. C. Harding, Sub-Agent 
W. M. Dawkin, Sub-Agent 











Accomplice or Obstacle? 


Plain paper is the first accom- 
plice of the check changer. 






National Safety Paper is an 
obstacle to his criminal inten- 
tion. 


_ Are. your checks safe P 








Ask your stationer, lithographer or printer 
for checks on National Safety Paper. 









George La Monte & Son 


Founpep 1871 
61 Broadway New York City ‘ 








c 2, | 

| ‘*Keep times good by building NOW’’ | 
U. 8. Dept. of Labor ) 

W. B. WILSON, Secretary } 

: 
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BLAIR & Co., 


24 BROAD STREET, 
NEW YORK. 


INVESTMENT SECURITIES. 


TRAVELERS LETTERS OF CREDIT. 








THE INDIVIDUALITY — 


WHICH CHARACTERIZES .THIS BANK AND MAKES ITS 
NAME KNOWN WHEREVER ST. LOUIS BANKING IS 
MENTIONED, REFLECTS THE LOYALTY OF OUR COR- 
RESPONDENTS AND THE SUPREMACY OF OUR ORGAN- 
IZATION. 

WE INVITE YOUR PATRONAGE ON THE BASIS OF 
INTELLIGENT, HELPFUL AND AGREEABLE SERVICE. 


F}) AND OLIVE 


REG. U. B. PAT. OFF. 








Tue GrRARD NATIONAL BANK 
PHILADELPHIA 


Capital e e ° P ° $2,000,000 
Surplus and Profits . , - 6,067,000 
Deposits . ° ° ° 70.779,000 


JOSEPH WAYNE, Jr., President 
EVAN RANDOLPH, Vice-Pres. and Cash. ALFRED BARRATT, Asst. Cashier 
A. W. PICKFORD, Asst. Cashier DAVID J. MYERS, Asst. Cashier 
WALTER P. FRENCH, Asst. Cashier 


HAVE YOU A PHILADELPHIA ACCOUNT? 
YOU NEED ONE TO PROPERLY HANDLE YOUR BUSINESS 


























